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BUILD IN LUXURY...with Gold Seal® Nairon® Deluxe
the very latest in modern vinyl floors

Litmlruin. pla.-In -. anil tilr inutt*riaU. al \mir ilealer's
HeV ti-tcil in M>ur I’ages”™ under SPECtFlCAﬂONS

it. wilif yard ponll-. In'-lail <>\iT nhimh --zjnhir lli>rir« ol «Mhul»
crniiTftt'. or< fTjniir liii*— iiirliniinp i3 ill) raiiianl li<‘jtiiip.

1*"7 r<'ifiiloiim-S;iiin In".. K«-amv. N. J.
now.
i loor- ' fir ' Linoleum.

FOR HOME  BUSINESS  INSTITUTIONS: BY THE YARD AND TILES—Inlaid Linoleum « Nairon? Plastics « Vinylbest* Tile « Cork Tile « Rubber Tile « Asphalt Tile « PRINTED
FLOOR AND WALL COVERINGS—Congoleum and Congowai; * RUGS AND 6ROADLOOM—LoomWevei *Trademark » SATISFACTION GUARANTEED OR YOUR MONEY BACK
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Buyers are *"SOLD  on Levitt Homes
because they offer many extra features
Mrhich add to the value of the property,
fhat's why — over 15,000 homes hove
been built and sold in Levittown! Here
is proof . . . FEATURES SELL THE HOME.

The "COUNTRY CLUBBERM. . One of the many
fnw~i>c | Px/iTT R..jjt Homes in Levittown, Po.

| evitt
Chooses

NuU I one

Bulilt-In Fbod Center

builders like Levitt ... as well as
ly other leading builders agree the
one Built-In Food Center is one of
most exciting new features to make
)cs more attractive and saleable.
f not let NuTone help you sell, too!

Write for Complete CATALOGS
NUTONE, INCORPORATED
Dept. HH-8, Cincinnoti 27, Ohio

»d Centers * Range Hoods ¢ Exhaust Fans ¢ Ceiling Heaters ¢« Door Chimes



Nnmcn uuiiaer Is using

Why ... ifs the happy builder, of course! The fella’ on your right knows that
Windsor Locks are engineered to the Nth degree . . . and made for quick, easy, self-aligning

installation. He knows, too, that Windsor Locks are versatile, rugged (equipped with

sturdy solid steel spindles—not brittle die-cast), compact and modern in design. Above all, he knows
Windsor Locks will give year after year of dependable, trouble-free operation. In fact. . .

they are guaranteed for the life of the building!

I That's right, everything you need in building materials from on© source =« Morcton-
UN DER ON E ROOF I Wightman! Send today for our big, new, free catalog ...156 pages filled with building
materials to suit your every need. Now, more than ever, Morgan-Wlghtman is truly the

. . . o .ope-
stop worehouse for bui/d/ng supplies| Sorry, no catalogs mailed to individuals. If not a bmlo(Per,
please supply additional Information with coupon as to your connection with the industry.

uJiGHTmMHnN

St. Louis-Chicago
7

volume* 12, XuinlMT 2. Iubli?hfd monthly by TIMK. |XT. ¥ in(Lifi'llfr Ila7;i.

Siihscnptiiin -~ priiT

SEND NOW FOR OUR UTEST FREE CATALOG

Viirli

No Cost « No Obligation

Morgan-Wightman Supply Co., Dept. 36
1541 Saizman Ave., St. Louis 20, Mo.
Please rush me your latest catalog

NAME

COMPANY-
STREET ADDRESS

CITY. ZONE STATE.

2LV oL el niatl<T  at Viirli,



Laboratory tests prove—

3M ceramic tile adhesive holds

more than VA tons per tile

CTAU

Offers shear strength

of 150 p.s.i.; guards tile

against settling cracks,
vibration and water!

For your protection, testing experts
put CTA 11 through its paces.
Resists Shearing

They measured the shear strength of
CTA 11 bonds at normal room tem-
perature, found CTA 11 holds more
than a ton and a half per tile.

Here is strength rvgged enough to keep
file from cracking ivilk jonndalion set-
tling or shaking loose under conditions
of extreme vibration.

What's more, they found that CTA 11

ADHESIVES AND COATINGS DIVISION

MAIL THIS COUPON NOW !

protects installations through the
whole temperature range from 20®
below zero to 125° F.

Resists Water

Then they proved that rubber-based
CTA 11 doesn't dissolve in water,
doesn’t support mold growth, stores
without deteriorating.

In addition, CTA 11 is easy to handle,
spreads like “butter” right out of the
can, doesn’t ball up under the trowel.
It's vermin-proof, dries odorless.

MINNESOTA MINING AND MANUFACTURING COMPANY
Adh*siv*« and Caotingt Diviiion, Dept. 5fi

417 Piqwvtt* Avenuk, Dstroif 2, Michigan

Sirs: Moil me at once complete information on extra-durable CTA 11 and CTA 12 Ceramic Tile Adhesives.

Name

Company.

Address

City.

Zone

Gain Durability Plur

What other ceramic tile adhesive offers
you such dependable performance,
along with all the cost-cutting ease
and speed of “thin bed” setting?

Next time, use CTA 11. Try CTA 12,
the 3M companion adhesive for ce-
ramic floor tile! Both are available
at your local tile distributor's. And get

free literature fast on CTA omoucik

St E gt [BM

MINNESOTA MINING AND MANUFACTURING COMPANY

417 PIOUETTE AVE.. DETROIT 2. MICH. GENERAL SALES OFFICES; ST. PAUL 6. MINN. MAKERS OF +SCOTCH-* BRAND TAPES. *SCOTCHLITE"* AND 'SM--

BRAND PRODUCTS

Stote,



Anothw Admiral exclusive that helps sell houses

Foods won'’t boil over or burn--.

pans won’t scorch!

The Famous
Admiral
Automatic
Temperature

Control Unit

Admiral

Electric Built-Ins!

Admiral's Automatic Temperature Control Unit measures and
controls actual pan temperature. Unlike old-fashioned methods,
there’s no guesswork. Set the proper temperature and forget it.
Heats fast, then holds the heat exactly where you set it.

This is just one of the many features Admiral Built-Ins bring you
that help you sell your houses fast. A built-in range offers you a
dramatic sales advantage. And Admiral Built-Ins have all the
features women are looking for! Features that are pre-sold to them
in Admiral’s continuous national advertising.

For further details and name of your nearest Admiral distributor.
just send your name and address to; Admiral Corporation, Built-1
Appliance Division. Dept. HH-87. 3800 Cortland St., Chicago 47, 111.

Rotary Roaster in oven
bastes as it roosts as it
turns— automoticolly!
Brings outdoor-style
barbecuing indoors!

Elevator Broiler Rack
raises up and down
without being removed
from the oven. No
burned fingers.

HOUSE & HOME
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To dazzle home buyers... look to Yale

FOR THIS SEASON’S KEY-IN-KNOB DESIGN SENSATION

YALE
Brandywine desigh

with trims to add bright new stars to the sales appeal of your homes

Nowhere on earth another lockset like the new Yale Brandvwine!

Here’s why: Premium-lockset quality and style at the lowest price you’ve
ever seen. Simple, elegant lines. Single-key operation where desired-
garage doors, too. Top-security through pin-tumbler construction—until now
found only in high-price locksets. Easy, economical installation

exterior and all interior doors. So, add this sales stardust to your homes:
\ale Brandywine plus your selection from a galaxy of smart Yale trims!

For today's bif[ doings in locks and hardware® LOOK TO Y.4LEI

Th* Vat# & Towne Mfg. Co.,

Lock 3 Hardwaro Div., White Plains, N. Y. YALE & TOWN E

YALt—REgQ.U *. PAT, OFF.

(n . Many other stylinps available.

HOUSE & HOME
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This lovely young lady, framed
by the handsome casementwin-
dow unit, is currently appear-
ing in national advertising in
fuU-color to sell the idea that
Valm is the most important
sales feature that a home can
have .. . and that homes with
Ponderosa Pine Woodwork
have it. For example, only
wood windows can give your
customers all these benefits:

Beauty and style for any

taste . . . weathertightness
to keep out heat, dust and
cold , . . natural insulation

to prevent unwanted con-
densation on the frame . . .
easy to finish ... won’t rust,
corrode or be affected by
acid fumes.
So, build with customer confi-
dence in mind — Build with
the Ponderosa Pine Woodwork
Package.

fH

National Advertising of the
wtaez«iti“WeHeaokaae>"

Makes Your Homes Easier to Sell

BEST BUILDER'S GUIDE TO WINDOW QUALITY

Quality yft-.
MO. 000

maornKsminjl't*r.

This Amoncan Wood Institute Seal on windows
you install IS your eustomer's assurance that they
conform to the U- S. Deoartment ol Commerce
Commercial Standards and are:

= Correct in * Preservative
design Treated

« Proeerly « Properly balanced
constructed - Efficiently

« Made from weetherstripped

carefully selected
Kiln dried lumber

from your Lumber dealer, now

DWOR k1

WOODWORK

39 South LaSalle Street « Chicago 3. lllinois
An Association of Western Pine producers and Woodwork manufacturers



| always

use
Hako

floor tile”

Building owner:
ttTraffic on some floors will reach

a couple of thousand a day. Plenty of
cleaning, too.//

Builder:
[Want to settle that problem? And

save money, too?//

Building owner:
"You're talking my language. Got an

answer?"

Builder:

HSure do. | always use Hako Vinyl-
Asbestos tile. It's tough. It's economical.
Stands up to cleaning—and it is easy

to maintain.”

Building owner:
"Don't forget that | want this building

to have a class look."

Builder:
[tHako will give it to you. The right

choice of color and the right selection
of patterns — you'll get a class look.ijt

Building owner:
oWhy Hako?y

Builder:
uMe, | like to be sure—and Hako Vinyl-

Asbestos or asphalt tile gives the kind
of satisfaction | want you to have. That's
why | always select HAKO.p

HAKO BUILDING PRODUCTS
A DIVISION OF MASTIC TILE CORPORATION OP AMERICA
Heiftton, Tex. » Joliet, 111. « Lons Beach, Calif. « Newburgh, N. Y.

Aspholt Tile « Vinylflex * CorkAtile « Porquetry
Poly-Kfome Tile « Coronet Plastic WoH Tile

A Guaranieed by
Good Housekreping

Hake Building Products,
Depl.Ht4>8,Box 986 Newburgh, New York

Please send me free samples and full information
about Hako Tile Flooring.

NAME
ADDRESS___

CITY ..ZONE. --STATE

Hai

HOUSE & HOME



When CtualiTif Couni$

You’'ll get immediate and enthusiastic approval from home
buying prospects with QUALITYBILT products . . . famous for
quality since 1875! They’ll like the new, slenderized beauty

of QUALITYBILT Wood Casements with their exclusive narrow
mullions, toxic-treated long-lasting wood parts, superior
craftsmanship, and wide range of designs and sizes.

The lady will love these outstanding QUALITYBILT Kitchen
Units of luxurious, select birch. Her eyes will gleam when

she sees the many work-saving features, like slide-out bins,
revolving shelves, special places for pots and pans . . . all
beautifully crafted in design arrangements guaranteed to

enhance any kitchen.

QUALITYBILT products 5r¢ COMPpetitively priced.
too.Write us for name of yournearest distributor.

FARLEY & LOETSCHER

- DUBUQUE, IOWA

CASEMENTS ¢ SLIDING DOORS * SCREENS + COMBINATIOH DOORS
ENTRANCES « DOORS * FRAMES « SASH « BUNDS *
STORM SASH-GARAGE DOORS * MOULDINGS « INTERIOR TRIM « SASH UNITS « LOUVERS |

UNITS WORK.STAIRWQKK-PISAegiAimgLi '~ HAMINATED PLASTICS
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Women’s Congress Homes Feature Marlite

Bathrooms and utility rooms in the new Women's
Congress Homes, Munster, Indiana, are paneled in
Marlite plastic-finished paneling. Marlite bathrooms,
like the one shown above, ha\e all the easy-liousc-
keeping features that women ask for.

According to Ray Schaub, president of Lake
Shore Builders. Marlite was selected for these
womcn-planned homes for three reasons; 1. Marlite
is a perfect dr*-wall material for luxurious interiors,

1

2. It is easily installed without delays, and with a
minimum of muss and fuss, and 3. Homes sell faster
with Marlite's customer-wanted features: beauty,
permanence, ease of cleaning.

For your next building or remodeling project,
plan on Marlite paneling. See your building ma-
terials dealer, consult Sweet's File, or write Marlite
Division of Masonite Corporation, Dept, s22. Dover,
Ohio.

that's the beauty of AAdZ'II'tG

plastic”finished paneling

MARLITE IS ANOTHER QUALITY PRODUCT OF MASONITE- RESEARCH

HOUSE & HOME






AARBORIIE.

1A W,

I snug-fitting
l BEVELED BACK #
| eliminates wedges

application Slfi
\m Wi b

new,
i time-saving
RABBETED LAP -1
provides automatic
alignment of 1

14 courses

exclusive I
Harborite
OVERLAID FACE
paints easier... i | B }
looks better... [
lasts longer !

Sales offices and warehouse stock In Aberdeen « Atranta
CHICAGO < CINCINNATI « DALLAS « HOUSTON e« INDIANAPOLIS « JACKSONVILLE

LOS ANGELES - SAN FRANCISCO - SEATTLE - TAMPA - Other major citleS
(See yellow section of phone book under *Harborite” or *Harbor Plywood™)

12 HOUSE & HOME



beveled siding

super-resistant tp wear, weather and water

HERE’S THE famous
Harborite overlaid plywood
in a brand new wonderful
form . . . the finest beveled

siding yet developed!

SO EASY TO handle, cut,
paint, it saves money every
step of the way. “Reduced
my labor,material and
painting costs at least 30
per cent!” says Contractor
Frerichs of Oakland.

SO BEAUTIFUL in appear-
ance it enhances the value
of any home! So long last-
ing, it pays for itself in
lowered repainting and
maintenance costs!

ON YOUR NEXT construc-
tion or remodeling job be

sure to specify Harborite
beveled siding!

AVAILABLE
AT YOUR
LUMBER DEALER

Size 12" X 96" packed 14
pieces to the carton with net

coverage of 105 square feet.

AUGUST 1957

GOES ON FASTER!

Costly man-hours saved! One man easily applies
lightweight panels. After setting first course,
exclusive rabbeted lap provides automatic
alignment... eliminates further chalk-lining

and measuring.

PAINTS FASTER!

Paint goes on faster, easier on the super-
smooth overlaid face...lasts longer, looks
better. Completely resin sealed. The overlay
eliminates checking ... knot holes . .. surface

patches ... hides grain raise.

HARBOR

PLYWOOD CORPORATION

Aberdeen
Washington

© 1957. MifbOf Wywood Corpotition

NAILS FASTERI

Nailing is easier, faster because Harborite
Beveled Siding is a complete package. No fur-
ring strips are required. The beveled back fits
snugly against studs or sheathing. Over-lap
gives attractive shadow line.

TRIMS, FITS FASTER!

A cinch to install around windows and openings
without wedges. Simply mark and saw. Over-
lay assures neat edges. No splitting. .  no
re-sawing for square ends. Rehumidified to
minimize shrinkage.

MAJL THIS COUPON TODAY

HARBOR PLYWOOD CORPORATION 8HH
ABERDEEN. WASHINGTON

Please send me:
@ More information on HARBORITE Beveled Siding.

Q A somple of beveled siding.
Q Information on other HARBORITE building uses.

Name
Firm
Address

. Zone .State.
City,

13



HOME BUYERS WANT DISHWASHERS AND DISPOSERS!

WESTINGHOUSE UNDERCOUNTER DISHWASHER holds a complete dinner service for
ten. Ithas the exclusive Temperature Monitor, which guarantees 140° hot water for perfect

Jjc WESTINGHOUSE FOOD WASTE DISPOSER
requires less than one service call per 100 in-

washing and drying. Available in a wide selection of front panel colors and finishes. stallations according to actual records.

Here's how Westinghouse helps you meet this demand

Imagine yourselfstanding in this beautiful kitchen
and telling prospects, “you’ll never have to put
your hands in dishwater again!” and “you’ll never
have to bother with garbage again!” You just
won't find any more convincing sales arguments
than these.

When it's a Westinghovse Dishwasher and Food

Waste Disposer you're talking about, the story is
even stronger. For this is the kitchen clean-up
team home owners can rely on. For full details,
contact your Westinghouse Distributor or write
to Contract Sales Department, Westinghouse
Electric Corporation, Major Appliance Division,
Mansfield, Ohio.

you CAN BE sure ..IF [T"Westinghouse



ANNOUNCING HAGER’S NEW

o SAFETY STUD

for maximum serurify

even if the pin is pulled , ,,
you can’t pull
the leaves aparff

1IT'S
TANPER-PROOFRF

Available on
all Ball Bearing
and template
Plain Bearing

No question about the simple unfailing function of HAGER'’S new Bég_t Hingfeshat
SYNCRETIZED safety stud. Come night-fall when doors swing shut, an gpe'cti'g,na charge.
inconspicuous yet rugged metal stud on one hinge leaf penetrates the thickness Symbol SH.

of the other. All's secure. Pull the pin...knock off the knuckles...the leaves
remain “locked” at a point beyond a prowler's reach. Here is maximum
security in a handsome, Hager hinge.'

For pilfer-proof protection specify Hager’'s new Syncretized Safety Stud feature on that next security job.'

EVERYTHING ... secMrity, flawless performance, beauty -as Hinges on Hsger/

1. Position of syn- 2. Door closed. Leaves are
cretizing metal interlocked by metal stud,
stud when door preventing movement of
is open. Itis un- door inany direction with
noticed. respect to jamb.

FOR MEDIUM SECURITY. . .
specify set screw in barrel
r‘ucing easy pin removal.

Specify symbol N.R.P.

o157 C. HAGER & SONS HINGE MANUFACTURING COMPANY e ST. LOUIS 4, MISSOURI
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DuraWe Double Hung Wood Windows

Lend Cheeriness to Jefferson’s Monticell
0

architect himself a better home
o MAre of his
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s SSSET: -
Monticelo. &5 =fr:--.
materials anti
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.......... e on
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«S retluced. since only four lo, <rn.type balanﬁes. Cost has also seen
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B uscti in the past. Th ffici f !
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lection Oi the home. Also, it isa b ial f convenience and pro-
substantial fact o jy reducing fuel cost

WEATHERSTRIP _ _
INstitute
OFFICE OF THE SECRETAPV alMr .\ /ocioe 1LLINOIS

MEMBERS; DORBIN METAI STRIPMFC
CARONIRWIRE €O
1EMKO MG CO

~wetal weatherstripCO AR LANBURE DUNCAN
e
central metal strip CO TERIAL CO. g co f WEATHERSTRIP CO.
CHAMBIRIiN CO.OrAMERICA naS™ 1 VLQrip WESC METAL WEATHERSTRIP
0ANNSS CO. W.J national GUARD PRODUCTS . CORP.  SOUTHERN METAL PRODUCTS Core
! L national metal products cly.c WARWFCA PRODUCTS
INC REGERS. WC.

HOUSE i HOME
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RADIANT COMFORT HEATING

living comfort for homes

SUMMER COOLING HOT FAUCET WATER

To custom-built luxury homes or low cost multi-unit developments, a B&G Hydro-Flo

HOUSE A HOME
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Here’'s how the most famous garage door helps sell your homes:

« National advertising leadership

» Dramatic demonstration of radio operator
e Sales training for builder salesmen

« Free literature and point-of-purchasc aids
e Local newspaper advertising

< A written guarantee covering all materials and serx ice

OVERHEAD DOOR CORPORATION e« Hartford City, Indiana

Manufacturing Divisions: Hillside, N. J.; Nashua, N.H.; Cortland, N.Y;
Lewistown, Pa.; Oklahoma City, Okla.; Dallas, Tex.; Portland. Ore.

HOUSE & HOME
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... uud this stcLtement has been true for the past 36 years!
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Now... a new Insulation that
does more than just insulate!

L-O-F Glass Fibers’ ThBIIHI'SInSIIWB Flome liisulalion
actually helps homes cool off faster ... cost less to heat

All insulations keep rooms cool . . . once they
ore cool. But this new kind of insolation,

RESULT: Home buyers enjoy more comfort
sooner. In fact, you can offer them more .qn,-

actuolly helps rooms cool off foster at sun-
down, or when air conditioning or fans go
on. Why? It loses heat in 1/5 to 1/10 the

time of other types of insulations.

All insulations keep rooms warm ... once they
ore warm. But this new kind of insulation
actually helps home temperatures respond
faster to modern thermostatic controls.

Why? It doesn't soak up heat... reaches top
insulating efficiency 5 times faster.

fortoble sleeping in cooler bedrooms, even if
they don’t have air conditioning. It's 0 big ggjeg
odvantage you get from L-O-F Gloss Fibers'
new Thermo-Sensitive Home Insulation

RESULT: Home buyers enjoy cozy, even comn-
fort, because on-off heating cycles are more
precisely controlled. It's another home-selling
benefit you can offer only when you specify
LrO-F Glass Fibers' new Thermo-Sensitive
Home Insulation.

Resilient, compression-packed insulation unrolls to proper
thickness. Retains snug fit, minimizes heat losses between
framing members and edge of blanket. Reflective facing
acts as vapor barrier, turns back radiant heat, extends to
form handy fastening tabs.

L-O-F GLASS FIBERS COMPANY

22

Builders benefit, too, from L*0-F Glass
Fibers’ new ThermO’Sensitive Home In-
sulation. This lightweight, resilient
blanket is easy and pleasant to handle
.+, allows fast, one-man installation.

You can get quick delivery from

o}

distributor nearby. Get the full story
on this amazing new insulation today.

Write Dept. 21-87.

O 1967, L’O'F Glaas Fibers Compaay

GLAS

TOLEDO 1 OHIO

HOUSE & HOME
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n«w concealed-reel pulldown.
Beautiful pebbled bross in new
Mytor scrotch-resistanf finish.

Just right for your lovely homes. Polished brass

shade is perforoted for added interest. Tratfic stopper... use this new

V-4520 modem twin post lantern. Ex*
Perfect for your ronch> cellent accent to set off the
type homes. Finish is smart lines of your contempo-
glowing copper with rory homes. V-7920
black trim. A beauty.
Inexpensive, too.
V-1791 .
Set your home apart with the cool beauty of New economy post light.
chromium. Excellent in hallways, kitchens, family Traditional design that will
100MS V>4352 gain added interest and
' attention. V*7813
Decorator touch at a budget
price. Ceramic glass has an
unusual polko dot design.
Brass trim. V-1553 Warm welcome shines
from this bvely lantern.
Good taste in any room. Especially effective Tells prospects your homes '
when used widi matching pulldown V-1553 shown are built with extra care.
opposite. V-4553 V-7930

Ask your Virden Distributor about our Model Home Plan

. n o> f

Yes, these days extra sales appeal is necessary to sell new

homes. And it is so easy to get with Virden Lighting. Shown

here are just a few of our newest designs. Each styled to add rOMFO<>,
the magic that makes prospects (especially women) remem-

ber, desire and buy your homes.

Let Virden fixtures sell for you. They cost no more — and I_ I G HTI N G
there are literally hundreds to choose from. See your Virden
distributor or write for our new catalog. Fill in your name Member American Home Lighting Institute

at the bottom of this ad. Mail it to John C. Virden Co.,
Dept. HH, 6103 Longfellow Avenue, Cleveland, Ohio.

Your N YowrAddreii m Youi Cil

WGUST M
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THE CEILING: FORESTONE

-

Most families today need relief from nerve-jangling
household noise. Homes are much noisier today
than in the past. Larger families, hobby activities
and more frequent entertaining, more noisy appli-
ances, smaller rooms, floor plans that are more open
—all add up to a conscious desire for sound-control
in the minds of thousands of husbands and wives.
They talk about it, and wonder what they can do
about it!

Simpson Forestone can help you sell more homes
by capitalizing on this conscious need for home
sound-control. Forestone is the first economical
sound-conditioning material ever developed espe-
cially for home use. It absorbs up to 70" of the
interior noise that hits it, and its fissured, decorator-
styled texture adds a restful, luxurious appearance
to every room where it’s installed. Forestone quiets
rooms—beautifully!

Today’s home market is a rough, competitive one.
Perhaps Forestone sound-conditioning is what you
need to increase your sales. Why don't you look
into it today?

rooms
sell homes

Use Forestone Because:

= Effective sound-control.

« Beautiful texture; no mechanical, perforated look.

= Low in cost, economical to install; your own men can do it.

= National distribution through certified Simpson acoustical
contractors and lumber dealers.

= Excellent for commercial and institutional use; comes in a
variety of shapes and sizes.

= Backed by national consumer advertising in “Saturday
Evening Post,” “Better Homes & Gardens™ and “Sunset.”

Write today for complete information on Forestone: Simpson

Logging Company, JO08 White Building, Seattle, Washington

SIMPSON LOGGING COMPANY
SHELTON, WASHINGTON

This is the 9/16' x 12' x 24" flanged, tongue and groove Forestone being stapled
into place. It may also be nailed or cemented. Your own men can do it—easily )

_ FISSURED WOODFIBER ACOUSTICAI TILE
and economically!
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1 out of 5 buyers Iinsists

on central air conditioning,

say5 Edward Getz, President, Edward Getz <& So?i, Inc., Mansfield, Ohio
Addition of central air conditioning is simplified in Mr. Getz'
homes, because they are heated with warm-air furnaces. Lennox

cooling units are easily tied into existing ductwork and circuits
installed when the home is built. All Lennox air conditioners

uWe notice a growing number of prospects express a strong
interest in air conditioned homes,” says builder Edward Getz.
His firm builds custom-designed houses southeast of Mansfield,
Ohio. “Now about 20% of our buyers have air conditioning

installed when their home is built. In line with today”s trend,
we equip all our houses for eventual central air conditioning.

come factory-charged with Du Pont “Freon-12" or “Freon-22
for safe, trouble-free refrigerant performance.

Always insist on units charged with Freon*—today’s best-known refrigerant

For the home air conditioning systems you
install, top-quality refrigerants are essential
to the efficient, trouble-free oj)eration your
buyers expect. That's the kind of perform-
ance you can count on with “Freon”—the
refrigerant more home owners know.

In a recent poll of owners of home air
conditioning, 35% of respondents readily
named “Freon” as the refrigerant in their
units. Further “Freon” was the only refrig-
erant identified by name—an impressive
mea.sure of its widespread acceptance.

For more than 26 years “Freon” has set
refrigerant standards for the air condition-
ing and refrigeration industries. Du Font’s
research and manufacturing leadership as-

FREON

sures you uniformly high quality and un-
surpassed purity. “Freon” refrigerants are
acid-free, dry and safe—nonflammable, non-
explosive, noncorrosive and virtually non-
toxic.

Plan to include air conditioning in the
homes you build, and when you do, be sure
the cooling systems are charged with a de-
j~ndable “Freon” refrigerant.

To learn how air conditioning has helj>ed
others sell homes, send for the Du Pont bro-
chure “Wiliat Successful Builders Think of
Home Air Conditioning.” For your free copy
write E. I. du PontdeNemours & Co. (Inc.),
*Freon” Products Division §128, Wilming-
ton 98, Delaware.

refrigerants

*Freon and combinations of Freon- or F- followed by numerals are

Du PorU’s registeredtrademarksfor Usfluorinated hydrocarbon refrigerants.

e Builder Edward Getz sliown with a Lennox heat-
or-cool unit of the type in.stalled in his custom home
near Mansfield, Ohio. Cooling systems in all units
are charged with dependable “Freon” refrigerants.

SPAT.OFf*

BETTER THINGS FOR BEITER IIVING

... THROUGH CHfMfSTRy



lor FASTER, EASIER HOME SALES
FREE SALES SUPPORT-

when you tie-in ivith the

Reaching your prospects over 62,250,000
times in national magazines like LIFE,
LIVING for Young Homemakers,

AMERICAN HOME

1. BRICK HOME C5I»rNii

Giveaway Faldar*

tor your prospocts
tor brick homts

Maul tawn Sign*
<or modol homoi, bnd your

offic« buildmf$. war«houtt
iod trucks, too.

Lagal Buttont

Arinu on Comls tor your sslos
full color rtprknts of ads orfoolsstion
to display in modal homas Book Mntchas

and on couotart for
ti9-In advsntagas

GET THESE POWERFUL SALES HELPS FROM YOUR BRICK SUPPLIER NOW

You know what surveys show, year-in year-out
homebuyers want brick 2 to | over a second choice.
They like the beautiful texture and color, freedom from maintenance,
sturdy construction, fire-safety, and all-weather security.
So build U'ith brick for prestige and fastest sales at sound profit
margins. Tie-in with brick’s advertising program. Use all of the
tested merchandising aids obtainable from your brick supplier.

For additional information write to -

structural Claxl Products Institute

1520 18tk Streets fTaskington 6, D. C.
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LOOK FOR THIS EMBLEM

SRICK

Cnb
Res TM., SCPI

Displayed by brick suppliers wbo co-
operate in this natior>al campsign that
brings these merchat>disin| helps to you.
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on a.ny type of home

”Yes, with BUdrite I've saved as
much as 40% on tabor costs,” says
John Utmer of Little Rock, Ark.

In the beautiful River Ridge district of Little Rock,
Arkansas, John Ulmer builds, on the average, 12
homes per year. Right now he’s building custom
houses ranging from $50,000 to $100,000.

For homes in this class, Ulmer quite naturally
chooses many materials that are costly in themselves,
and extremely expensive to apply. But when it comes
to sheathing, he finds that economy in application
goes hand in hand with finest quality.

“I wouldn’t consider using anything but Bildrite,"
he says, ""It’s far and away the strongest sheathing on
the market. It saws quick and clean. And we never
have any trouble putting it on even if it happens to
be exposed to rain. Why, 1'd save money with Bildrite
on any type home . . . $12,000 to $100,000.”

Are you looking for ways to build your homes
stronger . . . better insulated . . . with vapor
permeable walls . . . and yet save 40%i or more on
sheathing labor costs as compared to wo(xi? Then

look to Insulite Bildrite Sheathing. For information,
write us—Insulite, Minneap(jlis 2, Minnesota.

build better, save labor, with

MSUUTE

tNSUUTE, made of hardy Northern ivooe/—Insulite Division of Minnesota and Ontario Paper Company. Minneapolis 2, Minnesota

INSULITE *ND BILDRITE ARE REG T« S.US PAT OFF.
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The FREMONT by HHIGGS BEAITYWAHE

6 inches shorter oiitside—fiill size inside

JNou! Brings answers the increasing demand for . SPECIFIC iTU)\S 1 Only 4™ lon”, hutfull height (/6°4"1
* I ree-standiufi steel construction « SidinprooJ {arid-rfsistin®)
pornluin + LmkpwoJ wall flanfio « Straipliffront, nothslopr
space and hu<lget. The new Fremont recess model hark ftiee full-size IxHtom surface with only in outside

with right (B-I(K)J or left (B-IOl) outlets fits in just dimension.

bathtub that tits the special reMjuirenients of limited

mV2 feel, yet the interior is full sized. VTanufactured
to Briggs quality sj>ecitications, vet tagged witli a
tr\dy coin|>etitive price! In Briggs* 5 decorator colors

and white. B E A U T Y w A R E

BRIGGS MANLFACT!I {ING COMPANY . DKTHOIT, MICHIGAA
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VS

IN ALL
MODERN
FUNCTIONS
AND
POPULAR
FINISHES

Mll | Ml I I l I\/I ., distinctively different lockset trim to

beautify the exterior of the modern home. And yet, that™s only one reason
why builders ever}nvhere are selecting NATIONAL LOCKset. Precision
engineering . . . positive security . . . quick installation ... long-term home-
owner satisfaction . . . these head the list of unseen advantages that make
it America’'s Outstanding Lockset Value. If you're not totally familiar with

the lockset that’s “out front”, write for Catalog No. 400.

Specify if with confidence . . . Install if with pride

NATIONAL LOCK COMPANY

ROCKFORD, ILLINOIS e« MERCHANT SALES DIVISION
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HOW LEVITON BRINGS
YOU BEHER PRODUCTS,
SAVES YOU MONEY

There are many good reasons why
you are assured finer quality electri-
cal wiring devices when you specify
Leviton.

WorWa most complete line—One
of the largest manufacturers of elec-
trical wiring devices, Leviton main-
tains four plants, staffed by over
5.000 specialists, manufacturing
10.000 different items. Gives you
one source for all your wiring needs,
including all specification grades.

Complete
quality
control —
from raw
material to
finished
product.
Each com-
ponent part is precision manufac-
tured and rigidly inspected during
every stage of manufacture. Insures
uniformly superior quality, better
prodticts.

Leviton's larp;e, ultra-modern
Testing Labora-

tory-helps you ™

keep pace with fu-

ture developments.

Also, existing prod-

ucts are constantly

tested and im-

proved. Leviton

continues to de-

velop new proc-

esses which maintain superior
quality while keeping prices at the
lowest possible level.

Leviton — a name backed by nearly
half a century of experience — can
always be specified with confidence.
Test Leviton wiring devices against
comparable products of any other
manufacturer. Discover Leviton's
superiority for yourself. Product
samples are available on request.
Write today — Leviton Manufactur-
ing Company, Brookhm 22, N. Y.

EASILY THE BESTI

— Quick and easy installations are done best with

Ukwire

spring type, screwless terminal switches and receptacles*

NEW LEVITON

QUICK —Dbecause there are no wire loops to make, no screws to loosen and tighten.
EASY — because you simply strip the wire and push it into hole. BEST — because Leviton's
exclusive heavy coil spring connector holds the wire in place firmly, making perm'‘anent
contact. To release, simply insert a screwdriver into the release hole.

You save time, money, labor costs when you use QUICKWIRE spring lock switches and
receptacles. Simple, easy-to-read instructions are molded into the Bakelite on each device.
Deeply recessed wire wells prevent exposure of bare wire. Fully enclosed housing, plaster
ears, and handy strip gauge marking on each device.

QUICKWIRE receptacles are available in brown or ivory phenolic. Switches have either
brown or ivory toggles and the same famous Leviton switch mechanism —known for
service and dependability the world over. And both devices meet UL, CSA and Federal
Specifications, of course.

LEViXOtl

For ivIf informaiion wrife;

LEVITON MANUFACTURING COMPANY « BROOKLYN 22, N.Y.

Chicago < les Angeles « Leviton {Cctnoda} Limited, Montreal
For Beit Results Use Wire By AMERICAN INSULATED WIRE CORPORATION
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Will discount controls choke the mortgage market (convd)?

Has Congress legislated another mortgage famine?

There were some signs of it in mid-July. Several major lenders quietly told their
mortgage correspondents they were pulling out of the FHA and VA market, at
least temporarily. Reason: with discount control required by the new housing law,
and with lenders unsure how the agencies would write the regulations, lender
worried lest commitments made now might be illegal when the time comes to send
the_loan to_FHA. . .

Even if FHA—as Washington insiders forecast—approves all deals made before
discount controls are imposed, more and more lenders are getting fed up with
government-controlled interest rates so far from the market yield.

A big Boston-based insurance company, a big Philadelphia mutual bank, and an
lowa insurance company were among the major lenders ref)orted out of the EHA-
VA market, or seriously considering it. More insurance companies, including big

ones in New York, were on the verge.

Why President Eisenhower didn”™t veto the Housing Act

For a while, some of President Eisenhower’s advisers (among them Economic
Council Chairman Saulnier) were considering urging him to veto the Housing Act
of 1957 (see p. 41). Then they had a better idea: sign it and try to undo its

worst features administrativel&/. ] )
The President's rebuke to Congress for the “serious defects” in the new law also

gives a good indication of what the housing policy battles of 1958 will be fought

OV@discount control-darling of the frozen-interest rate politicians—doesn’i work,
the President says. It just gums up the private housing economy. So does forcing
Fanny May to pay above the market prices for special assistance mortgages. And
ditto for the insane formula by which HHFA grants loans to build college dormi-
tories at less than what the Treasury has to pay for money.

Eisenhower also makes it clear what he is going to do with all extra largesse
Congress bestowed on things like urban renewal, FNMA mortgage buying, public
housing, planning grants, etc. etc. He won't let his administrators spend any more
money than what he asked for in the first place. Capitol Hill tempers will flare over

this, but there isn't much Congress can do about it except scream. ) )
By his forthright stand, the President has given private enterprise a rallying point

to fight the increasing drift of housing programs toward more and more federal
control—and suzerainty.

Citfzens vs. builders: battle of the suburbs

You can find more and more evidence of suburbs tightening the rules for sub-
dividing and building all the time. Montgomery County, Md.. in the Washington
suburbs, is writing an “anti-bulldozer” ordinance, for instance, ft is aimed at pre-
venting what The Washington Post decries as “wholesale stripping of all trees and
vegetation from land marked for development” with resulting “excessive erosion,
muddy streams, pollution and loss of attractive countryside.” Builders and realtors
are cooperating with the idea, which is smart public relations.

On Long Island, where the housing industry’s standing with the public has been
marred by local FHA scandals and accusations of bribery (June, News), things
are not so happy. Smithtown. a village of some 35.000 faced with rapid growth, has
just adopted minimum space rules for new homes which, builders cry. will prevent
Cape Cod cottages. Smithtown demands at least 900 sqg. ft. of ground floor for 1-
and IVi-story homes. 650 sq ft. of ground floor for 2-story homes. In some
zones, the minima go up to 1.000 and 1.200 sq. ft. of ground floor.

Maior court decision on integration due in California

Keep your eye on NAACP's suit against the Sacramento (Calif.) real estate
board, most of the city’s big realty firms and several builders (see p. 69). It's the
first of its kind and it's aimed at forcing the housing industry to sell to Negroes in
all new FHA and VA tracts. “This will be the real blockbuster if we win,” says
one NAACP aide. NAACP charges the defendants with secretly agreeing not to
sell to Negroes. It wants not only an injunction, but civil and punitive damages.
A judge has had the case under submission since March. This encourages NAACP
leaders to look for a favorable verdict. Either way, the suit will probably be liti-
gated up to the US Supreme Court. Nj*"WS continued on p. 40
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windows a*|,000,000

any home buyer appreciates
window that will never stick or

warp. And he applauds a window
that never needs a speck of upkeep
to stay rustfree and smooth working.
Aluminum windows are instantly
recognized by home buyers every-
where as the mark of quality in a
home. And when those windows are
backed by this $1,000,000 Care-free
tag. the sale is practically made.

Right now, 40 million people are
being presold on building products
made of Alcoa® Aluminum through
a million-dollar promotion ... a tre-
mendous schedule on television and
in national magazines.

Any house you build can be more
Care-free. AU you do is use these
heavily promoted Care-free alumi-
num products with the Care-free
Alicoa tag. For complete catalog in-
formation from leading makers of
aluminum building products, send
your nameand addressto: Aluminum
Company of America. 1969-H Alcoa
Biiilding, Pittsburgh 19, Pa.

Your Guide to the Best in Aluminum Value
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continued from p. 37

VIEWS ON THE NEWS:

What's the matter with

URBAN RENEWAL?

By Gurney Breckenfeld

Somebody has got to drop the polite mask under which urban renewal’s
troubles are being discussed if anything much is going to happen except more of
today’s discouraging mess. President Elsenhower took a step in this direction
mwhen he suggested to the conference of governors that maybe it would be better
if the federal government got out of the field altogether. Ike’s idea is for the
states and cities to clean up their own slums, and to take over some of the
revenue sources now pre-empted by Uncle Sam to finance the job. Most of the
governors received his suggestion coldly, if politely. They seemed to sgy: “Nice
philosophical idea, Mr. President, but everybody will gang up against it.  ag
long as Democrats control Congress, chances are Congress will continue to vote
big sums for renewal. So today’s problem is to make today’s law work.

Yet urban renewal is dragging in most US cities because:

1. The federal process is too complicated and the federal a“gencies, both
HHFA and the Urban Renewal Administration, need stronger leadership. Part
of the trouble lies in HHFA'’s legal division, which, until recently, has been
trying to dictate how URA'’s lawyers will operate. The lawyers, many renewal
experts complain, insist on so much dotting of the i’s and crossing of the t’s as
to bottleneck progress. This preoccupation with minutiae is not confined to the
legal minds. It runs through the whole fabric of renewal processing, both federal
and local. Before improvement can be expected, Congress will have to pass a
law making it clear that URA should take calculated risks to make things work
faster. Without Congressional orders, federal bureaucrats will remain too timid
to act decisively. They’ll continue to fear that when they make the inevitable
percentage of mistakes, a Congressional committee will crucify them.

2- The law requires too much detailed federal supervision. If the nation is
to clear slums faster than they grow, URA will have to deal with city plans more
generally than it has up to now. More than a year ago, James Rouse, the brilliant
Baltimore mortgage man who was so instrumental in getting the new renewal
concept into the Housing Act of 1954. proposed that Congress permit cities to
acquire and clear slum land without a detailed re-use plan set up in advance.
Rouse suggested “land banks” for renewal. Though this power could be abused,
it seems essential to quicken renewal's pace enough to make it profitable. But
far, not even NAHRO has drafted a law to create land banks, 0

3- Red tape and long planning delays rob private entrepreneurs of profit.
Realtor Bill Zeckendorf, who has tangled with as much renewal and redevelop-
ment as any operator, insists there will be “major profits” in it in time. But he
concedes he hasn't made any yet. While profits remain invisible (except through
shennanigans such as now plague New York), private capital will remain shy.

4. Racial friction in many cities compounds difficulties in local agreement on
sites for new public housing projects to house displacees from slum demolition.
And leaders of Negro groups complain with some justification that slum clearance
is often a cover-label for Negro clearance. No real solution is yet in sight. This
problem is likely to get worse before it gets better. Meanwhile, future trouble is
being stored up as ever bigger Negro ghettos grow around downtown.

5. Lack of trained personnel is a serious problem at the federal level and
critical one in local governments and local FHA offices without whose sympa@
thetic help and much better understanding Secs. 220, 221 and 222 will probably
continue to be a feeble instead of a sharp tool for making renewal work. The
Eisenhower administration multiplied this problem when it fired Guy Hollyday
as FH.A commissioner because of the windfall scandals for which he was not
responsible. Hollyday was dedicated to renewal, particularly rehabilitation, and
might well have provided the inspired leadership FHA needs to push it. More-
over, mayors and city councils can learn only so fast. Until they master the new
philosophy of renewal, they will not plunge into it rapidly. In too many cities,
which lack top-flight local renewal men, plans to fight blight are bogged down in
apathy, self-interested opposition and local politics.

As Chicago's Julian Levi says, “In renewal, you’re operating on a live patient.
The longer you leave him on the operating table, the worse he gets.”

OPINIONS:

Noteworthy comment on matters of moment
to housing:

AP

Son. Jacob K. Javits
(R, N.Y.), speaking to
Communily Developers
Council of Long Island:

“As long as poor zoning, high taxes, con-
gestion and ihe high cost of transportation
and construction persist, the housing market
cannot expect to flourish .... There is a real
need for cooperation by all segments of the
economy and government on a community
level. Enormous expansion is still possible,
but no longer on the level of the law of the
jungle. There must be planning.”

Architect Dan Palmer
of Los Angeles:

"The buyer's market will release architects
to sell the buyer rather than the builder. We’ll
he less restricted by cost budgets, Builders
will have to spend S6(H) to $700 more for
belter design and features.”

f MBA Vice President
John C. Hall, in a talk
\V: in Birmingham:

“The worst is over. Our recovery in home
building, though gradual, is nonetheless cer-
tain. We have the making of a strong demand
that will becor_ne gffectn_le as soon as our
mortgage machine is again in good working
order. The income situation is favorable. The
number of families is increasing. The birth
rate continues in record numbers. Wc may
safely expect the rest of the year to be a
period of expansion. I'd say the chances of
reaching 1.l million starts next year are pretty
good.”

Realtor Lloyd Hanford
Sr. of San Francisco;

“We're upgrading all over the place. Neither
bankers nor builders seem to realize a new
market has developed—people who have spent
some time in cheaper houses and who know
something about buying houses. The indu.stry
has educated millions of people to better
taste since the war. and it doesn’t know it.
These are people who have some equity in
older houses and don't have much to be
afraid of when they're looking for financing.
The builders have been spoiled—that's the
troubl_e. They can't seem to adjust to a new
situation.”

HOUSE

HOME



HOUSING POLICY:

President signs 1957 Housing Act
but delays FHA down payment cut

Only thing the home builders will get right now from the new Housing Act
for which they fought so long and hard is a mess of discount controls they did

not_want. . o . .
President Eisenhower dislikes the bill so much he would have vetoed it

except that he found it would be simpler and legal to nullify much of it ad-
ministratively. His actions:

» Housing agencies which got more money authority than they asked from
Congress (notably back-up authority for Fanny May and urban renewal funds
for HHFA) were told to use only as much as requested in the budget.

e FHA was told to delay culling down payments as authorized but not
ordered by Congress in the Housing Act.

His reasons for not putting more federal funds into housing were well
stated (see col. 3)* but the White House said nothing at all about the decision
to postpone a cut in FHA terms.

This latter decision was reached so quietly that even the New York Times
and the Wall Street Journal missed the story completely.

FHA Commissioner Norman Mason fought hard to get the home builders
the new terms they want. But the best he could get was a promise to reconsider
the decision if housing starts continue to slide in July as they fell in June.

The man primarily responsible for persuading the President not to change
FHA terms at once is Raymond J. Saulnier. chairman of the Council of Eco-
nomic Advisors. He held it would be inflationary to stimulate housing with easier
terms at a time when everyone else was making such heavy demands on the
money market. A major consideration in the decision was the Treasury’s own
need to borrow $15 billion for re-financing this month.

Mortgage lenders, who contend that the new FHA terms would be almost
meaningless, were surprised by the President’s decision.

They argue that there is so little money available for FHA mortgages that
most home buyers find it impossible to borrow without putting up bigger down
payments than those FHA now requires. Jf the new terms are meaningless, they
asked, why should the President antagonize the home builders by making an issue

of them? o . .
What the home building industry really needs, lenders contend, are higher

FHA and VA interest rates to let it compete for mortgage money. In this regard
they were cheered by the President's comment that FHA and VA interest rates
should reflect the supply and demand for funds.

Lenders hope this means FHA will increase its interest rate to a competi-
tive or 6%.

FHA has another idea. Officials are considering a Va or Vi% service fee.
They feel it would be simpler to eliminate a fee than to cut the interest rate

when the money market eases. ) o
Any hike in the FHA yield would surely kill off VA at once with its frozen

4V2% rate. (There is just a remote chance VA may authorize a service fee of
its own to increase yield on VA paper, using as its authority the discount control
provision of the Housing Act.)

Exact form of discount controls and the procedure for enforcement are still
being worked out by FHA officials.

Their job is no labor of love—they neither want nor believe in such controls.
They share the view of the President, who denounced discount controls as he
signed the housing bill, calling them an intrusion and interference with a private
home finance system. His advice to Congress: repeal them in the next session.

Discount control is just one of several "very serious defects” cited by the
President as he signed the Housing Act. Others: Congress’ failure to raise
the VA interest rate and to raise the college housing loan rate*.

The college housing loan Interest rate was raised from to 3% July 1 under the existing
formula. The new "ate is still below the price the Treasury pays for its money.

iVFTTS continued on p.

AUGUST 1957

NEWS

The PresidenVs Statement

President Eisenhower made the following
comment when he signed the 1957 Housing
Act July 12:

“l have today approved H.R. 6659, the
Housing Act of 1957.

“This act carries out. in the main, the legis-
lative proposals for housing programs submit-
ted to the Congress in February. Unfortu-
nately, the measure also contains a number
of very serious defects.

“It is disappointing that the Congress has

chosen to re-enact discount controls for fed-
erally insured and guaranteed mortgages and
to require the Federal National Mortgage As-
sociation to pay prices above those prevailing
in the private market for the mortgages it
purchases under its special assistance func-
tions. Discount controls, however flexibly
they may be administered, intrude into and
interfere with the op>eration of the private
home finance system. Such controls have been
tried before and have been found to be un-
successful in accomplishing their avowed pur-
pose. The Congress should remove this im-
pediment to a healthy private housing econ-
omy early in the next session. The proposed
increase in the price floor on mortgages pur-
chased by the Federal National Mortgage
Association under its special assistance pro-
r also will discourage private mortgage
per?mﬁg‘ and hence place a greater share of
the financing burden upon the government.
This, too, should be repealed promptly.

“The real solution for inadequate mortgage
funds and excessive discounts is to permit the
interest rates on federally insured and guar-
anteed mortgages to reflect the supply and de-
mand for funds. Accordingly, 1 again urge
the Congress to authorize an increase in the
maximum interest rates on loans guaranteed
by the Veterans Administration to 5%. This
will reduce the discount problem for such
loans and lessen the pressure for direct gov-
ernment loans and mortgage purchases.

"Unfortunately, also, the Congress has once
again failed to enact an adequate interest rate
formula for the college housing loan program.
It is neither necessary for an effective college
housing program, nor desirable from the tax-
payers’ viewpoint, that the federal government
should continue to lend at less than its cur-
rent cost of borrowing. The pre.sent formula,
further, deters private financing which would
otherwise supply a significant part of the funds

required in this important area.

‘i am most concerned that the act provides
budgetary authority greatly in excess of
few ;

e amounts which have been requested. In
the course of preparing the budget for the
fiscal year 1958, and again in the weeks fol-
lowing the submission of that budget, pains-
taking efforts were made to balance the needs
of the various federal programs while keeping
overall federal expenditures to the minimum.
The provision in this act of $1,990,000,000 in

obligational authority, more than double
the amounts requested for these programs,

directly counter to these actions. How-
ever. these amounts do not have to be made
available for obligation in the current fiscal
year. Hence they do not represent so serious
a setback in our joint effort to control federal
expenditures as to require that the bill be

disapproved.
“Accordingly, | have given instructions to
limit the use of the new authority provided by

this act during the fiscal year 1958 to amounts
consistent with the over-all budget program."
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THERE'S A NEW TREND IN

Builders: Vandruff Homes, Inc,

Plumbing Contractor:
Safeway Plumbing &
Heating, Inc.

Plumbing Wholesaler:
Familian Pipe & Supply Co,,
Long Beach, Calif.

BATHROOMS!

America’s outstanding home developments offer
The World’s Finest Bathroom Fixtures

Homes like these arouse an ur’e to buy.

Located in highly competitive buyers' markets, these
two developments demonstrate how desirable, quality fea-
tures can win public applause and acceptance overnight.

A most compelling selling feature in each home is
its bathrooms where beautiful color-matched Universal-
Rundle bathroom fixtures dominate the

Architect: Richard S. Himes. Building Contractor; Johns Builders, Inc.
Plumbing Contractor-. Clifton Plumbing Company. Plumbing Wholesaler-.
Scruggs Bros. Plumbing Supplies, Inc., Tampa, Florida.

Ullivel*sal

Buyer's intent upon care-free livability as well as beauty,
appreciate the builders’ trend to Universal-Bundle quality.
It's the latest, smartest, in bathroom fixture design.

More than 2 Generations of Quality

Builders know —talking points are turning points in every
sale. Here are colored fixtures—first introduced by U/K
—now scientifically color-matched .. . white fixtures that
are whitest while by actual test! Here are fixtures with
gleaming, enduring lustre—scratch, chip and stain resist-
ant! Here are lavatories with generous counter surfaces
and anti-splash rims; man-sized bathtubs: water closets that
operate ever so quietly. That's why the growing trend is to
Universal-Bundle . . . the quality leader for over 56 years.

Architects and builders are invited to write for a com-
plete catalog. Also see the U/R section in Sweet s .Archi-
tectural and Light Construction files. Universal-Bundle
Corporation, 504 River Road, New Castle. Pennsylvania.

U/R New Trend Fixtures for home,
institutionalv commercial and industrial use

The Dulavoir—new twin basin cast iron counter top lava-
tory. the answer to bathroom "'bottlenecks. Available in V/R
colors and Arctic fTkite.

The Uni-Dial Lavatory—offers one hand control of water
temperature and volume. In V/R colors and Arctic ff'hite.

Riinflle

MAKER OF THE WORLD’S FINEST PLUMBING FIXTURES

Plants In Camden, N. J.; Milwaukee, Wis.; New Castle, Pa.; Redlands, Calif.. Hondo, Texas



MORTGAGE MARKET:

eontinxLed from p. M

Lenders quit FHA, VA market,
blame threat of discount control

The mortgage market was shaken last month by a severe case of indecision.
Two things caused it: 1) fearful concern over what the administration would
do about discounts under the new Housing Act, and 2) gyrations in‘the bond

market. Which hurt more is hard to say.

But the effect was clear enough: discounts deepened a little more in some

cities.

And money sources for FHA

| loans began drying up. Reports grew of

HOUSE & HOMERS exclusive
monthly mortgage roundup

insurance
out of the FHA market (among them:

companies pulling completely

Provident Mutual, John Hancock, Bank-
ers Life of lowa), Vice President Robert Morgan of Boston’s Five Cents Savings

Bank summed it up:
break one way or another.

The market could dry up rather steadily if there isn't a

One underlying cause of indecision was the turmoil in the high-yield bond

market.

Bond prices which shot up a month earlier began a series of curious ups and
downs. Record-breaking offerings caught some underwriters in distre.ss position.
Lenders already tempted by the high interest rates waited to see whether they
could pick up the offerings at even better price.s of par or below. Though the
syndicates holding them might not be faring well, bonds yields looked more and

more attractive compared to FHA and VA mortgages.

It didn't help when word got out that Eisenhower was being pressured not
to sign the new Housing Act or at least delay making its terms available.

Mortgage men foresaw that the new law would be signed and guessed it
probably would spur home sales, but not much. “Builders can’t qualify the
buyers,” said Maurice O'Hearn, vice president of Banker’s Mortgage Co. of
California. “There won't be too much money for the new terms.” In Chicago,
Maurice A. Poliak, executive vice president of Draper & Kramer, doubted that
lenders there would lend for less than 10% down. In higher-price bracket.s,
where Fanny May is unavailable, lenders expect a stimulated sales picture to
force up discounts. Where Fanny May is a factor, lenders doubt that a money
pinch will drive prices up. Even so, T. J. Bettes’ Donald McGregor says FNMA
is gelling choosy about the kinds and locations of houses it will lend on even

below the $15,000 limit.

Institutional lenders shied away from commitments, fearing to waste time
and money making loans which unworkable discount controls might nullify.

Lenders were also confused over what will happen to commitments already
issued. Would the discount controls apply to them? The law is silent on the

point. FHA can rule any wa

it wants to. A source close to FHA said the

agency would probably honor outstanding commitments made before the controls

are announced.

Most bullish about what will happen is Philadelphia’s W. A. Clarke. *If FHA
takes the position that anything over two point discount is unreasonable, it will
have to raise its interest rate when it imposes controls. Discounts are an evil.”
Clarke thinks the interest rate should go to 6% —and at that rate would really

bring out money.

Most mortgage men waited out the administration's moves in deep

frustration.

Said William T. Doyle of Jay F. Zook in Detroit:

The discount question

bothers me. If they let us charge a maximum of one point we’ll be out of the
FHA business. And the effect will be worse on other parts of the country.
Meanwhile, sales are so low you can’t call it an active market. WeVe just trying
to discourage builders from VA loans. We’re trying to convert everything to
FHA. The insurance companies would rather avoid the deep discounts and stay

as close to par as possible.”

In Jacksonville, George Dickerson of Stockton, Whatley & Davin voiced what
most were feeling: “Everybody’s just sitting back. It's the most annoying thing

we've ever faced.”
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NEWS

MORTGAGE BRIEFS

Will FNMA cut prices again?

Fanny May may cut its purchase prices
again, according to Washington insiders.

Officials of the government secondary mort-
gage agency are eyeing deepening discounts
on FHA and VA loans, may decide their own
prices are too far above the market.

FNMA has not changed its offering prices
since Jan. 30. when it cut VA 4V6s by
point across the board. Prices for FHA 5s,
unchanged .since FHA .set the rate, range from
9'7v2 to 99Vz. From a builders' viewpoint,
the FNMA commitment fee of 1% and its
2% stock purcha.se requirement make the ef-
fective price 2 points lower (after allowing for
re-sale of the stock at 50 cents on the dollar).

FHA losses V. premiums

A single premium of 0.3% would have
covered all FHA losses to date.

In 22V~ years of operation, the agency
reported as of March 1, losses to its in-
surance funds have amounted to only
$130.8 million—or 0,3% of the $43

billion of insurance written.

As a result of such profits, many
housing experts are now suggesting that
FHA's premium of V~%, not once but
every year on declining balances, is far
too high.

Improvement financing up 19%

Home improvement financing volume in
the US jumped 19% in 1956 over 1955,
American Banker reports.

Ten of the 12 federal reserve districts re-
ported increases. The largest: 23% by the
Sixth district (southern Louisiana and Missis-
sippi. Alabama. Georgia and Florida). Big-
gest decrease — 5%—was reported by the
Fifth district (Maryland. Virginia. W. Vir-
ginia. North Carolina, South Carolina and
the District of Columbia).

Figuring the first quarter of 1955 as equal
to 100. American Banker reports this volume
by quarters in 1956: first. 117. second. 171,
third. 170 and fourth. 160.

Home appliance financing gained only

1'/7% last year.

Court voids rent controls
in 6 New Jersey cities

The New Jersey Supreme Court has thrown
out rent controls in Newark, Jersey City,
Bayonne and three smaller cities. It ruled 5-0
that they may not control rents and evictions
under local police powers.

The New Jersey decision is one more in a
long series by state courts holding rent con-
trols unconstitutional in today’s market (Feb.,
News). New York, the last state where many
cities have controls, extended controls two
more years in April for New York City but
decontrolled rental units elsewhere in the
state as they become vacant.

Not affected is a state enabling law letting
some 30 other communities continue rent con-
trols until Dec. 31, 1957 after allowing rent
increases ranging from 15 to 20%. The con-
stitutionality of this law has just been upheld
by the NJ Superior Court.

continued on p. 45
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for better sliding pocket doors

Sterling T-Frame
goes up fast,
prevents warping

Engineered exclusively
by the leader in sliding door hardware
—no other pocket unit like it!

fJolvw

Cx>X]|3oXcvll<yiv

Simple in design—/ow in cosf
Steel header and steel split
jambs are easily and quickly
set into rough opening.

Aluminum Track and
Adjustable Hangers with

Twin Nylon Wheels. Door Is easy
to hang with hangers attached*

Send for our new 2*-page catalog
and detailed information or
see our catalog in Sweet's Files.

RICHMOND, ILLINOIS

{McHenry county)

FORMERLY STERLING HARDWARE MFG. CO. OF CHICAGO
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continued from p. 'S

Seven changes to boost S&L lending

sought by National

The Natl. Savings & Loan League has
adopted a seven-point program to help the
nation finance the big spurt in starts expected
in the '60s,

In the next ten years, home mortgage debt
may expand from its present level of $100 bil-
lion to $165 billion if inflation is curbed, the
league estimates. Mortgage debt may soar to
$200 billion if a “moderate degree” of infla-
tion occurs. The league predicts the nation’s
need for new savings to handle home financ-
ing in 1967 will range between $8 and $25
billions, compared to $12.4 billions in 1955.
The league’s “blueprint for the future,
adopted at its convention in Boston;

1. A secondary mortgage market for con-
ventional loans should be created under

HI.BB auspices. Tt should operate much like
FNMA, selling debentures to the public to
raise money for mortgage purchases.

2. S&Ls should be allowed to pay variable
dividend rates depending on how long money
has been in share accounts. (This would re-
quire only an HLBB regulation.)

3. S&Ls should be granted broader invest-
ment powers, including the right to make con-
sumer installment loans.

4- Controls by the HI.BB which restrict
advances to insured S&Ls should be ended.

NNILATATIrkKJf

iVIOR | GAGE IVIARILtI

S&L League

5. Supervision of S&Ls should be shifted
from the 11 regional Home Loan Banks to
the HI.BB in Washington.

6. Congress should give the HLBB in-
dependent status in government comparable
to that of the Federal Reserve Board (i.e.,
cut S&Ls free from Presidential supervision).

7. Actuaries should study the Federal
Savings & Loan Insurance Corp. to see if in-
surance for S&L accounts costs too much.

Ira A. Dixon, member of the HLBB. com-
menting on “threats on the horizon.” said:
“Unfortunately, housing and its financing have
been pushed further and further into the
political arena. True, the proposed changes
in this year's housing legislation are not
earthshaking. [But] the trend toward.s more
government participation in housing is un-
mistakable. Next year, there is every reason
to believe that more extreme and far-reaching
Icgi.slative proposals will be introduced and a
much greater effort will be exerted to . . .
invade areas heretofore reserved for private
lending” fi.e. Sen. John Sparkman's middle
income housing program). Dixon quoted with
approval HHFAdministrator Cole’s recent
warning: “If we have the government making
direct loans for home building under any
guise, we are striking a blow at our economic

structure.®

NEWS

FNMA STOCK

Low High

for for

July 9 June 11  month month

Bid . 49Vi 54 47 541/2
Asked ...51'/" 56Va 49 56V~

Qiiofaiions supplied hy C. F. Childs it Co.

Discounts on FHA 5s
rises 0.2 point, says FHA

Discounts rose slightly during June on 5%
Sec. 203 mortgages for immediate delivery on
the secondary market, says FHA. The aver-
age price July 1 was 97.3. compared with
97.5 on June 1 and 97.3 on May 1.

Decreases were reported for five of the six
FHA administrative zones. The largest drop
was half a point in the West. Only the north
central region showed a gain, which was only
1/10 point.

OFFERING PRICES, FHA 203s
Immediate Delivery
July 1,1957 June 1-May |

Zone Average Range Average
Northeast .........c........ 99 99-99  99.2-99.2
Middle Atlantic . 982  97-99 98.3-98.2
Southeast 97.1 96-98 97.3-97.1
North Central 97.2 97-985 97.1-97.2
Southwest . .. 97.1 96-985 97.2-97.2
West e, 96.6  95-97.5 97.1-97.3
United States 97.3 95-99 97.5-97.3

Prices represent an average of reports from
FHA's 71 insuring offices, not actual sales.

NEWS continued on p. UT

originatino mortgager, who retaint eervicing.)
LlG\/ A1l 1GNnd 4, reported to House & Home the week ending Jvly It.

FHA 5s (Sec. 203) (b) VA 4vz$
Minimum down*-  Minimum down*- 25 year. 25 yr.
30 year 25 year 10% down 30 year, 2% down 25 year, 5% down 10% down or more
Imme- Imme- Imme- Imme- imme- imme-
City diate Future diate Future diate  Future City diate  Future diate  Future diate  Future
Boston local 101-par 101-par 101-par 10l-par 101-par 101-par Boston local a 97b a 97b a 97b
Out-of-state  95-97 95.97 95.97 96-97 a a Out-of-state 9072-92 901/2-92 o0V2-g2  901/2.92 a a
Chicago 98b 98h 98 98 Chicago 92.95b 92-94b 92-95 92-94 92-95 92-94
Cleveland 97-98 96-97 Cleveland a a 93b 94-94»"2b a
Denver 97-98 97-97'/2 97-98 97-98 97-98 97-98 Denver 92'2-93'/2b 92°-2-93/2b 94b 93b 94-95b g
Detroit 97-98 97 98-99 98 98*/2-99 98112 Detroit 93-94 931/2 94-95b  94b 942-95¢/2 94'fa
Houston 95-96 95-96 95-96 95-96 96-97 96-97 Houston 91-92b 91-92b a a 93 a
Jacksonville 97 96/oh  97-98 96/2-97b 97-98  96'/2-97b Jacksonville ~ 91-92 a 92 92412 a
Newark O71/2-98' 296¢/2-97i/2981/2-99'12 972 98/2-99112 97 Newark 2 a a 2 : o
New York 98 New York 93 93 93 93 93 93
Philadelphia 98b 98b 98b 98b 98b Philadelphia a a a a a
San Francisco 95-96bc  95b 95-96bc  9Sb 96bc 96b San Francisco 91-91'/2d 91 a a a a
Wash., D. C. 972 972 97/a Wash.. D. C. 93>/ 93b 931/2 93b 94 9312b
*7% down on firat fO.fXto
SOURCES: Boston, Robert M. Moncan, vice pies., Boston Five Cents Savinsfs NOTES: a no activity, b—very limited market, ¢ @ little over-the-counter

Bank; Chicago. Maurii™® A. Poliak, exec, vice pres.,
Cleveland, Wiliiaro T. Doyle, vice pres.. Jay F. Zook Inc.;

Baron, vice pres.. Mortgage Investments Co,:
Citizens Mortgage Corp.: Houston,
Bettes Co.: Jacksonville, George Dickerson,
Newark. Arthur G. Pulis, Jr., pres.,
Halperin. pres., J. Halperin & Co.:
W. A. Clarke Mortgage Co.:

Mortgage Co. of California; Washington. D. C..

Frederick W. Berens. Inc.

Draper & Kramer,

Stockton,
Franklin Capital Corp.;
Philadelphia, W. A. Clarke. Sr.,
San Francisco, M. V. O'Heam, vice pres.. Bankers

Whatley. Davin & Co.:

Hector Hollister,

Inc.:

Denver, C. A.

Detroit. Sherwin Vine, vice pres.,
Donald McGregor,

. ~ i
exec, vice pres., T. J. Imme«liate covers

New York, John

pres..

vice pres..

loans for delivery up U> 3 nmnths:

~ Quotations refer to prices in
higher in .surrounding small towns or rural zones.

traffic (fi 5>fiy5-!n. now decreasing, d 815.000 and under to FNMA at 92,

future covei*s loans for

delivery in 3 to 12 months.

metroimlilan areas: discounts may run slightly

~ lruotations refer to houses of typical average liwal quality with respect to

«lesign, location and construction.

NEW YORK WHOLESALE MORTGAGE MARKET

Prices on the open 7vhoJ€sale market in New York City, for out~fstate loons.
reported the week ending May Ik by Thomuts P. Coognn, president. Housing

Reuritiea Inc.:

VA and FHA 4V2S

(minimum down. 25 or 30 years)

Immediates: 91'/2-92'/2

AUGUST 1957

Vote:

Futures: 92-93 Immediates: 95-97

pricea are net to originating mortgage broker (not nece”rUy net to
builder) and wtually include conceenona made by aervicing ageneiea.

FHA 5s

(minimum down, 25 or SO years)

Futures: 95-96'/2
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T/ie hand-hewn texture and life-long luxury of genuine

handsplit red cedar shakes combine the character and
quality necessary to succeed in today’s market. And,
because they will outlast the very sheathing they're

nailed to, handsplit shakes are actually the lowest-cost
exterior material you could choose!

Team the two—an entirely new level of consumer appeal
and generations of carefree service—and you will see why
handsplit cedar shakes create demand wherever they appear.
Handsome handsplit shakes belong in your next exterior
design. For that's where the sale begins!

Write for your full color handsplit shahe application folder
... or see the current Sweet's Light Construction File.

RED CEDAR SHINGLE BUREAU
5510 White Building, Seattle 1, Washington
550 Burrard Street, Vancouver 1, B.C,
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LOCAL MARKETS:

WHY HOME BUILDING

continued from p. 45

NEWS

IS SICK IN A BOOM AREA

Not only fictitious interest rates for VA and FHA, but also outdated design, poor
selling, inept land use and high prices are crippling housing, says a former

builder.

By James San Jule

Northern California’s home building in-
dustry is in its worst shape in ten years.

New housing starts fell 30% last year from
1955 levels in the eight counties that com-
prise the heart of the San Francisco Bay
Area. In the first quarter of this year, they
dropped an estimated 22% more. Surveys by
builder associations and other experts suggest
that for the year, starts will probably sink
from 30 to 50% below the 1956 mark.

Yet consumer demand is still strong. In-
come levels are still high. There is little un-
employment (except in the building trades).
And some 90.000 people a year are migrating
into the Bay area—guaranteeing demand for
perhaps 10.000 to 15.000 more dwelling units.
There is little overhang of unsold houses.
Vacancy rales are shrinking from a 1956
level that was none too high: 2.2% overall
and 1.3% for single-family homes. Yet in-
.stead of the housing boom such an economic
base suggests, the industry is having a de-
pression. Even more quixotically, there is a
rapidly growing hou.sing shortage, which, if
not relieved, will generate political pressures
for direct government building or lending, or
both.

Popular and unpopular villains

Most builders tend to put all the blame for
housing's plight on tight FHA and VA mort-
gage money. Most FHA and VA local officials
feel the same way. But if the severe shortage
of cheap mortgage money (i.e. at below-the-
market rates) is the chief reason for housing's
depression, it is by no means the only reason.
Some other reasons;

Design. Too many builders are still build-
ing a 1953 model ranchburger and trying to
sell 1t at prices compelled by 1957 economics
—higher land, materials and labor costs. The
only difference: more scallops.

Merchandising. Home builders are not
making use of the scientific marketing tech-
niques which almost every other US industry
uses. From model houses, to advertising copy,
to salesmen’s training the housing industry
is still in the Model T stage.

ABOUT THE AUTHOR

James San Jule. a San Francisco advertising
account executive (for a big lumber com-
pany). ha'! been in the advertising and .veiling
end of home building for eight years. He still
lives in a three-bedroom, two-bath home in a
67-house subdivision he built in suburban Palo
Alio (HdiH. Sept. '53).

\'ew York-horn San Jule, 44. shifted into
public relations after graduating as a mining
engineer at the Univer.siry of California. After
World li'ar 2. he operated his own advertising
and public relations firm for four years before
joining Builder Joseph Eichler in 1949 as ad-
vertising and sales manager. Later, he worked
for Stem & Price and Mark Taper and in
1955 headed The Corporation of the 20th
Century 1Sepl., '55 News), which offered a
package of land planning, design, merchan-
dising, advertising and financing counsel to
builders.
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Land use. Builders are not making the
most effective use of their high-priced land
to serve an exploding population. Nobody
can build a $12,000 dwelling unit on $5,000
an acre land if local planning commissions
force 7.500 sg. ft. minimum lots. (This has
become the almost universal minimum
throughout the Bay area in undeveloped
areas.) Builders grouse about the lot sizes,
but instead of meeting the issue with better
overall land planning which might persuade
a planning commission to permit more dens-
ity, they protest ineffectually and wind up
making another mistake:

Too-high prices. Over the past three years,
most Bay area builders have boosted their
sales prices much faster than incomes are
rising. The average wage earner in the Bay
area today makes about $450 a month. FHA,
VA and lenders will usually qualify him to
buy a $14,000 house—provided he has the
down payment. But the big bulk of homes
going up around San Jose—to pick the live-
liest market in the area—cost from $15,000
up. The only way the $450 a month man
can qualify is to put $3,000 or $4,000 down.
He doesn't have it.

Selective guillotine

The housing depression has hit builders
selectively. Little and medium-sized builders
(5 to 50 houses-a-year) have been hurt most
by the FH.A-VA money shortage. If they
added rising discounts to house prices, they
priced themselves above their competition.
If they absorbed most of a 10-point discount,
their operations became profitless. Many were
undercapitalized to start with, so it didn't take
much trouble to knock them over. Big build-
ers, generally, could pull in (heir horns and
sit on their money—or switch to other activi-
ties. Paul Trousdale stopped building houses,
built a specialty shopping center at Waikiki
Beach and moved into oil. Mark Taper is
concentrating on building a savings and loan
empire (Mar. '56. News).

A few big builders held on to land under
confract too long while their sales dwindled
(from financing trouble.s. prices too high for
their kind of houses). They are now fighting
to stay solvent.

The exceptional successes

There are a few notable exceptions. Are
these freaks, or do they indicate what more
builders should be doing? Examples:

« Joe Eichler is still selling houses in quan-
tity. despite Increasing trouble arranging his
financing. For this reason he is one of the
few Bay area builders who are still buying
land. Recently, he bought most of what was
left of Jerry Hoytt's Marinwood subdivision
after Hoytt retrenched because he had sold
homes almost a year ahead of production,
then found his costs zooming and commit-
ments expiring. One reason for EichJer's more
stable business is that he sells most of his
homes ($19,000 and up) to non-Gls, and
many to second and third-time buyers. He
keeps a big wvolume operation (for such

But this may pave the way to major changes.

prices) because of his reputation for good
design, which appeals to more and more
high-income buyers and because years of
good merchandising have created a prestige
value for his product. Most other buildere
in the $19.000-$30,000 bracket are doing
little business.

San Francisco builders like Henry Dodger,
Ellis Stoneson, the Gellert brothers, still have
a steady market. One reason is their close-in
location, which is attracting more and more
disenchanted suburbanites. A bigger reason
is that they never depended on VA for vol-
ume, have long standing connections with
local lenders who like to keep their FHA and
conventional loan.s in their own portfolios.

What lies ahead?

| PREDICT:

e Home building organizations will rnerge
into large, industrial-type companies. This
may resemble the consolidations in the auto
industry from 1919 to 1928. There are al-
ready signs of it: larger builders are talking
about combines to buy land and materials,
arrange financing—even to do building. These
consolidated firms should be able to attract
equity capital in sums unheard of in today’s
hou.sing industry.

* Major financial interests will get into land
development and home building, perhaps as
public stock corporations. So far, the main-
stream of US finance has been far removed
from housing. Little public money has been
raised as equity capital for house building.
Even the nation’s biggest builders are tiny
compared with the nation's giants in steel,
oil. autos, food, utilities and communications.
Yet housing outranks almost all of them in
annual dollar volume.

« There will he a big increase in construction
of rental housing for low- and middle-income
wage earners. The higher density will over-
come higher land prices, It will leave more
open space for parks, playgrounds, green-
belts, Multi-unit structures are cheaper to
build per unit. Lenders like the simplified
servicing of the mortgage.

e More urban renewal will take place in
cities. It has been a long time starting in
places like San Francisco. San Jose, Oakland,
Richmond. Vallejo, Sacramento. Now, activ-
ity is quickening. Major business and finance
leaders are getting interested—men like
Banker Charles Blyth and Paper Executive
J. D. Zellerbach. Renewal should provide
thousands of rental units at fairly reasonable
prices, close to work centers.

« Prefahrication will invade the western mar-
ket. So far, prefabs are little known in Cal-
ifornia and somewhat scorned. People still
think of them as cheap, wartime boxes, know
little of the great strides the industry has
made in the East and Midwest.

* Big builders will find ways to cut costs
continued on p. 49
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BUILDING MATERIAL!
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1. FIRCPROOF"Because of its gypsum core, Bestwall Sheathing is
naturally fireproof—makes possible a -hour fire-resistive rating in
conventional exterior frame %Nall construction.

2. WIATHERPROOF — Bestwall Sheathing’s water-repellent core
heavy water-repellent paper covering, and tongue-and-groove V-joint
provide weather protection equal or superior to that of other
sheathings used with building paper.

3* STABIi—It will not warp or buckle with changes in temperature
and relative humidity. Expansion and contraction are negligible.
Being an inert material, it will not decay or harbor vermin.

4. ECONOMICAL—It costs less than any other type of sheathing—
as much as 50% less. It's quickly erected (up to 1500 sq. ft
man-day). No building paper is needed. The large boards weigh
little—are easily sawed or scored-and-snapped.

5. STRONG—The heavy, water-repellent surface paper offers high
resistance to transverse stresses. And now there are textile glass
fibers in Bestwall. They knit the gypsum core securely together,
providing up to 80% more resistance to shock and giving the board
far better nailing and nail-holding qualities.

tVfitPftOOI en»stj Manufactured by Bestwall Gypsum Company—sold through

Firesafe, weatherproof, easy to work with, eco-
nomical, strong and now reinforced with textile
glass fibers. That’s Bestwall Fireproof Gypsum
Sheathing. It's a product that insures better,
faster, more economical building. We have litera-
ture for you that tells the whole story. Just drop
the coupon in the mail.

r
f festiva//
i 120 £

P'ease send

€s Gepf. £
. Pa.
i Gypsum Sh ntes

ature |
your
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BESTWALL CERTAIN-TEED SALES CORPORATION
120 East Lancaster Avenue. Ardmore. Pa.
SXPOKT DSPAttTMeNT: 100 Eatl 42nd Sf., Ntw York 17. N.Y.

SALES OFFICES:
ATLANTA. GA.

CHICAGO. ILL.
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DALLAS. TEXAS JACKSON. MISS. WILMINGTON. DEL.
OES MOINES. IOWA KANSAS CITY. MO. RICHMOND. CALIF.
DETROIT. MICH. MINNEAPOLIS, MINN. SALT LAKE CITY. UTAH

EAST ST. LOUIS. ILL. NIAGARA FALLS. N.Y. TACOMA. WASH.
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—and thus prices of homes. They will do
it by little economics everywhere from land
buying to office methods.

* More co-operative housing projects will be
built. They can provide almost 100% financ-
ing for the builder. Up to now. almost no
FHA Sec. 213 projects have succeeded in
northern California. Yet elsewhere, notably
in the East. labor unions are eager to finance
them.

 More public housing—probably under a
new name such as middle income housing.

< New materials and techniques will make
today's housing technology as outmoded as a
World War 2 B-17 bomber, perhaps within
five years. Already in the testing stage are
such revolutionary products as component
wall sections factory built with wiring, insula-
tion. integral color and stnictural stability:
floors that eliminate the need for arches and
cxnensive foundations and sub-flooring; sand-
wich panels of wood and plastic. Prefabri-
cated bathroom and kitchen units are already
on the market, barred from wider use chiefly
by wasteful local codes and restrictive trade
practices.

Today’s depression in housing is a curious
anomaly. The need for better housing is
greater than ever. But the industry—partly
for reasons beyond its control fsuch as tight
money, land prices) and partly for reasons
which it could control but hasn’t—"finds itself
unable to meet the need.

For two years or more, the industry has
been in transition. This could well continue
another five years before the major changes
now in sight let housing grow up.

MARKET BRIEFS

Praise for housing's slump

Cutbacks in auto and housing output
tiin the past year or more™ provide
“elements of stability” in the nation's
economy, says Woodlief Thomas, eco-
nomic adviser to the Federal Reserve
governors. He adds: society wants
more resources allocated to housing or
schools, then measures have to be
adopted to draw resources from other

uses."”

Old house prices steady

.Scarce mortgage money—and the lag in
house starts—is propping up prices of existing
homes, says NAREB.

Current sales volume is lower than a year
ago, realtors in 227 cities told their national
organization in its semi-annual market survey.
But 63% predicted steady prices for homes
built since 1940.

Maybe your new design
is a *hair curler’

Hansel & Gretel-style homes with scalloped
millwork have a new nickname: hair
curlers.” Builders in Los Angeles, where the
cake-frosting style first caught on, dreamed
it up. For houses with birdhouse louvres and
a maximum of ornament, use “strictly hair
curlers.”

Builders aren’t sure whether the term came
from the fact that 1) the designs are “enough
to curl your hair” or 2) they look like hair
curlers or 3) women use hair curlers to make
themselves beautiful and builders use such
decoration to make the houses beautiful
enough to sell.
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One third of 1956 homes were sold
to second-time buyers, Fed reports

The growing importance of the second-time
buyer has been underscored by a new Federal
Reserve report.

One-third of last year’s home buyers sold
a home when they bought another one—new
or used, says the Fed.

“These consumers bought higher priced
houses than other purchasers.” the Fed adds.
Moreover, the older and better heeled the
home buyer, the more likely he was to trade
in a house.

More of nearly everything

The Reserve Board’s 1957 survey of con-
sumer finances also reveals that almost every-
thing about the US housing economy is going
up—prices, mortgages, incomes, debt, home
ownership. Specifically;

= The average home buyer last year had an
annual income of $5,640. compared (in con-
stant dollars) to only $4,060 in 1947-49.

= He paid about $12,000 for his house—
$2,000 more than in 1955.

= Eight times out of ten, he financed the pur-
chase with a mortgage.

= The average mortgage (if he borrowed at
all) was $8,500 early this year (on homes
bought in 1956).

= Home ownership rose 40% from early
1949 to early 1957—and from 44% to 54% of
the nation’s nonfarm families.

= The number of mortgaged, owner-occupied
houses went up even more: from 9 million to
16 million.

= And the proportion of homeowners with
mortgage debt rose from 45% to 56%.
Average mortgage debt is now $6,100, com-
pared to only $3,700 eight years ago.

Is a used house a better buy?

Prices of used houses have almost stopped
rising, the Fed reports. New house prices
have been going up steadily since 1947-49.
reflecting both a 25% increase in construction
costs and building of “larger, better equipped
houses.” For used homes, says the survey,
“most of the price rise occurred between 1947
and 1952: since then existing house prices
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Housing starts totaled 480.000 in the first
half of '57, down 16% from the same period
of '56. June starts totaled 97,000 (92,000
private and 5,000 public, including 1,200
Capehart Act military units). The seasonally
adjusted rale for private starts was 980.000
for June and 950,000 for the first six months

of the year.

have shown relatively little change.” Other
survey findings:

= The public bought about as many new and
existing homes last year as in booming 195/
(despite the slump in starts). But It bought
“somewhat fewer” major household goods
and many fewer autos. In all, 5% of the
nation’s families bought a new or used house
last year.

« In 1954-*56. some 61% of home buyers
had incomes of $5,000 a year or more, com-
pared to only 33% seven years before. This
dovetails with the general rise in incomes:
38% of what the Fed calls spending units had
$5,000 a year or more in 1954-’56. compared
to only 21% in 1947-49. Notes the Fed: “The
recent growth in home ownership was concen-
trated largely among spending units with in-
comes of $5,000 or more, in 1956 dollars,”

VA”s Chicago office
shaken up in scandal

Investigations by VA trouble-shooters of
the scandal-tinged Chicago VA office (June.
News) have brought a transfer of one top
official and plans to file charges against an-
other.

Layard G. Thorpe, head of the loan guar-
antee division, has been transferred to Wash-
ington by Ralph H. Stone, chief of veterans
benefits in Washington, who directed the Chi-
cago probe. Fred C. Hassclbring. VA inves-
tigator, has replaced Thorpe, who was
criticized for showing “certain administrative
weaknesses.”

Gen, Robert E. Molfet, recently removed
as chief aooraiser. has been ordered to stand
trial on Civil Service charges, as has Edwin
E. Bell, a loan guarantee clerk. Investigations
linked Moffet to C. Oren Mensik. S&L asso-
ciation president who has been charged with
loose lending to hoodlum home builders. Bell
has been accused of receiving bribes from
Builder Alfred Rado. whose methods. Stone
said, “have been the subiect of many com-
plaints” from home buyers. Rado has admitted
bribing VA employes. He reportedly got
much of his financing from Leon Marcus,
slain banker (July. News).

NEWS continued on p. 51
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FHA and VA applications. FHA applica-
tions on new units totaled 22,826 in June
(16,627 homes, 6,199 project units)—25%
ahead of June last year. For the half year,
however, applications are up only 1.3% (to
130-795).

VA appraisal requests for new units fell
again in June, to 13,736, down 17% from

May and 62% from June last year.
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THE DURABLE GARDEN REDWOOD EXTERIOR BRINGS BEAUTY TO THE
INTERIOR OF THIS HOME. IN THE SPAN OF A PANE OF GLASS. YOU’RE
LOOKING AT THE REASON SO MANY CONTEMPORARY HOMES. DESIGNED

FOR INDOOR-OUTDOOR LIVING. ARE BUILT WITH CALIFORNIA REDWOOD.

CALIFORNIA REDWOOD

CALIFORNIA REDWOOD ASSOCIATION
576 SACRAMENTO STREET

SAN FRANCISCO 11, CALIFORNIA

HOUSE & HOME



NEWS

continued from p. "9

Boomlet in rental housing

Does it foreshadow a bigger boom? Some experts think so. Increasing

commuting distance, rising costs are cramping one-family building

Rental housing is making a comeback.
The industry that was crippled—first by rent control and

then by the FHA windfall scandal  is now enjoying its first
boomlet since 1950.

One sign is the rise in FHA multiple-unit applications. In
the first five months this year, 33% of FHA applications
involved rental and co-op housing. In the same five months
of 1956, only 7% fell in these categories.

Another is BLS permit data. For the first two months of
the year, they show a 47% gain for apartment units over
January and February of 1956 (see table, below).

But more striking evidence crops up in major metropolitan
centers from coast to coast. Examples:

« In Los Angeles County, apartment permits rose 47% in the first four
months of this year compared to last. April multiple-unit permits
(3,454) actually topped single-family home.s (3,444). Most rental
units are small garden apartments: only a few are high-rise structures,
mostly along Sunset Strip. The boom involves not only close-in areas,
but also is reaching out into outlying communities that long have been
the preserve of tract builders.

« In Milwaukee, apartment permits jumped 169% for the first quarter
307 this year. 114 last year.

.In Miami, they were up 46% (1.238 vs. 845). Most are garden
apartment efficiencies and onc-bedroom units renting from S75 to »

a month.

- In Chicago, permits for rental units rose 100% in the first four
months (2.424 against 1.200 last year). Most of the units arc con-
centrated in 33 high-rise luxury projects along the swank edge of
Lake Michigan. But Chicago FHA Director lames C. Moreland says
FHA rental applications are up sharply, too. reflecting
rental market.”

a terrific

« In New York City. FHA insured 47% more apartment units in the
first four months this year than in the same peric® last year (exclud-
ing urban renewal housing). FHA Director William A. Schulz

estimates the city is ‘live years behind demand’ for apartments in «
price classes—not just in luxury apartments that have been sprouting
all over Manhattan's East Side.

The pattern of rental construction varies elsewhere. In
some cities, like Philadelphia, Cleveland, Arianta and Tulsa
strong demand for rental housing shows which way the wind
is blowing even though various problems have so far held it
back. In cities like Birmingham, Cincinnati and Minneapolis
demand for multiples is neither appearing nor expected (some-
times because vacancies are high, as in San Antonio).

Nationally, rental vacancies are low and getting lower
other symptom of market strength. Only 2.1%
in FHA-insured rental projects were vacant as of Marcti Ji.
This is the lowest ratio since the agency began making surveys
in 1950. The Census Bureau puts rental vacancies lower

still:  1.8%.

an-

. in rental building signify the start of
Does this upsurge in

a new, long-term trend?

You_can

. ue on both sides of the ques-
tion. Some

s, t
Iﬂ?ldee)égecra?l ﬂlear oom temporary. They credit it
largely to tight money which is making it harder for young

families to get the mortgage loan to buy a home, “\partment
dwelling for most southern Cedifomians is a substitute for

home ownership,” says Los Angeles’ Construction Industry
1"esearch

Clearly, how much the government does to promote home
ownership (a cut in FHA down payments, for example) will

august 1957

have a big impact on future volume of rental construction.
To equity investors, rental housing is still relatively unattrac-
tive except with both the income ard mortgage high enough
to return their capital in five to eight years. For that long,
accelerated depreciation can provide a tax shelter. But the
“except” covers a lot of cases, notably small businessmen.
So many students of the subject think today’s revival is a
harbinger of bigger things to come. The big reason:

Behind the boomlet lie new trends that the government
can (or will) do little to change.

Rising Costs and Growing Shortages of Land: In
Orange County, south of Los Angeles, the tidal wave of tract
building that followed freeway construction boosted raw acre-
age ptfces from $3,250 in 1953 to as much as $8,000 last
year. Orange County is an extreme case, but it shows the
trend common to metropolitan areas, where 70% of the
nation's new dwellings went up last year.

Home builders are not the only cause of suburban land
shortages. The voracious demands of industry, road-building,
regional recreation areas and other competitors are gobbling

b vacant acres, And toda_y’s home buyer, as builders have
earned to their expense, will no longer move patternlessly as
a metropolis grows. Buyers are getting as choosy about loca-
tion as about the structure itself.

Commuting Time;

People are tiring of commuting long
distances.

Yet in some cities, land cheap enough to build a
medium-priced new house is no longer available within an
hour’s commuting distance from downtown. Long Island home

continued on p. 52
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Rentai upsurge shoullé2 see starts of three-or-more unit buildings rise
at least 20% this year. House & Home estimates about 130,000 such
rental units will go up. They will constitute 13% of the

probable total of 980,000 nonfarm housing starts. Of the 130,000
multiples, some 30,000 will likely be public housing and Capehart

Act military housing units (which BLS counts as public

The other 100.000 should be privately financed—a gam of 17,/
the 82.300 units in 1956. Los Angeles County alone may well

over increase of more than 10.000 rental units.

show an
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Size, alone,
means nothing . . . .

but
when the expansion of Lawwers Title to
the largest compan;- in its field is the re-
sult of a spreading demand for its services

It does mean something.
It means: 1. Its underwriting principles arc sound.

2. Its practices arc simplified and realistic.

3. Its capital structure and substantial reserves
reflect proper relationship to policy liability.

4. Its treatment of all policyholders is fair and
equitable.

5. Its service and protection are superior.

These are the reasons for the ever growing demand for
Lawyers Title insurance f>olicies.

Property purchasers and mortgagees say ., ,

There is no better title insurance
than a policy issued by

lawyers Title Insurance Corporation

Home OfTice - Richmond

TITLES INSURED THROUGHOUT 43 STATES, THE DISTRICT OF COLUMBIA,
PUERTO RICO, HAWAII AND THE PROVINCES OF ONTARIO AND QUEBEC. CANADA

NATIONAL TITLE DIVISION OFFICES: CHICAGO. DETROIT AND NEW YORK

BRANCH OFFICES IN: Columbus, Go. Mansfield, O. Pontiac, Mich.
Akron. O. Columbus, O. Marietta, Ga. Richmond, Va.
Albony, Ga. Dollos, Tex. Miomi, Fla. Roanoke, Va.
Atlonto, Go. Dayton, O. Mount Clemens, Mich. Savannah, Ga.
Augusta, Go. Decatur, Ga. Newark, N. J. Toms River, N. J.
Birmingham, Ala.  Detroit, Mich. New Orleons, La. Woshington, D. C.
Camden, N. }. Flint, Mich. Newport News, Va. White Plains, N. Y.
Chicago, II. Freehold, N. J. New York, N. Y. Wilmington, Del,

Cincinnati, O.
Cleveland, O. Macon, Ga.

Grand Rapids, Mich. Norfolk, Va.

Pittsburgh, Pa. Winter Haven, Fla.

REPRESENTED BY LOCAL TITLE COMPANIES IN MORE THAN 200 OTHER CITIES
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builders are notably caught in this dilemma. The bulk of
available acreage left for subdivisions involves a 75 min. ride
on the unpredictable Long Island Rail Road. Few commuters
care to travel that long, twice a day. So Long Island builders
are now pushing for more industry at the east end of the
island to create more jobs near to where they can build homes.

On top of this, commuting fares are everywhere going up;
and schedules are being cut. Says Ralph H. F uss, treasurer of
James Felt & Co.. New York realty firm; ‘The veteran who
moved to the eastern part of Nassau County in 1947 thinking
his monthly housing cost would approximate $75 including
commutation of about $12. now finds his commutation at $30
and his taxes sharply increased, chiefly because of new school
construction.” Russ predicts that unless some way is found
out of the commuting problems, “we may be approaching the
end of the mass home construction market in this area.

That implies a boost for apartment living. In Chicago, ac-
cording to Chairman James C. Downs of Real Estate Research
Corp., “50% of the new apartment occupancy this year rep-
resents people coming back from their homes in the suburbs.”

Tight Money: Even amidst this year’s pinch on FFIA and
\"A mortgage money, loans for FHA Sec. 207 rental project.s
are easy enough to get if the jobs are properly sponsored
and located. Unlike single-family house loans, rental project
mortgages can usually be handled by lenders direct without
paying Vi% a year for local servicing. This adds to their
attractiveness.

Traffic and Transit. If suburbs continue to expand on
their present basis (four or five families per acre) they will
probably have to do without accompanying mass transit. It is
incompatible with low density. As Los Angeles has already
discovered and other cities soon will discover, the traffic jams
or freeways to and from transit-less satellite towns rob sub-
urban living of much of the amenity that sent people into

them in the first place.

Summing things up. Chicago's Jim Downs declares: “We
continued on p. 58

Suburbs put up ~keep ouV sign

for apartment builders

Some builders trying apartment construction are being rebuffed
by local planning and zoning authorities responding to suburban
pressure to keep land-use density low.

Says President Samuel Hechtman of the Detroit Home Builders
Assn.: “More apartments seem to be needed in the suburbs than in
the city proper. Most of our apartment dwellers are flocking to the
outskirts. The trouble is there is not too much land available for
apartments because of zoning. Apartment builders are using all the
land they can get."”*

Big Builder Joseph Eichler was turned down last month by the
Palo Alto. Calif, planning commission when he sought approval for
160 garden apartments enhanced by a pool and a green belt.

The commission liked the plans by Architect Quincy Jones (two
two-story structures, with lots of parking space). But it agreed with
20 protesting neighbors that apartments would make suburban Palo
Alto (20 mi. south of San Francisco) more metropolitan than
it wants to become.

Yet as Eichler sees it, land prices on the Peninsula have zoomed
so high apartments are the only kind of new housing that can be
built for industrial workers flocking into the area in the wake of
builders' successful drive a few years back to bring more industry
to what were once bedroom suburbs.

Eichler contends that even acreage near highways and railroad
tracks is so costly it requires $25,000 houses. But he planned to put
up 600 sqg. ft. apartments to rent for $110 to $125 a month, even
though they would cost about $9 a foot (compared to $8 a foot for
houses).

“Apartments,” says Eichler's son and spokesman, Ned, “are just
as moral as houses, and we’re going to try to prove it. We already

know they‘re more economic. The day of building thousands of in-

expensive separate units may be gone.”

HOUSE & HOME
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REINFORCED VINYL TILE

with

Vina-Lux with Micromatic Veining is an Vina-Lux with Micromatic Veining elimi-

entirely new concept in pattern, appearance  hates unsightly, blotchy mottling  permits
and performance of Vinyl Asbestos Tile. faster installation—and assures uniform light
You can see the difference! Its subtle,  reflectance throughout the floor.

blended coloring and finer, more artistically

See for yourself the new beauty and char-
distributed marbelizing give you a wide

acter of this better-made vinyl asbestos tile.

rA range of soft new color effects. Samples are yours for the asking.
he
sfPfIOOUCERS
I$:_) cou«rt AZROCK FLOOR PRODUCTS DIVISION
UVALDE ROCK ASPHALT COMPANY
¥ 51 3A Frost Bank Building San Antonio, Texas Afglggurci%g.

VINA-LUX + AZROCK + DURACO & AZPHLEX FLOORING TILE



SWAV HER "HOME-BIIVING DECISION” WITH THE NEW

NEW! MEAT THERMOMETER
provides precise, automatic con-
trol in meat roasting. Thermom-
eter is set and inserted in meat.
Turns oven off automatically
when meat is done.

THE BUILMN SAS RANEE SPECFFIED By LEADINC HOME BUIIDERS FOR RMFIICIIS SfSI mil |

NEW! MORE SPACIOUS OVEN is

&'A inches deeger than before
ompleté ~oven-broiler ~unit
looks' larger, but fits the same
cut-out dimensions of previous
Caloric Built-In gas ranges.

THERMO-SET TOP BURNER
gives the same automatic tem-
perature control to top burner

BUILT-IN GAS RANGE

Usually it's the woman who.
makes the final decision “to buy
or not to buy.” And what woman
doesn’t base her home-buying deci-

sion largely on the kitchen?

r She’ll like the larger, smoother surface

of this completely-new Caloric oven-

broiler unit. . . the separate top burner

units that can be conveniently placed

to save steps, save time . . . and all
Caloric’s other years-ahead features. She
can choose from a variety ofdazzling porcelain
enamel colors or metal finishes to match, con-
trast, or blend with her kitchen color scheme.

Install this modern, more-beautiful-than-ever

Caloric Built-In and watch it ““swing the sale.”

NEW! ROTO ROASTER rotissene
in the oven lets famil%/ have a
barbeque any day of the year.
Meats come” out” moister” and

cooking that’s available in oven
cooking. Makes every pot and
pan an “automatic” utensil.

more tender than conventional
oven-roasted meats.

CALORIC APPLIANCE CORP.
DEPARTMENT HH-1
TOPTON. PA.

Please send me full descriptive literature on the new Caloric

Built-In Gas Ranges.

NamA

| Address.

CALORIC APPLIANCE CORP., TOPTON, PA.. RANGES « DRYERS * BUILT-INS « DISPOSERS !_  City. .State.



Rose Random Tones shnu-n. Wall base is Russet AenCove.*

.
It's the netr look in tilefloors! The textured look!
o J
ExcitijKi; new Random Tones in KENTILE Asplwdt Tile! X'\
Especially created to go with either modern or traditional, the muted SPECIFICATIONS:
shadings of new Random Tones add texture interest and excitement to every Sizfs: 9" X r X b/
floor! Another point of interest to your clients is that Random Tones Odors: Rose Tones
(like all Kentile Asphalt Tile) ha\c better light reflectance and a SLiioother, Gray Tones, Green Tones.
finer surface. This makes floors far easier to clean—and keef? clean. Yet, Installation:
in spite of this high styling and decorator colors, the Random Tones sell at Random Tones are laid just
Asphalt Tile prices. Ask your flooring contractor or Kentile Representative as they comefrom the carton , . .

e . ) ) keeping labor costs to a minimum.
to show them to you. Or write in yourself for samples. Address is Kentile. Inc.,

8 Second Avenue. Brooklyn 15, Xew York.

AVAILABLE INI ASPHALT TI16 + SOLID VINYL -

VINYL ASBESTOS + CUSHION-BACK VINYL + RUBBER
I 2 I I I 2 A > r-t. TUE . OVER 150 DECORATOR COLORS! O inti- It-...
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Bathtubs
Lavatories
Woter Closets
Sinks

Alliance, Ohio
Kilgore, Texas
Colton, California



Regulaire guarantees

LOW FUEL BILLS-Regulaire is the exclusive,
patented heat control on Perfection furnaces that
supplies only the amount of heat you need. It sends
steady, even currents of warm air into the house . , .
no fuel-wasting blasts of heat. Regulaire keeps warm
air in circulation to reduce heat-loss out doors and
windows.

Regulaire guarantees
COMFORT ALL OVER THE HOUSE-

Regulaire sends a constant flow of warmth through
the house. Keeps warm air flowing from floor to ceiling
... keeps warm air flowing from room to room.

Regulaire guarantees
TROUBLE-FREE SERVICE-Regulairenatu-

rally and automatically adjusts to the heat require-
ment ... no mechanical parts to wear out or break
down. And Perfection dealers are experienced home
comfort specialists who guarantee every installation.

THERE'S A PERFECTION AIR CONDI-
TIONER DESIGNED TO MATCH EVERY

PERFECTION FURNACE

LEARN MORE ABOUT REGULAIRE —
Send in for Bulletin FG7B-B. It quickly

ha$ explains Regulaire even heat.

D>Ve«10S) O+

GuaranteedX~Comfort Since 1888

PERFECTION NDUSTRIES - CLEVELAND TO, OHIO
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have to look for multiple-family dwellings if we’re to handle
the growth of the city. Otherwise, people will be too far out of
the city to play any economic role in it. Everything will get
bogged down, especially traffic. And the cost of municipal
facilities—police, fire protection, sewers, water mains—uwould
be too high when spread over the great areas of low-densit\.
single-family dwellings.”

Illustrating this point. Downs notes that if Chicago were
rebuilt in single-family homes “We'd have to expand all over
northern lllinois—from Michigan City. Ind. to Rockford, 111

How much will rental housing grow?

Over the next 20 years, it may expand to as much as 20"
of all new housing, says Economist Louis Winnick. Winnick.
who has made a study of rental housing’s future for ACTION,
bases his view chiefly on projections of household formation
—by age groups. Main points:

« Marriage rates and rental construction run closely together. In 1950.
two of every three married couples under 30 years old rented. In the

1960‘s. marriages should start to increase by 300.000 a year; by 1975
the increase should be 500,000 a year above today’s mark.

e The “primary*’ group of home buyers are aged 30 to 49. By 1975.
this group will increase only | million—a bare 4 or 5%.

e The group economists call primary individuals tmostly single-person
households), who tend to rent and prefer to live in cities, will expand
55% in the next 20 years.

e There will be a marked increase in the number of older people.
"Should re-centralization start, it is likely to appear first in this
group.” Winnick says.

What part FHA will play in rental housing’s future still
seems uncertain.

FHA officials say applications so far this year are only a
ta.ste of what is to come; they predict FHA’s rental business
will be strong for the rest of the year.

In part, this will be the effect of changes in FHA Sec. 207
enacted last year by Congress. New laws always take time to
make an impression on the housing industry. Last fall, Con-
gress raised the loan ceiling on Sec. 207, the major rental
program, from 80 to 9Wo. FHA at first ruled that builders
must leave 3% of their equity in the buildings permanently.
Five months ago. it relaxed this rule to permit the 3% to be
withdrawn in three years (if warranted by earnings).

This is a start, but repairing the unhappy relation.ship be-
tween FHA and apartment owners (who are usually alJso the
sponsors and builders) will take a lot more doing. As Archt-
TFCTURAL FoRUM has observed, “Apartment builders today
look forward to living with FHA about as much as they relish
a 30-year visit from a domineering in-law. They have learned
that FHA'’s decisions and agreements are subject to change
and that it has a bulging briefcase of legal opinion to prove
that its vacillation is justified.” NAHB hopes its recent rental
conference at the National Housing Center will help “reopen
the lines of communication between private builders and gov-
ernment housing agencies”—Ilines which Conference Co-Chair-
man Marvin S. Gilman describes as “virtually closed” since
the windfall scandals. But while builders and some FH.A
officials are trying to heal the rift. FHA is still pushing ahead

HOW RENTAL HOUSING IS GAINING

1956 1957

Jan.-Feb. Jan.-Feb. Change

1-family units ... 116,315 84,851 -37%
2-family units .. 4,601 4,397 - 1%
3-4 family unit_s 1,906 2.606 g-36%
5 or more units 9,109 13,343 -i-47%
Public housing 2,050 2,147 £ 5%
Totar ... 133,981 107,344 -20%

Apartment units showed a 47% gain over last year during January and
February, according to BLS permit data. The figures—Iatest availabl*
are compiled from all nonfarm areas which require building permits.
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POOR EARNINGS HAVE HOBBLED RENTAL BUILDING

Hislorically, rental housing has had only two booms—in the
twenties when it was backed by mortgage bonds, and from 1947-51
when it was supported by FHA's controversial Sec. 608 program.

Rental housing peaked at 200,000 units in 1950 and has since
been cut in half. Last year, it totalled only about 82.000 rental units.

A big part of the reason has been a history of poor returns on
rental property, thanks to the Depression, wartime rent control
and, more recently, the government's refusal to recognize the reali-
ties of real estate investment. Today, equity investors often demand
a return of 20”. Medium-priced units cannot produce it unless they
are financed cheaply and heavily.

with windfall court cases which reinforce the lopsided rela-
tionship between FHA and apartment owner-builders.

If rental housing continues to bulk bigger, who will do
the building—home builders or contractors working for
non-industry investors?

So far, the picture is spotty. In Milwaukee, where 90% of
the city's new rental structures are four-family units, former
home builders are putting up about half. In Chicago, where
high-rise buildings dominate, home builders are not much in
(he field. In Los Angeles, builders often team up with other
private investors to put up a garden apartment, hold it six
or eight months, then sell it.

NAHB is stepping up its efforts to promote rental con-
struction.

Builder Lewis Cenker of Atlanta, chairman of N.AHB's
rental conference, has declared NAHB members “intend to do
for rental housing what NAHB has done for single-family
home construction—use all our ingenuity ... to develop a
piogram that will meet the need . . . before an emergency
program becomes necessary.”

In plainer words, this means that builders think they must
hurry to produce more rental units-—middle income rental
units—before Congress steps in and concocts its own measures
with a stronger dose of paternalism than the industry will like.
It is no secret, for instance, that Sen. John J. Sparkman (D,
Ala.), the Democrats’ top housing spokesman, would like to
see single-family homes built for rent—something the industry
has always regarded as unsound. And Sparkman and other
members of the Democratic housing bloc have now pushed
proposals for a middle-income rental program to the point
where there is danger Congress may adopt them next year.

Should the home building industry try to reverse direc-
tion, sell the US consumer on the advantages of renting
instead of buying?

One man who thinks this makes some sense is Don Stofle.
Palo Alto. Calif, real estate broker and former builder ad
manager. Says he: “There will never again be a housing
boom in the US like the one after World War fl. The single-
family residence is an anomaly in the light of an exploding
pt*pulation and soaring land prices. The answer, for economic
land use. for available financing and for sound investment, is
multiple-family residences.

“Since FHA. the American people have been sold on single-
family home ownership (your own little cottage with a white
picket fence, a trellis with climbing roses). Now, the American
people must be sold on apartment living as a legitimate form
of family life. New apartment-types must be developed. This
will be assisted by the fact that from now on nobody can build

low-cost house. The factory worker and office clerk must
ﬁve somewhere. They can’t move to the suburbs. They will

live in apartments in redeveloped districts of the city.”

KEWS continued on p. 61
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Certified capacity guarantees

LOW ELECTRIC BILLS—The certified

pacity of Perfection air conditioning guarantees more
cooling per watt. Only full capacity cooling coils,
condensing coils and compressors give you really
economical cooling. Perfection certifies that capacity!

Certified capacity guarantees

DAY AND NIGHT COMFORT —Perfec-
tion certified capacity air conditioning completely
conditions the air. Only a full-powered, fuU-siz" unit

n completely cool, dry and circulate fresh air all
over the house on the hottest day or night. Perfection
guarantees that fuU-power!

Certified capacity guarantees

TROUBLE-FREE SERVICE-The (eserve
power in Perfection certified capacity air condition-

ing handles any problem ... no complaints when the
temperature rises. And Perfection dealers are home

comfort specialists who guarantee every installation.

THERE'S A PERFECTION FURNACE DE-
SIGNED TO MATCH EVERY PERFECTION

AIR CONDITIONER
YOU'U LIKE THE NEW TUCKAWAY-

| won't. Send in for Bulletin AC7AI-B

JSrin&ctlon

PERFECTION INDUSTRIES « CLEVELAND \O, OHIO

The oir conditioner that Sts M iereothers
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Need a panel that’s smooth on both sides?
Masonite” Duolux presents two super-smooth sur-
faces.

This tough, grainless hardboard—one of
Masonite’s finest— is offered in standard den-
sity for indoor applications, or tempered for
extra strength, rigidity and resistance to
surface wear. Both types are easy to cut
and fit, take surface finishes beautifully.

T%ems mpAngls 4,a0d S yide up

For faster, finer surface finish-
ing, ask your lumber dealer for
Masonite Primecote® Duolux,
in standard or tempered qual-
ities ... has a smooth, even,
factory-applied primer-
sealer. Send the coupon ) }
for more information.

MASONITE

DUOLUX

Does so many jobs better

Whprdrobe
sliding doors
—Duolux is a

‘natural® for sliding
doors and all kinds
of built-ins.

Doesn’t split,
splinter or crock.

Divider walls
Both sides are smooth and
presentable. Edges are

easily beveled.

Louvers

Reol economy for small parts. Edges are
easily beveled. Smooth, snog-free surface.

Cabinet doors

—and for every other job demanding smoothness,
toughness and rigidity.

~Mosonite Corporofiori—manufacturer of quolity panel products.

MASONITK CORPORATION. Dept. HH-R. Box 777,
Chicago 90. Illinois
r Please send me more ideas about uain™ Masonite Duolux.
At

Name.

Firm

3 @A Address
City Stale
Zone. .. .County .

« .
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How new state legislation affects home building

Middle income housing stymied in New Jersey;

California, Oregon boost state-Gl loans

Home building scored many gains, suffered few big losses in the 1957 state

law-making sessions just ended.

Notable actions include a bill to let Ohio vote next fall on whether to permit
creation of metropolitan governments. Executive Vice President Cliff St. Qair of
the Ohio Home Builders calls this “the most i*rogressive legislation” of its kind in
the nation. Detroit builders helped steer a bill through the Michigan legislature
which they think will help solve community facilities problems. It lets counties set up
public works departments, instead of saddling towns too small to finance expansion

of sewers and roads with the job.

California and Oregon expanded their state veterans loan programs, a form of
socialized direct lending that lenders do not seem to oppose.

There were some setbacks. The governor of Oregon suddenly vetoed a law that
would have helped bring in more mortgage money. The governor of New Mexico
vetoed a bill making state funds available to buy FHA loans. New Jersey edged
closer to middle income housing program, but realtors apparently succeeded again

in balking its passage. Details:

Caf-Vet funds channeled
into more new houses

California’s legislature has voted changes
in the state’s “little GI” lending program to
give veterans who want to buy homes and
farms first chance at the money. This should
spur sales of new houses.

A Dbill now on Gov. Goodwin J. Knight’s
desk puts a two-year moratorium on refinanc-
ing existing mortgages with Cal-Vet loans.
Veterans who already owned homes or farms
and merely sought lower interest rates were
gobbling up 65% of the available funds.

Another hill awaiting the governor’s signa-
ture would let the State Veterans Board raise
Cal-Vet's maximum interest rate from 4 to
5%. Since mid-1956, Cal-Vet loans have been
pegged at a sub-market 3%, resulting in a
deluge of applications that has swamped the
direct-lending agency. Now. the board pro-
poses to raise interest to Dec. 1 (cov-
ering outstanding as well as future loans).

Gov. Knight has already signed bill
boosting from $13,500 to $15,000 in the max-
imum Cal-Vet loan to veterans who own their
own lots. Limits otherwise are $15,000 loans
on houses and $40,000 on farms, with no
limit on the full price of homes or farms.

Major bills were enacted affecting urban re-
newal. One change permits spot clearance and
neighborhood conservation, ending the require-
ment that entire blocks be redeveloped. Renewal
agencies are required to promote participation
by property owners; court review is provided
for any renewal or redevelopment plan; agencies
are required to provide means for relocating dis-
placed persons into areas not less desirable.
City governments may now develop slum clear-
ance prt“rams without creating redevelopment
agencies.

The legislature Kkilled controversial bills to:

« Require home builders to hire an architect.

« Impose an $800 license fee on mortgage
brokers and salesmen who handle even one
mortgage loan or deed of trust.

= Provide $50 million for state public housing.

= Prevent S&Ls from forcing borrowers to buy
insurance from agencies controlled by them. (But
a resolution was adopted—after one of the
session’s biggest fights—calling for an investiga-
tion of charges this practice is widespread.)
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Oregon liberalizes vet home loans;
Governor vetoes trust deed law

Oregon has also liberalized its veterans
home and farm loan program.

Gov. Robert Holmes has signed a hill
boosting loan maximums from $9,000 to
$13,500 on houses and from $15,000 to
$30,000 on farms. The new law also raises
the loan-to-value ratio from 75 to 85%.
Maximum interest continues at 4%, Since
the bill was signed, demand for loans has
skyrocketed—so much so the loan program
will soon be curtailed. A referendum will be
held in November to boost available funds.

Gov. Holmes gave the home building in-
dustry a rude shock by vetoing a bill that was
expected to help woo out-of-state mortgage
money to capital-shy Oregon. The bill would
have incorporated trust deeds into Oregon
real estate law and eliminate a one-year wait
in judicial forecloseurcs.

Illinois overhauls foreclosure,
real estate license laws

Foreclosure proceedings have been .short-
ened (from 15 to 12 months) and simplified
in a new law signed by Gov. Stratton. Build-
ers and lenders who backed the measure
expect it to attract more out-of-state funds.

The law bars deficiency judgments in cases
where owners consent to turn over their deeds in
settlement of mortgage debts, or where the
courts finds the property worth no more than
90% of the debt. Property owners arc allowed
three months to pay the debt and regain clear
possession. If owners do not agree to this pro-
cedure, debtors get 12 months to regain pos.ses-
sion. However, the time other creditors may
press claims has been cut down three months to
the last quarter of the 12-month period.

Another new law makes the state’s real
estate license act much stronger. Brokers
may lose their licenses if they are found
guilty of misleading advertising, “including
unauthorized use of the term ‘realtor.””
Applicants for broker licenses must prove
they have been registered real estate sales-
men for two years or have completed 96
hours of classroom study of real estate sub-
jects. Licenses may be revoked for failure
to maintain a special bank account for money
in escrow. Realtors supported the law.

The legislature passed a bill setting up
a Northeastern lllinois Metropolitan Regional
Planning Commission. But it will have little
power. A plan to levy a tax to support it
was dropped, and a companion bill died
which would have given the commission
power over the plans of municipalities.

The Senate passed but the House Kkilled a
bill to let housing authorities sell projects to
private owners. Public housing officials op-
posed the bill on grounds it might result in
a “give-away” at less than fair price and
would threaten eviction for families in public
housing units.'

New Jersey realtors defeat
middle-income housing bills

For the second year in a row. realtors
apparently have won a fight against middle-
income housing legislation in New Jersey.

Two middle-income housing bills passed in
the Assembly but both were bottled up in the
Senate. One declared a shortage of middle-
income housing exists: the other defined who
could qualify for such housing—in vague
language realtors cried might cover 80% of
New Jersey families, including some earning
up to $150 a week. The Republican-controlled
Assembly passcd the bills at the urging of
Sen. Malcolm S. Forbes Jr., Republican can-
didate for governor in next fall’s election.

Realtors also fought two companion bills.
One would have authorized a referendum this
fall on a $100 million bond issue to finance
middle-income housing. The other would have
permitted occupancy by families with income
six times the rent (including heat, water, gas
and electricity). Democratic backers of the
bills contend the “real estate lobby so con-
fused the issues” that a majority of Republi-
cans in both houses let the measure die in
committee.

The legislature passed a bill, signed by Gov.
Robert Meyner, raising from 6 to 8% the
allowable profit for limited-dividend housing
corporations.

Metropolitan government
a step closer in Ohio

Ohioans will get a chance In November,
1958 to authorize creation of metropolitan
governments. The state legislature voted to
put the issue up to a state constitutional ref-
erendum. If it passes, elections may be held
within counties for metropolitan government.

Ohio home builders supported the bill
strongly, seeing it the best way out of mount-
ing land-development and zoning troubles in
many key markets. Clifford St. Clair, execu-
tive vice president, says the OHBA will pre-
pare campaign material for local chapters for
the 1958 referendum.

Strongest interest in metropolitan govern-
ment has been shown in Columbus. Akron,
Dayton and Youngstown. Least interest has
developed in Cincinnati, and very little in
Cleveland.

Ohio home builders are also happy over these
legislative results:

= Passage of a bill giving some relief from
vandalism. Tt lets juvenile courts exact a bond
from parents of child vandals to insure the
children’s behavior—after the first offense.

« Defeat of a labor-backed bill to apply Ohio’s
prevailing wage law to all facets of building and
of three labor-backed licensing bills. These
would have required licenses for all builders and

continued on p. 6-7
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Reynolds continuing promotion of the TRIPLE PLUS

— by four-color magazine advertising and network TV —
has more and more homebuyers demanding this

important extra value. They know this ““extra” costs very
little. They know the only time to get the TRIPLE PLUS
job is while the house is building. So write this
sales-clinching feature into your specifications—and
promote it! Choose from the famous brands listed in the
column alongside. Reynolds Metals Company,

General Sales Office, Louisville 1, Kentucky.

For the biggest
bonus in
Insulation...choose
from these
famous-branad
blankets and batts

THEY ALL
FEATURE THE

TRIPLE PLUS'

REYNOLDS ALUMINUM
FOIL

WITH THE
TRIPLE PLUS* Of
REYNOLDS ALUMINUM

Thii M*rli *f fatra Vatu* in Iniala*
tian ... bf rh* Meh*r. of taynoirf. Wrap1

THE FINEST PRODUCTS MADE WITH ALUMINUM ARE MADE WITH

REYNOLDS

| ALUMINUM

* Tfodemork See "Circus Boy", Sundays, NBC-TV. Watch for Reynolds on "Disneylond"”, ABC-TV Network.

© 1957 Reyno'dj Metols Cofnpof'v

PLUS 1 BOUNCES OfF SUMMER HEAT! PLUS 2 THROWS BACK WINTER RADIA PLUS 3 CONTROLS MOISTURE CONOENSA-

Reynolds Alunninum Foil reflects up to 95% TION! Properly placed in walls, in ceiling, under TION! Reynolds Aluminum Foil is o positive vo-
of all radiant heat...cools o house os much floors, Reynolds Aluminum Foil reflects house por borrier...protects homes against moisture

os 15°...drastically cuts oir conditioning costs, heal bock inside.. .cuts fuel costs.

damage just os foil pockoging protects foods.
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These are the
different ways the
TRIPLE PLUS is used

TYPE A

This insulotion uses
the TRLPLE PLUS ail
oround: Reynolds Alu-
minum Foil completely
encasing the bott on
all four sides, giving
the full advantage of
reflective foil.

TYPE B

This insulation t«a-
turos the TRIPLE PLUS
in another form. Rey-
nolds Aluminum Foil
one side; the other
side o polished alumi*
num pigmented coat*
ing on kroft paper.

TYPE C

This type of insulotion
gives you the advan-
tages of the TRIPLE
PLUS in still another
way . .1with a layer
of Reynolds Aluminum
Foil on one side of
the bott.

... in of
these tjamous-brand
insulations;

RED TOP

HSVUT l««
BtARIET

wiTi ni

TIEKI nww 1

RED TOP Typ« A’ TRIPtE PLUS

CeloteX

INSBIATII [(Ts

THRU PUS er
u|lTHIM

CELOTEX Types A'& B' TRIPLE PLUS

bv U | msuLATiOM

win Til
TRInI m\ er
tr
SPINTEX uses Type B' TRIPLE PLUS

SEALFDIL

TMPU PUS SS 1

nITIKXS UIONISM |

SEALFOIL us« Type ‘B TRIPLE

BALSAM-WOOL

wire nil
Ttini PtRS*W
111M1SS siemnNi

BALSAM WOOL vtts Type 8' TRIPLE PLUS

HOME
. INSULATION
(UASI rieus SULATIO

TRIPIl EUI M
HHTXMDS UiaiHB

LOF uses Ty pe'CT ™"
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all sub-contractors. One would have required
even experienced builders to pass an examina-
tion in order to get a license. (Similar bills
were introduced in 12 other legislatures this
year, say builders, suggesting a concerted union
move.)

e Defeat of a bill to boost income limits for
public housing tenants from $2,400 (after in-

come tax) to $3,000, %Iu_s exemptions which could
add another $1,450. Ohio is the only state which

imposes its own public housing income ceilings.

Tennessee approves consolidation
of cities and counties

Tennessee’s legislature has opened the way
for a consolidated government for each of
its major cities and the counties in which
they’re located.

First city planning to take advantage of
the law allowing city-county consolidation is
Na.shville—whose political and civic leaders
originally requested the legislation. The same
path is open to Memphis, Chattanooga and
Knoxville.

Nashville has been searching six years for
an answer to disorderly grow'th by splinter
suburbs. Annexation was repeatedly rejected
by the suburbs. Now, the towns will retain
their independent status, if they don’t want
to become part of the consolidated city-
countv. But when consolidation is achieved,
it will prevent incorporation of more fringe
suburbs.

Community facilities problems
eased by new Michigan law

Michigan took a big step toward solving
the problem of how to provide sewerage and
water to new communities.

A new law conceived by the Detroit Home
Builders lets counties set up county-wide de-
partments of public works. They can plan
and build water lines, drainage lines and
sewer systems, and finance them on the
credit of the county. Up to now. state home
rule laws greatlv restricted towns from
financing and building facilities beyond their
built-up areas. The new law makes it possible
to supply facilities to new houses as fast as
they are built.

Florida spurns eminent domain
for renewal; doubles transfer tax

The Florida legislature:

= Doubled the real estate stamp tax from 107
to 20c* per $100—or from $10 to $20 on a
$10,000 house—despite home builder and
realtor opposition.

< Voted down a biTl to permit use of eminent
domain to get land for urban renewal or
redevelopment.

= Repealed a law barring county commission-
ers from accepting maintenance of roads less
than 66' wide. Realtors argued the 66' rule
was adding needlessly to the cost of subdivid-
ing—and thus of new homes—by requiring
roads wider than necessary.

Urban reneiraf approved, bill to bar
SAL branches killed in Texas

Texa.s legislators finally passed a law let-
ting cities participate in urban renewal. At
three previous sessions, the legislation had
been defeated. The law specifies all new re-
newal housing must be built by private in-
terests.

An efiferrt to stop S&Ls from opening more
branches died in committee. Proponents in-
sisted S&Ls are mushrooming at the expense
of banks, prohibited from having branches.

NEWS eontinved on p. 65

NOW
a NEW and LARGER
Majestic

Thulman Fireplace

the factory-made unit that
builds in without masonry!

36" Opening Width

The some Majestic-Quolify fireplace
ond chimney as before but now o
full six inches wider- imple width
for rooms of ony size, for floor-level
or roised-heorth instollotions. U/I

approvedi Thulman 30" fireplace
also available with these some new
features.

New Built-in Screen

Attroctive sliding screen adds beou-
ty and sofety to the fireplace but
adds nothing to the cost of instollo-
tion since it is built-in ot the factory.

New **Easy>Trim* Method

New ottractive trim is ossembled ot
the factory into three pieces, ap-
plied in minutes on the job by
fastening to the fireplace face. No
mortar, no mixing , . . just opply
mastic and press into place. Sur-
round moterial of your choice,, of
course, con be used instead.

k remember. . .

Thulman

means

_more
fireplace

for your
money!

Write today for full details

The\ilfa/esflIC/Co., Inc. ™

416 Erie St., Huntington, Indiana

63



A built-in KitchenAid automatic dishwasher is
one way of saying “quality” in the homes you
build. For here is the outstanding quality dish-
washer ... the “finest made” by Hobart—world's
largest manufacturer of food, kitchen and dish-
washing machines.

It's one of the things that make the difference
...says “home" instead ofjust “house’”... brings
immediate and enthusiastic approval from your
home-buying prospects.

There is no other dishwasher like KitchenAid
...and your prospects know it! Only KitchenAid
has the exclusive Hobart revolving power wash-
ing action that positively removes even the
toughest dried-on foods and greases. Only
KitchenAid has the separate motor and blower
fan that circulates electrically heated air for
clean, quick drying.

The convenience of the scientifically designed

KitcKeixAid

The Finest Made... by

The World's Largest Maiujfactvrer of Food, Kitchen and Dishwashing Machines

front-loading, sliding racks has big customer
appeal. It's virtually impossible to load these
racks incorrectly and interfere with efficient
washing action.

And for styling, KitchenAid is in a class by
itself...fits right into any kitchen decorative
scheme. The beauty of KitchenAid Antique
Copper, gleaming Stainless Steel or White is
unequalled. Or a color can be arranged to match
or blend with cabinets.

Add the “good buy” sign to your homes—
KitchenAid. For information, mail the coupon.
KitchenAid Home Dishwasher Division, The
Hobart Manufacturing Co., Troy, Ohio. In
Canada: 175 George Street, Toronto 2.

KitchrnAid Home Dishwasher Div. I
The Hobart Manufacturing Co.. Dept. KHH |
Troy. Ohio

[ Please send me literature.

O Please send name of nearest distributor.
Vame

Address.

City Zone S.’ote

HOUSE  HOME
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MATERIALS AND PRICES:

Builders run into rash of strikes;
widespread cement shortage looms

Building trades and other unions are keeping up pressure for more pay.
Resulting strikes are slowing building from coast to coast. Most serious trouble
spots at mid-month:

« Two-fifths of the nation's cement plants were shut down by a strike of 16.000 United
Cement. Lime and Gypsum Workers.

« Fourteen thousand plumbers, hod carriers and sheet metal workers were on strike in
southern California.

= Laborers. carp>enters. plasterers and masons were striking against home builders in Cali-
fornia’s San Joaquin Valley.

« Three thousand carpenters were out in central New Jersey.

e New York City walkouts involved ornamental iron workers, sheet metal workers and
steamfitters. Several large housing construction projects were held up. Drivers of sand,
gravel and ready-mix concrete trucks prepared to strike.

The cement strike had spotty effects. It started in mid-May. By mid-July,
builders in some markets were crying for cement. In others, no shortages were
c.\pected at all. Reason: some Key markets like Dallas and Cleveland have
sources not organized by the striking union. Others like New York and Boston
began reporting critical shortages. A lumber dealer in Reading, Pa. reported
«not a bag of cement available anywhere.” Settlements at a few plants indicated
cement prices might rise about 5%.

Other strikes broke out suddenly and ended almost as quickly in many cities.
Major exception to this pattern was Kansas City’s two-month carpenter and
painter strike which ended June 30.

The three-year pact in Kansas City was typical of many settlements re-
ported around the US.

Carpenters gave up a host of fringe demands for a 17Vv~d-20cf-171/2d an hour

: Painters dropped most fringe benefits to settle for 17Vic™-17Vich-

R 2RB138" MVvid for using rollers. Home build the terms do not

plus id more for using rollers. Home builders say the terms do no

seem OUt of line but note that the two-month walkout probably prevented con-
struction of about 2,000 houses.

Jn Miami, lathers “went fishing” for two weeks, then signed a three-year pact
totaling 52d more. They also won double pay for overtime, travel time and a
32-hour week if and when 20% of the members are out of work.

In northern New Jersey, home builders said a mere 20d one-year pay rise
for one union would, on top of automatic raises signed with others last year,
boost home prices 3 to 4% this summer.

A three-week strike of 1,500 carpenters in the Fox River Valley of Wisconsin
ended with a three-year wage boost totaling 50d an hour. On the other hand, in
Milwaukee nearly all building trades settled for 150 in a one-year contract.
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Boeckh’s index of residential building costs
rose sharply in June for the second successive

month, reflecting wage gains almost entirely.
The index rose 1.4 points to 278.1%, follow-

inj: & similar May increase. Strongest wage
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Materials prices in June again remained at
130.7, only one point over June last year.

Only two building product groups showed a
change from May; the index for plywood

moved up from 5M to ~1J and plumbing

NEWS

MATERIALS BRIEFS

Tile flooring prices drop

Three major producers of asphalt and
vinyl tile flooring have sliced their prices an
average of 10%.

Kentile and Congoleum-Nairn made 10%
cuts. Armstrong Cork cut prices 6 to 11%.
There had been quiet price cutting before*
industry sources say. This “makes it official.**
David 0*D. Kennedy. Kentile president, says
competition forced lower prices despite cost
increases. He notes that tile prices arc now
no higher than ten years ago.

Steel prices re-studied

The steel industry’s 4% price boost will
have little immediate affect on home build-
ing, and an undetermined long-term effect.

First materials to feel the impact will be
structural steel and nails—the latter reported
going up about 6()e a keg at once. Many
building materials manufacturers who use
steel say they will not know the effect on
their price structure for some time. Crane
Co. says prices of porcelain steel sinks and
tubs will rise but prices of vitreous china
and cast iron toilets, tubs and sinks will not.

Col. E. H. Bocckh. Washington cost ana-
lyst. says one difficulty in figuring the
importance of the $6-a-ton steel price boost
is that no one really knows how much steel
is used in an average house. It varies widely
by price of houses and regional custom. One
eastern builder figures his houses use between
650 and 800 pounds of steel. He thinks
higher steel costs may add only about $2
cost to a house.

Lumber strike threat ends

The long threat of a British Columbia log
and lumber strike, averted at the last minute
July 5 with a 7V"% (13<*) hourly wage
boost, gave little boost to lumber sales and
prices. Neither did vacation shutdowns, some
lasting two or three weeks.

A $2 drop in the base price per M of
sanded fir plywood failed to halt a continued
lag in sales in late June and early July.
Sheathing (sanded) plywood, which felt sev-
eral price increases and moved from $98 to
$110 from spring to early summer, started
dropping again. Nevertheless, plywood sales

car headed_towe_lrd another record year.
ggﬂes for the first six months were up 11%
over the same period of 1956.

Fir lumber felt no spring-summer upturn.
In early July even prices of the items doing
best—2" X 10"-14' lengths and long-length
started sliding.

Lumbermen blame strikes by southern
California building trades, which have held
down house sales, for soggy prices.

A new material: Pyrocerams

Corning Glass celebrated the opening of
its research center by announcing a new
family of basic materials, harder than high
carbon steel, lighter than aluminum and up
to nine times stronger than plate glass, at
less cost than many structural metals.

The new materials, called PyrtKerams,
have potential for many industries including



NEW 115 VOLT AC-DC
MOTOR-IN-HEAD VIBRATOR

In addition to the high-cycle vibrator, Homelite also has a
new 1 15 volt AC-DC motor-in-head vibrator. This powerful,
lightweight unit can be used anywhere by one man. It will
operate from either standard 115 volt “house" current or
from a low cost Homelite carryable generator. An electric
flexible-shaft-driven model is also available for working
concrete in small forms or in “tight spots.”

Write or call your nearby HOMELITE representative
today for a free demonstration.

une man can run tnis nomeiite riign-L-ycie Electric
Concrete Vibrator anywhere ... to place concrete faster,

easier and more profitably than ever before. That's be-
cause he handles only the lightweight vibrator head and
cable. The generator stays on the ground ... or in any
convenient spot within a 400' radius .. . out from under
foot and away from pouring operations. No special
cradles or scaffolds are needed.

You can handle 30 to 40 cubic yards of 2" slump con-
crete per hour with this powerful Homelite vibrator.
Tough, kink-proof, handling hose goes anywhere . . ,
around corners, over obstacles . . . can’t be injured by
bending. Quick-connecting extension hoses let you work
effectively in the deepest forms. The rugged, high-cycle
motor built into the vibrator head will give long, pro-
fitable service at lowest maintenance cost. Carryable, 125
pound, Homelite generator supplies both high-cycle cur-
rent for one or two vibrators and 110 V. DC current for
your electric tools and floodlights.

of Textron Inc,

5808 RIVERDALE AVENUE, PORT CHESTER, NEW YORK

Manufac/urers of -
Carryable Pumps * Generators O I I l e
Blowers * Cham Saws a division
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Complete Line of Homelite

Carryable Construction

Equipment Now Available

S»tf-Prffning Ctntrifufol Pumps . . . Carry
these lightweight, dependable pumps any-
where. Non-ciogging design ... 28 foot
suction lift . . . capacities up to 15,000 g.p.h.
... sizes from | Vi* to 3". Diaphragm pump
also available.

Chain Sows For Every Job .. . Now you can

hoose from a full line of lightweight, power-
?ul Homelite chain sawsfJ Frorg 3R to 7

horsepower ... 19 to 29 pounds. Brush
cutting and clearing attachments are avail-
able to handle all your cutting jobs.

Carryable Gasoline Engine-Driven Genera-
tors . . . Lightweight Homelite generators
can be carried and used anywhere to provide
high-cycle and 115 volt power for your elec-
inc vibralors, tools, and floodlights. Com-
p'?ete range of sizes up to 5,000 watts . . . all
standard voltages.

HOMEIITE

a division of Textron Inc.
PORT CHESTER, NEW YORK
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home building. First use will be as nose
cones for guided missiles.

Pyrocerams are made of the same basic
materials and processes as glass but are
given a heat treatment that changes the
plastic, glass-like structure to a crystalline
metal-like structure. In their glass-like state,
Pyrocerams can be worked by any ma.ss-
production glassmaking technique: they can
be pressed, drawn, blown, rolled or cast for
inexpensive production.

General industrial uses are still to be de-
veloped. But the light weight, strength, fire
resistance, durability and ease of maintenance
suggest they would make fine structural ma-
terial. Their good electrical, thermal, anti-
corrosive qualities suggest uses in kitchens,
laundries, bathrooms and appliances.

Builders tell manufacturers
how to write better ads

Some of the nations top homebuilders
would like to see some changes in ad copy
aimed at them by manufacturers.

Thirty-one builders got a chance to give
some free advice to industry aides at a “build-
ers’ building habits” conference at the Na-
tional Housing Center in Washington. The
meeting was a follow-up of a “builders’ buy-
ing habits” meeting Jan. 10-11 (News, Feb.).

Among the suggestions:

< Larry Wynn Jr. of Winn-Rau Corp., Over-
land Park. Kans., urged building materials
firms to make copy aimed at builders more
informative than consumer copy.

= Emil Gould, Miami, said manufacturers
should put more stress in ad copy on servic-
ing their products in local markets.

e Martin Bartling of Knoxville, NAHB's
treasurer, said he is “getting very tired of
paying for manufacturers' mistakes” und feels
the best way to find quality products is “to
look at the ads in a trade magazine.”

e Leland G. Lee Jr. of Dallas urged adver-
tisers to pay more attention "to what their
products will do for the buyer and less time
telling how good they are.”

* Builders disagreed on testimonial ads.
Some scorned the practice as “eyewash™
others admitted they were inclined to “fol-
low the leader" regardless of where he builds
houses.

First meeting brings resufts

A review of conclusions reached at the
January meeting disclosed several concrete
results.

W. E, Slabaugh, manager of Westinghouse's
contract sales department, said his company
has already taken action on builders’ reports
that “glamor” copy and direct mail advertis-
mg, are almost useless tq k_)unders.

We are de-emphasizing the glamorous
type of direct mail advertising.” Slabaugh
(}fgclo.sed. He added that Westinghouse “has
also taken steps to correct what was brought
out about trade paper adverti.sing not making
sufficient mention of merchandising help
available to the builder.”

George 1. Middleton, builders’ section man-
ager of Crane Co., said “we are now getting
out g builders* sales aid kit, and later—a
year away—we will come out with a strictly
builders’ sales catalog.”

Frank W. Cortright. director of builder re-
search, Youngstown kitchen division of Amer-
ican Radiator & Standard Sanitary Corp.,
said he is .stepping up use of surveys to find
out “what the builder is asing and why he is

using it. NEWS continued on p. 69

Aulhorized Disfributor

| £sfher Williams
| Swimming Pools

Sip 0f a

Small

Busineman

He’s standing proudly by his
Esther Williams Swimming Pool
Distributorship sign because he
knows he’s made a smart deal.
Many men all over the country are
making good money in this great
new business.
Big Promotion...Fast Action...Now
Full-page ads in Life,” *“Better
Homes and Gardens” and other
media—NBC-TV—and sensational
tie-in with Pepsodent now paying
off in loads of leads. You start fast
and set up your market for big
promotions coming. Heaters make
for year-round selling.
Installation Simplified

All concrete pool. New designs
and technigues make installation

problem. Complete, finest-
aﬁaiity pool equipment, exclusive
features and Good Housekeeping
Seal make sales easy.

And Esther Williams, Too!
The greatest name in swimming
sets you up as the leader in your

area as soon as Y_ou hang up your
sign. Esther Williams is the magic

that gives you prestige, prod-
uct identity and sales.

Exceptional Profit Picture
Big sales this year and bigger years
ahead assure big profits. Five-
figure investment needed for
working capital varying with area
potential. You stock and sell our
dealers. We furnish complete sales,
advertising, installation procedure.

The Time To Start Is Today!

It's easy to gel started. Write to:
international Swimming Pool
Corporation. H Court Street.
While Plains. N. Y. Largestorganic
zution in the industry.

Dealerships Also Open

ESTHER WILLIAMS
SWIMMING POOLS

. (STHER VIILUMS
SWIHMING fOOL UNITS
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Technical news from
National Oak Flooring
Manufacturers® Association

strip over concrete

OAK FIOOSIUO
scBttDS

MIStIC

h " f-mtMtSAMe
d IHLA L-i

‘0o @'0 o -COHC.fLA»

3,0
WASHIO CAAVCI AlU

-CASrH ftu

1 Start with a well-consti-ucted con- VN'ith moisture barrier in plac'e.
crete slab. Use a surface moisture 2 apply mastic to secure screeds over
barrier of 15-Ib. asphalt felt or poly- entire slab surface or in “rivers” along
ethylene film emlix*ckled in mastic. lines where screeds will be positioned.

Lay screeds flat side down in stag- Leave a minimum gap of 1" be-

gered pattern on 12" centers at 5 tween ends of screeds and baseplate
~right angles to proposed direction of around edges of room to allow for nor-
finished floor. l«ip joints at least 4”.  miil expansion of the finish flooring.

7 Wide baseplate along two walls is 8 Sand and finish flooring in usual
recommended to provide a goo<l manner, or use prefinished flooring.
nailinu surface for floorins ends, in-  This installation method has proved
creasing rigidity of the installation. successful in thousands of homes.

68

3 For screeds, use flat, dry 2x4s in
random lengths from 18" to 30".
Screeds should I>e preservative treated
to prevent rot or termite damage.

6 Use only tongue-and-groove and
end-matched strip oak flooring.
Blind nail to each screed. Stagger end
joiTits for strength and appearance.

You know you're right
when you use oak
floors... in any home

Mail for FREE installation manual

Aational Oak Flooring
NDFMAf Manufacturers’ Association

oaws 802 Sterick Building,
Memphis 3, Tenn,

Please send free copy of “How to install
hiudwood strip floors o\er concrete slabs.”

-\ame

Address.

HOUSE & HOME



SEGREGATION:
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NEWS

California suit seen &s national ~blockbuster’ for FHA tracts

Is the National Assn, for the Advancement
of Colored People on the verge of a big
breakthrough in its fight against segregated
housing?

As.socialion leaders are more hopeful every
week as a judge in Sacramento, Calif, con-
linucs Ppondering their three-year-old suit
%?_iainst home buildgrs and realtors sel!ing

A houses fJune '54. News). The suit—
first of its kind—is aimed point blank at
opening up new tracts to Negro buyers. It
asks not only an injunction, but also com-

pensatory and punitive damages.
Madison Jones. NAACP’s chief housing

adviser, says the Sacramento case "is going
to he the real blockbuster if we win it."

The suit went to trial last January. Briefs
were submitted in March to Superior Judge
James H. Oakley, once an aide to former
Gov. Earl Warren. NAACP charged most of
Sacramento’s big builders and realtors secretly
agreed to refuse to sell to Oliver A. Ming, a
veteran, and other Negroes, solely on the
basis of color.

Defendants’ lawyers moved early for dis-
missal. They denied having any racial policy
governing house sales, but contended they
have a constitutional right to sell to whom they
please. But Judge Oakley ruled that if Ming
could prove his charges, he had a valid case.

FHA not involved

NA.ACP argues in a printed 106-page brief
that the builders are only the means Con-
gress chose to make houses readily available
to persons of all colors and creeds. Thus,
say NANCP Attorneys Loren Miller. Natha-
niel S. Colley and Franklin H Williams, FHA
Sec. 303 houses must be offered for sale to
all buyers.

FH.A was not made a party to the suit, nor
were lenders. Reason for this. NAACP says,
is that they wanted to avoid the kind of com-
plications that arise in suits against a federal

agency. If builders and realtors are forced

CANADA:

Vancouver lawyer named
Tory housing boss

Housing boss in Canada’s new cabinet is
straightiaced (he will not touch alcohol,
di.sappro®es of tho.se who do) Vancouver
lawyer and old-line
Tory Howard Charles
Green. The new minis-
lur of public works re-
places Nova Scotian
Engineer Robert Win-
ters, who is reportedly
going 0 2 $6(_),OOO a
year job as president of
Rio Timo Steel. Green.
61, ba> represented
Vancouver South in
Commons since 1935.
His stature in the parly
is .such that he served
as acting Prime Minister while new Premier
John Diefenbaker attended a London con-
ference of commonwealth prime ministers
two weeks after the election.

Under the Canadian administrative setup,
the minister of public works is official
government spokesman on housing. President
Stewart Bates of Central Mortgage and

GREEN

AUGUST 1757

to offer to sell to Negroes, they say. lenders
will have to fall in line sooner or later.

Association attorneys concede the case will
go to the Supreme Court regardless of who
wins in California. Thus its immediate effect
will not be strong nationally.

Jones’ optimism about the case indicates
that NAACP still counts heavily on the
"sock ’em in the courts” strategy long
stressed by the association’s old pros.

Help sought from industrialists

Jones concedes, however, that long-range
educational work in and out of NAACP is
a must to achieve inter-racial housing. In
fact, at NAACP's annual convention in De-
troit, the Sacramento case was seldom men-
tioned in housing discussions.

“We have to train our people,” Jones said,
"to sit down with housing professionals and
city planners to figure out how to get rid of
ghettos. One place where we intend to do
a lot of work is in urban renewal."

Most area.s being torn down in northern
cities, the fast-talking Jones argues, are
valuable not only for business but for housing

well. These areas are usually Negro
quarters, he says, and the problem is how to
disperse them—but not to other slums.

"We are trying to reach the people above
the level of the real estate lobby—the indus-
trialists who are seriously concerned about
their communities,"” he .said. "They realize
that where you have poor housing conditions
ou have unsatisfied workers. In Chicago last
X’]Oﬂth we sat down with them and talked
ov the problems. They’re interested.

ﬁ{rNe arc interested, too. in seeing housing
put up in open areas. If you take this to

alderman, he’ll say he doesn’t want it in
gn : -

Is area. But if you can get people with
money, they can assemble the land, get things
moving and at the same time take the poli-
ticians off the hook.”

Jones admits "progress [toward housing in-

Housing Corporation reports to him.
As an opposition member. Green was not

a housing critic (he concentrated on trans-
port. needled former Prime Minister Louis

St. Laurent over the Suez crisis). West coa.st
builders who know him respect his sober

good judgment.

Builders hope government
will ease mortgage pinch

House builders are growing more hopeful
that the new Conservative government will
act to steer more money into mortgages.

Their optimism arises from meetings be-
tween NHBA President L. E. Wade, top
cabinet ministers and directors of Central
Mortgage & Housing Corp., Canadian equiva-
lent of HHFA plus FNMA.

Said Finance Minister Donald Fleming,
the day after the meeting: “lI want to see
early measures taken to revive home con-
struction which has fallen off so seriously
this year under the light money policy.”

What can the Tories do?

Most  likely,

money

they will pour Treasury

into mortgage loans through banks

tegration] is very slow." He adds; "We be-
gan our program on housing about two years
ago and we are still attempting to educate our
people to be aware of the tools.” At NAACPs
convention, while Jones stressed workshop ed-
ucational meetings. NAACP Lawyer Thur-
good Marshall exhorted Negroes to buy
homes in white neighborhoods everywhere.
"We find segregated housing today as be-
fore,” Marshall told the closing rally. "™Che
ghettoes haven't become larger, but they are
still here. The reason is not the failure of
courts of laws, but the inaction of the indi-
viduals involved. Much of the responsibility
for the continuation of segregated housing
rests on the shoulders of Negroes who arc
unwilling to make an effort to buy property
in non-segregated areas. The only real solu-
tion is a public relations job on the com-
munity level to convince Negroes of the
absolute necessity of living in non-segrcgatcd
neighborhoods and to convince other people
that Negroes are just as good neighbors as
anyone else—no better and no worse.”

S/ap at builderSf realtors

In its annual resolution attacking housing
industry groups (it named NAHB. NAREB
and MBA), the NAACP this year took an
educational tack: "We shall continue [efforts]
to end the stereotyped-thinking and illogical
reasoning employed by these associates in
their practice of restricting minority groups
from moving in a free and open housing
market.”

The stress on education seems emphasized
by NAACP fears that it is running afoul of
US public opinion. In the South. anti-N.AACP
legislation has left it nearly helpless. Both
in the South and the North, the organization
feels a press of unfavorable public opinion—
so much so that, for the first time. NAACP
officials talked seriously of hiring an outside
public relations firm to explain its operation
to the public.

r insurance SomPany agents. Canada did this
urina the Korean war. Says CHMC Boss
Stewart Bates: It worked exceedingly well;
if could no doubt work flawlessly again.”
CHMC has S190 million left of a S250 mil-
lion fund available for government mortgage
loans, either direct or via private lenders,
All it would take to start money flowing is
order from Finance Minister Fleming.
urrent speculation is that he will probably
urn over $100 million to CHMC within a
ew weeks, probably to be loaned through
approved lenders.

If CHMC thinks it can ease the mortgage
pinch enough by another method, it might
be tried first. Existing laws will let CHMC
buy up to $25 million worth of mortgages
from the portfolios of approved lenders.
Would this give private institutions enough
funds to re-invest in housing to make any
difference? It seems doubtful. Besides. Bates
still hopes private enterpri.se will set up such
a mortgage bank. At mid-year, Canadian

off 33% from their 1956 mark—
ﬁt@.gsow&r)empared to 60,000. Construction of

single-family homes was down even more—
47" up to the end of April, latest figure
available. Multiple-family dwellings were off
20%.

XEWS continved on p. 71
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You’re smart to

Ifyou were doing the buying, you’d demand quality,
beauty, and long life-expectancy in the materials
used. And you'd trust and praise the builder who
provided them.

For that praise, and for the profit-making reputa-
tion it brings, you invest wisely when you demand
K&M Asbestos-Cement Siding and Roofing Shingles.

The Sunday-afternoon home-shopper goes for the
bright modern colors of K&M Siding Shingles. And
when you apply them with backer strips, you bring
out long, modern horizontal shadow lines that add
distinction to any house.

You can make a strong sales point of the famous
Good Housekeeping Seal of approvad awarded to
K&M Shingles. This approval, along with the fact
that K&M Shingles won’t burn, rot, corrode, or need
protective painting, gives you a double-barreled
advantage when you talk roofing and siding with
your prospects. ) . .

See our catalog in Sweet's Light Construction File,
and then speak to your building-supply dealer. Or
write to us for full information about beautiful,
profit-building K&M asbestos-cement shingles.

look

at it their way

SELL THE SILICONE TREATMENT. Another sales plus of
K&M Siding Shingles—they're treated with miracle silicones
to make dirt-carrying water "ball up™ and run off. Unsightly
siding streaks are therefore minimized!

BEST IN ASBESTOS

KEASBEY & MATTISON COMPANY* AMBLER <PA.

HOUSE A HOME
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PEOPLE: Ex-Congressman Oakley Hunter quits
after two years as HHFA general counsel

A. Oakley Hunter is resigning as HHFA's
general counsel.

The 40-year-old former congressman, who
moved to the housing agency from Capitol
Hill two years ago. plans to resume his law
practice in Fre.sno. Calif. He has been suf-
fering from an intestinal disorder—a form
of colitis——which is aggravated by strain and

Reni

LAWYER HUNTER
Back to California

pressure. Friends say his health would not let
him run for Congress again even if he wanted
to.

Up to mid-month. HHFA insiders said Ad-
ministrator Albert M. Cole had no successor
in mind.

HOUSING OFFICIALS: Lee Andrews re-
signed as director of HHFA’'s community
disposition staff—a job involving one of the
largest realty sales in history: $100 million
worth of* homes and stores at the AEC cities
of Oak Ridge. Tenn. and Richland, Wash. He
returned to his realty firm in Greenwich,
Conn.

Ragnor 0. Johnson, former (1954-'56)
Oregon real estate commissioner, was pro-
moted from cooperative housing advisor to

Salt Lake Tribune

Zone Il commissioner for FHA (middle At-
lantic states).

Fred W. Griesinger, 56, of Arcadia, Calif.,
former vice president of the California Real
Estate Assn., succeeded Dean D. Watson as
state real estate commissioner. Watson re-
signed after nine years on the job, protest-
ing he could not live on the $13,500 salary.

ELECTED: Vice President John A,
Fogarty, as president of the Greensboro,
N. C. Federal Home Loan Bank; Redeveloper
James H. Scheuer, as president of New
York's Citizens' Housing & Planning Council,
succeeding J. Clarence Davies Jr.; Architect
John R. Fugard Jr., as president of the Chi-
cago AIA chapter: Builder Dan Bodily of
Niles, Calif., as president of the Associated
Home Builders of the Greater Eastbay.

Gen. Kean resigns as head
of Chicago public housing

Lt. Gen William B. Kean (retired), who as
executive director of the Chicago Housing
Authority is one of the nation's top-paid
($22,500) housing officials, has resigned after
32 months in office.

The former Fifth Army commander took
over when Elizabeth Wood was fired after
charging the CHA board had thwarted racial
integration. Last winter Kean threatened to
resign in a squabble with the board. A three-
man bloc headed by Charles R. Swibel, Chi-
cago real estate broker and protege of Dem-
ocratic Politician Jack Arvey. tried to take
over Kean's right to hire and fire personnel.
The hassle ended with Kean’s powers intact,
and he withdrew his resignation. This time
his resignation held. He will move to Clear-
water. Fla. where he has built a house.

Mentioned as possible successors are Alvin
E. Rose. Chicago welfare commissioner; D. E.
Mackelmann, deputy city housing coordina-
tor; Fred Hoehler, former state welfare di-
rector now assistant to Mayor Daley; Robert
H. MacRae, executive director of the Welfare
Council of Metropolitan Chicago; Richard

DESIGN TEMPEST OVER A GOVERNOR'S MANSION:
The governor won't live in the Baroque but official critics don't like the Bauhaus

A small aesthetic tempest arose in Utah
over the design of a new mansion for the
governor. .

Architect Georgius Cannon’s glass-and-
masonry model (right) for Gov. George D.
Clyde and his successors aroused heated
opposition from some key officials. No one
went so far as to prefer keeping the Baroque

AUGUST 1957

castle built by Silver Miner Thomas Kearns
in 1904 (left). Healing and maintenance
costs have been impossibly high and it has
long been vacant (Gov. Clyde lives in a mod-
est brick ranch house). But the sharp contrast
of the old and new no doubt helped stir some
against Cannon's Bauhaus-style modernity.
At first, it appeared the three-level, fiat-

NEWS

Nelson, president of Real Estate Research
Corp.; Ellis Ash, deputy director of the Balti-
more Housing Authority-

MATERIALS MEN: Ceramic Engineer
Robert C. Turner moved up from eastern
representative to director of the Facing Tile
Institute: Chairman Douglas Whitlock of the
Structural Clay Products Institute won In-
diana University's distinguished alumni serv-
ice award.

VA aide succeeds Leo Grebler
as White House housing expert

Leo Grebler, German-born housing econo-
mist who has been in and out of government
since 1938. resigned as housing specialist for
the President's Council of Economic Ad-
visers. He joined the National Bureau of

Rent

ECONOMIST COLWELL
For the White House: a VA expert

Economic Research in New York, which is
now headed by Arthur Burns, a former chair-
man of the CEA.

Grebler, 57. former (1938-44) Home Loan
Bank Board staffer and author of many
monographs, articles and books on hou.sing,
joined the While House council two years
ago. intending to stay only one.

His successor at the CEA is Robert C.
Colwell, 47, financial economist for VA.’s

continued on p. T2

roofed design with a 1,500 sg. ft. living room
would win approval; Gov. Clyde said he liked
it—although he wanted Cannon to reduce the
house size to cut costs. But on July 10 a
legislative committee ordered Cannon (de-
spite his objections) to design both a smaller
contemporary model and a traditional-style
mansion.
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ADMIRAL HOMES " .
builders

open the door to greater sales
with an Arco Paint Package

With each house it sells Admiral Homes offers

an Arco Paint Package ... the correct amounts of each color
... the right types of paint needed to insure smart,
sales-compelling finished homes.

Builders like the Arco Paint Package because it gives them

control over painting quality. Durability has been formulated to rigid
Admiral specifications. Quantities are correct for proper coverage,
no skimping, no waste. Colors are professionally coordinated

and formulated in the finest fade-resistant pigments.

No wonder Admiral HomeSi with smart new

models and smart merchandising, such as

M the Arco Paint Package, is opening the door
G wide to greater sales every day.

Lo

THE ARCO COMPANY

7301 S«Asem«r Ave. « Cleveland 27, Ohio

Gentlemen: Please send me Arco’s new color styling kit complete
with 111 professionally styled color schemes and 57 swatches
guide me in color styling ond plot development.

Name.

Company.
namesik.

. City. .Zone State.
Pittsburgh, Pa.

continued from p, 71

loan guaranty service. A lifelong government
careerist, Colwell joined the now defunct
HOLC in 1934 after majoring in economics
at the University of Chicago He later be-
came chief housing economist for the Home
Loan Bank Board and, from 1945 to '47,
was an economist for the National Housing
Agency, HHFA's predecessor. He shifted to
VA in 1947. For five years, he also lectured
on housing and home finance at the Ameri-
can University graduate school in Washing-

ton,

Johns-Manville man honored
for work on paint, materials

Clifford F. Rassweiler, vice chairman and
vice president for research and development
of Johns-Manville Corp., has won the 1957
Chemical Industry Medal.

The award is made annually by the Amer-
ican section. Society of Chemical Industries,
for conspicuous service to applied chemistry.
Rassweiler was singled out for ‘“application
of scientific principles to practical industrial
problems, notably in production of paint and
building materials.

Robert J. Lovell, executive secretary of the
Land Developers Assn, of Sacramento, be-
came executive secretary of the A.ssociated
Home Builders of Sacramento as the two or-
ganizations merged. He succeeds Louis Lan-
dau, who resigned to give full time to his
advertising agency, which handles many build-
er accounts. Commenting on the merger.
President John A. Bristow of the builder
chapter said: “More and more the problems
of the home builder are becoming the prob-
lems of the land developer.

Builder Bill Levitt, who has been seeking
to buy the Belair, Md. estate of the Ilate
William Woodward Jr., has moved to the
Oyster Bay. L. I. home where Woodward
was shot and killed by his wife in November
1955. The two matters are pure coincidence;
Levitt bought the house before-the accident.

Daniel H. Shear, development coordinator
for the St. Louis Redevelopment Authority,
succeeded Hugh Mields Jr. as assistant di-
rector of the Natl. Assn, of Housing & Re-
development Officials in Washington. Mields
quit to join the American Municipal Assn,
as assistant director for federal activities.

DIED; Henry M. Edwards, 39, and Paul
H. Grunert, 74. Sun Francisco builders. June
16. both apparent suicide victims in San Fran-
cisco: Curtis Walker, 60. vice president of the
Prudential Building & Loan Assn., June 17.
in Washington; Maj. Gen. Walter P. Story,
pioneer Los Angeles real estate developer and
former commander of the Army’s 40th infan-
try division. June 18. in Burbank. Calif.; Real-
tor John H. McMahon, 55. former president
of the Sacramento Real Estate Board and As-
sociated Home Builders of Sacramento. June
19. in an auto accident near Twin Falls. Ida.:
Lloyd L. Van Nest, 55, vice president of
Penn-Dixie Cement Corp., July 4. in New
Rochelle. N. Y.: Builder Paul Starrett, 90.
onetime president of New York’s George A.
Fuller Co. and Starrett Brothers & Eken. who
built the Empire State Building. Pennsylvania
Station. Flatiron Building, several of New
York's noted hotels and many other famed
structures. July 5. in Greenwich. Conn.:
Architect Arthur Brown Jr., 83. designer of
many homes and public buildings in San
Francisco, July 7, in Burlingame. Calif.
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America’s most exciting homes the quality...the design... sells itself.

Scholz Homes Inc.

2001 N. WESTWOOD = TOLEDO 7, OHIO
.REGIONAL OFFICES OR PLANTS « WILMINGTON + CHICAGO + ATLANTA -« NEW ORLEANS

The Forest H.Il (Slab) Model shown ranges from $30,000 fo $40,000, less lo» depending or, local area costs. Scholz ° $50*000® ond
L , 210, " 00otI300 fran $49AR0 fo 120 000 luxpryqueNiT/GR iEprYe Convemneresy dames from J 4B, QA%fe-d34¥5HY. arp
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Aluminum-framed
Fiberglass screens are
available for the New
Fenestra Continental
Gliding Glass Doors.
This modernscreen cloth
gives you many advan-
tages over conventional
materials. Ask your
Fenestra Representative
to demonstrate them!

*TMOCF Corp.

with

CONTINENTAL

ALUMINUM GLIDING GLASS DOORS

“This is what my customers gofor"— says bob gerholz, sr,

Bob Gerholz, winner for the last three consecutive
years of a coveted NAHB Award of Merit, is a leader
in providing home and community features that
attract buyers.

Thisyear, his Flint, Michigan “Community Homesijt
feature a landscaped, screened-for-privacy patio for
outdoor living. You can see what a truly pleasant
feature it is.

Gerholz homes are in the $16,950 to $30,000 price
range, and they feature many quality products. For
instance, to join the patio to the family room, he
has provided a handsome Fenestra® Continental
Aluminum Gliding Glass Door.

The Fenestra Continental scored an immediate hit
with builders when introduced in January, 1957. The
jewel-like sparkle of its custom hardware and its
gleaming lifetime anodized finish have eye appeal.
Your first touch proves the extra “built-in” quality.
It glides open smoothly and easily . . . even with
the extra weight of double glass. It has that solid
“feel” you get when you open and close the door of
a fine car.

Designed for insulating glass—F\int, Michigan,

GLIDING
GLASS
DOORS

‘Jenestra

INCORPORATED

Your Single Source of Supply for
DOORS ¢+ WINDOWS « STRAND GARAGE DOORS

winters can be on the cold side, so Bob Gerholz pro-
vides insulating glass in his gliding glass doors and
throughout his homes. The Fenestra Continental is
the first gliding door truly designed for double glazing.
It is extra strong and rigid. It glides on heavy-duty
bronze rollers equipped with Torrington needle bear-
ings. It's double weather-stripped to seal out wind,
water, dust and cold. Of course, it is easily adapted
to single glass, if desired.

Packaged for easy handling and installation—The
Continental is knocked down and packaged complete
with hardware. Frame and door panels are quickly
and easily assembled on the job. Snap-in beads cut
glazing costs. This gives you important man-hour
savings in installation costs.

Nationally advertisesd—A Gerholz policy is to use
and feature products with a national reputation—like
Fenestra. It pays off in sales.

Your Fenestra representative—listed in the Yellow
Pages—can show you a sample of the New Fenestra
Continental Gliding Glass Door. He can give you
complete details on types, sizes, and prices. Call him
today, or mail the coupon below.

~TcnCSfrO Incor-poraud

Dept. HH-8, 3401 Griffin St.
Detroit 11, Michigan

Please 5jend me information on Fenestra Continental
Gliding Glass Doors.

NAME
FIRM
ADDRESS

CITY. STATE



1. PlyScord roof sheathing
saves up to $2.00 per square

Figure all the costs—material, time



PlyScord, %"-thick on 24-- span,
easily withstands 500 th. con>
centrated load or uniform load
of 30 Ibs. per square foot. Con*
strucHon meets FHA Minimum
Property Requirements.

GENUINE GENUINE
osauimKrmo esHusmrerwoQO
plyScord piyScobd
EXTERIOR GLUE
\4 aMDI 0 ICATHG /
Yy
Tests on roof exposed two years
show force of 85 Ibs. required
Two types of PlyScord are now available: Interior Ply- to pull cedar shingle from
Scord (moisture-resistant glue) and PlyScord with Exte- 5/16” PlyScord. In same tests,
rior (waterproof) glue line. Trademarks above identify composition roofing was torn
panels produced under DPPA quality control program. loose, leaving nails in plywood.

the best construction,
In-place cost, specify PlyScord

3* Use inexpensive PlyScord
backing for tile, hardwood

Firm, solid PlyScord backing simplifies
installation of finish wall and ceiling
coverings such as tile, cork, thin panel-
ing. Plywood’s strength and stiffness
makes them look better with no un-
sightly buckling. Easy to cut, fit and
fasten, fir plywood grips nails firmly so
they won’'t work loose to mar appear-
ance of wall or ceiling coverings.

Plywvwood

quality conNnstruction
m cans

75
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- “ Proper construction —
factory-inspected, insid* end out

laboratory-tested

To qualify for DFPA grade-trademarks,
manufacturers must pass rigid and con-
tinuous inspection of current pl3™ood pro-
duction. In addition to these on-the-spot
miJl checks by DFPA quality supervisors,

dequote strength.

thousands of samples undergo scientific rigidity and stiffness
testing in DFPA laboratories. Use of grade- .
trademarks may be withdrawn if quality is Dependable glue-line

not satisfactory.

right grade, right 8CMUIM iMTiiioi-rrrt
quality for every job plyScord pnrfORIO  PLY/WEI
DFPA grade-trademarks are specification IHUTMINS/

guides to the right grade for a specific job.
Only genuine DFPA quality-tested panels
bear DFPA registered grade-trademarks.

.. . - - Ay
There are imitations. Don*t be misled! : 24 :l AEXT-DFEP?-.
Be sure you can fell the difference.
Send for the DFPA Qualiiy Sfory—o portfolio of grode-
. data and a step—by-step description of the DFPA -DFPA_ stands for Dougla_s F_ir Plywood Ass.ocio_tion, Tocomo 2,
HEF'ality control progrom. Write Douglas Fir Plywood As- Washington-o non—prof!t industry o.rgonls.otlon devoted to
sociation, Tacoma 2, Washington. (Offer gOOd USA only) product research, promotion and quolity maintenance.

| !

s  FPA grader;]tergﬁlecrlrlljgm)sl I: 1Y P IyWO Od

AUGUST 1957
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Long lengths of Permaline pipe reduce the number ofrequiredjoints”speed insfaliation.

Long Lengths, Easy To Join ...
L-M Permaline Fibre Pipe
Is Profitable To Use

L-M Permaline fibre pipe cuts labor costs
about 2 /3 on the average house-to-street
sewer job. This is because Permaline is
so easy to handle, easy to install.

Permaline pipe comes in 5-, 8-, and
10-foot lengths, It*s light, tough, strong,
and it's root-proof! Joints are quickly
and easily made by simply tapping the
tapered coupling onto the tapered end
of the pipe. No cement, no calking-
just drive it!

Once you install Permaline pipe, it's
in to stay. It can't rust, shatter, crack,
or leak. Permaline pipe is not harmed
by hot water, detergents, acids or alkalis.

Complete Line

Permaline is available in solid pipe, 2 to
8 inches diameter, for sewers and drains;
perforated for field drainage, footings,
and septic-tank. beds. Full line of cou-
plings, fittings, bendsand adapters to con-
nect to soil or sewer pipe. Over 150,000,-
000 feet of Permaline are in service.

Get complete information. Mail the
coupon or ask your plumbing distribu-
tor to get in touch with us.

L-M PERMALINE
BITUMINOUS FIBRE PIPE

for better sewers and drains

Joints are quickly and easily made by
simply tapping together—no cement,
no calking.

This ital is your
euarontoo of roc-
egnixod quolity in
Bituminous Eibro
Pip*.

M
I'74-n
LINE MATERIAL INDUSTRIES
McG raw-Edison Company

LINE MATERIAL INDUSTRIES Name
Milwaukee 1. Wisconsin

Comoany
Send me free Bulletin 54078 Address
with complete information on
Permaline Pipe. City. State.
HH Type of businesi, pit

WALL ST. JOURNAL
contitiued

An excelleni unswcr—complpldy in ac-
cord with our thinking.

I, 1. Saki-i, tvcsident
Indiana Limestone Co., Inc.

Many thanks for bringing this whole
matter to my attention ... a fine rebuttal.

Paui B. SholMaklr, v/ee president
Masomle Corp.

Again you have marshalled the facts
and again you have won the distinguished
service award and grateful applause of the
home building industry.

Koki K P. CII-RHOI.Z

Past president
NAIIH and NARRB

... Terrific. Plca.se send me fiOO copies.

Lawrence W. Neison
Executive rice president
Minneapolis Home Builders Assn.

The whole industry is very grateful to
you for this very competent defense. This
is just about the most concise and all in-
clusive statement of the housing industry's
position in the national economy and its
relationship with the Federal Government
that | have seen.

KoDNI'Y | (K KWOtD
Past pre.sident
NAHB

. Very timely and ably stated.
It is a great understatement that under-
standing is greatly needed in many

quarters.
John C. Maddox

E.xecntive vice president
Fidicr A Smith d Ross. Inc.

You did whiU no association or in-
dividual could do. did if so mpiJly and in
such beautiful fashion.

FARII- W. DfLAITTRE
E.xecntive director
Home Biiilder.s Assn, of
Greater Cincinnati

| always admire the forthright stand you
take in dealing with questions of interest
to the home building industry. You arc
certainly right that tight money came at a
particularly difficult time for home build-
ing. facing the threefold adjustment you
mention, and far too few people recognize
that the need for good new houses is still
enormous.
Waiter F., Uoadiey Jr. treasurer
Armstrong Cork Co.

Unless building starts up soon, there
probably will be quite a few of us falling
along the wayside. | should think the gov-
ernment would be alarmed about the low
rate of profits we are operating under, be-
cause our industry is one of the largest,
and if we don’t make money there will be
no taxes.

Myron D. Goodrich, president
Berlin Building Siipplv, Inc.

You are to be highly commended for
picking up the torch in behalf of the pro-
ducers of housing commodities, wholesalers
and retailers who constitute the foundation
under the housing industry.

We do not feel that the nation has over-
built during recent years.

H. L. Morris, sales manager
Thunia.s Lumber  Mfg. Co.
Quincy, Fla.

HOUSE & HOME



THESE WOOD FOLDING DOORS har-
monize beautifully with interior wood
trim, paneling, and furniture. Select
from natural veneers of pine, oak, birch.
Philippine Mahogany. And perra doors
feature new whisper quiet operation. Avail*

able in stock and custom sizes.

WOOD FOLDING DOORS

AUGUST 1957

Gerald B. Cox. Architect « H. George Schlocmer. Cootnetor

ROLSCREEN COMPANY, Qept. 1-88
Ptllp, lowa

Please send literature
featuring pella wood folding dooss.

FIRM NAME
AOORE&S

STATE
cITY ZONE

ATTENTION MR. TEL. NO.
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Attractive, practical family room features Textolite wall surfacing in warm walnut wood-grain pattern in this Canton, Ohio, home.

General Electric Textolite plays 4 big roles in Ohio ldea Home

Ohio builder, E. J. Plott, chooses long-lived
laminated surfacing for walls and work surfaces
in family room, bath, laundry, and kitchen!

Rich wood-grain walls that never need refinishing! Colorful work
surfaces that stay new-looking through years of family use!
These are typical of the sales features that help sell many of
E. J. Plott’'s homes before they are even completed. And Textolite
surfacing made them possible!

Like Mr. Plott, you'll find that General Electric Textolite sur-
facing does a better selling job for you all through the house. Over
80 patterns and colors. Luxurious marbles . . . wood grains . . .
distinctive patterns that women love . . . and behind all this the
tremendous selling power and quality ofthe General Electric name!

Install General Electric Textolite surfacing ... it sells!

GET ON OUR ““NEW-IDEA MAILING LIST””!

General Electric Co., Dept. HH-8-7
P.O. Box 5911, Cleveland 1. Ohio

Please send me your NAME TITLE
new 1957 Pattern Fold-
er, and add my nameto  FIRM

your "New-ldea Mail-
ing List" cITY ZONE  STATE

Modern kitchen has General Electric Textolite surfacing on counters,
walls, and back-splashes. It cleans with a swish —resists heat
and stains—offers Mix-or-Match and House & Garden colors.
Send for new folder showing over 80 patterns and colors!

GENERALBELECTRIC

HOUSE & HOME
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A parting salute to

THE FATHERS OF THE

Charles Sumner Greene Henry Math©" Greene
18i8—1957 1870—1954

ixty years of building in California
have produced a new kind of house.
It began as a regional style — the
California style — but now you can
find it almost anywhere in the
country. It is easy to recognize:

S a low-pitch roof, which ties it to the

ground.

ft has wide overhang's, for protection from rain
and hot summer sun.

ft has wood that shows its natural beauty, in
exterior and interior use.

ft has exposed beams and rafters, used to add
characteristic decoration.

ft has a patio, so people can enjoy the outdoors
in privacy.

ft has an informal plan, that makes informal
living easier.

And it is part of a continuing tradition, one that
traces back to Charles and Henry Greene.

The Greene brothers of Pasadena, along with
Bernard Maybeck of Berkeley, were the first great
architects to design houses to fit the California
climate and way of life. They had an instinctive
feeling for craftsmanship and they were among
the first Americans to appreciate Japanese con-
struction. Both influences are apparent in their
work, but that work was never imitative and it
has. in its turn, influenced two generations of
designers.

Charles Sumner Greene died this June, three
years after the death of Henry Mather Greene.
In this portfolio of some of their most important
work. House & Home acknowledges today’s great
debt to these fathers of the California style.

Crowe House, Pasadena, Calif., 1914. Photo: Jean Murray Bangs collection—Maynard Parker



This portfolio was prepared
in collaboration with the No. | authority on the Greene brothers,
Jean Murray Bangs [Mrs. Harwell Hamilton Harris).
Color plates are by
courtesy of House Beautiful

CALIFORNIA STYLE



EXPOSED RXn'ERS and beams were used by

the Greene brothers on their exteriors. This added both

drama and decoration, as on the entrance porch of the house
shown here. And the same structural details were often carried inside
for variety and interest in the interiors. For example, '
notice the pattern of the stairw'ay railing. A similar pattern is
repealed by the storage wall that runs alona one whole side

of the upstairs hall. Many other ideas we think of as new today were
developed and used 50 years or more ago by Greene & Greene.

In the dining room, part of the wood trim is a header that is carried
around the room to tie doors and windows together,

and in the butler's pantry sliding glass doors are used in the cupboards.

Blacker House, Pasadena. Calif., 1907. All phoios- Jean Murray Bangs coilection—Maynard Parker



Entrance porch.



Culbertson House. Pasadena, Calif.. 19M. Photos: Jean Murray Bangs collection

TME HILLSIDE
| IOLSE was a problem that

Greene & Greene could solve with as
much success as a one- or two-

story house. In fact, this hillside

house is a one-story house on the

street side, while at the back of

the site its full two-story height is visible.
A large room for entertaining—

it might be called a recreation

room today—occupies the

lower floor (photo below). The Greene
brothers were trying other

new and experimental ideas in

this house. The kitchen was located at
the front. The exterior, stucco

finished, is actually gunite. Following
the craftsman tradition of close

attention to details, Greene & Greene
planned their own gardens and
landscaping. Because of its site, the
landscaping for this particular

house is especially striking—Ilong Hights
of stairs turn to run dramatically

from the level of the house to the lower
part of the site. The stones used

as retaining walls along the hillside are
a motif that is repeated throughout

much of Greene & Greene's work. Charles
Greene would personally select

the stones from a favorite arroyo seco.



WIDE OVERHANGS protect the

house from hot summer sun and hold it close

to the ground—something the long,

low roof lines also help to do. The bands of windows,
which Greene & Greene grouped together before 1909.
emphasize the horizontal lines. So do the

flat entrance steps, made wider than necessary

to match this house’s length. (lvy, trained to grow along
the risers, makes the steps almost part of

the landscaping.) The projecting ends of beams

and rafters lend decorative patterns to the exterior

and the wood shakes give it texture. The wood trim of the
doors and windows has a natural finish.

Gamble House, Pasadena, Calif., 1909. Photos: "House Beautiful"—Ezra Stoller.



NATLTIAI— FIN ISH ES are one of the characteristics ot

most Greene & Greene houses. The Greene brothers often used wood as

a finish material for their interiors, as in this house, and it was never painted.
Instead, it was shaped, rubbed and stained to the desired

smoothness and polish. The Greenes took care to integrate the design of
everything in their house. Since they felt that no

suitable furniture was available on the market, they often designed their own and
had it made under their supervision. In this house, for example,

they designed not only the furniture, but the light fixtures, the rugs and the

glass for the entrance doors.
They even designed a special case for the Baldwin piano.

Gamble House. Pasadena. Calif. 909. Photos: “House S<?3ut”u



NP



BLILT-IN
CABINETS

also designed by

Greene & Greene. These show
how. even 50 years ago,

the Greene brothers were using
built-ins to replace

furniture. The drawer pulls
were carefully shaped

and they have a feeling that is
close to both contemporary
and Early American

furniture design.

The step-down arrangement of
the cabinets was one of

the many things that others
later copied in their

efforts to imitate the Greene &
Greene look. The light
fixtures and chairs shown here
are other examples of

Greene & Greene design.

were

Gamble House. Photos: House Beautiful’—Erra Stoller

HOUSE & HOME



Freeman Ford House, Pasadena, Calif., 1906. Phofos: Jean Murray Bangs collection

PATIOS are one of the

most outstanding and successful of all Greene & Greene
ideas. The brothers experimented with two

versions of the patio plan. In one, the patio was

placed away from the street, so that all the

rooms could o|>en on it. The other version used the
patio as an entrance court. With this solution

the surrounding rooms opened away from the

patio, as in the house shown here (see plan). Although
this house was completed in 1906, it is one of the

most fully developed of Greene & Greene's

patio plans. The entrance to the house is across the
court from the entrance to the patio. This house is
also unusual in that it is one of the few

examples (see page 88) with stucco-finished exterior
walls. Even so the use of wood links it to the main line of
Greene & Greene work.

93
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as Greene & Greene developed it.

got its start in the house shown here—the first of

their patio plans. This derives from the

Spanish hacienda which has a

series of rooms arranged around a court. Rooms

are entered through each other, or else from

a covered walk that runs like an arcade

around the patio. This plan was suggested to the
Greene's by the client for

this house, who was descended from one of the famous
old California families. The

materials used were as simple as the plan—

board and batten siding, wood roof shakes and a
cobblestone fireplace and chimney. Both the

plan and the materials proved to be perfectly suited to
the California climate and the California way of life.

bandmi House, Pasadena, Calil., 1903. Photo: Jean M-rray Bangs collection



DET\I I—S from various houses

show how Greene & Greene t(K>k
care like master craftsmen

in dealing with even the smallest
matters. And many of the
details also show how the brothers
learned and profited from the
Japanese. Much of their

success came from their feeling
for wood and how structure could
do double duty as decoration.

And wherever they used wood, it
was never left as cut, but
smoothed and shaped to become a
finished part of architecture,/end

Photos: Jean Murray Bangs collection
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Brennan Photo Service

Heresa CHECK LIST o help

The greatest family sport in America is looking
at houses. Fifty-million people do it every year.

Next month, spurred on by National Home
Week promotion and the unveiling of hundreds of
builders’ new fall models, this sport will hit its
peak.

How can you take best advantage of this op-
portunity?

Starting below is a check list for getting your
model houses ready for the crowds. Just as air-
line pilots have a cockpit check list to go over
before they take off, you can check these sugges-
tions for the model house to be sure you don’t
forget important items.

These are proven ideas, culled by h&h editors
from the best model-house builders throughout
the country. How many of them can you use?

Lay careful plans to bring out the buyers

n Is advertising planned and timed for best results?

n Have you considered radio and/or TV, if effective in
your area?

0 Do highway and directional signs make your house easy
to find?

Make families feel welcome when they arrive

Is parking space plentiful, easy to navigate?

Are facilities ready for handling children? (Consider
play areas, soft drinks, amusements, supervision.)

Have you planned traffic through the model to avoid

0

0 If you expect big crowds, will you need local police.
0

1 bottlenecks?

Put drama in your show

Have you considered night-lighting for off-beat appeal?
Would a spectacular sign or fence slop traffic for you?

Can you set your subdivision off with an impressive,
permanent entrance wall or fence?

O OooOo

Can you set up a preview opening for the press and
local dignitaries?

Take advantage of outside help

0 Arc you tied into your local program for National Home
Week? And are you in the Parade of Homes (if there
is one in your area)?

0 Will other merchants display their products in your
model (auto, hardware, furniture dealers, etc.