


® More and more, progressive architects specify Celotex
building materials when they want beautiful and prac-
tical interiors at moderate cost.

This exclusive metropolitan shoe salon is a case in point.
The architect’s plan emphasized clean, sweeping lines
« . . adequate display areas for merchandise . . . plus a
quality atmosphere. Celotex Building Board No. 94
met all three needs inexpensively.

Pre-cut squares of the board were applied to the ceiling,
using an inset wood moulding joint. Note the smart
decorative design achieved.

The background of the illuminated display niches is
Celotex Building Board in its original warm white fin-
ish. The - «all areas surrounding the niches are also of
building board, painted green, with some panels reeded
to create an interesting decorative effect. The lower
sections of the walls are of Celotex Wainscot, painzed
buff. Note the interesting curvatures which are easily
achieved with these Celotex wall materials.

Celotex Building Board is only one of the complete line
of Interior Finish products that enable you to create
smart, modern interiors at low cost . . . for s:ores, res-
taurants, offices, schools and churches.

(@

The new line of Interior Finishes also includes Celotex
Tile Board and Finish Plank—Smooth White finish—
Textured White finish—as well as an interesting four
color blend of four softly graduated tones of tan. A
countless variety of design effects can be achieved with
Tile and Plank alone or in combination with Building
Board and Wainscot.

The new Celotex Wainscot is dark brown in color, and
has a specially hardened wear-resisting surface. For full
details as to how Celotex Interior Finishes may be ap-
plied to your problem, write: The Celotex Corpora-
tion, Dept. AF-1145, Chicago 3, Illinois, or see Sweet’s
File.

Cutaway view shows the anatomy of the Inset Wood
Mouwlding Joint which achieved the distinctive design in
the shoe salon's ceiling.
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‘“POST WAR” IS HERE

and we are READY
with—

“PACKAGED
MORTGAGE’

We didn’t share the secret of the “Manhat-
tan Project”, the atomic bomb. It is just a
lucky break that three months before the
war’s sudden end, National Life of Vermont
had a post-war project of its own—"Pack-
aged Mortgage”.

This novel plan of home financing couldn’t
have been better timed. National Life of
Vermont with its $300,000,000 assets and
95-years’ experience in mortgage lending, is
now ready to fit its lending facilities into

the post war picture.

Under the “Packaged Mortgage” the house
and all major kitchen appliances—gas and
electric ranges, home laundries, refrigera-

tors, deep-freeze units, dish-washing ma-
chines and such—are financed under one
loan from one lender at lower interest rate than through the old time installment buying. The total
monthly payments are uniform over the life of the loan instead of being heavy during the first few

years.
Fortunately we offer this “Packaged Mortgage” on the threshold of the greatest home-building and

home-buying era probably
America has known.

Send for folder and name of N ATION AL LIFE f

nearest loan correspondent. In-

quire today addressing Packaged INSURANCE COMPANY -

Mortgage Supervisor, National

Life Insurance Company, Mont- HOME OFFICE —
pelier, Vermont. MONTPELIER, ER ON g
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_,\\fl;YH()N blueprints are stored in tubes of transparent Tenite.
L The plastic containers keep prints dust-free, prevent their be-
coming frayed and torn, and provide compact and orderly storage.
Blueprints are clearly visible through the transparent Tenite.

To produce these storage tubes, Tenite tubing of several
diameters is continuously extruded, cut to the desired length, and
sealed at one end with a disc of the same material. The other end
is plugged with a stopper and labeled for identification.

Properties of extreme toughness, transparency, dimensional
\1.&[1[1“}, ease of molding and extruding make Tenite an ideal
material for protective coverings. These blueprint storage tubes
presage the use of Tenite tubing for other containers of this type—
for example, cases for fishing rods and fly rods, tripod cases, map
cases for yachts. Further information about Tenite may be obtained
from the TENNESSEE EASTMAN CORPORATION (_S‘ubr»idi:u'}
of Eastman Kodak Company). KINGSPORT, TENNESSEE.

Plans for planes
stored in

Tenite tubing

Storage tubes extruded by Extruded Plastics, Inc.
for Curtiss-Wright Corp.




I'm Glad | Waited for
pson Panels....

can bank my reputation on Upson quality’

"I WANTED to be sure of permanently crack-proof Meanwhile, you can be assured Upson products will
walls and ceilings that my clients can be proud be of the same fine quality which was so heavily in
of—that will remain beautiful with a minimum of demand for military purposes.

maintenance cost down through the years. Now,

- o . : No other panel will meet your peacetime needs so
I'm glad I insisted on Upson products.” I y g

: ; : 3 : well . .. for beauty of finish, permanently crack-proof
Upson realizes that many of its loyal architect-friends e ; 15
; . : ; 5 ; surface, high insulation value, ease of application
p:l[wntl_\- awaited shlpmenls of T pson Panels into . 3 £ A

. . and S])t‘.t'cf of construction so important today. The
their localities. 2 '
o A% : ; Upson Company, Lockport, New York.
Soon, we hope, unlimited supplies of Upson Panels

can begin to roll and delayed construction will be

a thing of the past.

Upson Products are Easily Identified

By the Famous Blue-Cenfer




N E w S « » slong on cash and customers, short on materials and men,
Building stalls as Government vacillates (this page) . . . Costs zoom, bottle-
necks multiply (page 8) . . . War housing sales start (page 12) . . . Dewey

vetoes spot housing (page 16) . . . Traffic-snarled cities get federal boost (page 24).
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THE BUILDING START

Last month Building for the first time
in more than three years could start
without priorities. But not much did.
Builders were in a hornet’s mest of
troubles. It was harder to get materials
even than during the war. Strikes
jammed lumber mills, closed brick
plants, delayed equipment plant recon-
versions. Excavations waited for con-
crete blocks, foundations waited for
lumber, houses waited for bathtubs, and
builders waited for labor. Skilled trades-
men were harder to find than in the big-
gest war year, and common labor was
in many areas almost unobtainable.
In a month of heartbreaking shortages,
there were only two plentiful commodi-
ties: building money and building cust-
omers. But over every segment of the
industry hung a frightening question:
would spurting costs raise an insur-
mountable barrier between Building and
its hungry market?

This is way Building started the road
back:

Chicago. “My lumberman—one of the
biggest in Chicago—told me that he had
just three-weeks supply left for the in-
dustry. Dealers won't even talk to you
unless you know the right people.” It
was like that for almost anything you
could name. William F. Krahl, an in-
dustrial builder whe had $37 million
worth of plans in hand, summed it up.
“I've been 53 years in the business and
I've never seen it as bad as now. I had
a millwork order the other day and the
mill-man told me that it was the last
order he’d take—not another for six
months. I'm getting the same tale from
steel men, lighting fixtures suppliers and
everyone else down the line.”

But the worst pinch was labor short-
age—and labor prices. An industry-
labor agreement had limited the work-
week to 40 hours. Increases granted a
few months ago had raised the rate for
skilled mechanics to $1.85 an hour, for
common labor to $1.20. But builders
charged that, even with higher rates,
labor was being “pirated” by premium
bonuses. Said one contractor sourly:
“If a man walks straight with the wheel-
barrow he gets $1.20. If he leans for-
ward, he gets $1.50.” In Elgin, work at
a Majestic Radio plant stalled on the
local wage scale. For a trolley ride to
Chicago, skilled workers could make the

difference between $1.50 and $1.85 an
hour.

The worst of it was that labor supply
would not soon get better. There were
125,000 skilled mechanics in Cook
County in 1939; there are 58,000 today.
Even when all war absentees come back,
the AFofl. Building Trades Council
said, there will not be more than 72,000.

But while Building stumbled, build-
ing plans boomed higher than ever.
September permits registered over $5
million, biggest month in the last 15
years except for 1939. In prospect: a
new airport, a municipal sewage dis-
posal plant, telephone and automeotive
plants, a half-dozen buildings at Stan-
dard Oil's Whiting refineries, expansions
for Marshall Field and Mandel depart-
ment stores, new building at North-
western and the University of Chicago.

While in one October week the Cook
County marriage bureau registered an
all time high and thousands of veterans
joined the housing line-up, some build-
ers lugubriously forecast the area-wide
output as not more than 10,000 houses
for 1946. Optimists said the total might
reach 40,000. Even this would be less
than half what the city urgently needs,
said real estate analyst James C. Downs,
estimating current shortage at 100,000
units.

Many a housebuilder planned to move
into the high-priced field. Martin H.
Braun hopes to have $2 million worth
of $10,000-812,000 homes underway by
spring. After that, he will build for the
$30,000 market. Said Arthur E. Fossier:
“I’'m making a serious effort to stay in
the low cost field because that’s where
the real volume can be struck. But from
the look of things I think we're going to
be stressing higher priced offerings.”
Biggest promise of low-cost homes came
from Nathan Manilow (Harris Homes)
who plans to start 600 medium-priced
homes over the next year.

Miami. There was, builders complained,
a booming black market in building
labor. Hotel owners, happily taking
back their property from the Army,
were willing to pay any price to get
hotels in shape for what promises to
be the biggest winter in Miami history.
Carpenters, under a $1.37 an hour ceil-
ing, could get $2.25 at the heach. A
dozen new hotels would start as soon as
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materials were in sight.

Housebuilders said they had to get
their money out of war housing before
they could start more. And war housing,
packed with tenants, was hard to sell.
Griped builder-owners: Many Miamians
had sold their own homes for $14,000-
$20,000, banked the big profits, moved
into war houses at $52.50 a month. Last
month Taylor Construction Co. moved
to sell 1,200 war houses, under a 3-
month eviction notice.

Miami figured it would build 8,000
houses ovér the next five years. There
were plenty in sight: Taylor plaps 150
houses. Emil Gould will build 100. Ken-
neth L. Dunning scheduled 500-600. Al-
most nobody will start before January.
Only one big job got underway last
month: C. F. Wheeler began 150 houses.
Climbing costs had made even Miami
cautious. Said Dunning: “People may
get discouraged if prices don’t come
down, and big builders may be caught.
We've been caught before.”

Houston. Building an $8,500,000 hospital
with top priority, the Navy drained al-
most all skilled building workers, pre-
empted the area’s concrete supply. Few
builders could find enough concrete to
lay a foundation. Eyeing the big bulge
of projected commercial and industrial
building, housebuilders worried about
being crowded out of the materials and
labor market for a long time.

Among the big jobs waiting in Hous-
ton for materials and labor: oilman
Glenn McCarthy's $16 million hotel-
apartment building; Shell Oil’s $6 mil-
lion aviation gasoline plant; Sears Roe-
buck’s $1,200,000 new store; a $6 mil-
lion store for Foley Bros.; two tunnels
under Ship Channel—§10 million; $7,-
500,000 worth of school expansion; a 22-

Raobert Anderson

HOUSEBUILDING PICTURE for the month
was not encouraging. It looked like this.
All over the U. 8. empty excavations
waited for concrete blocks, while building
started in dribbles.

story building for the City National
Bank; a new court house.

Not counting big wartime jump in
population and figuring only normal
growth, Houston is now 21,200 houses
short. Builders figure that by the end
of 1946 they will have whittled down
this back-log by 7,000 houses. Seven

LUMBER released by the Army was still
in the woods, still drying at the mills.
Strikes on the West Coast, floods in the
South halted shipments last month. Un-
filled orders totalled 672 million ft.

big builders will account for half of
these, 22 smaller firms for the rest.

Buying land in the River Oaks area,
Frank Sharp hoped to start 150 houses
by March. The whole job calls for 350
houses—200 to sell at $25,000, the rest
for $8,000. If FHA arranges for 95 per
cent mortgage insurance on low-cost
houses, Sharp plans to build 250 §5,000
houses in industrial areas where he built
several hundred during the war. An-
other big builder, Dow Zabolio (San
Jacinto Homes) plans 500 houses to sell
from $3,750-$4.000. Zabolio won't start
until bathtubs are in sight. His last
finished batch of 60 units waited 15
weeks for bathtubs.

Indianapolis. Every warehouse was bulg-
ing with stored-away household goods.
But the city’s housebuilders could not
offer much immediate hope to war-
scrambled families. Only big industries,
who could afford to pay preminm prices
for materials, were going ahead with
construction.

Fred Palmer, for instance, hoped to
get 25 houses underway by spring—only
a token of his usual output—but
couldn’t find enough concrete blocks
last month to start the first six founda-
tions. A. H. M. Graves, who wants to
build several hundred houses next year,
has only the first 39 under construction.
But there were almost no starts. Most
housebuilders agreed: it was foolhardy
to gamble on precarious materials sup-
ply.

Meantime, ground was broken for new
buildings at the Chevrolet plant—first

job to get started in the area’s pro-
grammed $250 million worth of indus-
trial construction. The industrial con-
tractors had their troubles, too—mostly
steel delivery. Said Carl Geupel: “All
we can do on any new job now is to put
in the foundations and wait for the ma-
terials to come along.”

Los Angeles, Last month Ray A. Myers
built construction offices on two big
sites—one for 500 $6,500-$10,000
houses, the other for 200. But at month’s
end management personnel still sat in
the new offices. Said Myers: “I don’t
have even the lumber for foundation
forms. If we don’t get lumber soon, we're
going to close down, and so will most
of the others.”

While the strike-bound mills in Ore-
gon and Washington idled, many a
builder trucked his lumber 600 miles
from Northern California mills. Even
before the strike there had been plenty
of lumber headaches. Housebuilder H.
Cedric Roberts, who has an order back-
log for 100 houses, blamed OPA. “Be-
cause of the OPA price ceiling, we can’t
get 2 x 4’<, Our millers have been send-

Ben Schnall

BRICKS from strike-bound Hudson Valley
came into New York for first time in a
month on this barge. Builders' queue
quickly formed. Stuyvesant Town builders
vainly looked for 80 million bricks.

us 2 x 12 planks because the ceiling
price is most profitable to them. As a
result, we've got to re-saw the stuff down
to the sizes we need, boosting our cost
above sensible proportion.”

Also stalled were Griffith-Walker &
Lee, developers of Lakewood, who have
lots for 575 houses. The houses, John
Griffith said, will be priced from $8,500-
$15,000—but they won’t be “luxury”
homes. “People don’t want luxurious
homes. They want larger homes, and
that’s what we're going to build for
them.”

There were plenty of building cus-
tomers. Said Fred Marlowe: “Industry
is looking for someplace to go. The tex-
tile industry, for one, must have a place

THE ARCHITECTURAL FORUM




to live, instead of hanging its hat where-
ever there’s a vacant loft. The Los An-
geles Municipal Airport is going to ex-
pand to five times its present size soon.
The land around there is just ripe for
warehouses and factories.” The Mar-
lowe-Burns Co. is busy subdividing an
industrial tract of 200 acres, but can do
no building until the logjam of lumber,
plumbing and labor is broken.

Threat of long-time labor shortage
overhung the building picture. Appren-
tices were scanty, and old-time skilled
carpenters and pinsetters and elec
tricians were not being replaced. Com-
mon labor was currently almost impos-
sible to find—even at 95 cents per hour.
But there were no local strikes. Last
month the Associated General Contrac-
tors and the AFofLL Building Trades
Council signed an agreement calling for
an over-all seven per cent raise.

Milwaukee. One anxious customer moved
into a house without a stairway, clam-
bered up a step-ladder. Reason: mill-
work employees have been on strike
since September 19. Hundreds of houses
stood finished except for millwork, while
workers battled for a 20-cent hourly
increase. With no settlement in sight,
building waited.

Almost nobody could find enough
labor. One desperate day, builder James
R. Baer, in a neat blue business suit,
drove a truck to the plant, loaded his
own concrete blocks. The labor pinch
would get tighter. While older men were
leaving the trades, builders complained,
AFofL refused to put on more than one
apprentice for every five journeymen.

Denver. While in most cities apartment
investors balked at rent ceilings, Denver
optimistically reported early prospects
of 280 new apartments. Herbert A.
Writer, with plans for a 120-unit job,
had already put in foundations for 24
apartments, hoped to finish 19 by Feb-
ruary, build 60 more by spring. Writer
figures a selling price for the develop-
ment at about 50 cents per cubic foot.
E. S. Boerstler expects to build and sell
a 160-unit, $1 million development, also
plans an early start on houses.

Materials—especially brick, required
by Denver’s housing code—were the
only real problem. Labor supply was
generally good: only lathers and plas-
terers (out shopping, some builders
complained, for over-scale rates) were
short.

Boerstler spoke for many a Denver
builder: “We've got 400 lots in the best
section of town plus money, inclination
and plans to put up homes in the
$12,000—§25,000 class. But we just
don’t have the materials.”

San Francisco. The Federal Public
Housing Authority scurried to move
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away a trailer camp from the 20-acre
site near Hunter’s Point. Ground-break.
ing at Apparel City, a $4 million home
for San Francisco’s garment industry,
would start in December. Also close to
a start: a new Bethlehem Steel mill
depot, Columbia Steel expansion across
the bay, a 33-acre plant for the West
Crown Cork and Seal Corp. Three large
public housing jobs were in the offing,
including Ping Yuen (Tranquil Gar-
dens) first U. S. housing project built
exclusively for Chinese and first six-
story housing project west of Chicago.

But public housers and private house-
builders alike worried about climbing
wage scales and other costs. Although
an estimated 200,000 citizens desperately
need housing, almost no new house-
building started last month. For the
last two months contractors and build-
ing tradesmen have been dickering over
postwar wage scales. Carpenters,
plumbers, painters, and others sought
“cost-of-living” increases, asked the
same pay for 40 hours as for the 48-
hour war work week.

But there were big plans ahead.
Henry Doelger had 780 San Mateo acres,
planned 4,000 ranch-type houses
($8,000—$25,000). Standard Building
Co. scheduled 2,000 houses. Stoneson
Brothers will build at least 1,000.

Detroit. Huge auto plant expansions,
going briskly ahead under priorities,
monopolized most of the city’s big con-
tracting firms. Among them: a 252,000
sq. ft. assembly plant and a sheet metal
plant at Flint for Buick, first in a $50
million building program: an $18 mil-
Lion plant addition for Chrysler in

' Detroit; 1,500,000 sq. ft. of General

Motors Truck space at Pontiac.

But labor was scarce and building
pace lagged 25 per cent slower than
normal. J. R. Utley, at work on the
Chrysler plant, had snapped up crews of
carpenters and ironworkers when they
finished . at the Tennessee atom bomb
plants, brought them to Detroit. Others
were not so lucky. Housebuilders Cox
& Baker imported carpenters from Ken-
tucky, only to have them leave for com-
mercial jobs paying above the union
scale. Most of the area’s plumbers were
at work in the auto plants as pipe fitters.
Housebuilders worried: would plumbers
come back to their own trade? Last
month one plumbing contractor tried to
draw already-employed plumbers with
an offer of $31 a day for Saturday and
Sunday work. There were no takers.

Nine out of ten housebuilders were
refusing contracts for custom-built
houses. Reason: fear of unwitting vio-
lation of what they called the “vague”
stipulations of OPA price ceilings on
contract building services (MPR-251).

There were many operative house-

THIS WAS THE MAN Building most
wanted to see last month. Almaost nobody

had enough labor. New York builders

traded crews. Things would get waorse.
Far too few apprentices were being
trained under A F of L rules.

building starts in prospect. Miller
Homes will start 75 $8,000—$12,000
houses before the year’s end, 500 more
by spring. Cox & Baker were developing
a 45-acre site in Grosse Point for about
100 houses, but thought only one-fourth
of these would start by spring. C. H.
Harrison has already started 20 $8,000
houses, plans to build 100 next year.

Seattle. In addition to the shortages
everybody else had—lumber, brick, gyp-
sum lath, soil pipe, plumbing—Seattle
had an extra headache: a worrying
shortage of building inspectors. Com-
plained Architect Clyde Grainger, chair-
man of an A.LLA. committee organized
to break this bottleneck: It took six
weeks to get building plans approved.
Seattle, which must build for a half-
million population, can count only two
or three building plan inspectors. One
reason: inspectors are paid only $250
a month as compared to architects’
draftsmen earning $400.

Big jobs were stacking up: Henry
Kaiser started a $400,000 gypsum plant
to produce for his housebuilding pro-
gram. Sears-Roebuck planned a $700.-
000 expansion. Frederick & Nelson and
Bon Marche department stores sched-
uled big additions.

Last month F. R. McAbee graded
enough land for 700 houses, hoped to
start building by spring. Although Mec-
Abee faced increased costs all along the
line (his union contract calls for a 6%
per cent increase in January), he ex-
pects to sell homes from $6.000—§8.000.
Albert Balch put in watermains and
sewers for three developments, expects
to produce 300 houses over the next year
priced at $8,000—$10,000. Over the
winter Lou Hykes will put in basements
for 380 houses, look for the materials
to finish them by spring.
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PRICES

DILEMMA

In Seattle and in Miami, some house-
builders said their costs were up 70 per
cent over prewar levels. From all over
the U. S. pieces of the doleful story
came: Common brick, which sold be-
fore the war at $10.50 per 1,000, is now
$20.50. Dimension lumber, once §35 per
1,000 ft., today sells for §75
—when you can get it
Bathtubs were almost unob-
tainable, and jobbers lucky
enough to have them in
stock were getting any price
they wished to name. Com-
mon labor could scarcely be
found—even at the record
level of $60 a week. To get
skilled labor, many a
builder paid a premium
over Ttegular rates. Even
Kentucky blue grass seed.
one developer complained,
had tripled in price.

Not all of the cost boost was black
market. OPA had found it necessary to
increase many price ceilings to get build-
ing items back into production, and
there had been many authorized wage
increases. Nor was the cost climb just
a temporary matter, directly traceable to
material shortages. All signs pointed to
an unpleasant fact: building costs would
go higher still.

While the rise in housebuilding prices
got the most public attention, every part
of the building industry felt the effect of
stiffened costs, now climbing more rap-
idly than at any time since the war
began.- The Austin Co.’s index showed
that industrial building costs rose more
than 5% per cent over the last three
months. Municipal engineers reported
that bids for street paving and sewage
excavation are running from 30-50 per
cent higher than prewar estimates. New
York City rejected bids for dam con-
struction—up 70 per cent over 1939.

Building’s hungry market wavered,
waited. Said Raymond V. Long, execu-
tive director of Virginia's State Plan-
ning Board: Costs are too high to
justify widespread public building. Said
Fowler MeCormick, chairman of the
board. International Harvester: Needed
new plant comstruction is blocked be-
cause contractors, facing price uncer-
tainties, won't make firm bids. Many an
eager house customer looked at what
was happening, decided to stick to his
lease. Would building, long-promised
and desperately needed, stumble now on
costs which nobody could control?

8

BOWLES: a clamp

WASHINGTON'S ANSWER

There was, as the worried men in Wash-
ington knew, no simple answer to the
knotty problem of mounting house
prices. So far reconversion officials at a
long series of desk-thumping sessions
had failed to agree on what, if anything,
the government should try to do about
it. Already market pressure threatened
to wash out OPA ceilings on building
materials and services, and there was
no way to keep cost
increases all along
the line from being
passed on to building
customers.

When L-41 expired
on October 15, build-
ing became the only
major U. S. industry
whose ountput is free
from reconversion
price controls. At this
prospect, a substan-
tial part of the U. S.
public registered an
alarmed protest.
From Drew Pearson to conservative
Mark Sullivan. the columnists viewed

housebuilding’s future with an almost
unanimous alarm. Said the sober Chris-
tian Science Monitor: “Building is
going up and up and up, but not the
way it has been pietured in the last four
years by home-hungry soldiers.” Con-
gressman Wright Patman (Dem. Tex.)
voiced the public dismay: “Veterans are
now throwing away war-time savings in
exorbitant prices for second-rate shelter,
while we sit here in Washington letting
them be fed to the profit-hungry real
estate speculators.”

On the other hand, every trade group
concerned with housebuilding deter-
minedly fought for freedom to reach
volume production. Real estate boards
in 300 cities predicted that house price
control would paralyze new building,
encourage shoddy construction, make a
black market in housing inevitable.

Last month OPA Administrator
Chester Bowles still fought stubbornly
for ceiling prices on houses, but asked
that some agency other than OPA be
placed in charge of administering them.
To Senator Tom Stewart (Dem., Tenn.)
and an inquiring committee, Bowles out-
lined his plan:

%
Atlanta 50
Birmingham, Ala, 35
Boston 35
Charleston, S. C. 50
Charlotte, N. C. 53
Chicago 32
Cincinnati 30-40
Cleveland 35
Denver 40
Detroit 40
Houston 35
Indianapolis 35

PREWAR $6,000 HOUSE WILL COST AT LEAST $8,000 IN MOST CITIES

The scramble for scarce materials had scarcely started. the foundations for long-
promised housebuilding had not yet even been laid—and already building
costs were leaping bevond their already high war levels. Last month in St
Louis methodical real estate analyst Roy Wenzlick, who has estimated the cost
of building a standard six-room house for the last two decades, checked his
current figures and howled with dismay. In the last three months, the cost
of his standard house had jumped $1,300. Wenzlick’s exact records show that
in 1940 this house would have cost $6,005. Right now it could not be built
for less than $9.375. From all over the U. S. came reports that showed how
fast building costs are climbing. Last month a FORUM survey found the
following increases over 1940 housebuilding costs:

%
Kansas City, Mo. 40
Los Angeles 45
Miami 50
Milwaukee 35
New York 40-50
Norfolk 53
Philadelphia 33
Pittsburgh 35
St. Louis 50
San Francisco 45
Seattle 35
Washington, D. C. 50
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Ceiling price on new houses would be
hased on legal price ceilings for mate- '
rials and services plus a generous profit |
margin. Profits would be calculated on ‘
the basis of recent prewar earnings.

Ceiling price on older houses would be ‘
determined by first sale after passage .
of legislation. Bowles thinks speculative
re-sale accounts for most of the inflation ‘
in older homes. \

WHAT TO0 DO? 1 GOOD HOUSEKEEPING plugged modified modern as designed by leading architects.
New York’s plight was typical. Re- PITTSBURGH PLATE GLASS models were prize-winners in recent competition.
turned veterans slept in automobiles. ‘
Civic groups warned that tents in Cen- :
tral Park might be the next step. Over ‘
the year, brisk property sales had |
evicted some 10,000 families. Already ‘ a
30,000 families are doubling up. But, ! -
while Building’s market panted with ‘ m
anticipation, apartment investors balked
at rent ceilings and housebuilders in ;
suburban areas doubted that even the : ; - e —
most eager customers can afford to pay 1
what it now costs to build a house.

[n Queens, only New York borough
where land costs
are low enough
for building the
singlefamily
house, housebuild-
ers took a cold,
clear look at what
they are up
against. In the
decade before the
war, Queens drew
close to one mil-
lion tenants from
crowded New ;
York neighbor-
GROSS: a plan hoods because
its operative builders were producing,
typically, what the moderate-income
family needed and could afford: a six-
room house, usually brick, selling for
$6,000. Last month Queens builders
agreed: this prewar house camnot be
built for less than $8,000 today.

MODEL HOUSES

Building’s customers flock to see how the postwar house will be different
from the prewar house.

In the first month of building free-
dom, the long-promised housebuild-
ing boom showed up only in a rash
of department store models. While
not many of Building’s customers
would get a chance to see a large-as-
life house before next spring, thou-
sands of them whetted their appetites
by viewing the elaborate displays.
For Libby-Owens-Ford and Pitts-
burgh Plate Glass, the models

> marked the first ambitious merchan-
To builder Alfred Gross it was plain dising courtship of department store
that selling houses at today’s cost clientele. Except for Westinghouse,
levels means finding some way for the the demonstrators voted against Cﬂpt: . o ;
great bulk of moderate-income custom- Coddling the public. LIBBY-OWENS-FORD showed glassy interiors

ers to pay for them. Gross-Morton,
which before the war built enough
houses to take care of a fair-sized city,
has land for 4,000 houses and every
intention of selling them. To put higher-
priced houses within the reach of his
customers, Alfred Gross made two pro-
posals, which are likely to be echoed
in many another housing-short city:

WESTINGHOUSE ELECTRIC put streamlined lighting back of Williamsburg facade.

> p A 30-vear mortgage.
» $5,000 worth of tax exemption until
1956 for every mew house built during
the next three years.
When thousands of outraged citizens
- entrained fer Albany just after World

(Continued on page 10)
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War I to protest New York’s acute hous-
ing crisis, the state legislature voted a
$5,000 tax exemption for housebuild-
ing. Wrote the late, great houser, Edith
Elmer Wood: “There iz no doubt that
tax exemption broke the postwar build-
ing deadlock in New York City and
brought about great activity earlier
than it would otherwise have occur-
red*.” It was easy to see that there will
be increasing pressure for adoption of
this once-tried building incentive.

Alfred Gross argued that a length-
ened mortgage term, plus tax exemp-
tion, would mean that the customer
could buy today's $8,000 house for a
monthly payment somewhat less than
that of the prewar $6,000-house cus-
tomer. For the big block of G.I. cus-
tomers, the plan would mean the big-
gest boost. Under the GI home loan
plan, a veteran need make no down
payment. If he got the added advan-
tage of a 30-year mortgage, his month-
ly payments would be appreciably re-
duced. Gross figured it this way:

“At a purchase price of $8,000, the
house under today’s set-up costs the
veteran $81.50 a month, with the Vet-
erans’ Administration contributing
$6.66 toward it for the first year. Tax
exemption will reduce this amount by
$12.50 a month. A 30-year mortgage will
reduce it another $10 a month. Herein
lies the only solution of the housing
problem for the average family of mod-
est means, It would mean a home for
the veteran with no down payment for
$59 per month—and a home for the
non-veteran with a 20 per cent down
payment for $50.50 a month. Where
necessary, the owner can forego auto-
matic heat and save $5.00
per month by using coal
until his circumstances im-
prove.”

Gross did not deny that
his plan might cost the
city some revenue. “But a
housing shortage is a muni-
cipal problem the same as
transit or health when such
an emergency exists.” The
plan, he thought, would go
far to “allow those who are
unhoused the same right of
ownership as more fortu-
nate citizens already under
comfortable roofs. Present owners now
enjoy a considerable increase in value.
We do not wish to deprive them of it,
but the right and necessity of home
ownership is not vested solely in the
present owners of homes.”

* But Mrs. Wood and many another houser
believed that tax exemption should have been
limited to the low-cost house. Argued housing
economist Charles Abrams: *“Tax exemption
would only sky-rocket sales prices, hasten infla-
tion. We need materials and labor, not subsidies.”

10

LENDER Backstrom

BUILDING MONEY

CREDIT FOR MODERNIZATION

With the cost of building material and
building labor climbing (see page 8),
how to stretch building dollars became
a matter of urgent interest to everybody
concerned with housebuilding. One way,
long backed by progressive lenders, is
a plan for additional advances under the
original mertgage to cover home mod-
ernization and repairs.

For the borrower, additional advances
mean substantially easier credit terms.
Suppose John Doe needs
$500 to put on a new roof
or make other long-de-
layed repairs. If he bor-
rows at the usual terms (a
three-year loan at a 5 per
cent discount rate) he will
pay $3.19 in interest per
$100 per month. But if he
can get an,additional ad-
vance under his mortgage
at 5 per cent, the extra
credit, spread over 10 years,
will cost only $1.06 per $§100
per month.

For the mortgage lender,
additional advances mean that the prop-
erties in which he has a stake will be
well-maintained throughout the life of
the mortgage. They offer an opportunity
to put more money to work with bor-
rowérs whose credit is well established,
without much increase in monthly pay-
ments. They are the best possible pro-
tection against portfolio raiding. They
give amply funded institutional lenders
a big advantage over
small, non-institution-
al lenders who own
about one-third of all
home mortgages.
These small investors
can seldom afford to
make additional ad-
vances.

Main disadvantage
of using realty mort-
gage credit for mod-
ernization is that in
some states it requires
re-writing the mort-
gage, re-appraisal
and a re-search of title. But progressive
lending policy is swinging more and
more in the direction of a simple agree-
ment in incorporating the advance in the
mortgage, which makes unnecessary a
long, costly title search, other charges.

The First Federal Savings & Loan As-
sociation of New Haven, Conn., early to
offer a simple credit plan for repairs,
believes that making these extra loans

3

ECONOMIST Westerfield

without title search is an ordinary busi-
ness risk. In ten thriving years of busi-
ness, First Federal has not yet lost any
money on its additional advance plan,
which it regularly advertises to borrow-
ers. In fact, the firm counts this plan as
an important part of its security. Says
executive vice-president Frederick T.
Backstrom:

“Qur collateral is not safe if the owner
is dissatisfied with his house. The owner
who can borrow additional funds to keep
his property in a good state of repair
makes a much better risk.”

For this among other reasons, First
Federal can point proudly to not more
than 44 foreclosures
inadecade. This
enterprising New
Haven institution got
its start in the lean
year of 1934 on a
shoestring capital of
$10,000. Today its as-
sets amount to over
$12 million.

First Federal’s up-
to-date lending prac-
tices were outlined at
the beginning of its
career by a top-notch
economist — Ray B.
Westerfield who doubles as professor
of banking at Yale University and as the
Association’s president. Westerfield, who
has trained a good share of the nation’s
bankers, has an economist’s interest in
expanding consumer buying power and
believes the mortgage instrument pro-
vides one safe way to do it. Last month
Westerfield and Backstrom got ready to
announce to their customers a packaged
mortgage, which will include basic home
equipment and appliances.

The additional advance plan got a
big push ahead from a recent amend-
ment of the G. I. Bill of Rights. The
amendment approves an additional
realty loan up to $500 for repairs or im-
provements without the necessity of a
title search, permits an affidavit instead.

A recent FORUM survey indicated
that in nearly every state it is possible
to draw up a mortgage that provides for
additional advances to the home owner
for repair and modernization. In sev-
eral states, legislation has been enacted,
or proposed, granting lending institu-
tions the specific right to make advances
(in these states mortgagees had previ-
ously hesitated to make advances even
though court decisions often indicated
they were permissible). In a number of
states, savings and loan associations have
recently changed their mortgage forms
to permit additional advances to their
present borrowers with a negligible
amount of cost. The procedure usually

THE ARCHITECTURAL FORUM
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followed in making the advance is:

(1) A short, relatively inexpensive
title search to guard the advance against
priority of intervening claims.

(2) An agreement to modify monthly
payments or extend the payout period
beyond the original mortgage.

(3) Recording the advance.

A number of lending institutions dis-
pense with the title search, require in-
stead an affidavit from the borrower sta-
ting that there are no liens against the
property.

EQUIPMENT

BATHTUBS WILL COME LAST

In the month of the worst housing pinch
in Manhattan’s history, 41 brand-new
houses stood empty in Long Island, wait-
ing for bathtubs. Everywhere in the
U. S. the story was the same. Builders
who had seraped together enough lum-
ber and gypsum lath and soil pipe to
build H-2 houses looked vainly for bath-
tubs—or oil burners—or stoves. Would
supply lines be replenished by spring?
Manufacturers feared not. Lack of
labor, they said, was their biggest block.
Many said that OPA price ceilings were
too low to permit wages—especially for
common labor—that would compete
with unemployment insurance.

Last month the outlook for home
equipment looked like this: gas ranges
and oil burners will be fairly easy to get
by spring. Refrigerators and electric
ranges will be available in quantities
above prewar levels by mid-summer.
Kitchen cabinet manufacturers expect
to reach peak production by July.
Plumbing fixtures—especially bathtubs
—will be scarce throughout 1946.
Plumbing equipment manufacturers, hit
hard by shortage of foundry help and
other common labor, seemed to be hav-
ing the most trouble. Many builders were
looking to quickly-made Briggs steel
fixtures as a short-cut, but Briggs, wait-
ing for steel, was not yet in production.
Hoping to start by late November,
Briggs expected to reach capacity out-
put by January.

Big American Radiator & Standard
Sanitary Corp. used to make 3,000 bath-
tubs a day, now is lucky if it turns out
3,000 a week. American Radiator
would like to run three shifts—if it
could find the labor. Right now, working
a 40-hour, one-shift week, it is producing
35 per cent of capacity on cast iron
enameled ware, 70 per cent on brass
trim, and 75 per cent on vitreous china
ware. Said American Radiator: “When
we will reach capacity production de-
pends entirely on manpower. Supply of
our products will definitely not be suffi-
cient to meet demand this spring.”

(Continued on page 12)
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ASTRA-DOME observation car has glass-
enclosed upper deck, placed in center of
roof. Domes increase height over present
standard car only 18 in., give view of
scenery from all directions.

GLAMOR FOR RAILWAYS

Rail travelers to the West Coast will
soon view the scenery from glass-domed,
double-deck Pullmans designed by Gen-
eral-Motors Electro-Motive engineers.
This General-Motors division does not
make railway cars, but has a profound
interest in a continuing market for
diesel-electric locomotives, which it does
make. The glass-domed observation
cars, which provide 360-degree horizon-
tal and 180-degree vertical visibility, are
a design contribution which G-M hopes
will help to make railway travel glam-
orous enough to compete with newly
reduced air rates. Other innovations
thought up by G-M designers: two-level
cocktail lounge, diner with space for
dancing, three-berth bedroom.

So far three big railways have placed
orders for the glass-blistered observation
car which G-M calls the Astra-Liner.
Burlington ordered it for two new
Chicago-Twin Cities trains. The Union
Pacific & Santa Fe and the Denver &
Rio Grande Western will run Astra-
Liners out to the West Coast.

DOUBLE-DECK car gives each pas-
senger a seat on upper level, sleep-
ing accommeodations below. Diner
(below) with rounded roof of
Thermopane glass is not yet in
production.
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Said the Eljer Co.: “It is unlikely
that we will reach full production of
plumbing fixtures until well into next
year. Variety of styles will be limited
during this period to allow greater pro-
duction. Demand for fixtures will prob-
ably greatly exceed supply during most
of 1946.”

Kohler Co. had the least manpower
troubles. During the war Kohler made
shell castings, pistons, submarine valves
without any substantial increase in labor
force—and reconverted without any
labor shift. So far, Kohler has put six
sink sizes on the market and the stand-
ard 5-foot-recess tub, which it is pro-
ducing at the rate of about 500 a day.

Said Fiat Metal Manufacturing Co.:
“We are operating at about 40 per cent
capacity on shower cabinets. So far, we
have produced one model of a line that
would normally include five models at
various price ranges. We are unable to
produce the other, lower-priced models
at the prewar price, and are having difh-
culty in securing clearance for price
increases from the OPA.”

Refrigerator production will probably
reach 460,000 units monthly by June.
Average prewar output was about 316,
000 units per month. Of the 12 leading
companies, all but three are back in
production. Two more will start this
month and the third hopes to be produc-
ing by December.

Oil burning furnaces will be scarce for
several months while plants are chang-
ing over and distribution lines are being
filled. No stock is on hand, and back-log
of orders is substantial. But most manu-
facturers expect to reach capacity pro-
duction by spring. Output of plants
already in production is ranging from
one-third to two-thirds of capacity. Gen-
eral Electric, delayed by strikes, will not
start making oil burners before January.

Coal-fired furnaces (20-inch) are being
produced at the rate of about 2,000 a
month. Manufacturers say that a low
OPA price ceiling is holding down pro-
duction, estimate that a 15 per cent in-
crease would be necessary to get volume
production. Few believe that labor is a
limiting factor.

Kitchen equipment manufacturers are
chiefly impeded by lack of steel. The
American Central Mfg. Corp.’s report
was typical: “We do not expect first
production on kitchen sinks and cabinets
until November 1. We expect to catch
up with back orders to a reasonable de-
gree by July when peak production
should be reached. Even before current
curtailments in steel production caused
by strikes, we were unable to obtain
delivery promises on more than 50 per
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cent of our requirements for the balance
of the year and less than 50 per cent of
our requirements for the first quarter
of next year.”

WASHINGTON

DOLLARS FOR REBUILDING

While the Senate Banking Committee
got ready to go to work on the Wagner-
Ellender housing bill (S. 1342, see
Forum, Sept. ’45), embattled factions
of the housing front squared off for a
major fight. Three powerful trade asso-
ciations had written an alternative bill,
which, among other things, sought to
break up the wartime consolidation of
the government’s housing functions rep-
resented by NHA.

Main emphasis in the trade associa-
tion bill was en federal aid for private
enterprise rebuilding. Their plan: the
RFC would boss the job, make loans and
grants to cities for land acquisition.
Grants would be limited to one-half the
redevelopment write-down. No redevel-
opment project would be eligible for
assistance unless it could earn enough
to carry the remaining half of the write-
down in land cost. The municipal re-
development agency would be required
to look for private enterprise customers
for one year before it could turn over
the slum land acquired for public hous-
ing,

SURPLUS SOLUTION

While most U. S. cities wrestled with
housing famine, the Federal Public
Housing Authority contemplated its
paradoxical job: how to dispose of
enough surplus war housing to shelter
the population of Cleveland. Not the
least of FPHA’s worries was the glaring
fact that not many of these 320,000
temporary umits can now realistically
be called surplus. Equally apparent
was the fact that not many of them soon
will become so. Around shut-down plants
in isolated areas, war housing had, of
course, rapidly emptied. But the tem-
porary units put up in the suburbs of
crowded cities were still full, and few
tenants showed signs of moving away.
To add to the problem, Congress had
told FPHA to open the temporary units
to veterans, who were moving in as
rapidly as vacancies occurred.

FPHA’s problem was a double-header:
(1) closing up the units as rapidly as
possible to comply with Lanham Act
requirements and the demand of local
communities who fear they will linger
as eyesores and (2) finding a way to
sell the units that will rescue some of
the government’s $760 million invest-
ment,

While only new housebuilding could
eliminate shortage and close up the tem-

poraries, last month FPHA happily said
it had thought of a good way to sell
them. When war need shifted from one
area to another, Reni
FPHA discovered
that it was pos-
sible to shift tem-
porary housing,
too. Some 10,000
units were sawed
into panels, moved
as much as 1,000
miles and re-as-
sembled. FPH A KLUTZNICK
hopes to interest buyers who will want
to re-erect the houses as summer cuw-
tages, farm houses or buildings, airplane
hangars, garages or a dozen other uses.
If enough buyers go to work sawing up
and removing the
units, FPHA will
save the cost of de-
molition. But if
FPHA is obliged
to tear down the
houses itself, de-
molition cost
\ (about $50 mil-
— lion) will amount
CRAVENS to more than it
could get for the salvaged material.

Last month Commissioner Philip M.
Klutznick and disposal chief C. Russell
Cravens were as busy as any big-time
merchandiser plotting their sales cam-
paign, had hired advertising agency
Campbell - Ewald to help. Principal
come-on: a 20-acre Washington show-
case full of bright and demonstrated
ideas for re-using the temporary units.

POST OFFICE MODERN?
Up in front in the rush toward a quick
building start, the Public Buildings Ad-
ministration sought Congressional ap-
proval of a fat ($193 million) program.
If Congress says yes, several hundred
U. S. towns can expect to get a new
post office. If PBA goes through with
its plan to shop out at least half the
work to private architects, the towns
may possibly be treated to a break from
Postoffice Federal, a style that has threat-
ened to overwhelm public building.
PBA does not expect to launch its
whole program—which in addition to a
multitude of post offices includes some
hospitals, courthouses and office build-
ings—immediately. Urgently needed
projects will be selected for immediate
construction and planning will be started
for the rest. This means, as Commis-
sioner W. E. Reynolds pointed out, that
“in case it is judged in the public inter-
est to undertake a large-scale federal
building program to combat a recession,
the government will be able to do so.”

(Continued on page 16)
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W herever departed geniuses go, it must be some place aloft. And, if that

is the case, Rembrandt van Rijn certainly is smiling.

For he can look down and note (with great relief) the roof protecting
his masterpieces in New York’s Metropolitan Museum of Art.

120,000 square feet of Monel* sheet went into that roof! Gurters, flash-
ings, hold-down nails and skylight accessories were also made of non-
rusting, corrosion-resistant Monel.

Roofs represent one of the big uses of Monel in the architectural field,
but there are plenty of other places where Monel in some form is used as
insurance for long, trouble-free service.

There's Monel tie-wire used to secure partitions, metal lath and roofing
tiles . . . Monel gaskets for steam joints . . . Monel spray nozzles and brine
tanks for air-conditioning ... Monel food-service, laundry and hospital
equipment . . . and many more jobs where rustless strength is a “must.”

In private homes, too, you'll find Monel fighting rust and corrosion.
Ask a homeowner how much he values the clean water always on tap
. from his Monel hot water tank. Speak to housewives, and you’ll hear high
praise for their ever-bright Monel sinks and work surfaces.

Naturally, there’s no room here to list @/l the Monel applications of
interest to architects and builders. But here’s a good general rule to follow:
“If it's made of Monel, it will last.”

*Reg. U8, Pat. OIF

THE INTERNATIONAL NICKEL COMPANY, INC., 67 Wall St., New York 5, N. Y.

i MONEI. e o « for minimum maintenance
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opErN architecture employs
M steel decoratively, as well as
structurally. Strikingly artistic effects
can be achieved with the wide range
of U-S-8 Steel Sheets now available
for bulding purposes.

Long recognized for its long life,
great strength, fire-resistance, low
upkeep, and ease of installation,
steel’s decorative possibilities make
it a material of almost limitless uses.

Whether you're designing store
fronts, interior walls, ceilings, doors,
floors, stairways, escalators, counter
tops, air conditioning systems, it will

UNITED STATES STEEL
Presents

I
€ ()
Theazre ,uﬁ_lfx
OnThe AIr -‘Hﬂl
S”ﬂ" SUNDAY EVENING ‘

- /!ﬂ(. A PLUS VALUE

The building entrance and marquee nbove show a
typical application of U-S+8 VITRENAMEL—a special,
high quality steel for poreelain enameling. Por-
celain enamel can be finished to harmonize arch-
itecturally with other decorative and structural
materials,

be to your advantage to specify
U-S-8 Steel Sheets. They will make
any commercial building smarter in
appearance, more efficient and prac-
tical, more economical.

Listed at the right are a few of the
well-known U-S-S Building Steels.
Note how their special properties
fit in with your requirements. And,
remember, the familiar U- S-S Label,
besides covering the widest variety
of steel building products, is the most
extensively advertised and best-
known symbol of quality steel in the
entire country.

CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago
COLUMBIA STEEL COMPANY, San Francisco
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham

United States Steel Supply Company, Chicago, Warehouse Distributors
United States Steel Export Company, New York

YOU GET WITH STEEL

War-Tested U-S-S Steels
for Building

U:8:8 STAINLESS AND HEAT-RE-
SISTING STEELS to provide permanent
beauty, assure high resistance lo corro-
sion and heat, and to reduce weight.

U-5'S VITRENAMEL—A special, high
quality steel base for colorful, perma-
nently beautiful porcelain enamel,

U:S'8 GALVANIZED SHEETS to pro-
vide easy formability, workmanlike ap-
pearance and lomg life.

U-$-8 COPPER STEEL to give at least
twice the atmospheric corrosionresistance
of regular steel at little additional cost.

U:5:'8 COR-TEN—A high-strength steel
with two to three times the resistance to
atmospheric corrosion of Copper Steel.

U-$-S DUL-KOTE—A dull-surfaced gal-
vanized sheet and U-S-S PAINTBOND
—a Bowderized galvamized sheet, both
specially prepared for immediate paint-
ing and better paint adherence.

U:5:8 STEEL ROOFING AND SIDING
in every wanted form for residential, in-
dustrial and farm applications.

U-S:'S STRUCTURAL SECTIONS — 4
complete range of sections and sizes to
meet every building requirement.
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AVAILABLE Now /

/ UM/TE

PLASTIC SCREEN CLOTH

Lumite has already made old-fashioned metal sereening 0BSOLETE! Lumite is no “postwar baby.”

It’s HERE...now... to sTAY! Cash in on it!

Lumite has been tested for three years under the toughest possible conditions of climate and

rough use . . . in damp Pacific jungles where even metal can corrode almost overnight! Yer there
hasn’t been one single case of corrosion or deterioration where Lumite has been used!

Lumite offers qualities never before found in any window sereen. Here are ten hard-boiled.
1 )

logical reasons why YOU cannot pass up this “hot” item:

, RUSTPROOF Lumite cannot rust under any

condition: salt air. acid fumes, smoke, rain, snow, fog,
extreme heat or extreme cold. In other words, Lumite
cannot wear out through natural causes!

wo N,T BULGE Because it is highly resilient

under pressure or impact, Lumite “gives” without
breaking a strand! It instantly enaps back to its origi-
nal shape ... without a trace of bulge, dent or sag!

(AN,T STAIN When Lumite is used, ugly

streaking of window sills or sidewalls is impossible
. eliminating forever the need to repaint “evesore™
stains or streaks around windows,

NO PA'NTING Lumite is not painted, in the

first place. Furthermore, it never will need painting at
any time. That tiresome, messy “annual” repaint job
is at last a thing of the inefficient past!

(lEA Ns EASI[YShnu]d Lumite ever become

soiled by exposure to excessive soot or dirt, a few quick
whisks of an ordinary damp cloth or moist brush will
keep Lumite fresh and new-looking at all seasons . . .
year after year.

LUMITE DIVISION
47 Worth St., New York 13, N.Y.
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EASY TO HANDLE 1. eiche sbon

one-third as much as metal! It is light to handle in rolls
...simple to cut to desired length...and easy 1o frame,
with no sharp points to stick hands or tear clothes.

How To FRAME Nothing to it! For best

results, just stretch tight and place tacks every 2 or 3
inches. In the case of cut edges, fold over about 15"

before tacking.

NON'INF[AMMA BlE Lumite is absolute-

ly flameproof. Like most household equipment, it can
be destroyed by fire . . . but Lumite itself can not burn
under any circumstances!

TESTED COI-OR A rich dark green is Lumite’s

standard color, determined by many scientific tests as
not only attractive to look at and easy to look through,
but inconspicuous as well. Lumite cannot run or fade.

OUTLASTS METAL &.couie Lumite is un-

affected by natural causes, can’t bag, bulge or warp,
and can take unusual abuse without wearing out . . .
properly-framed Lumite gives vears more wear than
the best types of wire sereens. Yes . .. Lumite screens
can be left up all year without damage.

Send today for FREE SAMPLES of Lumite Plastic Screen.
You will also receive description and full specifications,

as outlined in our new folder A.LLA. 35P.

Worlds Larngest Makers
of Plastic Seneen (loth




Measure for
Heating Values

Even, comfortable temperature—in
every room; on every side of the
building —in zero weather and on
mildest days—with lower fuel bills

.. The value of a Heating System is
measured in Comfort balanced against

Cost.

The Webster Moderator System of Steam
Heating delivers to each radiator only the
amount of steam required to maintain an
even, comfortable temperature regardless
of exposure or changes in outside weather
conditions. It is an automatic system with
automatic controls. It won't overheat. It
won'’t underheat.

“Control-by-the-Weather” is provided by
an Qutdoor Thermostat which automatic-
ally balances the delivery of steam to
agree with every change in outdoor tem-
perature.

More Heat with Less Fuel

Seven outof ten large buildings in America
(many less than ten years old) can get up
to 33 per cent more heat out of the fuel
consumed! . . . A book “Performance
Facts” gives case studies—before and after
figures—on 268 Webster Steam Heating
installations. Write for it today. Address
Department AF-11.

WARREN WEBSTER & CO., Camden, N.].
Pioneers of the Vacuum System of Steam Heating

Representatives in principal Civies : : Ese, 1888
In Canada, Darling Brothers, Limited, Montreal

AUTOMATIC

(Continued from page 12)

TIMED PUBLIC WORKS
Old Man Building, as everybody knows,
regularly races up the hill of market
demand so fast that he runs completely
out of breath. Not until he has slid
painfully down the other side is he
ready for another spurt of activity.
Last month Senator James E. Murray
(Dem., Mont.), whose Small Business
Committee has been pondering the
whole matter for many months, thought
he had found the way to slow down the
0Old Man’s frantic run to a brisk but
sustained trot. To the Senate went his
proposal (S. 1449) for timing public
works in a way that would level off the
violent fluctuations of the construction
cyele. On the sidelines Beardsley Ruml
led a large cheering section of econo-
mists who know that taking the bumps
out of building will go far to keep the
whole U. S. economy clicking along at

| an even level.

While almost everybody thinks that
it would be dandy to switch Building
from a boom-and-bust cycle to a sus-
tained high level of production, not
many can agree on how to do it. To
some, a proposal to manipulate public
construction to this end
has all the odium of

“make-work” defeatism. To
others, such a plan looks
like a step towards regi-
mentation of an industry
whose many inefliciencies
make it more sensitive than
most to the threat of gov-
ernment control. But Sena-
tor Murray, unconfused by
any of these theoretical
thickets, said simply:
Whether it likes it or not,
the federal government can-
not help but influence the construction
cycle by its works expenditures. Why

[ not plan in advance to spend federal

building dollars when private building
is slack and to defer federal construc-
tion in periods when it would compete
with private enterprise for materials
and labor?

The Senator’s plan would put the
power to speed up or slow down fed-
eral works expenditures in the hands
of the President. But he would be
expected to take advice from a Con-
struction Policy Board composed of the
Secretary of Commerce as chairman,
the Secretary of Labor and the Sec-
retary of Agriculture. This top policy
board would in turn be advised by:

(1) a Public Works Stabilization
Committee, representing the federal
agencies concerned and state and local
governments,

(2) a Construction Industry Advis-

DRAPER steps out

ory Committee, representing labor,
builders and contractors, architects and
engineers, manufacturers and distribu-
tors of material, the public.

To assist in advance planning of
local public works the Murray bill
would also provide a $150 million re-
volving fund from which non-interest-
bearing loans for planning would be
made to state and local governments.

The Senator made it clear that his
plan would abridge no Congressional
powers. Nor would the federal govern-
ment be “given authority to ride herd
over state and local governments or to
compel private enterprise to conform to
any bureaucratic program.” On the con-
trary, the Senator hoped, it would “for
the first time provide machinery for
fostering close cooperation between the
industry and the government.”

PEOPLE

NEW JOB

Earle S. Draper, the man who can cali
more housebuilders by their first names
than any other Washington official, has
resigned his five-year-long post as Dep-
uty Commissioner of the Federal Hous-
ing Administration to re-enter private
business. When red
tape threatened to
stall war housing.
Draper was known as
one man who could
keep things operating.
He now becomes a
private consultant in
city and land plan-
ing, housing construc-
tion and housing fin-
ance. Before he joined
FHA, Draper was
with the Tennessee
Valley Authority for
seven years, first as director of land
planning and housing, later as director
of TVA regional planning studies where
his responsibilities included coordina-
tion of all architectural work for dams,
powerhouses and TVA communities.
Since 1943 he has been in charge of all
FHA field offices and mertgage insur-
ance operations.

DEWEY DROPS IN
Bronx dwellers and the U. S. housing
front got a surprise visitor last month.
Accompanied by Herman T. Stichman,
State Commissioner of Housing, and a
full complement of newspaper photog-
raphers, Governor Thomas E. Dewey
inspected and approved the site for a
new state-financed housing project.
Governor Dewey spent an hour plod-
ding through alleys, peering up tene-
(Continued on page 20)
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Pormica laminated plastic surfacing materials are
very versatile and adaptable—they are appro-
priate for any interior surface.

Their deep limpid colors and smooth modern
texture add atmosphere and personality to any
arrangement—and such surfaces need never be
refinished. Their service is uninterrupted.

Counters, wainscot, doors, elevator interiors, col-
umn covering, window stools, every place where
the finishing material must take a beating, is the
right place for Formica.

Exact details on applications and data from which
specifications can be written is yours for the asking.

NMOVEMBER 1745

THE FORMICA INSULATION CO.
4620 Spring Grove Ave., Cincinnati 32, Ohio
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Large or small . . . commercial or residential . . . mod-
ern or traditional . . . architectural metals can add to
the beauty as well as the utility of any building you
design.

Because of their great versatility and extreme adapt-
ability, you can use Architectural Metals to achieve
almost any effect you want. In both ferrous and non-
ferrous metals you have a wide selection of materials,
qualities, colors and characteristics.

Use architectural metals for stairs, doors, windows,
grilles and dall types of exterior and interior decora-
tions. Use them. too, for structural and protective
building devices, fire escapes. and other service
equipment items.

For a Directory of Leading Architectural Metal Fabri-
cators who are ready and anxious to serve you, write
today to Dept. F-11.
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(Continued from page 16)

ment hallways, and exchanging greel
ings with startled residents. His
observation: “Most of the buildings are
not fit for human habitation. There are
a great number of firetraps here—a
greater number than I have ever seen
in any area.”

The project that will replace the
three crowded slum blocks at which
the Governor looked is the eleventh
state-financed housing development to
be announced for New York City. It
will cost $7.930,000 and house 1,160
families at an average rent of §7 a
room. Governor Dewey and Commis-
sioner Stichman unite in the fervent
hope that private investment will be at-
tracted around the periphery of the
state’s slum clearance job. Said the
Governor:

“Qur big problem is to see that we
zet area clearance, not just slum clear-
ance. It does only half the job if we
just clear a spot, build new buildings
on it and do mnothing about the sur-
rounding area.”

To accelerate new development on a
community scale, Commissioner Stich-
man recently appeinted nine top-flight
architects as a Panel of Community
Consultants, Members:

Arthur C. Holden, chairman; Henry
S. Churchill, Ely Jacques Kahn, Wil-
liam Lescaze, Ralph Walker (all of
New York City); Lemuel C. Dillen-
back, dean, School of Architecture,
Syracuse University; William Kaelber,
chairman, Rochester City Planning
Commission; James W. Kideney, Buf-
falo; George Bain Cummings, member,
Binghamton City Planning Commission.

VISITING Bronx housing site, Governor!
Dewey (foreground) skipped no alleys.

State Housing Commissioner Stichman
(left) accompanied the Governor.

Acme
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KAHN CHIEF
Twenty years ago the late Albert Kahn
called in the key members of his firm,
gave them an interest in the business
and a seat at the conference table. The
great industrial architect made careful
plans to insure the continuity of the
great design organization he had pains-
takingly
built, finally
incorpo-
rated as Al-
bert Kahn
Associa -
ted Archi-
tects and En-
gineers. Last
month one
of Albert
Kahn's key
m e n moved
up to the
head of the PRESIDENT MIEHLS
conference table as president. George J.
Miehls succeeds the late Louis Kahn as
head of the organization which can spot
its plant designs on five continents. Pro-
ject manager for the Curtiss-Wright ex-
pansion program and some of the biggest
U. S. war plants, Miehls went to work for
Albert Kahn as a construction engineer
in 1919—or just about the time the archi-
tect was demonstrating for Henry Ford
how to house all production processes in
a single steel-and-concrete sheaf.

LABOR

Robert Anderson

Cl0 WAY

Several hundred militant representatives
of the U. S. housebuilding market met
in New York last month to speak their
minds about the way things are going.
These potential housebuilding custo-
mers were all members of CIO unions.
Their meeting made it abundantly clear
that (1) they do not like the way things
are going and (2) they will use their
measurable political power, on both a
local and national basis, to start things
going in the direction of more housing
for the moderate- and low-income buyer
and renter. One step the unionists think
jam-packed New York should take im-
mediately: commandeering of vacant
dwellings or levying a tax on excess
rooms.

Setting a pattern for other meetings
to be held throughout the country, the
conference urged all union locals to
form housing committees, sent off a
batch of telegrams stating their housing
objectives to President Truman, Con-
gressmen, Mayor Fiorello LaGuardia.
They also passed a bevy of resolutions.
Samples:

» Extension of price and rent contrels on
new and existing buildings until an ade-
{Continued on page 24)

The Trend is

. 24 times as many
. wanted Electric
Heaters as now have
ey're ‘'the coming t
~ because they're:
SAFE—Flameless, fu
- CLEAN—Smokeless, s

ADAPTABLE — Permit sllﬁﬂiﬂ'
water lines — Require no flue
or vent.

TROUBLE-FREE os elec =
‘Instulhng Electric Wﬁf

I
build, means giving ¥ ?
hat they want!

Electric Water Heater Section
DNAL ELECTRICAL MANUFACTURERS ASSOCIATION

ABMIRAL » B& F * CLARK * ELECTROMASTER « FOWLER -

‘; GIDAIRE GENERAL ELECTRIC + HOTPOINT
MTSTREAM + KELVINATOR * MONARCH *+ NORGE -+
v

r CO + REX * RHEEM + SELECTRIC * SMITHWAY -
v

THERMOGRAY THERMO-WATT UNIVERSAL

‘.. WESTINGHOUSE
v
!

A Mouse Wired For An Electric
Range Is Already Wired For An

WATER HEATER! .
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Survey after Survey
shows the SWING is to

Sloitsie Clang

Wire Your Homes For Electric Ranges —
That’s What Women Want!

THERE'S no doubt about it; women Electric Ranges as now have them.

prefer the convenience, cleanliness,
dependability and economy of modern
electric cooking. And yox can cash in
on this preference by wiring your
homes for Electric Ranges. Here's

~ proof of the overwhelming trend
toward electric cooking:

@ SUCCESSFUL FARMING survey
shows that nearly twice as many
REA consumers will buy an Electric
Range in first two postwar years as
now have one.

® COUNTRY GENTLEMAN  survey
shows that among the upper two-thirds of
white farmers, the Electric Range is the
2-to-1 choice!

® WOMAN'S HOME COMPANION
survey shows that more women plan to buy
an Electric Range than any other type!

® McCALL'S MAGAZINE readers made

the Electric Range their 2-to-1 “"must have” And prewar sales figures further em-

phasize the trend; between 1933 and
1941, sales of Electric Ranges in-
creased over 9009 !

choice in a recent contest.

® HOUSEHOLD MAGAZINE survey in-
dicates that 3 times as many women want

ESTATE HEATROLA
NORGE + QUALITY .

FRIGIDAIRE
UNIVERSAL .

ADMIRAL « ELECTROMASTER .
KELVINATOR « MONARCH .

A-B STOVES .

NOVEMBER

1945

+ GENERAL ELECTRIC . GIBSON .
WESTINGHOUSE

Cash in on this growing demand. Wire
your postwar homes for Electric
Ranges. Built-in, the cost of such wir-
ing is negligible—the selling power
tremendous.

Electric Range Section
National Electrical Manufacturers Association

HOTPOINT
THE RANGE SERVICE OUTLET
S »
€ AN
3 e 4
tﬁ |

A SYMBOL OF THE

- E MODERN POST-WAR HOME

2|



Bay windows need not be luxuries—
if you specify Curtis Silentite stock
units. Such bays provide a means of
“stretching”’ floor space—and add to
exterior interest as well. Several
Curtis designs will be available for
the home you plan.

Better design is one reason why
Silentite windows are so popular.
Note lightness and grace which
Curtis gives to Silentite window de-
sign. Several sizes of view sash will
be available for wse with stock
Silentite units.

22

Casement groups such as this are
practical from a fuel-saving stand-
point when you specify Silentite Case-
ments. For the Silentite Casement is
especially designed for weather-tight-
ness and economy, as well as for
beanty.

“More windows” is the demand of
post-war home builders—and Si-
lentite stock units enable you to satisfy
that demand with economy. Weather-
tight, easy to operate, Silentite win-
dows are made in several sash styles
and in nuemerous sizes.

® One sure way of pleasing Mr. and Mrs. Home-
owner is to give them windows that open easily,
smoothly—yetwon’t “rattle” or leak heat. Curtis
Silentite is the answer—the first major window
improvement in 300 years.

This famous line meets every other require-
ment of home builders—in smart, modern de-
sign . ..in weathertightness . .. in low mainte-
nance. Curtis Silentite windows are available
in stock sizes to fit every type house plan—are
easy on the budget.

When you specify Curtis Silentite windows,
you are sure of pleasing the most critical client.
For over 79 years of woodworking experience
and research are behind them. This, added to
Curtis' modern production methods, assures
windows of greater dimensional accuracy for
quicker, easier installation—windows that sat-
isfy on every quarter —architect, builder and
home-owner. Let us keep you up to date on
Curtis window and stock woodwork plans—
mail the coupon for complete information.

wRE ;e':vf w-mdow

]
I 1
I CURTIS COMPANIES SERVICE BUREAU 1
| Dept. AF-118 Curtis Building I
: Clinton, Iowa :
I Please send me free literature on Silentite windows and 1
I Curtis Stock Architecrural Woodwork. I
|

| I
1 )
| I
I I
I I
I 1
1 1
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design

for lasting appreciation

with

In design and decoration, in functional capacities—

plastics have earned a place in modern architecture,

Their uses—many subject to development — offer

new fextbility to the designer of future buildings.

DOW PLASTICS

SARAN

Present ond Potential Uses: Non-rusting
screen; plumbing parts and equipmen
insulation; name plates; wire coating;
ipe and tubing for installations requir-
ing chemical and corrosion resistance;
paint brush handles; monofilament for
textiles: platin;.{ masks: valve and valve
parts; chemical apparatus; pump parts;
meter parts; bottles; closures.

Properties: Resistant to chemicals, abra-
sion, corrosion, water, and moistures;
good electrical insulator; excellent
thermal insulator; non-flammable; tough;
flexible; dimensionally stable; not recom-
mended [or installations rucul.iring tems-
serature resistance above 170° Fahren-
weit; tends to brittleness at extremely
low temperatures,

STYRON

Present and Potential Uses: Lighting fixtures;
escutcheons; decorative objeets and
trim; insulators; battery cases; food han-
dling equipment; refrigerator parts;
chemical apparatus; pharmaceutical, cos-
metic and jewelry containers; lenses,
dishes, pens, pencils: hydrometers;
funnels; closures; costume jewelry;
novelties of many kinds.

-
Properties: (:1‘}'\1:1.1. translucent or opaque;
broad color range: excellent high fre-
quency electrical insulator; can “pipe”’
light through rod at angles, and around
bends; resistant to most acids and alka-
lies: low water absorption: light weight;
good stability at low temperatures;
limited solvent resistance; available only
in rigid forms.

3

ETHOCEL

Present and Potential Uses: Modern window
blinds; special extruded shapes for kit-
chen trim; rods, tubes and bars: radio
cabinets; hulrﬁixl,'_',s; tool handles; es-
cutcheons: insulators: automotive and
aircraft window frames; aircraft parts;
tape and wire coating; automotive ps
contamers

; flashlights; refrigerator parts.

Properties: Extra tough, even at low
temperatures; attractive colors; pi:-: sant
to handle; transparent or translucent;
dimensionally stable to varying climatic
conditions and temperatures; light in
weight; available in wide range of flows
not available in erystal color; limited
chemical and solvent resistance.

STYRALOY 22

Present ond Potentinl Uses: Scufl plates:
floor mats; handles for tools of many
kinds, as well as household appliances;
communication cables, gaskets; bush-
ings; coil forms; and many other appli-
cations still to be ascertained. Tdeally
‘.llill‘lf o €'.‘(H‘ll.—‘>inl’t f]r I'IINII,)IHX l'|'||_\._-
sections and readily fabricated by other
molding techniques.

Properties: High dieleciric strength, low
power loss over all frequencies. Power
factor nul'\' 005 at 100-300 Inr'z;u'_\'t‘|e~.
Flexible and shock resistant from —90°
F. to 212°F. Specific gravity less than 1.
Water absorption only .2 to .59
heat, ozone, and most chemicals.
wermanent indentation and
Lasily machined.

PLASTICS

STYRON

STYRALOY « ETHOCEL e ETHOCEL SHEETING

SARAN s SARAN FILM




which showed a 1,065 per cent increase
over the average during the 1936-1939
period.

At the month’s end, Washington’s ad-
visory commission on reconversion
urged Governor Mon C. Wallgren to try
for a settlement.

{Continued on page 20)

quate supply of housing is available.

» Appropriation of Lanham Act (war
housing) funds to build housing for
veterans.

p Amendment of the G.I. Bill of Rights
to extend the time limit for veterans’
home loans from two to ten years and
extension of similar aid to merchant
seamen.

p Liberalization of FHA insurance cov-
erage to protect the home owner and
reduction of interest rates.

P Representation of CIO on the City
Planning Commission and the N. Y.
Housing Authority.

Discussion groups hotly canvassed
housing need, zooming house prices,
tenant discrimination, many another
sore spot. UAW’s R. J. Thomas told
approving conferees that the effort of
real estate and housebuilding groups
“to get a bigger slice of the housing

' O'ne
-

- KERNERATOR

The originators of
flue fed incineration
. « + The leaders for
over thirty years . . .
The pioneers of al-
most every major
improvement in the
art of domestic waste
| disposal . . . Now
larger, better equip-
ped to supply your
requirements from
ths smallest Ready
Built unit for low
cost homes fto the
largest apartment or

CITIES
TRAFFIC SOLUTION

Scarcely had the automobiles come back
in prewar numbers when many a city
dweller wished they hadn’t. New York
figured the traffic knots in its narrow
streets cost business $1 million a day.
Nowhere could New York see a real
answer, feebly tried a parking crack-
down, thought of more midtown garages.
Boston, snarled in a similar traffic dead-
lock, shuddered at the prospect of loos-
ing its last big downtown parking lot:
a huge site between Stuart Street and
St. James Avenue. While a dozen firms
with building plans dickered for the

housing project.

MORSE BOULGER

Over fifty years exclusively
in incineration . . . Pre-
pared to dispose of every
type of com-
bustible waste
to be found
in hospitals,
hotels, factories,
institutions,
stores, rail-
roads, munici-
palities . . . No
unit too small,
none too large.

Write for Bulletin No. 160

Kerner Inecinerator Division

melon” led them to oppose a housing
program that would in the long run
be to their own advantage. Reminded
Thomas: “Housing has never been re-
lated to need. We must think in terms
of families with incomes of less than
$2,000 per year, since almost half the
popu]ation earns that amount. We must

| stir public recognition of this fact.”

| LOG-JAM

The Army, everybody reminded, had
released enormous amounts of lumber.
But the lumber made available by can-
celation of military orders was still
growing in the woods. How fast the
lumber mills work this year will, more
than anything else, deterinine how many
houses the 1. S. builds (see page 7).

From Washington to Northern Cali-
fornia no timber was cut last month.
Some 470 logging camps and lumber
mills were profoundly quiet. Still on
strike were 60,000 AFofL. workers who
are asking for $1.10 hourly pay. Only
17 small mills have agreed to the AFofL
demand and gone back to work. Some
7,500 additional workers may go back
if management-labor negotiators repre-
senting three distriets in Oregon and
Idaho reach an agreement. But from
the bulk of the giant West Coast lumber
industry there came no sign of media-
tion.

Karly Larsen, president of the North-
ern Washington District Council, Inter-
national Woodworkers of America
(CIO), publicly spoke what many an
anxious builder privately muttered: the

site, Boston contemplated the doleful
prospect of more downtown customers
and almost no parking space.

But the traffic-clotted cities may soon
get some federal help for basic surgery.
Last month, for the first time in history,
federal road-building dollars began to
trickle into U. S. cities. The Senate
took only two minutes to approve a
House-sponsored resolution launching
a $3 billion state-federal highway con-
struction program, first big postwar
works job to get underway.

Under the plan earlier approved by
Congress, a three-year building program
will provide a 40,000-mile master net-
work of highways connecting all princi-
pal metropolitan areas and a greatly
improved series of secondary roads.
Federal aid over the three-year period
will amount to $500 million yearly and
will be matched by the states. One-
fourth of the federal funds are ear-
marked for highways in urban areas.

Major objective of the urban expendi-
tures will be elimination of traffic bot-
tlenecks in and around cities. Divided
multiple-lane highways will bypass and
bridge busy cross streets. For many a
traffic-jammed city, the new road plan
will mean the first separation of through
and local traffic. Alert city planners
noted that the building program also
promised another way to clean up
blighted neighborhoods, locked for ways
to link the new highway routes to slum
sections in need of attention.

END OF MANHATTAN?

Amid the frenzied attempts to forecast

MORSE BOULGER lumber owners are more anxious to  the awful, unknowable shape of the 7
freeze out small competitors than to pay Atomic Age one clear professorial
DESTRUCTOR co any more excess profits tax this year.  voice stood out. William Fielding
: . The Office of Price Administration  Ogburn, distinguished service professor
209-F EAST 42nd ST. e NEW YORK 17, N. Y. pointed to the industry’s 1944 profits (Continued on page 28)
&

24

THE ARCHITECTURAL FORUM




® If you are planning a prison project
you can obtain from Van Dorn engi-
neers the most authentic, up-to-the-
minute information on modern prison
design and construction.

When constructing a new prison or
remodeling an old one, Van Dorn has
/the manufacturing facilities and the
erection skill to do an outstanding job.
This is evidenced by the fact that Van
Dorn has helped develop and build
more prison projects than any other

organization in America.

NOYEMBER 1945

For 68 years the Van Dorn Iron Works
Company has originated, designed and
built prison and jail equipment and
accessories. Among the improvements
pioneered and developed by Van Dorn
are the Fully Selective Keyless Locking
Devices, ‘the Van Dorn Interlocked
Cell Bar Construction and Tool-re-
sisting Steel.

A Van Dorn prison specialist will
gladly call at your request. He will be
helpful in many ways . . . and there

is no obligation.
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HOW TO SPECIFY TOPS

IN FLUORESCENT
FIXTURE QUALITY

The fomous Fleur-0-Lier Label Then you’ll have an easy mind regarding
makes it easy for you. the best interests of your client. Before a

S ; 3 fixture is permitted to bear the Fleur-O-Lier
And this is one time when the easiest way : : B ;
: Sl Label, it must be built to rigid electrical,
is the best. To get utmost fluorescent light- y g :
; : G : mechanical, and performance specifications,
ing fixture quality, merely specify that : i
G ; and then pass exacting tests by Electrical
the fixtures bear the Fleur-O-Lier Label. : .
Testing Laboratories, Inc.
You can select from scores of types and

styles made by more than thirty leading Specify Fleur-O-Lier—be sure of continued

manufacturers. satisfaction.

Naturally, Certified Ballasts and Starters are a key part of Fleur-O-Lier Certification.

Fleur-O-Lier Manufacturers, 2116 Keith Building, Cleveland 15, Ohio

FLEUR-O-LIER 7o ‘

CERTIFIED FIXTURES FOR FLUORESCENT LIGHTING

Participation in the FLEUR-O-LIER MANUFACTURERS’ program is open fo any manufacturer who complies with FLEUR-O-LIER requirements
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TRUSCON

FERROBORD STEELDECK ROOFS

Reg, U, 5 Pt O

Quick to /n.s'rq_/(

Long, Long
Life

Because of the efficiency of design embodied
in Truscon “Ferrobord” Steeldeck Roofs, and

the exceptional quality of their materials, they
offer unusual opportunities to secure economi-
cal,long-lasting,dependable roof construction.

Truscon “Ferrobord” Steeldeck Roofs are par-
ticularly adaptable to theatres, gymnasiums,
schools, auditoriums, public halls and indus-
trial buildings requiring large areas free from
supports and obstructions.

TRUSCO

Reg. U. S, Pat. Off,

I'945

Truscon Steeldeck has the advantages of being
light in weight and fire-resistant. It can be in-
sulated and waterproofed to any degree re-

quired.

Plan on Truscon “Ferrobord” Steeldeck Roofs
for your current structures, and ask our expe-
rienced engineers for assistance in helping
you develop efficient, long-lived roofs.

TRUSCON STEEL COMPANY -Youngstown 1, Ohio

Subsidiary of Republic Steel Corporation

STEELDECK ROOFS
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Large or small wide or narrow — doors
give you highest efficiency when they feature
the space-saving coiling wupward action of
Kinnear Rolling Doors! Kinnear's famous, time-
tested interlocking-steel-slat curtain opens up-
ward, smoothly and easily, into a remarkably
small space overhead. When opened, it clears
the entuire doorway and stays out of reach of
damage by wind or vehicles. All-metal con-
struction protects against fire, intrusion, wind and weather. And
Kinnear Rolling Doors afford maximum additional gains from motor
operation and remote control — in quick, efficient labor-saving opera-
tion! Write today for complete details on Kinnear Rolling Doors!

The

1640-60 Fields Ave.
Columbus 16, Ohie

The rugged Kinnear
Motor Operator

Kinnear Manufacturing Company

1742 Yosemite Ave.
San Francisce 24. Calif.

Offices and Agents
in Principal Cities

INNEAR

ROLLING DOORS
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of sociology, matter-of-factly recom-
mended that the U. S. start to break up
its eities.

From Manhattan’s canyons to San
Francisco’s Telegraph Hill, the city
dwellers themselves had begun to grasp
the terrible truth: They are living in
the most dangerous spots on earth.
There was nothing to reassure them in
Ogburn’s assumption that there will
“almost surely be a rocket atomic bomb
that will cross the Atlantic, the Arctic
or even the Pacific in less than 15 min-
utes, traveling at a height of over 500
miles.”

It is pretty clear to Ogburn that
unless they are dispersed, the cities face
obliteration. He thinks Chicago should
be made into 100 towns of 40,000 popu-
lation each. Manhattan Island should
be turned back to the Indians. Wash-
ington, D. C. should be broken into
fragments and distributed around the
country.

[n realistic terms, he estimated the
size of the job. “There are 200 cities
larger than 50,000 with a total popula-
tion of 50 million. The task would then
be to make 200 cities into 1,000. The
value of buildings is probably around
$150 billion. To this would be added
the land values. How much the land
value would be shrunken in breaking
up large cities we do not know, for new
land values would be created in the
making of new cities. Then there are
the moving charges . .