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Announcing...
‘“The noise and fire fighter”

Petrical

Acoustical Deck, Wall Panel and Formboard—nbringing
you one more great product for the building industry In
Hawaii from our young and growing industry service
company.

Petrical is non-combustible—chemically treated long,
tough northern aspen wood fiber, each fiber and the to-
tal wood core enclosed in Portland Cement. ..

Petrical precast units are moulded under pressure, then
cured and kiln dried—accurate in dimension, strong,
both sound and fire resistant. ..

And Petrical units span eight feet and more between
joists, depending upon dead load . ..

We're excited about Petrical as a great addition to our
line. Ask any of us about it. ..

Write us at our new, larger headquarters at 2688 Kili-
hau, Honolulu, Hi. 96819. Or telephone. New number—
848-1033.
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fireproofing

Monokote

fireproofing, developed
by, W.R. Grace & Co., is specifically
designed for fast application,
high fire resistance, and low cost.
Monokote is fast because it is a
clean, uniform material spray-applied
quickly and easily to steel, concrete
and any other surfaces requiring fire
protection. Monokote fireproofing
is a plaster-type, cementitious
mill-mixed material, requiring only
the addition of water.
Monokote fireproofing meets
or exceeds the General Services
Administration (GSA) requirements
for properties such as adhesion,
corrosion resistance, deflection, bond
strength, impact resistance, surface
hardness, air erosion, and dam-
ageability. It has been tested and
classified by Underwriters’
Laboratories Inc., for fire resistance
ratings from 1 to 4 hours in over
40 classifications.

VERMICULITE OF HAWAII, INC.

842-A Mapunapuna Street / Honolulu, Hawaii 96819 839-5105
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Need printing or copying?

FREE PICK-UP & DELIVERY
DOWNTOWN HONOLULU

533-2967

PACIFIC TRADE CENTER

531-3121

AMFAC BLDG.—MALL AREA

That's right! Just 5¢

for Xerox copies at

Amfac and Pacific

Trade Center locations.

No extra charge for legal size!
Collation and stapling of Xerox
copies done free! And free price
quotations made. Remember, [ree
pickup & delivery downtown Honolulu.
Yex, instant printing

on camera ready material.

Energy

Reprinted from
The National AIA

Like many of our fellow citizens,
America’s architects are con-
vinced that the energy crisis is
real. We believe it's here to stay
and that if we don’t do something
about it soon, any action will
come too late.

Most people associate the
words “‘energy crisis’’ with ris-
ing gasoline prices, and acute
shortages like the one that had
us lining up at the gas pumps in
the early months of 1974.

But automobiles aren’t the
only conspicuous consumers of

energy resources. Homes, of-
fices, factories, hospitals,
schools, whole cities—all the

things architects and planners
lump together under the heading
““pbuilt environment’’—require
massive infusions of energy to
heat, cool, light, and otherwise
operate them.

What’'s more, a lot of today’s
buildings are energy hogs. Built
in the days of cheap energy, they
reflect the then popular notion
that savings on the building’s in-
itial cost were more important
than potential savings on oper-
ating cost over the life of the
building.

And in those days, the poten-
tial dollar savings were margin-
al indeed—particularly when
utility companies and their regu-
latory commissions generously
gave heavy energy-users the
benefit of their most favorable
rate structures.

So the architects and engi-
neers who had ideas about de-
signing energy-efficient build-
ings—and not all of them did—
came up against stiff resistance
from clients who were primarily

Continued on Page 11
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Business Checking Accounts.
Essential to every business.
But lh_a.u's Just the start at First
Hawaiian.

Business Savings Accounts.

Put in as much as $150,000,
earn 5% a year! Transfer your funds
easily by telephone between savings
and checking accounts.

Commercial Loans.

We'll help you finance what you
need when you need it.

Your small
business
is big business.

If you're just big enough to need a
bigger bank, here’s why we're the one.

Reduces your payroll
processing costs. We'll develop and
implement a program that does
everything you want it to do.

Equipment Financing
and Leasing.

Helps you get light commercial
and industrial equipment as well as
the heavy stuff.

Through our
affiliation with
Allied Bank ,
International, we'll N\ g
help you do business || 47

;

around the world,

Construction Financing.

We can provide construction
money and even help you find
permanent financing.

Trust Services.

From pension and profit-
sharing plans to trust funds. We're
Hawaii’s only full-service trust bank.

We'll buy your cars or trucks
for you. Record keeping is
simplified and there’s no down
payment,

Master Charge Executive
Photocard.

Simplifies expense accounts.
You're billed monthly with a
complete description of all charges.

And a whole lot more.

We can take care of all your
personal banking needs, too. So visit
one of our 40 branches throughout
Hawaii.

For a lot of reasons.

FIRST

First Hawaiian

Member FDIC

the bank #f “W = that says yes
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The CILO Question

by GLENN MASON, AlA

Should the HS/AIA become a
member of the ‘‘Construction
Industry Legislative Organiza-
tion’” (CILO)? The controversy
of that question is appropriate,
for it addresses itself to concerns
basic to the effectiveness and
definition of the HS/AIA and our
relationship to other members of
the construction industry.

It must be noted that the
HS/AIA will be in its weakest
political condition as long as this
issue remains unresolved and
uncertainty is the rule. To hope
for any resolution necessitates
information and a quorum. This
article hopes to supply some of
the former.

A thorough discussion of the
organizational structure of
CILO is inappropriate here.
There will be officers of CILO at
the next HS/AIA business meet-

ing to cover any detailed ques-
tions.

In general, CILO is a nonprof-
it organization whose stated
goals are to ’encourage and
promote good government,
provide for the welfare and best
interests of the housing, con-
struction and other related in-
dustries, and to promote the gen-
eral well-being and welfare of
the people of Hawaii.”

Its seven membership cate-
gories are: general contractors,
specialty contractors, registered
design professionals, materials
or equipment supply firms,
developers or Realtors, finance
institutions, or firms supplying
legal, insurance, or other serv-
ices to a relevant industry.

Positions on CILO’s board of
directors are apportioned ac-
cording to the number of mem-
bers in each category. It is the

.i,

DON 1 PLAN
AGAINST

board which officially adopts or
changes the CILO legislative
goals and objectives when
broad-based member support is
demonstrated for a particular
position.

In addition, there are two
membership types; business or
political memberships. Any in-
dividual business member may
also choose to join the political
arm of CILO for $150 per year.

The HS/AIA Excom has
recommended that HS/AIA join
CILO as a business member.
That membership would cost the
Society $250 a year. The Excom
also recommends as an HS/AIA
goal a 100 per cent involvement
of firms by January 1, 1978,
Provided the 100 per cent goal is
attained, these memberships
would cost each firm $150 per
year.

Further, the HS/AIA could uti-
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lize CILO resources on a fee-for-
service basis to draft bills for
HS/AIA and/or CILO and could
send the Society copies of all
relevant legislation which may
be introduced during any legisla-
tive session,

That CILO is a highly effec-
tive, potent lobbying organiza-
tion is impossible to dispute. It's
successes have benefited archi-
tects in some vital areas. These
include major efforts by the
CILO in the revision of the
statute of limitation laws, the
restoration of mechanic’s lien
rights for design professionals,
and fighting for the revisions to
the unemployment compensa-
tion law.

That improvement is the
climate for professional survival
depends greatly on a larger and
more intelligent HS/AIA in-
volvement in the legislative
process is also difficult to dis-
pute.

The need for this involvement
is vividly demonstrated by
several important problems the
AlA faces including the pressure
on architects to bid fees for
professional services, and the
question of prescriptive vs. per-
formance standards in energy
legislation.

The question then is: Is mem-
bership in CILO the best avenue
for HS/AIA to achieve its own
goals?

Proponents of the move to join
CILO contend that the Society
would benefit by improved com-
munication with others in the
construction industry and the
availability of resources and
staff toaid HS/AIA in developing

a positive legislative position
rather than a reactive one. In
addition, membership possibly
would give HS/AIA a forum to
learn of industry based support
or opposition to HS/AIA legisla-
tive policies, and it is hoped, in-
fluence other participants in the

industry to align more closely

with these policies.

Proponents contend that the
Society presently does not have
the resources or expertise to
develop much lobbying punch on
its own. Joining CILO would be
a quick way to develop more leg-
islative impact and would act as
a training ground for HS/AIA
should it decide to ultimately
develop its own research tools,
information gathering, and
legislative lobbying forces.

Opponents of the move to join
CILO center their concerns
about two points. First is the
traditional AIA  position well
summarized in a recent letter to
the Excom by William Merrill,
FAIA:

“The architect’s advice to his
client is of unique value only so
long as it preserves its objectivi-
ty and its complete freedom
from self-interest. To maintain
this position the architect, while
an integral part of the building
industry, stands apart with no
biases or industrial interests
other than his client’s interest
and welfare.”

Proponents do not believe that
joining CILO will compromise
this position in any way.

There is some feeling that an
affiliation with CILO would fur-
ther obscure the unique identity
of the architect. HS/AIA, as a

symbol of all the architectural
firms in Hawaii, would become
part of this pervasive construc-
tion industry organization. It
could become identified, by asso-
ciation, with other CILO mem-
bers and with all the stands of
CILO. This leads to the second
maijor objection.

The various other member
organizations of CILO are
primarily economically orient-
ed. While every architectural
firm is obviously dedicated to its
own economic solvency we have
always added one other charac-
teristic to our self description: a
powerful desire to maintain a
social and aesthetic responsibili-
ty toward our environment.

This difference undoubtedly
will mean that on certain issues
HS/AIA and CILO will differ.

CILO does perform informa-
tion gathering and fransferral,
bill writing, and bill submission
for its dissident members. There
is still the danger that through
Society membership we would
indirectly be supporting an oppo-
sition point of view. Only with a
strong, overt counter campaign
could the Society escape this pos-
sible guilt-by-association. the
HS/AIA has not shown that capa-
bility often in the past.

There is one final subject to be
mentioned here.

HS/AIA has taken a formal
stand on relatively few of
CILO’s positions. Some are
beyond our area of concern right
now, but will not be if we are to
be put in the position of support-
ing or denying certain proposals
as members of CILO.

If the HS/AIA has had trouble
Continued on Page 17

'

7




Ethics

HS/AIA COMMENTS ON CODE
OF ETHICS AND PROFESSION-
AL CONDUCT DRAFT OF NOV.
15, 1976.

A meeting of the general
membership to discuss the Code
of Ethics and Professional Con-
duct was chaired by Vladimir
Ossipoff, FAIA, on December 15,
1976.

Ossipoff provided the mem-
bership his evaluation of the pro-
posal stating, ““The revisions of
the ethical standards, over the
years, resulted in a lessening of
the ethical aspects of the stand-
ards.”’

He further stated that the
proposed draft was very clear in
its format and that the hierarchy
of presentation resulting in
Canons which are broad state-
ments of principles, Ethical
Standards which represent the
objectives of the members, and
Rules of Conduct which are man-
datory, was a return to the
clarity of earlier standards.

The Canons and Ethical Stan-
dards were generally accep-
table.

The Rules of Conduct were ac-
ceptable except as follows:

Rule 204—Members shall not
purchase paid advertising in the
public media to offer architec-
tural services. When members
advertise services which are
other than architectural, they
cannot refer in such advertise-
ments to their profession or their
AlA membership.”’

The members agreed that this
rule could remain in effect for
the time being, providing that
the Institute vigorously adver-
tise the profession to educate the
public about architects and
architecture.

Rule 205—""Members, when be-
ing considered with other

architects for a commission,
shall not offer or provide free
architectural design sketches or
models, except through a design
competiton. Premature design
solutions may deceive the client
in evaluating the capabilities of
the architect.”

The members suggested that
the last sentence (beginning with
“"Premature design...) be
deleted from the rule and be in-
cluded only as a comment.

Rule 206—"'Members may be in-
cluded in listings of not-for-profit
publications or programs so long
as they are named as individuals
only without professional iden-
tification.”

The members felt that the
prohibition of identification as
an architect should be rescinded
as the professional identification
of a member in a not-for-profit
publication was a positive way of
promoting the profession in the
community and business affairs.

Rule 403—The rule which would
permit conflict of interest when
specific conditions are followed
was acceptable but the members
suggested that it be rewritten in
a more condensed manner.

Rule 502—The consensus of the
meeting was that this rule is
acceptable and the members
suggested that the word
“’knowingly’’ be inserted so that
the rule would be as follows:
““Members shall not knowingly
engage in any conduct involving
fraud, deceit, misrepresenta-
tion, or dishonesty in their
professional or business activ-
ity.”
Rule 503—The consensus was

RCHITECT‘:
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that this rule which would per-
mit paid representatives is ac-
ceptable, except that no specific
reference was made to a contin-
gent fee agent. It was suggested
that a paragraph 8 be added to
specifically state that no contin-
gent fee agents would be per-
missible.

In addition to the foregoing
comments, the members felt
that the verbiage should be care-
fully scrutinized and shortened
where possible so that the intent
will become crystal clear. Long-
winded sentences or paragraphs
would not be in the best interest
of clarity. The more that is said,
the greater opportunity for
meaning to be picked apart by
attorneys.

This report was presented tfo
the Excom at the Grassroots
meeting in January. A copy of
the Code of Ethics and Profes-
sional Conduct Draft in its
entirety is on file at the HS/AIA
offices.
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Knoll

Black finish, on rim and base, adds two new choices at a price that should
make you think twice about anything less than the original Pollock chair.

Available to Hawaii architects exclusively at

interior Showplace, Lid.
1050 Ala Moana Boulevard - (808)524-5420 - \Ward Warehouse




Our Engineering
Advisory Team
has a new member.

A Solar Systems Specialist.

The answers to energy questions get harder
to find. And as new energy sources are pio-
neered, The Gas Company keeps step by
applying new knowledge and expertise to
energy problems here in Hawaii.

We've added a Solar Systems Design Spe-
cialist to our Engineering Advisory Team.
As a service to developers, architects and
mechanical engineers, he can help with spe-
cifications and estimates for a central water
heating system, whether all-gas or solar-
assisted. He can also assist in equipment
selection and system design.

While central gas water heating saves energy
and money versus individual electric sys-
tems, a solar-assisted gas system saves even
more . . . using far less of Hawaii’s primary
energy source, oil.

THE GAS COMPANY

GASCO, INC. A SUBSIDIARY OF PACIFIC RESOURCES, INC.

Give our Engineering Advisors a call at
548-5347. They’re energy savers and their
services are free to anyone in the building
industry.

Our Engineering Advisors: Charlie Bazell,
Mark Hertel (Solar Systems) and Ed Inouye.

the
Saver

P. 0. Box 3879, Honolulu, Hawaii 96842




More Energy

Continved from Page 4

concerned with low first cost—
and most of them were.

Today it's a whole new ball
game with new ground rules,
and new umpires—the agencies
(most of them currently at the
state level) that are charged
with legislating and adminis-
tering those ground rules in the
form of building codes and
regulations aimed at saving
energy in buildings.

Those agencies may choose to
adopt one of two philosophies of
standard writing: the prescrip-
tive approach, or one that is per-
formance oriented.

The prescriptive approach is,
on the face of it, simpler and
easier. For example, suppose we
know that window glass of a
standard single thickness is
more susceptible to heat losses
and gains than most conven-
tional opaque wall materials.
Then why not have the building
code stipulate that glass area
cannot exceed a given per-
centage of total wall or floor
area?

It’s simple, easy to figure out,
easy to check during plan
reviews. But it fails to take into
account possible tradeoffs that
the architect and owner might
want to make: double glazing, or
extra insulation, or such things
as the building’s orientation, or
overhangs that let in the low
rays of the winter sun, but block
the overhead sunlight in sum-
mer.

It doesn’t allow for considera-
tion of supplemental energy
sources, such as sun or wind. It
doesn’t consider possible
problems, like the fact that extra
energy might be required to sup-

ply artificial light to areas where
daylight might suffice—if there
were enough of it.

In short, there are two major
problems with prescriptive stan-
dards: They tend to limit the
number of options and problem-
solutions available to building
designers. And they assume that
the state of building technology
and design innovation will not
change.

Then what's the alternative,
short of ignoring energy require-
ments altogether during the
process of wriiting standards?

One alternative is standards
that are performance oriented,
that is, instead of stipulating a
solution in terms of materials
and techniques to be used, they
stipulate a desired result. For
example, performance criteria
expressed as required “‘energy
budget’’—i.s., a statement that
the building may not consume
more than a given amount of en-
ergy, expressed in BTUs or kilo-
watts per square foot and per
unit of time.

This approach allows the
building designers maximum
latitude in arriving at a design
solution that will achieve the de-
sired result, without stipulating
the way in which that result is to
be achieved.

Obviously, building codes and
standards, whether perform-
ance-based or not, aren’t going
to solve the problem of energy
conservation in buildings all by
themselves. It's too large for
that. Long-term, effective solu-
tions are going to have to take
into account a lot of possibilities:

® Alternative energy sources,
like solar and wind power.

® The energy cost of the
building process itself (which
may lead us to a lot more reuse
of existing buildings).
® On-site generation of the
energy needed to operate a
building or a building complex.

e Rethinking of the whole
process of urban and regional
planning, which has a lot to do
with the amount of energy re-
quired to get from one place to
another.

But performance-based stan-
dards are a start. They can pro-
vide a way for governments to
help control the usage of dwin-
dling energy supplies, without
stifling the design innovations
that will have to be developed,
if we’re going to achieve true
energy independence.

We hope that legislatures and
regulatory bodies at all levels,
and private citizens as well, will
insist on building standards that
are performance-based, rather
than prescriptive. It’s not the
easiest way to write standards.
But it’s one of the best ways of in-
suring that our next generation
of buildings will be truly energy-
efficient.

217
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HONOR

AWARD
WINNER

Project: Devereux-Prange
Residence

Site: Haiku Plantations
Kaneohe, Hawaii

Owner: Devereux-Prange

Architect: Robert M. Fox and

Donald Stimson

Cost: $54,000

Size: 2,000 square feet

Constructor: Donald Stimson

Jury Comments

This residence is well planned
and integrated in relation to its
horizontal and vertical spaces.
Its pleasant all around feeling
suggests the best that can be
done for Hawaiian living. With-
out question, it is a most out-
standing residence.

NCE 1976 HS/AIA

£ O e DREAR \ Built on a gentle sloping 1.2-acre
5 i 9{3 ! wooded lot within view of the
fl - Koolau Mountains, this success-
ful residence is the result of close
cooperation and understanding
between the architect, owners,
and builder. Co-owner Prange
attributed the success of the
project to the owners’ under-
standing that they did not know
the business of the architect and
the fact that the builder was a
“perfectionist.”

The seclusion and natural set-
ting of the lot was retained
through careful location and de-
sign of the structures. In the end
the only alteration to the site

13
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Devereux-Prange

Residence

Continued from Page 13

CROSS-SECTION A
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occured at the immediate build-
ing location in preparing for the
building slab and around the
house with the removal by the
owners of a dense growth of
strawberry guava.

A grouping of simply stated rec-
tangular masses, the design uti-
lizes vertical and horizontal
planes to define the interior
spaces and frame the selected
exterior views.

A maijor feature of the residence
is the interior garden which con-
tributes fo a sense of separation
and privacy for the bedroom
areas while allowing a visual ex-
tension of the adjacent rooms,

14

increasing their size to the ex-
tent of the garden. The garden
was also an outgrowth of a con-
flict between a desire for a home
that strongly related to the ex-
terior surroundings and a mos-
quito problem which ruled out
the fraditional lanai approach.
The solution as described by co-
owner Prange was to’’have part
of the outdoors indoors.” The
roof over the garden consisting
only of wood trellis and screen,
provides natural ventilation and
also serves to break up the rain
with a resulting mist falling over
the garden adding yet another
dimension to a home designed to
exist in harmony with our Ha-
waiian environment.
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Line drawing: Falls of Clyde, Pier 5, Honolulu

The First Name
In Flooring

Armstrong

Presents

® SOLARIAN e PALESTRA
® BRIGANTINE

Solarian - the sunny floor that shines without waxing or
buffing far longer than ordinary vinyl floors. The secret lies
in its special Mirabond wear surface. And Solarian offers one
of the most exciting collections of visual designs imaginable.

Palestra & Brigantine - The intriguing random pattern of
multisized cubes makes Palestra and Brigantine unlimited in
their decorating possibilities and suitable for both residential
and commercial flooring requirements.

Install Anywhere - Armstrong’s exclusive Hydrocord backing

allows installation of these 6'-wide rolls, on, or above grade
level.

: Distributed by

STATE SALES CO.

2829 Awaawaloa St. Ph,




Lunch

photos by GLENN MASON, AIA
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The CILO
Question

Continuved from Page 7

in delineating and advocating its
position in the past—a primary
reason given for joining
CILO—this must change. To
join CILO without affecting this
change would be to abdicate our
professional responsibilities to
the larger group.

There are two alternatives to
full membership in CILO:

The first is communication
with, but a total formal separa-
tion from, CILO. This would
necessitate HS/AIA develop-
ment of research and lobbying
arms of its own. The problems of
funding this effort, finding the
manpower, and still trying to be
effective during this legislative
session could be significant.

The second alternative entails
utilizing the services of CILO on
a fee-for-service basis. These
services might include basic
information gathering, forward-
ing relevant copies of bills before
the legislature and council, stra-
tegy advice, and so forth. The
HS/AIA would still be required
to put together the methods and
facilities to deal effectively with
that information, formulate ac-
tion programs, and push them
through the legislature and coun-
cil.

Thanks to some of the present
members of Excom, the HS/AIA
is in good financial condition.
The proposed budget for the
coming year includes an alloca-
tion of $4,000 to be spent for
efforts on the legislative front.
What can the Society hope to
accomplish by itself with that
budget?

The Excom has suggested a
goal that all member firms of
HS/AIA become members of

9

CILO. Could the substantial
funds this might represent be put
to more effective use through
HS/AIA’s own efforts? Or would
we be getting better service for
our money from CILO?

There are many more ques-
tions still to be answered. The
next business meeting will, it is
hoped, supply some of those an-
swers. It is clear that the Society

has some work to do before it can
be as politically effective as
most of its members want to be,
regardless of whether or not the
Society elects to join CILO.

To procrastinate any longer
than necessary on that decision
will result in hamstringing ef-
forts to determine methods and
directions for HS/AIA legislative
policy programs.

Queen Street Building, Honolulu. Media Five Limited, Architect

Cast of Character!

Concrete’s high, wide, and handsome range of talents makes it a star
performer in all the right places and the tight places.

You get design flexibility that flows and gathers strength along the way, like all
great ideas. And you get a unique quality that keeps forever the exact texture and

surface you started with

Because CONCRETE always sticks to the script you write for it, it has become
one of your simplest and easiest-to-use structural materials. And when long range
value is your common denominator (and why build on any other basis?)
CONCRETE becomes the last word in economy . . . in fact, the “lasting” word !

You can get technical help from the CCPI library. Simply call 833-1882.

ey
CEMENT AND CONCRETE PRODUCTS INDUSTRY OF HAWAII

Suite 1110 / Control Data Building

/ 2828 Paa Street / Honolu

aii 96819
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Architects and
The Economy

publication from The National AlA
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Business isn’t good for many of
the nation’s architectural firms:
the volume of work across the
country is low, many architects
are out of work, and in some
areas, offices are closed. That’s
the bad side of the picture. The
good side is that in many parts of
the country there are signs of
improvement, according to
members of the board of direc-
tors of the American Institute of
Architects.

Tight money and the recession
of the past few years have se-
verely limited government and
private construction. In some
areas, over-building of a few
years ago accounts for today’s
drop in construction. In either
case, cutbacks in construction
have greatly reduced the
amount of work available for the
country’s architects.

California is moving slowly
out toward a definite recovery,
with the greatest improvement
expected in residential work, but
only partial improvement ex-
pected in commercial and indus-
trial areas. Unemployment is
still high among the state’s ar-
chitects, but offices seem busy
and may be in a position to start
hiring again.

In the Northwest, architects in
Idaho, Montana, Oregon, and
Washington seem to be holding
their own, while those in Alaska
are busy with activity spurred
by the pipeline project. Work
seems to have slowed down in
Guam, where the economy has
dropped, and in Hawaii, where
the building boom has stopped.

Although the overall picture is
not good, and hasn’t been for the
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past couple of years, most AIA
directors see at least a bottom-
ing out and perhaps a slight im-
provement for the near future.
What no one expects is a return
to the boom level of the 1960s.
Ironically, that boom is part of
today’s problem. Besides the
over-building which has been
reflected in lower building levels
since then, the boom also boost-
ed the expectations of many ar-
chitects, making the slump that
followed that much more disas-
trous.

The realistic expectation to-

day is for definite but not
dramatic improvement in the
next year or so. “’"We’ll probably
be busier in the spring,’”’ says
William R. Jarratt, FAIA, “‘but
not busier than we were just a
few years ago.”’

This realistic view of business
may have some interesting ef-
fects on architectural firms.
They may well have to learn how
to work more efficiently with
smaller staffs and make profits
on smaller volumes than they
did in the past. They will also
have to find new business in new

types of work, ranging from
energy consulting to property
development work.

““There’s no lack of work,”
says Robert A. Burley, AlA.
““Architects just have to broaden
their ideas about what they can
and will do.”

Whitson W. Cox, a director
from California, neatly sums up
the effects of the slump: “Those
offices which have survived
seem leaner, healthier, and
hungrier, moving into new areas
of practice with different ap-
proaches.”’

I--_--_---1
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Use this application to join our Hawaiian Air Travel Club!

Save approximately 20% off the regular adult fare* on all daily
flights except those departing 8 a.m. to 12 noon. Anyorie 12
ears or older can join. You pay a one-time only $5 membership
fee, then start flying Hawaiian immediately for 20% less

Not transferable — each member of your family or firm must
join. You can apply, pay the fee and become an instant member
at Hawaiian Air ticket counters or your travel agent's. Better yet,
send us this application along with $5 for each member. Your
validated card(s) will be sent to you immediately. Clip it now.
Then cut out to a Neighbor Island for 20% less!

* Hawaiian Air Travel Club fares subject to
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Oahu, 537-5100 « Kauai, 24 71+ Maui, 244-9111
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Hawaiian Air Travel Club
P. O. Box 30008 / Honolulu, Hawaii 96820
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An Opinion:
AlA Honor Awards

by WAYSON CHONG, AIA

Items

Design awards have become a
tradition in the Hawaii Society/
AlA. As an annual event, it
stimulates a great deal of inter-
est and effort from many of the
members.

Currently, the HS/AIA is for-
mulating new rules and policies
in regard to the design awards
program. It is encouraging that
the Society is finding it appropri-
ate at this time to reevaluate
some of the basic criteria re-
. garding design awards program-
ming.

The costs involved in the AIA
program have risen substantial-
ly. Entry fees have increased,
but the major costs are in
photography, graphics, layout,
drawings, and general errand-
running necessary in preparing
the usual 40 x 40 entry boards.

It is a fact of life that the aver-
age cost of preparing one typical
project for pre-final and final
submittals is about $1,000 in la-
bor and materials. This fact
alone may discourage some
younger members or smaller
offices from participating.

I would like to suggest the fol-
lowing:

1—That the intent of the De-
sign Awards program be direct-
ed toward reinforcing the educa-
tional benefits to be derived by
the public and the profession,
and to recognize good work.

2—That the Awards Commit-
tee jury be of design-oriented
individuals representing as
many different firms as possi-
ble, large and small.

3—That young, middle-aged,
and older members be repre-
sented and that effort be made to

achieve balance in terms of per-

sonality (one should not
dominate) and approach to
work.

4—Most importantly, that a

critique session with the jury be
a part of the judging format.
This critique session before final
selection would allow jurors to
question designers directly
without having to ‘‘second
guess’’ the designer’s intent. An
expansion on this idea would also
involve possible ways of obtain-
ing feedback from building
owners/users for use by the jury.

it is hoped the other important
issues of guidelines for the jury,
costs, education of the public,
and timing of presentations will
be addressed seriously this year
by the HS/AIA.

| firmly believe that the De-
sign Awards Program is worth
continuing. It is interesting and
stimulating to the profession and
can be valuable to the public. As
professional designers, we
should strive each year to make
this program as effective as pos-
sible.

New Member

-

YUJIK KISHIMOTO, Associate
member; employed by the
University of Hawaii. B. of
Arch.,, Waseda U., Tokyo; M.
Arch., Harvard U.; doctoral can-
didate in education, U. of Mas-
sachusetts, Wife: Toshiko.
Children: Kyo 5 months. Hob-
bies: painting, classical guitar.

Bulletin

A new service designed to im-
prove competitive bidding in the
residential and light commercial
building market has been estab-
lished by the Home Builders
Association of Hawaii.

Initiated January 1, the HBAH
Plans Room is now in full opera-
tion, offering a brand new source
of competitive bids for archi-
tects involved in single-family
and multi-family housing con-
struction, remodeling, and
limited commercial building.
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TAXES OF HAWAII

By Russell S. Bock and Elliott H. Brilliant

The income tax section is fully referenced
with Hawaii and Federal law, and the rela-

Extensively revised and completely re-set  Department of Taxation information

in o new typeface. Includes references and releases and regulations.

relationships with the Tax Reform Act of

1976, plus changes in Hawaii low and new
regulations.

A new chapter has been added to include

This 320-page volume is extensively used
by Hawaii Department of Taxation person-
nel. It is the only comprehensive guide to all
Howaii taxes and is especially suited to busi-
ness and professional people, attorneys, and

tionship to Federal income taxes is particu-
larly emphasized.

It is fully indexed, contains withholding
tables, optional tax tables, completed
specimen tax forms, and a directory of all

Attorney General Opinions and pertinent tax practitioners. State and Federal tax offices.
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Keeping
Hawaii
Plastered

e g

Skip-trowel textured Portland
Cement plaster accents the arches
and coved overhang of this Mediter-
ranean design home on Maui. The
same continuity of texture and
design are carried throughout the
interior of skip-trowel textured
high-strength veneer plaster (3,000
PSI) accented by fixtures inside and
out of black wrought iron. Interiors
and exteriors of lath and plaster not
only insulate, they require very
little maintenance.

Plaster Information — Don Morganella
PACIFIC BUREAU for
LATHING & PLASTERING
905 Umi St. - Rm. 303
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Dear Editor:

Whatever happened to Old Golds, sarsaparilla, Burma Shave, hon-
or and ethics? Surely, they all can’t have fallen off the edge of the
world At least there must be some old-fashioned ethics in the design
profession.

Lately, | have bumped into an unhealthy condition that has been
undoubtedly spawned by hard times, competition, and aggressive
developers who have introduced a new way of doing business. This is
the practice of hiring one consultant to critique the work of another.
This critique might be under the guide of ""‘new input with a new ap-
proach,’”” ““making the project more saleable,’”” "developing a new
image,’’ or (aside) avoiding part of the laundry list of the DLU that
had been agreed upon. Oh yes, or ““to find short-cuts and thereby save
money."’

Can you imagine the well-established, capable, award winning ar-
chitect who has worked with a client from the beginning, keeping to a
shrinking budget, keeping the DLU and the Building Department hap-
py, and waiting for months to be paid (while subsidizing the consult-
ants), being told in the late stages of the contract that another archi-
tect, an interior decorator, a color consultant and a designer are
being brought in to assist? Suddenly, from somewhere, funds have
magically appeared and all is being set right with the world.

We all are familiar with the architectural control of some of the
estates and towns like Rancho Santa Fe and Carmel and we accept it
because we know from the beginning that there will be a review by
another professional and many times it is helpful to the design
process or (aside, again) it controls the client who is a zealot with
neon sign under his arm.

| believe that we will be divided and conquered if we allow the
developer-client to plot one against the other. It drives a deep wedge
(to the tonsils) between client and consultant and between profession-
als, usually dilutes a design statement and responsibility, increases
the review time and fees, and erodes the rapport that has been estab-
lished with the DLU. If it is serious enough, it also brings in the law-
yers, courts, and liens for there must be contracts involved. Soon we
will all be grubbing and using unethical tactics and maybe that is
what they want.

Reminds me of a satanic approach to ““We are all but pawns in a
game He plays upon His checkerboard of nights and days,’’ etc., and
when that happens, there will be no more honor or ethics or Old Golds
or sarsaparilla or Burma Shave.

Ted Green
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Garnen
'. " Il Qur special
] ' l events room,

a convenient place to hold business
luncheons, company parties, wedding
receptions, and more.

Our take-out party catering service, providing a menu
of tempting appetizers through desserts in no-return containers.

liberty

~ dfamfac COMPANY

¥ _ v e 4 YAl -

Speales For Tinely;

Lavosh & Chef's Paté

*
Choice of:
Pacific Bay Shrimp Cocktail
French Onion Soup
Bouillabaisse

*
Crisp Tossed Greens
with
Croutons & Choice of Dressings

*
Guava Sorbet Intermezzo

*
ROAST PRIME RIB OF BEEF
Baked Potato
Golden Yorkshire Popover
$8.75
OR
THE DAY'S FRESHEST CATCH OF MAHIMAHI
Rice or Baked Potato
Green Beans Amandine
$7.25
Dessert Selections -— Beverage
and

A Complimentary After-Dinner Cordial
served in the Pot O'Gold Lounge

HILTON HAWAIIAN VILLAGE

Dinner 6:00-10:00 Nightly
Validated Parking * Reservations 949-4321

1972 Kalakaua Ave.
Free Parking

Hay Partner! Stop into the oldest Mexican Restaurant in the Hawaiian
Islands, ot the gateway to Waikiki. Featuring the finest in Mexican
food and Margaritas by the pitcher.

Lunch M-F 11:30-5:00. 5-5 12:00-5:00 Dinner Daily 5:00-11:00. Cocktails 1il 2:00A.M.
RESERVATIONS PLEASE 949-1695

THE BUSINESS LUNCH
CAN BE
BETTER THAN EVER.

At
THE

PAGODA

2ou7ynG RESTAURANT

1525 Rycroft Street
Phone 941-6611

W]w

OPEN 24 HRS.
(except the wee hours of Monday morning)

Early riser breakfast, Businessman’s lunch,
Family style dinner, late evening snacks

TOP OF THE BOULEVARD
645 KAPIOLANI BLVD. HONOLULU

ming Coin Restaurant—
& Lounge
BUSINESS LUNCH SPECIAL $2.25
11:30 a.m. to 4:00 p.m. Lunch
5:30 p.m. to 9:30 p.m. Dinner
KING'S ALLEY 3rd Floor
Please Call For Reservations

923-5777
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Two good
signs of

change in
Honolulu.

How many elevator buttons have you pressed
today? To go up — or down — or to select a floor?
At home in your high rise, or at the office, or on a
call? In Honolulu today more and more people take
an elevator's instant response for granted. At
Amelco Elevator we maintain elevators of all makes
and models. We keep them running and we come
running if something goes wrong to put it right

fast. For a fast estimate of how little this

expert service can cost:

Call 521-6557

Amelco Clevator....

645 Halekauwila Street / Honolulu, Hawaii 96813 /Ph 521-6557




