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Come To The Spring
Convention!

The annual spring meeting with the
student chapter will be held on the lowa
State College campus in Ames Wed-
nesday, April 13. Mark your calendar
now. Call off business for the day.
Plan to meet the brothers in Ames. Make
this the finest spring meeting in the
history of the chapter.

Topics scheduled for the meeting are
sure to generate plenty of discussion.
The recommended minimum fee sched-
ule will be on the floor as well as
counter proposals.

The question of an increase in dues
to support stronger chapter programs
will come up, and all committees will de-
liver written reports. With the exhibit
of student work, awards, and the annual
banquet, the spring meet promises to
be an affair you won't want to miss.



— METAL WINDOWS —

We represent the following companies: T

BETTER BUILDING PRODUCTS SINCE 1917

"CECO"—Steel and aluminum casements and projected; steel intermediate,
architectural projected and industrial.

"CLEARVIEW"—Aluminum glass louver windows and doors.
"CUPPLES"—Aluminum double hung, projected and combination.

"GENERAL BRONZE"—Aluminum double hung, picture and sliding win-
dows and NEW glass doors.

"TRU-SEAL"—Series 53 and 100 aluminum awning windows.
"VAMPCO"—Aluminum intermediate projected and combination.
"WINCO"—Aluminum ribbon windows and glass block ventilators.

It will pay you to specify products represented by a reliable
local company which will look after your interests.

IOWA C@N@EFE BaoCK & MATERAL CO.

CONCRETE BLOCKS © HAYDITE BLOCKS e CONCRETE JOIST e CHANNEL ROOF SLABS
OWENS-ILLINOIS GLASS BLOCKS @ LANNON STONE @ CHAMPION SAWS & BLADES
SANYRETAL TOILET COMPARTMENTS e STEEL & ALUMINUM WINDOWS e METAL SPECIALTIES

CONCRETE SILOS ® CORN CRIBS e

820 S. W. Ninth Street

STOCK TANKS
Des Moines 9, low:

N

ACOUSTILE, with “built-in  sound control”;
this load bearing unit absorbs sounds, eliminat-
ing need for costly acoustical treatment—with-
stands high compression; crack resistant,

INTERIOR SALT GLAZED TILE . . .
mum quality at minimum cost. Provides extra
bheauty, extra durabiiity, and extra insulation,
at no extra cost. Colorful, easy-to-clean walls
of buffs, tans and browns.

Maxi-

SMOOTH RED FACE TILE ... Very popular
S x5 1/8 x 12 size tor interior walls. Colorful,
smooth face. The brick for economy and beauty-

minded people.

FINE FACE BRICK . . For color, texture,
strength and uniformity you can’t mateh this
full line of Tfine face brick. Wide range of

colors and textures add charm to every interior.

Whatever your need in the finest clay produects
we can serve you. Our engineers are always
ready to serve you.

“THE MASON CITY BRICK AND TILE COMPANY

554 BUILDERS EXCHANGE BLDG.
MINNEAPOLIS, MINNESOTA

MASON CITY, IOWA

433 ENDICOTT ELDG.
ST. PAUL, MINNESOTA
PH. GE 6-788 PH. GA 7221

THE DES MOINES CLAY COMPANY
DES MOINES, IOWA
THE OTTUMWA BRICK AND TILE COMPANY
OTTUMWA, IOWA
THE OSKALOOSA CLAY PRODUCTS COMPANY
OSKALOOSA, IOWA
THE REDFIELD BRICK AND TILE COMPANY
REDFIELD, IOWA
THE JOHNSTON CLAY WORKS, INC.

FORT DODGE, IOWA



A Counter-Proposal

“'Fee Schedule

(The recommended minimum fee schedule
recently circulated to all chapter members has
brought a detailed reply from Architect Bur-
dette Higgins. A summary of Higgins' counter-
proposal is printed below in order that you
may have both recommendations in hand be-
fore the spring meeting in Ames. The Higgins
proposal is keyed by letter and number to the
mimeographed fee schedule you received in
the mail.)

* * *

Architect Higgins objected to the recom-
mended fee schedule as being "unrealistic, too
complicated . . . and, in some cases, contain-
ing inequities affecting both architects and
clients.”

He said he feels "it is impossible to write
a set of rules to govern every contingency and
the simpler the rules the more workable they
will be from the standpoint of both the pro-
fession and the client.

"Let us be honest, sensible, and realistic in
our dealings with the public and among our-
selves,”" he said.

In a letter to Architect Eugene O'Neil and
~afhers, Higgins then suggested the following
anges in the recommended fee schedule:

.ype of Projects:

(A) Define more in detail, such as 'fac-
tories, warehouses," etc.

(B) Same comment as above, and suggest
this classification contain  "office buildings,
schools, college buildings, commercial and
apartment buildings, etc.”

(C) Suggest elimination of this classification
and substitute modified form of Standard Form
of Agreement of the A.l.A.

(D) Change to "C" and re-name '"Residen-
tial." A minimum basic fee should be set for
this classification. There is no more reason
for leaving fees for this classification to in-
dividual office than for any other classification.
Basic Fee:

(1) Should read "Projects $50,000 or under",
if basic rate is increased. If any reduction is
made due to size of project, it should apply
only to projects with repetitive units, and
should not start below $500,000.

(2) Should be same basic rate as classifica-
tion calls for if project is of appreciable size.

(3) The addition to basic rate should apply
only to the portion that is remodeling.

(4) The addition to the basic should vary
om 2 per cent to 4 per cent of cost of the
ject, depending upon classification of work.

(5) Reduction of basic rate should depend
upon the cost of the project. There should be

no reduction if the cost is $250,000 or less, and
should be less than | per cent if between
$250,000 and $750,000. The Architect should
furnish a Clerk of Works on projects costing
$750,000 or $1,000,000, or more.

(6) Addition of I/, of the basic rate to the
engineer's fee for that portion of the work
could be less in certain cases. Should be de-
termined for each project.

(7) | do rot believe that any rule can be
written for an association of architects. The
type of association and cost of the project must
determine any adjustment of the basic rate.

(8) Large committees can be reduced to
sub-committees of proper size.

The number of Principal Contracts should not
be limited by any schedule of fees, but left

up to each individual architect. Simply
modify the Standard A.lLA. form as required.
Type I. Warehouses, factories, supermar-

kets, and similar more or less unfinished types
of buildings: Basic rate 5¢% of the cost of
the work.

Type 2. Schools of all types, office build-
ings, apartment buildings, commercial build-
ings, and similar finished types of buildings:
Basic rate 6 per cent of the cost of the work.

Type 3. Residential (single and two fam-
ily): Basic rate 8 per cent.

Modifications

(a) Add | per cent of the cost of the work
to the basic rate for Type | and Type 2 proj-
ects if estimated cost is $50,000.00 or less.
(Optional.)

(b) For Type | buildings, the basic rate of
5 per cent could be reduced to 4!/, per cent
after the first $500,000. For Type 2 multi-
storied buildings, the basic rate of 6 per cent
could be reduced to 5!, per cent for the
second $500,000 and to 5 per cent for all cost
over $1,000,000. (Optional.)

(c) A Clerk of the Works should be fur-
nished by the architect for all projects costing
between $750,000 and $1,000,000. If out of
town. perhaps living costs only should be added.
Where the Owner desires a Clerk of the Works
for a project costing less than the established
figure, or wishes to furnish his own Clerk of
the Works for any project, then the size and
cost of the project should determine the ad-
justment of the fee.

(d) Where two or more buildings are con-
structed from one set of plans, each architect
should determine proper compensation, depend-
ing upon any required modifications.

(e) Remodeling projects should command
a higher basic rate, varying from 2 per cent
to 4 per cent of the cost in addition to the
basic rate. The size and type of the project
must necessarily determine what this increased
rate should be.

(Continued on page 6)



"This | Believe”

(This month's statement of personal belief
about the profession is written by O. H. Thor-
son, immediate past-president of the lowa
Chapter, A.LA.  He calls his contribution
"ARCHITECTURE-—-THE BEST.")

| believe that in Architecture we prac-
tice the BEST profession and it in turn
requires our BEST. Being in it, we are
ethically and morelly honor bound to
produce buildings that work honestly
—function-wise and design-wise; and we
must also produce clients that are com-
pletely satisfied with our designing and
our services during the building process,
and with, as a result, our entire pro-
fession.

We have the BEST
profession because it is
in itself the most crea-
tive, and the human
mind demands the sat- ¢
isfactionof creation.
BEST because we are
dealing with people who
are enthusiastic and in a
pleasantly  constructive
frame of mind. BEST be-
cause we can actually
see, use, and be proud
of our brain child fulfilling its function.
BEST because of the always new chal-
lenge of the next job, which picks us up
just as the details of the last job are
getting us down. BEST because we get
paid for spending someone else's money.
BEST because we are planning for a
better America and a brighter fomor-
row.

| believe that if we give our BEST,
and honestly practice the motto "Serv-
ice above Self", we honor our profes-
sion and ourselves. We develop public
confidence in Architects so that more
work will be turned over to Architects,
and at a fair fee.

| believe Architecture is much more
than a 9 to 5 iob. It is a profession that
is truly a way of life; that colors your
thinking at all times; that requires a
lively interest in the Arts; that demands
a professional and intelligently compre-
'hensive approach fo all of life's prob-
lems.

THORSON

Sober Reading?

If you think lowa Architect read:
a litte too much like a committee™”
report, if you think there isn't enough
of the human element in the book,
you can do something about it.

Send office or personal news items
to the editor. He hasn't received an
unsolicited news item in so long he's
beginning to wonder if the members
do anything but work. All it takes is
a postcard and a couple of minutes to
send lowa Architect a bit of news.
Let us hear from you.

Reports Wanted

There have been some reports re-
cently that unqualified designers, call-
ing themselves architects, have been
contacting church building committees
in lowa.

I+ is understood that, in some cases,
these designers have obtained as much
as 6 per cent for little more than
sketches and crude plans that are wort’
less to the builder. N~

in some cases, it is reported that con-
tractors found the plans fo be structur-
ally unsound.

Continued activity by these so-called
designers cannot help but hurt the entire
profession in the state. They can oper-
ate simply because the average lay
building committee does not know what
services a registered architect provides.

If you have knowledge of such activ-
ity in your area, please contact the Prac-
tice Committee with specific informa-
tion. If the activity of unqualified peo-
ple seems to be widespread, a public
information program will be under-
taken.

Craig Adamson of Woodburn &
O'Neil, Des Moines, is leaving soon to
join the Armed Forces.

| would hope that it could be said
of each of us: "He's capable, he'
honest, he's imaginative, he's intelligene
he's a gentleman—HE'S AN ARCHI-
TECT."



“Uay We Lecture A Bit?

A short time ago a piece of adver-
tising material was circulated to poten-
tial buyers of a building product. The
manner in which this advertising piece
was presented caused considerable com-
ment and controversy.

This advertising folder was issued as
an honest effort to please lowa Archi-
tects. Its manner of presentation was
an effort to give architects credit. Un-
fortunately, a mistake was made in giv-
ing too much attention to one architect's
name. This offended other architects.
The advertiser was accused of having
broken the architects' code of ethics.

* * *

The honest intention of the adver-
fiser and recent programs instituted
by architects themselves should be keot
in mind when considering this incident.
There is now an effort going on at na-
~~onal and local levels aimed at ob-

.ining recognition for the architect and
his work, no matter where that recog-
nition should appear or be published.
The program has primarily centered
around newspapers in an effort to
eliminate what is referred to as "AA"
—Architects Anonymous.

It might also be pointed out that we,
as architects, are the only ones who can
break our own code of ethics. Perhaps
we should look to ourselves for examples
of violations of the code.

These are not meant to be words to
further antagonize members who have
found fault with the advertising material
in question. This editorial is simply in-

tended to present a few reflections on
how our attitudes relate to our relations
with one another.

*

* *

Basically, we are a proud and re-
spected profession which has a long his-
tory. It is up to each individual archi-
tect to protect the reputation of the
profession by his own conduct.

If we do not police ourselves first,
then the imposters and unqualified will
make serious inroads—inroads that can
only result in damaging criticism for the
profession.

Architects are responsible for a nom-
inal percenfage of money spent in
lowa construction, but what about the
unolanned work much of which is done
by unqualified, unlicensed men who are
referred to as architects?

These so-called architects collect as
much as a 6 per cent fee for a crude
plan and elevations with no details, no
spacification, and no mechanical draw-
ings.

Contractors probably are more aware
of this than we are and they can testify
to cases of structurally unsound plans
and plans so poorly prepared that their
inadequacy is hard for a qualified, reg-
istered man fo conceive.

* * *

Our own professional conduct is our
best public relations program. It fol-
lows, then, that the conduct of an un-
qualified man whom the public thinks
of as an architect can damage the whole
profession.

THIS AD MAT IS AVAILABLE

Chapter members may obtain a mat of the
A.LLA. seal for small-space advertising by
writing to Robert Savage, 931 59th St.,
Des Moines. Enclose $1.00 to cover costs.




NEW SERVICE BY
PR COMMITTEE

Each chapter member can have the
services of a news writer and direct
p|acemen‘r of news stories with interest-
ed papers under a new program set up
by the Public Relations committee.
Here's how it works:

When you have a news story that
would be of interest to one or more
newspapers anywhere in the state, as-
semble your facts and call Bob Hullihan,
Wesley Day and Co., Des Moines.
Phone 8-0236. Hullihan is the chapter's

public relations man.

He will write the story, send it direct
to all interested papers, and mail you
a copy. All we ask is that you send
Hullihan any clipping that might result
from the story.

We urge you to use this service for
it will help obtain greater recognition
for all architects, but observe these do's
and don'ts:

Don't refuse to give a paper request-
ed information on the basis that "'some
guy in Des Moines is going fo write the
story and send it to you." Aways deal
directly with papers when they ask for
information.

Allow for some time lag. It will take
a little time to write your story and it
will take some time for the U. S. mall
to get it where it is going.

Don't expect to make another news
story out of something that has already
been printed. Unless you have a new
angle, news once printed is over the
dam as far as editors are concerned.

This service is set up for the use of
all members. Give it a try.

Office Dropped

In order to cut costs, the chapter has
been forced to end an arrangement
whereby some chapter clerical work was
done in the office of the lowa Engineer-
ing Society in Des Moines. The won-
derful cooperation of Sally will be
missed.

Fee Schedule

(Continued from pags 3)

(f) The size and type of the project musw
also determine the additional fee for special
consultants and engineering service. Suggest
consultant's fee plus 2 per cent of cost of
that portion of work for which he furnishes
service. This, however, should be left to each
architect.

A request for an Architect to speak
at the Palo Alto County High School
Career Day has been received by the
Public Relations Committee. Waldo
Dean reports that a member of his firm
will handle the assignment. The Career
Day will be held in Emmetsburg April
I3. (At least one Architect is going to
have fo miss the spring meeting.)

A Thought

Before we attack one another or well
intentioned outsiders, let's consider
whether or not it isn't more important
to police ourselves and to control the
quacks and imposters.

j—

Fleetlite

window

STOPS WIND - DUST
NOISE - HEAT - COLD

Extruded aluminum double
window completely weath-
erstripped. Cleans from the
inside. Opens instantly.
Write for details.

DES MOINES FACTORY
East 20th & Maple
Phone 62-3484
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We feel that a background of many years of experience and progressive
development in every phase of Metal Fabrication places our Company in a
position to be of help to you when designing unusual or intricate items.

We have complete service for planning, engineering, detailing, and pro-

duction; and invite you to consult us.

JOHNSON MACHINE WORKS, INC.

P. O. Box 251
318 No. | lth St. Chariton, lowa Phones 109 & 291

ATTRACTIVE == DURABLE == INEXPENSIVE

s

Here's another fine example of building with ADEL
CLAY PRODUCTS . . . Van Ginkel Bowl in Des
Moines. Exterior is 5 x 12 Stipple Matt Face Tile
and Stipple Matt Norman Face Brick. Interior is ex-
posed 8 x 12 Acoustile. In all your building plans
specify ADEL'S masonry building materials for greater
client satisfaction.

ADEL CLAY PRODUCTS GOMPANY

1118 Mulberry, Des Moines 9, lowa
] Member Structural Clay Products Institute




Your GUIDE
To The BEST

in CLAY MASONRY
CONSTRUCTION

Good masonry, that is,
durable and strong ma-
sonry which will resist rain
penetration, depends
upcn the use of good ma-
terials and good work-
manship in assembling
them. The use of quality
materials will not compen-
sate for poor workmanship
and masonry constructed
with the finest workman-
ship will not give satisfac-
tory performance if poor

materials are used.

In order to obtain the best masonry walls in your
engineering and design work, send for this free

booklet today.

o
Structural Clay Products Institute

REGION 6 AMES, IOWA




