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Above: Wall panel details show
method of joining slabs. Courh
Davis, Inc.

At right: Panels are cast solid or with
insulation in a variety of sizes. They
can be trucked to your building site
directly from our plants in Marietta,
Ohio, and Baltimore, Md., or cast at
your site if it is beyond favorable ship-
ping distances.
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panel conhstruction and
esy of Ford, Bacon &

Walls of this huge industrial plant
were erected at the rate of five
8’ x 10’ panels an hour, at a com-
pleted wall cost of approximately
$2.25 to $2.50 per sq. ft. Cost
varies slightly depending on ship-
ping distance from plants, stand-
ardization in panel sizes, efc.

Whatever the weather—cold or hot, wet or dry—you can start
that new plant, now, and finish it ahead of schedule, with MARIETTA

“sandwich” wall panels . .

. and trim costs as much as 309, under

comparable masonry construction! Yes, these large, easy to handle
panels actually cut labor and application time . . . close in large
areas quickly . . . bolt directly to building framework and go up in
half the time required to erect conventional walls.

MARIETTA panels consist of two layers of reinforced concrete
separated by rigid insulation . . . concrete tests 4,300 psi in 7 days
. . . although only 5 inches in thickness, they give an insulating
(U-value) of 0.14 compared with .36 for 12" of brick. Panels have
uniform appearance and pre-finished exterior and interior surfaces.

NOW AVAILABLE WITHIN 300 MILE RADIUS OF NEW YORK

Let our Engineering De-
partment belp you speed
the construction of your
next building and cut labor
costs. They'll supervise the
design, production and
erection of MARIETT A
precast, concrete insulated
wall panels specifically de-
veloped for your meeds.
Write now for their belp.
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CASEMENT WINDOWS
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DUAL GLAZING AND WEATHERSTRIPPING
— All Pella Casements are dual glazed to in-
sulate against winter cold and summer heat.
Stainless steel weatherstripping around the
sash perimeter eliminates drafts.

WOOD FOR BEAUTY — STEEL FOR
STRENGTH — Welded, rust-proofed steel
inner frame is lined with clear western pine.
Exclusive Pella feature.

ROLSCREENS — Inconspicuous, convenient,
inside Rolscreens that roll up and down like
window shades are standard equipment on
Pella casements. No putting up, taking
down, painting, repairing or storage!

1%” WOOD SASH — Wood-lined steel
frame is fited with 134” wood sash, per-
mitting the use of Thermopane glazing in
ventilating units.

MANY THERMOPANE SIZES — More stand-
ard Thermopane sizes are available for Pella
casements than for any other wood casement
windows! Thermopane or Twindow Insulat-
ing Glass also available in standard sizes to
fit most Pella picture windows,

DOUBLE-ACTING HINGES — Double plate
hinges screw solidly to rigid steel frame.
Hinge plates cover 6" of Pella wood sash at
top and bottom. Windows open to 90° angle,
flush with jamb.

WORM-GEARED LEVERS — Precision worm
gears open and close sash smoothly when
operating crank is turned.

EASY OPERATING SASH LOCKS — Power-
ful leverage possible with Pella sash locks
makes tight seal against drafts, moisture and
intruders.

OHIO REPRESENTA

CINCINNATI
NORMAN W. RICHARI
626 Broadway
Phone: MAIin 3570

CLEVELAND
I. H. GUNTON COMP.
12704 Woodland Aveny
Phone: SWeetbriar 5-7

COLUMBUS
H. S. STERNER COMPA
30 East Broad Street
Phone: ADams 4175

CUYAHOGA FALLS
PELLA PRODUCTS CO
133 West Portage Trail
P.O. Box 228
Phone; WA. 5945

DAYTON
PELLA SALES COMPAN
Industrial Arts Building
238 LaFayette Street
Phone: MIchigan 5561

TOLEDO
DON J. VOLLMAYER
31 North Ontario Street
Phone: MAIn 5680

YOUNGSTOWN
KITCHEN CABINET SAL
1506 Market Street

Phone: 3-1291
77
7

CASEME
WINDO

Manufactured b
THE ROLSCREEN COM
PELLA, IOWA

ALSO MAKERS OF FAMOUS
ROLSCREENS AND VENETIAN |
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Compare the actual comfort and usefulness

that the Servel Gas Air Conditioner gives,
with the “extras” in the modern home. No other
single piece of household equipment offers so much

comfort, so much of the time. The Servel allows

you to select the inside climate that you want—

every hour of every day in the year
Naturally, such a fine piece of equipment sets any

house apart from others . . . gives the

builder added selling features. Contact

The Gas Company's Air Conditioning Specialist
for information on how the Servel

“All-Year” gas air conditioner fits into

your own operation.

It is still necessary to have a Gas
Heating Approval to install Gas air
conditioning . . . for complete in-
formation, call The Gas Company.

company
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zz7 Belore starting to speci-
fically talk about the con-
struction  outlook, 1 feel 1
~ should take a few minutes to
discuss the current general
situation, and make a few as-
sumptions regarding the
broader economic trends be-
cause obviously all of these
things will have a bearing
on building volume
since the industry does
not operate in a vac-
uumn.

As we all know, de-
fense spending has
been a very important
factor in our whole
economy. The amount
ol money being spent
for this activity will
probably reach its max-
imum annual rate

. sometime this year.
" Whether we will then
\\ gxi)elion('v a decline

in government
spending for armaments, or, whether we nill continue on
a high plateau, depends upon the wor Id situation and
world reacticn to our new leadership in Washington.
However, even il we find that the rate of defense spend-
ing could be reduced as much as one-third, this change
probably could not be made so precipitously that it
would upset our economy, since such a reduction would
only constitute about a 5 percent reduction in gross
National Product. In view ol this, my first assumption
is that we do not need to fear a slump in general over-
all business because of a downward charge in defense
spending.

This does not mean that all industrial segments will
maintain a status quo throughout 1953. More indus-
tries and particular lines within industries will pass over
from a “seller's” to a “buyer’s” market, and I think that
residential construction can well be included in this
category. If this happens, residential building will join
the field ol household appliances, T'V, furniture, ca
pets and rugs, shoes and textiles, as well as some othe
lines, that during last yvear went through the |)l()(Lsx
of m\cnun\ liquidation and price adjustment, and,
many instances are now showing an upward trend in
sales. So, in connection with this, my next assumption
is that these adjustments to a normal competitive sit-
uation will continue to take place in varied industries,
and, that such staggered process is economically healthy
and should dispel any thought ol a general collapse
caused by widespread universal inventory and price ad-
justments.

Another assumption is that I do not think we need to
fear another dose of inflation, because, as it became evi-
dent last year, people again have become price and qual-
ity conscious. I don’t look for another wave of scare
buying, unless, of course, World War 214 broadens into
World War lll which we do not anticipate. I think

6 [January, 1953]

The Construction Outlook for 195

A talk by CLYDE SHUTE, Asst. Vice President of F. W. Dodge Corp.,
before the Cleveland Chapter of Producers’ Council, January 12, 1953

people have learned that many contemplated shorta
never (lc\'c]np and that all that is accomplished
scare buying is to boost prices out of sight.

My final assumption is that the [nm(tp.ll unbalanc
in our economy today requiring correction, name
lederal government spending and taxation, stand
pretty good chance of proper and intelligent treatmer
Perhaps, and most likely, no sudden or violent chang
Lut sufficient change to warrant confidence in the dir
tion our new administration will move. The decision
the electorate to switch from the donkey to the elepha
is much more encouraging than il we had merg
changed jockeys.

Therefore, ending this preamble, T will now proce
with some observations about our own construction i
dustry.

[ presume that most everyone is under the impre
sion that today’s construction volume is so far abo
anything we have previously experienced that it is futi
to make comparisons that mean anything. Well,
somebody once said, “It just isn’t so.”

True, il you consider the volume ol construction i
measured in current dollars, the estimated value ol co
tract awards in the 37 eastern states in 1952 will |
around $16 billion as compared with the 56.3 billio
annual average for the boom years of 1925 through 192
This is impressive—but, terribly misleading, because tl
dollar in 1952 didn’t buy nearly as much building as
did back in the twenties.

Therefore, T want to switch your thinking, for th
moment, [rom the dollar measurement of constructio
to a stable unit, namely, square feet ol floor space adde
through contract awards for new and alteration project:
\lt!'()m,h this <l|)])l()(l(|l eliminates public works an
utility construction, I feel that it is justified in order
more realistically appraise our current position,

In order not to bore you with a lot of floor area figure
[ will give you a few comparisons in index number fon
by using the 1925-1928 annual average as 100. Also, s
that you may have a proper perspective ol the inde
numbers for 1952, I am going to give you a [ew inter
mediate periods. T'he figures also have a bearing on th
[uture expectations for construction volume.

Looking first at the total of all non-residential and resi
dential building, we find that the decade 1930 througl
1939 had an index ol 37. Then we move into the wa
and prewar years of 1940 through 1945 and we finc
the index at 74, and it didn't equal or exceed the 1925
1928 average until 1950 when it hit the all-time pea
of 144. The index moved down to 127 in 1951 and prob
ably will be about 120 for 1952. In other words, w
went through 21 years of austerity before we reached :
year that u]u.lllul our 1925-28 record. (To be correct
1 should state that the vears of 1941 and 1942 actually
exceeded the base period I have used but this was due
entirely to the great amount of manufacturing building
done for war industries—all other categories of construc-
tion were depressed) .

Now, begging your indulgence for just another min-
ute on these figures, I want to tell you how residential
building has fared. Again using our 1925-28 base, the
1950’s average was only 34 percent, and the 1940-45
period dropped down to an almost unbelievable 24 per-

(Continued on page 12)
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The encroachment which we have in the architectural

rofession has been very drastic, in my opinion, in the
ist ten years. I think at the present time, most of us
rchitects are not too aware ol it except in isolated cases,
ecause most of us have had seven years of very fine
ractice. We've all been
rery busy doing the type of
vork we wanted to do. |
hink we've all been very
'omfortable and well fed
ind there’s very little that
ve've had to complain
tbout. But all during this
‘ime there have been signs
ot encroachment on  the
wrofession. I think it’s time
10w to recognize this fact
vhile we have our strength
nd numerous membership
nd do something about it.

To begin with, we're all
aware of the encroachment
of the Federal Bureaus.
We're well aware ol the encroachment that comes from
our various defense agencies the army, (not too much
from the army because they have been the easiest to deal
with) ; the Air Force, who have been very difficult to deal
with and the Corps of Engineers who have been extreme-
ly difficult to deal with.

In addition to all that, we have our State and City
Bureaus to contend with. And in addition to all of that,
we still have the so-called package dealers who are be-
coming stronger and stronger by the minute. 1 don't
know whether that is true in all of your communities, I
know it is true in St. Louis. Then again we have a very
large segment of the building industry which the archi-
tects have chosen as a group to ignore entirely and that is
the home building industry.

Now this would seem to present a very real challenge
to us from the standpoint of total overall encroachment.
Before I discuss some of the things in detail with you,
I'd just like to point out to you a few facts which most
of you are pretty well aware of {rom the standpoint of
the way the Federal Government has taken over control
with their grants in aid te the various states. This is an
insidious type of encroachment which is going on at the
present time. Figures that were released not so long ago
in our St. Louis Post Dispatch indicated that the Federal
Government in 1920 gave grants in aid to the states of
only some twenty-five million dollars. The 1952 budget
had grants in aid of almost three billion dollars marked
for the states. This is very peculiar when you have a
deficit ridden Federal Government that's deeply in debt,
providing funds to some of our states that are extremely
wealthy. In fact our own State of Missouri with a sales
tax has provided some eighty million dollar surplus in

2 !
KENNETH E. WISCHMEYER

ARG H LT E.C. T

Encroachments on the Architectural Profession

A talk by KENNETH WISCHMEYER, 1st Vice President of the American Institute of Architects,
at the A.5.0. Convention Cincinnati, October 2, 1952

the treasury and is still accepting millions of dollars in
grants in aid every year from Federal Government.

I think this type of infiltration into our everyday life
is also systematic of the type of infiltration which we
have in our own profession and speaking of government
bureaus, the first on our list of encroachments we have
had only recently a spectacle in the city of Washington
where a private group of hospitals, three in number were
interested in building a new hospital building. As you
know, the funds for the District of Columbia are pro-
vided by the Federal Government in this case. These
particular funds were appropriated in the sum ol some
ten million dollars. Now one of our very fine, capable
architectural firms in Washington, D. C. had two of
these hospitals as clients of theirs. Of course, they ex-
pected to do the job. But instead of them doing the job,
the Public Building Service, a Federal Bureau, took over
the construction program of this building to be operated
by three private hospitals. Although all the funds were
provided by the Federal Government, these hospitals
had agreed to turn over their existing physical assets
to the District of Columbia when the building was com-
pleted. Now I understand only last week from a gentle-
man in St. Louis at the Producers Council Convention
that the hospital has now grown to some fifteen or
twenty million dollars and had taken in another two
local hospitals. All of this work is being done by a
bureau instead of by a private architect as it should.

This same particular bureau sent their chief architect
to speak to our Board not so long ago and explained
that there was a new two billion dcllar lease purchase
program which was coming up before \« ‘'ongress in which
bonds were to be allocated for the construction of build-
ings throughout the United States for the housing ol
various Federal Bureaus and Agencies. The idca was to
take bids on the borrowing of this money from private
investors who would build these buildings.

We inquired as to how the private architect would
figure in the l)icture and he indicated his bureau would
recommend that they should be considered for this pro-
gram but could not guarantee they would be employed.
I don’t think we’re foolish enough not to realize when
these sums of money are made available rhat large Insur-
ance Concerns and other people with vast financial
sources will take over this entire program, set up a
bureau of their own and do the building. The private
architect won’t have a chance. That particular legisla-
tion, I think, went through one of the Houses but didn’t
go through the other. This is typical of the type of thing
that’s going on. The same gentleman told us that he was
very much interested in private architects doing Federal
work and only a month later out in Denver, he opened
up a branch office of the PBS and started luring all the
draftsmen away from the private architects. This type
of encroachment is very insidious. It is a creeping par-
alysis all over the country and is taking work away from

(Continued on page 20)
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Showroom of the Cleveland Air Conditioning Co.

CLEVELAND AIR CONDITIONING
CORP. OPENS NEW QUARTERS

At an Open House held for their customers, archi-
tects, engineers and the press, Cleveland Air Condition-
ing Corp., opening its new quarters at 2300 Payne Ave-
nue in Cleveland made it very easy for everyone to do
just exactly what the invitation said—"Come in—Sip a
little—Nibble a little and Gawk a little.”

Leonard F. Auerbach, President, also used the occa-
sion to introduce the new
Sales Manager of the organ-
ization, John §S. McElwain,
who has been in the field for
a number of years with Avery
Engineering, where he super-
vised the sale of air condi-
tioning and shade screen.

Cleveland Air Condition-
ing Corp. is the major West-
inghouse air conditioning dis-
tributor in Northeastern
Ohio.

They are also distributors
in the same area for the Daf-
fin Humidifier. This line has
had a fine acceptance because
of the versatility of the equip-
ment. Dalfin prodnces humidifiers in very large sizes for
industrial use—so ae of them adding as much as eight
gallons of water per hour to the air. They also make
smaller sizes that can be used for spot humidifying in
industrial installations, as well as equipment for com-
mercial and residential use.

A recent addition to their line is Kaiser Aluminum
Shade Screen. This product has proven itself to be a
fine asset in many ways because it helps to reduce the
cooling load in air conditioned spaces plus giving relief
from heat from the sun in non-air-conditioned spaces.
Its use has now spread to schools, where, combined with
modern lighting, and by eliminating direct sunlight, it
provides frecdom {rom glare for the students. This ob-
viously is an advantage in offices as well.

For some time now Cleveland Air Conditioning has
been a national distributor of American Air Filter Com-
pany’s AMER-glas filters, which are especially fine spun
glass fiber throw-away type air filters for air condition-
ing and heating systems.

The company has also led the way in making the
public aware of the many comfort and health values of
room air conditioners. It is our understanding that
they are considered the major local representatives for
Philco, Mitchell, Fedders and Vornado Air Conditioners.
Mr. McElwain pomted out that in many cases room air

(Continued on page 25)
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LEONARD F. AUERBACH

DAYTON CHAPTER MEETING

The Dayton Chapter, A.LLA. held its December mee
ing at the Wishing Well, Centerville, Ohio on Tuesday
Dec. 16, with twenty-three members and three guests i
attendance.

After a typical holiday turkey dinner, the meeting wa
called to order by President Reed, the minutes of se
eral previous meetings were read by the Secretary ang
approved.

The Christmas party, at the Toledo Edison Club House, entertaining ove
80 architects of the Toledo Chapter, and their wives.

A motion to hold the State Convention of the Ohic
Society of Architects in Dayton in October, 1954, way

made by Rosser, seconded by Betz and passed unani-
mously and then referred to the Executive Board.

The genial host of the Toledo Edison Company, Hayden Carney, deftly
serving rare roast beef to Mrs. John Richards, as hungry John Kelly
awaits his turn.

Rollin Rosser, the newly elected President of the
Architects Society of Ohio gave a briel report of the
State Convention held in Cincinnati in October, 1952,
and also a meeting of the State Executive Board held in
Columbus, December 12.

The main speaker for the evening was Robert E.
(Bob) Grey, who is resigning soon from the Montgom-

John Richards of the Toledo Chapter, at left is cheering on the con-
testants, in the old game of transferring the illusive orange from under
her chin to under his chin without the use of the hands.

(Continued on page 10)
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This house is typical of thousands more in this area. Built during the
1920 building boom, it is still structurally sound. All it needed was
renovation and revitalizing.

Renovation and extensive modernization of this na-
tion’s older homes could be a significant development in
the next decade.

Today, there are about 7,000,000 homes which are 50
years, or older; there are also about 7,000,000 homes 25
years old or older. And by 1962, 6,000,000 more homes
will reach 50, and an equal number will have been stand-
ing for 25 years,

Some of these homes will naturally b~ ~hsolete and
should be removed, but many are structurally sound and
could profitably be modernized.

And all this may add up to one thing—a market for
architectural service.

In the final analysis, an architect is a master builder:
@ man who is well versed on latest building materials,
construction techniques; who is a master in the science
of building.

Who is more qualified to undertake a project of re-
modeling than a master builder who has studied the
means and methods of building since man first moved
from his cave. Too frequently jobs that require this
knowledge are turned over to “fly-by-night house re-
modeling outfits,” who advertise cure-alls for old houses.
And that is exactly what happens to the headache when
“cured by cutting off the head.”

Several months ago my wife and I launched what can
be called “The greatest adventure of our lives.” We
bought our first house.

Like millions of other young people, this was per-
haps the biggest thing that could happen to us.

Naturally, we wanted to build. We had ideas for a
contemporary house and consulted with Michael Kane,
a Cleveland architect, on its design and construction. But
because of certain stumbling blocks, we found that build.
ing a house was not a possibility this year. We decided
to wait.

Our young daughter had other ideas though. Her
bathinette, play pen, bicycle, crib, stroller, kiddy cart,
and much more, moved us out of our one-bedroom apart-
ment. With a second youngster coming—we decided we
had enough. An ad in the “Cleveland Plain Dealer”
provided the answer,

RGO H L TE G T
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This room greeted me as | walked into our newly acquired house. In
a future article, you will see how this room looks today — what a
difference.

Remodeling— A Potential and Profitable Market for the Architect

By DAVID SKYLAR

Four days, and several thousand dollars later, we own-
ed a house. She, the house that is, (we call it “she” be-
cause she soon became one of us) was old, 26 years
old to be exact. Built in the building boom of the early
1920's, our house was structurally sound, in good con-
dition, and in an excellent location. The family from
whom we had bought the house had built it. Needless
to say this house did not suit us, design-wise, decorating-
wise or style-wise. However, we were sure that this house
was built well, since it had been designed by an archi-
tect.

In all my years, I had never owned a house, in fact, I
had never lived in a private house. 1 was born in an
apartment in New York, moved to an apartment in St.
Louis, and then settled in an apartment in Cleveland.

The day I took ownership and walked in the front
door of my house, I was bewildred, confused and almost

(Continued on page 26)

My wife was almost in tears when she thought of having to work in
this kitchen. Our modernization program really paid off, both in making
the house easier to run, and increasing its valve. More on this in the
next article.




ery County Building Inspection Dept., to write the New
Building Codes for Dayton, Oakwood and Montgomery
County. He gave a most interesting talk on the “His-
tory, Background and Approach to the New Building
Codes for the Cities of Dayton and Oakwood and Mont-
gomery County,” and then answered several questions
from the floor, after which the meeting was adjourned
by President Reed.

HARRIS JOINS MALTA WINDOWS

Robert T. Harris, formerly associated with the Wood
Window program of the Ponderosa Pine Woodwork
Asso., has joined the sales stafl of The Malta Manufac-
turing Company, Malta, O.,
Vern E. Gessner, sales man-
ager, announced recently.

Harris, according to Gess-
ner, will cover a territory
which includes Ohio, Indiana,
eastern Pennsylvania, Michi-
gan and Kentucky. He will
work closely with jobbers and
their dealers in the sales and
promotion of Malta wood
window and door frames. The
Malta firm wmanufactures a
complete line of wood win-
dow units which includes the
Malt-A-Matic, a fully weather-
stripped removable sash unit,
and the new Malt-A-Master, a fully weatherstripped,
fully balanced, removable sash window unit.

A
ROBERT T. HARRIS

A RECORD BREAKING LIFT JOB

A recent job that set a record for Pacific Coast con-
struction was that of the Temple Isaiah of Los Angeles.
As shown by the illustration here and on our [ront cover
this issue, the roof slab, weighing over a million pounds,
cast in one unit on the ground, was raised into position
by the remarkable Lift Slab method. The roof is 50 feet
wide at its narrow end. Maximum chord length is 132
feet. The lifting was accomplished by 50-Ton capacity
hydraulic jacks set atop the 12 columns supporting the
pie shaped concrete slab. These jacks raised threaded
rods fastened to collars around the colummns. When in

.
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LOST AT SEA

Al Avery whom so many of the architects in Clevelan
and Ohio knew so well was lost at sea around the firs
ol the year. He and a friend were taking their Holida
vacation by plane hopping from island to island in th
West Indies. Al, for some years had been an enthusiasti
aviator, using his plane in his
business throughout Ohio.
An experienced and able pi-
lot, his [riends were shocked
to hear of this accident and
death.

Al had been connected with
the Harold Bergman Co. ol
Cleveland, manufacturers rep-
resentative of well known
plumbing lines.

Al was a most enthusiastic
worker in the Producers’
Council and had plans afoot
to start a chapter in Toledo.
He, with some of the othe
members had spent two full
days previous to the annual
dinner and table top display
put on each vyear for the
architects, helping to prepare the displays for exhibition

Al will be missed by those who knew him but hi
inspiration will carry on.

“LET'S SKEDADDLE TO SEATTLE"

AL AVERY

position, the record-breaking slab was supported on 34
plates bolted to column flanges. Columns were then en
cased in concrete fireproofing and the collars grouted in

A strikine avchitectural effect will be achieved sinc
the roof soffit will have the same shape as the foor
This, plus a considerable economy in construction cost
through the use of the Lilt-Slab method as opposed t
the old-fashioned in place pouring of the roof wer
major factors influencing the decision to use the Lift-
Slab method, handled in this instance by the Vagtborg
Lift-Slab Corporation of West Los Angeles.

”
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rweem ool You Save Money 3 Times
When You Specify

Electric Clothes Dryers

When You Buy—

you save because an Electric Dryer costs less.

When You Install—

you save becanse an Electric Dryer runs on one principle—electricity. And
because only electric energy is used—you can specify an Electric Dryer

for any location. Resultant savings in valuable floor space and more
efficient room lay-outs are yours.

When You Operate —

you save because only an Electric Dryer dries clothes with 100 per cent
pure heat. That means there are no impurities in electric heat to discolor

clothes, walls and ceilings. The result: less redecoration expense for
you—a cleaner, whiter wash for your tenants.

A

Save money . .. give your tenants what they prefer—modern, safe auto- , ELECTRI C

matic Electric Dryers. Our Residential Sales Department is ready to fur- DRYER

nish you additional details and help you plan. Simply call CHerry 1-4200. e CLEANEST
® FLAMELESS
e SAFEST

ALWAYS AT YOUR SERVICE IN THE BEST LOCATION IN THE HHIUNa
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Conrad Heads Ohio Examining Board

The State Board of Examiners ol Architects, at its
99nd Annual Meeting on January 10, 1953, elected Mr.
Edward G. Conrad of Cleveland, Ohio, as President ol
the Board for the year 1953.

Mr. Conrad is a graduate of the University ol Penn-
sylvania and a member of the architectural firm of Con-
rad and Simpson of Cleveland, Ohio.

The new President succeeds Mr., Russell S. Potter ol
the firm of Potter, Tyler, Martin and Roth, of Cincin-
nati, who remains as a Member of the Board.

Mr. Harold H. Munger of the firm of Britsch and
Munger, Toledo, Ohio, was elected Vice President. Mr.
Charles E. Firestone of the firm of Firestone and Motter
of Canton, Ohio, was elected Secretary. Mr. Ralph W:
Carnahan of Dayton, Ohio, was elected Asst. Secy.

Mr. Ralph C. Kempton, Architect in Columbus, con-
tinues to serve the Board as Executive Secretary in
charge of the Office of the Board at h0 West Broad Street
(Room 2750) Columbus, Ohio.

NEW ARCHITECTS

The State Board of Examiners of Architects announces
that the following individuals recently passed the State
Examinations for Certificates of Qualification to practice
the profession of Architecture in the State of Ohio:
“Ohio Architect” extends congratulations.

Albert, Join Paul, Jr., 2125 Fairfax Rd., Columbus (12)

Appel, Burton R., 333 Peshine Ave., Newark (8) N. |
Beall, Burtch W., Jr., 1028 E. Third St., S. Salt Lake City, Utah.
Bonsteel, David L., 287 North Main St., Hudson.
Cates, Richard K., 3511 Rawson Place, Cincinnati (9)
Davidson, B. Murray, R. D. No. 1, Grafton.
Denison, David E., 127% W. Dennick Ave., Youngstown (1)
Dickinson, Harold Merton, 225 Waverly Ave., Morgantown, W.

Virginia.
Dunsky, Gerald, 85-14 - 211th St., Queens Village (8) N. Y.
Edwards, Robert R., 812 Kensington Place, Marion.
Febo, Ray S., 26370 Euclid Ave., Euclid (17)
Gaz, Harry, 176 E. McMillan St., Cincinnati (19)
Geers, Thomas J., 2850 Cypress Way, Cincinnati (12)
Glaser, James W., 4230 Verne Ave., Cincinnati (9)
Glaser, Richard E., 2758 Erie Ave., Cincinnati (8)
Gray, Gavin D., 1741 Holloway Ave., Cincinnati W)
Grimm, Chalmer, Jr., 1330 E. 125th St., Cleveland (12)
Heine, Edward J., 6223 Washington Blvd., Indianapolis, Ind.
Isaacs, Robert E., 104 Home Ave., Lockland, Cincinnati (15)
Killian, Roland D., 216-D Bagshaw Rd., Columbus (9)
Kindig, Robert W, 215 Charles St., Middletown.
Kramer, Ann Carolyn, 311 Woodland Ave., Columbus (1)
Kraus, Robert M., 535 Fernwood Dr., Akron (20)
Mitchell, Jack L., 311 Kelso Rd., Columbus (2)
Neiswander, Arlyn C., 2439 Overlook Rd., Cleveland (6)
Parker, Thomas H., 731 Patterson Rd.. Dayton (9)
Powers, George R., 809 West St., Genoa, Ohio (Ottawa Co.)
Raynes, Jesse F., Jr., 1139 Herman Ave., Akron (7)
Richards, Donald J., 206 Wyleswood Dr., Berea, O.
Roberts, Stewart A., 1776 Marks Ave., Akron (5)
Stueber, Raymond J., 621 North Lincoln St., Kent.
Thomas, James Sherman, Streetshoro Rd., Hudson.
Trautwein, Henry B., 1275 Virginia Ave,, Columbus
Adams, Mary Ellen Voss, 1808 Hewitt Ave., Cincinnati (7)

TWENTY MILLION COLUMBUS HOUSING
PROJECTS TO START IN SPRING

Bids are expected to be received in January on the
first section ol a $20,000,000 public housing project to be
built in Columbus, according to a recent announcement
by William F. Briedenbach, architect of the Columbus
Metropolitan Housing Authority. Mr. Briedenbach is
in charge of the 550 unit project, which will be located
on a b0 acre triangular plot bounded by Woodward,
Wood and Brentnell Ave. The project was designed by
Sims, Cornelius & Schooley, architects, 2901 North High
St., Columbus, Ohio.
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OUR PRESIDENT’S MESSAGE

FROM BEHIND THE DASHBOARD

Wednesday was a beautiful day as we left Dayton
where the streets were burdened with 2 inches ol snow
and the temperature was in the low twenties. In Cincin-
nati we skidded, smashing into the rear of the car ahead,
but the driver was pleasant and the damage was slight.

U. S. 27, south was slushy
and wet but we went out of
the snow beyond Lexington
and the temperature had be-
gun to rise. As you may sur-
mise by now, we were on the
way to Florida.

North of Somerset, Ky., we
passed by the crumpled re-
mains of an automobile along
the rails of the Southern and
at the next filling station in
Somerset we learned that on
Monday the fine old judge of
the town had been hit head
ROLLIN L. ROSSER on by the Cincinnati limited.
“They ah aburyin’ him this ahftanoon.” As we left the
filling station we could see the funeral cortege leaving
the First Baptist Church and we were stopped by the
town cop to let it pass. He must have been a fine man
by the number of people who were at the church, but
some miles back the curious only saw the twisted metal.

We stopped for the night at a tourist court in the
lumber town of Oneida, Tenn., and decided to make
this trip a laboratory test on motels and carotels, In
this town is a ‘Rossers Store’ but suppose this was one
of the rebel branch of the family. Somewhere near this

(Continued on page 30)

Construction Outlook for 1953

(Continued from page 6)
cent. And in this case the famine persisted during every
one of the 21 years from 1928 to 1950, in which year
awards were 155 percent of the 1925-28 average. This was
the record because 1952 and 1951 were both around 128.
Non-Residential building followed pretty much this
same pattern with only minor deviations.

In my opinion, these figures are certainly significant.
and subject to interpretation. They give validity to the
statement that we in this country had accumulated a
huge back-log of needed construction before we started
cutting into it in 1950, and, 1 for one, do not believe
that we have in the past 3 years offset the deficiencies of
the previous 21 years.

Therefore, without considering any other factors, I
am satisfied that there is a sound basis for a continuation
of construction volume in the aggregate, at a substantial
level for a time longer. True, not all needs would be
completely taken care of at the same time, however, in
the over-all the total could be very good, even by com-
parison with the past several years.

Now, let me enumerate and briefly discuss some other
factors that will exert an important influence on the
final volume of construction to be realized in the next
few years.

First, and primary, pressure for new construction will
come [rom our ever increasing population. While popu-
lation growth is always a “potential” stimulant to new
building, it is doubly so today, because during the decade
ol the thirties and the forties, when our population in-
creased 28.6 million, we were falling way behind on our
building of new facilities. Looking ahead we can get

(Continued on page 16)

THE OHIO




You Can Rely On and Specify with Confidence. ..

Automatic GAS
WATER HEATER

10-YEAR WARRANTY

The inner tank of every Rheem Water Heater is filled
with water and fully tested at a pressure twice as great
as ever needed for normal use. The tank is 100% perfect

—assurance of complete reliability and satisfaction. The new 1953 Rheem Aute-
vl A . ol matic Water Heaters are
It has built-in draft hood which gives more ceiling here, made by the world’s

largest manufacturer of

room. Lower opening saves 5 inches. automatic water heaters.

DISTRIBUTED IN OHIO BY
STERN BROS. PLUMBING SUPPLY CO. THE MUTUAL MFG. & SUPPLY CO.

733 WOODLAND AVE., CLEVELAND 3286 SPRING GROVE AVE., CINCINNATI

THE PALMER DONAVIN MFG. CO.
575 OLENTANGY RIVER RD., COLUMBUS © 674 NORTH UNION ST., LIMA
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Architects
specify. ..

BURKAY

Large Volume GAS
WATER HEATERS &

Competitive in Cost!

Permaglas Water Heaters are completely protected from
all corrosive attacks, protected by Four B. I., the four
basic improvements provided by A. O. Smith in PERMA-
GLAS Water Heaters exclusively.

ONLY PERMAGLAS HAS FOUR B. I. PROTECTION
The exclusive FOUR BASIC IMPROVEMENTS are:

1. Glass-surfaced steel tank that can’t rust
because glass can’t rust!

2. Absence of dissimilar metals inside tank!

3. Interior tank fittings shielded from electro-
lytic action, the cause of corrosion!

4. “Neutrolizer” — the anti-corrosion standby!
You Can Specify with Complete Confidence!
DISTRIBUTED IN OHIO BY

THE BAIRD-FOERSTCORP. ....................... 5301 State Road, Cleveland 9
THEH.BULLOCK CO. .............. ..., 333 215t 51, Toledo
J. HANGER SAI.ES & SERVICE ................... 2331 Sullivant Ave., Columbus
CHARLES F. LENHART, INC............... 125 McMicken Ave., Cincinnati 10
LUETHI & WELCH CO...... . ... ... ... ..., 73 East Naghten 5t., Columbus
RADIANT CO., INC. ... ... .. i, 743 Kiser St., Dayton
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COLUMBUS PRODUCERS
COUNCIL OFFICERS

The following officers were recen
ly elected by the Columbus Chapte
of the Producers Council: Harry Pai
sons, president, Owens-Corning l’ilm‘
glas Corp.; Sterling Basil, vice presi
dent, Pittstburgh Plate Glass CGo.
Don Newhart, secretary, v]nlms»‘.\lun
ville Sales Corp. Don Woodland o
the Structural Clay Products Institut
is chairman of the joint action com
mittee with A.LLA.; Gene Hannum
Armstrong Cork Co. is chairman o
the membership committee and Star
Condit of the Condit Constructior
Products is chairman of the publicit
committee,

=

A NEW NON-SLIP THRESHOLD

Wooster Products, Inc., Wooster
Ohio has developed a new door-ste
threshold with non-slip surface anc
beveled edges front and back. Demanc
for this type of special threshold ha

been widespread and is now available
as Wooster Type 115-S. Standard
widths are 47, 5 and 6” with a maxi-
mum length of 6. Other widths and
lengths to 86" require special pat-
terns. The threshold is made ol ab-
rasive iron and aluminum, also
bronze and nickel when permitted.
Complete details may be obtained by
writing the manufacturer, Wooster
Products, Inc, Dept. G, Wooster, O.
S

ARCHITECTURAL LETTERING
By ARTHUR E. BURKE

“The skill of producing creative
and appropriate lettering is developed
through two phases of training, un-
derstanding and mastering the letter
forms and developing the manipulat-
ing skill required to produce the right
lettering to the particular job.”

This is a comprehensive and well
illustrated book, build around three
teaching aims:

1. — it develops an understanding
of lettering styles and their their ap-
propriate use,

2. — it helps the reader to master
these styles.

3. —and finally, it guides the reader
to the achievement of being able to
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reate his own lettering style for each
articular job that arises.

Believing that an art such as letter-
ng is learned through example and
ractice, the author emphasizes these
wo processes, while keeping theoretic
ext to a minumuim.

This book is printed with the prin-
ciples of design in mind. The type is
arge, clean, and easily read. The
aper is ultra-white, providing the
best possible frame for the photo-
raphs and drawn illustrations,

While it assumes no prior experi-
nce by the learner, and hence begins
vith fundamentals, the book is never-
heless aimed primarily at the archi-
tectural draftsman who is already fa-
iiliar with lettering, but wishes to
rain a complet mastery ol the art.

PLASTERING — Skill and Practice
By FELICIEN VAN DEN BRANDEN
and MARK KNOWLES

This book is written to initiate the
novice and bring the journeyman up-
to-date in this ancient craft. Well il-
lustrated and well written, the reader
can check the written text with step-
by-step pictures of the procedures de-
scribed.

It brings the techniques up to 1953,
with the latest innovations and ad-
vances made in the craft such as the
pluslering ol structural steel members
and the versatile, eye pleasing acous-
tic plasters.

Both above published by American
Technical Society, 848 'East Filty
Eighth St., Chicago 37, Il

Open
for business

a cigar counter

after hours

a beavtiful wall

... thanks to a “MODERNFOLD” DOOR!

Look how this cigar counter hides behind the beautiful “Modernfold”
door. There’s never a barren look about this office building lobby.
~ With the cigar counter closed, the lobby is more attractive than

STEEL JOIST DESIGN MANUAL A e;f'er'k.thanksf to itsAcokI)f‘f\ll .“;\I(:det‘nf()ld” wall.
The latest edition of the Design pplication after Application!

. y : Office buildings are only one place where architects have been specify-
A - b -~ =1 J 7 = > 3 <
Manual for ()p\,n Web Steel Joist ing “Modernfold” doors since 1936. You'll find them just as advan-
tageous for schools, clubs, stores, restaurants, hotels and homes., Use
large “Modernfold” doors as movable walls to make better use of

Construction, prepared by the Steel
Joist Institute, is now available.

I'he Manual has been prepared to space . . . and small “Modernfold” doors to save space swining doors
serve as a useful working tool for waste.

architects and engineers. In addition Easy on the Eyes . . . Easy on the Purse |
to “.l.c l:i'lcs[ edition of the standard Whenever you specify “‘Modernfold” doors, your clients will appreciate I
specification for open web steel joist their colorful beauty. Coverings are of flame-resistant vinyl that
construction, it includes complete won’t chip, fade or peel. Washing is a simple matter of soap and
safe load tables per linear foot of joist water. Maintenance is practically nothing. Under this durable cover-
as well as per square ol Hoor or roof ing is a frame of lifetime steel to make ‘“‘Modernfold” doors a lasting
area. Also included are full-page invgstment in charm, convenience and beauty. .
Pf““’* hh()wing the dimensions, sec- Find out about the ]oyv cost an(.l_many'a‘dvalnta'ges of “Moc-i(.:t.'nfold”
tions and pl‘()perlies of all Institute doors today . . . by looking up our installing distributor under ‘“doors

- 32 s . in your classified phone book.
ab Kt Fap 3 b i "
pproy ?({ JOists, l‘uumlnen(led build For the full “Modernfold” story see our insert in “Sweets.
ing code regulations, code of stand-

ard practice and recommendations for : J MODERNFOLD DOOR CO.

I:an(llling and erecting open web steel Exclusive l”"‘””" " 655 N. Cassidy Ave. FE. 5505, COLUMBUS 3
joists. The Manual is available free- plel'IbllfarS MODERNFOLD DOOfR SO. OF TOLEDO
of-charge. Write Steel Joist Institute, Division of Adam Loos Co.

1346 Connecticut Avenue, N. W, for OKIO 145 Seo. Kriw 5t AD. 4211, TOLEDO

"ashinot 3 y MODERNFOLD DOOR CO. OF CLEVELAND
Washington 6, D. C. 3804 Payne Ave., EX. 1-0311, CLEVELAND 14

MODERNFOLD DOOR SALES CO.
134 Salem Ave., FU. 5711, DAYTON &

DUBROW-OTTE ASSOCIATES
1426 Clay St., PA. 0068, CINCINNATI

PERSONALS maodernfold

George E. Walter announces the "
opening of his office as architect at
507 Keith Bldg., Dayton, O.
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population estimates for 1960 ranging from a low of 162
million to a high of 180 million depending on the as-
sumptions that are made with respect to birth, marriage,
fertility, survival, and mortality rates. 1 we were to
take a point somewhere between these two extremes, it
does not seem unreasonable to anticipate a net gain of
perhaps 20 to 23 million people in the decade of the
50's as compared with 19.6 million in the 40's and 9
million in the 30,

You will recall that a moment ago [ referred to in-
creasing population as a “potential” stimulant and this
term “potential” was used deliberately, as witness the
population gain of the 30’s and the depression level of
construction volume. To [urther illustrate this point,
we need only to look at the hundreds of millions ol
people in China and India and consider their low eco-
nomic status and one of its components—construction
volume. Obviously, this means that we cannot make a
projection of construction trends based solely on popu-
lation.

The key to the realization of the potentials inherent
in population growth will be the nature and extent of
the future expansion of our productive tacilities. Since
the increase in our population during the 50's is being
assumed to be around 20 million, or 14 percent over the
1950 population, it is obvious that we should have at
the same time an increase of roughly the same amount il
the people who will be here in 1960 are to have just
the same standard of living we now enjoy.

I'his poses a problem, because while the increase in
total population is estimated at 14 percent, the number
ol persons of ages suitable for recruitment in the labor
force will increase only 8 or 10 percent. This means that
the output per worker engaged in production will have
to increase considerably if the 1950 standard of living

is to be maintained. Actually, one man, Mr. John Coll-
yer, Chairman and President of B. F. Goodrich Rubber
Company, has stated that in order to produce enough
to maintain the 1950 standard of living in 1960 and
carry on an adequate military establishment, produc
tivity per worker must increase 30 percent during this
decade.

While it appears that we have probably p;lssml the
peak of our post-war new plant construction program,
this doesn’t by any means suggest to me that a sharp
drop is to be anticipated; on the contrary, there are many
factors operating to sustain outlays for both new plants
and equipment for some time to come. We know that
many expansion programs are of a long-range character
and will carry over several more years. I also believe
that industry will continue to take advantage of the
rapid amortization privilege as long as the tax-certifi-#
cate program is available to it. Further, increasing com-
petition and high labor costs will give further impetus
to the modernization ol plant and equipment in order
to secure cost reductions. While these favorable aspects
have been mentioned, we should not ignore a possible
unfavorable one, namely, the effect taxes and higher in-
terest rates may have on profits from which came the
largest single source of financing our postwar plant ex-
pansion.

On balance, however, two things seem apparent, (1)
industry is consciously working toward an increase in
cutput per worker, and (2) plant construction can be
expected to proceed in 1953 at a quite substantial rate,
although probably below the 1952 volume.

Now, on the consumption side we can look at Dun
& Bradstreet’'s “Trade Barometer [or the United States”
which shows that on a seasonally adjusted basis, con-
sumers, in November, were spending at a rate only 7

MR. ARCHITECT . . . MR. BUILDER

Concealed Wiring is a MUST
in Modern Homes

® Concealed telephone wiring is an
important feature that adds an extra
selling point to new homes. Many home
buyers ask for this nationally advertised
feature in new home construction.

Most important, concealed telephone
wiring is a BIG extra feature that adds
little to your costs. Ohio Bell’s Architect
and Builder’s Service will help you plan

telephone outlets and concealed wiring

at no charge. Call our Business Office
and ask for this service.

THE OHIO BELL TELEPHONE i
COMPANY
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percent below the all-time high reached in June of 1952,
This November spending-rate figure is slightly above
the average for 1951, but, three times the pre-World
War II rate. This, to me, demonstrates the drive we
have here in the United States to improve our standard
of living and augurs well for our ability to consume the
output of our expanded industrial plant, because the
percentage change from pre-war is so much larger than
necessary if our increased population were to have merely
continued to enjoy our previous high standard of living
—even after due allowance for price changes.

Up to this point I have tried to give you a reasonable
view of our 1952 position in the construction industry
in relation to the past in order to counter the belief
of many that we are “riding for a fall” simply because
they think we are a lot higher than we really are. Also
this comparison with the earlier years was made to sup-
port my belief that we still have a “back-log” to work
down in spite of the building volume of the last few
years. My discussion of population trends was presented
to establish in your minds the size of this “potential”
stimulant to construction activity. My observations on
our production facilities were made to give you my views
on how this “key” factor has been developed and may
be expected to operate during the next year or so. Fi-
nally, the comments on consumer expenditures were in-
tended to allay any fear that we might be unable to
consume at the higher rate of production.

Having presented a background against which the
Dodge projections for 1953 have been made, I believe
we can now move on to the (:l‘yst:il-g;ll,iug operation.

Of course, residential building should get first priority
whenever you start studying construction by its compo-
nent parts. ‘T'his is justified not only because of its im-
portance within the building industry, but, because it
affects;directly and indirectly so many other industries—

house furnishing, appliances, heating fuels, as examples.
In spite of the record level of housing starts during the
past several years, the housing market is still good funda-
mentally. We have gone a far way to easing the housing
shortage, but vacancies are still subnormal in the aggre-
gate. Also, there are still indications of a desire on the
part of many people to upgrade their housing facilities,
and with the current high level of personal income this
can be facilitated. We also have the need for a fair
volume of housing in defense areas created by the popu-
lation movements to these centers, This substantial base
has permitted housing starts in 1952 to exceed 1 million
units for the third year running.

Looking ahead we also have two important factors
affecting residential building that have changed over to
the positive side recently — I am referring to govern-
ment controls with respect to material usage and down-
payment for houses, As you know, the material situation
has eased up considerably and NPA has made some im-
portant relaxations of the limitations on copper and
aluminum for residential construction. While steel is
still limited because of the shortage created by the steel
strike, it is not a seriously limiting factor in the one and
two-family house field. It will tend to hold down the
otherwise attainable volume of multi-family structures
probably until sometime in the first or second quarter
of the year.

The second factor, “credit controls,” while moving to
the positive side, isn't as easy to appraise, or dispose of,
as is the change in the material situation. As you all
know, the Federal Reserve Board, on September 16 last
year ended all controls on conventional loans for resi-
dential building, and at the same time the Housing &
Home Finance Agency announced that its FHA credit
terms were reverting to their pre-Regulation X stipula-
tions, with one significant change, however. Instead of

Typical Modified Bow-
string trussed rafters.
Span 50', spacing 2°.
Trusses assembled
ready forerection.
Building 50'x 240’ con-
structed for Irona
Creameries, Champ-
lain, N.Y. This type of
construction is often
used if ceiling is desir-
able.  Furnished as
shown by Cartwright
& Morrison, Inc. Con-
tractor handled his
own erection.

1657 STATE ROAD

ROOF TRUSSES -

EASTERN OHIO REPRESENTATIVES

GORDON BRANDY INDUSTRIAL SALES

CARTWRIGHT & MORRISON, INC.
HOLCOMB, NEW YORK

CUYAHOGA FALLS, OHIO
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allowing FHA (o insure loans on one-family houses up
to 516,000, the maximum loan now insurable js $14,000.
Also at this time, a new schedule of (l()\\‘ll*f).‘i_\llll‘nt re
quirements for Veterans Administration — guaranteed
loans was set up whereby 4 and 5 percent would be pe
quired on houses costing $7000 and 58400, respectively,
and nothing on houses unde; $7000.,

Now while all of these “relaxations” have beep made,
I think their effect on 1955 volume of residential build
g will be i(’l;l[i\('l} small because there still is the re
traint unquestionably exercised by the fact that the in
terest rate on FHA insured loans is still held at 14 per
cent, and at 4 percent o VA-guarantee loans. Such
ratés are not attractive in today’s mortgage money mar-
ket, and it probably means that a great majority, perhaps
€ven as much as two-thirds of all residentia] mortgages
will be of the conventional type where interest rates are
currently 5 and 6 percent.

This matter of interest rates has quite definitely re.
tarded the progress of residential huihiing in defense
areas, however, with the additiona] funds now available
to “Fannie May” (the Federa] National Mortgage Asso-
ciation) , some reliel will he provided,

However, alte evaluating the probable eflect of gov-
€rnment programs along with the tundamental factors
discussed earlier, | believe there is good reason to expect
the 1953 total volume of residentia] building to be close
to last year. Ip lact, the Dodge estimate, in terms of
floor area and dollars contemplates but an 1] percent
decline, with a 12 percent reduction in the number of
dwelling units, In light of the latest government estj-
mate of 1,130,000 housing starts for 1952, our 12 percent

reduction for 1953 would result in anothey year just a

few thousand units short of | million (i\\'('“i]l}_; units,
On the basis of relative dollar volume of construction,

or the selling Power of

Mmanufacturing building has, for the past few years, been
running second only to residentia] building. This cate-
50Ty was pretty wei] explored earlier, s, I will merely
summarize that it js our belief that manufacturing
building with private funds in 1953, will be unde 1952,
although not drastically so, O the public ownership
side we really mus; stab in the dark fo; obvious national
Security reasons, However, it seems that we will have ¢
least one more huge Atomic Energy Commission project
to tabulate so that the combined dollar valye of manu
lacturing building for both public and private owner-
ship in 1953 could equal the 1952 total, | want to point
out that ouy published estimate of a 20 percent drop in
Hoor area of manufacturing building between 1953 and
1952, while appearing inconsistent with ou anticipated
dollax higures, is not inconsistent, hut comes about by
oul in.‘ihi!ily to secure floor areqy higures for the AEC
pProjects to which | referred a minyte ago. In other
words, our figures can be inu'lpl'(-lt-(l to mean that we
think the 1953 increase in AEC Project awards over 1959
will just about offser an estimated 20 percent decline in
all other public and private manufacturing buildings.

Now, considering the outlook tor other types of non.
residential building, we must keep in mind thay this field
ol operation probably has borne the brunt of the Con-
trolled Materials Plan and that the back-log | spoke of
carlier, contains many deferre( projects of this nature,
l'nlnrtnul;ulcl)‘, tentative Plans to relax construction
controls during the third quarter 1952 were disrupted
by the steel strike SO that now the time-s hedule indi-
cates April 1, thig year, as the new date on which relief
will be granted. Experience has shown, however, that
some material shortages dissolve sooner than our govern-
ment planners anticipate,

In spite of the confusion caused by the steel strike,
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contract awards for commercial buildings have shown
a marked improvement beginning in July last year, and,
in view of our probably receiving more steel for con-
struction in the months ahead, we have estimated that
the year 1953 could have commercial building awards
27 percent ahead of 1952. Clearly, the indicated im-
provement in the material situation will be a definite
stimulant to this type construction, and, in addition,
credit controls will be non-existent, as far as we can see
at this time, because, credit controls on commercial
buildings were withdrawn at the same time Regulation
X was revised last October.,

In the school field we all pretty well know that ow
plant is woefully inadequate to handle our bumper baby
crop of the last few years. While we have been building
schools at record rate the past few years, it is apparent
that we are still behind, as attested to by a survey re-
cently conducted by the National Education Associa-
tion which disclosed that 47 percent of 1,270 school sys-
tems surveyed were holding up building projects because
of the shortage of materials or the lack of funds. Cer-
tainly the material problem will be pretty well out ol
the way this year, and while there may be some diffi-
culty still in floating bonds, this latter factor should not
prevent a volume in 1953 six percent greater than 1952,

Hospital needs are also acute in some localities and
the Veterans Administration is fighting hard for a rein-
statement of funds by Congress that will permit them to
complete their over-all program within the original time
schedule. There is little question but that the contin-
uing return of casualties from Korea will present pres-
sure from veterans’ organizations and others to allow a
step up from the present rate of construction. The ori-
ginal VA program called for the completion of 17 hos-
pitals in 1953 as compared with 9 last year. Added to this
VA outlook is the widely publicized need for more state
and local hospitals, particularly, of a type designed for
treatment of mentally disturbed patients. Just as was
implied in connection with schools, money will be a
more limiting factor than materials in 1953, however, |
think it reasonable to assume that we may see a 20 per-
cent increase over 1952 in contract awards for hospitals.
Keep in mind federal money plays a real part in the
hospital program, whereas money for schools, in most
cases, must come from local communities where the pinch
for economy is, or at least has been, much more notice-
able.

For the remaining types ol nonresidential structures
in 1953, we have projected the following changes from
1952: Public buldings up 8 percent; Religious buildings
down 25 percent; Social and Recreational buildings up
50 percent; and, Miscellaneous Nonresidential building
off 2 percent.

Combined, on a floor area basis, total nonresidential
building in 1953 may be up 3 percent over last year.
On a dollar basis, the increase is contemplated at 8 per-
cent. The reason why the dollar volume shows more
[avorably is because the anticipated increase in AEC
projects is reflected in the dollar figures but not in the
floor area data, as explained earlier in connection with
our discussion of manufacturing building.

So as to round out the entire construction picture, I
should state that Dodge for 1953 is anticipating a 5 per-
cent increase over 1952 in utility construction, and a 9
percent increase in public works projects. There is a
continuing demand for community improvement pro-
jects of every sort—particularly highways, water supply,
and sewage disposal systems. The major limitation on
the volume of such projects is the extent to which finan-
cing can be made available,

If all of these estimates are realized, or if the defici-
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encies in certain estimates are counter-balanced by ex-
cess over other estimates, the year 1953 would just equal
1952. 1 don’t think you could hang a fellow for being ofl
h percent plus or minus—and, [urther, I don’t think any-
one could be hurt very much.

In conclusion, while 1953 is contemplated to be an
other very good construction year, it is going to put many
companies and many individuals to a mighty severe test.
I'oo many companies have been rocking along with the
same old products, made in the same old way, and sold
easily at frequently increasing prices. These companies
are the ones I referred to at the beginning of my talk
that still must go through an adjustment if they are to
prosper in the umlpetili\'c market ahead. Competition
will become keener as the supply of materials becomes
greater and as the more aggresive companies find ways
of improving their products and at the same time reduc-
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ing prices, Further, technological changes will bring
about new products and new uses of old products to
compete for the available business.

Similarly, individual members of the selling stafl ol
these same companies must be vitalized because an as-
tounding number of salesmen have never worked in a
competitive market. Many of them don’t know what it
means to fight for an order because during their whole
working experience their problem has been one of getting
the factory to ship the orders that were forced upon them.
I'hese men are going to have to learn their product and
develop ingenious ways to get their prospects to take
[avorable action—all basic stuff, but maybe forgotten by
even some of the senior salesmen, who, too, will have
to do a little revitalizing.

There is going to be good business in 1953 but who
will get it is up to the individual salesmen in the field,
sales management, and company research in both pro-
duct design and distribution.

Encroaching on the Architectural Profession

(Continued from page 7
the private practitioner. True as I said before, we have
been fortunate enough to have a vast amount of work
but the time is coming when we will not have as much
as we have been fortunate enough to have had these last
seven years and then encroachment will be very apparent
to all of us.

It's not only true of this bureau. It's true of all Fed-
eral Agencies engaging in construction. It's true of The
Veteran’s Administration and it’s true of every bureau
that you have in the Federal Government. As far as the
states are concerned, in our largest western state, Cali-
fornia, practically none of the public building which has
been done in well over twenty years has ever been done
by private architects. It so happens that this bureau has
been set up in the State of California for the complete
elimination of the use of private architects in any capa-
city for state work. This same bureau cunly a couple of
years ago when they were running out of state work, had
the affrontery to go to the State Legislature and ask them
for an enabling act to contract with the Federal Govern-
ment to build several buildings in the State of Califor-
nia. The California Council of Architects is a very mili-
tant organization and they were fortunate enough to
stop it. I believe they have one of the finest architectural
societies or organizations in the United States. They
have a very wide attendance at all of their meetings.
I'hey have a very large secretarial service. Their dues as
far as I know, are probably the highest of any group in
the United States to carry out most of their work. Yet
this very powerful group of architects in California are
pretty much at a loss as to what to do with this encroach-
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ment of their own state bureau.

We'd have the same trouble with the corps of engi-
neers. It was only llnough the most drastic steps, taken
by the American Society of Civil Engineers and the Na-
tional Society of Professional Engineers that they forced
the Corps of Engineers to come up with something like a
half way reasonable professional contract.

Another architect from the east told me only last sum-
mer that he had done a very complicated job for a corps
of engineers that had cost some seven million dollars. He
was paid a fee of 3149, no supervision but included all
ol the engineering drawings as well as the architectural
drawings. He said one ol the officers that he dealt with
unfortunately left a piece of paper lay in front of him
with the entire financial program for this work. His eyes
couldn’t help but fall on the sheet of paper and he saw
that the Corps of Engineers set up a 5.69, for the super-
vision by them [or this job while they lhl(l lhll(! the aichi-

tect 3149, to make the drawings.

Much of our difficulty has been due to the so-called
omnibus type of contract which was set up during the
last war, in which the general contractor became the
Prime Contractor who in turn engaged the architect and
the engineer to do the work. In their overall cost, they
added 109, on top of professional services so that the
corps of engineers and many other government agencies
think architects should do work for their total cost plus
1097. You gentlemen know that it's impossible to keep
in business on a 109, profit on any kind of a job no
matter what size of a job it is.

We are not the only ones that are having this diffi-
culty of encroachment. At a recent meeting in Wash-
ington in connection with a Construction Industry Ad-
visory Council, Mr. Gray of the AF of L. made the state-
ment that he was very much concerned over the fact
that a great deal of work being done on various govern-
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navm projects was .uu)mphshul on what he called

“forced accounts.” Work done by the unplmc(’s of the
Federal Government without 1)11nnmg in the building
trades for their particular skills. When these bureaus
have that type of strength or that type ol nerve to do
things of this nature, I'm sure this again points the way
to us architects of what we might E'\})(‘(l

What I am concerned about is the fact that maybe in
a few years [rom now when work slacks off and architects
see very clearly what has transpired by this encroach-
ment, the Institute will be deluged with a cry from the
profession, why was something not done about it. That
will be a very difficult question to answer. From what
I've heard here, 1 think that you can well imagine that it
all added up to quite a bit of confusion.

One of the principal causes of this confusion is the so-
called package deal. You have seen a lot of it in recent
publications and gentlemen, the package deal as such is
not limited. It is not only the Austin Company or a
few big companies of this type but it is becoming more
common in the Construction industry. In my own com-
munity, we have half a dozen contractors that are doing
work on this same basis. This afternoon I was tempted
to make a statement in the discussion that went on in
Mr. Perkin's seminar. Mr. Root made this in Chicago
about a year ago. We were discussing this so-c alled |)'1(k
age deal. He s.mi that one ol the reasons why it was so
successful in his opinion was that the cliches of contemp-
orary architecture are so ecasy to copy that contractors
can hire a draftsman and turn out a presentable build-
ing without the benefit of an architect. T don’t know if
llmt is a unnpl(}lv ])!(ll!l(' but it is a good observation.
My experience in dealing with package dealers has indi-
cated to me that the continuance of their success is based
on one thing. You can analyze everyone of their organi-
zations and you come up with the same answer. They
are salesmen, gentlemen. What is more they are good
‘Salesmen Sams.” In any of these organizations il you
look close, you will find they have competent engineers
and architects working for them. Brains are cheap.
There’s no question about that. But what they princi-
pally have are men who can sell. The architects them-
selves, whether you recognize it or not are also salesmen.
Every man who is a successful architect also is a mighty
fine salesman. If he isn't capable of selling his ability
to the client then he's not a successful architect. And
gentlemen, one of the reasons why these so-called pack-
age deals have been so successful is the fact that 909,
ol our clients only build once in a liletime. The other
109, are repeaters and 1 don’t think you’ll find very
many ol the 109, that are repeaters go back very often
to these package deals. Because generally they learned

t lesson. But the package deals ((ll.nnl\ have the ma-
|m|l\ ol the potential clients to work with in the 9097
And here is where they do a very excellent job ol Sll(‘\—
manship. We're confronted with this condition in St.
Louis, a [airly I!m,(' industrial district with considerable
work going on all the time in industrial and commercial
types. We have as I said a half dozen package deal firms
there and everyone of those firms has some member in
the organization who is really a salesman. There is no
ready solution except to [u,ht fire with fire. You simply
have to outsell them at their own game.

Now I should like to discuss the home builders and
how they concern us. The home building industry of
the United States is a big industry. Back in 1949, the
statistics relerring to construction volume indicated only
207 of the architects in this country were working on
520 of the dollar volume of construction, which is home
building and that 989, of the architects were working
on 4897 of the dollar volume, which was the balance of
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construction. The home builders are constructing a mil-
lion structures ol units per year. The Institute has had
some relations with the top officers in the National Asso-
ciation of Home Builders. They are very smart men,
gentlemen every one of them. They are men of high
calibre. They are also excellent salesmen. Most of them
to a man realize the value of an architect. Every one ol
them we have had contact with, claims that there is no
question in their minds that their product is much more
saleable when they've had an architect in the picture,
Not just a sketch but complete architectural service to
carry the project all the way through.

The homebuilders who have engaged architects have
been very laudatory of their services. We had one par-
ticular Home Builder who was working in conjunction
with the Institute’s Home Builders Committee, who
made the statement that he had always let the architects
write their own ticket insofar as fees were concerned
and every time it was less than what he thought it might
have been. In his opinion, the most important element
in his entire operation was having a good architecturally
executed residence. Now that’s only the top flight home-
builder, That is, only a decided minority of their mem-
bership. The Institute is collaborating with the National
Association of Home Builders in an effort to educate
both of our groups, Home Builders and Architects to the
mutual benefits the home building industry offers in this
country.

We have ignored for years one of the most important
dollar volume industries in the country. Very few archi-
tects are collecting fees from this ten billion dollar a
year industry. Architects themselves ought to be inter-
ested, certainly groups within the profession, in tackling
this problem. It is a decided challenge to the whole pro-
fession, and one of these days we are going to wake up
to the fact that the architects are not even doing 59,
of the residential work in this country, probably even
less. In my own community we have home builders that
build houses that sell for $85,000 without even an archi-
tect being near them., We have any number of them
that design houses and build them for $45,000 and
$50,000 in a class that ten years ago nobody would even
dream of building without the use of architects. The
National Association of Home Builders of which there
are some 25,000 members are very strong financially and
they are very strong politically. Alan Brockbank, Presi-
dent of this organization was in St. Louis last week to
address the Producers Council and in the course of his
discussion he indicated that he had had a meeting with
both General Eisenhower and with Governor Stevenson
to discuss the housing situation in this country. They
have made their influence known in Washington from
the standpoint of the potential strength of their organi-

zation and the importance of the home building indus-
try to the economy of this country. I only wish that the
architects themselves had that type of influence parti-
cularly in legislative circles as these gentlemen do. I
believe that the architects themselves are responsible for
losing the home building field and we must do some-
thing to regain it.

This has just been a quick glimpse at what I call the
general overall encroachments that are today invading
our profession. I am sorry that I feel that one of these
days we are going to regret very much that we of the
profession have not done something, somewhere along
the line, to curb this type of encroachment in our own
work, It is all very confusing.

[ think encroachment is a serious problem. It has
taken a great deal of business away from our profession.
T'he recognition of encroachment by organizations such
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as your own here should be immediate. A committee can
be appointed when you organize a regional council te-
moirow for yeur Great Lakes District, that you will
actually be instructed to make this information known
to your legislators in your various states. It's important
that they know. I realize that there are some men in the
profession that still feel that we ought to do a certain
amount ol coddling of these bureaucrats, where a lew
architects once in awhile, get a bone thrown to them in
the form of a job but the architects as a rule do not
get the majority ol the work and the bureaus meanwhile
are expanding and expanding and take over every job
that comes along that they can put their hands on. [
think the example of the private hospital in Washington,
D. C. is typical of what these bureaus propose to do and
I'm sure if the two billion dollars lease purchase pro-
gram goes through, the architects will see very, very
little of that work. There may be exceptions—one or
two may get jobs, but it is to the interest of every archi-
tect in the prolession to recognize the seriousness of this
encroachment on our profession today and actually do
something about it and not say two or three years from
now, “why didn’t the Board ol Directors or why didn’t
the Institute do something about it.” The Institute
numbers some nine thousand practicing architects, we
are the majority ol the fifteen thousand registered archi-
tects in the country today. Yet, we as a group of proles-
sionals, control so few votes and have so little influence
politically, that the bureaus pay little attention to us.
We have made progress. There is no question about
that. I think Ned Purves and members of his staff have
done an excellent job in public relations in Washington
with certain groups but I still think the message of the
architects has to be put over and I think the only place
that you can put it over is to your local representatives
that you know and can talk to personally and acquaint
them with this situation of encroachment on private
business.

We need a Public Relations Program very badly. We
hope that some kind of a program can be set up that
will be a practical program and can bring results. In the
meantime, gentlemen don’t sit back and expect your
Board of Directors or vour officers to curb all this cur-
rent encroachment. You gentlemen have to work at
home on it. You've got to work in your own local areas
where the cities are setting up bureaus in their school
boards and in their municipal departments to do public
building and public schools. You have to do it on a state
basis as many states are approaching the point of setting
up bureaus to do state work. You've got to do it on a
National level or I'm afraid one of these days we’ll wake
up to find out that the volume of work that the prolfes-
sion itsell will do, is the minority.

FACE BRICK

FLOOR BRICK CHEMICAL BRICK
STRUCTURAL FACING TILE
CERAMIC GLAZED BRICK and TILE
TERRA COTTA

Pittsburgh-Corning Glass Block

THE KEMPER BRICK CO.

Auditorium Bldg. PRospect 1-2898  Cleveland, O

24

[ January, 1953]

THE OHIQO




leveland Chapter A.l.A. Christmas Party

By ED STAPLEFORD

As is the annual custom, the Christmas Party was again
held at Drury Theatre of the Play House. It was made
possible by Mrs. Francis Draz, the delightful and efficient
wile of architect Francis K. Draz. She heads a group of
some 700 Cleveland women interested in these theatres.
The show was good, “Finian’s Rainbow.” After the
show there were cocktails and a buffet lunch back-stage,
where the principals of the cast were guests of the archi-
tects,

There was a good turn out, especially of the younger
architects and the architects in training, Cleveland archi-
tects have no worry as to who will carry on the architec-
tural profession when they are tired. This younger group
lenlivened the whole evening.

IT PAYS TO USE MID-WEST’S

ACOUSTICAL ANALYSIS

by skilled consultants!

ACCURATE DEPENDABLE

Cost Estimates!

EFFICIENT ERECTION

that saves Time —Money!

SERVICE

you, quick from our six convenient
See your local directory.
COLUMBUS
SPRINGFIELD

. we're reody to serve
Ohio offices and warehouses.

AKRON CLEVELAND
DAYTON TOLEDO

AUTHORIZED DISTRIBUTORS FOR . . .

National Gypsum Co. Simpson logging Co.

Certain-Teed Products Corp. Kelly Island Lime & Transport Co.

THE MID-WEST ACOUSTICAL & SUPPLY CO.
Sound Conditioning Engineers & Conlractors

| Offices, 20001 WEST LAKE RD., CLEVELAND 16, OHIO

Genera

NEW COATING WATERPROOFS,
COLORS CONCRETE BLOCKS

A tough, resilient waterproof coating for concrete
blocks, first such coating ever made, will be introduced
this month, the Sherwin Williams Co. announces.

The coating, developed by the company’s industrial
division under the direction of G. L. Hehl, manager,
can be applied to any standard size blocks in 20 colors
and two finishes—glazed or textured.

The glazed surface has a smooth, slightly uneven sur-
lace, while the textured resembles an untreated block
and retains its sound-deadening qualities, Hehl said.

Special machinery is used to apply the coating, which
is called Kem-Krete. It can not be applied with a brush
o1 ordinary spray equipment.

Major advantage ol the coated blocks is that they
can be painted. And when used in place of ceramic tile
such as in gymnasiums, corridors or laboratories—con-
struction costs can be cut because no inner supporting
wall is needed.

Hehl said tests show the coating resists crazing, [reez-
ing and thawing, hot water, mildew, chemicals and abra-
sion. Further, the Kem-Krete adheres so well to the block
that the block itsell will break before the coating.

“I'he blocks hold up very well to weathering as far as
tests have shown,” Hehl said, “but we can’t recommend
exterior use of the coated surface until further testing.”

I'he special machine for applying Kem-Krete is man-
ulactured by Krete Coater Service of Hillsboro, I11., and
is priced close to $7,000. Operation is by three men.

As of Dec. 1, four firms had the units in operation,
and Krete Coater already has a large order backlog. The
machine is designed for use in conjunction with the
Besser block maker, and at present orders are being taken
only from companies using this equipment,

CLEVELAND AIR CONDITIONING’S NEW OFFICE

(Continued from page 8)
conditioners are being used for the type of installation
which until recently used to be served by the central
air conditioning systems. The flexibility and the ease of
zone control, with room air conditioners, has helped to
make them an accepted product in the factory, office
and home.

With their excellent engineering staff, they have en-
abled themselves to rightfully carry as their trade mark
“Cleveland’s Leading Air Conditioning Experts.!

The company’s success with Westinghouse air condi-
tioning has been so great that they are now oftering a
FULL five-year warranty on the complete air conditioner.
By this they do not mean the standard five-year compres-
sor warranty, They guarantee free service and parts for
five-years on all Westinghouse air conditioners.

® INSTALLATION

EXpress 1-7000

CRAWFORD DOOR

RADIO CONTROL AND INDUSTRIAL OPERATORS

® Individually designed doors to match your home
® All residential doors are "Woodlife dipped to resist rot

The Crawford Door Sales Co. of Ohio Crawford Door Sales of Cincinnati, Inc.
2066 East 70th Street ® Cleveland 3, Ohio

RESIDENTIAL, INDUSTRIAL
and COMMERCIAL GARAGE

® SALES ® SERVICE

® Radio control operators
® Inclined track

Montgomery Road at Lexington Avenue
Cincinnati (Norwood) 12, Ohio
JEfferson 8343
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Architectural, Miscellaneous and
Ornamental Iron and Non-Ferrous Metals
RAILINGS — GRATINGS — FIRE ESCAPES

STAIRWAYS — SIDEWALK DOORS — LADDERS
WIRE MESH WORK

Maintenance on Fire Escapes and Outside Stairs

v

ART METAL FIRE ESCAPE & IRON CO.
12369 Euclid Ave. Phone CEdar 1-8000 Cleveland, Ohio

THE MEDAL BRICK & TILE CO.

“SINCE 1872"

FACE BRICK

"“"AGECROST OLDSTYLE"”

The Architect’s brick

WOOSTER, OHIO PHONE 127

we are specialists

We produce bulletins, mail
advertising, catalogs, house
organs, publications of all
kinds at the right prices.

LIBERTY PRINTCRAFT CO.

PRINTERS OF “THE OHIO ARCHITECT"
and other Professional and Trade Journals

6523 Euclid ® EXpress 1-8700 ® Cleveland 3

Literature and Specifications
sent on request

ESTERN

ATERPROOFING CoO.

CINCINNATI 2 + DETROIT 27 +» CLEVELAND 15
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DODGE LOOKS FOR GOOD 1953
By ED STAPLEFORD

I'he Cleveland Chapter of the Producers’ Council
held their regular monthly meeting Monday, January
12th. Speaker was Mr. C l\(k Shute, Assistant Vice Presi-
dent of the F. W. Dodge & orp.

Mr. Shute is a statistician of the first water and he
gave figures that should make us all happy, as to what
his company thinks of 1953 as far as construction goes.

I'he meeting was well attended and many architects
were guests, The Cleveland Chapter has set a record
in attendance. There were 478 at their annual dinner
and table top display for the architects on December
10th. At their last regular meeting in January there were
some 78 and quite a few architects.

Bob Critchfield of the Kawneer Co. is doing a mighty]
good job as the chairnfan of the program committee.]
And for the next meeting, February 9th, he has Paul
. Baslar, Building Code Co-Ordinator for the State ol
Ohio. He will explain the new State Building Code and
how it will affect everyone in the building field.

REMODELING — A POTENTIAL MARKET
(Continued from page 9)

lloored by the prospect of the work that awaited me.

lu be honest, I didn't know where to siari.

I'oday T know 1 started the right way. As I look over
the work that is now (()m])lclu[ [ know that calling
in an architect was the smartest move I could have made.
I called Mr. Kane over and we sat down and talked. We
went through the house room by room; he knew us, he
knew what we liked and disliked and thus could easily
see what had to be done to make our |)l;|('e more livable.

After several hours with the architect, I decided that it
was foolish to try to tackle this job myself. I needed
advice and guul(m(( and an architect was the only man
qualified to give it to me. I was starting from scratch.
I had one ol two paths to follow—either have him make
up all his recommendations in one package, for which I
would pay a fee, or put myself in the hands of “house
remodelers,” “wall-breakers,” “construction experts,” etc.
and take my chances.

[ choose the architect. He studied the house, studied
us and then room by room told us not only what to do,
but equally important, how to do it, what materials to
use, and why.

T'his last point was the very important since I had to
do a good deal of the work myself in order to save as
much money as I could. I figured that if an architect
told me how to go about a project, 1 could take it from
there. For his services, which amounted to several dayvs
of work, plus periodic “inspections,” I paid him a set

CINDER PRODUCTS, INC.

EXCLUSIVE MANUFACTURERS OF

STRAUB CINDER BLOCKS

IN CINCINNATI TERRITORY

Este Ave.
VAlley 1945

Elmwood Place
Cincinnati 16, Ohie

ROBERT H. PELKEY, INC.
PAINTING e DECORATING

COMMERCIAL — INDUSTRIAL
BRUSH OR SPRAY
Residential Painting and Decorating
5706 CEDAR AVE.

CLEVELAND EN. 1-4870
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fee. This fee was based on his time. Both parties in this
venture substantially profited.

I next checked the availability of such a move with
my bank. Naturally, as a home owner I wanted to do
those things which would increase the value of the house.
The bank advised me that I was approaching this prob-
lem very wisely.

We started redoing the house with the basic premise
that for the next seven years, at least, we would have
crawling, walking and running voungsters around the
house. We assume they will get somewhat destructive
and will try to correct them.

Our choice of materials, the things we did, all reflect
this thinking. For example, instead of carpeting the
downstairs of the house we laid Vinyl Cork tile manu-
factured by the Dodge Cork Company, Lancaster, Penna.
Mr. Kane recommended cork floors bec cause, as he put it,
they look well and wear well. Armed with this infor-
mation, I contacted Mr. Woodrow Barkett, president of
Neo Sales, Ohio distributor of Dodge Cork tile, also the
distributor for Modernfold doors. Mr. Barkett was ex-
tremely helpful in all ways. He not only provided me
with accurate product data, but aided me with installa-
tion shortcuts that proved (,.\uc,mch accurate and time-
saving.

Another situation our architect helped us overcome
was through knowledge of paints and wall primers. Dur-
ing the early days of our renovating, my wife was sus-
ceptible to strong and sharp odors. What's more, she was
ordered by our doctor to stay as far away from painting
as possible for the first six months of pregnancy.

Mr. Kane suggested a quick drying primer, and rubber
base paint. Following his lead, 1 contacted Carl Wagen-
man of the Wagenman Paint Company of Cleveland.
Mr. Wagenman spent several days with me analyzing
our particular problems. Here’s a sample of what we
threw at him: The living room, had not been decorated
for 14 years, it had two layers of old \\d]lp.lper We
would remove the paper, prime the walls, paint the walls
and ceiling, but we couldn’t allow a paint odor to stay
in the lmuse too long, nor could we use any material
that couldn’t be washed regularly.

Mr. Wagenman came up with the right answer based
on Mr. Kane's suggestions.

And so it went, on each problem we encountered.

In subsequent articles to appear in this publication, 1
will go into these problems and their solutions in greater
detail,

tiditor’s Note: This is the fust of a series of articles
showing progress photos. We, of the “Ohio Architect,”
have watched this through and feel these articles are
thought provoking for the architect.

ARCHITECTURAL PORCELAIN ENAMEL

selected for

® PERMANENT COLOR AND BEAUTY
® LOW MAINTENANCE COST

® LASTING DURABILITY

Ready to serve you and your clients

THE R. L. WURZ C€O.

1836 EUCLID AVE. CLEVELAND, OHIO
CHerry 1-7830

ARCHITEGT

“Everything For
the Fireplace
Since 1914”

Information regard-
ing our Special Cur-
tain Screen sent on
request.

M. KEENEY CO.

8416 Carnegie Ave. CE. 1-0164 Cleveland 3, O.

Williams Reversible Window
Provides These Advantages...

1. SAFETY—AIl cleaning and reglazing done from the inside.

2. CLEANING—40 to 50 percent less time with less ex-
pensive labor, returning your investment in three to
five years.

3. VENTILATION—Overhead in all kinds of weather.

4. REPLACING GLASS—All reglazing done from inside
without removing sash.

5. WEATHERTIGHT—Can be completely weather-stripped
like any ordinary window.

6. EASY OPERATION—Windows slide on spring rollers
which compensate for shrinkage and swelling.

7. NON-RATTLING—Rellers keep constant jamb to jamb
contact.

THE WILLIAMS PIVOT SASH CO0. Cleveland

THE

KUHLMAN BUILDERS SUPPLY
& BRICK COMPANY

914 SUMMIT STREET
TOLEDO 4, OHIO

Telephone: ADams 4107-08-09

«CITY BLUE >

The Open Sesame for
BLUE PRINT and PHOTOSTAT SERVICE

In Cleveland Since ‘93
CHerry 1-7347

209 SWETLAND BLDG. *

CLEVELAND
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NEW ART METAL CATALOG

An unusually detailed catalog on
commercial incandescent lighting has
just been released by The Art Metal
Company, Cleveland.

It is called “A Comprehensive Fac-
tual Definition of Art Metal Incan-
descent Lighting.” George E. Glatt
har, company president, states, “In-
cluded in this new, enlarged catalog
are 47 entirely new products, each rep
resenting a uni(lu(’, [resh 1dea—a pre-
viously unexplored approach to in-
candescent lighting.”

Data presented in the catalog is ar-
ranged to provide everything needed
to make the specifying and planning
ol indancescent lighting easier, (Iui&l\—
er and more exact. Among the speci-
fic data included are: product illus-
trations, performance statistics, light-
ing calculations, mechanical construc-
tion with cross section drawings, in-
stallation methods, application sugges-
tions and general engineering infor-
mation.

So informative is this 60-page cata-
log that schools and colleges will find
it helpful in class work.

A request to The Art Metal Com
pany, Cleveland 3, Ohio, will bring
you this new catalog.
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BEAUTIFUL
ECONOMICAL

THE OHIO CLAY COMPANY
P. 0. Box 1776, Cleveland 5, Ohio  BRoadway 1-5511
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Becker-Seidel-Clark, Inc.

HEATING, PLUMBING AND POWER
PIPING CONTRACTORS

UTah 1-3456
3625 Prospect Ave. Cleveland, Ohio

D. J. SACK
PAINTING AND INTERIOR DECORATING

We are especially interested
in working with Architects

B07 E. 157th St. Cleveland 10, O. PO. 1-5446

D. W. RANKIN, INC.

GENERAL CONTRACTOR

1836 Euclid Ave. Cleveland, O. PR. 1-3825
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—HUSHKOTE —

When the job calls for
Acoustical Treatment
CHECK the ADVANTAGES of —

Sound-Absorbent Plaster

EFFICIENCY . . . .. HUSHKOTE APPEARANCE . . . . HUSHKOTE
has a coefficiency of sound ab- available in decorative pastel
sorption of .53 at 512 frequen- tints and white, has an attrac-
cies, and a noise reduction tive, no-glare surface texture.
value of .60.

ECONOMY . . . . . HUSHKOTE PRACTICABILITY . .. HUSHKOTE
can be applied easily and can be washed and redecorated
quickly by plasterers, keeping without loss of efficiency. It is
labor costs to a minimum. fire and vermin proof.

ENGINEERING SERVICE . . . ..
complete information on serv-
ices, prices, special colors, to-
gether with color cards and
samples furnished on request.

See Sweet’s Catalog for Full Particulars
The CLEVELAND GYPSUM COMPANY

Prodsucerd o{ Lile-Rock Perlile ﬂggu;afe
1276 West 3rd Street Cleveland 13, Ohio

The SIGN of
a
trouble-free

electrical
installation

Over a third
of a century
of electrical

"Know-How!”

CALL US FOR ESTIMATES...

tie SUPERIOR LITE co. o CEdar 1-0540

CLEVELAND, OHIO

".'.............
i's AVERY ror The Geo. Rackle & Sons Co.
“ LARGE QUANTITY BUILDERS SUPPLIES
AIR CONDITIONING : LIGHTWEIGHT CONCRETE — ROOF
PHILCO ROOM CONDITIONERS o AND FLOOR SLABS — CAST STONE
SU 1-2100 1908 EUCLID-15 . VUlcan 3-4747 CLEVELAND, OHIO
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EQUIPMENT FOR

Low and high pressure, auto-

STEAM-PAK GENERATORS
matic, 15 to 300 h.p., for No.

2, 5, 6 oil, and gas.

YORK-SHIPLEY INDUSTRIAL BURNERS

. Direct and belt-drive, 45 to

500 boiler h.p., manual to au-
tomatic control, for No. 2, 5,
6 oil, and gas.

OIL CO., INC.

YORK-SHIPLEY

——OQIL-GAS-FIRED—
INDUSTRY

——RALLIBD——

Standard Bldg. — PR. 1-3400 — Cleveland 13

Cleveland’s Leading Builders
are selecting Garage Doors

BY
éfwzéam
The custom-styled flush-
type sectional door
tailored to the archi-
tecture of your partic-
ular houses. Also con-

ventional panel-type
sectional doors,

Sole Distributor for the “SCIENTIFIC” Electric Remote Control Door Operator

THE éméam 0. = 6901 Carnegie, EX 1-0443, Cleveland 3

I. H. GUNTON CO.

Installers of metal weatherstrips, window and
door screens, venetian blinds, schoalhouse
window shades, and Pella Casement windows

30 YEARS EXPERIENCE
TYler 1-7100
12704 WOODLAND AVE, CLEVELAND, OHIO

LIEB-JACKSON CO.

CONTRACTORS — ENGINEERS
HEATING — PLUMBING — POWER
PIPING — BOILERS — PUMPS

COLUMBUS DAYTON

B. G. DANIS CO.

INCORPORATED
GENERAL CONTRACTORS
|

1518 E. FIRST STREET

DAYTON 3, OHIO
Phone KE. 5116

i’s AVERY ror
AIR CONDITIONING

WORTHINGTON EQUIPMENT

SU 1-2100 1908 EUCLID
©eecvocscssscscoe

Builders Structural Steel
Corporation
ENGINEERS, FABRICATORS and ERECTORS
2912 E. 34 5T. VUu. 3-8300 CLEVELAND 15

THE KENNEDY COMPANY

WHOLESALE PLUMBING SUPPLIES
KOHLER OF KOHLER PLUMBING FIXTURES

1849 Prospect Ave. PRospect 1-1440
CLEVELAND, OHIO

The PARKER ELECTRIC Co.

ELECTRICAL CONSTRUCTION
ENdicott 1-4170
4502 Prospect Ave.

Cleveland, Ohie

Idealite Building Block

Light in weight, light in color or cinder black
COMPLETE LINE OF BUILDING SUPPLIES

THE IDEAL BUILDERS SUPPLY & FUEL (0.

4720 BROOKPARK RD. SH. 1-1600 CLEVELAND

THE EDWARD R. HART CO.

CANTON’S DEPENDABLE BUILT-UP ROOFERS

& INSULATION CONTRACTORS
Phone 68181
437 McGREGOR AVE., N.W.

CANTON, O.

KAHN COMPANY

Indusirial, Commercial and Apariment
PLUMBING—HEATING—POWER PIPING
2709 E. 93rd ST. CLEVELAND RA. 1-1770

RELIANCE

Heating & Air Conditioning Co.

ALL TYPES OF PIPING

1741 EAST 25th ST.
TOwer 1-1863

CLEVELAND, OHIO
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No Ceiling Plaster
Used on Precast Slahs

Flexicore's floor and roof system saved 18% on the

total cost of this Loveland, Ohio, commercial building.
Comparison was with poured construction and plas-
tered ceilings. Smooth underside of second floor and
roof slabs required only painting for a pleasing ceiling
finish. Flexicore reduced on-the-job time and labor
because it goes up fast (normally 330 sq. ft. an hour).

Long Span, Lightweight Construction
Flexicore slabs, precast to your load specifications, pro-
vide clear spans up to 226" or 26'8", depending on
cross-section. Hollow-casting gives you structurally
sound floors and roofs with about half the dead weight
of a solid slab. For full information, write any of the
three Ohio manufacturers listed below.

o~
ARROWCRETE CORPORATION

816 McKinley Ave., Columbus
Fletcher 3859

PRICE BROTHERS COMPANY
1932 E. Monument Ave., Dayton
Hemlock 7861

TRI-STATE FLEXICORE CO.
3533 Cardiff Ave., Cincinnati
Redwood 9705

Catolog in Sweet's Architectural
® ®
IeXIcore PRECAST CONCRETE
FLOOR & ROOF SYSTEMS
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OUR PRESIDENT’S MESSAGE

(Continued from page 12)

town we saw several signs of the Tibbals Hardwooc
Flooring Comipany.

Thursday was filled to the brim with rain and running
over and as [ar as I am concerned Tennessee and Georgia
should never have been taken from the Confederates,
One service which we architects could do for our stat
would be to eliminate the advertising road signs from
our highways. At some places it was impossible to see
anything but—See Rock City—B. Lloyds pecans—Stuckeys
-Stop at Pine Lodge—red wiggles for sale—on and on|
and over and over again mile after mile until we made
it a game to concentrate on the rain and the clouds and
to ignore the glaring words. Some states have made good
progress in the beautification of their roadways and 1
hope that in Ohio we will not be too slow to get a pro-
gram started.

That night we spent in a motel in Tifton, Ga,, in lab-
oratory problem number two. The shower head was
seven and a half feet above the floor, the adjustable
valves didn't adjust, the lavatory overlapped the toilet
and the place should have been named ‘Ye Water Ham-
mer Halle.

Another morning of rain but we saw the schoolboys
on their way to school wading barefoot in the runofl
from the highway and we felt a balmy breeze swaying
the gray moss in the trees. Grits for breakfast—a ritual
which must be endured as long as there is a South, but
I love them for the way they say, “Stop and see us
agayn.”

Impressions from behind the dashboard are so fleeting
that it is almost presumptuous to rely on their reality
but it seems to me that it is going to take generation
upon generation for us to grow up and mature in an
architectural and artistic sense. [ can hardly imagine a
Scandinavian with his inherent sense of beauty and
orderliness being very well impressed with the ugliness
and the dirtyness of the villages and towns and cities
through which we passed today. It is all well and good
to have pigs and chickens but these do not necessarily
have to pass in and out of the front door of even the
humblest cabin.

This afternoon we visited the campus of Florida
Southern University and there saw the designs of Mr.
Wright in what might be called the other end of the
pendulum arc terminating in a flight of fantasy. It is
impossible to describe what is there in a column so short
but one thing which impressed me was the numbers of
pools of water lying on the cement floor of the new in-
dustrial arts building and the water still dripping
through the ceiling from the rain of the few hours be-
fore. I am more than ever convinced that the best of us
have yet to find the answer to true design and good
building.

On to Ocala, Silver Springs, Lakeland, Tampa, St
Pete and Bradenton and the third laboratory test on
Carotels. When you are on the go you will find that a
lot of Ohio is with you and even if the pretty waitress
at Garcia's is [rom Louisville, she feels that she is “Reah-
ly yuh neighbah.”

Everyone is Iriendly to Ohio because Ohioans get
around so much but in the 150th year of our history as
a state that which we need to give our state, is more
imagination, more daring, more color, and more quality.
I am convinced of that after having seen some ol the
things which are being done and have been done in
I'lorida.

Sincerely yours,
ROLILIN L. ROSSER

THE OHILO




For the Finest... Most Advanced

Automatic IWASHERS « DRYERS < IRONERS

gpe® BENDIN

® Modern Architects specify Bendix for homes
and apartments because only Bendix offers the
latest, most advanced design and features in
automatic home laundry equipment. Backed by
fifteen years of experience, exclusively devoted
to the automatic home laundry field Bendix has
the highest consumer acceptance. Newly de-
signed Bendix washers and dryers offer the
architect such outstanding features as flush-wall
installation and perfectly matched units.

Full details on the complete line on Bendix washers, dryers and ironers

can be obtained by contacting one of these reliable Bendix Distributors.

CLEVELAND . . NORTHERN OHIO APPLIANCE CORP, ; 5403 Prospect

TOLEDO GERLINGER EQUIPMENT COMPANY I 1001 Adams

CINCINNATI OHIO APPLIANCES, INC. 804 Sycamore

DAYTON ...... OHIO APPLIANCES, INC. ....... . ... .. . .. i 430 Leo

COLUMBUS . .. .. ...THOMPSON & HAMILTON, INGC. ....... 211 N. Fourth St.
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For Your
Structural
Steel or
Welding

Needs

It’s Mooney for Everything—Brackets to Buildings!

Mooney service is styled to suit your requirements — large or small,
bhoth fabricating and erecting. A bullseye from Mooney assures you:

® Quality products ® Complete equipment and stock items
® Facilities to fabricate special pieces
® Efficient craftsmanship @ Fast service

We appreciate an opportunity to discuss your problems or your blue-

prints. Call Dlamond 1-1414 today.
“Experience as Solid as the Products We Make”

The M OONEY 505 Ks Co.

CLEVELAND 27, OHIO

3317 EAST 80th STREET




