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Sell with the newest glamour 
Concept '70 Vinyl Flooring 

kT'V 

I • 
Congoleum-Nairn puts totally new beauty into homes: 
a seamless expanse of sparkle and glow. 
Something entirely new yet completely proved: that's a real selling asset. 
Install it with Flor-Ever Concept 70"Vinyl, newest improvement of 
America's first and most used inlaid vinyl . . . a finer sateen finish with 
the greatest scuff and scratch resistance . . . excellent stain resistance . . . 
and magical SPARKLES. See the popular Concept '70 colors (planned 
to coordinate with your smartest interiors). And learn of all the selling 
aids offered by Congoleum-Nairn. 

A L L P A T T E R N S A C T U A L S I Z E . To the 
left 6 1 0 5 , u p p e r r ight 6 1 0 1 , b e l o w 6 1 0 3 . 
S P E C I F I C A T I O N S : By the y a r d , 6 f e e t 
w i d e . M a y b e u s e d on a b o v e - g r a d e 
f loors of w o o d , c o n c r e t e or c e r a m i c t i le , 
including those with r a d i a n t h e a t i n g . 
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NuTone Presents a New Combination... 
Wall Electric Heater plus Exhaust Fan ! 

I N S T A N T H E A T F O R C H I L L Y M O R N I N G S O R O F F S E A S O N S 

K E E P S A I R F R E S H , O D O R - F R E E A N D M O I S T U R E - F R E E 

U. S. Patents Pendin 

N u o n e 

Model 9300 
Newest idea for your bathrooms — 

Electric Wall Heat PLUS Ventilation 

  

  

D O U B L E E L E M E N T 

Electric Heater 
2 armored heating elements . . 

use both for instant 5 4 6 0 B T U . . 
or single element for 2 7 3 0 B T U . 

Saves Space 
Saves installation cost . . avoids double cutouts and double wiring. Heater and 
fan operate at SAME TIME or separately. May be wired to 120 or 240 volts. 
Super quiet cushion-mounted motor. $56.95 list. S E E NEXT PAGE — ^ 



Propeller 
Circulatin 
Fan 

Enclosed 
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Ring 
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Bracket 

HEAT-A-LITE #9010 
Circulating Heater plus light. 

New flush with ceil ing design. 
Thermal protected. $49.95 list 

HEAT-A-VENTLITE #9090 
Heater plus Light plus Exhaust 

Mounting 
Brackets 

Enclosed 
Heating 
Element 

Safety 
Cooling 
System 

RADIANT HEATER #9200 
The perfect answer for fast, 

effective, safe bathroom heat. 
Radiates healthful Infra-Red 

heat throughout the bathroom. 
Thermal protected. $26.95 

 

Nu one 

Blower 
Exhaust 
Fan 

Anodized 
Aluminum 
Grille 

— 3 " Dia. 
discharge 

"Plug-in' 
Motor 

BATHROOM FAN #8330 
Fits in Ceiling or in 4 " Wall . 

for draft-free, odor-free and 
moisture-free bathroom. New 
cushion-mounted blower fan 
is super quiet. $23.95 list 

Discharge Blower 
Exhaust 
Fan 

 
 

VENT-A-LITE #8660 
Exhaust Fan plus Ceiling Light 
both for cost of a single unit. 

Blower is quiet . . exhausts just 
the right amount of air without 

chilly drafts. $36.95 list 

F R E E C A T A L O G S Write N U T O N E . \nc. Write Dept. HH-8 , Cincinnati 27 , Ohio 

   All p r o d u c t s s h o w n a r e p r o t e c t e d by U . S . P a t e n t s 
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to cus tom-bu i l t 

o r m a s s p r o d u c e d 

h o m e s , B&G 

H E A T I N G 
A D D S E X T R A V A L U E 

Designed and owned by Mr. Harry Weese, Chicago architect, 
this home was selected for "Record Houses of 1960". 

300 Hydro-Flo heated homes in this development were sold over one week-end. 

J 

BOOSTER 
The k e y unit of a B & G Hydro-Flo 
S y s t e m — a quiet a u t o m a t i c a l l y 
con t ro l l ed e lec t r ic p u m p which 
c i r c u l a t e s hot w a t e r through the 
h e a t i n g s y s t e m . Hydro-Flo e q u i p ­
ment c a n b e insta l led on a n y hoi 
w a t e r h e a t i n g bo i le r . 

To homes built without regard to cost, B&G Hydro-Flo 
Forced Hot Water Heating brings comfort which matches 
the highest standards of design and construction. Where 
homes are built to sell competitively, B&G Hydro-Flo 
Heating adds distinction which gives them a strong selling 
edge over less adequately heated homes. 

A builder who is installing B&G Hydro-Flo Heating in 
thousands of homes says this— 
" I n deciding on this type of heating, we were guided by 
the need in this highly competitive market for a feature 
of outstanding sales power. Radiant heating, with its sun­
like warmth can't be equalled for genuine comfort and 
cleaner, quieter operation. I t s warm, draftless floors guard 
against usual winter i l l s ." 

"Hydronic Homes" Sales Promotion for Builders 
Every builder should see this presentation! There's no 
obligation in getting the facts on this comprehensive pro­
gram of ideas and sales helps for utilizing the outstanding 

and exclusive advantages of hydronic* heating. 
Write, phone or wire today. 

* Modern hot water heating. 

B e l l & G o s s e t t 
C O M P A N Y 

Dept. GH-10, Morton Grove, Illinois 
Canadian Licensee: S. A. Armstrong. Ltd.. 1400 O'Connor Drive, Toronto 16, Ontario^ 
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Interiors bv Char les Anna Marsh 
Photographs by Huiin of Alderman Studios 

F o r a b o v e d o o r s , s p e c i f y F l o a t - A w a y " C o l o n i a l , " 8 ' - 0 " h e i g h t , a n y w i d t h r e q u i r e d . 

D o e s $ 1 4 . 9 7 E x t r a P r o f i t 

p e r C l o s e t I n s t a l l a t i o n I n t e r e s t Y o u ? 

With a pre-packaged Float-Away door . . . 20 minutes time . . . a hammer and screw driver . . . you can 

make $14.97 additional profit on every closet you build. Float-Away metal closet doors completely 

eliminate unnecessa-y framing, wall finishing, costly labor. Write or wire collect today for proof of the 

Float-Away profit story. 

F L O A T - A W A Y 
]173 Zonolite Road, N. E. 

   

   

C O M P A N Y 
Atlanta 6, Georgia 

Floai-Away meta! closef doors are made to fit all standard modular openings — available in Flush 

Panel, Louver or Colonial, prime coated — also prefinished Lauan and Birch. Five-year guarantee. 



D A V E F O X , F O X a n d J A C O B S C O N S T R U C T I O N C O . , D A L L A S s a y s . . 

VoodomMX hoi tiem d̂oo4 

"In Fox and Jacobs model homes, we insist on outstanding product in the refrigeration field. 
outstanding furnishings—both to interest 
prospects and to reflect the basic quality 
of construction. That is why we feature the 
Foodarama by Kelvinator in our model 
kitchens. In our opinion, Foodarama is the 

We believe it has tremendous appeal for 
women particularly. They seem to love the 
idea of having a 12 cu. ft. refrigerator and a 
6 cu. ft. upright freezer right in the k i tchen-
all in just 41 inches of wall space." 

ONE OF THE NATION'S TOP 
BUILDERS, Dcwe Fox and his partner, 
Ike Jacob*, have won national recognition 
irith eight major building awards. Mr. Fox 
is now the National Chairman of the 
Merchandising Committee of NAHB. 

No ordinary refrigerator helps sell homes like Foodarama by Kelvinator! 
Builders are reporting exciting sales results with 
Fabulous Foodarama by Kelvinator. And with all its 
terrific sales appeal, it's actually priced lower than 

w&u oppkoMCt made by 

many ordinary refrigerator-freezers! Write or wire 
today for the special Foodarama Builder Plan. Let 
Foodarama help sell your homes. 

Q I I U Divis ion of Amer ican Motors Corp., Detroit 32 , Mich igan 
Refrigerators • Electric Ranges • Automatic Washers • Clothes Dryers • Home Freezers • Disposers • Room Air Conditioners • Dishwashers • Electric Water Heaters • Dehumidifiers 

A U G U S T 1960 3 



RUBEROID gives you quality where it will be seenl 
FRED C. SPROUL, Sproul Homes Inc., Colorado 
Springs, Colorado: "Here at Sproul Homes we 
believe the picture a home buyer gets the moment 
lie drives up to a house is worth a thousand sales 
words. That is why we desire both quality and 
appearance in our roofing and sidewalls. Use of 
RUBEROID roofing and siding lets the buyer 
know right away that Sproul Homes specialize in 

quality construction. And the way RUBEROID 
products stand up over the years helps Sproul 
Homes build their reputation while building sales." 

m 
RUBEROID 

500 FIFTH AVENUE . NEW YORK 36 , N.Y. 

4 H O U S E & H O M E 



What are the big ideas 
in your latest bath­
rooms? Are they ordi­

nary rooms? Or are they "idea" rooms that cash in on the 
growing trend to extra convenience and beauty,.. the trend 
that is making bathrooms the most newsworthy rooms in the 
home. Bathrooms are the only completely furnished rooms in 
the homes you sell. When designed with imagination, they 
are second to no other rooms in their appeal to buyers...and 
in the way they can set your homes apart from other models. 

HERE ARE SOME WAYS TO PUT BIG IDEAS INTO YOUR BATHROOMS• 
A U G U S T 1960 



STOP PROSPECTS 
WITH AN 

ORIGINAL USE 
OF FIXTURES 

Imagine the luxury look of a bedroom that has 
a dressing table with storage space and the 
convenience of running water. A Gracelyn cabi­
net-lavatory does the trick. Install it back to 
back with another Gracelyn in the bathroom, 
to cut piping costs. Buyers stop, look and re­
member your new home when you feature this 
Norwall wall-hung toilet. It makes a bath­
room look bigger and makes cleaning easier. 

L 

m r i . PLAN A BATH WITH 
IUCH- CHILDREN IN MIND 
Install fixtures that are easy for chil­
dren to use. For example: The Restal 
receptor bath has sides 4" lower than 
most tubs—making it easy for Junior 
to step in and easy for Mom to bathe 
him. The Restal is an ideal shower 
bath for anyone. Side-by-side lava­
tories can be placed at different heights 
(or a fold-out step installed) for chil­
dren of different sizes. The 14"x 14" 
Dentaledge can be an extra lavatory 
just for brushing teeth. Here's a way 
to "customize" a home without add­
ing extra cost. 

IDEA: ADD A BATH WITH­
OUT ADDING SPACE 

You can find space for the extra bath­
rooms people want without increasing 
floor area. Check your plans, and you 
will find that space. Example: The 
end of a hall plus the corners of two 
adjacent bedrooms can become a bath­
room, with doors to each room. Ex­
ample: Build a mud room off the 
kitchen or as part of the utility room, 
with a space-saving Viking corner 
lavatory. Example: Install a powder 
room, or half bath, under the stairs 
leading to the second floor or under 
the basement stairs. Use a Compact 

6 H O U S E & H O M E 



toilet and a small cast iron Ledgemere 
lavatory. The space is there when you 
look for it. Why not build in the solid 
sales appeal of an extra bathroom or 
half bath? 

 

TOP OFF THE BATH­
ROOM WITH GLAMOR 

A single-lever lavatory faucet will 
catch the eye of model-home visitors. 
Place a sign nearby that encourages 
them to try the fingertip control. 
Nothing of comparable size packs the 
interest and convenience of this glam­
orous American Standard fitting. 

IDEA: BATHE YOUR BATHROOMS IN COLOR 
Get professional help from your American -
Standard representative. He has decorat­
ing schemes planned around fixture colors, 
with samples of tiles, flooring, walls, 
towels, shower curtains and a brand-name 
list that's a helpful buying guide. 

A U G U S T 1960 



A M E R I C A N - S T A N D A R D M O N T H L Y R E P O R T 

WHAT'S NEW FROM AMERICAN-STANDARD? 
. NEW GAS FURNACE DESIGNED 
- FOR HEAVY COOLING LOAD 

This new gas-fired furnace is designed to handle the 
extra volume of air required for air conditioning in 
warmer climates. A real space saver, it fits in an alcove, 
closet, under stairs—almost any place. The typical 
basement installation shown has a cooling coil on top 
of the furnace connected to an American-Standard con­
densing unit outdoors. The furnace arrives assembled, 
wired and tested, ready to hook up and start up. All at 
a price below many units with fewer features. 

TWIN APPLIANCES COOK THE 
DINNER-WASH THE DISHES 

Youngstown Kitchens' beautifully matched Diana Oven-
Range and Dishwasher-Dryer are "built-ins"—with 
quality built in. The Oven-Range installs in minutes, 
as easily as a base cabinet. It's versatile, too—range 
top and oven can be installed for use as one unit or 
separately, giving you maximum flexibility. The new 
24" dishwasher features vinyl-coated racks with 
capacity to wash and dry service for ten. Both come in 
Monterey Beige, Chrome, Antique Copper and White. 

NEW LAVATORY HAS TRIM 
LINES-COMPETITIVE PRICE 

The New Ledgewood lavatory of durable enameled 
cast iron has the smooth, modern lines so popular today. 
It is attractively priced, too. The Ledgewood features 
a deep, roomy bowl, anti-splash back, hidden front 
overflow, handy back shelf and gently rolling rim. 
Available in a variety of decorator colors and white, 
and in 19" x 17" and 22" x 19" sizes. 

CHURCH SEAT and cover 
snap off, without remov­
ing hinge posts, for easy 
cleaning. Seat No. 300 is 
smartly designed and has 
a streamlined cover. Both 
of high-impact plastic in 
white and colors. 

For more information write to: 
AIR CONDITIONING DIVISION PLUMBING AND HEATING DIVISION 

40 West 40 St., Hew York 18, N.Y. 40 West 40 St.. New York 18, N.Y. 
C. F. CHURCH DIVISION YOUNGSTOWN KITCHENS DIVISION 
Box 471, Holyoke, Mass. University St., N.E., Warren, Ohio 

A - « .Si .nd.nl and .S l .nd .n l* M tradamar.a of Air I Radiato' l» *".!.•>.I.>.1 Sanda/y Coiporation 

f .aO^LBaV \ 

i i ^ J j A M E R i C A N - ^ t a n d a r d 
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HOW MANY 
HOMES COULD 

YOU S E L L , 
I F YOU PAINTED 

A L L OF THEM 
B L U E ? 

Si 

 

  

ANOTHER NEW PRODUCT FROM 

T&facd Hardware 

5"* 
n f 

SLIDING DOOR SET 
Designed for quick and e a s y installation; elimi­
nates those irksome cal l backs . Home buyers 
like the smooth, quiet action of the % " d i a m ­
eter nylon rollers. No. 6 8 0 Sliding Door Set is 
a d a p t a b l e for either 3A" or 1 V»" doors . 
S e p a r a t e f a c i a is optioned. 

Wfckd Hardware 
cabinet hardware gives you 21 different 
finishes to please discriminating buyers 
Today's home buyer has some very definite ideas about 
color, style, and finishes. That's why so many builders 
choose National Mfg. Co. cabinet pulls, ornamental 
hinges, door butts and other items that help make a sales 
impression. You can please them all from the big selec­
tion of styles and finishes you will find at your National 
hardware dealer. Look for the familiar blue cartons . . . 
they're your guarantee that the hardware inside is quality 
you can rely on. 

NATIONAL MANUFACTURING COMPANY 
19008 F i r s t A v e . S t e r l i n g , I l l i n o i s 

A U G U S T 1960 9 



   
  

P u t A n d e r s e n ' s c r e a t i v i t / i 

t o t v o r k f o r y o u ! 

A n A n d e r s e n F l e x i v e n t -

H o p p e r S t y l e ! 

T h e s a m e F l e x i v e n t -
A w n i n g S t y l e ! 

Fiexivents* help you parlay builders' benefits into 
sales stimulants 

Every so often, you find a btrildiag product of such 
excellence that i t offers you significant savings . . . 
yet offers your customers feature after desirable fea­
ture. Example: the Flexivent -window l ine—from the 
quality shops of Andersen ! 

Versati l i ty is the key advantage of Flexivents. You 
can install cadi unit in any of three ways: as an awn-
ing, hopper <>!• easement sash. You can use it wsmt. 

alone . . . or in ribbons, stacks or an infinite va­
riety of groupings. Us design is simple and clean. 

10 

So is its insinuation. So is its operation. 
Wisely. Andersen glazes its Flexivent line with qual­

i ty glass. When you demonstrate a Flexivent window, 
there'll be no disturbing flaws or distortions in the 
glass to mar your sales story! 

Tlic standards set by Andersen, and other leading 
sasli manufacturers, are high ones. American-Saint 

(iobain, as a supplier of glass to practically all 
pre-glazed sash makers, is proud to serve the 
window makers of America. 

Creative ideas In gtna 

H O U S E & H O M E 



E N T R A N C E T R E A T M E N T . 
P a t t e r n e d g l a s s p a n e l s 

f r a m i n g the d o o r let in na tura l 
l ight , a d d a l e e l i n g of 

h o s p i t a l i t y a n d w a r m t h - y e t 
p r o t e c t p r i v a c y . This g l a s s is 

D o u b l e x ® by A - S G . 

P R I V A C Y — A N D 
P R O T E C T I O N . A l t e r n a t e 
p a n e l s of C o r r u g a t e d o n d 
M u r a l e x ® g l a s s , f r amed in 
r i c h r e d w o o d , s c r e e n a p a t i o 
a g a i n s t o n l o o k e r s . . . a n d 
w o r d o f f u n w a n t e d b r e e z e s . 

These creative ideas in glass 
add value far exceeding their 

Time and time again, builders have dis­
covered that decorative glass can be a 
powerful sales stimulant. 'Ex t ras ' like 
those pictured here are low in cost, yet 
highly merchandisable. I n fact, func­
tional glass can replace costlier instal­
lations. A Blue Ridge patterned glass 
wall , f o r instance, eliminates lathing, 
plast ering and decorating on both sides 
. . . calls fo r far less labor. 

The Blue Ridge glasses shown here 
are a small sampling f rom the dozens 
of available designs. I f you wish, you 
can give a prospect his own choice of 
patterns . . . or individualize each of 
your houses by varying the patterns 
yourself. 

Whether you o f f e r a dramatic ex­
panse of glass or just a glamorous ac­
cent, remember: you ' l l find no broader 
line, no higher quality, than patterned 
Blue Ridge glass by A-SG! Contact your 
local glass jobber, or our district office 
nearest you. 

R O O M D I V I S I O N . A d i v i d e r 
g l a z e d wi th luxurious 
V e l v e x ® s e p a r a t e s l iving a n d 
d i n i n g a r e a s . . . s e r v e s a s a 
smart d i s p l a y for p l a n t s , 
b r i c - a - b r a c , g l a s s w a r e , e t c . 

L I G H T T R A N S M I S S I O N . 
P a n e l s of F l u t e x ® s c r e e n 
(his l iv ing room from the 
s t r e e t , y e t admit p len ty of 
l ight. C o l o r s a n d s h a p e s 
of t h e n e a r b y p l a n t i n g 
c o m e through too . 

P A R T I T I O N I N G . T h e rhythmic 
l i n e s of B l u e R i d g e 
C o r r u g a t e d g l a s s g ive a 
str ik ing d r a p e r y ef fect to this 
par t i t ion . . . m a k e two rooms 
l igh ter , b r i g h t e r , m o r e 
s p a c i o u s in f e e l i n g . 

S-A-IlsTT G O B A I N C O R P O R A T I O N 
Dept. HH-30, 625 Madison Avenue, New York 22. X. Y. 

Dist r ic t S a / e s Off ices. - A t l a n t a • Bos ton • C h i c a g o • D a l l a s • Det ro i t • K a n s a s C i t y , M o . • l o s A n g e l e s • N e w York • Pi t tsburgh • S a n F r a n c i s c o 
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IMPERIAL 
M O D E L F U - 7 0 

R C A W H I R L P O O L D I S H W A S H E R S 

11 * i * 
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Filter-Stream Dishwashing.. . 
eliminates tedious s c r a p i n g 
and pre-rinsing. Water is kept 
free of food particles by the 
Filter-Stream* system wash­
ing action that constantly fil­
ters the wash and rinse water. 

* T m k . 

"Random-Loading"... 
racks that permit loading and 
intermingling of dishes in the 
most efficient manner for max­
imum capacity. It's almost im­
possible to load the dishwasher 
incorrectly. 

Your fam ily will love our fam ily of home appliances 

Product* of WHIRLPOOL CORPORATION St. Jowtph, Michigon 

provide the real work-saving 
conveniences today's buyers demand! 
Home buyers are becoming more demanding. 
Whirlpool is working with you by providing dish­
washers with deluxe features buyers want such as: 

• Built-in water heaters 
• Capacity for up to 14 place settings 
• Select-A-Door* front panels 

plus four automatic dial settings with exclusive Dial-
A-Cycle* control, two automatic detergent dispensers 
and automatic wetting agent dispensers. And 
RCA W H I R L P O O L Dishwashers are very modestly priced. 
There is also an R C A W H I R L P O O L companion Food 
Waste Disposer with quiet, positive action, three-
position cover control and built-in reversing switch. 
It installs easily. 

Mail coupon for f u l l details 
C o n t r a c t S a l e s D i v i s i o n , 
W h i r l p o o l C o r p o r a t i o n , St . J o s e p h , M i c h i g a n HH-8-0 

P l e a s e send me complete information on the new R C A W H I R L P O O L 
Dishwashers and Food W a s t e Disposers. 

N a m e . .T i t le . 

Firm N a m e . 

Utm of tiodomorki M <"><> * C A oulfioinad bv l iod«mork o . n . f Radio Co/ooiolion ol i o i n i 

Firm A d d r e s s . 

Ci ty 

County 

-Zone . 

. S t a t e . 
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F O L L A N S B E E S T E E L C O R P O R A T I O N 
Follansbee, W e s t Virginia 

WILLIAM E. BOYD R E S I D E N C E . E L PASO. T E X A S 
A R C H I T E C T : RAY P A R R I S H , S C O T T S D A L E . ARIZONA 

ROOFING C O N T R A C T O R : L. & K. S H E E T METAL 
ROOFING CO. . E L PASO. T E X A S 

 

 
 

Beautiful Roofing and Beautiful Dreamers 
It used to be that the roof of a house was a very unimaginative thing—installed 
mainly to afford protection against the elements. It was given little considera­
tion in the overall aesthetic expression of the house. 

Then, a number of beautiful dreamers—architects and builders who felt that 
the roof was a significant design feature—began to design roofs that became 
the focal point of the house's beauty. 

Follansbee Terne, an architectural roofing metal, has been used as the roofing 
material for many of these houses because its use places no limit on the imagi­
nation of the designer. Terne is versatile, allowing the desired expression of 
form, function and color because it can be applied in so many ways. 

Follansbee Terne is a very practical roofing material, too. Properly installed 
and painted, it will last more than a lifetime. It can be painted any color, any 
time, to harmonize with other aesthetic changes. Painted a light color, it will 
reflect most of the sun's heat. And Follansbee Terne is completely fireproof. 

Materializing a beautiful dream with Follansbee Terne is the practical way to a 
distinctive roof—one which makes a house an outstanding and beautiful struc­
ture. If you do not have the latest information on Follansbee Terne, we would 
be very pleased to send it to you. 

Follansbee is the world's pioneer producer of seamless terne roofing. 

A U G U S T 1960 
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M O D E L H O M E S A R E B E T T E R H O M E S W H E N Y O U U S E 

ix a l l 

Let your creative desires take over . . . and you'll find a Qualitybilt window 
treatment available to match every inspired idea perfectly! The builder 
of this model home did! 

Hundreds of delightful combinations like this model home kitchen and 
dining room can be created from Qualitybilt's complete line of over 120 
types and sizes of units! 

t y b i l j 
ÔODWORE 0 

14 

Successful home builders know that the only 
way to sell more homes . . . profitably . . . is 
with new ideas, like this well-attended Better 
Homes & Gardens I D E A HOME in M i l ­
waukee, Wisconsin. The imaginative use of 
Qualitybilt Kitchens, Windows, and Millwork 
in this model home stimulated the interest of 
home prospects tremendously . . . put them in 
a buying mood. Best of all . . . these builders 
have found that Qualitybilt lets them sell 
Quality without the usual extra price tag. 

Why don't you plan to capture more home pros­
pects with Qualitybilt! Your nearby Qualitybilt 
distributor can show you how! 

F A R L E Y & L O E T S C H E R M F G . C O . 
DUBUQUE, IOWA 

E N T R A N C E S / DOORS / FRAMES / SASH / B L I N D S / C A S E M E N T S / S L I D I N G DOORS 
S C R E E N S / COMBINATION DOORS / S T O R M S A S H / MOULDINGS / INTERIOR TRIM 
S A S H UNITS / L O U V E R S / K ITCHEN C A B I N E T UNITS / C A B I N E T WORK 
S T A I R W O R K / D I S A P P E A R I N G S T A I R S / " E A R L I T E " LAMINATED P L A S T I C S . 
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L o o k h o w s t r o n g ! A 200-pound man can stand on the 
knobs of a "California" lock without causing the slightest 
damage. That's because this lock has far and away more 

bearing surface than average. In each knob of a "Califor­
nia" lock the spindle is supported by two bearings spaced 
scientifically for maximum strength. Result: no droop. 

It's one of the reasons "California" locks are so trouble-
free, and why they save you a big part of their cost by 
eliminating call backs. 

All "California" locks have cold rolled zinc-dichromated 
steel parts, compression springs, and non-ferrous trim. They 

an be installed in a 2" or 2W lock hole, are self-align­
ing, and can be adjusted to varying door thicknesses with 
equal knob projection. Available in Tulip and Plymouth 
designs, in bright brass, dull bronze, brushed aluminum. 

"California" locks are ideal for interior use on develop­
ment homes - perfect companions for the famous Schlage 
wafer key cylindrical locks. 

The low-cost interior lock for community developments 
I5 



Electrical outlets aplenty! 
More flexible office layout 

w»h new ^ijJjJVL 8 k * l O S t R i p 
New 3-Wire Electrostrip^ grounds office machines . . . 
gives you handy outlets you can move. 

Here's absolute electrical safety combined with an abun­
dance of outlet convenience. New 3-Wire Electrostrip is U L 
listed and meets the electrical code requirements for equip­
ment grounding. Electrostrip outlet receptacles twist into 
place anywhere on the strip. When you relocate machines, 
you can relocate outlets right where you want them! 

Sec your electrical contractor about 3-Wire Electrostrip. 
He'll install it swiftly, economically—without mess, with­

out disrupting work schedules. Electrostrip is the safe, 
modern system for wiring offices, showrooms, shops and 
institutions. It provides electrical outlets aplenty! 

BuIlDog Electric Products Division, I -T-E Circuit Breaker 
Company, Box 177, Detroit 32, Michigan. In Canada: 80 Clay-
son Bd., Toronto, Ont. Export Division: 13 E . 40th St., New 
York 16, N .Y. 

B U L L D O G E L E C T R I C P R O D U C T S D I V I S I O N 
l - T - E C I R C U I T B R E A K E R C O M P A N Y 

Installs quickly on wall surfaces Outlets anywhere you need them 
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pride 
How a house looks usually determines how it will sell. 

That's why so many successful builders feature 
genuine cedar shingle roofs and cedar shake walls. 

Because pride of ownership is a mighty potent force. 
And pride begins with exterior appearance. The 

Y)'!J^PI) fl QP natural character and unmistakable thick-
JJwl VI(/Hot/ n e s s o f a c e d a r shingle roof.. . the rich shadow-

lines, deep-etched striations and cheerful factory-
applied colors of cedar shake walls . . . appeal to that pride of 

C ;; , , - , ownership. When you build with 

| m^. 3 cedar, you build with pride. 

 
  

For complete application details see your Sweet's File, or write... 

RED CEDAR SHINGLE B U R E A U 
5510 White Building, Seattle 1, Washington 

550 Burrard Street, Vancouver 1, B. C. 

A U G U S T 1960 17 



Model RJ76-A right-hand panel Model RJ77-A left-hand control panel 

O n l y H o t p o i n t C R E S T O v e n s 

g i v e y o u a l l o f 1 9 6 0 ' s n e w e s t , m o s t e x c i t i n g f e a t u r e s 

NEW hood-fan automatically removes cooking odors 
during broiling and barbecuing. 

NEW control panel comes mounted on side that fits your 
kitchen plan best. 

NEW ventilation system circulates more even heat over 
every inch of each shelf for better baking. 

NEW mirrored window gives a clear view inside when 
oven lights are on, but with them off the window acts as 
a mirror, hiding the oven interior. 

NEW full-width door lifts off; new chrome floor liner, 
oven units and broiler spatter guards remove for faster, 
easier oven cleaning. 

PLUS-Rota-Grill for recipe-perfect barbecues, Roast-Right Meat thermometer for just-right roasts. 

Model RU75-A N e w H o t p o i n t C R E S T S u r f a c e 

S e c t i o n - w i t h C o o k B o o k C o n t r o l s a n d 

C a l r o d ' R e c i p e H e a t U n i t s 

Now you can offer your prospects an end to cooking guess­
work and an aid to recipe-perfect meals every time. One 
glance at Hotpoint's simple Cook Book instructions on the 
control panel shows how to enjoy the easiest cooking ever. 
One touch of a button lets your customers cook with Recipe 
Heat. . . heat as accurately measured as the ingredients of 
any recipe. And with the temperature-controlled Super-
matic unit any pot becomes an automatic cooking utensil. 

18 H O U S E & H O M E 



much MORE 10 SHOW 
MORE 10 SELL 

in the showplace of your home 
Selling homes is really a "show" business and 
Hotpoint's business is to give you more to show and 
more to sell. That's why 1960 Hotpoint built-ins 
have more exciting, sales-boosting features than 
ever before. Features that say quality and better 
living the minute your prospects see them. Fea­
tures that put new beauty and convenience in the 
showplace of your homes- the kitchen. 

Never before has Hotpoint ofTered you so many 
models to choose from-all competitively-priced 
so you can build famous Hotpoint quality and con­
venience into even your moderately pric ed homes. 
And Hotpoint built-ins are available in four colors, 
classic white, stainless and brushed-ehrome finish. 
Put the extra salespower of 1960 Hotpoint built-ins 
in your home today. 

New Hotpoint 
Automatic Dishwasher 
with exclusive 
Double-Deck Washing Action 

Only Hotpoint offers your customers a 
separate spray for each rack to wash 
dishes spotlessly clean. Top spray (1) 
washes glasses, dishes in upper rack, 
lower spray (2 ) scrubs away dirt from 
plates, utensils in bottom rack. Big 
front-loading Roll-R-Racks hold com­
plete dinner service for 12. And Hot-
point's up-front connections mean 
faster, easier installation for you. 

Jf 

New Hotpoint 
Disposall 1 is 
easier to install 
because plumbers 
helped design it 

Model MB65-A 

The Hotpoint Disposall food 
waste disposer installs fast— 
and it pulverizes and disposes 
of food waste quickly because 
of its super-hard cutting teeth 
and "jam-free" design. 

Model DE-1 

W h e n y o u b u i l d i n H o t p o i n t y o u b u i l d i n P u b l i c P r e f e r e n c e 

  

L O O K F O R THAT | DIFFERENCE! 
A Division of Genera/ £lectric Company, Chicago 44, Illinois 

E L E C T R I C R A N G E S • R E F R I G E R A T O R S • A U T O M A T I C W A S H E R S • C L O T H E S D R Y E R S • C U S T O M LI N E 

D I S H W A S H E R S • D I S P O S A L L S " • W A T E R H E A T E R S • F O O D F R E E Z E R S • A I R C O N D I T I O N E R S 
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The ONLY paneling 
protected with the ! 

£ B R U C E 
• p a t e n t e d 
1 f i n i s h 

U s e Bruce-Ply Welsh hardwood paneling 
for walls that look their beautiful best 

when buyers visit your homes. Because it 
was originally developed for use on hard­
wood flooring, the PlyWelsh finish has 
maximum durability . . . is without peer in 
the paneling field. Scratch, mar and chip 
resistance are achieved with pressure im­
pregnation and infra-red baking. This proc­
ess makes the finish part of the wood itself, 
enhancing the natural beauty of grain and 
color for walls that look new for a lifetime. 

P r e f i n i s h e d m o l d i n g s t o m a t c h 
Matching moldings, panel stretchers, putty 
sticks and stains simplify installation and 
reduce your costs. Get the facts today from 
your local PIvWelsh distributor or write for 
literature. Welsh Plywood Corporation. 
Subsidiary of E . L . Bruce Co., 16S0 Thomas 
St., Memphis 1, Tenn. 

p l y U J e l s h 
p r e f i n i s h e d 

H a r d w o o d 
P a n e l i n g 
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The finish won't chip o f f ! 

Bruce-PlyWelsh Antique Birch 

H O U S E & H O M E 



   

   
  

 
 

 

 

 
     

 

 

 

Forgive me if I'm carried away by my Progress Electronic Range Hood. Imagine a range hood that requires 
770 duct work, no charcoal filters, no complicated installation that is magically electronic. That's my Progress 
Electronic Range Hood, engineered to outperform all previous ductless hoods. It works through electrostatic 
action that disintegrates millions of microscopic, grease-laden particles, neutralizes them. Then air is returned, 
purified! That, my friends, is science, not magic, but it all adds up to the same wonderful result. With the 
push of a button, smoke vanishes, grease and soot and cooking odors disappear. My kitchen becomes so fresh 
and sweet and cool I can close my eyes and imagine myself floating over a sun drenched field of mountain flowers! 
That's my Progress Electronic Range Hood. 
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R E P O R T O N A S T M A C C E L E R A T E D A G I N G T E S T # D - 1 0 3 7 - 5 6 T : 

NO CRACKING • SPLITTING • 

  

  
 
 
 
         

          
        



CHECKING OR SPLINTERING 

of Upson Primed Siding in a 
LIFETIME of outdoor exposure! 

Here's the most durable, neatest looking 
and completely practical lap siding! And 
you can't buy a more economical siding, 
either. Upson Primed Siding is cut. to 
uniform size—12" wide by 12' long. These 
precision dimensions permit exact layout. 
Edges are uniformly true and straight, too. 
Surface guaranteed knot free. No grain to 
raise or hide. Both surfaces and edges are 
primed for longer life. One side gray, one 
white . . . and this paint will positively not 
peel! Upson Primed Siding is waterproofed 
throughout. And the hidden aluminum fas­
teners (see illustration, left) not only elimi­
nate face nailing and improve appearance, 
but provide automatic venting that pre­
vents moisture build-up in the wall. 

Our technical staff will gladly consult 
with you on your requirements. Phone, 
wire or write. The Upson Company, Upson 
Point, Lockport, New York. 

jl^Here's proof! Read what brutal punishment 
Upson Primed Siding withstood during the ASTM 
accelerated aging tests estimated to be equivalent 
to 30 to 50 years of natural weathering. (The 
following six torturous steps were repeated six 
times.) 

Soaked in water Sprayed with steam Freezing storage Heated in dry air 

1. One hour at 2. Three hours 3. Twenty hours 4. Three hours 
1 2 0 T . at M O T . at 1 0 T . at 2 1 0 T . 

5.1 Repeat of 6. Eighteen hours 
No. 2 above.) at 2 1 0 T . 

Please send me the F R E E illus­
trated brochure about dura­
ble, strong and money-saving 
Upson P R I M E S I D I N G and 
related Upson products. 

T H E U P S O N C O M P A N Y 
1 8 0 U P S O N P O I N T • L O C K P O R T . N . Y . 

N A M E :  

COMPANY: 

A D D R E S S : 

S T A T E : 

THE U P S O N C O M P A N Y • U P S O N P O I N T • L O C K P O R T , N E W Y O R K 
PRIMED SIDING . D U B L B I L T • TRIM-BILT • SOFFITS • ALL WEATHER • STRONG-BILT 



"NO SUBSTITUTE FOR 
QUALITY-SO WE FEATURE 

GENERAL ELECTRIC 
HEATING AND 

CENTRAL 
AIR CONDITIONING" 

says busy Buckeye builder 

Bob and Pete Sepper of the Sepper Corporation. 

Typical home of the Sepper Corporation's project at Parkview, Ohio. 

  

" H a v i n g over th i r t y - f i ve years of exper ience in b u i l d i n g homes 
and apa r tmen ts in t he greater C leve land area, we have f o u n d 
the re is no subs t i t u te fo r qua l i t y , e i ther in t he cons t ruc t i on of a 
house, or in the p roduc ts we fea tu re in t he house. Troub le- f ree 
ins ta l la t ions , together w i t h a qua l i t y G-E Furnace or Cent ra l Sys­
t e m Air Cond i t i on ing , enab le us to be sure t ha t our c u s t o m e r 
w i l l have the proper indoor c l ima te to enjoy a l l the many fea tu res 
t ha t we bu i l d into our homes. 

"Fo r these reasons, we are f e a t u r i n g General E lec t r ic heat­
ing-coo l ing e q u i p m e n t and app l i ances in our Val ley Forge and 
Park Over look Sub-D iv i s ions . " 

So wr i tes Robert P. Sepper, Secretary-Treasurer of t he Sep­
per Corpora t ion at Fai rv iew Park, Ohio . Mr. Sepper cu r ren t l y has 
a magn i f i cen t 2 3 5 - h o m e pro jec t under way at P a r k v i e w - a n d a 
p rem ium-qua l i t y 139-home pro jec t abou t to s tar t at Fai rv iew Park. 

Whether you ' re p l ann ing 5 homes or 5 0 0 , you ' l l f i n d i t 's 
good insurance to inc lude General E lec t r ic hea t ing and cen t ra l -
sys tem air c o n d i t i o n i n g for comp le te cus tomer sa t i s fac t i on . For 
f u l l i n fo rma t i on on G.E.'s new Air of Satisfaction bu i lder sales 
p rogram tha t he lps you p romote , merchand i se and sel l your 

homes, con tac t your nearest General E lect r ic hea t ing and ai r 
c o n d i t i o n i n g d is t r ibu to r . He's l is ted in the ye l low pages of your 
phone book. Or send coupon today. 

GENERAL® ELECTRIC 
Air Conditioning Department, Tyler, Texas 

P. 0. Box 3236, Station A HH-5 
GENERAL ELECTRIC COMPANY 
Air Conditioning Dept., Tyler, Texas 
Attn.: Mr. J. J. Heffernan 
I'm interested in teaming up with General Electric's "Air of Satisfaction" program. 
Please give me ful l details. 
Name 

Firm . . 

Address 

City. 

County _ S ta te , 

2 4 H O U S E & H O M E 



H A R V E Y B r o n z e H a r d w a r e 

has sales impact you can see and feel! Har-veyv beautify 
808 Facia Series adds new exciiement to sl iding door instal lat ions. I ts 
delicate Bronze Tone blends natural ly wi th t radi t ional or modern decor 
and is a superb visual sales aid fo r your bu i ld ing. 

Operation Its " m a t c h e d " V -Groove track and T w i n N y l o n Rol ler 
Hangers guarantee you a l i fet ime o f smooth, quiet door cont ro l . 

Remember . . . for beauty and unexcelled operat ion, use Har-Vey 's* 
Decorator Bronze 808 Series. / / sells for you. 

b e a u t i f u l l y q u i e t • . . 

8 0 8 S E R I E S 
^another great Homeshield product. 

Write for Bulletin So. 27 

a HOMESHIELD p r o d u c t 

© i 9 6 0 by A M E R I C A N S C R E E N P R O D U C T S C O M P A N Y • C H A T S W O R T H , I L L I N O I S 
A U G U S T 1960 



Air conditioning 
helps sell homes— 

the SUN VALLEY All-Year ^ ^ 
helps sell them faster because it's Gas ! 

Says Donald M. Arnold, Shreveport, Louisiana builder 

"Gas Cooling and Healing 
Has Become Synonymous 
with Quality." 

    
   

  
  

FOR T H E BUILDER—Homes sell faster with Arkla-Servel Sun 
Valley* All-Year*' Gas Air Conditioning Systems! Most buyers 
today want quality, combined with economy. "That's what we 
give them in our Sun Valley Gas units," states Mr. Arnold, "plus 
efficiency, with no moving parts in the cooling-heating cycle 
to wear out." 

FOR T H E B U Y E R —A l l the comfort and the convenience of all-year 
Gas air conditioning! The buyer enjoys air condiiioning in every 
room, yet monthly bills are lower than many pay to cool a couple 
of rooms with other type units. And the full 5-year warranty 
pleases both the buyer—and the builder. Comes in sizes to fit any 
house. For complete details, contact your Gas company or write 
Arkla Air Conditioning Corp., General Sales Office, 812 Main 
Street, Little Rock, Ark. A M K R I C A N G A S ASSOCIATION 

ONLY 
d o e s s o m u c h more, 

Trademark. for s o much l e s s ! 

H O U S E & H O M E 



The Gracious Life 
Of Ceramic Tile 

Fashion... Made 
Practical For Any-

Setting. . . WALLS, 
FLOORS... 

INTERIORS And 
EXTERIORS 

VICO 6LAZE0 B U C K S H O T 
Now in new Des igner Pa t te rns . Th is 

C u s h i o n - E d g e d . Finely G r a i n e d , 
Hi -Luster T i l e is amaz ing ly 

durable and even Frostproof . Mix 
or Match a s pre fer red . . . c a n be 

color co-ord inated wi th 
any other V ICO t i le . E x c l u s i v e 

" P e r f o - M e s h " back ing for s p e e d 
and e a s y ins ta l la t ion . In 2 f t . by 1 f t . 

s q . s h e e t s of 1 i n c h s q . t i l e s . 

VICO UNGLAZED L A R G E RANDOM 
A s s o r t e d rec tangu la r a n d s q u a r e 

t i les are combined to make th is 
Random P a t t e r n . Sa t in -Smooth 

S u r f a c e in c l e a r Luminous C o l o r s . 
Cush ion -Edged and Frostproof , 

Imperv ious to L i q u i d s , and 
Permanent ly Durable . Ava i lab le 

in 2 ft. by 1 ft. square s h e e t s 
of 2" x 2". 1" x 2" and 

1" x 1" t i l e s , b a c k e d wi th 
" E a s y - O f f " paper . 

     

 

Always Specify VICO Ceramic Tile,The Right Tile 

To Suit Every Requirement, For Every Job! 

Contact Your Local Distributor For Samples, Prices, 
And Further Information, Or Write Direct To: 

- & . 

Awarded The S o l 01 
Approval Issued By 

The American Standards 
Testing Bureau 

A I M 

C O R P O R A T I O N 

285 Madison Avenue • New York 17. N. Y. 

VICO Uj a Reg Trade Mark o* the Amsterdam Corp, 



built today. 

   

 

 
 

 
 

  
 

 

    

the key to sales and profits! 
The recognized quality of genuine lath and plaster construction 
is the wise builder's answer to a customer demand for assur­
ance of quality.. . wi l l quickly turn prospects to buyers... wi l l 
enhance the reputation of the builder who wants to be known 
as "the man to do business with"... 

When prospects knock on the ivall... be sure it's G e n u i n e L a t h a n d P l a s t e r 

N A T I O N A L B U R E A U FOR L A T H I N G AND P L A S T E R I N G , I N C . • 311 Tower Bldg., 1401 K St. N.W., Washington 5 , D . C 
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R & M - H u n t e r 

C o n v e c t i o n B a s e b o a r d 

Electric Heat at its best I 

  

   
    

    

  
   

  
  

   
   

    
    

F E A T U R E S 
High and low density—Low wattage systems ideal for 
residential use. Higher wattage units primarily designed for 
institutional or commercial application. U.L. approved. 
Automatic controls—Built-in thermostat sections control 
comfort levels in each room. 
Thermal cut-out—Each section has thermal cut-out switch 
to prevent any over-heating if air flow through unit is cut off. 
Accessories—Convenience Outlet Sections (240 or 120 
volt), Dummy Sections. Matching End Plates and Corner 
Pieces, Built-in Thermostat Sections, Wall Thermostats. 
Other data—Heating sections operate on 240, 277 or 208 
volts. Section lengths: 32" and 48". 6%"high x 2y4" deep. 

New, exclusive 
HONEYCOMB HEAT EXCHANGER 

increases warm air delivery 
In the new R&M-Hunter Convection Baseboard, 
heating engineers have combined a fast-action, high­
ly efficient heating unit with newly designed Honey­
comb heat cells of non-corrosive aluminized steel. 
The result is greater metal-to-air ratios, providing 
more efficient heat transfer at lower surface temper­
atures. This means more comfort at less cost. 

A I R F L O W D E S I G N D E L I V E R S 
H E A T W H E R E I T ' S N E E D E D 

Directional outlet speeds circulation of 
warm air into room, away from wall. The 
advanced design of the R&M-Hunter Con­
vection Baseboard achieves a 9-to-l ratio 
of warm air delivery to radiant heat. 

For complete d a t a , w r i t e 

H U N T E R D I V 1 S I O N - R O B B I N S & M Y E R S , I N C . 
2458 Frisco • Memphis, Tennessee 

a m 

y 0 R&M-Hunter B A T H R O O M T R I O 

W r i t e f o r 

color l i t e r a t u r e . 

Light—Ventilation—Heat in one unit 

This new R&M-Hunter unit provides any combination of 
light, ventilation and heat for complete bathroom con­
venience. The beautifully designed chrome and glass grille 
is flush mounted. Lights give brilliant diffused illumination 
through Alba-lite glass panels. An electrically reversible 
axial flow fan distributes 1450 watts of heat instantly, or 
exhausts air to ventilate bathroom. U.L . approved. 
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Won't corrode, won't rust. 
Every operating part either 
stainless steel or heavily 
plated for rust and cor­
rosion resistance. 

Two easy-to-see positions. 
It's either " o n " or "off." 
No third "tripped" posi­
tion to cause confusion. 

The only circuit breaker 
with modern styling, fin­
ished in neutral sandal­
wood, Cutler-Hammer Safe-
tybreaners will blend with 
any decorative motif. 

 

Double protection. Both a 
magnetic trip for short 
circuits and a bimetal trip 
for sustained overloads. 

H O U S E & H O M E 



( -
Here's the new way to 

show that you've installed 
Full Housepower 

(it's the new Cutler-Hammer Safetybreaker Center) 

H e r e ' s t h e s m a r t l y - s t y l e d l o a d 
c e n t e r that s a y s q u a l i t y a n d F u l l 
H o u s e p o w e r to p r o s p e c t s . 

Now Cutler-Hammer presents you with 
a powerful new selling feature for your 
homes—the new Cutler-Hammer Safety-
breaker. It's styled in attractive sandalwood 
color for m a i n floor installation. 

Have your electrical contractor put the 
new Safetybreaker in or near the kitchen 
of the next home you build. It will indi­
cate to prospects that the wiring is modern 
and high quality. I t ties in with all 
the advertising and promotion about Full 
Housepower. And, it's the best looking cir­
cuit breaker you've ever put in a home! 

But, the Safety breaker's good looks aren't 

the only feature that distinguish it from 
the crowd. Due to its ingenious construc­
tion, it's the safest circuit protection you 
could offer. 

And, it's so easy to understand for the 
housewife. Only two easy-to-see positions 
on the Safetybreaker unit—"on" and "off." 
No tripped, mid-position to cause confusion. 

F o r m o r e d e t a i l s on how the new 
Cutler-Hammer Safetybreaker can help you 
sell your homes faster, have your electrical 
contractor get in touch with the Cutler-
Hammer electrical distributor. Or call the 
distributor yourself and ask him what's 
new with the Safetybreaker. He'll be glad 
to tell you. So would a representative from 
the Cutler-Hammer sales office nearest you. 

WHAT'S NEW? ASK... 

C U T L E R - H A M M E R 
Culler-Hammer Inc.. Milwaukee. Wisconsin • Division: Airborne Instruments Laboratory • Subsidiary: Cutler-
Hammer International, C . A. Associates: Canadian Cutler-Hammer, Ltd.; Cutler Hammor Moxicana, S . A . 
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®  C O P P E R 
' ( D R A I N A G E , W A S T E AND V E N T ) 

TUBE A N D S O L D E R - T Y P E F ITT INGS 
C A N SAVE Y O U UP TO 15% A N D Y O U 

GET A BETTER I N S T A L L A T I O N T O O ! 

You can install STREAMLINE DWV COPPER TUBE AND FITTINGS at savings up to 1 5 % and get the most modern 

drainage system possible . . . a compact, space-saving system that's lightweight, sanitary, non-rustable and clog proof. 

C O M P A R I S O N WITH RUSTABLE MATERIAL PROVES INSTALLED COST 

O F S T R E A M L I N E DWV C O P P E R TUBE A N D FITTINGS IS LOWER!* 

ALL COPPER DWV D R A I N A G E 
INSTALLATION 

COST TO 
PLUMBING 

CONTRACTOR 

G A L V A N I Z E D AND DURHAM 
D R A I N A G E INSTALLATION 

COST TO 
PLUMBING 

CONTRACTOR 

3" IRON D R A I N A G E INSTALLATION 

COST TO 
PLUMBING 

CONTRACTOR 

Stock Fittings and Tube 
Drainage Branch Lines 
Solder and Flux 
Labor 

TOTAL COST OF 
INSTALLATION 

$62.46 
50.89 

1.31 
60.00 

Sfack Fittings and Pipe 
Drainago Branch Lines 
Lead and Oakum 
Labor 

$53.01 
30.91 

1.00 
120.00 

$174.66 
* TOTAL COST OF 

INSTALLATION 
$204.92 

Stack Fittings and Pipe 
Drainage Branch Lines 
Lead and Oakum 
Labor 

TOTAL COST OF 
INSTALLATION 

$26.52 
30.78 

4.87 
120.00 

'182.17* 
T h i s companion Is based on actual 
material and labor costs in effect on 
January 7, 1960, in a mid-west metro­
politan area of 75 ,000 population. 

Complete technical information on Stream-
ine DWV Copper Tube and Solder-Type 
Fittings is included in big, new 32-page 
Bulletin D-459. Send for your free copy today. 

M U E L L E R B R A S S C O . , P O R T H U R O M O , M I C H I G A N 

M U E L L E R 
B R A S S C O . 
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. . and this is the M A K k "60 . . . from tin* famed Scholz Design CoIIee-
ion. Vour own copy is now available. 

I se of these famed designs have sold tens of thousands of homes in 
•ecent years . . . at the highest profit margins in their builders' experience 

. . largely pre-sold from leads furnished by Scholz Homes in its con-
iiiuous promotional programs. 

This same world renowned distinction of design, this impeccable 
juality and craftsmanship can build your prestige reputation as well as 
arovide a continuous prc-sold building program at pleasantly surprising 
profit levels for you. 

Call or write today (coupon at right) on a franchise for your area. 

Please forward the 36-page, full color "Famed Scholz Design Collection" 

0 / would alio like more complete information 
OR the Authorized Cuitom Builder Franchise. 

0 / would also likr information on lower priced 
Scholz '60 North American Homes. 

S T A T E P H O N E 

Mail to: SCHOLZ HOMES, Inc., P.O. Bo* 156, Toledo 7, Ohio 



 



TRANSLUCENT VINYL DESIGNS SO POPULAR IN FLOORING 
- N O W AVAILABLE IN COUNTER TOPS, TOO 

Low material costs, fast installation, unique decorative styling are some 
of the other advantages of Armstrong Counter Cor Ion 

Practicality and good looks—those are the tilings prospects 
and buyers expect in counter-top materials. You, in addition, 
seek low product cost and fast, economical installation. New 
Armstrong Counter Corlon — a thoroughly flexible vinyl 
material—provides you with all these advantages. And it 
enables you to offer eounter tops backed by the best known 
name in vinyl produets for the home. 
1. The interesting designs and smart colorings dress up any 
kitchen. Counter Corlon comes in varied stylings. The photo 
at left gives you an idea of the distinctive decorative effect 
of the Supreme Series. It's made of colored vinyl particles 
and pearlescent chips, with metallic accents scattered in 
"pools" of clear vinyl. This gives Supreme an intriguing 
third dimension that charms your prospects. 

Two other design effects in Counter Corlon merit special 
mention. In the Starglow Series, metallic flecks sparkle in 
rich, plain backgrounds. The Granette Series has a gentle 

 

"pebbly" graining. In all series, the variety of colors enables 
you to use any of them in any type of home. 
2. Toughness and easy care impress prospects—keep buyers 
happy. In the Supreme and Granette Series, the colors mil 
designs extend all the way through the thick vinyl wearing 
surface; in Starglow the pattern is heavily coated with a 
layer of clear vinyl. These features, combined with the flexi­
bility of Counter Corlon, prevent chipping, delamination, 
and blurring of the design. 

Counter Corlon provides superior resistance to boiliim 
water, wear, abrasion, staining, strong soaps, household 
chemicals, and soil. A clamp sponge cleans away spilled 
foods and grease. And because the surface "gives" slightly 
under impact, Counter Corlon greatly reduces the clatter of 
pots and pans. 
3. Installed cost less than most counter-top materials. The 
price of Counter Corlon material is surprisingly low: about 
65c sq. ft. before installation. More important, the extreme 
flexibility of Counter Corlon—and the fact that it comes in 
long rolls instead of rigid sheets—greatly facilitates installa­
tion and reduces mechanics' time on the job. Counter Cor­
lon can be coved snugly around the edge of a counter and 
up a backsplash, providing a scamfree installation from the 

lip of the counter, across its surface and up the wall. (You 
can do this without wasting material on counters of almost 
any size, because Counter Corlon comes in long rolls 30", 
42", and 72" wide.) By eliminating the need for metal trim, 
expensive in itself, the flexibility results in a gracefully flow­
ing, molded effect. 
4. Exclusive backing prevents moisture and mold damage. 
Because of the exclusive Armstrong Hydrocord Back (the 
same backing that permits the use of sheet vinyl floors on 
and below grade), Counter Corlon is completely resistant 
to moisture. Hydrocord also prevents mold from building 
up under the surface and breaking the adhesive bond or 
staining the surface. So you won't be plagued by callbacks 
to repair damage caused by mold growth or moisture. 
5. Added convenience: Counter Corlon can be installed by 
your flooring contractor. You can have Counter Corlon put 
in at the same time your floors are installed by your flooring 

 

  

 

contractor. Fashionable, exclusive matching effects can be 
achieved by combining Supreme Counter Corlon with one 
of the newest stylings in Armstrong sheet vinyl floors, 
Futuresq Supreme Corlon. Or fetching "mix" effects can be 
had by co-ordinating Starglow and Granette with other 
Armstrong Vinyl Floors. The colors in dozens of materials 
are decorator planned to be used together. If you have a 
fabricator make up your counters, his post-forming equip­
ment can handle Counter Corlon to your advantage. 
G. Free builder's kit: Counter Corlon installation demon­
strator, color samples, complete specifications. The Archi­
tectural-Builder Consultant in your Armstrong District 
Office will give you this valuable and useful kit. The dem­
onstrator—a section of a counter covered with Counter 
Corlon—makes it easy to show home buyers the unique 
features of this new counter top. And, if you desire, your 
Architectural-Builder Consultant can provide you with free 
display signs and hand-out literature. Call him, or write to 
Armstrong, 108 Sixth Street, Lancaster, Pennsylvania. 

( A r m s t r o n g C O U N T E R C O R L O N 
1860-1960 Beginning our second century of progress 
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In celebration of our 60th year of world-wide progress. 

America's Only Bonded Lin 
Heating and Air Conditioning 

Now you can give your homes the extra elegance of outdoor 
gas lighting at no extra cost! 

As a 60th anniversary salute to builders, Coleman makes this 
offer: A genuine Coleman Gas-Lite for every home in which you 
install a Coleman central furnace, wall heater, floor furnace or 
air conditioner. 

This allows you to offer the home buyer a 
double bonus. Bonus No. 1 is an exclusive $500 
Warranty Bond on the Coleman equipment 
installed. Bonus No. 2 is the Coleman Gas-Lite. 

Lamp is easily placed at any point where it adds the most 
charm—in front yard or patio, along driveway, on wall of house 
or garage, on a table. And remember—the Gas-Lite is yours with 
the installation of Coleman heating or air conditioning. Get in 
touch with your Coleman dealer or mail coupon below. 

iLJ 

Also makers of famous Vit-Rock water heaters, Decorama space 
heaters, Coleman lanterns, camp stoves, jugs and coolers — 
mobile home heating and air conditioning 

I d e r s 

Works on any gas-
Installs 4 ways 

Can be mounted on post 

] 

\\ 4 
with decorator bracket 

The Coleman Company, Inc. 
Wichita 1, Kansas 

I'm interested in your gas-lite o f f e r . Please 

have your nearest dealer see me. 

Name 

Address. 

City .Zone State. 
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Be assured of QUALITY 
in Fibre Duct 

. . . a l w a y s install F. H. A accepted 

  
 

 

Addition l o N o r t h w . i l Junior High, Komoi Cl ly , 
Kcmioi. Conlroclor: Moron J, Lavghlln Conitrucllon 
Company. Hooting Contractor: Molnar Plumbing 
L Healing. Hooting Sub-contro<tp<.- Bloho Hooting I 
Air Conditioning Co. Archllech rtadollniklMoyn .Daaidorff. 

Before you buy A N Y fibre duct, protect yourself, 
your reputation, and the interests of your customers . . . 
by making sure the duct has been tested in accordance 
with F.H.A. requirements and found acceptable. 

You are sure with S O N O A I R D U C T ! Especially designed 
for use in slab perimeter heating or combination heating 
and cooling systems, S O N O A I R D U C T Fibre Duct has been 
subjected to F.H.A. testing procedures-and meets or 
exceeds all F.H.A. criteria and test requirements for pro­
ducts in this category. And, Sonoco quality control as­
sures you of uniform high 
standards on every order! 

Lightweight, economical 
S O N O A I R D U C T Fibre Duct is 
easy to install —saves con­
tractors and owners time, 
labor, and money! Available 
in 23 sizes, 2 " to 3 6 " I.D., 
in standard 18' shipping 
lengths —special sizes to or­
der. Can be sawed. 

See our catalog in Sweet's, or 
write for complete information and 
prices to: 

-FREE-
INSTALLATION 

MANUAL 

\ 
Contains latest, detailed, 
step-by-stcp installation 
data for S O N O A I R D U C T 
Fibre Duct. For copy, 
send us name. address 
on company letterhead. 

HARTSVILLE. S. C . 
LA PUENTE, CALIF. 
FREMONT, C A L I F . 
MONTCLAIR. N. J . 
A K R O N , INDIANA 
L O N C V I E W , TEXAS 
ATLANTA, G A . 
BRANTFORD. ONT. 
MEXICO, D.F, S O N O C O P R O D U C T S C O M P A N Y 467i 

Aluminum Siding 
 

As a builder you're always concerned with building better 
structures for less money. Here's how Hastings Aluminum 
Siding does just that. 

Whether you select insulated or hollow-back, vinyl-clad 
Hastings Aluminum Siding will give you substantial reduc­
tions in cost of labor and material; it will increase the value 
of the home; and it will give you the "eye-catcher" to get 
people in the home and close sales faster. 

We'd like to tell you more — and we will, if you'll take 
one minute to fill out and mail the coupon. No cost, no 
obligation, just a straightforward, no-nonsense answer about 
how you can build better homes for less money. 

H A S T I N G S 

mm im 
P R O D U C T S 

H A S T I N G S 
A L U M I N U M P R O D U C T S , I N C . 

Hastings 2, Michigan 
Manufacturers of aluminum siding, awnings and 

l/o covers, columns and store front materials. 

Hast ings A l u m i n u m P r o d u c t s , Inc . , Dept. 9H, Hastings 2, Michigan 
Yes . I'm interested. Show me how Hastings insulated and hollow-back 
aluminum siding can help me build better homes lor less money. 

Name. 

Company-

Address— 

City .Zone. .State . 

L_. 

A U G U S T 1960 37 

http://Northw.il


 

 

 

 

 

 
 

 



 
 

    

       
      
     

   
         

HERE TO STAY.. . 
THAT'S THE BEAUTY 
OF ALUMINUM 
When scores of America's leading professional 
builders adopt aluminum siding like this for their 
homes, they have the best reasons in the wor ld* 
• Homes build easier.. . to last longer. Quality 
siding approved by Kaiser Aluminum is easy to 
nstall and eliminates call-backs. Its color is 

factory-applied and wil l last up to 15 years. 
• Homes sell easier... at better prices. Aluminum's 
lasting beauty and freedom from maintenance 
sell homes! These points are recognized by lenders 
and reflected in higher appraisals. • No wonder 
aluminum is today's most talked-about new home 
building material! Dozens of building products 
made with Kaiser Aluminum—from siding to nails 
to sliding glass doors—are helping the new home 
industry to build and sell better. For complete 
information on Kaiser Approved Siding, write to: 
Kaiser Aluminum & Chemical Sales, Inc., 
Dept. HB-275, Kaiser Center, Oakland 12, Calif. 

nsist on siding made by a manufacturer 
who displays the Kaiser Approved label. It 
assures the finest in quality-controlled aluminum, 
and today's highest standards of workmanship — 
as specified by Kaiser Aluminum. 



F/orw AoWfl above-one of 11 sparkling Metal Leaf™ colors—features Copper on Buff with 
Bright Copper and Black feature strips. Wall Base is economical-to-install Beige KenCove*. 

BUYERS WILL S E E t h i s K e n t i l e * M e t a l L e a f S o l i d V i n y l T i l e F l o o r . . . 

f e a t u r e d i n K e n t i l e a d v e r t i s i n g t h a t a p p e a r s i n L i f e , L o o k , T h e S a t u r d a y 

E v e n i n g P o s t , a n d 1 7 o t h e r l e a d i n g n a t i o n a l m a g a z i n e s , p l u s T h i s W e e k . 

T h a t ' s w h y t h e y k n o w a n d r e s p e c t a n y K e n t i l e F l o o r a s a s y m b o l o f SIGN OF GOOD VALUE! 
q u a l i t y c o n s t r u c t i o n . T i e i n w i t h K e n t i l e a d v e r t i s i n g . . . p u t t h i s s a m e . L^Kentife'sbignatkmalad-

. . . . . j i i T i i n ve r t f t ing help you sell. Get 
d i s t i n c t i v e f l o o r i n g d e s i g n i n y o u r m o d e l h o m e s . J a l k t o y o u r i l o o r m g N o u r Free M o c k i Home Dis­

play Ki t . W r i t e : Kentile, Inc. , 
58 2nd Ave. , B 'k lyn 15, N . V. c o n t r a c t o r . R e m e m b e r : " Y o u G e t M u c h M o r e i n a K e n t i l e F l o o r . ' ' 

K l E l N l T i l L E l I F L l O l O l R S 
CHOOSE FROM OVER 200 DECORATOR 

COLORS IN SOLID VINYL, VINYL ASBESTOS, 

RUBBER, CORK AND ASPHALT TlLE. 
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First solid hints of a market upturn 

Some signs of the expected response to easing mortgage money are beginning 
to appear. F H A reports that insurance applications on new homes turned up for 
the first time this year in June. V A appraisal requests, too, hit an eight-month 
high. Finally, Census' revised figures for May show the year-to-year starts gap, 
which has widened steadily each month so far, began to shrink again (for details 
on housing statistics, see p 69). 

The trend gives some backing to growing hopes that 1960's showing will improve 
as the year continues. New home starts declined from May on, last year, so any im­
provement this year will close the gap more. But sales are still only so-so over most 
of the country. Warns Economist Miles Colean: "The time is past when easier 
money can solve all problems." Some hint of why is contained in the University of 
Michigan's latest Index of Consumer Attitudes, taken in May. It shows consumers 
cutting back plans to buy new houses or cars from the last Index taken in Feb­
ruary. Though some 26% of the sample said they felt mortgages are hard to get, 
interest rates higher, the big reason, says the University, is edginess over a coming 
recession. Only 35% of all families expect to be better off next year than now 
(vs 40% in February). 

In its semi-annual market survey, N A R E B showed its realtor panel evenly split 
on whether demand for new houses is up or down—27% said up moderately, 
28% said down. Listings of new homes at $12,000 or over is about the same as 
last year, but volume under that price down in 43% of areas surveyed, vs 20% 
where it was up. Sales in under-$l2,000 bracket are down in 42% of the areas, 
up in 21%; for houses up to $20,000, sales lag in 36% of the areas, are ahead 
in 27%; houses over $20,000, down in 39%, up in 27%. 

Push for remodeler licensing grows 

Inability of the industry to police its own ranks, weed out gyp operators, is 
spurring demands for state regulation. Latest state to do so: New Jersey, which 
requires licensing of home improvement contractors and home financing agencies. 
The law requires that all remodeling contracts be in writing, contain a complete 
rundown on price, down payment, installments, fees and credit charges. Penalty for 
violations: up to $2,500 for each offense. Only other state regulating the industry 
now is California. But a number of others, some at the urgent request of legitimate 
contractors, are eyeing laws aimed at curbing gyps. Among them: New York, 
Massachusetts, Pennsylvania, Illinois, Ohio, Virginia, Kentucky and Kansas. Dis­
trict of Columbia officials are drafting regulations now, expect to put them in effect. 

In a new effort to establish a professional focus for one-stop remodelers, the 
Metropolitan Assn of General Improvement Contractors in Washington, D. C. has 
launched a drive to set up a Natl Assn of Rehabilitation Contractors. Goal: an 
organization of one-stop experts equipped to sell and execute home improvement 
in urban renewal areas, as well as the suburbs. Among the group's proposals: a 
system of standards and certification to establish members' qualifications in the 
eyes of local renewal authorities. 

WASHINGTON INSIDE: Republican si rale 
gists now hope they can let the steam out of 
Democratic plans for an omnibus housing bil l 
this year. As Congress reconvenes, F H A ' s 
mortgage insurance programs seem to have 
enough authorization to last unt i l next year. 
So the only hostage left is FHA' s Ti t le I pro­
gram, due to expire Oct 1. Republicans hope 
they can push through a year's extension and 
$250 mi l l ion more insuring authority sepa­
rately. . . . Look for S&I. leaders to unveil a 
counterproposal to the Administration's plan 
to raise the Federal Savings & Loan Insurance 
Corp's premium f r o m 1/12% to V%%. Their 
idea: increased buying of FSLIC stock by 
S&Ls to beef up its reserves, with a corre­
sponding decrease in required stock purchases 
f r o m the Home Loan Bank system—from 2 % 
to 1% of assets. . . . F H A final ly lost out in 
its battle to get more budget f lexibi l i ty in the 
operations o f field offices. Its request to be 
allowed to exceed its non-administrative 
budget by 15% i f necessary was stricken out 
of the Independent Offices Appropriations b i l l 
by the House, restored by the Senate, but 
thrown out again by a conference committee. 
For F H A . flexibil i ty is academic this year 

because its program has no overload, but the 
agency plans to keep fighting f o r both the 
budget leeway and permission to use fee 
appraisers next year. But chances of success 
are admittedly dim as long as Rep Albert 
Thomas ( D , T e x ) heads the House ways & 
means committee. . . . President Eisenhower, 
angered that his veto o f a 7% pay boost for 
government employes was overriden by Con­
gress, has quietly ordered that agencies must 
absorb the boost wi th in their present budgets 
(eg: shrink their staffs) . F H A uses no Treas­
ury funds, so probably wi l l not be required to 
comply, but the edict wi l l affect H H F A , 
Urban Renewal, Public Housing and Com­
munity Facilities Administrations. . . . Urban 
Renewal Commissioner David M . Walker is 
trying a new tack to solve the problem of 
producing lower middle income housing in 
urban renewal projects. The tack: electronic 
computers. Under a $66,266 grant to the 
Pennsylvania State Department o f Commerce 
(augmented by $33,134 in state f u n d s ) . 
Temple Universiiy in Philadelphia wi l l use its 
data processing center to sort out all possible 
combinations of costs, standards and financing 
programs. NEWS, continued on p 42 
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HOUSING POLICY: 

FHA takes a big new step to 
broaden the mortgage market 
When Commissioner Julian Zimmerman approved sale of F H A mortgages to 
individuals last month, it was no surprise—FHA had been ironing kinks out of 
the idea all spring. But it may be the biggest housing news of the year, because 

It opens the way for a return to the market by investors who once dominated it. 

Before FHA revolutionized the mortgage industry by making the amortized, long-
term loan a standard attractive to institutional buyers, individuals were by far the 
largest holders of mortgages. In 1925, says the Home Loan Bank Board, "individ­
uals and others" accounted for 40% of total dollars invested in mortgages; in 1959 
only 12.8%. 

Now, say mortgage men, a decline in bond yields, FHA's relatively high return 
(5lA% after V i % for servicing) and its insurance that at worst investors will get 
4'/s% on their money through FHA debentures, should draw a substantial number 
of individuals back to mortgages. Says B. B. Bass, president of the Mortgage 
Bankers Assn: ' Within a few years, this new source may well account for 25% 
of the new money going into FHA loans." 

Realtors and mortgage bankers foresee important benefits right away. 

They are among the most enthusiastic supporters of FHA's move. They say it will 
do much more than channel more funds into home mortgages—and these bonus 
benefits will be felt much sooner. 

Says Bass: "Some effects in the tone of the 
market w i l l be noted immediately, especially 
for higher discount loans. Few institutional in­
vestors want these anyway, and the high yields 
wi l l be particularly attractive to individuals." 

Says N A R E B President C. A r m e l Nut ter : 
" I t w i l l help Realtors make more sales, 
especially where the seller of a house doesn't 
need the money right away. W i t h the new 
order, he can sell the house F H A , take back 

F H A has solved the problem of making 
sure the loans wi l l be serviced properly by re­
quiring that they be bought f r o m one of the 
10.000 banks. S&Ls. insurance companies, and 
mortgage companies now on its list o f ap­
proved mortgagees. These become "sponsoring 
mortgagees." who retain servicing and re-

Says Mortgage Banker Tom Coogan: "The 
investment w i l l be an annuity., not a fixed in ­
vestment. A n d the investor w i l l have a re­
investment problem each month as principal 
returns. We wi l l see some firms specializing 
in this kind of thing. But the lack of l iquidi ty 

W o r l d War 2 G I home loans and the 
$150 mi l l ion per year direct loan program 
get two more years beyond their July 25 
expiration. 

The bi l l sailed through both houses v i r tu ­
ally unopposed, and President Eisenhower 
signed it without comment. He opposed both 
items in his budget message—especially the 
budget-affecting direct loans to veterans in 
outlying areas where mortgages are scarce. 

the mortgage himself, and thus not have to 
pay the discount he would i f the loan were 
going to an insti tution." 

Says Robert Tharpe. MBA's 1st vice presi­
dent: " I t offers a great opportunity for smaller 
pension funds that don't want to bother quali­
fy ing [as approved mortgagees] wi th F H A . 
And mortgage bankers can borrow their ware­
housing money f r o m anybody, not only ap­
proved mortgagees." 

sponsibility to F H A for the insurance con­
tract. Individuals, "investing mortgagees," get 
net proceeds, may sell their mortgages as long 
as servicing remains with an approved spon­
soring mortgagee. F H A has put no ceiling on 
servicing charges: but may i f fees go too far 
over the current V i % rate. 

could cause confusion and reflect on F H A . " 
Says Sam Neel, M B A general counsel: "We 

hope that it w i l l produce a different kind o f 
investor. I t should be attractive to the long-
term investor. I don't think it w i l l be attractive 
to savings bank depositors." 

A m o n g changes in the law which rode 
through with the extension are two that: 
• Require builders to hold veterans' down-
payments or deposits in separate trust ac­
counts unt i l the loans are closed, to prevent 
their loss in case die builder goes broke. 
• Give V A all the time it needs to process 
applications on hand at the end of the ex­
tender, instead of setting a cutoff date beyond 
which pending applications die. 

LOCAL MARKETS: 

Second-time buyers 
prop Milwaukee sales 
Most builders and lenders arc not optimistic 
about prospects f o r the rest of the year. In 
the first quarter, permits in the metropolitan 
area f o r single-family homes were olT 19.8% 
f r o m a year earlier (1.595 vs 1.989), and. 
says a building executive. "1959 wasn't any­
thing to write home about." May indicated 
no pickup. Sums up a realty expert: "The 
bad weather hurt, but i f the market had 
been strong, houses would have been built , 
weather or no weather. Land costs are so 
high they are almost out o f this world and 
many of the suburbs do not help things with 
restrictive controls like min imum half-acre 
lots. So people say, 'What the hell, it's cheaper 
to r en t ' A n d they do just t h a t " 

Says an S&l . executive g lumly: "Our home 
loan business is down 20% to 25%. There's 
plenty o f money, but the guy who buys a 
home isn't so dumb. He sees that things are 
levelling of f and maybe declining. So he says 
to himself. 'Let's hold of f awhile: maybe 
prices are going down. ' A n d he might be 
r i g h t " 

Robert L . Fethcrston, assistant F H A di ­
rector, estimates that the unsold overhang is 
at least as big as last year, which was a peak. 
He adds: "It 's still a buyer's market here." 
But he disagrees with some industry men who 
feel the area is overbuilt . "The inventory is a 
healthy situation f o r the buyer," he says. 

More sanguine than most are President 
Gustav Wand of the Metropol i tan Builders 
Assn o f Greater Milwaukee and Builder S. 
Daniel Tishberg. They expect a pickup in 
sales in the next couple o f months, largely be­
cause mortgage money, i f expensive, is 
readily available. 

Best sellers are in the $16,000 to $18,000 
range (compared to $14,000 to $15,000 a year 
or so ago) . Reason: most buyers now are 
"second-timers" who want a l i t t le better house 
than they have, w i l l shop "t i l l they find it . 
Most popular still is the 3-bedroom, 1 - b a t h 
rancher. 

San Antonio : Starts have dropped 16%, re­
ports the local H B A . but because o f a sticky 
sales market the inventory of unsold new 
houses has shrunk only slightly since the first 
of the year. Total unsold new houses, under 
construction and completed, is down only 2% 
since January, and the inventory o f homes 
completed more than 30 days has remained 
almost static. The H B A is warning its mem­
bers to proceed wiUi caution: prospects o f a 
pickup in sales soon are not b r igh t 

Bal t imore: "Everybody is feeling the slow 
market in Balt imore," says the local builders' 
chapter. For the first time in its 40 years, the 
H B A has started an advertising campaign 
(theme: "Buy Y o u r Home N o w " ) to spur 
sales. 

Single-family starts were off 19.3% the firs] 
quarter o f this year f r o m the same period a 
year earlier (1,705 vs 2.112). Builders arc 
optimistic but do not expect to match 1959's 
total o f 8.504. 

Most builders are playing it careful ly, 
selling f r o m samples. Al though several who 
have gone ahead with large tracts without 
commitments f r o m buyers, have upwards o f 
100 unsold houses on their hands, the over­
all unsold inventory is smaller than a year 
ago. Best sellers are in the $14,000 bracket 

But the goal of much more mortgage money may take longer to achieve. 

F H A figures it will take two months to "see where the program is headed." But 
mortgage men think this is optimistic. The reason: sophisticated investors and 
dealers may move in quickly, but the bulk will need to be coaxed. 

Biggest problems limiting quick acceptance, say mortgage men, are: 1) the 
higher cost of servicing small accounts; 2) investors' problems in handling an 
investment where principal is returned monthly; 3) lack of liquidity. 

Congress revives dying GI programs 
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News HOUSING MARKET: 

National Homes does an about-face 
Quality—not price—is to be the company's 
big push for I960. 

Why? First-half sales figures show two 
startling facts: 

L National's long-favored minimum-price 
line has accounted for only 10% of sales 
vs 40% in the same period last year. 

2. The best-selling model this year is the 
1,670 sq f t . $13,500 Estate, as against the 
900 sq f t . $8,500 models in several lines last 
year. 

Result: Nat iona l—in a major shift in mer­
chandising policy—is telling its dealers to 
"sell bigger houses, aim above the economy 

market." 
"There are fewer first-time buyers than there 

have been in a good many years," says Chair­
man l i m Price. "High land and money costs 
are keeping the factory worker out o f the 
market. A n d about nine out of ten buyers 
are looking for larger l iving areas." 

One important effect of the sales switch: 
Though National's first-half unit volume prob­
ably wi l l drop 20% f r o m the same period 
last year, dollar volume wi l l be down only 
10% to 12% because o f the upgrading. 

Company aides say National is enjoying a 
prefabber's advantage o f a quick production 
change to meet the market—something con­
ventional builders might find harder. 

But the impact o f the sales trend is also 
reflected in compay plans for 1961. National 
expects to produce more bigger, mid-range 
houses than ever before, wi th emphasis on 
bi-lcvels. splits, perhaps even two-story 

A check o f 45 companies which have joined 
housing's rush to the stock market shows them 
doing as well , and in many cases somewhat 
better, than the overall market. 

Included in the list are only those stocks 
which arc traded actively enough to constitute 
a market. Of these. 30 over-the-counter 
stocks issued prior to May 10, I960 showed 
gains in lune and a drop in July, paralleling 
the movements of both the over-counter mar­
ket and the Dow-Jones industrial average. But 
unlike over-counter stocks generally, average 
prices for housing's stocks showed a net gain 
for the period (up $.17 vs a drop of .61 on 
the National Quotation Bureau's averages f o r 
35 industrials). 

O f 14 issues marketed after Jan. 1. I960, 
eight are selling at bettcr-than-issue prices, 
while six are down slightly. 

Land development, realty investment, and 
prefabbcrs show net drops for the period: 
building and financial ( lending) companies 
show gains. 

Worst performance: realty investment, down 
$2.50 average. 

Most spectacular contribution to overall 
performance of housing stocks comes f r o m 
financial companies—all but one of them 
S&L holding companies (the exception: Nels 
Severin's Palomar M t g C o ) . 

Born almost entirely in the past year and 
a half, the S&L holding company market has 
fascinated securities men with its growth po­
tential. The reason: overall growth o f S&L 
deposits, calculated by Kidder . Peabodv & Co 
at !5VS% per year for the period 1945-58. 
for a total of $48 bi l l ion. 

models. One line w i l l offer 1.900 to 2.100 
sq f t . wi th a target price o f $16,500 to $20.-
000 including land. 

The company makes it clear it docs not 
plan to give up the big market f o r economy 
houses. One '61 house wi l l offer 912 sq It 
.it about $10,000. But "the spacious house 
is still going to dominate." says one off icial . 
"It's a market we've never tapped before. 

It's a hard-sell market. But it's there. Our 
market tests show it's there." 

New entry in prefab field 
aims at customized look 
Shooting f o r "custom design at a prefab 
price." and ultrafast on-site erection. Seaboard 
Homes Inc has opened the first section o f a 
new plant at Cold Spring. N . Y . 

Ini t ia l capacity is 150 houses per month, 
in a wide range of price and style made possi­
ble through use of interchangeable compo­
nents. The firm offers some 20 basic styles in 
ranch, split-level, and two-story houses, with 
some 40 design variations at prices f r o m 
$2*500 for a min imum, unassembled house to 
$40,000 f o r a luxury model finished on the lot. 

Joshua Ben Anav. Seaboard president, says 
in-plant inspection facilities f o r building of­
ficials, and preapplied interior decoration 
should cut erection time to two days for most 
models. The company offers interim and 
permanent financing for dealer-builders, a five-
year guarantee on the house to buyers. 

While the 16 S&L holding companies that 
have made public stock offers (14 since Feb­
ruary 1959) control only 51 of the nation's 
500 stock S&Ls, they are concentrated in the 
fastest-growing sector o f this fast-growing 
industry: Cal i fornia . There, S&Ls offer pre­
mium returns to depositors to meet the state's 
booming mortgage demands, arc growing at 

Bill Levitt starts work on 
Washington area tract 
Dismissing market sluggishness as a short-
term trend, he has begun models at Belair. 
the 2.300-acre Maryland estate which his 
firm bought in 1958 f o r $1.75 m i l l i o n . Six 
models, priced f rom $14,990 to $21,990, are 
slated for completion this October. Delivery 
on orders taken then is scheduled f o r the 
fo l lowing f a l l . 

Levitt plans only 4.500 homes (vs 17,000-
plus in New York and Pennsylvania Levit-
towns. 16.000 scheduled for his New Jersey 
t rac t ) . But i f the development goes well , "you 
are going to see us here permanently," he 
says. A n d he plans quality merchandising 
features to move the houses. A m o n g them: 

• A l l weather central air conditioning for 
every house, making it the first tract so solidly 
equipped. 

• Average density of two houses per acre. 
• Concealed master TV and F M antenna, for 

each house with plug-in connectors throughout 
the house. 

The project marks the first time Levit t & 
Sons have built at more lhan one site at a 
time. Levit t says this is now company policy. 
He is assembling land f o r a New Y o r k Ci ty 
area project, and "we are setting our sights be­
yond that. We are prepared to build anywhere 
and everywhere." 

In the company's first annual report to 
stockholders since Levitt 's public sale ( N n w s , 
Feb) , it reported sales of $26.7 mi l l i on , net 
of $1.3 mi l l ion pretax, $766,000 after tax f o r 
fiscal year ending Feb 29. 1960. 

1.6 times the national average. A l l but three 
S&L holding companies (and 40 o f their 
S&Ls) are there. 

Improvement in S&L holding companies for 
the three-month period shown does not reflect 
a decline they suffered f rom Oct '59 to March 
'60. when Kidder . Peabody's index for S&L 
stock prices dropped 12.5% while Standard & 
Poor's 500-stock index dropped only 1.4%. 
The reason: a glut o f new S&L stock issues 
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HOUSING'S S T O C K QUOTATIONS 
Offerinn May 10, 1960 June 10, 1960 
Price Bid Asked Bid Asked 

July 15, 1960 
Bid Asked 

COMPANY 

Building 
Elrliler Home* • • % 6% 6% 7 6% «% 
mm Nun uity 

It Court. 10 b b h 9% 10 
K i - .ill..;;' 

7% 
5% 

Sin ill. 5 0% 7 6% 7 7% 7% 
5% I*vttt 10 5% 5% 4% s m 
7% 
5% 

I S Horn.' k I M 4 
5SS 

.'! \ 3 % 3 3 % 
VMtwood « 2% 5SS 2% 2% an 3 % 
Wise B t t M • 1 0 * 1 0 % « E S I 13 I 0 % » 11 % • 

Land Development 
All-Ststr Prop e 1r 4 % « 4 % « 

8% ArrliU • 10% io% 10 10% •"• 8% 
Ooni Dm 

(Ha) 5 s 5 % » S 5% 5 * 5% 
Fiirem 0H> 

Knt 10 1) ii 13% 12% 12% 
Harden i«md • VI 5 r>% v . •% «% >•'•', 
ecu i>n 14%- 14'.,'- 1 4 % ' 
(in Southwest 18 b b 1 7 * I S " 13 14 
l.,ll,Htl.l 

N I R W I • 11% 12Vi 10*4 11% 12 12% 
UfamM • 4%- J V 4" 

3 Major ltll> • 4 4% S V i 3 % 2% 3 
Par Csl Prop 10 ii ii 10 H i ' , H% 9% 
Dotted Imp * 

In • «e 6 ° B%« 
Finance 
Caltf Kin • 18% 19 2 2 * 2 3 % 20% 21 

• not traded that day; nearest day prices 
'' stock not yet marketed 
• closing price (American) 
''closing price (New York) 

Hinp Kin • 9% 10% 10% m% 
Kin Fed • 11 : l i 42% I S ' . , 4! ' 1 . 
First. I'lirtr Fin »% 23% 2 7 % « 
First Fin Wst • 9 9% 10% 11 
Hll.raltar Fin • l s \ 18% "2 22% 
(irt Wstm Fin r . ; v saw 
B M A O T M Kin • 8% 9 9% 10% 
[gttoo Fin • 1 2 * 1 3 % 18 i s \ 
Milwstrn Fin 8% K 8% 8% 9 
Pftlonur Mm e 8% 0% K % 9% 
San DtafO 

Imp 8%d 
Trans World 

Fin 8% 7% 8% • «% 
I'nliin Fin 15 15 15% 15% 15% 
I'liltcd Fin of 

Cal 10 b b b b 
Wewii Fin 24 24% 27% 28 

Realty Investment 

at tmt Rity . 
Knitter A • 
Rliy Bqattd 5% 
Wni i nee Prop o 
Prrfabrieatinn 
Admiral Humes -
Crawford 13 
inland HODHM " 
National 

Homes A 
National 

Homes K 
Scliolz lloiin-

1% t 13/10 1% 
20% •• 20%' 
4% r. 4% 

Ii h h 

9 % « 

12% 

12% 
5% 

13% 

13% 
• % 

2 f c 
8% 

12% 

12% 
4% 

i n ' , 

00%'t 
9% 

13 

i 
8%<1 

5% 

13 

12% 
5 

10% 

9% 
1 3 % 

8 
8% 

17% 17% 

1 % 1 % 
2 0 % « 

4% 5% 

2 % 
1 1 r \ 

2% 
12% 

10% 11 

H . I ; 
I ' i 

10% 

• slock issued before Jan I . I960 
Sources: NY Hanseatic Corp: National Quota­
tion Bureau: American Stock Exchange; N Y 
Stock Exchange. 

STOCK MARKET: 

Housing's stocks follow the market 
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( to ta l : some 15 f o r an estimated total o f 
$126 mi l l i on ) on the market, and threats of 
government action. Chief among the latter: 

• Pending bills to cut the amount o f re­
serves S&Ls can put away tax-free f r o m the 
present 1 2 ' / i % level. 

• A two-year freeze on acquisitions by 
holding companies, imposed last year by Con­
gress pending a Home Loan Bank Board 
report, with bills now pending to make i t 
permanent. 

But barring regulation that would put exist­
ing companies out o f business, enthusiasts say 
the industry's "very steady." earnings ratio of 
1.4% of gross assets, and the growth atmos­
phere o f S&Ls generally, are signs o f only 
more growth to come. 

Stock swap creates new 
"integrated" land firm 
It combines two of housing's growing array 
o f publicly owned companies—Northern 
Properties Inc and United Improvement & 
Investment Corp under the United name with 
what officers say are plusses f o r both stock­
holders and builders: 

1. Investors get balance between the growth 
potential o f land development (Nor the rn ) 
and the stability of a mortgage and title 
f i r m ( U n i t e d ) . 

2. Builders get—perhaps for the first time 
in a single company—all the functions to 
produce developed land, including insured 
title, interim and permanent financing. 

Uni ted holds a servicing por t fo l io o f $68 
mi l l ion in mortgages, originates $37 mi l l i on a 
year. It owns 95% of Lawyers Mortgage & 
Ti t le Co, second-biggest New Y o r k State 
domestic title f i r m . Nor thern , organized last 
year, owns three apartment developments. 
700 acres o f raw land in suburban New Y o r k 
counties, is one o f several companies ( includ­
ing Uni ted) that have contracted to buy the 
910-acrc Breezy Point peninsula in Rocka-
way. Queens. N . Y . 

U N I T E D ' S I M A R Q U S E E . E D W I N K A T Z K A Y 

In the swap, Northern's founders. President 
John L . Marqusee and Vice President L . 
W i l l i a m Kay. become vice-chairman and ex­
ecutive vice president, respectively, o f the 
surviving f i rm . 

A l o n g with some 800 other stockholders, 
they receive two shares o f United f o r each 
Northern share. Tota l price: about $2.6 
mi l l i on . Marqusee is already a director o f 
United, succeeding his father, a 10% stock­
holder and longtime business associate o f its 
officers, veteran New Y o r k Realty M a n 
Jerome Katz. chairman, and his brothers 
Edwin, president; Sidney, treasurer; Abner, 

secretary. A l l retain their posts in the new 
setup. 

Also merged into United last month : 
L . W . Kay & Co, management firm whol ly 
owned by Kay and Marqusee. which has 
handled management of Northern's apartment 
investment. 

Only fly in the new firm's ointment: a $12 
mi l l i on damage suit filed against Nor thern on 
behalf o f 3.100 leaseholders on Breezy Point. 
The suit charges that announcement o f plans 
f o r a $1.2 bi l l ion apartment development on 
I he land has lowered the value o f their 
holdings. The area is heavily dotted wi th 
vacation homes. 

Volk-McLain goes public 
to launch big new tract 
V o l k - M c L a i n Co, the giant Cal i forn ia build­
ers (2.654 starts in '59 in or around San 
Diego) , have joined the rush to the stock 
market. 

The company placed $4 mi l l i on worth o f 
debentures and stock in a private sale to 
institutional and individual investors to buy 
4.3000 acres o f gracefully ro l l ing f a rm and 
vineyard land in the San Roman Valley 20 
miles southeast of Oakland. The land cost 
some $11 mi l l i on . 

Plans call f o r a $250 mi l l ion satellite city 
o f 32,000 persons. For the first two years, 
dr inking water w i l l be pumped f r o m wells. 
The state gave V o l k - M c L a i n permission to 
use 40 acres o f sewage ponds f o r a year 
despite objections by San Francisco's Water 
Department, which has 100 deep wells in the 
valley and contends seepage f r o m the ponds 
might contaminate some. 

MATERIALS BRIEFS 

Plywood drops to $62 
Despite a decline in production because o f 
Northwest fir m i l l vacations, slumping demand 
prevented W sanded stock f r o m holding last 
month's base price of $64 per M sq f t . Most 
sales were either at $62 or $64 with extra 
discounts. Sheathing was holding fa i r ly steady 
at $89 to $90. 

Other materials price changes: 

o Armstrong Cork raised prices for vinyl sur­
facing for walls and countcrtops Prices for 
vinyl-surfaced rugs and floor covering were raised 
between 1% and 2%. 

• Mastic Tile Division of the Rubcroid Co re­
duced wholesale prices of its 3 32" vinyl-asbestos 
tile by 7% and its W tile by 10%. 

• Johns-Manvillc Sales Corp boosted the dealer 
price of plain and painted insulation-board ceiling 
tile by $5 per M sq ft . 

• Sterling Faucet Co increased prices of its 
tubular brass plumbing products 5% to 17%. 

Reprieve for transit lumber 
The ICC's on-again off-again ban on diversion-
and-delay privileges offered lumber shippers 
by western railroads was on again last month, 
but now it's ofT again. The ICC imposed the 
ban last year but suspended it pending 
"further investigation." A f t e r the Supreme 
Court upheld a stoporder against the Union 
Pacific (which offered free hold-time but did 
not list it in its tariffs as did the other roads) 
the ICC reaffirmed the ban effective July 2 1 . 
The Chicago & Northwestern and 104 lumber 
wholesalers and medium and small mills got 
an order f r o m Federal District Court , Port­
land, temporarily restraining the ICC ban. The 

suit accuses the ICC of showing preference to 
large mills with adequate storage and financ­
ing that do not need delayed rai l shipments. 
Also cited: delays permitted f o r commodities 
like coal, f r u i t , and grain. 

The large mil ls , who are firm-order shippers, 
oppose in-transit delays as a f o r m o f free 
warehousing on wheels favor ing speculating 
wholesalers and smaller mills (who ship 
lumber unsold hoping to find a buyer by the 
time the shipment arrives) and a cause o f 
freight car shortages. 

New spark for electricity 

Spurred by a survey showing that electric 
power executives think the gas industry is 
outpromoting them, Edison Electric Institute 
is budgeting a record $3 mi l l ion f o r its Live 
Better Electrically program. 

Special target o f the lK-month campaign 
is heavy (ie heating, air condit ioning) appli­
ance sales. By 1970, the utilities hope one 
out o f fou r new houses wi l l have electric-
heat, boosting their power load 700% to 
800%. 

The program was begun after E E I found 
that 71 of many electric ut i l i ty managers 
and appliance dealers rated gas promotion 
ahead of electricity. Its approach is shaped 
by two consumer studies that show (wi th 
merchandising hints for builders too) that: 

• Some 60% o f consumers equate modern 
l iving with new appliances, vs only 9% for a 
new house. 9r'r f o r a new car. 

• Electricity's big sales plus is that i t is 
flameless, which housewives tend to associate 
wi th cleanliness and safety. 

D F P A pushes "second homes* 7 

The campaign is the top new effor t in this 
year's record $5.5 mi l l i on promotion and 
research program for the Douglas fir plywood 
industry. Sample: at Los Angeles home show 
this month. DFPA is offer ing 50' x 100' lots 
in the S:in Ja.into Mountains f o r $1 each to 
the first 400 buyers o f D F P A vacation houses. 

Chief target of the campaign is the fast-
growing vacation house market (estimates o f 
potential range to 200,000 starts per yea r ) , 
but retirement housing and mobile homes are 
included. Named to head the new Special 
Project Dept: Donald A . Jaenicke, 31 , fo rmer 
asst publicity director. 

A t DFPA's annual meeting at Sun Val ley . 
President Henry C. Bacon showed the 150 
executives how the promotion-wise softwood 
plywood industry has already expanded its 
markets: In 1950 it sold an average 400 sq 
f t for each new house: this year, estimate 
is 2,600 sq f t . 

• • • 
Lumber manufacturers and dealers are realiz­
ing big new campaigns to push wood's use. 

The National Wood Promotion Commi t ­
tee of the National Lumber Manufacturers 
Assn voted to expand its budget f r o m $1.4 
to $2 mi l l ion a year, i f N L M A ' s regional 
associations approve. This would boost mem­
bers' payments o f f r o m 10c to 16c msf of 
production. 

The National Retail Lumber Dealers Assn 
w i l l launch a co-operative advertising cam­
paign in L I F E magazine. The ads—two-page 
spreads appearing four times a yea r—wi l l 
stress home modernization. 

NEWS continued on p 49 
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No Upkeep, No Aging, No Replacement 
with "Tenant-Proof" LYONCRAFT STAINLESS SINKS 

Once installed, Lyoncraft Stainless Sinks are in for good! This Hard use or age won't dim their attractive gleam. Consequently, 
cost-cutting fact is being proved daily by apartment house the maintenance cost and replacement so common with por-
owners and builders across the nation. celain or enamel sinks are completely eliminated. 

There's good reason for Lyoncraft durability. Made of finest Wherever your location, there's a Lyoncraft distributor near 
nickel stainless steel, Lyoncraft Sinks refuse to chip, crack or you. Let him show you the exclusive Disposo-Well®, only 
stain. Their one-piece construction with integral Redi-Rim® sink made for disposers . . . plus the many other double and 
prevents waste or dirt from collecting in corners or cracks. single compartment Lyoncraft Sinks and accessories. 

© 1959 LYON INCORPORATED 

Nationwide . . . a Lyoncraft sink for apartments of any price or size 

  
    

 
  

Denver, 888 Logan, sleek structure with 87 Lyon- Birmingham, Mich., Glenn Wood Terrace, 21 -unit ter- Chestnut Hill, Matt., Hammond House, equipped South Redondo Beach, Calif., Edon Rock, 58-unit 
craft sinks. Architects: W. C. Muchow and Nat S. race apartments. Architect: Alden Paul Eroh. Builder: with 48 Lyoncraft sinks. Architect Arthur Manaselian apartment-hotel. Architect: Starkman & Kreisel 
Sachter. Builder: Al Cohen. Kassabian Builders. Associates. Builder: Hammond Construction Co. Associates. Builder: Carl Braverman Co. 

Photo by Hooka! lo Studio 

World'* largest fabrirator of nickel stainless steel 
LYON STAINLESS PRODUCTS 
DIVISION OF LYON INCORPORATED 
73881 W. Chicago Boulevard 
Detroit 28, Michigan 

L . y o n c r a f t 
A U T O M O B I L E W H E E L C O V E R S • P R E S T I G E T A B L E W A R E • K I T C H E N S I N K S • H O U S E W A R E S 



L " I WAS LOSING MY SHIRT on linear trim because 2. "And customers would complain about dirt and nicks, 
of labor costs and waste." 

  
 

 

 

  

 

5. " I lost plenty of valuable time sorting through the pile 6. " I lost more time and material trimming out knots 
trying to find the right pieces for economical cuts." and defects." 

J O H N DAY TRIM FOR DOORS 
AND WINDOWS 

H O U S E & 



3. "Pieces were either too long. 4. " . . .o r too short to fit the window I was trimming." 

- 7 , 

r /ai/rst- ^^ay 

7. "No matter what I did, I always finished up to my 
neck in shorts." 

8. "Now I save time and money with John Day Trim." 

PRE-CUT... In standard door and window sizes with allow­
ance for mitering. Buy only what you use, avoid the costly 
waste of many feet of leftovers. 

PACKAGED...to stay free of dirt, stains and nicks until 
you unwrap it for use. Each package clearly end labeled 
to prevent mistakes in application, ordering or shipping. 
Everythingyou need in each door set. Two packages trim 
a window—one labeled " h o r i z o n t a l , " the other , 
"vertical." Small inventory does double duty! 

100% CLEAR...made of finest soft-textured Ponderosa 
Pine absolutely free of defects. Easy to work. Satin 
smooth surface easy to finish. 

TWO GRADES...Type " N " for all natural finishes. Type 
" P " for paint and enamel finishes, costs 20% less. 

S e n d t o d a y for f ree s a m p l e s a n d d a t a 

J u s t c a l l o r w r i t e t h e m a n f r o m H I N E S 
E d w a r d H i n e s L u m b e r C o . Sawmi l ls a l Hines, Westf i r , Dee and Bates, 

O r e g o n . Other plants: P l y w o o d , West f i r ; H a r d b o r d , D e e ; Mi l lwork , Baker and Hines , 

O r e g o n . Engineer ing and Development Div is ion: Hood River , O r e g o n . 

E d w a r d H i n e s L u m b e r C o m p a n y Dept. 108 
2 0 0 S o u t h Mich igan A v e n u e , C h i c a g o 4-, I l l inois 

P l e a s e s e n d me full informat ion and f ree s a m p l e s of 
J o h n Day P r e - C u t T r i m for w i n d o w s and d o o r s . 

N a m e . 

A d d r e s s . 

City . Z o n e S t a t e . 
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S E R V I C E p o w e r 
in the Housing Industry 's Heart land 
Finance is the key to success today, in every phase 
of housing construction, investment and sales. Successful 
finance begins wi th people . . . people who know this 
business and your business. Mortgage Associates offers 
unique and practical creative approaches to analyze, then 
solve, your financial problems. Prospective borrowers 
and investors should find out what we do, where we can 
assist. Put your top people in touch wi th ours — now. 

R e s i d e n t i a l L o a n D i v i s i o n 

A L B E R T J . E A R L I N G 

President 
W I L L I A M W . B U N G E 

Chairman 

JAREN E. HI HER 
Vice-Pr»sident and 
General Manager 

D O N A . HILLER 
Assistant to President 

PETER A . N O Y E S 
toon Processing 

G I L B E R T W . BECKER 
Field Representative 

HARRY J . S E I P , S . R . A . 
Appraising 

J O H N J . P O E H L M A N N 
toon Processing 

DAVID T. LUKES 
Morfgage Sales 

idwes t B r a n c h O f f i c e s 

APPLETON 
ROBERT A . DUCAT 

Branch Manager 

C o m m e r c i a l L o a n D iv i s i on 

ELGIN 
ROBERT E. S K E E I S 

Branch Manager 

MADISON 
E U G E N E F. BARDEN 

Branch Manager 

MILWAUKEE 
JEROME M. ROBLEE 

Branch Manager 

ROCHESTER 
G E R A L D J . KOPERSKI 

Branch Manager 

SOUTH ST. PAUL 
J O S E P H F. H A R R I N G T O N 

Branch Manager 

R e a l E s t a t e D i v i s i o n 

S T E R L I N G H. ALBERT, 
M.A. I . 

Son/or Vice-President 
and General Manager 

C o n s u m e r F i n a n c e D i v i s i o n 

HENRY R. W A L L A C E D A N I E L J . BARTZ, M.A. I . 
A js f . Vice-President Asst. Vice-President 

RAY P. HILLER 
Son/or Vice-President 
and General Manager 

MILTON F. HABUSH D A N I E L C . C O R C O R A N EARL D. L ILLYDAHL 
Land Development Real Estate Sales Commercial Properties 
and Construction 

I n s u r a n c e D i v i s i o n 

D O R R A N C E J . N O O N A N 
Vico-Presidenf 

ond Genera / Manager 

J A M E S A . K O C H IE 
New Business 

ARTHUR F. FISH 
Personal Loan Dept. 

O W E N S. S I M O N 
Collections 

R. BURT HILLER 
Vice-Prei idenr 

and General Manager 

IRVIN H. S W I N E H A R T 
Agency Superintendent 

RAYMOND BECK 
Sales Manager 

M o r t g a g e a n d S e c u r i t i e s S a l e s D i v i s i o n 

HERBERT S . H E A V E N R I C H 
Executive Vice-President 

and General Manager 

J O H N B. STRAUS 
V let-President 

Amortized Dept. 

DAVID G . K E L L E Y 
Vice-President 
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News 
MORTGAGE MONEY: 

The cost of money continues 
to show an easing trend 
F H A and V A discounts and conventional loan rates are still edging downward. 
Underscoring the trend is Fanny May's across-the-country reduction of discounts 
through an increase of half a point in its over-the-counter purchase prices for 

FHA and VA mortgages. The discount reduction was the 
first on a nationwide basis in the six years of the agency's 
secondary market operations. 

Another market indicator: the Pittsburgh and Chicago 
Home Loan Banks have cut their rates for loans to member 
S&Ls from 4 ' / 2 % to 4 % , second reduction for both since 
spring. Observes a Home Loan Bank Board official: "Money 
is getting easier all along the line." 

In H O U S E & H O M E ' S monthly survey of 17 cities, reduced discounts were 
reflected in higher FHA prices in six cities and in higher V A prices in four. 
Conventional rates displayed a more gradual softening. 

U o u s e 
H o m e 

exclusive 

F H A minimum-down immcdiates moved up 
in Chicago from 96-97 to 96-97 Vi: in De­
troit, from 96-96'/4 to 96'/2-97: in Los 
Angeles, from 9S% to 96; in Newark, from 
97 to 971*: in Oklahoma City, from 95'/2-96'/4 
to 96-96'/i, and in San Francisco, from 96 to 
96'/2. 

In a more sluggish VA market, no-down 
immcdiates edged up in Cleveland from 92 
to 92!*; in Los Angeles, from 9lVz to 92, 
and in Oklahoma City, from 91!*-92 to 92. 

N E T INCREASE I N 1-4 F A M I L Y MORTGAGES 
H E L D BY INVESTORS 
(billions of dollars) 

1958 1959 1960e 
Savings and loans 4.9 6.8 6.3 
Life insurance companies. 0.9 1.2 1.2 
Mutual savings banks . . . 1.5 1.3 1.2 
Commercial banks 1.3 1.5 1.0 

Detroit reported the biggest gain—from 92 
to 92V2-93. 

Boston savings banks were still quoting 
95-96 for FHAs and 91-92 for VAs. but most 
buying has moved up to the top figures. 

Conventional rates were shaved by insur­
ance companies, banks and S&Ls in Cleve­
land from 6-6>/2% to 6-614%. Los Angeles 
S&Ls edged down from 6.6-7.2% to 6V4-7%. 
In Jacksonville, banks and insurance com­
panies were casing from 6-6'/2% to 6-6!4%. 

1958 1959 1960e 
Corporate pension funds. 0.1 0.1 0.2 
State and local funds . . . 0.1 0.3 0.3 
Federal agencies * 1.6 1.3 

1.3 0.8 0.7 

TOTAL NET INCREASE . . . 10.1 13.6 12.2 
e Estimate * Less than $50 million 

MORTGAGE BRIEFS 

Money for N . Y . Homebui ld ing 

During the tight-money squeeze earlier this 
year. New York State homebuilders com­
plained that savings banks were buying out-
of-state mortgage loans while local builders 
were going without money. The complaints 
sparked an idea that has now become a going 
plan. The plan: a special fund supported by 
the banks to feed the state's homebuilding 
industry by funneling mortgage money into 
N . Y . areas where it is short. 

The fund is being administered by Insti­
tutional Securities Corp, which is wholly 
owned by the Mutual Savings Banks of New 
York State. The corporation, acting as agent 
for participating banks, will buy eligible mort­
gages from local lenders who do not have 
enough money to meet local demand. 

So far. 33 banks have joined the fund and 
have made commitments totalling $9,050,000. 
In addition, sales of mortgages by one bank 
to another have channeled $7.7 million into 
sections of the state where money was not 
readily availahle. 

F i r s t F H A s h a r e s s o l d 

After a year of frustration caused by soaring 
yields in other investments. Mortgage Corp 
of America has marketed its $1-million issue 
of participations in F H A mortgages—first in 
history ( N E W S , July "59). Sold in a privately 
negotiated deal, the 20-year. 514% collateral 
trust notes went for 97.5—a yield of 5.55%. 
M C A , which is owned by three mortgage 
banking outfits, says it is pledged not to re­
veal buyers' identities. But it does say they 
were an insurance company and an employee 
retirement fund. M C A was formed in 1958— 
after F H A authorized sale of participations 
in F H A loans—to tap just such money 
sources. The company says it will soon mount 
another issue, expects a much faster sale in 
an easier money market. 

W a s S & L s e i z u r e l a w f u l ? 

The House government operations subcom­
mittee, investigating the Home Loan Bank 
Board's emergency takeover of the Long Beach 
(Calif .) Federal S&L ( N E W S , Ju ly ) , says no. 

In a blistering interim report, the subcom­
mittee calls the seizure "arbitrary and un­
lawful." Specifically, it accuses the board of 
1) failing to back its action with facts, 2) 
making up a "basket of charges." many up 
to 12 years old, to prove an emergency 
existed when there was none, and 3) acting 
with "callous disregard" for the fact that 
the summary action would cause a run on 
the $l30-million institution (in six weeks 
panicky depositors withdrew $37 million). 

The real reason for the seizure, says the 
subcommittee, was to head off the associa­
tion's plans to convert from federal to state 
charter. 

When the H L B B took over Long Beach 
Federal in April, it accused the S&L of fail­
ing to pay insurance premiums on deposits, 
failing to buy stock in the board as required 
by law, paying excessive ( 4 V i % ) dividends in 
relation to earnings, and making unsafe loans. 
The subcommittee, headed by Chairman John 
E . Moss ( D , Ca l i f . ) , finds the S&L was 
paying premiums and stock payments into 
court pending the outcome of its longstanding 
suit against the H L B B for a previous seizure 

continued on p 50 

Will Fanny May's action push the trend still further? 

"Not necessarily," opines Economist Miles Colean, "but it is significant in that 
it advertises to the world the easier money situation." F N M A officials agree, 
reiterate that agency policy is to peg prices within the range of the market, neither 
above nor below. The last FNMA price boosts (discount reductions) were made 
on a regional basis in 1955. In money-tight 1959, FNMA siashed prices four 
times for a total of up to 5 points. The upward adjustment now, says F N M A 
President Stanley J. Baughman, "reflects the greater availability of mortgage credit 
and the generally improved climate of the market." Left unchanged: standby 
commitment prices, the Vi% purchasing and marketing fee and the negotiation 
arrangements for over-the-counter prices for multifamily housing mortgages. 

To most mortgage men, the F N M A boost augers well for a further improve­
ment of the market climate. Another big reason: 

The demand for mortgages is growing but the supply isn't. 

FHA has just opened up new sources of money by approving the sale of its 
insured mortgages to individual investors (see p 42) . Pension funds are con­
tinuing to come into the market. With bond yields down, insurance companies 
are showing renewed interest in home loans. And now. some eastern and mid-
western S&Ls. long on deposits and short on conventional loans, are buying FHA 
and VA mortgages, which they traditionally have shunned. 

But housing starts have been lagging and many mortgage bankers are hard 
put to fill orders. FHA new-house applications in the first six months of this year 
totalled only 133,377, down 42.3% from 1959's comparable total of 231,338. 
Applications on existing houses were also down a sharp 27.9%, totalling 203,503 
compared to 1959's 282.069. V A applications for the same periods were off 
27.5% for both old and new houses—74,641 this year compared to 102,914 
last. (For more news on FHA applications, see p 41.) 

Investors are expected to put $12.2 billion into mortgages this year, down 
from last year's $13.6 billion. 

Corporate pension funds will boost their purchases this year over last, says the 
Life Insurance Assn of America, S&Ls and MSBs will drop back. Here's how the 
association sees 1960 investments compared to '58 and '59: 
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in 1946. The subcommittee declined to second 
guess the board on the other charges but 
noted that if they were true, the board was 
then "derelict in its duty" in allowing charges 
to accumulate to require seizure. 

The subcommittee's recommendations: Long 
Beach Federal should be restored to its old 
management and less drastic measures taken 
to correct the troubles. And the board should 
not interfere with a conversion to state 
charter. 

The report sums up: "The subcommittee 
believes there are better ways for the federal 

government to regulate the savings and loan 
industry than are indicated on the record 
before us. Appropriate legislation will be 
drafted to overhaul the supervisory apparatus 
and administrative procedures of the Home 
Loan Bank Board." 

S & L t r o u b l e s in M a r y l a n d 

Because it has no state laws regulating savings 
and loan associations. Maryland is a haven 
for fly-by-night S&L operators. (Only other 
state with no regulations: Alaska.) To go into 

business, all these operators need is a $30 
charter, a rented room, and a promotion cam­
paign—usually stressing "save by mail."— 
offering gullible depositors exorbitant ( as high 
as 6V4 % ) dividends. 

Result: fly-by-nights, finding laws in other 
states hampering—have been thronging in at 
an alarming rate. To add to the problem, the 
Maryland attorney general has issued an in­
formal opinion that the state has no authority 
to bar stock S&Ls (which are illegal in 32 
states). Moans Albert W. Ward, director of 
the State Department of Taxation & Assess-

MORTGAGE MARKET QUOTATIONS 
(Sale by originating mortgagee who retains servicing.) As reported to HOUSE AE HOME the weeek ending J win 8, '60. 

FHA 5y4s (Sec 203) (b) VA 5</«s Conventional 
1 n a n ' . 

New Construction Only Existing • New Construction Only C o m m . 
FNMA Minim u m Down* 10% or more down Min Down FNMA No down 5% or more down banks, Savings Construction 
Scdry 30 year 20-25 yea r 25 year Scdry 30 year 20-25 year 1 nsurance banks. loans « 
Mkt '> 1 mmed Fut I mmed F u t I mmed City Mkt 'r 1 mmed F u t 1 mmed F u t Cos. S & Ls 1 nterest +fee 

9 6 4 96-97 96 97-98 97 96-96', At lanta 
Boston local 

out-of-st. 
Chicago 
Cleveland 

9 2 4 » ft I 6-6 U 3-6', 6-6' 4 2 4 

97 4 par-101 par-101 •• par-101 par-101 • par-101" 

At lanta 
Boston local 

out-of-st. 
Chicago 
Cleveland 

93' , 98 98 98b 98b 54-6 54-6 5 4-6 

95-96': 96-96 « . * ife _ 

Atlanta 
Boston local 

out-of-st. 
Chicago 
Cleveland 

— 91-92» 91-92" > . — — 
96 Mi 96-97',' 95-97>> 95-97'21> 95-97 >• 96-974 b 

Atlanta 
Boston local 

out-of-st. 
Chicago 
Cleveland 

9 2 4 90-92' 90-92b 90-92 90-92 5 \ - 6 ' , 6 J 4 - 6 4 + L 4 - 2 4 

96 4 96-97 95-96 97-97', 96 964-97 

At lanta 
Boston local 

out-of-st. 
Chicago 
Cleveland 9 2 4 9 2 4 9 1 4 b 9 2 4 9 1 4 b 6 - 6 « 6-ew 6-6J4+1-14 

96 95-97 944-97 96-98 96-97 4 95-97 Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

92 92-93 »• 91-93 b 91-93>' 91-93b 6-64 6-6^ 6 4 + 1 - 2 4 

96 96',-97 96' , 9 7 4 97 96 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

92 92 4 -93 92 93 9 2 4 5 « - 6 55^-6 6+1 

96 94-96 94-96 9 6 4 96 96-96', 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

92 92'' > • 6 4 - 7 4 6 4 - 7 4 6 4 +1 4 
9 6 i , 96-97 95-96 964-97' 9 6 4 - 9 7 4 96-97 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

9 2 4 92-93 92 5 « - 6 M ? 6-6 % 6 - 6 4 + 1 - 2 

96 4 95 1 ,-96 954-96 96-97 96-97 94-954 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

9 2 4 91 4 -92 914-92 92-93b 6-6^ 6 -64 6 4 + 1 4 
96 96 9 5 4 97 96' , 95',-96 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

92 92 9 1 4 ft » 8 ^ - 6 4 5 4 - 7 6 + 1 4 ' 
97 97H 97 98 97 ' , 9 7 4 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

93 - ft » ft 6' 6' 6+1 

9 7 4 96'' 96'' 96" 96b 961-

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

9 3 4 93 b 93 b 93b 93 b 6 6 6+1-2b 

96 96-96 4 95-96 >> 974-98•> • 954-971 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

92 92b 91b 92'' 9 1 b 6-6J4 6 ^ - 6 4 6 - 8 4 + 1 - 2 

97 98 97',-98 9 8 4 98 97',-98 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

93 » « 5 K - 6 5J4-6 6+1-2 

96 96' j 96 96-97 96 95-961 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

92 92 92 ft > 6 K - 6 4 6 4 - 7 4 6 - 7 + 1 4 - 2 4 * 
9 6 4 94-97 934-97 94'...-97 94-97 94-97 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 

9 2 4 a ft ft 6-6 4 6-6.6 6 - 8 4 + 1 - 2 

97 97 97 9 7 4 9 7 4 97 

Denver 
Detroit 
Honolulu 
Houston 
Jacksonville 
Los Angeles 
Newark 
New York 
Okla . Ci ty 
Philadelphia 
San . F r a n . 
S t . Louia 
Wash. , D . C . 93 93 9 2 4 93 93 6 6 6 + 1 4 - 2 

*3% down of first $13,500; 15% of next $Z,500; 30% of balance. 

S O U R C E S : Atlanta. Robert Tharpo. pres, Thnrpe & Brooks Inc: Boston. Robert 
M. Morgan, vice pres. Boston Five Cents Savings Bank: Chicago, Murray Wol-
baeh J r . vice prss, Draper & Kramer. Inc: Cleveland. David O'Neill, vice 
pres. Jay F . Zook, Inc: Denver, A . C . Bradley, aunt vice pres. Mortgage Invest­
ment Co: Detroit, Harold Finney, exec vice pres. Citizens Mortgage Corp: 
Honolulu, Cordon Pnttison. dir of mortgage tinnncing. Bank of Hawaii: Houston. 
Donald McGregor, exec vice pres. T . J . Bettes Co; Jacksonville, John D. Yates, 
vice pres, Stockton, Whatley. Davin & Co: Los Angeles. Robert E . Morgan, 
exec vice pres. The Colwell Co; Newark. William F . Haas, vice pres. Franklin 
Capital Corp: New York. John Halperin, pres. J . Holperin & Co: Oklahoma 
City, B .B . Bass, pres, American Mortgage & Investment Co: Philadelphia. 
Laurence J , Stabler, vice pres, W.A. Clarke Mortgage Co: St Louis, Sidney 1,, 
Aubrey, vice pres. Mercantile Mortgage Co: San Francisco, Raymond H . Lupin, 
pres. Bankers Mortgage Co of Calif .: Washington. D . C . Hector Hollister, exec 
vice pres. Frederick W. Berens, Inc. 

y Immediate covers loans for delivery up to 3 months: future covers loans for 
delivery in 3 to 12 months. 

^ Quotations refer to prices in metropolitan areas; discounts may run slightly 
higher in surrounding sm;dl towns or rural zones. 

^ Quotations refer to houses of typical average local quality with respect to 
design, location, and construction. 

Footnotes: a—no activity. 1>—very limited activity, c—commercial banks do very 
little mortgage lending in Texas, d—S&Us charging up to I point fees, e—S&L* 
charging 6 - 6 4 plus 2 4 - 3 4 point fees, f—occasional loans available at R%%. 
g—-bulk at i '6. j — highest price for better quality loans only, n - bulk at !>2. 
o—at a1/j%. w—six-month construction loans unless otherwise noted, x—FNMA 
pays 4 point more for loans with 10% or more down, y — F N M A net price after 
4 point purchase nnd marketing fee plus 2j8 stock purchase figured at sale for 
50? on the $1. z—on houses no more than 30 years old of average quality in a 
good neighborhood. 

FNMA PRICES effective J ill ii C, lUiln. 

For immediate purchase Subject to ' j /mint pur­
chasing mid marheting fee and S'/, stock pur­
chase. Mortgage ratios involve out stand inn 
balance of loan to 1) purchase /trice (excluding 
rinsing costs) or 2) FHA or VA valuation— 
whichever is less. FHA prices cover Sees, smth. 
222 and ••I.I individual mortgages. 

NOTK: / / remaining term of an FHA Sec. SIS 
individual mortgage exceeds 30 years, the price 
shown is reduced bu for each '-near period 
(or part thereof) above SO nears. 

States 
Loan to 
Value Rat io s : 

C o n n . , Me., Mass . , N . H . , N . Y . , I 
R . I . . V t 1 
Del . . D . C , Md. , N . J . . P e n n a . . . 
A l a . , A r k . . F T * . , G a . , I I I . , Ind . , 1 
Iowa, K y . , Minn . , Miss . . Mo., I 
Neb., N . C , N . D a k . , Ohio. Ore . , 
8 . C . , S. D a k . , T e n n . . T e x . , V a . , 
W a s h . , W i s e . Puerto Rico . . . . 1 

A r i z . , C a l i f . . C o l . , H a w a i i , I d a . . ) 
K a n . , L a . , Mich . . Mont., Nev. . I 
N . M . . O k l a . . U t a h , W . V a . , f 
W y o . , V i r g i n Is I 

F H A 534s 
90% 

or 
less 

over 
90% 

F H A 5'/ 4s 
90% 

or 
less 

over 
90% 

V A 43*8 
90% 

or 
less 

over 
90% 

99'/ 2 99 95'/ 2 95 91 Vz 91 

99 98>/2 95 94i/ 2 91 90'/ 2 

98'/ 2 98 94'/ 2 94 90'/ 2 90 

98 97V 2 94 93'/ 2 90 89'/ 2 

NEW YORK WHOLESALE MORTGAGE MA3KET 
FHA 5 V 4 S 

Immediates : 95-96' 3 
F u t u r e s : 95-96 

VA 5 V 4 S 

Immedia tes : 91 -92 ' 2 

F u t u r e s : 91-92 

FHA 5 3 A spot loans 
(On homes of yarning 
age and condition) 
Immedia tes : 91-94 

Prices for out-of-state loans, as reported the week 
ending Jul 11 .1 bu Thomas P. Caogan, president. 
Housing Securities Inc. 

Note: prices are net or originating mortgage broker 
(not necessarily net to builder) and usually include 
concessions made b\i servicing agencies. 

FNMA STOCK 

Bid 
A s k e d 

June 9 J u l y 8 
. . . 5 7 58 
. . . 5 9 60 

Month's Month's 
low high 
57 58 
59 60 

Quotations supplied by C. F. Chads & Co. 
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News 

merits: "We've been deluged with applications 
for stock charters." 

The situation has caused mounting concern 
among state officials and the big majority of 
legiiimate state and federally chartered S&Ls 
who fear that a few fast-buck operators will 
give the entire industry an undeserved smear. 

The blue-sky operators got a reprieve when 
Gov J . Millard Tawes vetoed a bill to impose 
at least stop-gap curbs on S&Ls. The bill was 
supported by the Maryland Savings & Loan 
League and the Maryland League of Building 
& Loan Assns but opposed by a number of 
small, legitimate uninsured S&Ls who were 
afraid it would put them out of business. Said 
Tawes: "The bill wouldn't cure the ills for 
which it was designed." 

But there are signs that the honeymoon 
won't go on forever. Items: 

• Tawes has appointed a 15-rnember committee 
to write a new and even tougher hill aimed 
at the blue-sky S&Ls for the next session of the 
legislature. 

• The S E C has obtained injunctions restraining 
two S&Ls from further business on the grounds 
of fraud. The S&Ls First Capitol and American 
Seal, both of Baltimore are allegedly controlled 
by James G. Sorce Jr of Belleville, N.J.. who is 
under indictment in New Jersey for fraud. 

• Three S&Ls, First Capitol, Commercial, and 
First Colony, have been indicted for fraud by a 
federal grand jury. Named in an indictment: 
C. Oran Mcnsik, Chicago S&L operator. Mensik 
achieved fleeting notoriety in Illinois in 1956 

TAXES: 

FN MA stock losses 
A federal district court in Tennessee has 
ruled that losses on resale of Fanny May 
stock bought at par from the agency are de­
ductible as ordinary business losses for in­
come tax purposes. 

The finding overrules a two-year-old I R S 
decision that such losses can be used only 
to offset capital gains. This is of little help 
to mortgage men and'or builders who seldom 
have capital gains but must buy the stock in 
order to sell mortgages to the agency. Cur­
rent requirement is 2% of the mortgage price. 
But few sellers arc willing to freeze their 
capital, and so resell the stock at a market 
price of 50(' to 6(V on the dollar. 

In the court case, Schumaker Mortgage Co 
of Memphis sued I R S for refund of $7,893.60 
based on its loss in sale of 300 shares in 
1956. With back interest, the award is 
$8,428.70. 

Ruled Judge John Martin: "Where a mortgage 
banker as an incident in the regular conduct of 
its business sells mortgages to Federal National 
Mortgage Association, and receives in return 
therefor and as part of a single and inseparable 
transaction cash and common capital stock in 
FNMA computed at par value, without intent on 
its part to acquire or hold said stock, as an in­
vestment, and the mortgage banker later sells 
said stock, the difference between the par value 
and the sale price of said stock constitutes for 
Federal Income Tax purposes an ordinary busi­
ness loss to the mortgage banker for the year 
in which it was sold." 

The ruling goes a long way toward the re­
lief builders and mortgage bankers have been 
pressing for. in Congress and IRS itself. I R S 
has not said whether it will appeal. 

Another attempt to provide similar relief 
by law has passed the House and is in t he-
Senate Finance Committee. It would allow 
holders of the stock to claim their losses at 

when he was found to have made loans to 
Orville E. Hodge, state auditor convicted of 
taking $2.5 million in state funds. Mensik's three 
Illinois S&Ls (two stock, one mutual) were later 
taken over by the state when reserves were found 
insufficient by Hodge's successor. 

N e w r u l e s for t e n p e r c e n t e r s 

California's freewheeling second-trust-deed 
industry (Ni:ws. July) is getting its first taste 
of still' controls. 

State Corporations Commissioner John G . 
Sobieski has issued new regulations for the 
ten percenters. The rules require ten per­
centers to obtain a permit to do business, set 
up standards which must be met to keep the 
permits (eg. ad claims that investments arc 
"safe." "secure" or "liquid" are banned). 

But there is sharp disagreement whether 
these regulations will do the job. Severest 
critic is State Assemblyman Richard T . 
Hanna (D, Garden Grove) who heads a 
special legislative subcommittee studying pos­
sible new laws to govern the ten percenters. 

The new regulations are unenforceable, 
says Hanna. and the commissioner's approach 
"falls far short in coming to grips with the 
real problem." They merely assure sound 
second-trust operations, but won't attack the 
real evil, soaring secondary financing itself. 
Encouraging second trust deed investments, 
he warns, will contribute to further inflation 

ruled deductible 
once, for tax purposes, but hold the stock 
and treat any later realized gain or loss on 
the deduction as a capital gain or loss. A 
nearly identical measure, but one which made 
the relief retroactive, was vetoed by President 
Eisenhower earlier this year. Sponsors believe 
he will sign the new version, with the offen­
sive provision removed. 

Builders warned on 
withholding liability 

Smart homebuilders can save themselves a 
good deal of trouble—and money—if they 
make sure their subs arc withholding income 
and social security taxes. 

That's the moral of a recent tax case in 
Texas, where a contractor was stuck for taxes 
his subcontractor didn't withhold. The reason: 
the sub was classed as an employe, not an 
independent businessman. 

IRS says there is no new rule involved— 
just an old one that is often overlooked. 
Normally, where a subcontractor fails to 
make proper deductions, he is held respon­
sible for them. But where IRS feels the sub 
is not an independent operator, they will hit 
the contractor, often retroactively. 

Typically, I R S will set forth no simple 
yardstick for judging subcontractor's status. 
But if the sub maintains a separate office, 
and is listed in a classified telephone directory, 
he is probably an independent operator in 
I R S eyes. 

If in addition the sub works without super­
vision, on the basis of a finished job instead 
of time, supplies his own tools and materials, 
and has his own helpers, the case is more 
certain, says N A H B . If in doubt. I R S will 
rive an advance ruling—but it may take 
some time. 

in land values, spur speculative building of 
cheaper houses with higher financing costs 
pegged to easier credit. 

At a subcommittee hearing at San 
Francisco. Edward O. Landels of the Cal i ­
fornia Mortgage Bankers Assn summed up 
the fears of many opponents of Sobieski's 
regulations: a new monster will be created 
that will drain money out of primary home-
financing institutions. Warned Landels: 
"You're not going to create any new money, 
and you will tend to weaken the banks and 
S&Ls. You might as well tear up the savings 
and loan charter bill." Landels pinpointed 
what may be a key issue when he expressed 
doubt that Sobieski has authority to issue 
such regulations. 

M G I C vo lume , net soar 

In spite of lagging starts in the first half of 
I960. Mortgage Guaranty Insurance Corp of 
Milwaukee. F H A ' s only private mortgage 
competitor, more than doubled volume, nearly 
doubled earnings compared with last year. 

In its first-half earnings report, the com­
pany shows $87 million worth of mortgage 
insurance applications, vs $37.5 million in the 
same period last year. Earnings are $92,188 
for the period, compared with $92,352 for all 
of last year, the first year it showed a profit. 
The company now operates in 38 states. 

Supreme Court, Congress 
cut depletion allowances 
In separate actions, both sides have ruled 
that producers of building products from 
raw materials may claim depletion allow­
ances for tax purposes on the value of the 
raw material alone—not on the finished prod­
uct. 

The Internal Revenue Service says the 
Supreme Court decision affects some 380 
claims totaling $287 million. It was rendered 
against a clay sewer pipe company, but brick, 
cement, and some kinds of roofing are also 
affected. In the decision, the court rejected 
the company's plea that the value of the 
finished pipe be taken as the deduction. 

It pointed out the depletion allowance is 
to compensate for use of an asset, not to 
help expensive or inefficient operations. 

"If [the allowance] were extended as re­
spondent asks, the miner-manufacturer would 
enjoy, in addition to a depletion allowance 
on his minerals, a similar allowance on his 
manufacturing costs, including depreciation 
on his manufacturing plant, machinery, and 
facilities." says the court. 

Congressional action took the form of a 
rider on the I960 tax bill. Passed shortly 
after the court ruling, it serves notice that no 
legislative relief for the producers can be 
expected. 

Hardest hit so far are cement companies, 
many of which have claimed the higher 
allowance on basis of a 1957 high court de­
cision which allowed it. Estimates are their 
1959 earnings will be cut as much as 20%. 
under the double-barreled setback. An off­
setting general price rise in affected products 
is not expected by most industry men. Says 
one: "You don't make prices in a vacuum. 
All of these products are highly competitive." 
But others : .y a cement hike of 20<.- to 30^ 
per barrel may come, especially if construc­
tion demand is high. 
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Read why builders are 
From coast to coast, builders, like the four 
shown here, are discovering exciting new 
sales allure in Medallion Homes equipped 
by General Electric. Here's what makes 
a Medallion Home: 1. At least four 
major electric appliances; 2. Eye-saving 
lighting properly located throughout the 

home; 3. Full housepower with wiring 
planned for all present and future elec­
trical needs; 4. And in addition, Gold 
Medallion Homes have electric heating. 
You'll find this foursome adds up to the 
biggest selling combination since plumb­
ing moved indoors. 

H O U S T O N , T E X A S 

"Naturally a home like the Steiningers' 
is easier to sell,*' says John D. Town-
shend, the builder of the Don Steiningers' 
house shown here. "Down here, air con­
ditioning is a must. But when you take 
a home like this one, with its Weather-
tron heat pump, you've got a natural. 
People go for a one unit heating-cooling 
system like the General Electric Weath-
ertron." Mr. Townshend has found that 
a Gold Medallion Home simplifies fi­
nancing, too. "Because they know it 
isn't about to go out of style, bankers 
are favorably impressed by these homes." 

R O S L Y N , L O N G I S L A N D 

"Women just can't resist a house with a 
kitchen like this one," says Kalman 
Klein, builder of more than 7000 Long 
Island homes. He has found the highest 
public response to General Electric 
products. "And once they've moved in, 
people like Mrs. Simon (shown with her 
daughter ) appreciate the dependability 
of General Electric equipment. That's 
why we started using General Electric 
appliances," he says, "and believe me, 
that's why we've stayed with them. 
People just naturally want a name they 
know and trust." 

H O U S E & H O M E 



building Medallion Homes everywhere 

— ] 

SANTA R O S A . C A L I F O R N I A 

Lewis Meyers, who began to use General 
Electric equipment more than six years 
ago. explains why he continues to build 
General Electric equipped homes: " I t 
couldn't be simpler." he says. " I stay 
with them because they're up to date, 
because they have the best service and 
because my customers like their reli­
ability. '' The living room of Dr. and Mrs. 
Walter Weber shown here is part of a 
model home built by Mr. Meyers to 
illustrate light for living. "I t was so 
successful." he says, "I'm starting an­
other model home next week." 

 

D E L M O N T , P E N N S Y L V A N I A 

The warm comfort of General Electric 
ceiling heat is illustrated here by the 
family of Mr. and Mrs. Adam Ardisson. 
Louis Meneghin. who built the Ardis-
sons' Gold Medallion Home almost two 
years ago is presently building several 
more in the Delmont, Pennsylvania 
region. " I see it as the coming thing all 
over the country," he says. "More peo­
ple are becoming more aware of electric 
heating every day. I expect to build a 
lot more Gold Medallion Homes around 
here. And one thing, for sure . . . they'll 
be equipped by General Electric." 

For free copy of booklet "Building for More 
Sales and More Profit with Electrically Heat­
ed Homes." Pub. No. 49-515. write: The 
General Electric Company, Electric Comfort 
Heating Section. Appliance Park, Louisville 
I , Kentucky. 

Tfogress Is Our Most Important Product 

GENERAL H I ELECTRIC 
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Part of the Pearson Bros. Project nt 83rd and West River Road in Brooklyn Park, Minn., Minneapolis 
suburb, where they saved $40 to 550 a house by using Barrett "Rigidwall" .Sheathing. Homes are in the 
$13,600 to 814,800 price range. 

 

 

BARRETT RIGIDWALL' SHEATHING 
UPS PROFITS for well-known Minnesota builder! 

4 "We switched to Barrett 'Rigidwall' Sheathing for our new 
project—Pearson Park," Jim Pearson says."Smartest move 
we ever made. The lower cost of the } £ ' 'Rigidwall' 
helped save us $40 to $50 a house over the standard -•' 

sheathing we had been using. Lower labor costs were part 
of the big saving, too. We've had such success with 'Rigidwall' 

that we're going to use it 100% on a new project of over 300 
homes we now have under construction." 

Barrett "Rigidwall" is stronger than FHA requirements for application 
without corner bracing. No nailing strips needed when siding shingles are 
applied. Handles easily, scores and snaps cleanly, saves time on every start, 
gives you less waste. 

"Rigidwall" is made by Barrett's exclusive CHEM-FI process that brings the 
fiber strength of natural wood to insulating board, and is asphalt-treated to 
provide protection from weather during application. These large panels go up 
fast. Despite their economies, they produce a more soundly constructed and a 
more rigid wall than most other types of sheathing, and have two to three times 
the insulating value of plywood! Jim Pearson is just one of many big builders 
who are switching to "Rigidwall" to cut building time and application costs. 
No reason why you can't do the same! Call your Barrett representative or 
contact us direct today. 

tTrade Mark of Allied Chemical Corporation 

B A R R E T T D I V I S I O N 
AO Rector Street, New York 6, N. Y. 

Allied 
(jiemicc 
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News 

LABOR: 

How Davis-Bacon inflates wages 
For 25 years, builders and contractors have 
cried that the Davis-Bacon Act has been 
helping to inflate the cost of multi-family 
housing. Now, the U S Chamber of Com­
merce has come up with five exhibits to back 
the complaint. 

The 1933 act was intended to prevent con­
tractors from importing low-pay labor into 
towns with a higher scale. It calls for the 
Secretary of Labor to set wages on govern­
ment construction jobs or jobs involving 
federal financing (eg F H A multi-family proj­
ects and Capehart Act military housing). He 
is supposed to set rates equal to those "in 
the city, town, village or other civil subdivi­
sion in which the work is performed," the 
law says. But now, so the chamber charges, 
the Labor Dept is distorting the law to im­
pose higher wage rates than actually exist 
locally. How? By setting rates equal to those 
in nearby metropolitan areas instead of local 
communities where they are lower. 

The chamber's exhibits: 

Davis-Bacon 
Local rates rates 

HASTINGS, N E D . AIRPORT 
Bulldozer operators . $1.75 52 80 
Metal pipe layers . . . 1.60 2 30 
WAVERLV ( IOWA ) A I R FORCE STATION 

2.25-2 50 2 98 
Bricklayers 2.50-2 75 3 60 

2.00 2 85 
2.25-2 50 3 10 
2.25-2 50 3 32 
1.25-1 65 1 55-1.75 

CANADA: 

Ontario Province, where 38% of Canada's 
new housing is concentrated, has acted to 
curb whopping interest charges on second 
mortgages. 

Province-wide attention was first directed to 
abuses in the mortgage field by the Toronto 
Star's political gadfly. Columnist Pierre 
Berton. Sample: a widow, thinking she was 
borrowing $1,500 at Vfy.% interest, left a 
loan shark's office owing $2,225 at 12%, 
secured by a third mortgage on her house. 
When the loan fell due in four years, she 
would still owe $1,580. With discounts on 
such paper running from 20-40%. often on 
top of first mortgages at 7'/£% conventional, 
(sold at discounts as high as 20%) , Berton's 
needling got action. 

Upshot was a new provincial law requiring 
all mortgage brokers to register, giving pro­
vincial officers sweeping investigative power, 
right to withhold a license if they think it in 
the public interest. The law requires bor­
rowers to sign statements that they have 
signed no blank papers in arranging for their 
loan, and lenders are required to provide a 
clear statement of the property covered, true 
interest, actual amount to be repaid, and size 
of the balloon. 

Igor Kaplan, solicitor for the newly-formed 
Ontario Mortgage Brokers Assn. points out 
the new law has teeth: officials can seize all 
records on a given loan, and freeze a lender's 
assets pending the outcome of their investiga­
tion. Furthermore, fines for a first violation 
are $500 for individuals and corporations, but 

2.00-2.25 2.35-2 75 
2.25 3.35 

Plumbers & pipefitters 2.00-2.25 3.15 
Heavy equipment 

operators 2.00-2.50 2.61-3 15 
F R A N K L I N ( T E N N . ) HOUSING AUTHORITY 

1.50-1.75 3.55 
2.75 3.40 
1.90 2.85 
1.75 2.75 
2.50 3.62 
1.85 2.45 

COLUMBIA, S .C .—SHAW A I R FORCE BASE 
2.00 2.40 
2.00 2.40 
1.60-2.00 2.15 

Crane, derrick, 
2.00 2.40 
1.75 2.15 

Motor grader 2.00 2.15 
1.65 2.15 

Roller 1.65 2.40 
SELMA. A L A . . SCHOOL 

1.75 2.25 
Concrete finishers . . . . 1.75 2.85 
Concrete mixer and 

traveling machine 
1.50 2.75 

Plasterers skip pay boost 
to hold down house prices 
Concerned at the inroads of drywall on their 
trade, plasterers and lathers in Portland, Ore -
have agreed to pass up a 15c per hr pay 
hike so homebuilders who use plaster can 
hold the price line. 

climb to $1,000 and six months in jail for 
individuals. $5,000 for corporations, upon a 
second offense. 

But all this by itself still would not be more 
than annoyance to big-time operators. The 
law does not set interest rates, cannot, as one 
official put it. "save borrowers from their own 
folly." What gives it added punch is a crack­
down announced by Attorney General Kelso 
Roberts, under another law, passed in 1946, 
but so far little used, that allows persons 
who find themselves caught in an unfair 
lending scheme to appeal to the courts within 
seven days, get the deal called off. 

RAIC housing report 
raps nearly everyone 
Canada's post-war housing is drab, monoto­
nous, and it fails to meet the environmental 
needs of the families that live in it. 

So says the Royal Architectural Institute's 
committee on residential design in a report 
presented last month to the R A I C assembly 
in Winnipeg. The report was financed by a 
$30,000 grant from Central Mortgage & Hous­
ing Corp. (News, Apr) which asked for rec­
ommendations on how Canada's future hous­
ing could be improved. R A I C sent three top 
architects on a six-month trek across Canada 
to hold hearings with homeowners, builders, 
government officials, and anyone else con­
cerned with housing. 

The report recognizes no sacred cow>.. It 

The unions had already won the raise in 
a two-year contract when they "shocked" 
local contractors by offering to suspend it if 
the contractors would pass on the savings 
(and thus boost use of plaster). 

"It's not the earnings per hour that count, 
it's the earnings per year with more steady 
work," says Robert Stanfill, business agent 
for Plasterers' Union Local 82, who proposed 
the idea. Lathers Union Local 54 joined them 
in it. Stanfill says his members had a "pretty 
good year" in 1959. with earnings averaging 
$6,000. But "an average of only 10-15%. of 
our plasterers now work on residential. It 
should be 40 or 50%, which is our ultimate 
goal. We are in a very competitive field, not 
so much with wallboard itself but because 
of the fact manufacturers of plaster also 
manufacture drywall and have been promot­
ing it so heavily." 

The pay hike moratorium applies only to 
residential and "small commercial" jobs, not 
major ones which are covered by a 28? 
raise over two years. Present rates are 
$3.59!/$/hr for lather, $3.65/hr for plasterers. 

In Chicago, by contrast, strikebound contrac­
tors finally capitulated on continued support 
of the union-dominated Chicago Plastering 
Institute after I ) individual contractors began 
signing new union contracts calling for 7c 
per man hour contribution to support the pro­
motional body and 2) a federal judge refused 
to rule it illegal and enjoin their payments. 
It was the second rebuff for the contractors 
in a year ( N E W S . N O V ) , in efforts to kill the 
institute. They gave in on condition welfare 
funds are separately administered. 

blames its angel, C M H C , for not insisting on 
better design and planning. It blames lending 
agencies for being too concerned with indi­
vidual mortgages to pay attention to projects 
as a whole. It blames all levels of government 
for not promoting better dwellings. And. 
mostly by implication, it takes builders and 
architects to task for not getting together to 
design and build better houses. 

Lack of planning is the big problem. And 
the worst result of this lack, says the report, 
is the sameness of design it has produced. 
Houses have ". . . dull rubber stamp sim­
ilarity . . . the same plan for every exposure." 
Even the best plan looks bad when it is re­
peated ten times in a row, and ". . . the 
urban mass produced by a hundred of the 
same specimen repels almost everyone." 

Underlying much of the sameness, the com­
mittee believes, is the economic stratification 
of most developments. "We are giving federal 
guarantees to whole townships of three-bed­
room bungalows. For every third birth notice 
in a metropolitan daily, some family will have 
to abandon not only its house, but also its 
whole environment of similar little houses." 

What's needed is a "richer mixture" of 
family types and dwelling types in develop­
ments. While "economic extremes do not mix 
well, there is plenty of proof that grand­
mothers and brides, large families and smaller, 
owners and tenants could mix much better 
than most modern suburbs allow them to." 

The use of land must be better planned. 
The present preponderance of detached dwell­
ings is burning land up much too fast, the 
report notes. Apartments and other types of 

continued on p 69 

Ontario curbs mortgage brokers 
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HOUSING ABROAD 

Central mortgage bank proposed by European realty men 
Talk of a central mortgage bank for Western Europe was the big news at the 11th 
annual congress of the International Real Estate Federation in Salzburg. June 18 
to 22. 

Private realty men from most of the dozen 
nations'' whose national real estate groups 
belong to I R E F agreed on the need for inter­
national mortgage credit (or at least Europe-
wide credit) to do the same job F H A and 
V A did for the US years ago: make money 

* US, France, West Germany. Austria, Switzer­
land, Italy, The Netherlands, Belgium, Sweden, 
Spain. Finland. Japan. 

for housing How where it is needed most. 
When this idea was first broached eight 

years ago. blocked currencies, jealous na­
tional governments, and war-ravaged econo­
mies made it unrealistic. And many US dele­
gates felt Europeans wanted US taxpayers 
to finance it. Now. with European prosperity 
mounting, the same delegates sensed this 
year that European realty men feel inde­
pendent of US aid. 

Belgian, Swiss, and West German sources are now looking 
for new outlets for capital investments 

IREF President Hans Plank of Austria told H O U S E & H O M E that Belgian investors 
loom as the new No. 1 source of money for an international mortgage bank. One 
reason is that Belgians have a surplus of funds from liquidated Congo investments. 
Another: they are willing to take a 3% yield, according to Plank. (Swiss real 
estate men say lenders there need "more than the 3V2% to 4% we get at home— 
plus insurance." West Germans want about 7%—but even this would be cheap 
in some European countries.) 

What makes this fact take on new signifi­
cance is Europe's new efforts toward eco­
nomic and customs union—notably the Euro­
pean Economic Community pact signed in 
Rome in 1957. One of E E C ' s major aims is 
re-establishing the free flow of capital across 
European boundaries. 

Speaker after speaker at I R E F ' s sessions 
predicted that these efforts would soon create 
a climate of stable currencies and balanced 
national budget., (perhaps even a common 
European currency, several hoped) in which 
a private international mortgage outfit could 

sell debentures on the world market to raise 
funds for mortgage lending. The idea would 
be much like an international Fanny May. 
but without any kind of government support 
or—and this is much more important to 
European realty men—any kind of govern­
ment control. 

The remaining big obstacle, says President 
Plank, is national governments (most of them 
in Europe are welfare-state minded) "which 
want to swipe any available money for gov­
ernmental purposes—and won't tolerate it 
being used for private building." 

"Obstacles or not," President Plank told H O U S E & H O M E , "the bank will be 
formed." How soon? " In a year or more," he said, a little vaguely. "And it will 
be done wholly without government funds from any nation. We want it free of 
government controls." 

Norman Mason offered the meeting a three-step plan 
for an international mortgage set-up 

Last-minute Congressional action on the 1960 housing law kept Mason in Wash­
ington, but in an address read for him by John Tysen, head of the American chapter 
of IREF, the HHFAdministrator urged that IREF 1 ) devise a standard mortgage 
instrument for sN nations 2) standardize appraisals, and 3) let each national gov­
ernment stand behind mortgages on property within its borders. Advised Mason: 

"The first step in making the mortgage in­
strument an international commodity that 
will attract investors on a world-wide basis 
is to create standards by which the value of 
the mortgage can be measured whether the 
property is in New England or Old England 
—Frankfort . K y . or Frankfort, Germany. 
This is going to take planning and hard work. 
Just as the silver craftsmen of years gone 
by worked hard to give 'sterling' its place 
of respect in world markets, so you must 
strive to find a benchmark for mortgages 
that will make them attractive in an inter­

national mortgage market. . . . 
"It is not beyond the realm of possibility 

that standard mortgages guaranteed by local 
governments could become an international 
commodity. Canada already has a National 
Housing Act. So do the Philippines and both 
Western Germany and France are studying 
ways and means of promoting private mort­
gage financing somewhat along the lines of 
F H A . . . 

Mason chided foreign nations for not de­
veloping "the institutional framework for 
channeling savings into home financing." 

IREF went on record in a resolution declaring: "The lack of savings and mortgage 
financing institutions in many countries, particularly in the underdeveloped nations, 
makes impossible the ownership of homes except by wealthy families and results in 
social and political unrest. We urge . . . more adequate savings and mortgage 
financing institutions be developed." 

S E C J E A N B A I L L Y & P R E S P L A N K 

European delegates also expressed 
concern over land speculation 
No American touched on the topic, but the 
opening session had scarcely begun before 
Mayor Beck of Salzburg, himself a banker, 
was calling on real estate men everywhere 
to "channel land speculation the right way, 
or. better, prevent it altogether." 

In Switzerland, complained Delegate Willy 
Egeli, land purchases by foreigners have 
driven land prices so high the average-income 
Swiss family can no longer afford a free­
hold house or apartment. In Sweden, said 
delegates, rising land prices must share the 
blame for dampening housing construction 
(in a nation where lOO.OOO families are still 
waiting for apartments). 

Photos: H & H Staff 

US D E L E G A T E S N U T T E R . T Y S E N 8, C O N S E R 

What is the International Real Estate 
Federation? 
Even though Realtor Leonard P. Reaume of 
Detroit was president of I R E F for two years 
(1958-59). it remains primarily a European 
organization, dominated by France. I R E F ' s 
first president was Pierre Colleville of Paris. 
And its headquarters have been in Paris since 
its founding in 1951—even when Executive 
Vice President Eugene Conser of N A R E B 
served as secretary-general in 1958. 

I R E F ' s aim is to swap information, study 
common problems of realty men and to pro­
mote the standing of the profession. It sits 
as a consultant on U N E S C O . 

But the pace of its work is maddeningly 
slow to Americans. European realty men ap­
parently consider it a day's work to meet at 
10 A M . adjourn at noon, reconvene at 3:30 
P M and quit for the day at 5:30. 

I R E F accepted N A R E B President Armel 
Nutter's invitation to hold its 1963 Coneress 
in New York City. Up to now. European cur­
rency controls blocked a US convention. 
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REPUBLIC ROOF D R A I N A G E PRODUCTS for better Homebuilding! Your 
Republic Roof Drainage Products distributor carries a complete line of 
everything you need —in galvanized steel, ENDURO"' Stainless Steel, 
terne, or copper, with perfectly matched accessories to assure fast, low-
cost installations. See your sheet metal distributor or send coupon for 
more information. 

TRUSCON T R U - D I A M O N D METAL LATH a n d ACCESSORIES for 
better living. Straight and true. Precision-made distortion-free, 
sheets are perfectly rectangular. Each sheet painted individually. 
Easy to work. Ends are trimmed square and true. Selvage edges 
are neatly finished. Insure a good fit on the toughest job. Contact 
your Truscon dealer for the full story, or send coupon. 

  



S E R I E S 50 A L U M I N U M S L I D I N G PATIO D O O R S 

L o w C o s t M e t a l D o o r s 

The Tops in the Industry at low, low prices 
Truscon Steel and Aluminum Doors are low in first cost, 
save installation dollars, require no expensive call-backs. 
The full line is carried in warehouse stocks for immediate 
delivery to meet your tightest building schedules. 

Order frames and accessories for same-time delivery. 
Truscon doors can be prepared for panic exit hardware, 
door closers, double doors—all are available to meet your 
requirements with no loss of time. 

Now from one source, you get the right door to meet 
your needs. Doors with sales features that add value to 
everything you build. At prices you can well afford and 
with delivery when you want them. 

C a l l your local Truscon dealer listed in the Ye l low 
Pages. Or, contact your nearest Truscon representative. 
Send coupon today for more information about these 
low cost metal doors. 

I 
REPUBLIC STEEL CORPORATION 
DEPT. H O - 9 9 1 1 
1441 REPUBLIC B U I L D I N G • CLEVELAND 1, O H I O 

R E P U B L I C S T E E L 

Please send more information on the following products: 

• Truscon Hollow Metal Doors and Frames - Series 50 
• Series 57 • Classic Louver Folding Doors 
• Republic Roof Drainage Products and Accessories 
• Truscon Tru-Diamond Metal Lath and Accessories 
• Truscon Aluminum Sliding Patio Door and Screens 

Name T ide 

Firm 

Address : 

City . Zone State. 



 

  

 

 

 

 

 

i f service l a n d is a p r o b l e m to y o u . . . 
As service land becomes harder and harder to find, most 
of today's developers find themselves reluctantly thrown 
into the water business. They must dig their own wells, 
select their own water supply system. 

The great major i ty of these builders choose cast iron 
pipe. Generally, their reasons differ—but on one impor­
tant fact they all agree: cast iron pipe is bui l t to last, 
to perform economically year after year. 

Says Morris Glassman, chief engineer of Park Forest 

Homes, Inc., Park Forest, 111.: " I f you install cast iron 
pipe, as we did at Park Forest, you can expect very l i t t le 
grief. The occasional troubles we've experienced have not 
been the faul t of the pipe. They were normal operating 
experiences." 

J. E. Merrion, past president of the National Associa­
tion of Home Builders, agrees: " I n the long run, cast iron 
pipe is cheaper. Sure, i t adds a few dollars to the base 
cost per unit, but this is more than offset by the much 
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lower cost that maintenance and repairs require after 
installation." 

Cement lining that assures a steady, full flow of water 
always...joints that remain bottle-tight through the 
severest pressure... and inherent ruggedness are other 

reasons cast iron pipe is preferred. 
Don't be fooled by pipe installation costs! Choose the 

pipe that will save you money in the long run...the pipe 
that is the choice of water works experts and consulting 
engineers everywhere: cast iron pipe. 

Permanently yours, 

C A S T I R O N P I P E 
T H E M A R K O F T H E l O O - Y E A R P I P E 

W r i t e f o r c o m p l e t e I n f o r m a t i o n to C a s t I r o n P i p e R e s e a r c h A s s o c i a t i o n , 

T h o s . F . W o l f e , M a n a g i n g D i r e c t o r , 3 4 - 4 - 0 P r u d e n t i a l P l a z a , C h i c a g o 1, I I I . 
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the right flair.. . 
everywhere! 

T o u c h e ! T h e r igh t f l a i r —the r i gh t i n f l u e n c e ! Po ly -C lad P lywal l 
p r o v i d e s b o t h . . . w i t h q u a l i t y and beau ty t h a t e x c i t e in t e re s t , 
create sales. 

You ' l l score aga in and again w i t h Po ly -C lad P lywa l l , the only 
panel ing guaranteed aga ins t fading—/>? writing! Twelve h andsome 
w o o d gra in f i n i s h e s add a persuas ive w a r m t h and r i chness tha t 
he lp conver t shoppe r s in to buyers . A n d the care-free fea tures 
appeal to h u s b a n d and w i f e al ike. Po ly -C lad P lywal l s tays beaut i ­
f u l w i t h o u t bother—is p ro t ec t ed to res is t mars , s c u f f s , s tains . 
W i p e s c lean in a j i f f y . P r e f i n i s h e d . Ready to go r i gh t up. W i t h 
m a t c h i n g m o l d i n g s — i n nine s tyles and twelve f i n i s h e s . 

Po ly -Clad P lywal l in te r io r w o o d pane l ing makes the p o i n t of 
d i f f e r ence t ha t adds f l a i r—everywhere—for less ! 

the right choice . . . every time! 
. . . soys Milton A. Thompson, custom builder, Worcester, Mass. 

" V i s i t o r s to ou r homes are in the market f o r qua l i ty—more than 
ever before . Po ly -C lad P lywal l is one answer we have f o u n d t o 
add ing qua l i ty w i t h o u t i nc reas ing cos t s . A n d the many fea tures 
of the pane l ing are e f fec t ive sales po in t s w h i c h ou r sa lesmen use 
to g o o d advantage ." 

M r . T h o m p s o n bu i lds h o m e s in the $20,000to $40,000 pr ice class , 
and is w e l l k n o w n f o r p u t t i n g extra value in to each o f his houses . 
T h i s r epu ta t ion has he lped make h im one of the lead ing c u s t o m 
bui lders in the W o r c e s t e r area. 

Put the advantages—and c o s t sav ings—of Po ly -Clad P lywal l to 
w o r k in your homes . Let your dealer s h o w you how beau t i fu l ly it 
f i t s your pane l ing needs—how e f fec t ive ly i t can help you se l l ! 

i f f 

P L Y W A L L P R O D U C T S COMPANY, INC. 
Fort Wayne. Indiana • Corona, California 

A Subsidiary of Evans Products Company, Plymouth, Michigan 
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News 
CODES: 

Los Angeles secedes from ICBO 
The city's withdrawal climaxes a hitler policy fight over management 
of the powerful group ( f u l l name: International Conference of Build­
ing Officials) which sponsors one o f the nation's most widely-used 
model huilding codes.* 

In the dispute. Los Angeles' building superintendent, outspoken G i l 
Morr is , a past president o f ICBO, charges ICBO management with 
extravagant and unwise expenditures'" and meddling in the group's 

politics. 

Cancelling his city's $250-a-year membership on the eve of his own 
retirement ( N e w s . J u l y ) . Morris wrote ICBO that he could no longer 
approve use o f city tax money "to subsidize this kind of management." 
He called f o r a complete change, added: "The ICBO should be run 
for the benefit o f the cities, the building officials, the construction 
industries, and not for the benefit of management." 

ICBO President Cassatt D . G r i f f i n says the furor simply tops off a 
long personal conflict between Morris and longtime ICBO Managing 
Director Hal B. Col l ing . But Morris says he has letters f r o m nearly 
a score o f cities supporting his stand. G r i f f i n admits "there may be a 
few more terminations" but they won't affect ICBO's work. 

Begun 38 years ago as the Pacific Coast Building Officials Conference. 
ICBO was first to publish ( in 1927) a model code for use hy munici­
palities. Its U n i f o r m Building Code, revised annually and reissued 
every three years, is used or supported by some 500 cities, towns and 
counties, mostly in the West, at dues f r o m $35 to $250 a year. The 
group also publishes related manuals and pamphlets, and a monthly 
bulletin. It screens building products for code conformity , issues 
approvals at $150 each plus $10 per month for publication and $100 
a year renewal. 

President G r i f f i n , who is assistant chief deputy engineer for Los 
Angeles County, defends Col l ing as a dedicated man who "loves a 
good fight." He says Morr is ' action was set off by I ) executive board 
action raising Colling's salary and setting up a pension for his wife, 
who is director o f publications: and 2) Colling's support o f a successful 
executive board candidate opposed by Morris. Col l ing has been em­
ployed by ICBO since 1933. In 1938. he became managing director. 
His wife has published the code and other items (first as a contractor 
paying royalties for them, and since 1954 as a salaried employee) 
almost as long. Colling's reaction to the charges: "The less said the 
better for all concerned. We are the largest by far (o f model code 
groups) and we intend to stay that way." 

•Other top codes are sponsored by Building Officials Conference of 
America, Southern Building Code Congress. 

NAHB gets code changes 
"BOCA's code officials are bending over backward to cooperate wi th 
the homebuilders. They are taking a common-sense approach." 

So reports Ward Buzzell. N A H B ' s assistant technical services 
director, after the builders easily won a half-dozen code improve­
ments at the 1960 meeting o f the Building Officials Conference o f 
America ( N E W S . J u l y ) . What the changes do: 

• Clarify the definition of "habitable room" so lhat basement heating rooms 
and other areas not often used can have ceilings less than 7'6" high. 

• hasc rules requiring fire-resistant wall construction so that only that part 
of a wall less than 6' from a lot line need be so built. 

• Require less glass window area for crawl space than for basements. 

• Permit smaller hearths tot fireplaces with less than 2'x.V openings. 

• Reduce treads of open-riser basement stairs from 10'A" to 9 ' / j " . 

• Allow the maximum open area of sliding glass doors to be counted in 
meeting room ventilation requirements. Says Buzzell: "This means builders 
do not have to provide a window if they want to offer a sliding door. This 
should stimulate more builders to offer buyers sliding glass doors in 
bedrooms, particularly since the National Fire Protection Assn has been 
pushing for outside doors for bedrooms." 

Code costs backfire; Phoenix eases them 
Man has bitten dog in Phoenix. The city has changed its building code 
because the old code was making builders' costs too high. 

In 1958. Phoenix adopted a building code that pushed costs up 
1', to 3'r . NormalK a builder could pass on such a small boost. But 
in Phoenix, city and county builders are in direct competit ion, and ti«e 
difference o f $200 to $300 on a $10,000 house had to come out of the 
city builders' profit . The ci ty, faced with resistance to its annexation 
plans f r o m outlying builders because of the high-cost code, suffered too. 
So it consulted with city builders, made 26 changes that cut in-city 
costs to within Vi% o f those outside. 

A U G U S T 1960 
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give your homes a 

F R E S H TOUCH 1-
Easy to install, low-cost, self-contained hoods. . . easy to clean 
tilting hoods.. . retractable hoods that close flush with cabinet 
when not in use. Color coordinated hoods harmonizing with major 
kitchen appliances. Attractive stainless steel, copperized and sil-
verized finishes. 
Another of the Finishing Touches from Emerson Electric . . . pre­
sold packages of quality electrical accessories that add instant sales 
appeal to your homes. 

R e t r a c t a b l e H o o d s 

S e l f - c o n t a i n e d M o o d s   I s l a n d H o o d s 

E M E R S O N E L E C T R I C 
BUILDER PRODUCTS GROUP 

E M E R S O N 
S T . L O U I S . M O . 

< ^ m p e A i a l 
L A T R O B E , P E N N . 

P O M O N A . C A L . 
K E Y S E R , W . V A . 

Rittenhouse 
H O N E O Y E F A L L S . N Y . 

Write Dept. B47, Emerson Electric • 8I00 Florissant • St. Louis 36 
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"Quiere Ud alquirlar algun vendedor gratuito, S e n o r ? " 
( " W A N T T O H I R E A F R E E S A L E S M A N , S E N O R ? " ) 

 

          
         

 

 

His name is Desert D a n . Th i s l i t t le f e l ­

l o w is sel l ing homes easier and faster 

because he's the symbol f o r the ha rd­

h i t t i n g D U R E T H E N E * polye thylene film 

p r o m o t i o n . T i e in w i t h the D U R E T H E N E 

p r o m o t i o n ! A s k y o u r dealer f o r the 

Desert D a n cert if icates. Disp lay them 

p r o m i n e n t l y in the homes y o u b u i l d . 

T e l l y o u r customers the homes aire 

" D U R E T H E N E " D r y , and Desert D a n 

w i l l he lp make sales faster and easier. 

D U R E T H E N E po lye thylene film gives 

your new homes permanent mois ture 

p ro tec t ion . Instal l it as a wate r vapor 

bar r ie r f o r flashings, in wal ls and ce i l ­

ings, in c r a w l spaces, a round w i n d o w s 

and founda t ions , and under concrete 

slabs. T h i s tough plastic is l igh twe igh t , 

installs easily, reduces labor and con­

s t ruc t ion costs, and stops expensive ca l l ­

backs. It 's F H A - a p p r o v e d and comes 

i n wid ths up to 40 f t . , 100 f t . l ong , b lack 

or clear, 4 o r 6 m i l . 

M i l l i o n s o f potent ia l new home 

buyers k n o w Desert D a n . T h e y recog­

nize h i m as a symbol o f a qua l i t y -bu i l t , 

mois ture- t igh t home. He's already 

f a m o u s . . . appeared in nat ional maga­

zine adver t i s ing w i t h a c i r cu l a t i on o f 

over 13% m i l l i o n : The Saturday Eve­

ning Post, Newsweek, Wall Street 
Journal, U. S. News & World Report, 
Fortune, and 6 o ther top publ ica t ions . 

Customers look f o r the Desert Dan 

symbol when they inspect new homes. 

Put h i m to w o r k f o r y o u ! 

F o r the name o f y o u r nearest DURE­

T H E N E dealer, w r i t e Koppers C o m p a n y , 

Inc . , Dure thene Plant , 7001 W . 60 th 

Street. Chicago 38, I l l i n o i s . 

P O L Y E T H Y L E N E F I L M 
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News 

Supreme Court splits on surveys 
Its 4-to-4 tie vote lets stand the arrest o f a Dayton homeowner f o r 
failure to admit a housing inspector without a warrant, as required 
by a local ordinance. But it leaves sti l l clouded the legality of such 
requirements—vital to the housing surveys cities need to qual i fy for 
Federal renewal aid. Reason: the tie vote has no force as precedent. 

In 1959, the high court upheld the right of a Baltimore health 
off icial to inspect a home for health violations without a warrant 
( N e w s . June ' 5 9 ) . In the Dayton case, justices upholding the search 
say the Baltimore case should govern. But the dissenters say there 
is a vi ta l difference: the Baltimore inspector could show good reason 
to believe the violations existed: in Dayton the inspector did not. 

Should a final test be forced? Some observers (among them 
N A R E B ' s Public Af fa i r s Director Charles Stewart) think cities would 
be smarter to get a warrant in the rare cases where inspectors are 
turned away, instead o f risking the bad public relations—and a 
possibly unfavorable decision—of a court fight. 

VHMCP sets sights on renewal 
In a major policy switch, the Voluntary Home Mortgage Credit 
Program has quietly undertaken to spur private investment in the 
nation's lagging urban renewal mortgage programs. 

The Program, set up under H H F A auspices in 1955 as private lcnd-
ing's answer to direct, subsidized government mortgage loans, has 
already started pilot projects in Nashville. Louisville. Wichita, and 
Kansas City, Kan . I n all these cities. V H M C P is seeking private 
lenders f o r 220 and 221 financing. In Louisville it has extended its 
efforts to housing f o r the elderly—and succeeded in its first project. 

V H M C P was founded to act as a clearing-house to help find local 
or out-of- town lenders wi l l ing to finance mortgages for two groups: 
veterans in out-of-the-way areas where V A financing is not easily 
obtained, and minori ty groups everywhere. I n its first two years it 
so reduced the demand for direct V A loans that V A used only a 
fract ion o f authorized funds f o r the purpose. Direct-loan enthusiasts 
in Congress first tried to k i l l the program, then let it live on condition 
H H F A stop giving V H M C P first crac!: at V A direct-loan applications. 
I n its five years. V H M C P has brought lenders and borrowers together 
to finance 43,000 homes, w i lh mortgager, totaling $425 mi l l i on . But wi th 
direct loans easier to get (and V A ' s interest rate f rozen) V H M C P ' s 
business has been cut back seriously. 

The decision to get into renewal was taken quietlv at V H M C P ' s 
last advisory board meeting in A p r i l . Executive Secretary Joseph 
Graves says reception o f the tr ial runs has been excellent. By first 
t rying local lenders on hard-to-finance properties, only later going 
further afield. V H M C P has persuaded the six S&Ls in Nashville (wi th 
the nation's biggest 221 quota: 3.800 units) to fo rm a $ I -mi l l ion pool 
for the purpose. In St. Louis 35 S&Ls have agreed to a similar setup. 

In Louisvil le, the program has arranged financing for T r in i ty Meth­
odist Church's 218-unit $2.6 mi l l i on rental project for the elderly (as 
part o f a new church bui ld ing) with the Ziegler Co of Chicago, one o f 
the nation's largest church-loan firms. 

Toledo mobilizes leaders against blight 
Latest city to organize top business and financial help to power renewal 
is Toledo. Ohio. The city announced its plans for its first project, 
redevelopment of a 99-acre Skid Row area, to 150 lenders, industrial 
and commercial leaders at a meeting chaired by G. P. MacNichols. 
president o f Libbey-Owens-Ford. and sponsored by a citizens' committee 
of nine other top executives.* 

Plans f o r the project call for $12 mi l l ion for acquisition and demo­
li t ion, shared by city and federal governments. Another $35 mi l l ion 
in private investment wi l l be needed for construction of a planned 
complex o f 400 to 600 high-rise and garden apartments, commercial 
and civic facilities. 

But civic leaders at the meeting were warned that no such project 
builds itself. " A l l the tools the federal government can offer don't 
mean a thing." F H A Commissioner Julian Zimmerman told them, 
"unless you have a city that is on the bal l ." J. Stanley Purnell . chair­
man of Pittsburgh's A C T I O N - H o u s i n g , Inc, reviewed the history of 
that city's 16-year renewal e f for t : a $200-mill ion investment by private 
enterprise in eight project areas—almost all taxable. He described 
ACTION-Housing 's projected $2-mil l ion revolving loan fund for re­
newal housing. "Where a job is properly one f o r private enterprise, 
we urge private enterprise to do it . When public powers are needed, 
we use them. When public subsidy is required, we usually get i t . " 

• A m o n g them: the president and or chairman of Owens-Corning Fibcrglas 
Corp: Owens-Illinois Glass Co: Overland Corp: Electric Autolite Co: Toledo 
Scales Corp; Champion Sparkplug Co: Willis Motors, Inc. 
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give your homes a 

WARM T O U C H ! 
Pryne Bathroom Heaters are the easy and economical way to 
warm chilly bathrooms. Choose from a complete line using 
infra-red heat lamps or Combination Heater, Air Circulator, 
Light and Exhaust Fan units. All units are UL and CSA 
approved and carry a 5-year guarantee. 

Another of the Finishing Touches from Emerson Electric . . . 
pre-sold packages of quality electrical accessories that add 
instant sales appeal to your homes. 

F a n - L i g h t H e a t e r 
C o m b i n a t i o n 

A d j u s t a b l e 
I n f r a - r e d H e a t e r 

R a d i a n t & C o n v e c t i o n 
H e a t e r 

E M E R S O N E L E C T R I C 
BUILDER PRODUCTS GROUP 

p r g n e E M E R S O N 

S T . L O U I S . M O . 

L A T R O B E . P E N N . 

Write Dept. B48, Emerson Electric • 8100 Florissant • St. Louis 36 

P O M O N A , C A L . 
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With the opening of Long-Bell's new 72-million-square-foot-per-year capacity 
plywood plant at Chelatchie Prairie, Washington, quality plywood never before 
possible will be a matter of routine. 
"Specification Perfect" plywood from Long-Bell's new push-button plant assures 
higher quality . . . improved performance . . . lower construction costs . . . a tre­
mendous edge over competition. 

Check these important BENEFITS TO YOU AND YOUR CUSTOMERS! 
New Long-Bell innovations at Chelatchie Prairie include the steaming and hot-
peeling of all logs. This gives you: 

. . . a much smoother peel (which provides a stronger glue bond) 

. . . an extremely uniform veneer thickness (which dries more evenly than 
ever before possible) 

. . . a surface that will sand to a lustrous smoothness 
. . . a new high in control of surface checks. 

These, plus "custom fit" tolerances on size and squareness assure you of fine 
plywood for all uses. 

 

For "Specification Perfect" quality — inspected and graded to the moBt rigid DFPA standards — always specify Long-Bell Plywood. 
Write—Wire—Phone for fu l l information. I N T E R N A T I O N A L PAPER C O M P A N Y , Long-Bell Division, Longview, Wash.—Kansas Ci ty , M o . 
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News 
SEGREGATION: 

Oregon test sets extra-legal blaze 
The voice on the phone was so casual that at first the dispatcher in 
Portland. Ore. Fire District 10 thought he was joking. " I believe you 
have a fire at 140th and Halsey." it said. "It 's an unfinished house." 
Bui firemen responding to the call just after I I p. m. last July 3 found 
it was no joke. The half-finished $17,000 trilevel was blazing fiercely 
—too fiercely, investigators decided later, to be accidental. By morning, 
bits o f gasoline-soaked straw, pieces o f a gallon glass jug found in the 
smouldering wreckage confirmed their suspicions, and Portland officials 
realized they had on their hands the city's first case o f race violence 
in housing. 

Vict ims o f the arson were Rowan Wiley , 4 1 . sheet metal worker, his 
wife and f o u r children. Wiley , a W o r l d War I I Purple Heart veteran 
and former D u l u t h . M i n n , high school football star, moved with his 
fami ly f r o m St. Paul to Port land three years ago. They provided the first 
case under the state's 1959 law against discrimination in sale o f housing 
when a realty f i rm refused to sell, and a builder refused to build 
them a house. The case, decided administratively in Wiley's favor, is 
under appeal in the state courts. 

Meanwhile. Wi ley bought a lot and began building a house, only to 
have the water district serving the neighborhood, just outside the 
Northwest boundary o f Portland, begin condemnation on his land. 
Fi l ing civil rights action in Federal Court . Wi ley won an injunction 
on grounds his race was the reason. 

Surveying the ruins o f his house on July 4th. Wiley noted the $7,000 
damage was insured, said. "We ' l l rebuild. They can't keep us out that 
way." Already celebrated as a trailblazer testing Oregon's new anti­
discrimination law. the Wiley case also looked like a test o f Portland, 
a city wi th nonwhites l iv ing in all o f its 61 census tracts, and no 
record of race violence. 

Michigan moves against realty bias 
Michigan, whose legislature has steadfastly refused to pass a law against 
racial bias in housing, is seeking the goal administratively. 

The State Corporat ion and Securities Commission has made national, 
racial, or religious discrimination by brokers or agents in sales or 
rentals cause f o r license revocation. 

The ru l ing fol lows a statewide fu ro r over disclosure that the fashion­
able Detroit suburb of Grosse Pointe has f o r years used a "point 
system"of rating would-be newcomers for desirability. Operated by the 
Grosse Pointe Property Owners Assn and the Grosse Pointe Brokers 
Assn. it gives point values to items like swarthiness, style o f dress, 
accent, religion. "Passing" scores were higher for Poles. Southern 
Europeans. Jews, than for others. Negroes and Orientals did not pass. 
The scores were used to "advise" prospective sellers. 

The system was uncovered when a fo rmer Grosse Pointe property 
owner sued to regain possession o f his unfinished home in the suburb. 
He charged property owners there, who took a mortgage when he met 
financial difficulties, now would not resell it to h im. 

The Grosse Pointe system is still under investigation by State At to r ­
ney General Paul L . Adams. His office also drew the new administra­
tive rule, which is effective A u g 14. A court test is l ikely. 

Supreme Court rejects Levitt appeal 
I t declined to review the New Jersey decision that, because his houses 
are financed F H A . Bi l l Levit t must sell them to Negroes as well as 
white ( N E W S . M a r ) . The reason: " N o substantial federal question." 

M a i n issue was whether F H A financing constitutes "public assist­
ance" wi th in the meaning o f the New Jersey law—which bars dis­
cr iminat ion in public or publicly assisted housing. Levit t argued in 
the lower courts that no public funds were involved, and that the 
F H A insurance went to the homebuyer. not the developer. But the 
state court said that by its very existence. F H A made mass-production 
operations like Levitt 's 16.000-house Levi t town. N . J. possible—and 
thus is a kind o f public assistance. 

In the federal appeal, Levit t also argued that the state law is so 
vague it deprives him of due process. The state denied the arguments. 
None were ruled on by the high court. 

The rebuff comes as no great surprise to Levitt . Convinced that 
whether he won or not, integration is inevitable, last spring he opened 
his development to Negro buyers on a "selective" basis ( N F W S . 
M a y ) . D r Harold A . Lett, retired Negro assistant director of the 
state's Division Against Discr iminat ion was hired to help prepare the 
community for the first arrivals, due this month. Levitt aides report 
that so far , sales have not been affected. Says one: "There aren't 
many Negro families here who can afford these houses." In his newest 
project. Belair near Washington. D . C. (see p 4 4 ) . Levitt says only 
that he wi l l sell "according to the laws and customs o f the area." 
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L I G H T 
T O U C H ! 

F r o m a s ingle s o u r c e . . . a f u l l l ine o f su r f ace -moun ted l i g h t i n g ; fix­
t u r e s by I m p e r i a l and recessed l i g h t i n g fixtures by P ryne . . . over 200 
incandescent l i g h t i n g f i x t u r e s f o r home and l i g h t commerc ia l use. 

A n o t h e r o f Emerson E lec t r i c ' s F i n i s h i n g Touches . . . p re - so ld packages 
o f q u a l i t y e lec t r i ca l accessories. 

M O D E R N C O L O N I A L B E D R O O M O U T D O O R 

E M E R S O N E L E C T R I C 
BUILDER PRODUCTS GROUP 

E M E R S O N ( ^ ^ ^ ) p r g w e 
P O M O N A . C A L . 
K E Y S E R . W V A . 

S T . L O U I S . M O . 
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I'm convinced! Telephone-planning my homes 
helps me sell them faster" 

Your local Telephone Business Office will gladly 
help you telephone plan your homes. For details on 
home telephone installations, see Sweet's Light 
Construction File 11c/Be. For commercial installa­
tions, Sweet's Architectural File, SUa/Be. 

B E L L T E L E P H O N E S Y S T E M 

SAYS LUKE FOGARTY 

OF FOGARTY BUILDERS, JOLIET, I L L . 

" I believe in pre-wiring my homes for tele­
phone convenience," says builder Fogarty. 
"It's a feature people want and I'm con­
vinced it helps me sell my homes faster. 
I'm a practical man, too. I know it gives 
me a competitive advantage." 

Mr. Fogarty, who builds homes in the 
$17,000-$35,000 range and has recently 
acquired land for 1250 more Telephone-
Planned homes, provides from 10 to 12 
pre-wired outlets in each home. In addi­
tion, he advertised his homes as "Certified 
Telephone Planned Homes." 

" I give a gift certificate to every cus­
tomer for an extension phone," he says. 
"He can choose his own color and the 
telephone company will install it where 
he wants it. I 'm also providing a patio 
outdoor jack for all of the homes I build 
on half-acre lots. 

"Folks today expect a modern home to 
provide for extension telephone service. 
And I certainly believe in giving them 
what they want." 

* * * 
Joliet builder Luke Fogarty (right) and telephone 
man Frank Metzger survey one of Fogarty's Brook 
Forest split level homes. 



News 

Higher volume would help quality 
continued from page 56 

common wall housing put many more families on less land, should be 
tried on a larger scale than at present. A n d raw land costs are too high, 
are contributing a disproportionate share of present higher home prices. 
"Where a five year supply (o f land) is in the hands o f builders, a 
further supply for ten or even 2 0 years after that may be held for sale 
to builders." A n d this speculation w i l l mean high prices, and develop­
ments too small to be adequately planned. 

Higher volume, is the report's surprising answer to improve housing. 
"Significant improvements . . . w i l l be possible . . . i f at least 1 5 0 . 0 0 0 
new dwellings a year are buil t , but hardly at lower rates." (Estimated 
I 9 6 0 output, l i t t le over 1 0 0 , 0 0 0 . ) A n d far more attention should be 
paid to the design of these dwellings and to more diversification o f size 
and type among them. 

First step towards belter housing? 
One recommendation promises to stir controversy among architects. 

It suggests R A I C act to draw up stock plans of higher quality. 
Better design, the report points out. can only be achieved by better 

teamwork. Builders and architects must learn to work together, and 
lending agencies and governments must learn to insist on good 
design." . . . Only in special few cases . . . is municipal power exercised 
to refuse a building permit . . . we need hardly wonder that so much 
of urban Canada consists o f bizarre and misshappen assemblies of wal l , 
wires, signs, and stoops." 

So far the only official outside reaction to the report has come f r o m 
N H B A President Campbell Holmes. He hoped more architects would 
make a career o f house designing instead of looking at it as "a way 
slaiion on the road to a more lucrative future elsewhere." 

STATISTICS: 
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J I UAH., I V r A t i i > X D 
M A T E R I A L S P R I C E S fell 0 . 5 ' ; to 
133.2 in June, 1.9% lower than 
prices a year ago. The continuing 
drop in lumber and wood products 
is chiefly responsible, but plumb­
ing equipment and concrete prod­
ucts also declined slightly. 

J3WELLIU4 VHITg 
160,000-

R E S I D E N T I A L B U I L D I N G C O S T S 

rose another 0.4 point in June to 
295 .1 on Boeckh's index. Reason 
for the climb, says Col E. H. Boeckh 
was the continuing increase in labor 
rates. This offset a slight weaken­
ing in steel and lumber prices. 
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H O U S I N G S T A R T S , based on ( on 
sus' new scries ( N E W S , July), fell 
. 4 7 % in June to 127 ,800 , 1 5 . 9 % 
below June, 1959. May's starts 
totalled 128,400, up 4 . 1 % from 
April but down 1 6 . 8 % from the 
year before. Private nonfarm starts 
for June were 123 ,500 , down 1.8% 
from May and 15.7% from the pre­
vious June: May's private starts of 
125.700 were 3 . 4 % ahead of the 
month earlier and 1 6 . 7 % below 
May 1959. 

Seasonally adjusted annual rate 
for private starts was clown a slim 
. 0 8 % in June to 1.316,000, 1 5 . 8 % 
below the rate a year before. An­
nual rate for the first six months 
is 1.376,000. 1 8 . 3 % below the lirst 

0 j" , " r jT ' r j " 1 " 7 ? 1 ' JP l iAKJ JABOND 
F H A A P P L I C A T I O N S on new units 
rose in June for the first time in 
1960, were up 8.4% from May to 
29 ,108 . They were still, however, 
53.69? below June of last year. New 
home applications of 23 .664 show 
the same trend—up 5 .5% from May 
and a whopping 6 0 . 7 % below June 
1959. For the first six months, new 
home applications are down 4 2 . 3 % 
f rom last year to 133,377. Project 
applications of 5.444 are 2 2 . 8 $ 
ahead of May and 12 .7% below 
June 1959. 

VA appraisal requests are 15,213, 
5 . 7 % above May and 4 4 % behind 
June 1959. First six months total 
of 80,208 is 3 7 . 7 % lower than the 
first half of last year. 

half of last year. NEWS continued on p 72 

 

F I N I S H I N G 
T O U C H E S 

in planned packages 
save you money! 

Here's how! From one quality source you get ventilating 
fans and hoods, chimes and intercoms, recessed and decor­
ator lighting and electric heating and air conditioning 
equipment. Just one dependable supplier... Emerson Electric 
. . . is responsible for guaranteeing quality, for billing your 
order and for shipping. You save not only the hidden costs 
in time spent ordering from many different suppliers... but 
you also save money in initial costs because you are an impor­
tant quantity buyer! 

E M E R S O N E L E C T R I C 
BUILDER PRODUCTS GROUP 

E M E R S O N 

S T . L O U I S . M O . 

L A T R O B E . P E N N . 

p r t f n e 
P O M O N A . C A L . 

— K E Y S E R , W . V A . 

Rittenhouse 
H O N E O V E F A L L S . N . Y . 

Write Dept. BIO, Emerson Electric • 8100 Florissant • St. Louis 36 
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Weyerhaeuser Water Repellent Treated Lumber 
gives you a better f inished job —4 ways to save 

• Protects the wood 
• Protects the finish 
• Improves the job 
Weyerhaeuser's specially developed 
repellent is a combination of water-
resisting resins with a pentachlorophe-
nolic toxic additive (to protect against 
stains, molds, decay-forming fungus, and 
termites). These active ingredients are 
mixed in a volatile mineral spirits ve­
hicle which carries them evenly over the 
faces, edges, and ends of siding or lum­
ber. A retention of 5 to 7 gallons of 
repellent per thousand feet is our spec­
ification. 

Water Repellent Treatment is available 
in 4-Square Ki ln-dr ied Western Red 
Cedar, Douglas Fir, West Coast Hem­
lock. It is recommended for all exterior 
applications except where there is ac-

 

Photo of untreated test panel, after exposure 
to moisture in simulated weather conditions. 

fan! ground contact or an unusual mois­
ture condition. 

The untreated siding illustrated above 
shows the results of capillary action 
("wicking") of wood fibers. The illus­
tration in the next column shows how 
effectively Weyerhaeuser's Water Repel­
lent Treatment stops this action. 

Water Repellent Treatment actually 
"raincoats" lumber and siding to give 
it surface protection from rain and snow 
that's new to lumber handling. Th i s 
raincoat permits painting at any fav­
orable time up to several months after 
construction has been completed. 

After painting, Water Repellent Treat­
ment prevents wicking of storm-driven 
rain and snow, thus eliminates one of 

the most common causes of paint failure. 
I t slows down the loss or pick-up of 
moisture by the wood with the result 
that there is less cupping and swelling, 
reduced grain raising, less checking, and 
little or no water stain. 

4 ways to save 
Water Repellent Treatment makes im­
mediate savings possible on paint and 
labor costs. In addition paint jobs last 
longer, and when the time does come to 
repaint, fewer repairs are necessary. 
TheBe savings are possible because Water 
Repellent Treatment serves as a good 
paint undercoat. . . reduces brush "drag" 
so painting goes faster . . . makes paint 
spread further . . . and keeps more of 
the paint oils on the surface to prolong 
the life of the job. It makes two coats 
very nearly as effective as three coats. 

Photo of Water Repellent Treated test panel 
shows moisture resistance in identical test. 

Uses 
Bevel siding and dropsiding for homes, 
garages, barns, churches, schools, and 
commercial buildings. Also vertical sid­
ing in B o a r d & B a t t e n , W C - 1 3 0 , 
WC-134, WC-136, and WC-140 patterns. 
Outside trim, including fascia boards, 
casings, porch posts, soffit lumber, bevel 
sill, barge boards, pulley stile, and ex­
terior mouldings. 2x6 Roof decking. Ex­
posed beams made of doubled or tripled 
2x6s, 2x8s, 2x100, 2X12S. Porch and deck 
floors — 1x48, 5/4x4s, or 2x6s. Decorative 
fencing (note: use pressure treated posts 
wherever there is ground contact, water 
repellent treated lumber above ground.) 

For additional information, write: 
Weyerhaeuser Company, Lumber and 
Plywood Division, Dept. 56, Tacoma 
Building, Tacoma 1, Washington. 
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W A T E R R E P E L L E N T T R E A T E D L U M B E R 
Bevel and Vertical Siding—Roof Decking—Outside T r i m 

Weyerhaeuser's Water Repellent Treatment 
gives wood products a "raincoat" that protects 
before, during, and after installation and finish­
ing. This raincoat protects lumber products 
from moisture absorption, and where such con­
ditions are prevalent it also protects against 
damage from stains, molds, decay-forming fungi 
and termites. It provides a better paint base, 
paint spreads farther and lasts longer. 

For a quality sales story . . . a quality job . ; : 
and for the savings that a quality material can 
bring . . . use Weyerhaeuser 4-Square Water 
Repellent Treated wood products for siding, 
trim, decking, flooring, and fencing. It is avail­
able in 4-Square Kiln-dried Western Red Cedar, 
Douglas Fir, and West Coast Hemlock. Be 
sure to have your Weyerhaeuser 4-Square 
Lumber Dealer give you the complete story. 

Weyerhaeuser Company 
Lumber[and Plywood Divis ion 
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N e w s 

PEOPLE: 

Denton replaces Northup 
in FHA planning post 
Graham Nor thup , 34, has resigned as acting 
assistant F H A commissioner f o r plans and 
programs. Named to succeed h i m : Harold 
Denton, 50, veteran o f housing both in gov­
ernment and private industry. 

Nor thup , an F H A staffer f o r three years, 
won notice through his launching o f the 
Certified Agency Program. His resignation 
came just two months after he was promoted 
to the assistant commissioner post in a major 
shakeup of top F H A brass ( N E W S . M a y ) . 
He's the son of H.R. " C o t t o n " Nor thup , exec­
utive vice president o f the Nat l Retail Lumber 
Dealers Assn. 

Kansan Denton has a government hack-
ground dating back to the early days of the 
T V A . His jobs include stints as research 
chief for the Home Loan Bank Board. War 
Production Board staffer, and chief industrial 
economist f o r the Nat l Housing Agency. I n 
1946. he went into private industry. Among 
companies he's worked fo r : Lustron, Ferro. 
US Steel Homes, and the Knox Corp. He 
joined F H A as deputy to Nor thup in June. 

Daniel G. Min to , 54, who resigned as 
F H A ' s assistant commissioner of operations 
May 1 ( N E W S . A p r i l ) has been appointed 
head of H H F A ' s new $20-mill ion program 
for direct loans f o r housing for the aged. 
The program was authorized in the 1959 
Housing Act but no money was available 
unti l an appropriation b i l l was signed by the 
President last month. 

Lester Eisner, j r , 47. has been appointed 
administrator o f H H F A ' s Region I office 
(New York . New England) succeeding Walter 
S. Fried who resigned to jo in the New York 
City Housing & Redevelopment Board. Eisner, 
a lawyer and real estate expert, has been 
New York State's assistant housing commis­
sioner since 1959 and has been in charge 
of the state's urban renewal assistance pro­
gram. 

Madigan quits NAHB staff 
to direct prefab association 
Jerome J. Madigan, 45. has resigned after 
eight years as director of membership and 
field services f o r the Na t l Assn o f Home-
Builders to take over as executive vice presi­
dent o f the Home Manufacturers Assn. He 
replaces Conrad "Pa t" 
Harness, 40, who quit 
H M A ( N E W S . June) to 
go into the homebuild-
ing business in Texas. 

W i r y , energetic Jerry 
Madigan was the sec­
ond N A H B staffer to 
leave at midmonth. The 
other: Andrew Murphy , 
37. who quit as labor 
relations director and 
assistant legislative d i ­
rector to jo in the staff 
of Economist Miles 
Colean, H & H consultant, as counsel and spe­
cialist in legislative analysis. 

Madigan, a native o f Cleveland, where he 
attended John Carro l l University, served as 
an A r m y A i r Corps combat correspondent in 
W o r l d War 2. Subsequently he directed pub­
lic relations f o r the Ohio State Employment 
Service and the Cleveland Planning Commis-

Reni 

MADIGAN 

Dusty Rhoads 

sion. He entered the housing field in 1948 
when he was appointed PR director for the 
Cleveland H B A . A f t e r moving up to execu­
tive director o f the Cleveland association (and 
serving a term as president of N A H B ' s execu­
tive officers counci l ) , he joined the N A H B 
staff in Washington in 1952. He lives with his 
wife and son in Ar l ing ton , Va . 

Softspoken. knowledgeable Andy Murphy 
was born in Swampscott. Mass. majored in 
government at Harvard C43) . A f t e r Navy 
destroyer duty as a gunnery officer in W o r l d 
War 2. he studied law (Boston University. 
L L B . ' 4 9 ) . then practiced in Boston for 
three years. He went to Washington with the 
Economic Stabilization Board, joined N A H B 
in 1954. He is married and has four children. 

M. Penn Phillips hits snag 
over water in desert project 
M . Penn Phillips, 70, roly-poly real estate 
developer whose 100 companies have sold 
more than $39 mi l l ion worth o f lots, most of 
them in the Mojave Desert, has run into trou­
ble with the Cal i forn ia Real Estate Commis­
sion. 

Sales at Phillips ' 36 
sq mi Hesperia devel­
opment near San Berna-
dino have been stopped 
pending an administra­
tive hearing on charges 
of f raud, deceit, and 
misrepresentation which 
have been filed with 
Commissioner W.A. Sav­
age. The charges, filed 
by Deputy Commis­
sioner Henry Block, al­
lege that: I ) the water 
supply at Hesperia is 
inadequate, and 2) salesmen lured people into 
investing in lots on which Lhe company would 
build "income units" wi th false promises that 
an airport, hotel, and recreation area would be 
built nearby. Block asked f o r the revocation 
of the real estate brokerage licenses o f the 
M . Penn Phillips Company and a number o f 
employees, including its president (and Phil­
lips' son-in-law). Carlo P. Giun t in i . 

Phillips, who denied the charges, won a 
point when Deputy Attorney General Lee 
Stanton conceded at the opening of the hear­
ing that a federal survey proved there was 
sufficient underground water at Hesperia. But 
Stanton amended the complaint to charge that 
Phillips has been trying to dodge his obliga­
tion to furnish water to Hesperia Township. 
Sale of the Hesperia Water Co by Phillips to 
Nathan K. Mendelsohn in 1956. said Stanton, 
was a "paper transaction" to keep Phillips 
and his corporations out of the grip o f the 
Public Utili t ies Commission. The water com­
pany is insolvent and is unable to rehabilitate 
its inadequate and antiquated system LS it has 
been ordered to, Stanton added. Snapped 
Phillips: "utterly false." 

The current action does not affect Phillips ' 
many other promotions, including his most 
ambitious project: Salton City , a development 
o f 19.600 acres o f desert along the shores o f 
Salton Sea. 150 miles southeast o f Los 
Angeles. 

PHILLIPS 

HONORED: Ar thur B. Gallion. F A I A . dean 
of the University of Southern Cal i fornia 
school o f architecture, who received the silver 
medal o f Scarab National Architectural Hon­
orary Fraternity for his contributions to archi­

tectural education. Frederick H. Ecker, 92, 
honorary chairman of Metropoli tan L i fe , who 
was awarded New York City's medallion for 
his pioneering in "imaginative housing." Cited 
were 2.125 apartments built by Met for be low-
market rentals during housing shortage after 
Wor ld War L 

MANUFACTURERS INSTITUTES: A. Allan 
Bates, vice president o f research and develop­
ment f o r the Portland Cement Assn was 
elected president o f the American Society f o r 
Testing Materials, succeeding F.L. LaQue, 
vice president for development and research 
for International Nickel Co. Harold P. Hen-
ningson of Henningson & Assoc was elected 
president o f the Nat l Assn o f Plastic Prcfab-
ricators. The Nat l Particleboard Assn has 
named Robert E. Dougherty as executive 
director. President Lester T. Potter of Lone 
Star Gas Co. Dallas, has been nominated for 
the presidency o f the American Gas Assn. 
Elections wi l l be held at the association's 
convention in Atlantic City Oct 12. The Cop­
per & Brass Research Assn has elected G.P. 
Bakken president. Bakken, president o f Chase 
Brass & Copper Co. succeeds Chairman James 
M . Kennedy of Revere Copper & Brass. Tnc. 
Joseph L. Maloney, eastern sales manager for 
Natco Corp. has been named president o f the 
Clay Flue Lining Institute. 

Builder Jack Worthman quits 
to join Consultant Stan Edge 

The young (32) Fort Wayne builder has been 
a junior partner wi th his father. John, in the 
fami ly realty and building firm since gradua­
tion f r o m Purdue ( '49) and a year of design 
school. Both father and son are prominent in 
organized homebuilder affairs. Jack Worth-
man has headed N A H B ' s publications and 
construction committees, appeared of ten be­
fore builder groups to speak on trade-ins, 
other merchandising subjects. 

Edge, whose consumer housing research 
has made him the industry's top merchan­
dising consultant, now lists 25 homebuilders 
as clients, also serves top manufacturers. 

Architect George Bain Cummings has been 
named building code consultant to the New 
York State Division o f Housing. Cummings. 
vice chairman of the state's building code 
commission f r o m its beginning in 1949 unt i l 
i t was abolished in 1959, w i l l study ways to 
improve services provided municipalities by 
the division's building code bureau. 
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DIED: E. Boyd Stewart, 71 . president o f 
Stoneson Development Corp. large Cal i fornia 
homebuilding concern, June 14, at San Fran­
cisco: Paul W. Albright , 67. who retired in 
1955 as general secretary of the Savings Bank 
Assn of the State of New York after 30 years 
with the organization. June 15, at New York 
City; Albert C. Brown, 48. executive director 
of the New Jersey chapter of the American 
Institute o f Architects and the New Jersey 
Society of Architects, June 19, at Chatham. 
N.J. : Willard G. Sawyer, 60, retired president 
of the John C. Virden Co and a founder of 
the American Home Lighting Institute, June 
19, at Atherton, Cal i f . : John B. Kelly, 70, 
onetime bricklayer who became a mu l t im i l ­
lionaire contractor, leader in Democratic pol i ­
tics, and father o f Princess Grace of Monaco, 
June 20, at Philadelphia. 
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When they're home-hun t i ng . . . nothing says "bu i l t to last" like brass. 
That's one good reason why more and more of today's model homes 
are showcases for all the things that brass does better and more beau­
tifully than any other material. You'll increase sales appeal with solid 
brass hardware and f ix tures. And the f inest brass products start 
with Western B rass—the " ta i lor -made" metal that 's alloyed and rolled 
to your suppliers' individual requirements. 
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this symbol 

with 
famous 

products LIFE 
helped 

SUN RAY 

sell 20 houses 
opening weekend 

Says Los Angeles Builder Ray Watt, "Sun Ray's tie-in with LIFE's Model 
Home Merchandising Program helped us sell 20 houses opening weekend 
at Artesia. We're repeating with LIFE at Montebello, and will continue 
to use this great LIFE selling program on our other subdivisions." 

A TIE-IN WITH " A d v e r t i s e d - i n - L I F E " products can help you sell more houses, too. People know that " A d v e r t i s e d - i n - L I F E " is an 
assurance of quality. T o get your F R E E M E R C H A N D I S I N G M A N U A L with full details on L I F E ' s Builder Program, write: L I F E 
Model Home Merchandising Program, Time-Life Building, New York 20, N. Y . 
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Nothing cooks, looks or sells like 

TAPPAN BUILT-INS 
here's why: 
INTERCHANGEABLE UNITS 
The same-size cut-out fits cither 
gas or electric ovens, surface unit. 

HIDDEN VENT STYLING 
No vents in sight. . . just a clean, 
modern sweep in both the gas 
and electric ovens. 

WIDE SELECTIONS 
Choose from 40 uvens, 1 2 surface 
units . . . available in Lustcrloy, 

Copperloy, pink, yellow, tur­
quoise, white. 

CUSTOMER PREFERRED 
Tappan . . . outsells all other 
built-ins—gas & electric. Pre­
sold by full-page, full-color na­
tional ads in leading magazines. 

EASY TO SERVICE 
No need to remove units . . . serv­
ice ovens from front and surface 
units from top. Parts warranty. 

Here's the design that swept America . . the Fabulous 400 . Available 
in 30" wid th ( l e f t ) and 4 0 " wid th ( r i gh t ) . Self-vented. 

T A P P a n 
The Tappan Company, Department HH 8-0, Mansfield, Ohio. 
Please supply me with complete specification, installation and model informa­
tion on Tappan: Built in gas ranges Q i Built-in electric ranges • ; Electronic 
ranges • ; The "Fabulous 400' and the 'Debutante 400' • ; Built-in refrigerators 

Name, 

Address, 

City .State. 
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ClxciBt v i a h i i i 
i & s f e r 

. . . meaning in good old Pennsylvania Dutch . . . wishing is for 
the birds; you've gotta get out and scratch around to get results. 

Just wishing for sales will get you 
nowhere . . . but with a little 

extra get-up-and-go you can make 
the next six months really pay off 
in building profits. In fact, with real 
effort you can turn the next six 
months into one of the best you've 
ever had. 

Here's Why! 
In the next 6 months . . . 
Housing starts will be up 17% over 

the first half of '60 
Mortgage money is easing up 
Personal income is up 6.5% 
The weather should be favorable 

and material is available to handle 
the rush! 

Now's the time to plan ahead... forge ahead. Your Quaker State Metals 
distributor is ready to supply the metal building products you need. 

Q U A K E R S T A T E M E T A L S C O M P A N Y 
LANCASTER, PENNSYLVANIA 

A Division of HOWE SOUND COMPANY 

MAKERS OF THE MOST COMPLETE LINE OF METAL BUILDING PRODUCTS MANUFACTURED AT ONE SOURCE 
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N o C o r n e r B r a c i n g N e e d e d ! 

NEW STURDY-WALL* INSULATING SHEATHING 
BY CELOTEX 

C u t s C o s t s 

 

STURDY-WALL 

Mr. Bui lder: With th is great new 
low priced insulating sheathing, you 
bui ld qual i ty h o m e s - y e t MAKE 
IMPORTANT SAVINGS because of 
low applied cost! 

• W t h i c k i m p r e g n a t e d i n s u l a t i n g 

s h e a t h i n g w i t h h i g h s t r e n g t h a n d r ig id ­

ity. L i g h t w e i g h t u n i t s , e a s i l y h a n d l e d 

by o n e m a n 

• No c o r n e r b r a c i n g r e q u i r e d in v e r ­

t i c a l a p p l i c a t i o n : E x c e e d s F H A r a c k ­

i n g s t r e n g t h r e q u i r e m e n t s - n a i l e d or 

s t a p l e d 

• A s p h a l t - i m p r e g n a t e d t h r o u g h o u t f o r 

e f f e c t i v e m o i s t u r e - r e s i s t a n c e 

• " B i g B o a r d " p a n e l s (4' x 8' or 9'; 

s q u a r e e d g e s ) t h a t c o v e r w a l l a r e a s 

f a s t 

Order from your Celotex dealer or 
see your Celotex representative. 

If i f s "by CELOTEX* 
you get QUALITY.. . plus! 

YOUR HOME 

COMES F I R S T S 

A national program to encourage 
s p e n d i n g for f i r s t t h i n g s f i r s t 

B U I L D I N G P R O D U C T S BY 

C e l o t e x 

THE CELOTEX CORPORATION 
120 SOUTH LA SALLE STREET, CHICAGO 3. ILLINOIS 

Insulating Sheathings for every building requirement, every budget: Double-waterproofed; Asphalt Impregnated; nailable Strong-WaN®; new Sturdy-Wall. *Trademark. 
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how 
to turn closets 
into "closers" 
How can you use closet space to help sell your homes? First, use classic-inspired closet doors 
to add a high-styled luxury touch to home interiors. Then, be sure these doors open effort­
lessly . . . and make storage space easily accessible. Do all this at lowest cost. 

Sounds like quite a job, but Fenestra metal folding closet doors provide this economical 
"extra" that sells homes. There are three styles—Classic (illustrated at left), Louvered, 
and Flush—one that's right for every room. Now, you can add.a decorator touch to the 
simplest bedroom or put a distinctive finish on entry hall closets at very modest cost. 

Better access—better storage. Fenestra folding closet doors give full-view access. Everything 
is easier to store, easier to find. These closet doors operate quietly at the touch of your 
finger . . . require less floor space when opened. They will never warp, splinter or buckle 
and are available in eight standard sizes, including 6' 8" and 8' heights. 

And they cost less to buy—less to install. Each 
door comes complete in one package. No extra 
parts to buy or store. They can be installed 
easily in minutes by one man. 

Put Fenestra metal folding closet doors to work 
selling your homes. Call your local Fenestra 
representative (he's in the Yellow Pages), or 
write: Fenestra Incorporated, Department HH-08, 

31*01 E. Grand Blvd., Detroit 11, Michigan. 

P R O D U C T S F O R T H E N E W A G E I N A R C H I T E C T U R E 

Steel and aluminum curtain-
wall systems 

Steel and aluminum residen­
tial windows 

Engineered windows for in­
dustrial, institutional and 
mon umentaI buildinIJS 

Hollow metal doors, metal fold­
ing closet doors, garage doors 

Light gauge steel structural 
systems for floors, roofs, walls, 
and electrified floors 

 

Fenestra floor to ceiling fold­
ing closet doors eliminate 
costly framing and finishing 
needed above other closet doors. 

 
 



HERE'S THE b i g NEWS 
IN CIRCUIT BREAKERS! 

Why settle for half--
breakers? With the 
QO Tandem It's no longer 
necessary to sacrifice 
quality to save 
space and money 

Square D's 

N e w Q O T a n d e m 

combines 
Two Full Size Breakers 

I N O N E 
S P A C E - S A V I N G U N I T E 

• 

Still Maintains 
ALL the QO Features 

P L U S 
these NEW O N E S ! 

N E W A N D E X C L U S I V E 
PUSH-IN C O N N E C T O R S 

Fast, positive connections. Holds 
on 5000 amp shorts. 

DOUBLE D O U B L E P O L E S 
Doubles the number of 15 and 20 
amp double-pole breakers. Uses 
QO handle tie. 

   

QWIK-OPEN 
T H E R M A L - M A G N E T I C 

Magnetic opens on first flash. Ther­
mal holds on overloads. No known 
protection is faster. 

S A V E S S P A C E A N D M O N E Y 
More circuits in same space. Lower 
device cost. Save up to 20%. 

Tittae for latest Q O Bulletin which tells the complete story of the finest breaker ever built 
Address Square D Company, Mercer Road, Lexington, Kentucky 

S Q U A R E J J C O M P A N Y 

wherever electricity is distributed and controlled 
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INSTALL LOW COST, PACKAGED, 
ZONE CONTROL BASEBOARD HEAT 
. . . b u i l d y o u r r e p u t a t i o n f o r v a l u e ! 

E D W A R D S . . . the one d e p e n d a b l e m a n u f a c t u r i n g s o u r c e for a l l 
hydronic and e l e c t r i c hea t ing and cool ing equ ipment . . . fo r 
new h o m e s , o lder h o m e s , m o t e l s , a p a r t m e n t h o u s e s , s c h o o l s , 
c h u r c h e s , e t c . F a c t o r y g u a r a n t e e d . . . v ir tual ly e l i m i n a t e s cos t l y 
c a l l - b a c k s . E d w a r d s z o n e d s y s t e m s a re compet i t i ve ly p r iced wi th  
non-zone hot a i r s y s t e m s and a re comple te ly a s s e m b l e d at 
the fac tory . 

" OIL AND GAS 

HEATING UNIT 
Space-saving design (3' long 
x 2' wide x 3' high). 
Completely wired. 100% 
automatic air elimination. 
Oil-fired units are completely 
smokeless; feature rumble 
suppressant design. 100,000 
to 3,000,000 BTU Hr capacities. 

HYDRONIC 
B A S E B O A R D RADIATION 
Lengths from 2 to 20 feet. 

Installation is simple and 
fast; quiet wire slide for 

Y2" and W sizes. 
I.B.R. approved ratings. 

Available in chrome, 
copper-tone, wood-grain, 

white primer coat. 

C O M P A C T MOTORIZED 
ZONE CONTROL V A L V E S 
Sealed mercury switches. 
Completely silent, long life. 
Positive shut-off valve. 
Powerful electric motor 
gear drive. For hot water, 
steam or chilled water systems. 
y 2 ",%", i",VA", iy 2 ",2". 

E L E C T R I C 
B A S E B O A R D RADIATION 
Ideal for new construction, 

remodeling or mobile homes. 
Low cost. Perfect for 

zoned heat — just plug it in. 
No need for pipes, ducts, 

furnaces or chimneys. Portable 
models also available. 

Lengths from 3' to 12' in 
chrome, copper-tone, wood-grain 

or white primer coat. 

For complete data on any or all off the above 
EDWARDS products, write today to: 

E D W A R D S 
E N G I N E E R I N G C O R P . 
339 A L E X A N D E R A V E N U E 
P 0 M P T 0 N P L A I N S , NEW J E R S E Y 

T E m p l e 5-2808 

B u i l d B e t t e r | M a n a g e j B e t t e r 

Se l l B e t t e r " " " 

* i , l BRICK! 
Save Up to 25% on Overall Costs 
With New SCR Masonry Process 

Today, you can build beautiful and 
sturdy brick homes at costs competi­
tive with and often less than frame 
construction. You can save as much 
as 25% on overall brick construction 
costs—almost 50% on labor costs 
alone. How? By using the new SCR 
Masonry Process. Proven after 5 years 
of testing and development, the SCR 
Masonry Process features three dif­
ferent work-saving tools: Corner 
poles, a light, self-elevating scaffold, 
and a string guide-line system. Set up 
quickly, these tools stay set for the life 
of the job. Using this method, produc­
tion rises to new heights. Unlike con­
ventional construction, masons at the 
middle of the wall don't have to wait 
until the corner men finish their work. 

For the complete story on the new, 
money-saving SCR Masonry Process, 
see your brick supplier. Also ask him 
about a new film, "Masonry's Modern 
Method," produced for home builders 
by the Structural Clay Products In­
stitute. 

S t r u c t u r a l C l a y P r o d u c t s I n s t i t u t e 
1520 18th S t . N.W., Wash ington S , D . C . 
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For you ...Mr. Builder! 

A N E X C I T I N G N E W L I N E 

O F B U I L T - I N E L E C T R I C 

W A L L C L O C K S from 

T h e quality touch . . . priced 
to f it either custom or 
project builder's budgets! 

TWO DISTINCTIVE LINES . . . 6 MODELS! 
Any model fits both 9" or 1 1 " diameters 

THE DECORATOR LINE. . . * 

_ # _ Elegant styling to 
enhance any decor. 
World renowned 
Synchronous move­
ments assure a life­
time of accuracy . . . 

• fully guaranteed. Two 
distinctive designs 
. . . "classic bar" or 
"tempo round" hour 

# ^ ^ ^ ^ ^ % markers with either 
poDular colonial 

a a ' black or sparkling 
Q polished bras, limsh. 

THE ECONOMY LINE. . . * 

C * ^ R i c n ' c u s t ° m design 
£ ) at a budget price. 

/ Colonial black or 
/ £ , polished brass with 

•jf^^^i unique half-oval four 
- ^ P \ ^ 5 ^ markers add eve-
fifit-i^B « . catching appeal. 

* • l l V V x ^ L V ® Whisper-quiet Syn-
v B R f l ^ J w chronous movements 
v a o l l B | S \ guarantee trouble-free 

' " ^ l E r ^ V £ performance. Ideal 
^ for both new home 

' and remodeling jobs. 
gp *Fast. simple installa­

tion in plaster, dry 
wall and wood. 

FOR T H E HOME . . . living rooms, dining 
rooms, kitchens, dens, etc. FOR T H E O F F I C E 
. . . executive offices, general offices, lobbies, 
conference rooms, etc. 

For a F R E E copy of our bulletin 277 1 ^ 
clip this coupon to a postcard and mail to: I 

| L E I G H B U I L D I N G P R O D U C T S | 
2560 Lee St., Coopersville, Michigan 

I ̂ l j ' 
| Address | 

City State 

— - — " — -

L E I G H B U I L D I N G P R O D U C T S 
A division of Air Control Products, Inc. 
2S60 Lee St., Coopersville, Michigan 

L e t t e r s 

W i l l a n d P a r k i n s o n 

Congratulations on another excellent issue 
of House & Home [JuneJ. The article on 
Phil Will certainly points up the coniin-
uing part the architect must play in the 
creation of our new communities. 

F.DWARI) H. PICKETT, AIA 
Committee for the homebuilding industry 
Chairman 

Congratulations on the two excellent arti­
cles on Will and Parkinson. Imagination of 
this kind is necessary in our era of 
monotony. 

BARNITT KBMTJNBK, AIA 
Soep & Berliner 
Boston. 

Philip Will is right. It is high lime 
Americans started thinking of ways to 
make this cot: Mry a more gracious place 
to live in, and more stimulating to indi­
vidual growth. This means educating de­
velopers, planners, huilders, and archi­
tects toward goals larger than just mak­
ing money and getting by the law. 

Your magazine paeks the punch. It is 
quick and easy to read, a great conveni­
ence for busy people. Your writers really 
condense and organize the essentials. 
Above all I like your crusading spirit. 

MRS. LLOYD BAI SAM 
Los Angeles 

A p a r t m e n t s 

The October. 1959 H o u s e & H o m e was 
the most comprehensive issue we have 
ever read on apartment house construc­
tion. As a result of having studied it 
thoroughly, our own plans and ideas 
have undergone some radical changes. 

For instance, we took a cross-country 
trip early this year and visited many of 
the cities highlighted in your articles. 
The information obtained from inter­
viewing the builders, architects, money 
lenders, etc. throughout the country has 
been of great benefit. As a result of the 
emphasis brought by H o u s e & Home. 
many new concepts of development are 
being carried out right now. 

JAMi-s D. FLOOD, general contractor 
Cleveland. 

HAH will take another long look at apart­
ments in its October I960 issue.—Ed. 

S & L p o w e r t o l o a n i n L a t i n A m e r i c a 

I cannot recall seeing so many excellent 
stories about the savings and loan busi­
ness in one issue [News. June] of any maga­
zine. We are particularly pleased with your 
treatment of the testimony by Charlie 
Wellman and the hearing before ihe Senate 
subcommittee regarding loans to Latin 
American savings associations. 

WILLIAM KERWIN, director of information 
National League of Insured 
Sa vings A ssociatit>n.\ 

E v e r y t h i n g ' s u p - t o - d a t e i n H o n o l u l u 

Our entire staff avidly reads your maga­
zine. It keeps us up-to-date on all the 
latest in design and production. 

H. O. WALLACE, architect 
Weed. Wallace & Assoc 
Honolulu 

continued on p 91 

 

I n s m a l l t o w n s j u s t a s i n b i g t o w n s . 

Says IV. D . Scbamber of the 
'Jairmonl pi/linn.} Jederal 

"When we get House & 
Home, I first take it home to 
read. Then I bring it back 
to the bank and set it on the 
counter and let people — 
builders as well as 
home-buyers — take it out 
and bring it back." 

Says Harold Kramer, 
President of the Kramer 
Lumber Company in 
CUllon, A r J. . -

" I consider House * Home 

the finest and most complete 

in the field; the others 

can't touch it." 

in America s biggest industry 

almost everybody 

reads U O U S e 

l o m e 
Published by 7ime Inc. 

H° 
W a t c h f o r 

H O U S E & H O M E ' S 

s e c o n d m a j o r 

r e f e r e n c e i s s u e 

o n A P A R T M E N T S 

i n O C T O B E R - 1 9 6 0 
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NEW 
" J U M P - P R O O F " B Y - P A S S I N G 

D O O R H A R D W A R E 

Quality . . . smooth, quiet, trouble-free performance . . . and low cost too! C O M P A R E the many exclusive 
features offered in these 3 sensational new By-Passing Door Hardware sets. Then specify L E I G H ! 

Ideal for closets, cupboards and many other applications. 

N E W ! " D I A L - O - M A T I C " J U M P - P R O O F 
B Y - P A S S I N G DOOR H A R D W A R E . . . 

f inest " d e l u x e " line ever d e s i g n e d . . . with every 
feature bui lders have been ask ing for to provide a 
"per fec t" i n s t a l l a t i o n ^ a surpr is ing ly L O W P R I C E 

NEW! " E C O N O M Y M O D E L " J U M P - P R O O F 
B Y - P A S S I N G DOOR H A R D W A R E . . . 

c u s t o m e r - s a t i s f y i n g p e r f o r m a n c e . . . at a c o s t 
l e s s than any c o m p a r a b l e h a r d w a r e set . . . an 
e a s y , o n e man insta l la t ion 

N E W ! " M U L - T - S I Z E " J U M P - P R O O F 
POCKET DOOR HARDWARE 

. . . a top quality, complete ly pre fabr icated steel 
s l id ing door unit . . . at a L O W E R C O S T than any 
c o m p a r a b l e pocket 

• " J U M P - P R O O F " O N E P I E C E S O L I D A L U M I ­
N U M T R A C K A N D F A C I A . . with low V/" head 
room. E a s y to put u p . T r a c k c o m e s in four l e n g t h s . 

• 8 H E A V Y - D U T Y N Y L O N W H E E L S P E R D O O R 
. . . 4 per trolley. For s m o o t h , quiet p e r f o r m a n c e . 

Even load distr ibut ion. 

• F A C T O R Y I N S T A L L E D T R O L L E Y S right on 
the track. G u a r a n t e e d " j u m p - p r o o f " . Wi th unique 
whee l ba lancer . 

• P O S I T I V E D O O R H A N G E R - T R O L L E Y C O N ­
N E C T I O N . . . e x c l u s i v e d e s i g n m a k e s instal lat ion 
fast , e a s y . S p e c i a l locking s c r e w a l l o w s d o o r s to 
be removed for decora t ing . 

• E X C L U S I V E " D I A L - O - M A T I C " 
D O O R A D J U S T M E N T . . . p l u m b s 
door with j amb "in s e c o n d s " with­
out removing the door from track. 

* N E W D E S I G N P L A S T I C D E C ­
O R A T O R D O O R P U L L . . . a d d s 
that " f in ished look" to your d o o r . 

P L U S 

* P R E C I S I O N - F O R M E D R O L L E D S T E E L T R A C K 
. . . with l o w l Y»" head room. E a s y , fast to insta l l . S p e ­
c ia l d e s i g n a l l o w s w h e e l s to roll smooth ly , quietly. 

* R E V E R S I B L E " J U M P - P R O O F " H A N G E R S FIT 
A N Y S T A N D A R D D O O R S I Z E by merely 
revers ing the o f fse ts . U n i q u e " a n t i - j u m p " s c r e w 
g u a r a n t e e s trolley will never jump track. A l l o w s 
e a s y removal of d o o r s for decora t ing . A d j u s t ­
ing slot p l u m b s d o o r s eas i ly without removing 
from track. 

* N E W D E S I G N P L A S T I C 
D E C O R A T O R D O O R P U L L 

P R E S S U R E - S E N S I T I V E A D H E S I V E - B A C K E D 
D O O R G U I D E is inc luded on both the "Dial-
O-Matic"and "Economy Model"'. T'he new. e a s y 
modern way to install door g u i d e s on f loors, 
without t roublesome nai l ing or s c r e w i n g . J u s t 
peel off the protective paper and p r e s s d o w n . 
A s permanent a s the floor itself. Fits Y', V/t*t 

1 Yt thick doors. Heavy -gauge steel b a s e plate 
has holes for nail ing too. 

N E W , D E C O R A T O R S T Y L E D D O O R P U L L . . . f u rn i shed on all 3 i l lustrated 
s e t s . . . a new, modern d e s i g n 
that a d d s a "d is t inct ive look" 
to your d o o r s . . . made of 
rugged , shat ter -proof , h igh-
i mpact p l a s t i c . . . in a beauti ful , 
deep g lowing , mar-proof be ige 
f inish that perfectly b l e n d s 
w i t h a n y n a t u r a l w o o d or 
painted door . 

* F I T S A N Y S I Z E P O C K E T D O O R T T O 
3 ' W I D E . . . one p iece p r e c i s i o n rol l - formed 
steel track and wood header marked at proper 
cut-off points for e a s y , fast s i z ing . 

* E A S Y T O I N S T A L L E N D B R A C K E T S . 

* H E A V Y G A U G E S T E E L S P L I T J A M B S 
. . . extra wide nai l ing st r ips provide ample 
nail ing a r e a . 

• " J U M P - P R O O F " 3 - W H E E L 
T R O L L E Y S . . . no jumping track 
and l a m m i n g p o c k e t . L a r g e 
l i f e t i m e nylon w h e e l s . 

• E A S Y D O O R A D J U S T M E N T 
. . . ad just ing dial permi ts fast , 
e a s y p lumbing of door wi thout 
removing from track. 

• P O S I T I V E A C T I N G D O O R 
C O U P L E R . . . spr ing loaded 
m e c h a n i s m s n a p s door into 
p l a c e s e c u r e l y . A l l o w s e a s y re­
moval for decora t ing . 

* S P L I T J A M B F L O O R P L A T E s e p a r a t e from 
j a m b . For e a s i e r insta l la t ion. 

* N Y L O N D O O R G U I D E S . . a d j u s t a b l e . H o l d s 
d o o r s in perfect a l ignment . 

* N E W D E S I G N P L A S T I C 
D E C O R A T O R D O O R P U L L 

C L I P A N D S E N D for a copy of Bul let in 278-L 
a n d comple te price information. 

L E I G H B U I L D I N G P R O D U C T S 
2560 L e e Street Coopersv i l l e , Mich. 

Name. 

Address . 

City. Stale. 

L E I G H B U I L D I N G P R O D U C T S , Coopersville, Mich.. Division of Air Control Products, Inc.. 2560 Lec Street. 
West Coast Warehouse: Leigh Industries (California), Inc.,649 South Anderson, Los Angeles, California. Made in Canada by: Leigh Metal Products Ltd., 72 York 
Street, London, Ontario. Prairie Provinces Affiliate: Leigh-Tornel Distributors Ltd., 549 Archibald Street, St. Boniface, Manitoba—Copyright 1960 LBP-ACP. Inc. 



LENNOX c o n t i n u e s to 

c a m p a i g n for be t te r qual i ty 

^ throughout t h e modern home 

Builders, as well as Lennox, benefit by the series of -l-color 
advertisements represented by the one shown here in black 
and white. These dramatic messages appear year 'round 
in such giant-circulation periodicals as Saturday Everting 
Post, Life. Reader's Digest and Good Housekeeping. Local 
readership, in your own neighborhood, is asloundingly high. 

This Lennox campaign helps upgrade the public's 
standard of quality when buying homes. It also identifies 
Lennox healing and air conditioning as a symbol of that 
higher qualilv. ^ our use of Lennox equipment becomes 
"proof of qualilv" to your prospects—helps your homes 
win acceptance as heller homes. 

N o t h i n g e l s e l i k e t h i s ! 

To help you even more directly, Lennox offers what 
successful builders say is the world's finest L O C A L pro­
motion program. It is individually P E R S O N A L I Z E D to 
Y O U R needs, features Y O U R homes. 

It is available to you through your Lennox Comfort 
Craftsman, listed in your Yellow I'ages. Phone him soon! 
Or write: Lennox Industries Inc., 348 South 12th Avenue, 
Marshalltown, Iowa. 

M I L L I O N R E A D E R S 
\ J W I L L S E E T H I S A D I N i 4 

Thr Saturda) Kvrnlnft 

P O S T 

Re a d e r ' s 
k_. D i g e s t 

J U L Y 2 , 

J U L Y , 1 9 6 0 

J 

LEJi LENNOX World leader in indoor comfort for homes, business, schools 
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SPIRIT OF "76! Degrees, that is! Or 7(1° or 7 2 ° - whatever 

temperature you prefer is yours, when you have Lennox 

all-season air conditioning. Makes no difference if it's hot 

enough outside tu IV\ eggs mi the sidewalk, inside a Lennox 

home the weather is always perfect! 

Costs less than you think! You already own half an air 

forced air healing for pennies a day. Use the same ducts 

and registers. 

Call your factory-trained Comfort Craftsman lor a free 

survey. His phone is listed in the Yellow Pages. Lennox, 

world leader in indoor comfort for homes, business, schools. 

FREE booklet on Air Conditioning and Heating. Write 

conditioning system. Simply add Lennox cooling to your Lennox Industries, 348 S. 12th Ave., Marshalltown, la. 

AIR CONDITIONING 
AND HEATING 

©I960 Lennox Industrie! Inc.lounded 1895. Marshalltown and Des Moines, la.. Syracuse. N.Y.; Columbus, 0.. Decatur.Ga.. ft. Worth; Los Angeles.Salt Lake City. In Canada: Toronto. Montreal. Calgary. Vancouver. Winnipeg 
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A C M E . . . a g a i n chosen for important installations! 

Amer icano — Miami Beach, Flo. R iv iera — Los Ange les , C o l . Triton Hotel — S a r a s o t a , F l a . 

 
  

    

 
    

 

Refrigerolor-Ronge-
Oven Sink 4 in 1 

Complete Packaged Kitchen 

A C M E . . . 

R E F R I G E R A T O R - R A N G E -

S I N K - C O M B I N A T I O N S 

Architects everywhere f ind ACME Space-
Saving Units ideally suited for apartment 
conversions, homes, motels, hotels, cabins, 
resorts, playrooms, etc. Send for our fully 
illustrated catalog with complete specifica­
tions and prices. 

See our complete line in SWEET'S CATALOG 25 j f e 

A C M E N A T I O N A L REFRIGERATION CO., INC. 
O F F I C E S & FACTORY: 19-26 Hozen Street, Astoria 5, N. Y. Mailing Address: P. O. Box 188, Astoria 5, N. Y., RAvenswood 1-5510 

R E S - 4 A F 
2 burner Ronge. 

Refrigerator and Sink 

For Simple, Dependable Sewage Treatment 
F O R S M A L L S U B D I V I S I O N S , TRAILER P A R K S , M O T E L S , 

S C H O O L S A N D F A C T O R I E S — W H E R E IT IS I M P R A C T I C A L 

OR I M P O S S I B L E T O C O N N E C T W I T H E X I S T I N G S E W E R S . 

t 4 f f 

Factory-Built Sewage Treatment Plant 

Complete factory-built unit . . . available in 27 standard 
sizes, in single units to serve Irom 10 to 100 homes—or ran 
be installed in parallel, as needed, to serve larger subdivisions. 

The Smith & Loveless '"Oxigest" provides low-cost, 
dependable treatment of domestic sewage without requiring 
a skilled operator. Its treatment process can be described 
as a long-period "Aerobic Digestion" activated-sludge 
sewage treatment system. The process provides maximum 
treatment efficiency with minimum annual maintenance. 

The Smith & Loveless "Oxigest" is built by the world's 
largest manufacturer of factory-built sewage l i f t stations. 
I t is built ol the finest materials by expert workmen. 

W R I T E T O D A Y for free engineering data manual 
con ta in ing design notes, selection char ts , d imens ion 
drawings, and specifications. 

A d d r e s s : D e p a r t m e n t 7 0 

( 2 4 4 4 ) 

So Easy 
to Install . . • 
Delivered to job 

site for easy, 

economical, quick 

installation. 

  

D I V I S I O N - U N I O N T A N K C A R C O M P A N Y 

P. O. B O X 8 8 8 4 
KANSAS CITY 15, MISSOURI 

P l a n t : L e n e x a . K a n s a s 
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L e t t e r s 

start On p 

M o d e r n i z a t i o n s c h o o l 

Bui you didn't tell me where to write 
|or more information on Abrams' and 
ichheimer's school for modernizes [July]. 

lUllMI SHIRMUYI.R. hllihlfl 
Pi Wayne. 

^rite Charles Abrams, Westchester Mini­
mization Inc. West Post Rd. White 
lains N.Y. Incidentally. Modernize! 
harles Abrams is not to be confused with 

[lousing Expert Charles Abrams. who has 
uthored many books on housing, is a 

Visiting Professor of Housing at MIT and 
ie New School for Social Research, has 
een New York State Rent Administrator 
nd chairman of the State Commission 
gainst Discrimination.—Ed. 

C o m m u n i t y g r o w t h c o n f e r e n c e s 

he article on community growth con­
ferences [News. Junel is excellent. It 
tould do much to explain these confer-
nces to those who may not have had a 
lear picture of what they are. 

ROBERT C . LEDERMANN, director 
Community fut ilities and 
urban renewal, NAIIB 

M e r c h a n d i s i n g 

ongratulations are in order on your May 
sue. All work was laid aside until I read 

|he issue from cover to cover. 
RAY K . C H I R R V. builder 
Hadley-Cherry Inc 
Los Angeles. 

'our merchandising issue is outstanding 
ROBERT GARDINER, public relations counsel 
Gardner, Jones it Cowell 
Chicago 

fealing as we do constantly with builders 
nd suppliers, we find the articles [BAH, 

Jlayl entitled "How to plan your advei-
sing—and your advertising budget" and 
l isten to what five experts say about 
elling houses in today's market" ex-
emely interesting and helpful. 

HARI EY WEST, regional sales manager 
Community Broadcasting Co 
Toledo. 

V h e n t o u s e c o m p o n e n t s 

read your "The industrial revolution in 
ousing. progress report No. 4 [hah. Junel 
nd want to congratulate you on another 
f your very good reporting and research 
rojects. 

RICHARD D . FLOWERS, president 
Home Materials Co 
Mansfield, Ohio. 

H A l u m b e r g r a d e m a r k i n g 
|*he May issue did a tremendous job of 

êctive reporting on FHA and the new 
mber grade marking provision. 
Julian Zimmerman is a most courageous 

ublic official. Our industry showed its 
ppreciation for his efforts by passing a 
solution of commendation at the last 

oard meeting. Our association also en-
orsed FHA grade marking shortly before 
was actually announced by F H A . 
MORTIMER D O Y I E. executive vice president 
National Lumber Manufacturers Assn. 
Washington, D.C. 

f r o m I L C O 

different patterns of solid 

P h i l i p p i n e M a h o g a n y 

M O L D I N G S 

When we say we offer the widest selection of 
Philippine Mahogany moldings, we mean it—77 
different patterns, enough to do any job however 
unusual. And additional patterns are constantly 
being added to the Ilco line. 

Like all products of Insular Lumber (world's 
oldest and largest producer of Philippine Ma­
hogany), Ilco moldings are solid hardwood. 
They are thus rich looking and elegant; they add 
a touch of genuine distinction to all interiors; and 
they combine perfectly with stone or brick, 
papered or painted walls. Also important: firm-

textured Ilco moldings require no sanding and 
they take all types of finishes easily and beauti­
fully, so much so that they can be closely matched 
to any other wood. 

Like handsome Ilco paneling and siding, Ilco 
moldings instantly convey to homebuycrs a feel­
ing of unmistakable quality. And despite their 
superiority, they actually cost very little. 

WRITE FOR FREE CATALOG 
All-new illustrated catalog of the entire Ilco line, 
with special emphasis on moldings. 

UNITED STATES 

ALABAMA—B i r m i n g h a m 
Grifflth-Coker Lumber Co. , Inc. 

C A L I F O R N I A — S a n Francreco 
Davis Hardwood Co. 

C O L O R A D O — D e n v e r 
Frank Paxton Lumber Co. 

HAWAII—Honolulu 
American Factors, Limited 
Shuman Hardwood Lumber Co. 

ILLINOIS—Chicago 
Frank Paxton Lumber Co. 
Columbia Hardwood Lumber Co. 

I O W A — D . i Moinei 
Frank Paxton Lumber Co. 

MASSACHUSETTS—Chorlettown 
Winde-McCormick Lumber Co. 

MISSOURI—Kamat CHy 
Frank Paxton Lumber Co. 

NEW HAMPSHIRE—Nashua 
Gregg & Son, Inc. 

NEW JERSEY—Camden 
Du Bell Lumber Sales Co. 

NEW MEXICO—Albuquerque 
Frank Paxton Lumber Co. 

NEW YORK — Brooklyn 
Anchor Sales Corporation 
Black & Yates, Inc. 

—Eden 
Grifflth-Coker Lumber Co., Inc. 
(P.O. Box 478) 

NORTH CAROLINA—Greensboro 
Brown-Bledsoe Lumber Co. 

PENNSYLVANIA—Phi lade lph ia 
Fessenden Hall Plywood, Inc. 

—Pittsburgh 
Germain Lumber Corporation 

TENNESSEE—Knoxv/lfe 
Griffith-Coker Lumber Co., Inc. 

TEXAS—For t Worth 
Frank Paxton Lumber C o . 

—Midland 
Frank Paxton Lumber Co. 

WASHINGTON—Seatt le 
Matthews Hardwoods, Inc. 

WISCONSIN—Milwaukee 
Frank Paxton Lumber Co. 

C A N A D A 
ALBERTA—Edmonton 

Fyfe Smith Hardwood, Ltd. 
—Calgary 

Fyfe Smith Hardwood, Ltd. 
BRITISH COLUMBIA—Vancouver 

J . Fyfe Smith Co., Ltd. 
ONTARIO—Toronto 

Robert Bury & Co. (Canada) Ltd. 
QUEBEC—Montreal 

Robert Bury & Co. (Canada) Ltd. 

PANELING • SIDING • MOLDINGS • FLOORING • TRIM • ROUGH AND SURFACED LUMBER 

a • 
ft 

DARK AND LIGHT MOLDINGS 
FOR EVERY APPLICATION 

INSULAR 
LUMBER SALES CORPORATION 

1405 Locust Street, Philadelphia 2, Pa. 

I U G U S T 1960 



S T U C C O . . . 

whether you build contemporary or traditional 

StUCCO Can help yOU Sell homes faster! No matter what type you build —contemporary or tradi­
tional—add extra sales appeal with stucco. You can easily get wide varieties of interesting patterns and designs, 
including "combed" stucco—sure-fire ways to speed the sale! And for that special attraction, remember: 
with tinted white portland cement you can have any color you want. For sales-making beauty at low cost, 
no wonder more and more builders are turning to concrete . . . material of modern living. 

For the newest in homes. . . 

d = W d i m i @ 
c o n c r e t e 

P O R T L A N D C E M E N T A S S O C I A T I O N . . . a national 

organization to improve and extend the uses of concrete 
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The wash-off trade mark is your assurance 

of the world's finest laminated plastic. 

a d t h e m e s e l l s h o m e s f o r b u i l d e r s 

Millions of readers of Formica national advertising are being urged 
to visit builders' model homes . . . to discover today's best buy . . . 
a better, more comfortable home. 
Formica surfaced rooms like this Show Case Kitchen illustrate the 
exciting new ideas that alert builders are using to win buyers in 
competition with autos, boats and travel. 
Many prospects who visit your model home are presold on the 
benefits of beautiful, carefree Formica and new 10" x 10" Formica 
Wall Tile. 
To cash in on this extensive advertising program you will want to 
feature these Formica products in your homes. You may wish to 
duplicate this very kitchen or create a variation of your own. 

Any or all of the Formica Shoiv Case 
Rooms are yours to use. To make it 
easy, see offer on reverse side of this 
page for free plans, and bill of 
materials. 

  
  

a product of 



ORMICA ® 

Laminated Plastic 

construction 

information 

Materials and Sources: 
C A B I N E T T O P S : Formica Tidestone #7-ST-J 

W A L L C A B I N E T S A B A R F A C E : Formica Primrose #893 

B A S E C A B I N E T S : Formica Royal Walnut #J7-8G-44 

E N D W A L L : Formica Wall Tile—Royal Walnut #17-BG-44 

F L O O R T I L E : Kentile Vinyl Forsythia (R-24) 

R E F R I G E R A T O R A N D F R E E Z E R : Revco with Formica front 

R A N G E : Youngstown Kitchens 

S I N K : Eljer Corp. 

D I S H W A S H E R : A Formica front is a practical decorating idei 

for nearly all dishwashers. 

C A B I N E T H A R D W A R E : Simons Hardware Co. 

B R A S S S T U D S : Clavos, Inc. 

Formica f a c e d cab inets a n d counter tops should be shop constructed 

accord ing to fabr ica t ing deta i ls furnished f ree with p lans for this 

room. The 1 0 " x 1 0 " Formica W a l l Tiles a r e a p p l i e d on the job 

o v e r d r y w a l l using spec ia l Formica W a l l Tile Adhes ive with thin 

line of Formica S e a m Finish b e t w e e n tiles. The best possible under-

layment for Formica laminated plastic is Formica F l a k e b o a r d — 

assures smooth, non- te legraphing sur face , better screw-hold ing 

and machinabi l i ty . 
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LAND- A S P E C I A L ISSUE 

98 Land, say the homebuilders. is our most crit ical problem. Despite 
the millions of miles of open countryside in the US, inflated land costs 
threaten to price good housing out of the market (100). Since 1950 
land prices have soared anywhere from 100% to 3760% (101). In 
Orange County, Calif, land priced at $2,000 an acre in 1952 now costs 
$32,000 (102). Prices like these are danger signals (104). 

106 Most land shortage talk is nonsense—as any airplane flight can show 
you (108). But suburban sprawl is proliferating land waste, dollar waste, 
time waste (114)—through land speculation, land hoarding, overzon-
ing, fragmentation, poor market information, archaic land use require­
ments (117). A thorough land survey, as Indianapolis has shown, can 
spot plenty of land ripe for housing (119) . 

122 Unless promptly checked this wi ld inflat ion can be serious. How 
can we form sound national policies without a sound policy for land? 
(124). Said Winston Churchill 40 years ago: "Land monopoly is a per­
petual monopoly and the mother of all other forms of monopoly" (126). 

130 Other countries have found answers to these abuses. Until recently, 
land paid all the costs of government in England (and it's a hot issue 
again today, (129). Though the Communists redistribute land by execut­
ing landowners, humane methods are working in Scandinavia, France, 
Italy, Iran, Egypt, the Caribbean (130). And Australia and New 
Zealand are untaxing land improvements to tax land values only (132). 

134 Unimproved land differs f r o m any other k ind of private property. 
So said Moses, Spinoza, Locke, Blackstone, Adam Smith, Tom P;iine, 
Jefferson, J. A. Froude. John Stuart M i l l , Lincoln. Herbert Spencer, 
Tolstoi, Henry George, Sun Yat-Sen, Irving Fisher. 

136 Today's taxes make misuse of land more profitable than good use. 
They harness the profit motive backwards (137) , give land speculation 
a better tax break than any other business (136) and by abetting specu­
lation, abet suburban sprawl (138). Slums are subsidized by undcrtaxa-
tion, developments penalized by overtaxation (141). Speculators are 
subsidized by public improvements for private profit (142) . Thus the 
only way to prevent land-price inflation is to tax land more heavily 
(143). 

But there are many things you can do r igh t now to make better 
use of the land. For example: 

144 Look how a 7.000-acre tract of range land—only 48 miles from down­
town Los Angeles—is being transformed into a self-contained new town 
for 30,000 people. 

151 Look how you can now build profitably on land others wouldn't buy. 

160 Look how you can cut development costs if you know how to make the 
best use of today's earthmoving machinery. 

164f And now look how far our land planning has come—look how today's 
housing industry is using master planners to create communities in the 
best tradition of Radburn. Chatham Village, and Baldwin Hills. 

Also in this issue: News, indexed on page 41 . Letters to the editors, 
page 86, and New ways to build better, indexed on page 164u. 

Cover: Santa Clara County, Calif. Photo: William A. Garnett, F O R T U N E . 
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The land price, land economics, and land tax sections 
of iliis issue were researched and written in collaboration 
with America's No. 1 housing economist. Miles L. Colean, 
and two of America's foremost land economists—Pro­
fessor Ernest M. Fisher of Columbia University and Pro­
fessor M. Mason Gaffney of the University of Missouri. 
Much of the field research was done by Grady Clay. 

GAFFNEY F l S I I ! R 

 

but the homebuilders vote 4 to 1 that 

L A N D 
is the most critical problem 

Says MARTIN BARTLING, president of NAHB: 
"The average cost of raw land has at least 
quadrupled, the cost of development tripled. 
Here is a problem that will require all our 
ingenuity." 

Says HHi Administrator NORMAN MASON: 'The 
land problem is becoming critical. Premium 
prices for desirable homcbuilding sites are driv­
ing up the cost of housing and forcing develop­
ment into areas that often compound the prob­
lems of growth." 

Says JULIAN ZIMMERMAN, FHA commissioner: 
"i HA is deeply concerned over ihz way land 

prices are shooting up. The average land cost 
component in our valuations has climbed from 
$761 in 1946 to $2,362 in 1959." 

Says PHIL W I L L , president of AIA: "We are 
making frightening mistakes in land use and 
we are guilty of a criminal waste of the land 
that God gave us." 

Says MAX WEHRLY, executive director of the 
Urban Land Institute: "Inappropriate, unim-
ayinative. and outmoded site development re­
quirements of public regulation bodies have 
produced disastrous consequences—excessive 
costs, inefficient land use, stereotyped plans, 
and the destruction of natural amenities." 

Says W. O. DUVALL. president of the US Sav­
ings & Loan League: "Land has been the main 
villain in housing for a long time. Its high 

cost has become the No. 1 reason homes cost 
so much. Now we must work with the builders 
to educate landholders that the boom in land 
prices is over, and we must help the builders 
finance land acquisition and subdivision in a 
more orderly and therefore less expensive 
fashion." 

Says B. B. BASS, president of the Mortgage 
Bankers' Assn: "Big speculators have been 
gobbling up land ahead, stifling competition, 
and putting the squeeze on builders." 

Says NAT ROGG. NAHB economist: "Today's 
land situation is a killer for the builder. Land 
costs have climbed more than all other home-
building costs combined." 

Says United Nations Housing Adviser CHARLES 
ABRAMS: "The misuse of land is a worldwide 
problem and the failure to cope with it is a 
worldwide default. The US is lagging behind 
most countries in Europe in adopting a posi­
tive policy to correct it." 

Said the economists and housing industry 
leaders at the HOUSE & HOME Round Table 
on inflation: "Steepest inflation of all has been 
the price inflation in land, but nobody is doing 
anything to stop it and we have no land policy 
designed to bring land onto the market when 
it is needed. The result has been a largely 
fictitious shortage of land for housing that has 
pushed prices far above today's values and is 
almost sure to end in a bust." 

So this issue of HOUSE & HOME is researched, written, and edited to 
help the housing industry solve its most critical problem: 

How to get better land for less page inn 

How to use land better page 144 
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Inflated land costs threaten to price 
good housing clear out of the market 

I n the suburbs sky-high land prices in good locations are driving homebuilding further 
and further out to find land cheap enough to build on profitably. 

This further-out land costs twice as much to buy as land close in 
cost just a few years ago. It costs twice as much to connect to existing 
streets, sewers, and utilities. It takes a much bigger slice of the 
homebuilding dollar—19% today for far-out land vs 12% for close-in 
land in 1950. The high cost of getting home to this further-out land 
is a big new factor in housing expense—a bigger factor than mortgage 
interest for some new houses—and this in turn is driving many families 
who would like new houses to move to apartments or stay where 
they are. 

So sky-high land prices are the No. 1 reason houses are harder to 
sell this year, the No. 1 reason merchant builders are finding it harder 
to offer good enough values in good enough locations to tempt second-
time buyers out of their present homes. 

Homebuyers balk at paying $15,000 today for a house little better 
than the houses they could have bought five years ago for $12,000— 
with most of the price difference wasted to pay twice as many dollars 
for big discounts for less desirable (ie; higher-interest) money, and 
twice as many dollars for less desirable (ie, further-out) land. 

I n big cities high land prices are also the No. 1 reason private enterprise cannot 
build good new housing for middle-income families, so high land prices 
are the No. 1 excuse for subsidized public housing (in which the 
supposedly poorest families are housed largely at the tax payers' expense 
in apartments costing up to $17,500 per unit), and high land prices 
are the No. 1 justification for asking federal tax payers to subsidize 
slum clearance by buying out the slumlords at up to three times the 
re-use value of their land. 

Any apartment builder who pays too much for his land has to pay 
too much for his building too, for 1) he has to build high-rise to 
spread his land costs over enough units and, 2) building high-rise costs 
much more per square foot than building low-rise. Says Jim Scheuer, 
America's second biggest redeveloper: "Walk-ups are the only apart­
ments anyone can hope to build cheaply enough to serve the middle-
income market, and you can't build low-rent family-size walk-ups on 
land that costs much more than $35,000 an acre (which would work 
out to about $ 1,000 per unit at F H A maximum density for family-size, 
two-bedroom apartments in three-story buildings)." 

Since 1950, building material prices have climbed 2 4 r / ; building 
trades wages have risen $0%; b u t . . . 
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Since 1950 land prices for homebuilding 
have soared anywhere from 1007° to 3,760% 

In SAN FRANCISCO, Big Builder Henry Doelger paid $580,000 for 
a traet that was offered for $15,000 in 1948; Peterson & Moretti 
are paying up to $10,000 a quarter-acre lot for developed land 
on the old Mills estate that sold for $2,000 an acre in 1952! 

On L O N G ISLAND, NAHB Vice President Leonard Frank says 
builders are paying $16,000 and more for raw acreage they could 
have bought for $3,500 in 1950! 

In M I A M I , Builder Gene Fisher is paying $7,500 an acre for 
land he could have bought for $500 ten years ago! 

In SOUTH JERSEY, NAHB Past President Carl Mitnick says the 
farmer who bought 60 acres and a house right next to Colwyck for 
$20,000 in 1948 has just turned down $360,000 for the land 
without the house. Mitnick himself has just sold another builder 
for $40,000 ten lots in Colwyck that cost him $3,000 fully 
developed in 1949, and at Cape May he is getting $1,600 to 
$2,200 for lots he bought at a tax sale fully developed for $25! 

In the T W I N CITIES, MBA Past President Walter Nelson closed 
out a land syndicate at 200% profit on the prices it paid in 1954— 
"and we could have bought the land a whole lot cheaper in 1950"! 

In T A M P A , Developer Ed Wright says: "Ten million dollars 
would not be a shocking price today" for 2,100 acres he bought 

^ in 1945 for $20,000! 

In the sagebrush east of E L PASO, lots are selling for $795 that 
- — Arthur Rubioff bought in 1956 for $9 an acre! 

In H A W A I I , apartment sites 50'xlOO' near Waikiki Beach sell 
for $200,000, and land 15 miles from Honolulu that sold for 
$1,200 an acre before statehood is now selling for $20,000. The 
Bishop Estate value has soared from $6 million to $120,000,000! 

s In CHICAGO'S suburbs, the Herzogs paid $3,500 an acre for farm 
land outside Des Plaines where Olcott's Blue Book of Land 
Values shows acreage inside the town was selling for $350 in 1946. 

Outside SEATTLE, Bellevue acreage that could be bought in 
1950 for $250 is selling for $3,000 now. 

x South of SACRAMENTO, land pegged at $200 to $300 an acre 
ten years ago is going for $7,500 an acre for subdivision^. 

\ Near ALBUQUERQUE, the University of New Mexico rejected 
Dale Bellamah's bid of $6,600 an acre for a 360-acre tract it 
bought in the '20s for $3 an acre. And 18 miles north of 
Albuquerque, Builder Ed Snow paid almost $1,000 an acre for 
land that sold ten years ago for $4 an acre. 

Outside PHOENIX, Builder Forrest Cox turned down $4,500 an 
acre for land that sold in 1947 for $100 an acre. 

Forty miles from downtown Los ANGELES the federal govern­
ment got $19,000 an acre at auction for the Santa Ana Air Force 
Base it bought in 1942 for $350 to $500 an acre. 
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Here, on one picture, is the whole inflation story 
$2,000 an acre in 1952, $16,000 an acre today 

i F** '$ T R I P 

4* 

This is a slice of Orange County around Garden Grove out­
side Los Angeles. Ten years ago it was all orange trees. Today 
it is mostly houses huddled on 60 /xl20 / lots. 

The first orange trees were cut down in 1952. when Home-
builder Henry Cox bought a parcel shown at the right center 
for $2,000 an acre. Two years later the price had doubled. 
By 1958 it had quadrupled to $8,000 an acre. Now what 
little land is left is being held for prices ranging from $11.500 
to $16,000 an acre for housing, and up to $23,000 an acre 
where the owner hopes to get commercial zoning. 

On each parcel in the picture you can see the year and 
price of its sale—or today's price if the land is not yet sold. 

Photo: Pacif ic A i r Industries 
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Land prices like these are your danger signal; 
take a look at this graph before you buy today 
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Ten years ago land was a bargain and builders were smart to buy land 
ahead. Hundreds of builders got rich, not because they built for less but 
because they bought land for less and cashed in on their land speculation. 

Good timing is the key to speculative profits. There is a time to buy 
and a time not to buy. It's smart to buy ahead at the bottom of the 
market, before prices start up. But it is not smart to buy ahead at 
the top of the market, just before prices start tumbling down again. 
Suburban land is over-priced today. Just because land was a bargain 
in 1948 for $500 an acre does not make it a bargain today at $5,000. 

Don't count on the "population explosion" to guarantee perpetual 
motion upwards in the price of land. From 1940-50 US population 
increased by 14%; from 1950-60 by some 20%. But don't forget that: 

From 1810-20 population increased 33%. This did not sustain the 
land boom that busted in 1819; 

From 1830-40 population increased 33%. This did not sustain the 
land boom that busied in 1837; 

From 1850-60 population increased 36%. This did not sustain the 
land boom that busted in 1857; 

From 1870-80 population increased 30%. This did not sustain the 
land boom that busted in 1873; 

From 1890-1900 population increased 2 1 % . This did not sustain the 
land boom that busted in 1893; 

From 1920-30 population increased 16%. This did not sustain the 
farm land boom that busted in 1920. nor the sub­
urban land boom that busted before 1929. 

Population increased, yes. But land development increased faster, 
anticipating more demand than ever materialized, bringing more land 
into the market than the market was ready to take at the prices asked. 

The 100-year graph shows that land prices don't always go up; land 
prices also fall down. "Land prices go up and go down in bigger and 
wilder swings than any other prices in our economy," says Nat Rogg, 
economist for N A H B . Suburban prices have been going up for 27 years 
now—longer and higher than they have ever gone up in all our history. 
They are now overdue for a fall . Famed Realty Economist Roy 
Wenzlick has been warning his high-paying clients for years that the 
boom could not last much longer. Just because he cried "Wolf! Wolf!" 

+ 8 0 
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too soon does not mean the wolf will never come. 
And the longer the price break is delayed, the more serious it will be. 
Good land may indeed be worth twice what it averaged in 1952; 

ie, the true value of suburban land may have risen ten times as fast as 
the 10% rise in the consumer-price index. Good land may even 
be worth three times what it averaged in 1952; ie, its true value may 
have risen nearly twice as much as stocks in Wall Street rose from 
their 1952 peak of $107.25 to their present level around $205. 

But take a good long look ahead before you let today's artificial and 
temporary land scarcity (see below) scare you into paying land prices 
you may soon have reason to regret. 

Already farm prices outside the suburbs have leveled off and started 
to fall (see clipping, right). And don't forget that land prices in most 
central cities are lower today than they were in 1929! 

Says Housing Economist Miles Colean; "Present land prices cannot 
be sustained unless we get a big new shot of inflation, because 1) 
cheap money did more than anything else to start land prices soaring 
and 2) today's 6% interest rate makes it much harder for homebuyers 
to absorb inflated costs (like today's land prices). 

/ / y<m uant lit get better land for less, wait for the market to turn. 
Suburban land nil! sell for much less before it sells for much more. 

Today's sky-high suburban land prices are predicated on an artificial 
and temporary scarcity—a scarcity created in the midst of plenty by 
holding off the market vastly underestimated miles and miles of land 
in anticipation that vastly overestimated future demands will drive 
prices still higher. 

Today's fancy land prices can be kept high only as long as the 
illusion of scarcity can be preserved, as long as each buyer thinks the 
land he pays too much for today would cost more—and sell for more 
—tomorrow. But what will happen when the inevitable day comes 
when land prices can go no higher and speculators try to cash in on their 
paper profits? What will happen and who will get hurt when this land-
price boom collapses—as every other land-price boom has collapsed? 

Says Professor Fisher in his classic study of premature subdivision; 
"I t takes nearly 30 years to produce a new generation that has to learn 
by pain and disappointment that while many fortunes have been made 
in real estate, many paupers likewise have arrived at their destina­
tion by the same route. That is one reason the price cycles in real 
estate are so long." 

Says Roy Wenzlick unequivocally: "Land is not in short supply." 
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Most of the land shortage talk you hear 
is nonsense: here are 7 big reasons why 

The easiest-to-build-on big raw acreage of flat land just the right 
distance out in the right direction may be gone, but: 

W i l l i a m A . G a r n e t t 

  

 

O New earthmoving equipment makes it practical to use 
millions of acres of hillside land that could not be 

developed economically in the last big boom. These new 
machines are so efficient that grading, filling, and compact­
ing are the only homebuilding costs that are lower today 
than in 1929. Says super-Realtor Bill Zeckendorf: "The 
bulldozer is the best invention we got out of the war." 
Hillside sites offer pleasanter living than the flat fields 
where most recent homes have been built. For more 
about using hillside land see page 151. For more about 
the new earthmoving machines sec page 160. 

A There are millions of acres of by-passed land closer 
to town than most of today's new tracts—more 

millions of acres of by-passed kind than the housing indus­
try will need for many, many years. Around booming 
San Jose, for example, where builders have scattered their 
tracts one-or-more-to-the-mile over 200 square miles of 
the finest fruit land in California, they have actually used 
only 12 square miles, leaving 188 still to go. (Turn to 
the front cover of this issue if you want to see for yourself 
some of the land that is being by-passed there.) 

Ray Johnson 

 

C a r r o l l Soghers, Black Star, Fortune 

 

A There are millions of vacant lots in existing neighbor-
• hoods and developments (nearly 13 million vacant 

lots of record in 1955, according to the US Census of 
Governments). That is almost as many vacant lots as all 
the houses built from 1950 to I960. When the last land 
boom collapsed Professor Fisher found that "in most 
urban communities the number of lots is nearly twice as 
great as the number in use." 

o Millions of premium homesites can be reclaimed from 
under water with today's new and more durable 

dredges—more land than even the Dutch have empoldered 
with all their dikes. Hundreds of dredges are at work mak­
ing new land right now; they are filling in the shallows of 
San Francisco Bay, where the water resources board says 
158,000 acres of tidelands can be reclaimed; they are 
draining the mango swamps along the Indian River, where 
Miami Beach (see photo, left) itself was an uninhabitable 
snake-island not so long ago; they are filling in the 
Louisiana bayous, where Murchison and Wynne have 
bought 32,000 swamp acres to add 175,000 new home-
sites to New Orleans; they are working in the Jersey 
meadows, in Jamaica Bay out beyond Brooklyn, along the 
shores of Oahu, in Tampa Bay. along Lake Erie and a 
hundred other lakes (sec page 164b). 

W a l t e r Sanders , Life 

H O U S E & H O M E 



g Cities can and do grow upward whenever their 
* growth outward is checked by high land prices. 

Scarcity breeds substitution, and the easiest substitute for 
cheap land on the outskirts is to add more floors over 
close-in land. One big apartment building (like the 1,570 
units planned for the Dodgers' abandoned ballpark in 
Brooklyn) can house as many families as two square miles 
of suburban sprawl. Right now, half the new homes being 
built around New York and Los Angeles (see photo, 
right) are apartments; and more and more single-family 
houses are being built split-level or two-story in order to 
get more living space on less land. 

Gordon Sommers 

r j New highways from downtown are making millions 
* of acres easier and quicker to reach than land much 

closer in was right after the war. With today's bridges 
and expressways it takes only a little longer to drive from 
San Francisco across the Golden Gate to the wide-open 
spaces beyond San Anselmo than it took to drive through 
rush-hour traffic to the Cow Palace near the city line in 
1946. It takes only a little longer to drive out the express­
way from Manhattan 30 miles to Oyster Bay than it took 
to drive through traffic 13 miles to Queens Village inside 
the city limits in 1930. When new roads increase the easy-
to-reach radius of a city from eight miles to nine miles, 
that one-mile extension adds more easy-to-reach square 
miles than all the land within four miles of downtown! It 
adds 17 times as many square miles as all the land within 
one mile of the center. 

More specifically, that one-mile extension adds enough 
easy-to-reach land to house nearly 200.000 more people 
at a density of two families per acre, or 400,000 more 
people at the usual tract density of four families per acre, 
or 2,000,000 more people at row-house density! 

Ralph Crane, Life 

 

Q Cities can also grow back inwards. Decentralization 
has deflated downtown land prices and made the 

most expensive land a bargain compared with outlying 
sites whose asking prices have multiplied. Downtown is 
starting to rebuild—and when downtown rebuilds it still 
has the primary advantage of location that made it down­
town in the first place. Most of downtown is underused 
today. For example, Victor Gruen reports that in Fort 
Worth (see photo left) "the underused or derelict land 
reservoir was big enough to provide space for a belt high­
way, parking garages for 60,000 cars, green belts, a 300% 
increase in office space, 80% more hotel space, and new 
civic, cultural, and convention centers . . . Fort Worth is 
not a special case." 

  

 

 

  

There is more than enough land in and around all our cities to meet 
all our homebuilding needs for years to come—more than enough 
land, to let an urban population of more than 200 million get more 
toe and enjoyment of the land than most urhanites and suburbanites 
get today. 

If you don't believe there is still plenty of land lefln just go up in 
an airplane and see for yourself—or take a good looh at the next 
six pages of aerial pictures. 

A U G U S T 1960 



There is plenty of land l e f t around Chicago 
C h i c a g o A e r i a l Industries 

This is some of the open country commuters see between Chicago and 
its biggest new suburb, Park Forest. Says Morton Bodfish of Chicago's 
First Federal S A L : " A n almost unlimited supply of easily accessible 
land is one of Chicagoland's greatest assets. The 6Vi million people 
who live here today use only one-sixth of the land within the present 
metropolitan area boundaries. The rest is open or partially used farm 
land readily available for tomorrow's development." 

There Is plenty of land l e f t around Washington 
This picture looks over the Capitol and the Monument towards Mont­
gomery County. If the camera pointed south towards Virginia it would 
have shown even more open land. 



Fa i rch i ld A e r i a l Surveys There is plenty of land le f t in Texas 
This picture is looking towards Houston f rom the 1960 Parade of Homes. 

There is plenty of land l e f t around New Y o r k 
This picture shows where the builders' tracts have stopped on Long 
Island. In 1955 the Regional Planning Assn reported only 2 1 % of the 
"suitable land" in the metropolitan area (or 16% of the gross) was 
developed for urban use. (They counted estates of two acres or more as 
undeveloped.) It listed as "undeveloped" 54% of Bergen County. N.J.. 
63% of Westchester County, N.Y. , 81% of Fairfield County, Conn. 

There is plenty of land l e f t in Florida 
This is Mackle's big Westwood Lake project just southwest of Miami. 

Flemming 's Photo C e n t e r 



There is plenty of land l e f t between tracts around St Louis 
Photos: Wi l l iam A. Gamett, Fortune 

 

        
           

          

          

     



There is plenty of land l e f t around Sacramento 
(but nut quite as much as when this picture was taken in 1955). 

There is plenty of land l e f t around Boston -H> 
Al l the white area in this map is described as "suitable vacant land" 
by the Urban Land Institute. The black area is described as "land in 
use," the gray as "unsuitable vacant land." It is located in Welleslcy. 
Natick, Weston, Needham, Sudbury, and other nearby suburbs 10 to 
20 miles west of Boston Common. 

There is plenty of land l e f t around Los Angeles 
In 1955 the California Water Resources Board said that only 35% of 
the "suitable land" in the Los Angeles hydrographic unit (ie. the city 
of Los Angeles, Orange County, and the enclaves like Beverly Hills) 
had been developed. This same report said that only 15% of the suit­
able urban land in the ten-county San Francisco Bay area had been 
developed for urban use, and in 1953 the Bay Area Rapid Transit 
Council found that there was suitable acreage there for 31 million 
people, allowing ample areas for recreation and industry. 

J. '' 

 

 

From coast to 

A U G U S T 1960 

coast the picture around every city is almost the same 
There is plenty of vacant land for many times as 
many people. If only the land could be bought. Now 
let's take a big look from the air at a fairly typical 
city—fast-growing Louisville, population: 741,000. 



There's plenty of land left around Louisville 
This picture shows that nearly three quarters of the fringe 
acreage is being bypassed and/or left underused, even in the 
direction of the city's fastest growth. Right in the center, 
within 3'/2 miles of downtown Louisville, is a 1.270-acre 
pocket with a population density of less than one person 
per acre. 

Local planners say the 186 sq mi "urban area limits'* 
(119,040 acres) on the Kentucky side of the Ohio could 
house 1.350.000 people without any crowding—roughly twice 
the present population. And right across the river in Indiana 
(upper right) there are miles and miles of open country with 
a population density of less than 50 per square mile. 

   

 



 

 

 

 



There is nothing wrong with the air views-
which you saw on the last six pages 

but there is plenty wrong with what they show 

What they show is that none of our cities is expanding in an orderly, 
economical way. On the contrary, they are disintegrating and spread­
ing the pieces over miles and miles of countryside. 

What they show is not a shortage of suburban land, for there is no 
shortage. What they show is not shortage—but waste—the tragic land 
waste, dollar waste, and time waste of the checkerboard pattern of 

S U B U RV T S p R A W L 

Suburban sprawl is what happens when land developers cannot 
assemble at a profitable price the tracts they would like to buy first, 
so they have to leap frog out to find land cheap enough to build on 
here, there, and everywhere—often five or ten miles further out. 

Suburban sprawl is what happens when owners whose land is 
wanted next for suburban expansion—the nearest land, the land 
that would cost least to connect up to existing streets and sewers 
and utilities—hold out for tomorrow's price today and fail to find 
a buyer willing to pay it now. 

Suburban sprawl is what happens when estate owners hold out 
for capital gains of 1000% to 10,000% above what their acres 
cost to buy in horse-and-carriage days. (The Whitney estate pre­
empted for a single family one-eighth as much land as all of 
Levittown five miles further out—population 65,000.) Millionaires 
pay almost no taxes to hold on to their estates; they can deduct 
up to 91.72% of the local levies from their state and federal taxes. 

Suburban sprawl negates and frustrates the purpose of cities, 
which is to let more people live and work close together and so 
utilize and enjoy the maximum efficiency of community facilities 
and community enterprises, with easy access and cheap distribution. 
Cities exist to bring people together. Suburban sprawl, with its 
vacant and undeveloped land, keeps them apart. Even if suburban 
land had no alternative use for farming and market gardening, it 
would pay many a city to draw itself together. 

' The best (arm land in Iowa brings only $600 
an acre; the national average last March was 
only $111.46 including buildings; the Cali-
lornia average was only $.126.70. 
* * H O U S E & H O M E thinks "development ease­

ments" are the worst idea yet. They just 
aggravate and perpetuate the sprawl by using 
tax money to keep golf links, orchards, and 
cow pastures where houses should be built 
and push homebuilding out beyond to where 

the golf links, etc should be. Green belts 
should be planned for maximum, not mini­
mum, public use and enjoyment of the land. 
The 1,200-acre Field estate will make a fine 
stale park, but as fenced-in private property 



Suburban sprawl is the direct opposite of planning satellite 
centers or self-contained new towns, each surrounded by its own 
green belt. Suburban sprawl is just the city spreading out over 
miles and miles that are neither fish, flesh, nor fowl—neither city 
nor county. 

Suburban sprawl penalizes farmers who want to farm instead of 
speculate. It excites speculative hopes that inflate land prices far 
above the level farming can support.* It discourages farm im­
provement, for who knows how soon the orchards may be pulled, 
the barns leveled, the machinery auctioned? (Right now, thousands 
of acres of California's finest prune and apricot land in the Santa 
Clara Valley are being blighted because so many farmers, expect­
ing soon to sell, have stopped replacing their aging trees.) 

Suburban sprawl is what makes homebuyers drive past miles of 
unused or underused countryside to get home to their tiny 60' x 
1207 lots. (Open fields, cow pastures, private golf links, and 
millionaire estates are fine, but it is much better to drive out five 
miles beyond your home to enjoy seeing them when you want to 
see them than to have to drive five miles past their , vNo Tres­
passing" signs when all you want is to get home.** 

Suburban sprawl is why Los Angeles homebuyers must drive 
25 miles to Azuza while land much closer to downtown is being 
held off the market and farmed by land speculators who think 
they can sell it for ten times the 1950 price in 1970 instead of 
taking five times the 1950 price today. 

Suburban sprawl defies good local land planning and mocks 
good local land planners.! The need of bigger and better planning is 
obvious everywhere. But what chance do far-sighted planners have 
against the profit motive working full blast in reverse and offering 
quick profits on bad land use? Without vastly increased authority 
how can the planners force speculators to release their land as it 
is needed if the speculators think they could double their profits 
by sitting tight? How can they check premature subdivision when 
speculators are gambling for big money? How can they keep 
farmers ten miles out from selling off their frontage to exurbanites 
and so messing up the neighborhood potential for orderly develop­
ment later on? How can they keep developers from bulldozing 
the trees? How can they persuade each separate community to 
stop zoning out any land use that will not add more to the tax 
revenue than it adds to the budget? continued 

it was little or no good to anybody except 
the owners. 
(Before one of the big Westchester tracts 
was built up, the Los Angeles planning board 
could not even persuade the Los Angeles 

school board to buy school sites at the de­
veloper's raw-land cost around $1,000 an 
acre or the park commission to accept land 
for playgrounds free, so scores of new houses 
had to be bought and moved later to clear 

the sites at $40,000 an acre! And few local 
planners anywhere, alas!, have been strong 
enough to get the state and federal govern­
ments to coordinate the new highways and 
their interchanges with the local areas' needs! 



Suburban sprawl cries out for area zoning to assure a coordi­
nated land-use pattern conceived in the public interest and to stop 
the premature urbanization of distant farm land. But area zoning 
would be just plain disastrous unless it is counterbalanced by a 
big enough tax increase on the land zoned for housing development 
to discourage hold-outs. To see how badly area zoning would 
work without this counterbalancing tax pressure, take a look at 
what happened in Louisville when the local water company applied 
its own area zoning to water service and the county health board 
forbad septic tanks in another big area where sewers were not 
available. This gave the owners of land already served with water 
and sewers a field day. Theirs was the only land builders could 
buy, so its price soared overnight. ( In Australia, unimproved land 
is taxed up 12.4% a year on a valuation based on its "highest 
and best" use—see page 000). 

Suburban sprawl is worse than ever today, thanks to the auto­
mobile. In our grandfathers' time the suburbs could sprawl no 
further than a man could walk to the train or the trolley and his 
wife could walk to the store, so yesterday's suburbs were tight little 
towns where only the carriage trade could live on the outskirts. 
Today, every suburbanite has one car; many have two; five miles 
mean not much more than live blocks; and the suburbs can sprawl 
from here to breakfast (provided, of course, nobody minds wasting 
gas, tires, and depreciation at 8c1 a mile). 

Suburban sprawl is why almost every city is surrounded by a 
blight belt of by-passed land whose owners held out for too high 
a price and did not sell. Suburban sprawl is one big reason why 
downtown is stagnating and downtown stores are losing trade. 
Suburban sprawl is why almost every city spreads out over three 
to five times as much land as it uses. Suburban sprawl is why so 
many houses have to waste big money on septic tanks and disposal 
fields that will be junked when the sewer lines reach them. Subur­
ban sprawl is one of the two big reasons why land development 
costs twice as much as it should—double the cost of more compact 
expansion with shorter street extensions, shorter sewer extensions, 
and shorter utility extensions. Suburban sprawl is one big reason 
why money is tight; ie, the money we need to build houses is being 
misspent to extend urban services far out into rural areas years 
before they should be needed. 

Suburban sprawl, in brief: 1) costs billions of dollars a year, 2) 
blights millions of acres of countryside, and 3) makes home­
owners waste millions of hours and millions of gallons of gas to 
get home to homes whose land cost they can afford. 



There are five main reasons (all short-term) for 
today's seeming shortage-in-the-midst-of-plenty 

Reason No. 1: Speculation 

Reason No. 2: Time 

Reason No. 3: Overzoning 

Reason No. 4: Fragmentation 

Reason No. 5: Misinformation 

Countless acres are being held in "cold storage" by land speculators hoping 
for still higher prices tomorrow than their land would fetch today. (Some of 
these speculators are syndicates formed for the express purpose of land specu­
lation: others are estate owners sitting tight for still bigger capital gains on 
their property, or farmers more interested in land prices than in crop yields.) 
This speculation is the No. 1 reason for expecting that great quantities of land 
will come on the market when the speculators decide prices can go no higher, 
so it is the No. 1 reason you can be sure supply will eventually overtake de­
mand and bring prices down. (Outside Montreal, for example, the Star found 
that speculators were holding 610,000 acres—eight times as much land as the 
city's booming growth can use before 1970.) 

Countless acres now being developed will not be ready for homebuilding for 
another year or more. For example, the first 209 lots in the great Marin Bay 
project north of San Francisco did not go on sale until this month—four years 
after the land was bought by the developers. 

Land development takes so long that the supply of land ready for home-
building responds slowly to the stimulus of high prices, but it responds mas­
sively * In Florida, for example, F O R T U N E found that more land is being 
developed right now than today's fastest-in-the-nation rate of population growth 
can absorb before 1980. When all this land hits the market, something is bound 
to happen to the sky-high land prices that invited overdevelopment. 

Countless acres are being withheld from economic use today by communities 
deliberately using wasteful zoning requirements, wasteful street improvement 
requirements (see page 171), and wasteful building code requirements to keep 
out tract builders and small homcbuyers whose children would cost ihe town 
more to educate than their parents would pay in taxes. 

These towns hope these 'snob' requirements will one day attract upper-class 
residents who will pay high taxes, support local merchants handsomely, and 
send their few children away to school. This is a sort of municipal land specu­
lation on a grand scale. How much longer it can continue is an open question, 
for two reasons: 1. The courts may not always agree that the health and safety of 

the people necessitate two-acre lots, 16" truss spacing, worse-than-
useless house traps, rigid-conduit wiring, and local streets wider 
than the transcontinental Lincoln Highway 25 years ago. and 
2. The towns themselves may vote out the restrictions when 
enough local landholders are tempted by the higher land prices 
they could otherwise get. One New Canaanite has already carried 
his protest to the Supreme Court, arguing he could get $250,000 
more for his acreage if his four-acre zoning were voided. 

Countless underused acres arc bypassed because they are broken up into 
holdings too small for economical development (unless, of course, all the small 
owners agree to sell at once). Says Dave Bohannon's righthand man Ron 
Campbell: "Trying to get a big enough piece to develop is a nightmare." Often 
the land needed to integrate a tract is tied up in an estate and the heirs arc scat­
tered or divided. So Nate Manilow and Phil Klutznick had to go out 30 miles 
from the Chicago Loop to start Park Forest: Bill Levitt had to go 16 miles from 
Philadelphia and 15 miles from Trenton to start Levittown, N . J.; Frank Sharpe 
had to go ten miles from Houston to start Sharpestown. 

Billions of dollars worth of land is bought and sold without either party 
having anywhere near enough market facts to support his price judgment. 
Both buyer and seller must grope to decisions by hunch and by guess, for 
America's biggest industry must get along with more inept and inadequate 
statistics than any other industry. The federal government spends more money 
for market research on peanuts than for market research on land and housing. 
Few communities compile even such simple statistics as die number of lots 
subdivided each year. Nobody keeps a running inventory of unsold lots; nobody 
publishes the price at which sales are actually made. So scarcity is exaggerated 
and prices are inflated by professional optimists spreading inside dope that can­
not be checked. 

*"The dynamic process of overcx-
pansion seems to work something like 
I his," Professor GafTney wrote in 
Laid. 

"High prices over the long period 
required for the response ultimately 
stimulate more new supply than the 
demand can absorb. 

"Supply responds very slowly bc-
cause the process of converting land 
to urban use involves many steps by 
several slowly moving, poorly co­
ordinated, frequently reluctant, and 
sometimes downright obstructive pub­
lic and private agents and because it 

usually takes land holdouts a long 
time to release and then develop most 
of the sites for actual service. 

"Say a new state-financed freeway 
begins the process of bringing farm­
land into an urban market. Besides 
transportation, the land needs water, 
sewers, telephones, gas, electricity, 
schools, tire and police protection, etc. 

"Many ume-consuming steps must 
be taken to extend these several 
services from trunklincs out through 
forks and branches to the ultimate 
distributive tracery that finallv brings 

service to each parcel of land. 
Governments and utilities must de­
cide tO extend their lines and net­
works to individual parcels. Land­
holders must decide it is time to re­
ceive them—that usually means sub­
dividing, dedicating lands for streets 
and easements for utilities, often pay­
ing for part of the utility extensions 
and street improvements, and per­
haps being annexed and saddled with 
municipal taxes. The landholder to­
day must decide also that his income-
tax position is favorable for a sale. 

"It would he nice for each party 
involved if all the others would com­
mit themselves to development before 
he did—or at least when he docs. 
Then he needs only pluck the ripe 
fruit from the tree, instead of under­
going years of risk, interest, depre­
ciation, and obsolescence while he 
waits for complementary investments 
to help his own pay out. The situ­
ation lends itself to a long impasse of 
al'ier-you-my-dear-Alphonsc. At every 
stage, there is inertia, nostalgia, fear, 
bargaining, and jockeying." 



 



In Indianapolis, thanks to these maps, 
land ripe for housing is easy to spot 

The Indianapolis Metropolitan Planning Commission and its smart 
young Executive Director Calvin Hamilton are pioneering a brand 
new idea to keep the suburbs from sprawling. 

In a special study for HOUSE & HOME, they have mapped all the 
open land inside the city and all the open land right around the city 
that is now ripe and ready for housing development. 

"This is the best thing I've seen yet," said Realtor Robert E. Walker, 
past president of the Indianapolis Realtors: "None of us had any idea 
so much vacant land is available close-in until this map let us see it 
all at a glance." Inside the city (black on the big map) the planners found 4.381 acres 

(nearly seven square miles) of unused level land zoned for homes, about two-
thirds of it in 13.503 fully improved vacant lots. About 1,200 of these vacant 
lots are concentrated in a by-passed downtown neighborhood (see smaller map) 
where raw land is still available in plots as big as 23 acres and where a 32-block 
area (mostly vacant lots) is now being cleared and rcplatted in wider lots for 
redevelopment with single-family houses and a few apartments. 

Right around the edge of the city the big map revealed 79,000 acres 
available for housing development inside the urban development boundary line 
that the Planning Commission is promoting. (The degree of availability varies, 
of course. Some owners don't want to sell; others who want to sell are asking 
exhorbitant prices.) These 79,000 acres, shown in light grey on the big map, 
add up to more land than Indianapolis can absorb in 35 years at the present 
rate of growth. 

Hamilton hopes these maps will bring more of this close-in land 
onto the market at prices builders and developers can afford to pay. 

"The maps will show everybody that there is plenty of land, so there 
is no reason why developers should pay crazy prices and no reason 
why speculators should expect to get crazy prices," he says. But Hamil­
ton knows that tax pressure would make it harder for speculators to 
hold land underused, so he sent a copy of the map to the county 
assessors with a covering letter suggesting that "land taxation policies 
might be reconsidered to encourage the development of this vacant 
land readily accessible to our community facilities." 

In another letter sent with the smaller map to individuals interested 
in urban development he said: •These left-over areas should be fully developed in order to utilize our capital 

investment in community services to the maximum extent. Urban growth 
should be discouraged from going into the hinterland until present community 
facilities are fully utilized. . . . I t is earnestly hoped that this [mapj will 
encourage the early development of these vacant areas." 

The map has already stimulated the Indianapolis Board of Sanitary 
Commissioners to step up their program for extending sewers through­
out the proposed development areas. In recent years Marion County 
has been building the equivalent of a new town of 2,500 population 
every two years on septic tanks, and many homebuyers who had spent 
$600 to $800 for septic tanks have balked at paying an added $1,000 
to $1,200 assessment later to connect their houses to intercepting 
sewers. T n e m a P a l s o shows how land has been zoned for industry (dark grey) all 

around the city, partly to give each suburban township an adequate industrial 
tax base, partly to provide local jobs in each area and so minimize travel-time 
to work. 

Outside the development line, Hamilton would favor ten-acre zoning and 
low taxes to reserve the land for farming. 

continued 
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Our great-grandfathers showed better sense than we do when they 
planned their village streets. In all the show towns of our past—in 
Williamsburg, in Charleston, in Nantucket, in Salem (see photo 
above)—even the stateliest homes stand only a few feet back from 
the tree-lined sidewalks. This left most of the lot for pleasant walks 
and gardens in the rear. 

Wisely used, an 8,000 sq f t lot with privacy planting and fencing is 
quite big enough to let middle-income families get almost as much 
enjoyment of outdoors as the rich can get from acres of land, for 
nobody can actually use more than a few square feet. And a 10,000 
sq ft lot is more land than most men want to keep up when they have 
to cut their own grass and tend their own flowers. 
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Land in good locations is too precious 
to waste on useless, archaic setbacks 
The one worst way to waste a small lot is to center the house on the 
site and cut the already small ground area into four smaller pieces, each 
too small to be much good to anybody. But that kind of land waste 
is just what the archaic setback rules require in most suburban towns. 

This kind of site planning may be fine for big estates where you 
drive half a mile from the gatekeeper's lodge to the mansion. It may have 
been all right for suburban living 50 years ago, when the family used 
the front porch and the front yard, leaving the back yard for clothes­
lines, garbage pails, and stables. But it makes no sense at all for the 
way suburbanites want to live in this age of patios, rear living, garbage 
disposers, clothes dryers, and two-car garages. Says Max Wehrly of 
the Urban Land Institute, "The front yard is an anachronism." Nobody 
uses the front yard, and it is high time every community changed its 
setback rules to recognize that obvious fact. 

But today many a tract house on a tiny lot must be set 44' back 
from the sidewalk because: 

1. Not content with requiring local streets wide enough for moving 
traffic between cars parked on both sides, most towns require olT-
street parking in front of the garage, so the garage must be set 22' 
back from the walk; 

2. On a 60' or 70' lot with 5' sideline setback there is no room 
for a two-car garage alongside the house, so the house must be 
set back another 22' (unless it is a split level) to put the garage 
in front. 

If the house itself is 32' deep (today's most economical and desirable 
depth), the rear windows will be 76' from the street, leaving only 44' 
of usable depth for gardening and rear living on a 120' depth! This is 
not much more usable outdoor space than the Swedes get for row 
houses on 40'x60' lots with the fronts flush with the sidewalks. I t is 
only a fraction of the usable space the Danes get for detached houses 
on 60'xl00' lots with the building set close to the street right up to 
the lot line on one side. 

There is no good reason why one-fifth of a 60'xl20' lot should 
he wasted to provide guest-parking in front of the garage. 

There is no good reason why the garage should not he permitted 
right close to the sidewalks. /.<» ingeles allows this on hillside 
lots, and the effect is much pleasanter. for the garages give some 
degree of privacy to the frontyards at the same time they make 
the frontyards smaller. 

There is no good reason why each house should mtt he huilt 
flush with its htt line on one side and its garage flush with the lot 
line on the other side. The garage makes a better buffer between 
houses than the 10' of wasted land most suburbs now require. That 
is what was done at Radburn 33 years ago, and Radburn is still 
recognized all over the world as one of the half-dozen finest 
examples of good land use, 
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Sky-high land prices were no problem 
in America until quite recent times 
The Dutch bought Manhattan Island from the Indians for $24-worth 
of baubles. Most colonies just took their lands free for nothing. We 
bought Louisiana, Arkansas, Missouri, Iowa, Minnesota, Oklahoma. 
Kansas. Nebraska, the Dakotas. Montana, and most of Colorado and 
Wyoming from Napoleon in 1803 for $15 million. We bought all 
Florida from Spain for less than you would have to pay for Key 
Biscayne today. We gave Mexico $15 million for California and most 
of seven other states. Seward paid Russia $7 million for Alaska, and 
many Senators thought he paid too much. 

What the government got for so little it gave away almost free 
(unless some earlier government had already given it away in princely 
grants often exceeding 100,000 acres). We gave the railroads millions 
of acres free to make it worth capital's while to open up the West. We 
homesteaded 160 acres of good land free to anyone who would take 
it up and live on it. 

Within the memory of men now living, land outside our cities had 
almost no price beyond the cost of clearing it; and even on Manhattan 
Island corner lots sold in our grandfather's time for less than the price 
of a front foot today. 

So it is small wonder that America has given so little thought to 
developing a constructive land policy to moderate land price inflation. 



Unless land inflation is corrected soon, 
the consequences could be very serious 

Many of America's biggest panics and depressions were touched off 
by over-speculation in land and a bust in land prices that carried 
hundreds of banks and other lending institutions down with it. 

The panic of 1836 came with the collapse of the land boom along 
the new canals. The panic of 1857 came with the collapse of the land 
boom along the new railroads; so did the panic of 1873. And the 
80% drop in land prices that started late in the Twenties played a 
bigger part in the bank failures of 1932 and 1933 than the 89% fall 
in the price of stocks from the 1929 peak. 

A land bust in the Sixties could be even more serious if nothing is 
done quickly to check the inflation, because this land boom is blowing 
up to such monstrous size. Paper prices for land now total close to 
half a trillion dollars—nearly twice the national debt, more than six 
times the federal tax revenue, nearly twice today's price of all listed 
stocks, more than twice the resources of all our commercial banks. 

If this bubble can be deflated quickly and now, little harm will be 
done. The speculators will lose their unearned paper profits, but that 
is about all. 

But 

I f we postpone the correction until much more of the land has been 
sold and covered with buildings mortgaged at prices that cannot be 
sustained, the credit structure of the country will be deeply involved, 
as it was before 1932. 

So it is high time everyone recognized the need of thinking out 
coherent land policies that will put a firm land price foundation under 
our prosperity. No economy can be sound and stable as long as its 
biggest asset is careening up and down on a $500-billion roller coaster. 

For 350 years our only land policy has been to give the public 
domain away free or almost free to anyone who would take it and then 
let him make as much money out of it as he could. This may have 
been all very well for a frontier nation with nearly two billion acres 
of wilderness to tame. But a highly industrialized and urbanized nation 
like America today needs a more positive policy to bring some order 
into the confusion our past lack of land policy is creating. 

Today the misuse and overpricing of land add up to a national 
problem and a national danger of the utmost seriousness, but nobody 
is talking about it, nobody is thinking about it, nobody is worrying 
about it, and nobody is looking for even a short-term answer, let alone 
a long-term solution. 

In fact, to quote the report of the HOUSE & H O M E Round Table on 
money and inflation ( H & H , Jan), nobody even seems to know the 
problem exists except the homebuilders it is helping to price out of 
the market. 

Letting this land-price inflation price America's biggest industry out 
of the market is bad enough by itself, for a cutback in homebuilding 
throws more men out of work than a like cutback in autos, or steel, 
or oil. But . . . 



How can we form any sound national policies 
without giving thought to a policy for land? 

How can we have a sound, sense-making-anti-inflation policy without paying 
careful heed to the most runaway inflation of all? 

How can we have sense-making tax policies—local, state, and national— 
without collecting enough taxes on our principal form of wealth—the 
only form of wealth whose use would be stimulated by higher taxes 
instead of curtailed? There would be little need or pressure for 
federal grants-in-aid for education, medical care, slum clearance, 
public housing, etc, if local governments were making better use of 
their exclusive power to tax land. 

How can we have a sense-making farm policy without first giving careful 
thought to the top-heavy capital cost of farm land and adopting a 
sound land policy for farms? At today's land prices it takes a $20,000 
investment to create one job on a good farm. If the farm problem is 
how to reduce farm acreage and how to get marginal farmers moved 
off their poor farms into industry, perhaps the best farm program 
would be to offer these marginal farmers up to $60 an acre to buy 
back and retire permanently up to 60,000,000 acres of not-too-pro­
ductive land that was actually farmed this year. 

How can we have a sense-making urban renewal program without first 
thinking through the problem of slum price inflation and adopting a 
sound land policy to rationalize urban land prices? Today most cities 
are subsidizing slums by undertaxation and discouraging improvements 
by overtaxation; and the federal government is making things worse 
by 1) letting slumlords take big depreciation write-offs on buildings 
that cannot possibly depreciate any further and 2) putting up land-
purchase subsidies for redevelopment that push slum land prices 
still higher. The hundreds of millions these write-downs cost were 
supposed to be subsidies to give slum dwellers better homes, but they 
have been used as subsidies to make slum owners richer (see page 140). 

How can we hope to have a scandal-free highway program without giving 
thought to what land for the highway should cost and what the high­
way program would do to land prices along the routes? Some highways 
are enriching landowners along the way with a windfall bigger than 
the whole cost of the road. The canny Dutch froze the price of land 
along the route first. We, on the contrary, are buying the right of way 
for many times what the land could have sold for without the highway 
program to inflate its price. 

How for that matter, can we have a successful foreign policy until we 
recognize that on every continent except Australia the land problem 
is a critical issue ready-made for Communist exploitation—including, 
specifically, in Cuba, in Egypt, in Iran, in Iraq, in India, in black 
Africa, in much of South America? 

Contrariwise, how can we have a realistic policy for the satellite 
states until we recognize that Communism is being entrenched in 
the rural districts of East Germany, Hungary, Poland, and Rumania 
by the confiscation of the great estates and the redistribution of the 
land among the peasants. It would be still more strongly entrenched 
if the Reds were not foolishly trying to force the new peasant owners 
to pool their new land holdings in big cooperatives. 



The misuse and underuse of land and the evils of uncontrolled 
land speculation are urgent problems all over the world. 

In this country the most direct and immediate dollar loser 
from these abuses is the housing industry, so the housing 
industry has the biggest stake in their correction, the biggest 
reason to study tlie problem in depth, the most to gain by 
promoting the adoption of sound planning and taxation policies 
to encourage better land use. 

So the next 18 pages will give you a quick rundown on the 
land problem at home and abroad, reviewing the development 
of land policy over the years and reporting some of the solu­
tions that are being suggested and tried today. 

For so great a problem there is no one, there is no quick, 
there is no easy solution. 

Part of the answer is better planning; part of the answer 
is better zoning; part of the answer (in special cases) is govern­
ment acquisition: part of the answer is broader ownership; 
part of the answer is a complete overhaul of the tax system, 
local, state, and national. 

No one answer will avail alone. But HOUSE & HOME agrees 
with the rising chorus of expert opinion that the first point of 
attack should be to ease the too-heavy tax burden on houses 
and other improvements, multiply the too-easy tax load on 
unimproved land, and make the unearned increment in land 
prices provide much more of the tax money needed to provide 
the highways, streets, water, sewers, and schools without which 
unimproved land would be neither livable nor saleable. 
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Two years ago HOUSE & H O M E said land speculation is Public Enemy No. 1 
of the homebuilding industry and the homehuying public 

Winston Churchill said it much better 
and stronger forty years ago. Said he: 

"Land monopoly is not the only monopoly, but it is by far the greatest 
of monopolies—it is a perpetual monopoly, and it is the mother of all 
other forms of monopoly. 

"Unearned increments in land are not the only form of unearned 
or undeserved profit, but they are the principal form of unearned 
increment, and they are derived from processes which are not merely 
not beneficial, but positively detrimental to the general public. 

"Land, which is a necessity of human existence, which is the original 
source of all wealth, which is strictly limited in extent, which is fixed 
in geographical position—land, I say, differs from all other forms of 
property, and the immemorial customs of nearly every modern state 
have placed the tenure, transfer, and obligations of land in a wholly 
different category from other classes of property. IDid you ever stop 
to wonder why property in land is called "real" and why land cannot 
be "personal" property? See page 128.] 

"Nothing is more amusing than to watch the efforts of [the land] 
monopolists to prove that other forms of property and increment are 
similar in all respects to land and the unearned increment on land. 

"They talk of the increased profits of a doctor or a lawyer 
from the growth of population in the town in which they live. 
They talk of the profits of a railway, from the growing wealth 
and activity in the districts through which it runs. They talk 
of the profits from a rise in stocks and even of the profits 
sometimes derived from the sale of works of art. 

"But see how misleading and false all these analogies are. 
The windfalls from the sale of a picture—a Vandyke or a 
Holbein—may here and there be very considerable. But pic­
tures do not get in anybody's way. They do not lay a toll on 
anybody's labor: they do not touch enterprise and produc­
tion; they do not affect the creative processes on which the 
material well-being of millions depends. 

" I f a rise in stocks confers profits on the fortunate holders 
far beyond what they expected or indeed deserved, neverthe­
less that profit was not reaped by withholding from the com­
munity the land which it needs: on the contrary, it was reaped 
by supplying industry with the capital without which it could 
not be carried on. 

" I f a railway makes greater profits it is usually because it 
carries more goods and more passengers. 

" I f a doctor or a lawyer enjoys a better practice, it is 
because the doctor attends more patients and more exacting 
patients, and because the lawyer pleads more suits in the 
courts and more important suits. At every stage the doctor 
or the lawyer is giving service in return for his fees. 

"Fancy comparing these healthy processes with the enrich­
ment which comes to the landlord who happens to own a plot 
of land on the outskirts of a great city, who watches the 
busy population around him making the city larger, richer, 
more convenient, more famous every day. and all the while 
sits still and does nothing. 

"Roads are made, streets are made, services arc improved, 
electric light turns night into day. water is brought from 
reservoirs a hundred miles off in the mountains—and all the 
while the landlord sits still. Every one of those improvements 
is effected by the labor and cost of other people and the 

rate payers. To not one of those improvements does the land 
monopolist, as a land monopolist, contribute, and yet by every 
one of them the value of his land is enhanced. He renders 
no service to the community, he contributes nothing to the 
general welfare, he contributes nothing to the process from 
which his own enrichment is derived. 

"While the land is what is called 'ripening' for the un­
earned increment of its owner, the merchant going to his 
office and the artisan going to his work must detour or pay 
a fare to avoid it. The people lose their chance of using the 
land, the city and state lose the taxes which would have 
accrued if the natural development had taken place, and all 
the while the land monopolist has only to sit still and watch 
complacently his property multiplying in value, sometimes 
many fold, without either effort or contribution on his part! 

"But let us follow the process a little further. The popula­
tion of the city grows and grows, the congestion in the poorer 
quarters becomes acute, rents rise and thousands of families 
are crowded into tenements. At last the land becomes ripe 
for sale—that means that the price is too tempting to be 
resisted any longer. And then, and not until then, it is sold 
by the yard or by the inch at ten times, or 20 times, or even 
50 times its agricultural value. 

"The greater the population around the land, the greater 
the injury the public has sustained by its protracted denial, 
the more inconvenience caused to everybody, the more serious 
the loss in economic strength and activity, the larger will be 
Ihe profit of the landlord when the sale is finally accomplished. 
In fact, you may say that the unearned increment on the land 
is reaped by the land monopolist in exact proportion, not to 
the service, but to the disservice done. It is monopoly which 
is the keynote, and where monopoly prevails, the greater the 
injury to society the greater the reward to the monopolist. 

"This evil process strikes at every form of industrial activity. 
The municipality, wishing for broader streets, better houses, 
more healthy, decent, scientifically planned towns, is made 
to pay more to get them in proportion as it has exerted itself 
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"We have an umeformed 

and vicious land system. 

Our system of 

local taxation today 

is vicious and wasteful— 

a harsh burden on the poor 

and an impediment 

to enterprise and progress." 

to make past improvements. The more it has improved the 
town, the more it will have to pay for any land it may now 
wish to acquire for further improvements. 

"The manufacturer proposing to start a new industry, 
proposing to erect a great factory offering employment to 
thousands of hands, is made to pay such a price for his 
land that the purchase price hangs around the neck of his 
whole business, hampering his competitive power in every 
market, clogging him far more than any foreign tarilT in 
his export competition, and the land price strikes down 
through the profits of the manufacturer on to the wages of 
the workman. 

"No matter where you look or what examples you select, 
you will see that every form of enterprise, every step in ma­
terial progress, is only undertaken after the land monopolist 
has skimmed the cream off for himself, and everywhere today 
the man or the public body that wishes to put land to its 
highest use is forced to pay a preliminary fine in land values 
to the man who is putting it to an inferior use, and in some 
cases to no use at all. All comes back to the land value, and 
its owner is able to levy toll upon all other forms of wealth 
and every form of industry. 

"A portion, in some cases the whole, of every benefit which 
is laboriously acquired by the community increases the land 
value and finds its way automatically into the landlord's 
pocket. If there is a rise in wages, rents are able to move 
forward, because the workers can afford to pay a little more. 
If the opening of a new railway or a new tramway, or the 
institution of an improved service or a lowering of fares, or 
of a new invention, or any other public convenience affords 
a benefit to the workers in any particular district, it becomes 
easier for them to live, and therefore the landlord and the 
ground landlord, one on top of the other, are able to charge 
them more for the privilege of living there. 

"Some years ago in London there was a toll bar on a bridge 
across the Thames, and all the working people who lived on 
the south side of the river had to pay a daily toll of one 

 

 

penny for going and returning from their work. The spec­
tacle of these poor people thus mulcted of so large a pro­
portion of their earnings appealed to the public conscience, 
and agitation was set on foot, municipal authorities were 
roused, and at the cost of the rate payers the bridge was 
freed and the toll removed. All those people who used the 
bridge were saved sixpence a week, but within a very short 
time rents on the south side of the river were found to have 
risen about sixpence a week, or the amount of the toll which 
had been remitted! 

"And a friend of mine was telling me the other day that, 
in the parish of Southwark, about £ 3 5 0 a year was given 
away in doles of bread by charitable people in connection 
with one of the churches. As a consequence of this charity, 
the competition for small houses and single-room tenements 
is so great that rents are considerably higher in the parish! 

"Al l goes back to the land, and the land owner is enabled 
to absorb to himself a share of almost every public and every 
private benefit, however important or however pitiful those 
benefits may be. 

" I hope you will understand that, when I speak of the land 
monopolist. I am dealing more with the process than with 
the individual land owner who, in most cases, is a worthy 
person utterly unconscious of the character of the methods 
by which he is enriched. I have no wish to hold any class up 
to public disapprobation. I do not think that the man who 
makes money by unearned increment in land is morally worse 
than anyone else who gathers his profit where he finds it in 
this hard world under the law and according to common 
usage. It is not the individual I attack; it is the system. It 
is not the man who is bad: it is the law which is bad. It is 
not the man who is blameworthy for doing what the law 
allows and what other men do; it is the State which would 
be blameworthy were it not to endeavour to reform the law 
and correct the practice. 

"We do not want to punish the landlord. We want to 
alter the law. 

continued 
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Land paid all the 
costs of government 
in England 
until fairly recent times 

There was no private ownership of land in England in the days 
of bad King John and Magna Charta. Every acre of England 
belonged to the king, which was the medieval way of saying all 
land belonged to the public domain. It was public or "royal" 
property. 

That's why we call it "real estate"—the old spelling of regal or royal; and 
that's why land can never be your "personal" property. (Did you think it 
was called real because all other property is unreal or imaginary?) 

That's why in English law there is no such word as "landowner;" the word 
is "landholder." which means a man who holds the land but does not own it. 
(That's where our word "freeholder" corner from.) 

That's why we use the same word "title" to mean a title to land and a title 
of nobility. The king granted both titles, and usually a title to land went 
with a title of nobility: for example, the title Earl of Sussex carried with it 
title to all the land in Sussex, which the earl then parceled out on similar 
terms to lesser lords. 

That's why the constitution of New York state still spells out clearly 
(Section I , Paragraph 10) that "The people of the state possess the original 
and ultimate property in and to all lands within the jurisdiction of the state." 

In medieval times the king granted title 
to portions of his royal domain, but he 
did not grant it for nothing, nor did he 
grant it for keeps. He granted title in 
return for a big yearly rent called feudal 
dues—a rent so big that the revenue from 
land alone met all but a small part of 
the budget. This yearly rent was much 
too high to be paid in money in an 
economy where coin was scarce and pa­
per currency unknown, so the rent was 
paid in kind. For example, the Earl of 
Sussex paid his rent 1) by taking on all 
the local costs of government, like pre­
serving law and order in his county and 
maintaining the highways and 2) by as­
suming his lull share of the national de­
fense budget and sending so many thou­
sand fully equipped archers, men-at-arms, 
and knights to fight for the king when 
needed, paying all their expenses in the 
field for up to 40 days a year. In addi­
tion, each lord paid a small amount of 
cash money each year to retain his lands, 
and made extra cash payments upon oc­
casion. When the lord died, his oldest son 
had the right to succeed to the title when 
he came of age, but only upon making 
a substantial extra payment to renew the 
lease, so to speak. Until the heir was 21, 
the king took over the land and most of 
its income. If the lord died leaving only 
a daughter, the king took back the lands 
and granted them to someone else (usu­
ally for a sizeable consideration), but 
the new owner had to marry the dead 
lord's daughter as part of the deal. About 
a quarter of the land was held by the 
church which was expected to use its 
income from the land to support what­
ever scanty social services were then 
available, like almshouses, pesthouses, 
and a few schools. Population was sparse 
—less than 3,000.000 where 40,000,000 
live today—so most of the land was va­
cant and any villager could use it for 
grazing. This vacant land was known as 
the commons, because it was for the 
common use of all the people. The king 
paid his own expenses and the expenses 
of his court with the income from the 
lands he kept for himself. 

In brief, practically all the costs of 
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government were met by the medieval 
equivalent of a very heavy tax on land. 
This was true as late as 1600. when all 
the money for local government and 
81.5% of the traceable money for the 
national budget came from land (includ­
ing all the money Queen Elizabeth I got 
by taking back the lands of such big 
holders as the Duke of Norfolk and the 
Earl of Arundel and granting their lands 
—for a price—to someone else). 

But all this was changed after the civil 
war that cost King Charles 1 his head 
and thereafter made parliament supreme. 
Says Dr Gilbert Slater in the report of 
the 1913 Land Enquiry Committee: 
"'After 1660 power was monopolized by 
the big landlords." Parliament could best 
be described as a landholders' conven­
tion. Only great landholders sat in the 
House of Lords; only landholders could 
be elected to the House of Commons, 
and only landholders could vote for 
Members of Parliament. 

So guess what! 
For the next 150 years this convention 

of landholders voted bigger and better 
tax relief for land and bigger and better 
property rights for landholders, relieving 
them of all feudal dues and passing some 
4.000 "enclosure acts" to let big landlords 
fence in as private property, almost free 
for nothing, the common lands that had 
always belonged to everybody. The Duke 
of Sutherland grabbed off 1.358.546 
acres, the Duke of Buccleuch 459.108. 
the Earl of Breadalbane 438,358, the 
Duke of Devonshire 196,665, the Mar­
quess of Lansdowne 142,916, etc. (This 
fencing-in of the commons is one reason 
so many Englishmen came to America 
seeking new lands in the 17th and 18th 
centuries.) 

In 1600 almost all the cost of govern­
ment—local and national—was paid by 
taxes (or ground rent, if you prefer) 
on land. By 1800 rural land, as land. 
Wta completely tax exempt in England. It 
is still tax exempt today. Only the in­
come or rent is taxable; if there is no 
income or rent there is no tax; idle land 
and unused property pays nothing at all. 

Land speculation and 
land taxation 
are hot political issues 
in England again today 

'The good Lord has belatedly remembered the Labor Party and given 
them a prize rallying cry," T I M E ' S London Bureau cabled. 

The president of the Royal Institute of British Architects, Sir Basil 
Spence, helped the good Lord give Labor the issue. He opened the Insti­
tute's convention with a blistering attack on land speculators for 
"making our precious land a gambling casino, cornering the limited 
supply of building land, and holding the community up to ransom." 
Said he: "The money that should be going into better architecture and 
higher standards is being taken by people who have contributed nothing 
to the building process. This speculation has grown to the dimensions 
of a public scandal and threatens to make good planning prohibitively 
expensive." 

Labor Leader Hugh Gaitskell snapped up the issue the very next 
day, alleging "a colossal scandal" and "a shocking and outrageous rise 
in the cost of land for building, all for the benefit of land speculators 
. . . a very ugly and unwholesome situation." 

"People are beginning to realize what is happening and are getting 
angry about i t ," Gaitskell continued in a later speech. "There is a 
powerful case for the local authorities acquiring the freeholds in the 
land which is to be developed. There is also much to be said for other 
fiscal measures, such as a tax on site values, a tax on capital gains, or 
the imposition of a development charge." 

Next the London Times reported that the Tory government is at 
work on "plans to discourage land speculation." and Liberal MP Donald 
Wade made it a three-party uproar by demanding "a modified form of 
site-value taxation. Speculators are deliberately holding back land for 
development, and land is changing hands at increasing prices without 
any building taking place." 

Land taxes were the hottest political issue in England 50 years ago, 
when Winston Churchill made his famous Edinburgh speech reprinted 
on page 126. The Liberal Party won the bitter election of 1910 
on a land-tax platform, but the big landholders in the House of Lords 
defined the popular mandate and stalled the reform—even though the 
king threatened to create enough new landless peers to give land 
reform a majority. 

Then came World War 1 and land reform was forgotten. The Liberals 
lost their party identity in a coalition government with the Conserva­
tives, who were anti-land tax. After the war the Labor Party took the 
Liberals' place as the second big party, and Labor wanted Socialism 
with government ownership instead of land-tax reform with private 
ownership. 

continued 
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Other countries are trying five ways to stop 
the abuse of private ownership of land 

L The Communist 
countries did it by 

executing 
the landowners. 

The Bolsheviks killed off or chased out most of the big landowners in Russia 
40 years ago and starved most of their middle-sized landowners to death 30 
years ago. They eliminated the satellite and East German landowners in 1945. 
The Chinese Reds are still busy killing off their landlords, either by starvation 
or by shooting them in the back of the head. 

This kind of land reform has not been a success on the Russian farms, 
although in the Russian cities it seems to have worked fairly well for everyone 
except the dead landowners. In the cities it has permitted more orderly land 
planning than any US city can hope to get as long as thousands of landowners 
can profiteer on every public improvement and hold up every effort to assem­
ble big enough land parcels for large-scale rebuilding. It has permitted more 
orderly land planning than you can find anywhere in Western Europe except 
Rotterdam and Le Havre, in both of which cities all the downtown area was 
taken over by the government after it was leveled by wartime bombing. 

On the farms the Communists seem to have thrown out the baby with the 
bath water; ie, they have thrown out what was good in private ownership 
along with what was bad. They threw out a lot of landowners who were living 
high on their rents without doing enough to earn them, but they have failed 
to set up a substitute system that would stimulate the good management and 
the hard work you see on American farms. The Russians are ashamed of 
their farm failure and try to keep visitors from seeing it; but a cultural 
exchange of American farmers in 1958 reported that it takes 200 peasants 
on a mechanized cooperative farm to do the work ten men would do here. 
And the lag in farm production is one of Khrushchev's big headaches. 

2. Other countries are They are expropriating the big landowners peacefully (with or without equal 

redistributing land 
more humanely. 

compensation) and redistributing the land to small owners who are expected 
to farm it themselves. For example: 

C U B A is trying to force idle land into use by breaking up the big estates 
and dividing them up among the peons. That is one big reason Castro is still 
popular despite all the mistakes he has made, and James Reston reports in 
the New York Times that: "In the other Latin American republics there is a 
great deal of popular support for Castro's land reform." 

E G Y P T is likewise breaking up the big holdings and parceling them out in 
small pieces to the fellahin. That is one big reason Nasser is still in power there. 

IRAN'S handsome Shah is giving big pieces of his own vast estates to the 
peasants who work them, hoping his example will inspire some of the other 
big landowners to do likewise. Today 300 families own all the land in Iran, 
which is twice the size of Texas. The 300 families count their wealth, not in 
acres, but in villages. The other 15 million people in Iran are landless and 
most of them have very little property to worry about in case of a Communist 
take-over. 

MEXICO has broken up many great haciendas since the revolution. 

I T A L Y is buying up some thousands of acres to resell on easy terms to small 
holders. And perhaps the most successful land distribution program of all has 
been pushed through by Chiang Kai-Shek in Free China ( T A I W A N ) . 

Breaking up big estates into small holdings is an ancient but doubtful cure 
for the land problem. Small farms are becoming more and more uneconomic 
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and before long slip back into big estates again. The canny Dutch are working 
on just the opposite tack. H O L L A N D ' S government is pressuring farmers to 
combine their too-small properties and compensating the farmers so displaced 
with land newly empoldered on what used to be the Zuyder Zee. The D A N E S 
have built the world's most successful farm economy on middle-sized farms. 

3. Some countries are 
freezing land 

prices arbitrarily. 

Commonest method of land-price control is rent control, as applied in F R A N C E 
for nearly 50 years. This is also the worst method, for it also discourages 
maintenance and inhibits improvements. Housing in France has been decaying 
for years. 

The Dutch have rent control in the cities, but they apply direct price control 
in the country. When the Dutch extended their national freeway system thev 
took the right of way at the fixed agricultural valuation of the land. 

4. Some countries guide 
land use by purchase. 

In S W E D E N , for example, the municipal government of Stockholm bought 
ahead of the city's growth more land inside and outside the city limits than 
all the land inside the city. Most of this land was bought before World War 1; 
ie. it was bought far below today's prices. That explains why Stockholm can 
afford such wide open spaces between its suburban apartment houses. The city 
rents peripheral land to farmers until it is needed for housing. 

In H O L L A N D , almost every city over 20,000 population has a land reserve 
policy; Amsterdam alone owns some 8,300 acres ahead, partly "that the 
increase in land values may inure to the community." B R I T I S H cities are 
empowered to buy land, and some like Liverpool have long owned corporate 
estates. Land reserves are also owned by cities in G E R M A N Y , A U S T R I A , 
F I N L A N D , and D E N M A R K . Municipal acquisition of raw or blighted land on 
the outskirts is authorized by the US Housing Act of 1949, but this power has 
never been used. 

5. Some countries use 
ta\ pressure. 
For example: 

D E N M A R K imposes a perpetual 3% a year tax on increased land values. This 
is such a heavy tax that on a once-only basis it would be roughly 100%. 
Denmark taxes land at steeper rates than it taxes improvements. And Denmark 
is making the big landowners pay for the breaking-up of their own estates by 
imposing a special added inheritance tax on large land holdings. 

P A K I S T A N has imposed a special 3% tax on unused land, in order to force 
it into productive use. This was suggested to the Pakistan government by 
Charles Abrams of New York and Otto Koenigsberger of London, United 
Nations advisers on housing. 

J A M A I C A , where most of the land is owned by a few families and most of 
the people are shockingly poor, is taking advantage of its new dominion status 
to shift the whole tax load off improvements onto land, in the belief that this 
will I ) bring much more land into production to earn its carrying charges, and 
2) stimulate faster development (waterfront property with a hotel on it will 
pay no more taxes than the same land paid without the hotel). Four parishes 
have already been reassessed and put on the new tax basis and two more will 
be added every year until all 14 are covered. If the Jamaica experiment 
succeeds its example could have a profound effect in Latin America, where 
land ownership is similarly concentrated and the landless are simil. rly poor. 

The best examples of how tax pressure works can be found in A U S T R A L I A , 
N E W Z E A L A N D , S O U T H A F R I C A , and Western C A N A D A . 

continued 
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Australia and New Zealand are untaxing 
improvements to tax land values only 

"Undeniably impressive" is HHFAdministrator Norman Mason's com­
ment on the great tax-reform experiment in Australia, New Zealand. 
South Africa, and western Canada as reported by the International 
Research Committee on Real Estate Taxation. This 50-page printed-
and-illustrated report by Research Director H. Bronson Cowan says 
(Harpers, $3), among other things: 
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"Site-value taxation (ie, exempting im­
provements f rom taxation and taxing 
only the unimproved value of the land) 
reduces taxes on the majority of homes. 

"Site-value taxation reduces taxes 
where improvement values are high and 
so benefits all well improved properties. 

"Site-value taxation aids the improve­
ment of central business areas. 

"Slums and blighted areas are among 
the first to improve when a municipality 
adopts site-value taxation. The removal 
of taxes f rom improvements encourages 
the renovation of old buildings and the 
erection of new ones. The increased 
taxes on land values reduce speculation 
in slum properties. Thus new and power­
fu l forces commence to operate with re­
sults that effect a noticeable improve­
ment in such areas . . . So many new 
buildings have sprung up among the old 
ones that former slum and blighted areas 
would scarcely be considered slums today 
by American and British standards. Pop­

ulation densities (in slum areas) are 
declining." 

The report quotes the town clerk of 
Sydney. Australia as saying: "The re­
moval of rates [taxes] on buildings en­
couraged their improvement as well as 
the erection of many fine new structures. 
Something in the nature of a transforma­
tion took place . . . The major benefits 
since this tax came into force include a 
great expansion in residential, apartment, 
and industrial building . . 

The report also quotes the opinion of 
the Chamber of Commerce of Johannes­
burg (South A f r i c a ) , where land is taxed 
four times as heavily as improvements, 
that: "this system has had a great deal 
to do with the development of Johannes­
burg into the premier city of the South 
African subcontinent . . . It discourages 
sites being held vacant or undeveloped 
and encourages the owner to construct a 
better building." 

The conclusions of the International Research Committee are summed 
up as follows by Lord Douglas of Barloch, chairman of the British 
section: 

"One of the outstanding lessons of this study is that where 
local taxes are based on site values a constant pressure is exerted on 
owners of land to develop its productive capacity and. on the other 
hand, the development of land is not discouraged by attracting taxation 
on the improvements. This is so far admitted that it is sometimes said 
that taxation on site values will lead to overdevelopment. This is. 
however, a fallacy; the demand for building is not unlimited; buildings 
will simply be placed in those situations in which there is the greatest 
demand for them. In any case systems of town planning and control 
of land use are in operation everywhere, and the danger is not that 
building will not be controlled but that it will be stifled by controls." 
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Here is how site-value taxation spread 
The state of Queensland exempted houses and other improve­
ments f rom local taxation by state law in 1890; only the 
unimproved value of the land is taxed. In Brisbane a £500 
lot pays a local tax of £47 a year, or 9.4%. In addition, there 
is a graduated state tax on land holdings, scaling up to an 
additional 3%. 

The state of New South Wales followed Queensland's lead 
in 1906, but on a local option basis. Since then every local 
government but four has voted to exempt all improvements 
and tax only unimproved land values. As in Queensland, 
there is a graduated state tax on larger land holdings. 

The state of Victoria followed with enabling legislation in 
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1920. Half the municipalities in greater Melbourne have now 
voted to tax only land; so have 13 scattered towns. (The pace 
of homcbuilding in those Melbourne suburbs that tax only 
land is much faster than in the suburbs where homes are 
taxed too.) 

Western Australia began letting local governments shift 
their whole tax burden to land in 1902, and this system is now 
widely used. In addition, there is a graduated state tax on 
land, with a 50% surcharge for absentee owners. Result: it 
now costs about 9% a year to hold undeveloped land. 

The capital district of Canberra (corresponding to our 
District of Columbia) and the territory of Northern Aus­
tralia both retain ownership of all land, but rent it out on 
99-year leases. 

South Australia gave municipalities power to adopt site-
value taxation in 1893, but under severe restrictions that have 
hindered its general adoption. 

New Zealand began exempting houses and other improve­
ments f rom taxation on a local option basis in 1896. This 
plan has now been adopted by 75 of the 125 counties, 118 
of the 146 boroughs, and 12 of the 20 independent town 
districts. 

A l l cities in Natal and the Transvaal in South Afr ica either 
exempt improvements f rom any local taxation or at least tax 
land much more heavily. In Johannesburg, for example, the 
tax rate on land is four times the tax rate on improvements. 
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Many great lawgivers and economists 
have said landed property is different 

M O S E S ( 1 4 0 0 B C ) : The land shall not he sold 
forever: tor the land is Mine; for ye are 
strangers and sojourners with Me. Leviticus 
XXV. 

JOHN S T U A R T M I L L ( 1 8 0 6 - 1 8 7 3 ) : Landlords 
grow richer in their sleep without working, 
risking, or economizing. The increase in the 
value of land, arising as it does from the efforts 
of an entire community, should helong to the 
community and not to the individual who 
might hold title. 

B A R U C H SPINOZA ( 1 6 3 2 - 1 6 7 7 ) : The whole soil 
should he puhlic property. 

J O H N L O C K E ( 1 6 3 2 - 1 7 0 4 ) : God gave the world 
in common to all mankind. Whenever, in any 
country, the proprietor ceases to be the im­
prover, political economy has nothing to say in 
defense of landed property. When the "sacred-
ncss" of property is talked of. it should he re­
membered that any such sacredness does not 
belong in the same degree to landed property. 

W I L L I A M B L A C K S T O N E ( 1 7 2 3 - 1 7 8 0 ) : The 
earth, therefore, and all things therein, are the 
general property of all mankind, f rom the im­
mediate gift of the Creator. 

A D A M S M I T H ( 1 7 2 3 - 1 7 9 0 ) : Ground rents are 
a species of revenue which the owner, in many 
cases, enjoys without any care or attention of 
his own. Ground rents are. therefore, perhaps 
a species of revenue which can best bear to 
have a peculiar tax imposed upon them. 

T O M P A I N E ( 1 7 3 7 - 1 8 0 9 ) . Men did not 
make the earth. . . . I t is the value of the im­
provement only, and not the earth itself, that 
is individual property. . . . Every proprietor 
owes to the community a ground rent for the 
land which he holds. 

T H O M A S J E F F E R S O N ( 1 7 4 3 - 1 8 2 6 ) : The earth is 
given as a common stock for men to labor and 
live on. 

A B R A H A M L I N C O L N ( 1 8 0 9 - 1 8 6 5 ) : The land, the 
earth God gave to man for his home, suste­
nance, and support, should never be the posses­
sion of any man. corporation, society, or un­
friendly government, any more than the air or 
water, if as much. An individual, or company, 
or enterprise requiring land should hold no 
more than is required for their home and sus­
tenance, and never more than they have in 
actual use in the prudent management of their 
legitimate business, and this much should not 
be permitted when it creates an exclusive mono­
poly. A l l that is not so used should he held for 
the free use of every family to make home­
steads, and to hold them as long as they are 
so occupied. 

H E R B E R T S P E N C E R ( 1 8 2 0 - 1 9 0 3 ) : Equity does 
not permit property in land. . . . The world is 
God's bequest to mankind. A l l men are joint 
heirs to it. 

L E O T O L S T O I ( 1 8 2 8 - 1 9 1 0 ) : Solving the land 
question means the solving of all social ques­
tions . . . Possession of land by people who do 
not use it is immoral—just like the possession 
of slaves. 

H E N R Y G E O R G E ( 1 8 3 9 - 1 8 9 7 ) : Our primary 
social adjustment is a denial of justice. In al­
lowing one man to own the land on which and 
from which other men must live, we have 
made them his hondsmen in a degree which 
increases as material progress goes on. It is 
this that turns the blessings of material prog­
ress into a curse. 

D R S U N Y A T - S E N ( 1 8 6 6 - 1 9 2 5 ) : The (land tax) 
as the only means of supporting the govern­
ment is an infinitely just, reasonable, and equi­
tably distributed tax. and on it we will found 
our new system. The centuries of heavy and 
irregular taxation for the benefit of the Man-
chus have shown China the injustice of any 
other system of taxation. 
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Unimproved land differs in three ways 
from any other kind of private property 

L Unimproved land is the only kind of private property that the 
owner did nothing to create. He just found it ready-made (or bought 
it from someone who found it ready-made). 

2. Unimproved land is the only kind of private property whose value 
grows, not because of anything the owner does, but because of what 
thousands of other people do. Said the great Victorian economist 
John Stuart Mi l l : "Landlords grow rich in their sleep." Suburban 
land would command only a small fraction of today's price if the city 
had grown up somewhere else. 

3. Unimproved land is the only kind of private property anyone can 
own for years without doing anything or assuming any responsibility 
to maintain and protect his investment (other than paying a tax which 
is usually small and is always deductible). 

I f you invest your money in a building, your investment will 
crumble and decay within 20 years without constant upkeep. 

If you invest your money in machinery, it will be obsolete 
within 20 years. 

If you invest your money in stocks they will soon be worthless 
unless the company is well managed year in and year out. 

If you write a bestseller book, your copyright and its renewals 
cannot run longer than 56 years. If you perfect a great invention, 
your patent (which is not renewable) can run only 17 years. After 
that you have no more legal claim to your own brainchild than 
anyone else. 

But unimproved land, which was there for a million years before the 
Pilgrims landed, will still be there a million years after you are dead, 
regardless of what you do or do not do about it. 

The moral foundation for private property rests on our belief 
that in a free society every man owns himself and therefore is entitled 
to own whatever he himself creates. This foundation is very shaky 
indeed under the private ownership of unimproved land (unless, of 
course, the owner performs at least some of the essential functions 
of the land developer, who is surely worthy of his hire). That is why 
moralists and law givers from Moses to Jefferson and Lincoln have 
questioned any man's right to hold more land than he can use. 

By definition, unimproved land is land whose owner has done 
nothing to earn a profit. So it is a strange paradox that our laws not 
only give private ownership of land all the protection they give the 
private ownership of other property; they go further than that to give 
the ownership of unimproved land the most favorable possible tax 
treatment and greater permanence-without-effort-than any other form 
of private property. 

continued 



Land speculation gets a better tax break 
than any other kind of business activity 

Ours is a tax-activated, tax-accelerated, tax-directed, tax-dominated 
economy. Every business decision must be checked and rechecked 
against its tax consequences. Tax exemption is the No. 1 reason 5 3 4% 
F H A mortgages cannot compete with 4% municipal bonds; 52% tax-
deductibility is why corporations can afford 8% interest easier than 
homebuyers can afford 4%. Tax allowances for depreciation make 
apartments a tempting investment even if they lose money. And many 
builders, alas!, find it much more important to get a good tax adviser 
than to get a good architect! 

Almost everything is overtaxed. Incomes are overtaxed beyond the 
point of diminishing return. Corporation profits are so overtaxed that 
small business is in big trouble and many a big business must depend 
on accelerated depreciation. Good homes are overtaxed. Homebuilding 
is overtaxed; nearly 600 hidden taxes inflate construction costs, and 
some tax experts say all these taxes add up to one-third the cost of 
building! 

But land as land is hardly taxi-d at all (set' page 138). 

Under our tax system, said F O R T U N E ten years ago. it is no longer 
possible for anyone to get rich by hard work. The income tax has killed 
that great American dream that brought millions of eager workers to 
our shores and inspired the conquest of a continent. The harder a man 
works today the more of his earnings the Government takes. From the 
hardest and smartest workers the Government takes up to 9 1 % of 
what they earn. 

But our tax system—local, state, and national—gives land specula­
tion so many special breaks that land speculation has been by far the 
easiest way to get rich. : i : So since World War 2 land speculation has 
made more millionaires than any other form of business or investment. 

Said the first Marshall Field, who made most of his $100 million 
fortune in land speculation: "Land is not just a good way to make 
money; it is not just the best way to make money; it is the only way to 
make money." If that was true before today's big taxes on ordinary 
income, it is twice as true today. 

* The extraordinary tax treatment al­
lowed the oil wildcatter may be justi­
fied by the chance he lakes of drilling 
nine dry holes before he strikes a 
gusher. But land speculation in the 
suburbs involves no such risk. I f the 
speculator picks his time and picks 
his land wisely, the double prospect 
of continuing urban expansion and 
continuing inflation almost guarantees 
him a Rood capital gain. 
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Today's taxes harness the profit motive abiBwifo^d; 
(backwards) 

they abet speculation, but penalize development 

Today's taxes often make it more profitable to misuse and underuse 
land than to develop it and use it properly. 

They penalize land development, land improvement, and Homebuild­
ing by 1) multiplying the local taxes the owner must pay as soon 
as new houses are built on his land or existing buildings are improved, 
and by 2) taxing away most of the profit from land development and 
Homebuilding at ordinary income tax rates. 

But they subsidize land speculation by 1) undertaxing the land as 
long as it is left idle or underused, and 2) taxing the profits of land 
speculation less than half as heavily as the profits of land development 
and Homebuilding are taxed. 

"The only cure for land speculation is to eliminate the extraordinarily 
favorable tax treatment now accorded the land speculator," says Pro­
fessor John Henry Denton, in charge of real estate studies at the 
University of Arizona. "No justification for this can be found in 
economic theory. Unlike speculation in commodity futures or common 
stocks, land speculation does not support a market or provide a 
stimulus to production. In fact, it has just the opposite effect. It destroys 
the marketability of large areas of land by pricing them out of the reach 
of immediate users. It deprives our communities of many facilities 
needed for good living (such as parks and playgrounds) by driving 
the price of land beyond what communities can afford. It limits com­
petition by holding a large part of the land supply off the current 
market. It channels capital funds away from productive investment into 
sterile adventures and may be responsible for the present day dearth 
of private risk capital. 

"But our tax system grants this nonproductive and destructive activity 
the most favorable tax treatment of all. 

"There is no way to outlaw land speculation in a free economy, 
but . . . the principle of public intervention to raise the yields on 
desirable uses of capital and lower them on undesirable uses is well 
established by our countless subsidies and tax preferences. The capital 
gains tax is in itself one of those preferences, but its application to the 
profits and recouped expenses of buying and selling vacant land is 
clearly in support of a most undesirable economic activity. Preferential 
taxation should be reserved for activities that aid the growth and 
development of a free enterprise system and not for those that are 
destructive of i t . " 

Says Professor Fisher: "The plain fact is that our present system of 
real estate taxation, like the whole system of local government finance 
of which it is the chief part, is ob solete, inadequate, and unsuited to 
present-day political, social, and economic conditions. 

"The need to re-examine and overhaul this whole complex is urgent 
and imperative, not only for the sake of real estate and housing, but 
also and a fortiori to save our local governments from bankruptcy— 
// possible." 
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Here is how our tax system aids and abets 
land speculation and suburban sprawl 

w Underassessment makes it cheap and easy for speculators to hold 
underused land for years. 

Aid w f f Farms and acreage were assessed at only 20.2% of market value in 
1957, the census of governments showed. They were assessed further 
below the market than any other real estate. (Vacant lots were assessed 
at 22.7%; non-farm homes at 31.5%; business properties at 40.8%.) 

Underassessment must be even worse today than in 1957, for assess­
ments have lagged far behind soaring suburban land prices. In New 
York's booming Westchester County, for example, assessments rose 
only 10% while land prices doubled and tripled. 

Here are some not-too-untypical examples of underassessment: 
Outside Salt Lake, NAHB Past President Alan Brockbank bid $7,000 

an acre for a farm assessed at $300 an acre. 
Westhampton, Long Island (and many other New York State vil­

lages), tries to assess land at 10% of market value as long as it is 
idle. ( If a house is built on the land, the land assessment is tripled, 
in addition to the house assessment.) 

In Contra Costa County, Calif., a farmer sold three one-acre lots 
for $10,000 each while he was litigating an assessment increase to 
$350 an acre! 

In San Francisco, a lot on Telegraph Hill assessed at $3,800 sold 
last November for $60,000. 

In Truro (and other Massachusetts towns) a big percentage of the 
land is not even registered. Nobody knows who owns it, so it cannot 
be assessed or taxed at all. 

Land speculation profits are taxed not more than half as heavily as 
ordinary income, with a maximum rate of 25%; ie, they are taxed as 
capital gains instead of as ordinary income. 

Said Professor GafTney in the 1958 Year Book of the US Department 
of Agriculture: "To qualify for capital gains treatment, the speculator 
must establish that he is not 'in the real-estate business.' but is a 
passive 'investor,' neither improving land for sale nor soliciting buyers. 
Or he may establish that he is 'using the land in his trade or business' 
(other than real estate). 

"Should he lose on one sale he can offset the loss against other 
capital gains. Better yet, if he establishes that he is using the land in 
his trade or business, he can offset losses against ordinary income, 
even though any gains would not be taxed as such. 

"Still better, if it is his residence that he sells, and he puts the pro­
ceeds into a new residence within the year, the entire gain is tax 
free—and with a little effort a commuter may learn to 'reside' over 
a considerable investment. 

"Best of all, one who buys land years ahead of his own needs never 
pays a tax on the rise of value so long as he does not sell—something 
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many large corporations, with huge reserves *for expansion/ have 
little expectation of doing. Wilbur Stcger, writing in the National Tax 
Journal for September 1957, estimates that 90% of all capital gains 
were thus left tax free from 1901 to 1949. 

"The result of all this is a virtual scorched-earth policy for many 
lands around cities. Why risk any improvement or overt sales effort 
that might land you I n the real-estate business' and thus disqualify 
your increments from 'capital gains' treatment?" 

Most states forbid local governments to tax land more heavily than 
they tax improvements. 

Exception is Pennsylvania, whose graded property-tax law lets 
second- and third-class cities levy all their realty taxes on land if they 
prefer, provided they do not try to get more money from land taxes 
alone than the tax limit set for land and improvements combined. No 
third-class city has yet availed itself of this chance, but Pittsburgh 
and Scrantcn. the two second-class cities, have taxed land twice as 
heavily as improvements for more than forty years and seem pleased 
with the results. Said Pittsburgh's Mayor David Lawrence (now Gov­
ernor Lawrence): "There is no doubt in my mind that the graded tax 
law has been a good thing for Pittsburgh. It has discouraged the hold­
ing of vacant land for speculation and provides an incentive for 
building improvements." 

Land carries a much smaller share of the realty tax load and a very 
much smaller share of the total tax load than ever before. 

Fifty years ago land carried two-thirds of the realty tax load: homes 
and other improvements carried only one-third. Today the pr<, />rtions 
are almost exactly reversed. Improvements carry two-thirds of the 
realty tax load; land carries only one-third. 

Fifty years ago land carried nearly half the total tax load—state, 
national, and local. That was before the income tax. the inheritance 
tax. the corporation tax, the gasoline tax, the taxi-ride tax. and most 
of the other nuisance taxes were piled on. Today land—which is one-
third of our total national wealth—carries less than 5% of the total 
tax load. 

Even the small tax carried by land is fully deductible from state and 
federal income taxes (and from state and federal corporation taxes). 
So a land speculator can offset his land taxes against his ordinary 
income. This is another way of saying a rich land speculator in the 
75% bracket can deduct 75% of his land tax from his income tax, 
thereby making the federal government reimburse him for 75% of his 
tax. Says Professor Denton (see page 000): "One of the simplest tax 
law changes that should be made immediately would require that 
interest and taxes on vacant real estate should be capitalized and 
should not not be deductible from the taxpayer's ordinary income. This 
would recognize the obvious economic fact that the expense of carry­
ing a nonproductive investment over a period of years are, in fact, part 
of the investment itself." 

continued 
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Cities subsidize slums by undertaxation, 
penalize improvements by overtaxation 

Most cities are generating new slums faster than they can salvage and rebuild 
their old slums. Urban decay and blight are spreading into new areas faster 
than all the billions we are spending for urban redevelopment and public 
housing can salvage existing slums. 

This is bound to happen as long as our urban tax system subsidizes slums 
by undertaxation and discourages improvements by overtaxation. Overuse of 
land is easy to stop by zoning, but in a free enterprise economy like ours the 
only way to stop undcrusc is to put the profit motive to work and make it more 
profitable to improve a property than to let it decay. 

Says Housing Administrator Norman Mason: "There is a close relationship 
between our prevailing real estate tax system and our problems of slums, 
blight, and urban renewal. This question of taxes—tax advantages and tax 
disadvantages—is inextricably intertwined with the problem of community 
development." And Mason goes on to quote Professor Frederick G . Reuss of 
Goucher College that: "By overtaxing good housing we first take away much 
of the incentive to keep values up; but once an area is blighted we reassess it 
at a low value and thus pay a premium for poor upkeep." 

More than 50 years ago Lloyd George warned the British Parliament that 
low-rent (public) housing bills "will never be effective until you tackle the 
taxation of land values." And about the same time Theodore Roosevelt said: 
"The burden of municipal taxation should be so shifted as to put the weight 
of taxation upon the unearned rise in the land value, rather than upon the 
improvements." 

Heavy taxation on good new city apartments is one of the two biggest reasons 
for not building them today (the other reason is too-high land prices). Says 
the A C T I O N report on rental housing: "Among the costs which determine rent, 
real estate taxes are among the most important." In F H A apartments around 
New York City local taxes take four times as big a bite out of each rent dollar 
as the landlord's profit. 

But low taxation on run-down old buildings and slums is one of the biggest 
reasons why blight is spreading. Said the H O U S E & H O M E Round Table on 
money and inflation: 

"'Heavier land taxes would make slumlords improve I heir 
property to get enough added income to pay their added taxes." 

Echoed the H O U S E & HoME -ACTiON-Pittsburgh Round Table: 
"One big reason slums are so profitable and slum land prices are so high is 

that slumlords pay such small taxes per unit. They pay such small taxes 
because their buildings are so nearly worthless that they carry a very low 
appraisal; the worse the building the lower the appraisal and the smaller the 
tax. The average slum unit in Pittsburgh is taxed only $50 a year—less than 
one-sixth of what the city has to spend for police, fire, schools, health, and other 
services in the slum areas (where the cost of municipal services always runs 
higher per capita than in better neighborhoods). 

"Don't buy slum property for redevelopment without deflating its bootleg 
value—even though the federal government stands ready to subsidize a big 
write-down. 

"There is no more excuse for asking federal taxpayers to buy up slums at 
prices based on the outrageous profits of overcrowding, undermaintenance. 
filth, and misery than for asking them to buy up a red-light district at a price 
rellecting the profits of prostitution. "If you increase the tax load on land and 
lighten the tax load on improvements, you could, at one stroke, 

" 1 . Help deflate the bootleg value of slum property by making the slumlords 
pay more taxes and so make less profits; 

"2. Help harness the profit motive to slum improvement, for you would, 
in effect, be giving partial tax exemption to any money spent modernizing or 
rebuilding the slums." 



Because our tax system makes slums 
so profitable, slums today are bigger 
and almost as bad as they were in 
1888 when this famous picture of 

• , _ . . . . . . , . . , , , , , New Y o r k ' s lower Fast Side was 

New York City subsidizes its worst slums by assessing the valuable land t a k c n b v J a c o b A R j i s 

under fit-only-for-demolition buildings at almost exactly the same land-to-
buildings ratio as the Manhattan average (37% land in twelve redevelopment 
areas, vs 40.6% average). 

Says the T a x Policy Committee of the Citizens' Housing and Planning 
Council of New York Inc: "Any long range program for increasing and 
improving housing should have as one of its primary objectives the reduction 
of land costs. . . . The idea of exempting all improvements from taxation has 
much to commend it." And the Panuch report on Building a Better New 
York sums it all up in three sentences: 

"The seemingly unstoppable spread of slums has confronted the great cities of 
nation with chronic financial crisis. . . . The $2 billion public housing program 
has not made any appreciable dent in the number of slum duellings. . . . No 
amount of code enforcement . . . will be able to keep pace with slum formation 
until and unless tin- profit is taken out of slums by taxation." 

continued 
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Speculators are subsidized by our system 
of public improvements for private profit 

Suburban land would have little value if someone did not spend 
millions of dollars to build roads and highways and make it accessible, 
water and sewer lines to make it habitable, and schools and other 
community facilities to make it livable. 

These essential improvements cost so much money that land specula­
tion would be much less profitable and much less attractive if the 
speculators had to pay for them. The big profit in land speculation 
comes when the speculator can take the gains and get the bill paid 
bv someone else—other tax payers and/or future owners. 

In 1937 the National Resources Committee urged a study of the 
increment tax on real estate, "to see whether such a tax would make 
possible the financing of public improvements more nearly through 
tax revenue derived from the increased values which tries? improv-
ments create, and whether such a tax would aid in combating specula­
tion in land. Or the same result could be achieved by a vigorous 
system of betterment assessments coupled with detriment payments 
to landowners whose property was depreciated by the improvement 
(such as farmers whose saim is cut in two halves by a freeway). The 
Erie Canal, which multiplied land values in upstate New York was 
financed by a special tax on the land that benefited. 

Most obvious example of public improvements that rebound to the 
land speculators' private profit is the new network of thruways and 
federal highways. Land values near interchanges along their routes 
have soared, but their entire cost has been paid by tolls and/or 
increased gasoline taxes; the landowners who got the windfall pay not 
a penny. On the contrary, many of them were directly enriched by 
selling their land for the right of way for far more than it could other­
wise have brought. 

Less obvious but equally important is the way acreage sellers 
escape paying more than a small part of the cost of building the new 
schools without which their acreage would not be worth much for 
homes. Most of the money for these schools is raised by taxes on 
houses, for under our local tax system the taxes on houses add up to 
many times as much as the taxes on raw land. So the owners of existing 
homes, who get little or no benefit from new houses on the edge of 
town, pay most of the taxes to provide the schools and other com­
munity facilities needed to make the speculators' land salable at a 
big profit! 

Most of the homebuilders' community facilities problems would be 
eased if raw land were taxed more heavily, so that more of the cost 
of improved facilities would be paid by the landowners whose land 
prices are multiplied by the improvements. 

H O U S E <t H O M E 



"The only way land price inflation can be 
prevented is to tax land more heavily" 

So said the consensus of the topflight economists, mortgage lenders, 
realtors, homebuilders, and manufacturers at the H O U S E & H O M E Round 
Table on tight money and inflation (H&H , Jan). And they went on to say: 

" A substantial part of the local tax burden now carried by improvements 
(like houses) should be shifted to the land itself. 

"Taxes are the only important costs a land speculator must pay, so taxes 
are the only brake on the price of land, which reflects the capitalized margin 
between the rent the land can be expected to earn and the tax burden it can 
expect to carry. The bigger the land tax the smaller this margin will be and 
the less chance of big profits in land speculation. [In much of Australia 
and New Zealand improvements are not taxed at all; almost the whole cost 
of the local government is paid by taxes on land alone. See page 00] 

"Taxing land more heavily would make the unearned increment in suburban 
land values pay the cost of schools and other community improvements needed 
to convert raw land into housing. 

"Taxing land more heavily would let homebuilders offer better homes for 
less money. 

"Taxing land more heavily would reduce the taxes on good homes by 
increasing the taxes on vacant and underused land. 

"And incidentally taxing land more heavily would cut the cost of highway 
extension by cutting the land costs for the right of way. 

"The steepest price inflation of all has been the price inflation in land, 
but . . . We have no land policy designed to bring the land needed for our 
population growth on the market when it is needed. On the contrary, we make 
it easy [by undertaxationl for land speculators to hold their land off the 
market in anticipation of still higher prices later." 

Twenty-three years ago the report of the National Resources Com­
mittee pointed out that taxes on improvements discourage building by 
reducing the profits the building can earn, whereas taxes on land 
stimulate building by decreasing the price the builder has to pay for 
the land he builds on. Its report continued: 

"State and local authorities should consider reducing the tax rate 
on buildings and increasing the rates on land, in order to lower the 
tax burden on homeowners and stimulate the rehabilitation of blighted 
areas and slums." 

Ben Martin 



Look at this big tract of ranch land 

and see a new town in the making 
It is located only 48 miles south of downtown 
Los Angeles. 

It stretches back from the Pacific for seven 
miles and sprawls out over 7.000 acres of rolling 
range land. 

It will be developed into a balanced com­
munity where, in the years ahead, some 30.000 
people will live and work and play. There will 
be 10.000 houses, seven garden apartments, two 
high-rise apartments, motels, and hotels. There 
will be seven shopping areas, nine schools, seven 
churches, 600 acres for research and light in­
dustry, and an array of recreation facilities that 
the owners hope will make it the "ideal com­
munity for Southern California." 

The new town will be called Laguna Niguel. 
Its owner and developer is the Laguna Niguel 
Corp of Santa Ana , Calif., a publicly owned 
company formed by Cabot, Cabot & Forbes of 
Boston, a 50-year old firm specializing in real 
estate development. Says Gerald W. Blakeley, Jr 
(president of both firms): "The development of 

an integrated, large parcel of real estate today calls 
for techniques as dissimilar from the past as those 
required to pilot a jet compared to Hying an 
ancient Jenny. We are no longer Hying by the 
seat of our pants. Rather we proceed on instru­
ments perfected by master technicians." 

The new methods include market analyses— 
by Larry Smith & Co and Harris, Kerr, Forster & 
Co—and the use of basic economic data developed 
in an Orange County report prepared by the Stan­
ford Research Institute (to study location, popula­
tion growth, family income, industry potential, 
etc), a master plan for the whole project by Victor 
Gruen Assoc (to assure that the scope of the 
community concept matches the potential of the 
land), and public financing (to raise $8,200,000 
capital to finance the land purchase and improve­
ments). 

The first houses will be built this fall, will be 
on ocean-view lots, and will be priced at $35,000 
to $60,000. Less expensive houses, apartments 
and facilities will be built later. 

R O L L I N G H I L L S looking 
much as they did when the 
Spaniards first saw them sev­
eral hundred years ago make 
up the 11 square miles of 
ranch land that will become 
Laguna Niguel. Primary aim 
of the dcvelopc s is to pre­
serve as much of this natural 
beauty as possible. Overleaf 
fold-out shows the master 
plan for the development of 
this huge tract. 
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T O W N - C E N T E R S E C T I O N of masicr plan at left shows some of the varied housing, school, and recreation facilities. Streets follow land contours. 

The master plan grows out of the land 

When Victor Gruen worked out this master plan 
for Laguna Niguel, he did his original layout on 
a greatly enlarged aerial map which showed every 
topographical feature of the entire 11 mile tract. 
His objective was to plan a community that fits 
hand-in-glovc with the terrain. 

The rolling hills and the softly contoured val­
leys not only determined street and highway lo­
cations, but the siting of all the major elements 
shown on the fold-out relief map opposite. 

The small residential neighborhoods, each close 
to a school and a shopping center, are located 

throughout the area. Most apartment groups are 
near the town center (and the main shopping 
center), others are along main roads near smaller 
shopping centers, one is on a lake shore. 

The research park is in a self-contained area 
isolated from houses. The industrial area, still 
farther from the residential districts, is located 
along a railroad (at lower right on plan oppo­
site). Recreation facilities play a major role in 
the plan, and the location of two golf courses, 
the parks, and the man-made lakes was dictated 
by (and takes advantage of) the terrain. 

continual 

A U G U S T 1960 I 4 9 



 

T O W N CENTER " i l l have stores, t heal res. office buildings, and other "downtown" facilities. 

Business district is hub of town 
Laguna Nigucl"s "downtown area" (left) will be 
centrally located, built on 118 acres of the rela­
tively flat valley shown above. Vehicular and 
pedestrian traflic are separated; cars will be parked 
in pockets between perimeter roads and main 
buildings, shoppers will use malls and walkways. 

 

L A K E - S I T E S like this are a sought after rarity in Cal i fornia . 

Lakes create valuable lots 
Hundreds of choice waterfront or water-view lots 
will be provided by enlarging the existing lake in 
photo above and creating two new lakes. Many 
of the highest priced houses, and one apartment 
group, will be located around these lakes, sited 
to disturb the land as little as possible. 

P R I V A T E B E A C H will have full water-front facilities for year-round use. 

Beach club is major attraction 
The beach facilities shown at left (and located 
on 1.000' of private ocean front shown above) 
will be a major sales feature. This beachfront 
complex will include motels and other rental 
units for transient guests. First houses in Laguna 
Niguel will be built on nearby hillsides. 

Photos: Ansel Adams E N D 
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M O D E L H O U S E , in Sterling Forest near New York City, is being built on most difficult site developers could find lo dnimati/e beauty of land. 

Look how you can now build 
on land that others wouldn't buy 
Y o u could hardly find a more dil l icult site for a 
house than the rocky ledge shown above. Yet 
more and more built-for-sale houses (as well as 
custom houses) are being built on diff icul t land 
like this. There are two main reasons: 

1. The d i f f icu l t land is frequently closer in 
and lower priced than available Hat land. A n d 
with today's know-how in design, technology, and 
earthmoving. the total cost of houses buil t on 
diff icul t sites is of ten no higher than houses built 
on flat sites. 

2. Builders also are f inding that buyers like 
the special attractions inherent in many problem 

sites—views f rom hillsides, rugged natural land­
scaping, plenty of trees, water views. 

So more builders are learning tha t—with 
imagination, courage, and know-how—they can 
build profitably on many kinds of land they once 
by-passed because they considered it unbuildable. 

Some builders are creating terraces high on 
mountainsides, others are bui lding on sand and 
muck pumped up f rom rivers or tidelands. Some 
are building in rocky woodland, leaving the land 
almost as nature created i t ; others are making 
beautiful sites out of dreary acreage. Some are 
designing houses to f i t special sites, others are 
custom-buildins: sites to fit their models. 

For eight 
examples of 
good use of 
bypassed land, 
begin overleaf 

A U G U S T 1960 I5 I 



F O U R - F A M I L Y A P A R T M E N T S were built along one edge of a sharply sloping triangular tract in Washington, D.C. (see plot plan below). 

These houses were built 

on a hilly five-acre tract inside a city 

  

  

 

Apartments, row houses, single- and two-family 
houses were all built on a small triangle of Wash­
ington. D.C. land that Builder Ed Carr bought after 
other builders had passed it up. " I t was so steep 
and presented so many problems that even I passed 
it up twice before I bought i t , " says Can . 

But he adds: "I've built many tracts—big and 
small—yet this is certainly one of the most suc­
cessful." 

After Carr bought the five acres, he put in sewers, 
a cul de sue. and alleys; soon sold a small part 
of the land for what the whole tract cost originally; 
then went on to build the variety of houses shown 
in the photos. Since they were buiit. Biey have 
commanded high prices because they are so close 
to the Capital's business and government centers. 

G E O R G E T O W N L O O K was achieved in design 
of Ihese houses along cul cle sac. 

A P A R T M E N T E N T R A N C E S face a sl ime walk 
leading down to a landscaped mall at reur. 
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H O U S E S O N S T E E P T E R R A C E D L A N D show the kind of development possible with today's market for higher-priced houses and today's earthmoving techniques. 

. . . and these houses were built in canyons 
long considered unbuildable 

Photos: H&H staff 

These houses, built on pads carved out of steep 
slopes behind Los Angeles, are typical of develop­
ments now being built on difficult land all along the 
California coast. 

Until fairly recently it was seldom practicable to 
develop land like this, even though big. close-in 
tracts were often available at less than $1,000 an 
acre. But with today's new machinery such develop­
ment is both practical and profitable: especially since 
the market demand for handsome sites has hiked 
the retail price of some finished mountainside lots as 
high as $30,000 or more. 

In C alifornia, this land is being developed largely 
by well financed syndicates. But. in other parts of the 
country and on a smaller scale, the same kind of job 
could be done by a group of cooperating builders. 

H O U S E B E I N G B U I L T O N C L I F F overlooking Architect Pierre Koenig. It is Arts <S Archi-
Los Angeles was designed for terraced lot by lecture's Case Study House No. 22. 

continued 
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T E R R A C I N G shapes hillside lots to tit four standard models, provides outdoor living at the rear of all houses and at the sides of some. 

These houses were built on land 

bypassed because it was "too steep" 

 

Builders long spurned this 150-acre tract because 
it is steeper and harder to build on than most land 
in Fairfax County outside Washington. So Com­
munity Builders were able to buy the land at a 
much lower price than surrounding acreage, which 
has been developed mostly into a prestige area of 
$40.000-class homes. 

"This was handsome land." says CB'S Herman 
Greenberg. "and we did our utmost to save the 
natural contours and the trees.'* This helped avoid 
a look-alike problem which might have been trouble-
some because CM builds only four standard models. 
Says Greenberg: "The land and the streetscapes 
presell buyers even before they put foot inside our 
models. We've sold 250 houses in the past 18 
months (at $23,750 to $25,750). These are far 
and away the best-selling houses in this price range 

C U R V I N G S T R E E T S , contoured land, and trees help give streetscapes a "custom look." ^ e Washington 

In Pittsburgh, building on steep land is matter-of-course 
Nearly all the thousands of houses built 
year after year in the Pittsburgh market are 
built on the kind of rough land that builders 
pass up in other cities. Here are two ex-
.imples: 

Sampson Bros. Pittsburgh's largest devel­
opers, spend $200,000 a year for earth-
moving equipment to create 1.000 lots a 
year. Land can be bought for $1,000 an 
acre, and adding development costs, a 6( / 
lot can be produced for $3,600. 

Builder Ralph Scherger is building 

$28,000 to $50,000 houses like those at 
left on a 39-acre site that falls off 135' 
across its 1.000' width. To create 105 lots 
he has moved 350.000 cu yds of dirt, coal, 
and rock: brought in 7.500 tons of native 
stone to build terrace walls: and planted 
11.000 creeping rose plants on big embank­
ments. He bought the land for $1,000 an 
acre; rough development cost $10,000 an 
acre; and finish grading, terracing, and 
landscaping cost $5,000. Total cost (at an 
average of 2% lots an acre): $6,500 per lot. 
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S T R E E T I S C A R V E D O U T on \2r'r grade through rocky woodland for tract of SI8.500 to $20,000 homes built on half-acre lots valued at about $4,500. 

. . . and these were built on land 

"too rocky and rugged to bother with" 
Builder Sy Schwartz makes a specialty of building 
modest-priced houses on by-passed land like this 
in New York's high-cost Westchester County. Be­
cause he is so skil lful at low-cost development of 
difficult land into handsome sites, he has become 
one of the area's biggest builders (80 houses a 
year). 

"With careful planning." says Schwartz, "you 
can develop rocky or steep land for only $1,000 
an acre more than level land. But you can do it 
only if you save natural contours and as many trees 
as possible. I t costs money to move earth, rock, 
and trees, so it makes sense to leave the land alone 
except where streets and utilities go in . " 

Schwartz works long and closely with his engi­
neers and Planner Lee Moore in laying out streets 
and siting houses. Says Moore: "Schwartz invests 
heavily for land planning, and follows the advice 
he gets. He is interested and knowledgeable about 
good land use, and it pays off for h im." 

S P L I T - L E V E L O N S T E E P L O T required little earth moving. 
Driveway slopes up gently, and big trees are left untouched. 
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N A T U R A L L A N D S C A P I N G was preserved for group of eight 2.500 to 3.000 sq ft contemporary houses located only 35 minutes from midtown Manhattan. 

These houses were built in woodland 

on the edge of a swamp 
Architect Harry Wcnning fitted his designs to the 
land when he built six houses like these (price: 
$45,000 to $70,000) in suburban HarLsdale. N . Y . 
The only change he made in the land was to dredge 
a swampy stream and dam it to form two lO'-deep 
swimming ponds (cost: $4,200). 

Says Wenning: " I t is easy to find buyers for 
the exciting houses you can build on this kind of 
land. Most builders won't touch land like this. 
They worry about earthmoving and about water. 
There is no real problem if you know how to design 
for the site, how to move earth, and how to water­
proof houses. Our building costs are actually little 
higher than they would be if we built on flat land 
—and raw fiat land would cost a lot more." 

P O N D E D S T R E A M , deep enough for swimming, continues 
under the upper living-room wing of this contemporary house. 
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. . . and this was built over a ravine 

on a lot with "no place for a house" 
This exciting way to l ive—for a family that enjoys 
swimming, fishing, ice skating, and boating—was 
achieved on an Ohio site once thought unbuildable. 

The lake you see covers what was recently a 
deep marshy ravine in the center of a five-acre lot 
so zoned that the only possible location for a house 
would be in the ravine. 

Architect Bruce Huston's solution was to erect 
an 18' dam and build the house as a bridge over a 
narrow part of a lake that filled up f rom small 
springs. The dam cost only $3,000, far less than 
it would have cost to fill the swampy ravine. Total 
cost to the owner: $56,000, including $8,000 for 
the five-acre site. 

    

 
  

 

S I T E P L A N A N D P H O T O show how house straddles lake on piers supporting five 30' I beams. 
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I E W H O U S E S , N E W L A N D , N E W L A G O O N S now cxisi outside the Eormei slum' (indicated by ihe older houses ai reai i of Alameda, Calif. 

These houses were built along lagoons 

Photos: Karl H. Riek 

on choice land added to a city 
They are the first of more than 200 to go up on 
$11,000 lagoon-side lots in Alameda, Calif. 

The land, which in all includes 400 acres for 
residential, shopping, and recreational facilities, was 
created by pumping 9'2 million cubic yards of sand 
from San Francisco Bay onto the south shore of 
water-encircled Alameda. Utah Construction Co 
used its own $2Vi -million dredge to pump sand fill 
onto tideland and turn a rundown waterfront into 
valuable new land in the heart of the Bay area. 

Architect Benson Eschenbach designed the 40'x42' 
houses (shown above and right) to make the most 
of 60 'x l00 / lots. Each has a 20'-wide side yard facing 
a brick-walled side of the next house. 

L I N E 

T-RAXED 

R E A R Y A R D S arc 20' deep, slope down to bulkhead lagoon. Lots are 4' above water level. 

BEACH 

P L A T Of 4 0 0 - A C R E T R A C T shows lots on fingers extending 
into lagoon, landlocked so it will not be affected by tides. 
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L U X U R Y H O U S E S stand on land that, except for narrow rim at rear, was filled in by the builder's dredge. He moved 100,000 cu yd at 30c to 35c per yard. 

. . . and these were built on land 

that until recently was useless marsh 
The picturesque development you see above looks 
like one of Florida's plushiest—but it is only a leu 
minutes drive f rom downtown Sandusky. Ohio. 

Unt i l four years ago it was just a swampy sand-
spit extending into Lake Erie. Then Sandusky De­
velopment Co bought an $80,000 dredge and started 
pumping sand and silt, and building steel bulkheads, 
to create quarter-acre lots now worth $6,000 to 
$12,000. Since the 35-acre tract was filled in two 
years ago (H&H . Apr "58). the builder has completed 
or started about 60 houses priced at $50,000 to 
$75,000. And now he is dredging another 140-lot 
tract farther out on the spit. / E N D 

Photos: A l d e n 

 
  

   
 

 

S A N D U S K Y M A P shows I ) location ol present development 
(close-up below) and 2) site of new project now being filled. 



 
 

 

    

 

 

 

 

 



Look how you can cut land cost 

if you know how to profit 

from today's earthmoving machinery 

Your actual costs will be lower, and—what is more im-
po.tant—you will be able to use cheaper land. 

Your actual costs will be lower because earthmoving 
machines are now more productive than ever. They can 
handle massive quantities of material—some scrapers now 
carry up to 100 cu yds of dirt. They can work at astonish­
ing speeds—some trenchers now dig a 100' ditch in one 
minute. And they can do a surprising number of special­
ized jobs—some inexpensive utility tractors now take at­
tachments that do everything from clearing raw land to 
cutting the grass around model houses. 

Y o u will be able to use cheaper land because earth-
moving machines now make it economically feasible to 
build on land that has been bypassed as too costly to 
develop. Today's machines can make attractive homesites 
on rocky hillsides, reclaim cheap marshland, and even 
cre.te valuable waterfront lots where there was nothing 
but water before. 

All these opportunities offered by today's machines 
raise an important question: 

How big does a builder have to be to profit 
from owning earthmoving equipment? 

He has to be big enough to keep his equipment busy 
a good part of the time. T o translate that answer into the 
number of houses a builder builds per year, C . E . Hooper 
Inc asked the opinions of House & H O M E ' S panel of 
"builders other builders follow." Here is what they said 
about owning three basic machines—a tractor, a grader, 
end a power shovel: 

To own a tractor, 38% of the 265 builders who gave 
a house-producticn figure said you have to build at least 
100 houses a year; 26% said 50 to 99 houses; 18% said 
25 to 49 houses; 16% said 10 to 24 houses; and 2% 
said less than 10 houses. 

To own a grader, 65% of the 213 builders who gave 
a house-production figure said you have to build at least 
100 houses a year; 17% said 50 to 99 houses; 10% 
said 25 to 49 houses; 7.5% said 10 to 24 houses; and 
only one builder said less than 10 houses. 

To own a power shovel, 72% of the 195 builders who 
gave a house-production figure said you have to build at 

least 100 houses a year; 18% said 50 to 99 houses; 7% 
said 25 to 49 houses; 3% said 10 to 24 houses; and no 
builder said less than 10 houses. 

So this much is clear: 

If you are a medium-size or large builder, 
it can pay you to own earthmoving equipment 

Chances are you can cut your earthmoving costs by 
doing the work yourself instead of subcontracting it. For 
example: Orrin Thompson, who built 1,450 houses last 
year in Minneapolis, never paid less than 25c a cu yd 
when he subcontracted his earthmoving. Now he does his 
own work at well under 20c a cu yd (including the cost 
of owning about $375,000 worth of equipment). 

But even if you cannot save the way Thompson does, 
you can still benefit by owning equipment. Here is why: 

/ . You can save time—and time is money—because 
you can get work done when you want it done. Most 
earthmoving is seasonal, so every builder in town wants 
the subcontractors' equipment at the same time. If you 
have to wait your turn, your whole building operation is 
likely to be thrown off schedule. 

Says Builder Bob Schmitt. who builds 100 houses a 
year in Berea, Ohio and owns about $250,000 worth of 
earthmoving equipment: "The actual cost of grading land 
and moving earth is not high. But the hidden cost of not 
having it done when you need it done is pretty horrible." 

2. You can estimate costs more accurately because you 
don't have to worry about contractors' fluctuating prices 
— h i jh when the subs are busy, lower during slack periods. 
Builder Thompson's estimates were off as much as $300 
a lot when he used subcontractors. Now he says he can 
estimate "within a few dollars of actual cost." 

3. You can get a break on taxes because depreciation 
allowances let you write off 64% of the cost of all but the 
heaviest equipment in two years. So in two years you can 
trim your tax bill by more than 30% of the cost of your 
equipment. And at the end of two years, the equipment's 
resale value is still 60%» of its original cost. 

Predicts Builder Thompson: "Competition will soon 
force more and more builders to reduce their land costs 
by using more and more earthmoving equipment." 

To see what yon can do with today's machines, turn the page 
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With today's machines, you can still 
dig, move, and dump earth at 1930 prices 

So says H . A. Radzikowski. an official of the US Bureau of 
Public Roads. 

Why has earthmoving—unlike almost every other home-
building cost—resisted the rise in costs? Because technologi­
cal improvements of earthmoving machinery—mostly In the 
last rive to ten years—have offset cost inflation. 

For example: 

Today's machines are bigger. Ten years ago a scraper I hat 
could carry 20 cu yds was considered large. Today some 
scrapers can carry 100 cu yds. 

Today's machines are more powerful. Ten years ago the 
heftiest tractor engines were rarely more than 1 75 hp. Today 
some tractors have 600-hp engines. 

Today's machines make more efficient use of their power. 
Torque converters—introduced four or five years ago—match 

the power lo the load so there is no loss of speed as the load 
gets heavier. 

Today's machines have better controls—power steering on 
heavy machines, hydraulic controls (they work faster and are 
easier to maintain) instead of mechanical controls, pushbut­
tons instead of levers for lowering scraper blades, and a single 
joystick instead of multiple levers on big shovels. 

A l l these improvements (and many others) cut costs by 
speeding up output. So they make it possible to do things 
with land that you never dreamed of doing before. 

For example: Now you can slice off mountain tops and use 
them to fill in swamps and ravines (see /; 174); you can 
carve out terraces on steep slopes (p 153): you can turn 
marshes into lakes (p 156). In short, you can use the higher 
productivity of today's earthmovers to transform problem 
land into valuable land. 
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Here are the best ways 
to use different machines 
Use a bulldozer for short dirt moves. 
Moving dirt 150'. a dozer (digging and 
pushing blade) mounted on a new 235-hp 
tractor, can handle about 185 cu yds an 
hour. Approximate cost (including tractor 
operation and depreciation): lx/ic a yard. 

Tractors vary widely—not only in power 
but also in type. Crawlers are best for 
work in wet clay and on hillsides, must 
be hauled to the job on trailers. Rubber-
tired, wheeled models are best for work 
in sandy or rocky soil and on level land, 
can be driven to the job. 

Dozer blades also vary widely. Use a 
straight blade for digging and straight 
backfilling; an angling blade (it can be 
moved 25° to either side of the tractor) 
for hillside work and backfilling trenches: 
a U-shaped blade for pushing extra large 
quantities of dirt. 

Use a scraper for medium-length moves 
—no more than a mile. Scrapers dig. 
carry, and spread dirt in one working 
cycle. You can use them to strip and 
stockpile topsoil. cut high grades and fill 
low areas, dig out foundations, and spread 
topsoil around finished houses. 

Scraper capacities range from 10 to KM) 
cu yds. Most practical sizes for a builder 
or developer: 15 to 30 cu yds. Owning 
and operating costs of a 20-yd scraper 
(based on a 12.000-hour life) are slightly 
more than $15 an hour. 

Although scrapers are self-propelled 
or tractor-pulled, it often pays to add pow­
er by using a second tractor to push them 
through their cutting cycle (photo, oppo­
site). Reason: to cut costs by doing the 
job faster. 

Use trucks for long moves—more than 
a mile. You can load the trucks with 
tractor shovels, slick shovels, or even 
conveyors. 

Tractor shovels work well if dirt is not 
too tightly packed. You can use them 
to dig and (like a dozer) to shove dirt into 
piles for easier loading. 

Power shovels work better in hard-
packed earth—can dig the load and dump 
it in one swing. 

Conveyors are designed for mass load­
ing. Dozers push the dirt onto the con­
veyor belt, which carries it into trucks 
(example: a California contractor con­
veyor-loaded a 23 cu yd truck in 17 
seconds). 

F. R. A r      B U L L D O Z E R 

F O U R - W H E E L S C R A P E R h       

T R A C T O R S H O V E L rt into dump truck after digging and piling 

With today's machines, you 
can remove trees selectively 
The tractor-mounted equipment at right 
makes fast work of taking out trees one 
by one. 

A 30" stinger splits the trunk and 
weakens the tree. Then a sharpened dozer 
blade shears the tree at ground level and 
piles it for burning. A ripping attachment 
(it looks like a large rake), also tractor-
mounted, pulls out the stump. 

It you are clearing large areas, you can 
remove trees with an anchor chain dragged 
between two heavy tractors. The chain's 
weight (50 lbs or more a ft) topples 
small trees and pulls out large ones (up 
to 30" in diameter). 

S T I N G E R A T T A C H M E N T on dozer blade splits tree. 
Sharpened blade then shears trunk at ground level. 
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T R A C T O R - M O U N T E D R I P P E R has ihrec teeth, but only one is used in hard rock to concentrate full power and weight of tractor. 

With today's machines, you can rip out rock 
without the high cost and hazards of blasting 

So it is now possible to create desirable homcsites (like those 
on p 155) on land that was once bypassed because of pro­
hibitive rock-rcmoval costs. 

By ripping instead of drilling and blasiing. you can cut the 
cost of breaking up rock by 50% or more. For example: 
Caterpillar compared ripping and blasting costs on eight 
widely scattered jobs (table, opposite) and reported a 65% 
average saving by ripping. Blasting costs on the eight jobs 
average 22.2c' a cu yd. Ripping costs averaged 7.7#\ 

By using a new electronic instrument, you can now get an 
accurate idea of rock-rcmoval costs before you tackle a job. 
The new instrument, a refraction seismograph (photo, op­
posite), helps you decide if it wil l pay to remove rock 
and what ripping equipment you wil l need. I t shows how 

hard, how deep, and how widespread the rock is. 
Rock rippers—steel teeth mounted on or towed by tractors 

—are not new (their family tree goes back to the horse-drawn 
plow) . But they are now more effective than ever because 
tractors are heavier and more powerful than ever. 

Can all ruck be ripped with today's equipment? No. You 
can rip sedimentary rock like sandstone, limestone, and 
shale, or decomposed granite. You can also rip frozen ground 
and thus avoid a midwinter halt in excavating. Bui hard rock 
like solid granite, marble, and trap rock must usually be 
blasted. One easy-to-make. preliminary test: if only a sharp 
knife wil l scratch rock, it cannot be ripped; i f a nail wil l 
scratch it. a good portion of it can be ripped: if a penny 
will scratch it. all of it can be ripped. 
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Here is how a seismograph 
probes rock formations 

Shock waves travel through different ma­
terials ai different speeds—rapidly through 
hard rock, for example, and slowly 
through loose soil. A seismograph meas­
ures how fast a shock wave travels under­
ground and so how dense (and how rippa-
ble) the ground is. 

A sledge-hammer blow on a 1" steel 
plate (photo, top right) will send a shock 
wave as much as 50' deep. The wave 
travels through the ground to the seismo­
graph receiver which records the time of 
impact and the time and pattern of the 
wave. With this data—and the known 
distance between the recorder and hjmtner 
—the density and depth of the material 
can be read from a set of tables. 

H O W R I P P I N G A N D B L A S T I N G C O S T S 

C O M P A R E O N E I G H T J O B S 

c per cu yd 
Loca t ion Mater ia l Rip B las t 
T u l s a L i m e s t o n e 7.3 17.3 
Da l las L i m e s t o n e 5.2 15.1 
M e r r i a m , K n n . Sandstone 2.1 11.7 
Nelsonvi l le . 0 . Sandstone 5.7 13.8 
Ph i lade lph ia L i m e s t o n e 11.5 19.3 
Carbo , V a . Sandstone 8.6 15.7 
H ibb ing . Minn. Pa in t rock 6.1 54.5 
S a n F r a n c i s c o Sandstone 15.0 30.0 
S o u r c e : Ca te rp i l l a r . 

Here is why tractor power 
determines what to rip 

The tractor not only pulls the ripper but 
also powers the hydraulic ram that holds 
the ripper shank in the ground. 

The heavier and more powerful your 
tractor, the harder the rock you can rip. 
the deeper you can rip (up to 28"), the 
larger your ripper can be, and the more 
teeth it can have. 

Most rippers are mounted on the rear 
of tractors and have one or two teeth. But 
some bigger ones have three teeth. And 
some are separately mounted and tractor-
lowed, or where extra power is needed, 
pulled by one tractor and pushed by 
another. 

Ripper shanks, to which the teeth arc 
attached, vary in design. Some are de­
signed for breaking rock into small pieces, 
others for dislodging boulders. 

Any choice of ripping equipment de­
pends partly on how the ripped rock will 
be handled—by dozer, scraper, or power 
shovel. For example: a dozer can handle 
large chunks, but rock should be broken 
into small pieces to be moved by a scraper. 

S E I S M O G R A P H reveals rock's hardness and depth by analyzing shock waves sel off by hammer blow. 

 

T W O - T O O T H R I P P E R is laiscil and lowered by hydraulic rams. 

D O Z E R clears ripped rock. Ripper dislodged boulders or broke them in big chunks. 

Don't overlook these 
byproducts of rock removal 

You can use ripped rock to fill in nearby 
swamps or for deep filling. Or, i f there is 
a ready market for aggregate in your area, 
you can crush the rock and sell it—crushed 
rock d ' / i " size) sells for about $2.70 a 
ton. Small crushers like the one at right 
cost $20,000 to $25,000, can be brought 
out to your job and loaded with a power 
shovel. Best uses of aggregate from ripped 
rock are for gravel driveways and neigh­
borhood streets. Because the rock is sedi­
mentary, it is usually too friable for use 
in concrete. 

S M A L L R O C K C R U S H E R , lowed GO site and loaded by 
tractor shovel, reduces ripped rock to salable aggregate. 
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S M A L L D R E D G E dislodges and sucks up underwater soil with cutter head, foreground, and pumps it through tailpipe, right, to reclaimed site. 

With today's machines, you can reclaim marshland 
and even create land where there was none before 

It now makes economic sense for builders to reclaim swamps, 
tidal marshes, and low land along lakes, bays, and rivers 
because: 

L Prices of buildable waterfront land—particularly close-
in land—are skyrocketing (waterfront lots with seawalls sell 
for $10,000 in St Petersburg). 

2. New dredges (like the one above) are scaled to build­
ers' needs. Their prices are relatively low (start about 
$50,000). They are small enough (draw as little as 18") 
to work in shallow water and ride a flatbed trailer to the site. 

There are at least four ways you can use small dredges 
to turn valueless low land into valuable homesites: 

1. You can build up swamps and sandspits. In the Florida 
Keys, Builder J. P. Sadowski reclaimed submerged land for 
luxury homes. His direct and indirect costs for landfil l : 
about 30^ a cu yd ( for another example, see p 159). 

2. You can build up land around lakes. Miami Builder L . 
W. Rozzo dredged a lake to bring the surrounding land up 
to grade. His direct costs for landfill: 5<* a cu yd. And he 
paid for his dredge by selling excess fill for 50^ a cu yd. 

3. You can dredge deep canals in swamps and build up 
fingers of filled land between the canals so all houses have 
waterfront sites. New Jersey Developer George Freibott 
bought a swampy tract for $800 an acre, spent $1,500 an 
acre for dredging and improvements, to create land valued 
at $12,000 an acre. Total landfill costs: 25^ a cu yd. 

4. You can add to shorelines of lakes and bays. In North 
Palm Beach. Developers Bob and Dick Ross created 300 
acres of new lakeside land now valued at $10,000 an acre. 
Their landfill costs: 25? a cu yd ( fo r another example, see 
p 158). Reports the California Water Resources Board: 
The San Francisco Bay area has 158.000 potential acres of 
reclaimable tidelands (not including marshland). 
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Here is how a small dredge 
builds up marginal land 

Dredges are floating vacuum cleaners. 
Their basic parts: a suction pump, a cutter 
head (foreground, opposite), and a tail­
pipe (background, opposite). 

In one continuous operation, a dredge 
docs three jobs: 

1. It sucks up mud. silt, and sand from 
the bottom of a swamp, pond, or bay 
(also cleans out muck holes, a good source 
of valuable topsoil). 

2. It pushes the waterborne materials 
as much as a mile or more through the 
tailpipe. The length of the push depends 
on the size of the dredge (rated by tail­
pipe size) and the power of its pump. For 
instance: an 8" dredge with a 145-hp 
pump can push material about 2.000' but 
needs a booster pump for longer pushes. 

3. It spews the material into a settling 
area (top. right) formed by throwing up 
a dike around the site to be filled. The 
sand, silt, and mud settle into a compact 
base, and water drains back to the swamp, 
pond, or bay. When fill builds high enough 
in one spot the tailpipe is moved. 

Here is why a small dredge 
builds up land at low cost 

1. It keeps labor costs down. One opera­
tor runs the dredge, and an unskilled 
laborer moves the tailpipe when necessary. 

2. It eliminates transportation costs. 
The dredge deposits earth exactly where 
required; there is no need to truck in fill. 

3. It works fast. Hourly output of a 
6" dredge (smallest made) is more than 
75 cu yds. A 12" unit can handle almost 
three times that much. In West Palm 
Beach, Pcrini-Westward is using two big 
(16") dredges to fill a 5.000-acre site at 
20^ to 30<4 a cu yd (H&H. Mar). 

4. It can cope with tough materials, 
hardpan and even some kinds of rock, 
that are broken up by whirling blades in 
the cutter or by high-pressure jets. 

5. It eliminates need for mechanical 
tamping or piles to support foundations 
(the draining fill is self-compacting). 

Is dredging always the best 
way to do the job? 

No. Sometimes a dragline crane like the 
one at right is more practical. 

A dragline is the only answer where 
there is not enough water to float a dredge 
or where underwater material cannot be 
pumped through a pipe. And it is often 
more efficient where marshy areas are 
small and scattered or where fill can be 
used close at hand. 

Dragline cranes have extra-long booms 
so the bucket can be cast the way a fisher­
man casts a fly. Buckets, which usually 
range in size from VA to 5 cu yds, break 
up and scoop up underwater soil. They 
are especially effective in tough material 
like peat bogs and for digging deep chan­
nels. Dragline fill, unlike dredged fill, 
needs mechanical packing and binding. 
Compacting equipment includes sheepsfoot 
rollers and rubber-tired compacters (photos, 
right), vibratory rollers, steel rollers, and 
plate-type compacters. 

D R E D G E T A I L P I P E spews till into dikc-encioscil sell ling area. When fill is high enough, pipe is mo\ 

D R E D G E C A B I N houses pump, foreground, and controls. Bear. 

D R A G L I N E B U C K E T , swung by crane wit ng boom, scoops fill from swamp. 

T O W E D C O M P A C T E R S — s h e e p s f o o t roller, left, and rubber-tired compactcr, right—pack and bind new fill. 
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U T I L I T Y T R A C T O R with front loader and backhoe also takes other attachments.* Photo taken for BAH at Allis-Chalmcrs proving grounds. 

With today's machines, you can slash costs 
on scores of run-of-the-field jobs 

"You just cannot find guys to dig ditches any more." 
So says Builder Bob Schmitt of Berea, Ohio, a former 

chairman of NAHB Research Institute. Many other efficient 
builders agree—and go a step further. Even if you can find 
manual labor, they say, it no longer makes sense to use it 
on even the smallest or most specialized earthmoving jobs. 

With the mechanized equipment now available to builders, 
you can do almost anything far faster—and at far lower cost. 
Most useful for most builders: utility tractors, like the one 
above, which take a wide variety of attachments for a wide 
variety of jobs. (Some attachments are also available for 
tractor shovels, which are larger than utility tractors.) 

With a utility tractor and the right attachments, you can 
dig sewer, water, and gas mains: dig and backfill foundations: 
bring utility lines from the street to your houses: spread top-
soil and finish-grade your lots: seed your lawns; dig holes 
for trees and fence posts; and final-grade your streets. 

Utility tractors are inexpensive. Prices start at $1,500 
although the models most practical for builders run from 
$2,500 to $4,000. Attachments are also inexpensive. For 
example: Trenchers are priced at around $3,500. Backhoes 
range from $2,500 to $4,000; front-end loaders from $500 
to $2,000; grading blades from $150 to $250; dozer blades 
from $325 to $700: rototillers (which pulverize hard ground) 
from $500 to $1,500. 

Utility tractors are fast workers. For example: A tractor-
mounted trencher can dig a ditch 14" wide and 2' to 4' deep 
at 400' an hour; a tractor-mounted backhoe can dig a ditch 
24" wide and 4' to 5' deep at 10(Y an hour. (Says Builder 
Schmitt: "1 don't think any builder of any size can do without 
a small backhoe.") 

If you want still higher production on specialized jobs, 
you can use bigger special-purpose machines like the patrol 
grader, big backhoe, and big trencher on the facing page. 

I64d * Including (clockwise from upper left): grass seeder, scarifier, grader 
blade, disk harrow. H O U S E & H O M E 



Here is what you can do 
with tractor attachments 
Wiih a backlwe. you can open up utility 
trenches from the curb to the house, dig 
out curb lines and catch basins, and even 
take on tougher work like excavating base­
ments. Some backhocs can be mounted 
in line with either rear wheel as well 
as between them, can thus dig a trench 
right along a wall. 

With a chain trencher, you can open 
up narrow (3" to 6") trenches—for ex­
ample, to carry electrical conduit. 

Willi a front-end loader, you can take 
dirt and other loose materials out of 
hard-to-get-at places, like basements. The 
tractor is light enough to move over lum­
ber or new concrete without breaking it 
and maneuverable enough to move in tight 
quarters without hitting walls. 

With other attachments, you can do 
most of your landscaping. For instance: 
1) a bucket or blade distributes topsoil: 
2) a disk harrow cultivates and readies 
the ground for seeding: 3) a mechanical 
seeder, run by the tractor's power take­
off, sows the seed: 4) a tractor-towed rake 
spreads straw over newly seeded lawns; 
5) an auger digs holes for trees and fence 
posts; 6) a tractor-towed mower cuts the 
grass around model houses. 

When you are not using the tractor for 
digging, grading, and landscaping, you can 
hook up a fork-lift attachment for moving 
building materials and lifting sheathing 
and shingles to roof height. (One con­
tractor even uses a fork lift for seeding 
lawns. He sets a 500-gal tank of seed and 
liquid fertilizer on the forks, pumps out 
the mix in 25' swaths, and seeds three 
acres an hour.) 

Here is what you can do 
with specialized equipment 
For almost every utility-tractor attachment, 
there is a special-purpose machine that 
can do the same job a lot faster. 

With a big tractor shovel (100 hp or 
more), you can scoop out dirt in bucket 
bites up to 4 cu yds. Tractor shovels 
(now used more than ever for excavating 
basements) can dig, backfill, load, and 
grade. They can also be fitted with a 
few attachments, including back hoes, light-
duty rippers, and fork lifts. 

With a big wheel-type trencher, you can 
dig utility trenches up to 10' deep and 
open a 6'-deep trench at up to 100' a min­
ute (fast-working chain-type trenchers are 
also available). 

With some wheel trenchers, you can dig 
catch-basin holes up to 5' wide. (A hy-
draulically controlled boom swings from 
side to side of the machine while digging.) 

And with some trenchers, you can dig 
a plumb trench across a hillside with one 
track as much as 8" higher than the other. 
(The digging wheel can be tilted up to 
6V50 from the vertical.) 

With a new electronic grader-blade con­
trol, you can grade a street in half the 
usual number of passes, reduce the num­
ber of grading stakes needed and the labor 
to set them. The grader operator simply 
dials the required grade. From then on. 
the blade holds the grade no matter how 
uneven the terrain. / E N D 

L A R G E B A C K H O E digs deep trench for water main S M A L L B A C K H O E on tililily tractor undercuts sleep hank. 

                

T R A C T O R S H O V E L excavates house foundation. A U G E R digs holes like tins I'oi posts, poles, oi footings. 

P A T R O L G R A D E R spreads and levels topsoil. maneuvers easily between nearly finished houses. 



The best of our land planning 
It is setting a new, and much higher, standard 

The year 1960 may well mark a turning 
point in American hind planning. 

Until now, when visiting Europeans 
asked to see our best planned towns, 
they were taken to three communities 
inspired by famous planners Clarence 
Stein and Henry Wright: Radburn, 
N . J., Chatham Village in Pittsburgh, 
and Baldwin Hills in Los Angeles. A l l 
are at least 20 years old and, according 
to most critics of US homebuilding, 
nothing newer has been worth seeing. 

But right now, and for the first time 
since these great experiments of the 
1920s and 1930s, dozens of new towns 
and subdivisions are being built that 
not only use the principles taught by 
Stein and Wright, but are designed to 
solve new problems in land use that did 
not exist 30 years ago. 

Communities like Laguna Niguel 
near Los Angeles, Grcenhaven in Sac­
ramento, Holly Hills in Portland, and 
University City in San Diego are be­
ing built with the open green parks, 
varied types of housing, and visual 
privacy that make Radburn a fine place 
to live even today. These 1960 new 
towns are being built with fresh street 
patterns that preserve the character of 
the land, break big neighborhoods into 
small neighborhoods, keep the auto in 
its place, and provide safety for 
children. 

What is the reason for this sharp in­
crease in the number of well planned 
communities being built? The reason is 
simple: 

The advanced towns of 30 years ago 
were built only because there were a 
few far-seeing men who were willing 

to back them financially to set a good 
example for American housing. 

But the best of today's communities 
are being built to high standards of land 
use because builders and land develop­
ers have recognized that, with good plan­
ning, they can manufacture the prime 
requirement for success in today's com­
petitive market—a good location. 

Moreover, builders and developers 
are commissioning planners because 
they have learned that good land plan­
ning — far from requiring unrealistic 
development costs—can save money on 
carthmoving and street paving and utili­
ties at the same time it produces a 
better looking and more salable com­
munity. And builders and developers 
are commissioning planners to help 
them create value that will last. Says 
Banker Clinton Loucks of Syracuse: 
"The better the land plan, the better 
the chance a builder has to get mort­
gage money. . . . The better the plan, 
the better the long-term value." 

Today's new communities are better 
because they provide varied /lousing for 
a cross-section of the population. 

Up to now, many experts feel, we 
have been building too many houses 
for the much-publicized "average fam­
i ly" and not enough housing for the 
hundreds of combinations of richer or 
poorer, younger or older, whose re­
quirements are not "average." 

A I A President Phil Will has said: 
"Today, all pressures seem to force 
builders into putting up whole com­

munities of the same kind of single-
family, detached houses . . . This is 
patently silly for 90% of our popula­
tion . . . I don't care how you curve 
the streets, when you've got 500 houses 
in a subdivision . . . with uniform down 
payments, you know you are going to 
attract only a certain kind of buyer" 
( H & H , June). 

Recently, a committee of housing 
specialists, appointed by the Royal 
Architectural Institute of Canada, trav­
eled throughout their country trying to 
find out what was good and bad about 
Canadian housing. Their findings prob­
ably would not have been far different 
had they been studying US housing. And 
their report ("The Design of the Resi­
dential Environment") points out that 
"No repetitive pattern of housing de­
velopment can be expected to meet 
even a good part of the residents' 
proper choices through the years . . . 
To correspond with the variety of house­
holds, there must be a wide range of 
dwelling types." The committee found 
(as has been discovered elsewhere) that 
only one-third of all families are ' ' typi­
cal"—ie, parents with dependent chil­
dren living at home. 

Obviously, in the design of a well bal­
anced community, there must be a pre­
ponderance of one-family houses. But 
there should also be some row houses, 
some patio town houses, some garden 
apartments, and (when they make sense) 
some high-rise apartments. A l l of the 
best new communities include this bet­
ter balance of housing. These new com­
munities are evidence that row housing 
can be handsome and can blend in with 
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is now very good indeed 
of land use that no builder or developer can ignore 

single-family houses, and that when row-
houses are renamed "patio town houses" 
they sell well. (Many builders have re­
sisted row housing because they have 
assumed it must look like the worst 
housing in our older cities.) 

Today's new communities are better 
because they provide green space for all 
the residents to look at and to use. 

"The climax of a neighborhood," says 
the Canadian report, "is well planned 
open space." Radburn, Chatham V i l ­
lage, and Baldwin Hills are fine places 
to live today because of their open, park­
like environment. 

Despite today's high land costs, build­
ers are dedicating green belt parks and 
recreation areas to municipalities. Open 
areas are provided to give the un-
crowded feeling that neighborhoods 50 
years ago achieved from vacant lots and 
the custom many families had of buying 
"the lot next door." Builders are find­
ing new ways to finance recreation facili­
ties, and new ways to work with cities, 
counties, and states in setting up quasi-
public recreation districts. 

These open green spaces are all the 
more pleasant and usable because, in 
the best planned communities, the land 
planning keeps the auto in its place. 
Says the Canadian report: "We do not 
intermingle picnic parks with rifle 
ranges; but that could hardly be more 
lethal than to tangle city ways for 
wheels with those for feet. [We must] 
deal more efficiently with the car and 
more graciously with space for living." 

Many critics who have made invidi­
ous comparisons between European and 
US land planning have failed to realize 
that even the best European land plans 
cannot be applied in the US because of 
the automobile. Any land plan for the 
US must take into account the domi­
nance of the auto in the American way 
of life. The best new land plans do 
this: but they also, with carefully 
planned street layouts and house siting, 
isolate the auto from the green space 
and from the paths children use on 
their way to school. 

Today's communities are better be­
cause they overcome the public's great­
est criticism of housing—monotony. 

When A I A ' S Phil Wil l refers to the 
"slums" we are creating, he is speaking 
of "monotonous sameness . . . which im­
poses its own pattern and rigidly dictates 
a way of life for the inhabitants." 

When the Canadian research team 
reports that "many buyers have misgiv­
ings about the character of their hous­
ing," they mean that people find their 
housing monotonous. Says the report: 
"The intensity of dismay is evident in 
statements made on behalf of hundreds 
of housewives." The report quoted from 
several of the groups interviewed. 

Said the National Council of Women: 
"Monotonous, boring, dull, rubber-
stamp similarity are some of the terms 
used to describe developments where 
the same (or very nearly identical) 
house is repeated over and over . . ." 

Said the Victoria Council of Women: 

"To create the best and most useful 
environment, greater attention should 
be given to scientific and aesthetic plan­
ning . . . There [need] not have been 
the development in some areas of mo­
notonous rows of similar houses." 

Said the University Women's Club 
of Ottawa: "These places [built in 1954] 
looked like slums almost before they were 
occupied . . . ugly, unimaginative, the 
same plan used for every exposure . . . " 

Today's best new communities are 
not monotonous because instead of 
being rows of look-alike houses on 
look-alike streets, they fit Phil Will's 
definition of a well balanced commu­
nity ( H & H , June): 

" I t must begin with an overall con­
cept. It must provide for a wide range 
of income levels. It must provide for 
a wide variety of human interests and 
ways of life. So it needs a variety of 
housing types—single-family, multi-
family, town and court-type houses— 
mixed together in a thoughtful pattern. 
It needs all the amenities like parks, 
stores, squares with fountains, play­
grounds, courts, and plazas. And it 
must take its plan, its form, its oeing 
from basic human facts—the root of all 
good design." 

On the following pages you will find 
13 rules for good land planning; rules 
based on the best new work of some 
of the country's best land planners; rules 
that will help you make better use of 
land, help you create communities that 
w ill be better places for family living 
for many years to come. 
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S T R E E T L A Y O U T A N D H O U S E S I T I N G at Toronto's Don Mills are carefully planned to save the most trees, conserve the natural beauty of the area. 

1. Site each house to save the best trees 

H O U S E S I N H E A V Y W O O D S at Sterling Forest make good use of trees as privacy screen. 

That is a good beginning in planning 
of any piece of land, small or large. 

Nothing beautifies a neighborhood 
more than trees, which is why people 
buy wooded lots first and cheerfully 
pay more for them. Nothing has made 
more people angry at more builders 
than avoidable destruction of trees. 

"More trees have been destroyed in 
recent years by building operations 
titan killed by disease," says N A H B ' S 

Home Builders Manual for Land De­
velopment. Many fine trees are de­
stroyed by builders who think it is 
cheaper to build on completely cleared 
land—which is seldom true (see /; 
155). Many fine trees are destroyed 
by careless bulldozer operators in 
the course of clearing brush and ex­
cavating. To save trees, careful de­
velopers send an architect or landscape 
architect to the site to help stake out 
the house, mark trees to be taken out 
and/or saved. 
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S T A G G E R E D S E T B A C K S along curved streets, in 23,000-acre Sterling Forest, N.Y., avoid monotony of houses lined up like wooden soldiers. 

2. Vary your setbacks for better looking streets 
The greatest sales asset of the huge 
Sterling Forest community is its rolling, 
heavily wooded, unspoiled land (lower 
photo, opposite). To help preserve this 
natural beauty, each house is sited by 
the architect or land planner—not just 
to provide variations along streetscapes 

by varying setbacks; but to screen 
houses from street, to give each house 
maximum privacy and best view, to 
save trees, and to require a minimum 
of bulldozing or blasting. Large lots 
(averaging over 100'xl50') make this 
siting easier. 

Robert Dowling, president of City 
Investing Co. which owns the land, 
hopes to make Sterling Forest "'the 
country's best planned community." 
To attract visitors, he built 125 acres 
of landscaped gardens and a music 
center, plans other cultural features. 

 

N O P O W E R P O L E S mar Holly Hills, a new garden village in Portland, Ore. planned by Architects Bal/hiser, Seder & Rhodes. 

3. Put all your wiring underground 

The worst eyesore in most flat, treeless 
subdivisions is a string of tall power 
poles draped with wires. 

So in areas where it is economically 
practical (eg, in areas where soil con­
ditions do not make trenching costs 

prohibitive) the best new land plans 
call for underground wiring. 

Getting your wiring underground is 
a matter of convincing the utility that 
it should be done. In some areas like 
Chicago the utility makes no charge to 

the builder if the houses meet require­
ments of siting and equipment ( H & H , 
Apr ) . Other utilities say they charge 
anywhere from a moderate $200 (in 
an area of sandy farm land) to a 
prohibitive $900 per house. 

continued 
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B E F O R E D E V E L O P M E N T , high ridge (line A-B) was unbuildablc. R I D G E T O P was flattened to create plateau for houses. 

S I D E V I E W O F R I D G E , photographed from great distance, shows how careful bulldozing saved natural contours and original vegetation of the hillside. 

4. Let your plan follow the nature of the land 
In developing land, it is always better 
—as well as cheaper—to work with 
nature, not against it. 

That rule has been followed care­
fully in the development of 2,200-acre 
Marin Bay subdivision, 15 miles north 
of San Francisco (see photos). The 

contours determined the master plan: 
streets run parallel with and along the 
tops of ridges and the bottoms of 
valleys. The ridge tops are graded to 
create level, usable plateau areas with­
out hillside scarring. Sidehill contour 
streets are kept to a minimum, con­

fined if possible to non-wooded areas 
so that later the planted slopes will 
blend with the hillsides. Streets are 
sited to create views over the water 
or over natural lakes, wooded areas, 
or a golf course. Developer: Latipac-
Perini Co. 

5. Divide a big plan into smaller neighborhoods 

 
 

  

 
 
 

L E V I T T O W N , P A . is divided into 800- to 1,200-house neighborhoods, each with school. 

In his first Levittown on Long Island. 
Builder Bill Levitt learned that people 
do not want to live in a big, sprawling 
town: they prefer to be identified with 
a smaller, more intimate neighborhood. 

So, in his next two Levittowns (in 
New Jersey and Pennsylvania) he 
divided the total development into 
groups of 800 to 1,200 houses sepa­
rated by major collector streets (shown 
at lef t ) . Each neighborhood has its 
own name, and each has a centrally 
located school and swimming pool (see 
plan. lef t ) . 

Levitt builds and gives to the town 
grade and high schools and pools; do­
nates land for churches. 
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O P E N G R E E N S P A C E is the key feature of the plan (and the key sales asset) at Bayberry development in Syracuse, N.Y. 

6. Dedicate some open space for common use 

The subdivision shown in photo and 
plan refutes the common notion that 
a developer cannot afford to give away 
valuable land for green-belt parks. 

Bayberry subdivision in Syracuse, 

laid out by famous planners Mayer, 
Whittlesey & Glass for Builders How­
ard Berman and Joseph Prisant, has 
proved so popular that sales are run­
ning far ahead of construction of the 

$18,000 to $23,000 houses. Says S A L 
official Ben Glowacki: "Open land like 
this makes a community desirable from 
both the buyers and lender's points of 
view. We like it very much." 

7. Beautify your open space with landscaping 
Almost any open space can be made 
more beautiful and more usable if it 
is skillfully planted according to a well 
thought-out plan. 

In the new Holly Hills subdivision, 
Portland, Ore. (see rendering p 164). 
the green belts were once just cleared 
farm land. The landscape architect 
used native trees and shrubs which he 
selected to be attractive and to be hardy 
enough so that children or dogs could 
not easily destroy them. These green 
belts have automatic sprinklers, photo-
electrically controlled lights, under­
ground wiring. 

 
 

 
  

 

   

  
   

  

  

 

   
 

 
  

  

  

    

 

F L O W E R I N G , 
C H E R R Y 

3 T R U W B . M A P R O N E 

L A N D S C A P E P L A N shows planting chosen by Landscape Architect Lroyd Bond for Holly Hills. 
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R E C R E A T I O N A R E A S , buill or planned, are shown in green on this plan for Denver's Northgale subdivision. The table gives the completion schedule. 

8. Make a long term plan for recreation areas 
Particularly in larger subdivisions, some 
parks and recreation facilities need not 
be developed for several years. But 
these facilities should be planned, and 
a system set up for financing them, at 
the early stages of development. 

Here is a three-step program used 
by Perl-Mack Construction Co in de­
veloping recreation areas in its 1,800-
acre Northglenn subdivision in Denver. 

Step I: A detailed plan of all rec­
reation facilities and equipment was 
drawn up by Perl-Mack's land plan­
ners (Harman, O'Donnell & Hen-
ninger). Their proposal included a 
schedule of dates by which each new 

section of recreation land would be 
needed, and the costs of each. 

Step 2: To finance the plan, a rec­
reation district was set up, with au­
thority to issue bonds. Northglenn 
Metropolitan Recreation District, a 
quasi-municipal corporation, owns the 
recreation land and facilities, has tax­
ing power of up to four mils yearly. 
Last spring the District asked North­
glenn homeowners to approve a 
$150,000 bond issue, only $25,000 of 
which would be issued in 1960 (to pay 
for a swimming pool). 

Step 3: Owners were sold on the 

overall plan. Northglenn homeowners 
approved the $ 150.000 bond issue 
three-to-one. The vote was so favor­
able, Perl-Mack feels, only because 
homeowners had been sold on the bond 
issue by a monthly newspaper which 
explained the recreation plan, its ad­
vantages, and the financing system. 

The success of this plan shows the 
importance of commissioning an ex­
perienced land planner. Perl-Mack's 
planners conceived the plan and wrote 
the 30-page recreation study, worked 
out the details of the financing, and 
worked closely with the builders on 
every phase of the operation. 
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R O A D S A N D G R E E N S P A C E S are separated in this cluster scheme by layout of streets and by siting of houses and garages. 

9. Put the automobile in its place 

Separation of cars and people is a 
mark of today's good land planning. 

This problem which is most acute in 
the US because of the role of the 
auto in American family life, is diff i­
cult to solve. But it has been solved 
in the plan shown in model form above 
and again in plan at right (this plan 
won second prize out of 4,000 entries 
in the Mastic Tile land-planning com­
petition). 

In this cluster plan, family life turns 
away from the streets (shown as dotted 
lines on plan at right ) and inwards to 
the large, "Radburn-type" green park 
in the center of each cluster. Garages 
provide a barrier between side-yard 
gardens and street traffic. 

This plan was developed by Manuel 
Dumlao, John Buenz, Robert Burley, 
and Edward Kovach of Birmingham, 
Mich. 

continued 

 
P L A N shows layout of streets (dotted lines), and how park spaces interconnect. 
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O F F - C E N T E R C U L - D E - S A C for houses on '/4-ncrc lots won Mastic Tile merit award for Hayahiko Takasc and Kyosuke Yoshioka of Detroit. 

  

 

 
  

  

   

C L U S T E R P L A N with green parks, hall- and full-circle clusters was designed for Good- C I R C U L A R L O T P L A N on wooded Colorado mountainside was 
win Housing Corp by Stephen Sussna Assoc, Trenton, N.J. designed for Castle Pines by Harman, O'Donnell & Henninger. 

10. Don't settle for old-fashioned street plans 

These three plans show some of the 
fresh ideas that planners are develop­
ing to create better family living. Con­
ventional curvilinear street patterns are 
being modified into patterns like these, 
as well as other new layouts like long 
and short cul-de-sacs and loops (see 
plan opposite), and micro-neighbor­
hoods (see p 164). 

The round-lot plan above, perhaps 
the most unorthodox of any, is an 

imaginative way to site houses with 
minimum disturbance to the land. I t 
was conceived for Castle Pines, a 900-
acre site with fine trees and a striking 
view of the Rockies. When the plan­
ners tentatively laid out conventional 
curvilinear streets, it was clear to them 
that this layout would destroy much of 
the character of this site. An interior 
park with perimeter lots was next 
studied and discarded. Since the de­

velopers wanted bridle trails and other 
common park land, the planners sug­
gested that all land should be placed 
in a state park and recreation district, 
with a fire and water district to provide 
a mil levy to pay for upkeep. The 
state accepted the idea. Then Planner 
Bob O'Donnell worked out clusters of 
17,000 sq f t circular lots and 20' 
approach streets, all located to leave 
a maximum of land untouched. 
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11. Plan so children can walk to school safely 
One of the biggest assets of a well 
planned green-belt community is its 
safe pedestrian paths between houses, 
schools and other community facilities. 

The plan above shows how the park 
areas in Greenhaven are all linked by 

underpasses or pedestrian bridges so 
children need never cross a street. 

Because Sacramento is renowned 
for its parks and encourages builders 
to include them in their plans, Green-
haven's developers were able to get 

the city to accept dedication and con­
tinuous maintenance of the open space 
in this development. The cost of land 
used in this way, say the developers, "is 
recouped by simplification of street de­
sign, engineering, and improvements." 

 

U N D E R P A S S E S connecting park areas provide safety for children in Bayberry development, Syracuse (left photo). Don Mills in Toronto (right). 
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1959 contest, this plan includes four types of houses (opposite) grouped is by Dallas Architects Howard Meyer, James Pratt, and John Box. 

12. Use several types of housing to avoid monotony 

When you do, you also avoid the 
commonest criticism of US housing: 
too many subdivisions have only 
single-family houses, appeal to a single 
age and economic group. 

The subdivision plan above is de­
signed to include four different kinds 
of housing. It won the grand prize in 
Mastic Tile's land-planning competi­
tion, and the jury—headed by M I T 
Dean Pietro Belluschi—points out that 
the plan provides for " . . . a community 
of varied texture in which many tastes 

and modes of living can be happily 
achieved. It solves the problem of in­
ternal traffic while maintaining peace 
and serenity for the grouped houses." 

Designed for a 160-acre tract, this 
plan has 614 units—3.83 per acre. 
Sixty-eight percent of the units are one-
family houses, 32% row houses. The 
planners also developed a typical grid­
iron plan for comparative purposes, 
computed that the plan above would 
produce a builders profit of $ 1,020,000 
(vs $903,000 for the grid plan) and 

a return of 160% (vs 141%) on land-
cost investment. The main reasons for 
this bigger profit: the micro-neighbor­
hood plan has more housing units (614 
vs 544) and fewer streets (25 acres 
vs 37.5 acres). This plan has 32 acres 
of parks (vs none in the grid develop­
ment) but single-family house lots are 
smaller (65 'x l20 ' vs 75 'x l20 ' ) . 

F O U R H O U S E T Y P E S (right) are suggested for 
use in land plan above. Row houses and apart­
ments will give variety to the subdivision, 
which is mostly single-family houses. 
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C O M P L E T E L Y P L A N N E D D O W N T O W N A R E A , one of fCW in this 
country, will be built in University City. 

S E V E R A L C O M M U N I T Y C E N T E R S will he located between residential neigh­
borhoods, will have shops, churches, clubs, and libraries. 

 

 

 

 
 

 

 
  

 

                 
                          

13. Tie your plan in with a master plan 

This rule is responsible for one of the 
best planned new towns in the country. 

The "new town" is the result of close 
cooperation between a team of land 
developers and a city planning depart­
ment. The city is San Diego and the 
developers are Irvin Kahn, Carlos 
Tavares and Norman Smith (who are 
also homebuilders). The new town is 
University City, to be the home of a 
new branch of the University of Cali­
fornia. In another ten years the new 
community, with the university as a 
hub. may have a population of 100,000. 

Its first 22 model houses, built by 
the developers (though other builders 
have already bought lots) will be open 
next month when the first few hun­

dred students will also start classes. 
Some 2,000 students are expected in 
five years and eventually there may be 
25,000 students and a staff of 8,600 
on the 1,100 acre campus (shown in 
plan opposite). 

University City will be more than a 
college town. It will be a balanced 
community of research labs (General 
Atomics, with a SI0.000.000 campus­
like establishment, is already located in 
the area), light industrial plants, hos­
pitals, churches, schools, theatres, 
hotels, and a wide variety of shops and 
service facilities. In addition to single-
family houses, the developers will also 
build garden and high-rise apartments 
like those shown in sketches above. 

This variety of housing is intended to 
attract a cross-section of population. 

When the city and the university be­
gan talking about a San Diego campus 
four years ago on city-owned land ten 
miles north of downtown, they soon got 
together with the Kahn-Tavares-Smith 
group which owned some 4,500 acres 
of adjoining land. Al l three groups 
worked closely together, but the master 
plan opposite is largely the work of the 
San Diego planning department. Ap­
proved by the City Council, it will be 
carried out as shown here. 

M A S T E R P L A N of University City shows how 
residential community, and industrial areas 
will surround town center and university. 
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1. "This pre-cast concrete form makes an 
ideal start for installing the General Electric 
Built-in Tliinlirie in cement," Charles La-
Monte says. To install the unit, merely tap 
out this outside shell. 

2. After the all-aluminum case is perma­
nently sealed into wall with mortar, the 
drawer-type chassis slides easily into place. 
No nuts, bolts or screws needed. Outside 
louver installs from room side. 

3. Next, attach the interior baffle. It's 
adaptable to any room decor. Paint, paper 
or panel it. Or hang a picture over it. All 
that's left is to plug in the Built-in Thinline 
and let it run. 

1...2...3...and they're built in 
and one General Electric Built-in 

cools Florida builders' whole five-room house 

Left to right: Charles La Monte, Mandcll Shimberg and James Shimberg. 

" / ~ \ s e General Electric Built-in Thinline really does the 
\ J wluileairconditioningjob!"saysCharles LaMonte, 
"and in Florida that's quite a job." LaMonte, in part­
nership with the Shimberg brothers, Mandell and 
James, owns Everina Homes, Inc., builders of Town 
'N Country Park in Tampa, Florida. 

Everina offers home buyers an optional choice of 
other appliances, but finds that the majority of people 
want the General Electric Built-in Thinline. It's one 
of the top selling attractions of the homes. 

The Florida builders went on to say that they espe­
cially like the Thinline's easy installation and design. 

"With the inside baffle, it is so easy to furnish any room 
attractively. You can paint, paper or panel the baffle 
to match the decor. And, you don't have to worry 
about avoiding drafts when you arrange furniture." 

Everina is partial to General Electric for other rea­
sons, too. LaMonte listed three important ones. "The 
top acceptance of the General Electric brand name, the 
national advertising campaign that helps to sell the 
Thinline and the good product service that General 
Electric offers locally." 

General Electric has the Thinline for your air con­
ditioning needs, whatever the problem.* Your General 
Electric dealer will be happy to give you all the details. 
General Electric Company, Room Air Conditioner De­
partment, Appliance Park, Louisville 1, Kentucky. 

•Cooling capacities are tested and rated in accordance 
with NEMA Standard CN 1-1958. *»* 

Progress Is Our Most important Product 

G E N E R A L ® E L E C T R I C 
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Be sure to see NEW WAYS 
TO BUILD BETTER 
A monthly report on home building ideas, products, and techniques 

Starting here 

What the leaders are doing And on the following pages 

Here is a low-cost way to finish block-walled rooms 

I t takes the painter above just 30 
minutes to finish a basement recreation 
room for Gordy Enterprises. New 
Castle. Del., by spraying the walls with 
fleck-size, multi-color paint. Cost: $12 
for paint and labor. 

Other builders—John Long in A r i ­
zona and Bill Levitt in New Jersey, for 
example—are using the same low-cost 
finish for above-grade block walls. 

Says Gordy's Project Manager Ken 

Freemark: "The small flecks make the 
mortar joints inconspicuous at 15' in 
artificial lighting. This is perfectly ac­
ceptable to our buyers, who also like 
the recreation room we give them 4' 
below grade level." 

Gordy's below-grade rooms are 
waterproofed with a parge coat and tar 
on foundation walls and a polyethylene 
barrier under the slab. This wi l l prevent 
damage to the painted walls. 

More 

RECREATION ROOM in Gordy Bflltei pi IMS' 
$13,500 house has block walls covered with 

heavy coat of sprayed-on multi-color paint. 
G o r d y is developing a 1,200 unit tract. 

Technology 

Circular roof spans 42' with light 
framing. . . . How orientation and roof 
overhang affect heat gain. . . . Plywood 
goes up faster with new gluing system. 

page 165 

What the leaders are doing 

Production control board shows at once 
where all jobs stand. . . . Magazine 
house with nine good ideas.. . . Wooden 
jigs speed foundation layout. 

page 173 

New Products 

New modular fireplace takes many 
shapes. . . . Door panels with decora­
tive styling. . . . Modular windows, 
built-in hardware, bath fixtures. 

page 185 

Publications 

How to apply tile to gypsum drywall . 
. . . How to start a market survey. . . . 
Catalogs on lawn sprinklers, electric 
heat, decorative tile. 

page 208 
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"A top quality window unit that gives us 
remarkable savings in material and labor 

... beats even very low-cost conventional windows" 

No need to tell you what today's 
home buyer wants. He wants recog­
nized quality at a good price. 

To meet the demand for quality— 
and to keep costs as low as possible— 
today's successful builders are tak­
ing advantage of Andersen Strutwall 
window units. 

John Fiser, builder of 125 homes in 
Knoxville last year, expresses it this 
way . . . 

"Strutwall is a top quality window 
installation with remarkable savings 

when total installed cost is compared 
with even very low cost conventional 
windows. 

"There are substantial direct ma­
terial and labor savings which more 
than offset the slight additional basic 
cost of the Strutwall unit. And, the 
fact that the unit comes completely 
assembled and requires no application 
of outside trim or extension jambs, 
further simplifies warehousing and 
handling," Mr. Fiser states. 

Because Andersen Strutwall helps 

him achieve faster erection time of 
each shell with a smaller crew, Mr. 
Fiser reports the additional advan­
tages of less supervision and fewer 
errors. This, he emphasizes, helps him 
make all around better use of his 
organization. 

Why don't you take advantage of 
Strutwall? Saleable quality and lower 
installation cost add up to a big bonus 
benefit for you—greater profit. See 
Sweets File, your lumber dealer or 
write for all the facts. 
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"We have used STRUTWALL 
almost exclusively in 
everything we've built" 
s a y s J o h n F i s e r 

Here you see Andersen Strutwall—a complete structural 
wall component with window unit—being tipped into place 
at the Fiser Development. Strutwall cuts window installa­
tion time from 30 to 50%. 

This Fiser-built ranch house shows how Andersen Strutwall 
combines beautifully with brick. Use versatile Strutwall 
with any type of construction, any type of siding. Easily 
pre-paneled. 

No "for sale" signs in a neighborhood like this. "The name 
brand Andersen, the beauty, quality and practical features 
of Strutwall give us numerous sales features," reports 
Mr. Fiser. 
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Successful Advertising 
is Built 

Brick by Brick 

... in House Beautiful 
To tell the story of brick, to remind prospective home buyers of the beauty, function and 

durability of brick, to make the most of each advertising impression, the Structural Clay Products Institute 
advertises in HOUSE B E A U T I F U L . 

Month after month SCPI ads in HOUSE B E A U T I F U L reach more than 4 million readers, 
including HOUSE BEAUTIFUL'S 900,000* Pace Setter families - high income leaders (average: $15,715) 

in communities across the nation. Pace Setter families are prime prospects for homes, 
home furnishings, home products of all kinds. When they see what they like, they buy. 

And when they buy, their example encourages others. 

That's why SCPI uses HOUSE B E A U T I F U L to emphasize the safety, economy and versatility of brick. 
And, that's why more manufacturers of home products than ever before use HOUSE BEAUTIFUL'S 

pages to influence this influential audience. 

House Bmutiful 
372 MADISON A V E N U E . NEW YORK 32, N. Y. #_A 

• P U B L I S H E R ' S E S T I M A T E . 
LAST 6 MOS.. 1U60 

373 MADISON A V E N U E . NEW YORK 32. N. Y . 

O N E O F T H E 13 K E Y H E A R S T S E L E C T I V E M A R K E T M A G A Z I N E S 
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CIRCULAR ROOF is made up of 12 triangular folded plates fastened to ring which frames skylight. Twelve buttresses (photo, bottom left ) , set 
12 joists (3x6s) . Plates and joists converge at center steel compression on concrete piers at grade level, carry roof load. 

This circular roof spans 42 with light framing 

 

BUTTRESS—paired 2x8s braced by five 3x3 struts—supports 3x6 roof 
framing. Outriggers on ends of 3x6s are 1x12 fascia boards. 

New Orleans Architect Albert Ledner designed this roof 
system for a pair of circular houses which he joined to make 
one house. Here is how the roof was built: 

1. Twelve 3x6s 20' long were placed between outside 
buttresses (photo l e f t ) , which support the roof, and a cen­
tral steel compression ring. 

2. Purlins and edge members (2x4s) were framed into 
triangular folded plates between each pair of 3x6s. The ridge 
beam for each folded plate is also a 3x6. 

3. Sheathing (1x6 t&g)—which tied the roof together like 
a stressed skin—was nailed diagonally to the purlins. 

4. Paper and asphalt roofing finished the job. To build a 
flat roof with a 42' span over a rectangular house with the 
same area (1.390 sq f t ) , you would need three times as 
much basic framing timber if you used dimension 3x16s or 
more than twice as much with laminated 3x12s. 

 

 

FINISHED HOUSE has nonloadbcaring exterior walls that can be set 
at any position because buttresses (photo at left) carry all loads. 

A U G U S T 1960 
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New sales opportunities are seen through wood windows 

built of WOOD means built to sell 
Windows of wood are today's best buys for home seek­
ers . . . best sellers for home builders. Wood windows 
add a warmth all their own. They're beautiful to see, 
and see through. In countless stock styles and sizes, 
wood windows are easier and more economical to use.. . 
offer more adaptability in most styles of homes, plus 
more versatility in exterior and interior decoration. 

Wood windows help sell your houses, because they pro­
vide more insulation, permit less condensation, require 
little effort and expense for your customers to maintain. 
Wood windows help change "for sale" signs to "sold" 
signs. For more data on better homes of wood, write: 

N A T I O N A L L U M B E R M A N U F A C T U R E R S A S S O C I A T I O N 

Wood Information Center, 1319 18th St., N.W., Washington 6, D. C. 

Good-looking wood windows arc windows of distinction. They blend beauti­
fully into every house you build. Both traditional and contemporary homes 
welcome eye-appealing windows of wood. William N. Alderman, architect. 

nlma 

For built-in sales appeal, nothing takes the place of w o o d 

The wide-eyed wonder of 
wood windows brings all 
the great outdoors into 
the great indoors. Buyers, 
by having more attractive 
"rooms with a view," 
arc getting more livable 
homes for their money. 
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O R I E N T A T I O N to north or south keeps 
house cooler in morning than west orien­
tation, in afternoon than east orientation. 

O V E R H A N G O N I A S T S I D E of house 
cuts heat gain for ten hours—from early 
morning until after 4 P M . 

O V E R H A N G O N W E S T S I D E of house 
cuts heat gain for eight hours—from 
early afternoon until sundown. 

Here is how orientation and roof overhang affect heat gain 

 

The graphs above show some results of 
tests made in identical tract houses 
(floor plan, lef t ) by Richard D. Cra­
mer, assistant professor of housing at 
the University of California. 

A l l the houses were built on slabs, 
had insulated roof decks on exposed 
beams but no wall insulation. Glass 
areas were 35% of wall. 

Here are Cramer's two most mean­
ingful findings: 

1. A t the height of summer, a house 
whose living areas face south is as 
cool as a north-oriented house, and 
both arc cooler than east- or west-ori­

ented houses (graph, above l e f t ) . The 
south-oriented house rapidly loses its 
advantage as the summer wears on 
unless it has deep overhangs. 

2. Even though the afternoon sun is 
hotter than the morning sun, exposed 
glass on the east side puts as big a 
heat load on the house as exposed glass 
on the west (graphs, center and r ight ) . 
Reason: Heat gain f rom the morning 
sun is dissipated slowly during the hot­
test part of the day, and heat gain f rom 
the afternoon sun is lost rapidly during 
the early evening when temperatures 
drop sharply. 

New development may solve 
drywall stapling problem 

The problem: Drywall often fails to 
hold to studs because its paper surface 
is perforated by the staples. Now Spot-
Nails lnc is developing an automatic 
stapler that prevents perforations by 
combining a driving head with a 
dimpler. 

The new stapler stops penetration of 
the staple 1/16" below the dry wall's 
surface, leaves a small oval dimple that 
requires less joint cement than nails do. 

Two big advantages of automatic 
stapling: I ) It is up to five times 
faster than driving nails by hand. 2) 
It reduces nail popping. The deeper a 
fastener is imbedded in the stud, the 
more popping. A staple leg is much 
shorter than a nail shank (although a 
staple grips about as well as a nail) . 

New Z-joint speeds erection 
of stressed-skin panels 
Rabbeted into edge members, it auto­
matically positions and aligns panels. 
Rabbeted edges are glue and screw 
fastened to make the joint a structural 
purlin. Using 4 ' x l 6 ' Z-joint panels (de­
veloped for Simpson Engineered Wood 
Products Co) , five men erected a 5.000 
sq f t school roof in Shelton. Wash, in 
five hours. Erection cost: 4c1 a sq f t . 

Green wood will not crack or 
shrink after new treatment 

When freshly cut wood is treated with 
a polyethylene glycol solution, it be­
comes dimensionally stable, says Dr A l ­
fred Stamm of Forest Products Labora­
tory. 

The green wood absorbs the chem­
ical, which sets up a vapor barrier just 
under the wood surface. Evaporation in 
the wood cells is balanced and decay is 
prevented, F P L recommends a protec­
tive coat of polyurethane varnish after 
the treatment. 

The treatment is one of three chem­
ical methods being developed by F P L to 
stabilize wood. The other two—cross-
linking cellulose molecules in the wood 
fiber and "bulking" spaces between cel­
lulose molucules—are said to be tricky 
and expensive. 

Technology continued on p 170 
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You, too, can realize 
benefits from the several 

important firsts made in the past 
two years by General Electric Textolite® 

laminated surfacing. Laminated plastics took 
on a new look when G. E. introduced Textured 
Textolite. This notable first gives a surface that 
is not glass-like.. .woodgrain patterns look 
and feel like real wood. G-E Textolite is first 

to introduce a five-color pattern. 
Known as Ruban Mist, this unique 
ribbon-striped pattern, when com­
bined with any of six other colors 
in the Mist collection, affords the 
opportunity for outstanding color 
harmony. Another important first 
is the widespread availability of 
new Walnut woodgrains with no 
grain pattern repeat for 63 inches. 
Add to the above the fact that G-E 
Textolite introduced the often 
copied Spungold pattern, develop­
ed light-engineered desk patterns 
and colors, and makes all wood-
grains available in crossgrain. 
What does this progress mean to 
you? It opens exciting new avenues 
of expression in the use of plastic 
laminates.. .unlimited design 
opportunities provided by a new 
finish, new design concepts, more 
adaptable woodgrain patterns. 
Ask your G-E Textolite distrib­
utor for details on these new 
laminate advancements. You'll 
find his name under P l a s t i c s in 
the Yellow Pages. Or, write General 
Electric Company, Dept. HH-80, 
Coshocton, Ohio. Progress Is 
Our Most Important Product. 



Technology 
starts on p 165 

With this gluing system, plywood goes up faster 

Two men simply apply a one-coat con­
tact adhesive to the back of a plywood 
panel, erect the panel against drywall. 
and toe-nail it with Wa" brads along 
the vertical edges for a sure hold until 
the adhesive sets. 

No overnight shoring is needed—the 
adhesive (BB Chemical's Bostik 2293) 
sets quickly, yet gives workmen 30 
minutes to "float" the panel into its 

exact position. Edges of plywood need 
not fall over studs—the drywall gives 
sufficient backing. 

Two other big benefits: 1) No nail 
heads mar the panel surface. 2) The 
drywall backing reduces reverberation 
and noise transmission (when glued 
directly to studs, panels act like a drum­
head ) . The new system was developed 
by Cerel-Perini Assoc. Boston. 

Navy scientists develop 
a paint that will not burn 
The nonvolatile, nonflammable paint, a 
chlorinaed alkyd resin, has passed the 
Navy's toughest paint test: A painted 
steel panel did not ignite when heated 
to 2,300 F for 30 seconds. 

Although developed for use on ships, 
the new semi-gloss enamel is well suited 
to residential work (most injuries in 
home fires are f rom flash firing of paint 
films and furnishings, not f r om the 
burning structure). Paint can be made 
in a variety of colors to go on metal or 
wood: mineral spirits can be used as a 
thinner and solvent. 

Alkyd resin solution is described in 
Mili tary Specification NIL-R-21417. 

Spray-on roofing may cut 
labor costs by 85 % 
Using a new triple-nozzled spray gun. 
three men can coat a roof with glass 
fibers and asphalt at a rate of 15.000 
to 18.000 sq f t a day. By conventional 
methods, a built-up roof of equal size 
would take nine men 2x/i days. 

The new roofing system, on which 
patents are pending, is called Mono-
fo rm and was developed by Flintkotc. 
Roofing contractors wi l l be licensed 
to use it on flat and free-form roofs. 
A Flintkote spokesman says Monoform 
may lead to the replacement of many 
of the company's built-up roofing prod­
ucts. The gun used in the system was 
developed by Sealzit Co of America, a 
recently acquired Flintkote subsidiary. 

 

Tests show structural plastic can take it 

After three years and nearly six million 
visitors. Monsanto's plastic house of the 
future (above) has proved that it can 
do the job expected of a single-family 
home. The house is made of four 
I 6 ' x l 6 ' reinforced plastic wings canti-
levered f rom a central utility core. 

Engineers have found that vertical de­
flection at wings' outer edges has been 

at an average rate of only .048" a year. 
And the rate is slowing, soon wi l l be 
no more than settling of a conventional 
house. Most likely reason: Balancing 
stresses between polyester plastic and 
glass fiber reinforcing takes time. A t 
first the polyester carried more load 
than it was designed for. Now the glass 
fibers are taking ful l share of load. 

FHA's new soil tester is 
now available to builders 
I f you want to use the P V C (maximum 
potential volume.) meter (above cen­
ter) , get in touch with your F H A dis­
trict office. 

The meter ( H & H Feb) shows how 
much your soil will swell through wet 
and dry seasons—a key factor when 
you decide how strong your slabs must 
be to prevent cracking under soil pres­
sure. 

A P V C test takes two hours. Here is 
how to make it : Put 10 teaspoons of 
soil in the tester's cylinder. Tamp it 
down. Add 5 oz of water. Soil wil l 
swell against a restraining ring and 
create pressure shown on the dial. 
With two charts ( r igh t ) , convert meter 
readings to psf and then to a P V C 
rating. 
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Land and development 

both cost too much to justify 

what many towns now require 

"Development costs have at least tripled," says Mar t in Bartling. NAHB 

president. For this there are four reasons: 

L It is partly the builders' own fault . Not enough builders know 
enough about how to cut earthmoving and street-laying costs with 
today's much more efficient machinery (see page 160). Not enough 
of them own their own equipment, so they cannot schedule their work 
when they need it instead of waiting their turn on a subcontractor's 
timetable. Earthmoving is the only housing cost that should be as low 
today as it was 30 years ago; and street-laying costs have climbed 
only 20% (see page J62). 

2. It is partly because cheap-to-develop land is getting scarcer. I n the 
first postwar rush the builders used up the treeless potato fields on 
Long Island and the treeless flat ground between the Freeway and E l 
Camino below San Francisco. Now they must begin using land where 
more earth must be moved and more trees, alas!, cut down. 

3. It is partly because many towns had trouble with builders who put 
in streets so cheap that the taxpayers soon had to replace them. So 
now they are requiring better paving; many of them, in fact, are 
requiring much better paving than the traffic justifies. 
4. It is partly because many communities are imposing development 
requirements that are almost scandalously high—requirements much 
higher than F H A standards, requirements much higher than the Urban 
Land Institute recommends. For example: 

Arlington, Va. requires a 36' roadway in minor surveyor's 100-link chain was 66' long. Chatham 
streets to permit two lanes of moving traffic County outside Savannah required 40' paving 
between cars parked on either side, so houses on a development street feeding into a 26' main 
even on cul-de-sacs front on a sea of blacktop. highway. Many towns in the Southwest require 
Alexandria, Va. requires a 66' right-of-way even not only streets, but archaic and useless alleys 
on secondary streets. Why 66"? Because the down the rear lot line. 

Here are the standards recommended for single-family areas by the 
Urban Land Institute as "reasonable, time-tested, and entirely ade­
quate." F H A agrees wi th all these recommendations, except that F H A 
is skeptical about rolled curbs. There is no good reason why any local 
community should insist on anything more. 

"Minor streets—not over 26' to 27' between low-to-medium density development. Sidewalk 
curbs in a 50' right-of-way. Such streets are for widths in excess of VA' to 4' in detached single-
access to abutting property, they arc not traffic family home areas arc wasteful and unnecessary, 
thoroughfares. Rolled curbs are recommended. - P a v i n g specifications must, of course, varv 
Single-family areas with three or less families f r o m p , a c e t o p l a c e S p e n d i n g on climate, soil 
per acre can be served adequately by roadways c o n d i l i o n S i e t c . but in no case should they 
18' to 20' wide, with turf or stone gutters and c x c e e d t h e l o c a , F H A s t a n d a r d s . 
no curbs. 

"Utilities should be underground wherever pos-
"Secondary or collector streets-noi over 34' to s i b l e < i n c i u d i n g e l e c l r i c a n d telephone lines. At 
36' between straight curbs in a 60' right-of-way. b e s t > u , i i j t v p o l e s a r e u n s i g h t l y a n d o b j e c t i o n -
A 3* roadway w.ll permit two opposing traffic a b l e i n a n y l o c a t i o n . S o m e u l i i i t y companies are 
lanes plus parallel parking on each side. n o w installing underground lines without any 
"Sidewalks are seldom needed or even desirable additional cost to the developer. Others ask ex-
on local streets in low-density developments, cessive or prohibitive charges for underground 
and often on only one side of the street in conduits." 



P-B COMPONENTS 
LOWER THE PRICE / 

ROOF COMPONENTS 
8' wide and rafter-length 

CEILING COMPONENTS 
8' wide and room-width 

GABLE COMPONENTS 
generally building-width 

WALL COMPONENTS \ 
8' high and "wall- length" \ \ , ' ' 

FLOOR COMPONENTS 
6' wide and up to 20' long 

 

You wil l prefer to build with P-B Compo­
nents—once you understand 4 basic facts: 

1. They are precision-engineered of finest 
materials in the plant of your nearby build­
ing materials distributor—and delivered 
to your site. You save many unnecessary 
handling, storage and rehandling costs. 
You share in maximum volume discounts. 

2. A t least 200 field-hours are saved—17 
working days—saving you a minimum of 
$600. You also save your overhead on the 
parts, while they are being manufactured 
in the distributor's shop — a matter of at 
least $400. 

3. Every single component is custom-built 
to your specifications, to fit your plan. 
There are no arbitrary "unit" sizes. 

4. P-B Components are B I G . It takes four 
men only 11 seconds longer to put an 8' x 
14' component in place—than to position 
a 4 ' x 8' "baby panel". But you have com­
pleted V/2 times as many square feet! With 
big components, the average house is 
enclosed in one day—and you finish out 
in 3 to 4 weeks. Exterior and interior walls, 
ceilings and gables are ready for painting, 
papering or other decoration. Floor panels 
are covered with 2%s" factory-finished oak 
flooring (which you protect with Sisalkraft 
paper until owner occupies.) Roofs have 
% " Homasote sheathing already applied— 
with all joints flashed. 

A house built wi th P-B Components is a 
qual i ty house, quiet th roughout—free 
f rom drafts, dampness, mildew, cracking 
and bathroom noises. I t is cooler in Sum­
mer and more economical to heat in Winter. 

You get your customer in fast—sell him 
at a lower figure—make a greater profit. 

To save money in conventional bu i ld ing-
send us your blueprints for a free Cost-
Reduction Analysis. They will be returned 
with an engineering report on the savings 
you can make with Homasote Materials. 
Homasote Board-and-Batten and Grooved 
Vertical Siding construction are lower in 
cost than anything else you can use 
currently for exterior walls. 

FOR A HOME OF ANY TYPE OR SIZE! 

Write or wire today for fully-illustrated 8-page brochure 
giving the complete details. Kindly address Department H-5. 

H O M A S O T E C O M P A N Y 
TRENTON 3, NEW JERSEY 

Homasote of Canada, Ltd. • 224 Morton Street • Toronto 7, Ontario 
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What the leaders are doing 
    

With this control board, you can tell at a glance 

where each job stands and what you should do next 

What the leaders are doing 

Center court in a square house 
offers nine advantages p 176 

How a bottomless trailer saves 
time for builders p ISO 

You can tell how far each house is 
ahead of or behind schedule. You can 
tell how much your total production is 
ahead of or behind schedule. And you 
can figure how much labor—in each 
craf t—wil l be needed every week for 
three months. 

So says Washington Builder Milton 
Kettler. who devised the system (an 
adaptation of control boards widely 
used in manufacturing plants) and has 
used it about 18 months. Adds Kettler. 
who builds about 80 houses a year 
( H & H . June): "The board is also an 
effective sales tool, since buyers who 
see it are convinced we can make good 
on our delivery promises." 

Here is how the board is set up: 

The board (close up below) is made 
of 70 strips of aluminum price tag 
molding mounted horizontally on a 7'-
high plywood panel. 

On the left side, a cardboard strip 
is inserted for each job to list precon-
struction details that sometimes are 
overlooked. Items: construction financ­
ing ordered, building permit received, 
house insured, costs analyzed, survey 
approved, and the like. 

A second cardboard strip is inserted 
at right to set up the 13 week con­
struction timetable for each job. Differ­
ent pastel colors denote ten building 
stages (foundation, first floor, outside 

walls, frame-out. heat-plumbing-electric 
rough-in, drywall, t r im, paint, floor fin­
ishing, and finishing). This strip is posi­
tioned so its right end lines up with the 
promised delivery date. 

And here is how the board is used: 

Once a week a green plastic tab for 
each job is moved along the construc­
tion strip to show the building stage 
the job is in. Every day a yellow cord 
(mounted vertically and seen under 
March 15 in photos) is tacked up to 
show "today's date." 

I f a green tab is at the right of the 
cord, the job is ahead of schedule. I f 
a green tab is at the cord's left, the job 
is behind schedule and corrective action 
is needed. 

Once a month Kettler totals the 
number of days all houses are ahead 
of or behind schedule. I f this total 
stays constant f rom month to month, 
he knows all is well. But if the "net 
days ahead" figure drops sharply, he 
knows he has to look for trouble. 

A t any date. Kettler can quickly find 
how many men he wil l need in each 
craft in any week ahead. By reading 
down the board for the week, he can 
spot which houses wi l l be in each stage 
of construction. 

Kettler says it takes only about two 
hours a week to update the board. He 
resets it about three times a year. 
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"Our best selling homes are lath and plaster 
Mr. Wagor, in front of one of his firm's model 
homes, talks over the advantages of Keycorner 
reinforcing lath with William Duncan, owner of 
the Duncan Plastering Company, Coral Gables, 
Florida, (right) and E. C. Faircloth, Keystone 
Steel & Wire Company building specialist, 
(center). 

t h e C y p r e s s P o i n t 

2 Bedrooms I Bath 
F A M I L Y B O O M . T E R R A C E , C A R P O R T 

5800 DOWN 
19 5 MONTH 

J I 4 . 1 0 O » U U " " i C f 

porter- wagor - russe l l . inc. 

L. 



 

 

 

 

reinforced with KEYCORNER LATH 
... Porter-Wagor-Russell, Inc., leading Florida home-builders 

"Reinforced-lath and plaster interiors are a big 
sales feature in our homes," reports Mr. F . B. 
Wagor, partner in the Porter-Wagor-Russell, 
Inc., builders of the large Palmetto Country 
Club Estates near Miami. "Best of all, it actu­
ally costs less to reinforce inside corners with 
Keycorner lath. You add value because of the 
high crack resistance and lower maintenance. 
Prospects are delighted with the lasting beauty 
of plaster. The hidden value of Keycorner re­
inforcement strengthens each sale." 

Wherever Keycorner lath is used, it gives 
stronger corner reinforcement at less cost. 
Tests show that crack resistance of plaster cor­
ners is almost doubled as compared to other 
corner reinforcement.* 

The pre-shaped, 4-foot lengths of Keycorner 

fit into corners quickly and neatly. Keycorner 
can be nailed or stapled. Plaster flows in and 
around the open mesh design of Keycorner to 
assure a complete bond. Keycorner lath, 
packed 1,000 feet to a carton, is galvanized. 

K E Y S T O N E S T E E L & W I R E C O M P A N Y 
Peoria7 , Illinois, Makers of Keycorner* Keymesh1* 
• Keystrip • Keywall • Welded Wire Fabric • Nails 

* Please send me additional information 
and test reports on Keycorner reinforcing lath. 

Name-

Company. 

Address 

City State. 



What the leaders are doing 
Starts on p 173 

The center courtyard 
in this square house 
offers nine advantages 

 

  
 
 

  
  

  

  
 

1. The center garden is large (14'x 16') 
and private—shielded on all sides f rom 
street and neighhors. 

2. I t opens rooms on every side to 
sun, no matter how the house is sited. 

3. I t permits cross ventilation in 
every room, even the middle bedroom. 

4. I t gives the living and family 
rooms light f rom two sides, so neither 
seems cave-like. 

5. I t gives both living areas a pleas­
ant view. 

6. I t makes the house a:; suitable for 
a 65'-wide lot in the city as for a big 
lot in the suburbs. 

7. I t makes a safe play area for 
children in the toddling stage. 

8. I t offers excellent sound isolation 
between the formal living room in front 
and the rear family room. 

9. And it provides the basis for a 
floor plan that has many added virtues: 

The living room and master bedroom 
work as a suite (with its own patio in 
front of the house). While non-related 
zones like kitchen-family room area 
and formal living room are far apart, 
related rooms like family room and 
children's bedrooms are close together. 
A fourth bedroom can be added at rear. 
Parents can reach the children's bed­
rooms through the adjoining bath. The 
entrance foyer leads directly to front 
living room and rear family room. 
Kitchen and dining area can be closed 
f rom family room by 8' sliding door. 

The house is co-sponsored 
by Parents ' and the LDRC 

The 1.400 sq ft house was designed 
by Washington Architect Grosvenor 
Chapman for Parents' Magazine (which 
featured it in June), and adapted for 
LuReCo construction by Architect 
Laurence S. Higgins of the Lumber 
Dealers Research Council. It has been 
built for sale this summer by builders 
in 15 cities.* Typical price: $22,000 
plus lot in Joliet. III . where New Lum­
ber Co reports excellent reception. 

* The 15 cities: Crystal Lake, Joliet, and 
Mattoon. III.: Car ro l l , Iowa: C lay Center, 
K a n . : St Paul , Minn. : Huntington Station, 
N.Y. ; Twinsburg and Xenia . Oh io : Beaver 
Fal ls and Sunset, Pa . : Lubbock. Tex. : Ogden. 
Utah; Menomonic and New Richmond, Wis. 
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Five smart ideas for your 
"homeowner's manual" 
Information for homebuyers—published 
in booklet, brochure, or mimeographed 
form—is fast becoming a standard part 
of a smart builder's post-sales customer-
relations program. Here are interesting, 
helpful, or amusing excerpts: 

. . . on getting along with builders 
"Assume your builder is honest and 

capable. Check before you use him. 
not after. Avoid making changes after 
work has begun—few things are as ex­
pensive as a Monday morning architect. 
Try to keep your dealings with your 
builder on a business basis, that is, in 
writing."—Goodwin Housing Corp. 
Haddonfield, N.J. 

. . . on lawns 
"Your front lawn wil l not be installed 

until you have moved into your home. 
The postcard you mailed wi l l enable 
our contractor to contact you as to the 
time of installation."—Brown & KaulT-
mann, Palo Alto, Calif. 

. . . on service 
"Listed in this brochure you wil l find 

the names of subcontractors who handle 
their own service calls on work they've 
done for us. By calling them directly, 
you will secure faster service."—Tom 
McGovern, San Antonio. 

. . . on painting 
"When you repaint your house, 

please use good judgment in choice of 
colors—a zebra stripe may spoil an 
entire block of houses."—Place & Co. 
South Bend. 

. . . on insurance 
"Now that you are a homeowner you 

wil l carry various types of insurance. 
Shown below is a suggested form which 
wil l act as a constant reminder of your 
insurance policies, their expiration 
dates, coverage, and other data neces­
sary in the filing of claims."—Pearson 
Bros. Minneapolis. 

When buyers help sell, 
give them a commission 
That advice comes from Illinois Builder 
Leonard Besinger Jr who says: "When­
ever the owner of one of our houses 
sends us a lead that ends in a sale, we 
pay him a commission of $75. 

"This encourages buyers to act as 
salesmen. About half of our 400-or-
more sales a year are made to people 
who come out to visit someone who 
lives in our tract." 

Besinger figures $75 is "about right," 
reports: "We tried offering $200 to in­
duce owners to bring out more friends, 
but it didn't get us any extra sales. 
Nobody will high-pressure his friends." 

Besinger has sold about 3.500 houses 
in his 2.800-acre Meadowdale tract (40 
miles northwest of Chicago's Loop) 
since 1954. 

  

 

   

 

 

Buyers choose all colors and materials at 4 x8' desk 

Its voluminous 
drawing below 
chips, ceramic 
decorative glass 
brick samples; 
color chips for 
ances: 4 roofing 

drawers contain (see 
) : 1 plumbing color 
and mosaic tile chips, 
samples: 2 76 different 
3 paint stain samples, 
countertops and appli-
samples: 5 wood panel­

ing samples: 6 floor tile samples: 7 wall­
paper books: 8 pull-out boards showing 
over-all color schemes laid out on a 
floor plan. The desk was designed by 
Margaret Gale (above, r ight) , design 
consultant for San Antonio Builder Tom 
McGovern. 

c o n s t r u c t i o n is simple. Desk is made mostly of Y*" plywood. Top is plastic laminate. 

This school was built and paid for by a homebuilder 
I t is only one of three schools (total 
cost: $750,000) that New Jersey Build­
ers Cantor & Goldman have built in 
their 2.000-house community (Sayre 
Woods South) and donated to Madison 
township. Says C&G President Saul 
Cantor: "New communities cannot be 
expected to meet school construction 
costs f rom taxes alone. Builders should 
contribute their resources and know-
how to upgrade the communities they 
build in. Also, it's good business—good 
schools are a great sales attraction." 

Construction costs averaged $21,000 
a classroom, or about $ 17 a sq f t . Con­
struction is simple: walls are cinder-
concrete block painted inside and out. 
ceiling joists are open-web steel, roof 
deck is corrugated, perforated steel 
ceiling is lined with sound absorbing 
material. Each school accommodates 
400 children, kindergarten through sixth 
grade. No cafeterias are needed (since 
schools are in walking distance), and 
no gymnasiums are provided. Architect 
for the schools: Jules Gregory. 

Leaders continued on p 180 

A U G U S T 1960 



LOOK - the Good Housekeeping Seal' 

new proof of a quality product in your houses 
WINDOW-SILL CARD tells your prospects that Thermopane has earned 
the Good Housekeeping Guaranty Seal. Order from your L-O-F Dis­
tributor or Dealer (listed under "Glass" in the Yellow Pages). Or 
write to L-O-F, 980 LibbeyOwens-Ford Building, Toledo 1, Ohio. 
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L I B B E Y • O W E N S • F O R D 

_ 

H A S E A R N E O T H E 

Good Housekeeping 
Guaranty Seal 

40,930,000 homemakers are influenced in their buying 
decisions by the Good Housekeeping Seal*. So it makes 
sales sense to use building products that have earned 
this seal, whenever you can. Tkermopane9 insulating 
glass is one of them. 

It helps you point out that Tkermopane is truly a 
quality product. Its patented metal-to-glass Bonder-
metic Seal9 has been time-tested. It contains no organic 
bonding materials. On glass-to-glass units, the sealing 
grommet is located on the edge where the sash protects 
it. There are over 8,100,000 Tkermopane units in use. 

Tkermopane has been nationally advertised for 17 

years. Most of your prospects know that with Tkermo­
pane in every window, the house you are offering them 
will be more comfortable, summer and winter . . . will 
cost less to heat and air condition. And they won't 
have to bother with storm sash. 

Put Tkermopane in all of the windows of your next 
model house. Since the trade-mark is lightly etched 
in the corner of units, you know what you're get­
ting. And so do home buyers. Listen to the enthusi­
astic comments Tkermopane creates. That's why 
so many leading builders are featuring Tkermopane 
in their houses. *Source: Crossley, S-D Surveys, Inc. 

I N S U L A T I N G * G L A S S 

L I B B E Y . O W E N S • F O R D 

M a d e i n U . S . A . 

o n l y b y 

GLASS 
. T O L E D O 1, O H I O 
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What the leaders are doing 
Min is on p 173 

'Street lighting is a must for houses priced over $18,000" 

That is the judgment of Ft Wayne 
Developer Joe Lebrator. who spends be­
tween $90 and $110 per house to light 
the streets in his development though 

lighting it not required by the city. Be­
cause " i t makes the whole strcetscapc 
more attractive." Lebrator puts the 
street-light wiring underground, puts 

power and phone lines (which are 
above-ground) along back lot-line ease­
ments. Lighting poles are Line Ma­
terials Go's Post Top Luminaires. 

I 1 
Easy-to-build jigs act as guide for trencher, save $25 a house 

" I f you're building repeat-plan houses, 
it's a lot cheaper to use a j ig to lay out 
foundation lines than it is to stake 
out the lot." says Builder Bob Schmitt 
of Berca. Ohio. The jigs, built of 2x4s. 

are carried by four men to the lot to 
be trenched (above l e f t ) . They are laid 
down in correct position as measured 
f rom lot lines (above center, r ight ) . 
Since Schmitt's houses are all L or T 

plans built to a standard module, he 
can lay the foundation for any house 
with two jigs—one large, one small. 
(For some houses 2' wider. Schmitt sets 
string lines 2' out f rom the jigs). 

 

 
   

   

 

Straddle trailer unloads house package in less than a minute 

The big trailer has no floor and no rear (above l e f t ) , then the trailer pulls away trailer because, he says, "To build fast, 
gate. Hydraulic clamps hold palletized ( r ight ) . No crew is needed to unload you must unload fast." The trailer can 
loads in transit. At the building site. the package. Toledo Prefabber Don be used to ship any builder's packaged 
clamps lower the load to the ground Scholz uses this Ryder System straddle loads of components. / E N D 
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now...with this announcement 
of a brand-new line... 

THERE'S A NEW CURTIS 
WINDOW TO F I T ANY 
HOME YOU BUILD... 
ANY SIZE...ANY S T Y L E . . . 
WIDE PRICE RANGE 



Styletite* double-hung window 
• Non-removable s a s h 
• Woodon-meta l operation 

•Trode-Mork 

Sty le t i te hor i zon ta l s l i d i n g w i n d o w 
w>* • Removable s a s h 

m Wood-on-metal operation 

 

• •••»m 

C U R T I S 

Sty le t i t e d o u b l e - h u n g w i n d o w 
• Removable s a s h 
• Wood-on-metal operation 

4 New Double-Hung Window Lines Plus a New Sliding 
Window Line...the Widest Selection Available! 

Se lec t from one of two Silentite" 
double-hung window lines. Completely 
weather-str ipped. Removable and 
non-removable sash . The finest 
quality windows available. 
Silentite features wood-on-wood for 
smoothest, eas iest operation with the 
natural insulating qualities of wood. 

OR—choose one of the three new 
Styletite window lines. Wood-on-
aluminum operation. Completely 
weather-s tr ipped. Removable and 
non-removable s a s h . Double-hung or 
sliding windows . For high-quality, 
low-cost window selection. 
Competit ively priced to meet today's 
housing market levels. 
F r a m e s are factory-primed, 
preservative-treated—saving you 
on-site labor costs. . .protecting window 
while home is under construct ion. 

Shadow- l ine cas ing designs on all five 
window lines provide pleasing 
and uniform exteriors. 

Complete weather-stripping— 
compress ion side jamb, snug-fitting 
vinyl at head, meeting rail and sill. 

S a s h are easy to operate, balanced 
on both s ides to prevent sticking 
or cocking in opening. 

Removable bars and grilles now 
available. Include horizontal, divided 
and diamond light styles. 

All windows exceed the minimum 
government standards in tests for 
prevention of wind and water 
infiltration. 

T h e complete line available to your 
building materials dealer through his 
local Curt is distributor. 
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I F Y O U ' R E A M O D U L A R P A N E L B U I L D E R , 

you'll want to take an extra-close look at a wide variety of Curtis 
window units in each of six basic types—double-hung, slider, case­
ment, fixed sash, awning and hopper—designed especially to fit 
modular construction. These pre-fit units eliminate need for any 
special cutting, trimming or bracing; fit snugly between studs. 
This means simplified installation, lower direct costs—lower in 
cost to you than partly assembled units. 

For more information, write for the new Curtis brochure "Curtis 
Windows for Modular Component Construction," yours at no 
cost or obligation. 

For complete details, contact your Curtis dealer or write to Curtis. 
Address: Director of Marketing N O T E : Curtis component windows 

fill out standard 4' panel , requiring 
no extra filler mater ia ls . 

 C O M P A N I E S I N C O R P O R A T E D / C L I N T O N , I O W A 

Individuality and Quality in windows, 

doors, cabinets and fixtures 
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SURE CURE FOR SPL IT LEVEL HEATING H E A D A C H E S . . . A BRYANT HOT WATER SYSTEM 
Split levels present a special problem in heating-as any owner 
who puts up with hot bedrooms and chilly playroom will tell 
you. A minimal warm air installation isn't the answer. 

By the time you properly engineer a warm air system for truly 
uniform room-to-room comfort, you can have a Bryant hot water 
system with all its recognized advantages and buyer appeal. 

The way to be sure of quiet, uniform, dependable comfort 
tnroughout the house is to put in a hot water system with a 
Bryant bo i le r - the perfect solution to split level heating. In 
addition, it is evidence of your good judgment in providing 
quality heating. 

Since your Bryant dealer-contractor installs both warm air and 
hot water system, gas or oil-fired, he can advise you without 
"selling bias" on which will work best in any given type of house. 

Save yourself money, headaches and buyer gripes by getting 
him into your planning early. On follow-up service you'll find 
him prompt and accom­
modat ing. Cal l h im . 
Bryant Manufacturing Co., 
Indianapolis, Indiana • 
Bryant Manufacturing 
Ltd., Toronto, Ontario. Heating . Air Conditioning • Water Heating 

b r u a n t 
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New modular fireplace takes many shapes 

Uni-bilt's new free-standing model is made of three parts— 
firebox, wood box. cherry-topped table—that fit a 26" module, 
can be combined in any of the ways shown in the photos. 
Firebox and wood box are factory-primed steel in a textured 
aluminum frame. Firebox is refractory-lined on bottom and 
back. Stack (7" ) connects to prefab chimney or masonry 
flue, is enclosed in an expanded aluminum sleeve. Fireplace 
needs no base, but floor under firebox should be non-com­
bustible. Price (about $259) includes three basic parts, 5' of 
stack and sleeve. 

Vega Industries. Syracuse. 
For details, check No. 1 on coupon, p 213 

New Products continued on p 188 
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A d d P r o o f o f Q u a l i t y 

use Crane all through your homes— 

 

 

  

 

 

 

 
     
       

       
     

       
     

186 H O U S E & H O M E 



without adding to your costs-

P L U M B I N G 

H E A T I N G 

A I R C O N D I T I O N I N G 

When a name can do as much for you as the 
name Crane, it's good business to play i t for 
all its worth. 

Use it all through your homes to add proof 
of quality without adding to your cost. Plumb­
ing fixtures—all types from the finest master 
bath to strictly utilitarian laundry tubs: heat­
ing—hyclronic or forced air, oil- or gas-fired; 
and air conditioning. 

A l l that the name Crane stands for among 
consumers works for you throughout your 
homes to lend proof of quality . . . to make 
your homes more desirable. And the com­
pletely Crane equipped home makes your 
selling easy. Single source purchasing helps, 
too. It narrows your contacts for more efficient 
use of your time. One call gets action and 
answers to questions on plumbing, heating 
and air conditioning. 

There's a complete Crane plumbing, heating 
and air conditioning "package" for every home 
you build. Add Crane and you add proof of 
quality without adding to costs. Ask your 
Crane representative or your contractor for 
specifications and prices. 

proof of quality—at no extra cost 

The very finest heating and air conditioning-Crane 
hydronic heat with a separate cooling system. This 
approach to comfort lets you combine the advantages 
of best heating and air conditioning—without compro­
mises on one imposed by limitations of the other. Crane 
offers a ful l range of gas- and oil-fired heating systems, 
hydronic or warm a i r - w i t h cooling systems to match. 

PLUMBING-HEATING-AIR CONDITIONING GROUP • P. O. BOX 780, JOHNSTOWN, PA. 

V A L V E S • E L E C T R O N I C C O N T R O L S • P I P I N G • P L U M B I N G • H E A T I N G • A I R C O N D I T I O N I N G 
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New products 
start on page 185 

Crane introduces its new product line 
As part of the reorganized company's 
new face. Crane is bringing out a spate 
of new products. The first to appear are 
this tub, lavatory, t r im. Designed by 
Henry Dreyfuss, the wide-ledge Fairfax 
tub is only 14" high. 30" wide, comes 
in white or colored acid-resisting or 
regular porcelain-enameled cast iron. 
The new Westgate lavatory (lower 
right) is vitreous china, can be wall 

hung or mounted on round metal legs. 
Semi-oval basin has front overflow and 
splash lip, panel shelf back. The new 
C'restmont trim (upper right) for baths, 
showers, and lavatories is competitively 
priced, has handles with indexed but­
tons and concealed screws, renewable 
sleeves and renewable seats. 

Crane Co. Chicago. 
For details, check No. 2 on coupon, p 213 

Here are new styles and new ideas in bath fixtures 

Metering shower can save up to two-thirds of volume 
usually used, the maker claims. When valve handle is pushed, 
water flows at up to 4'/2 gpm rate, then shuts off. Second 
push starts flow again. Unit comes in built-in or exposed 
models, both with self-cleaning head. Operating parts are 
non-hammering, non-dripping, vandal-proof. 

Speakman Co. Wilmington. Del. 
For details, check No. 3 on coupon, p 213 

New t i l t ing flush valve is feature of IMversal-Rundle's 
Charm water closet. New valve has a plastic cup which tills 
with water and seals outlet as tank refills. When flush lever 
is pushed, cup tilts, opening outlet to the bowl. Valve is 
held open by weight of contained water till tank has drained, 
then tilts upright again. 

Universal-Rundle, New Castle, Pa. 
For details, check No. 4 on coupon, p 213 

New Products continued on p 190 
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anotherfirst from BiltWell 
by Caradco 

Gold-Tone 
Hardware 
available on 

BILT-WELL 

Casement 

and Awning 

Windows 

       
    

  

   

   
  

      

Distinctive New Brushed Finish Enhances Beauty 

of Homes of [very Design and Price Range 

Special attention to details many times makes the difference between an 
ordinary house and one that is outstanding. New Gold-toned hardware on 
B I L T - W E L L Casement and Awning Windows will provide your homes with 
just such a plus feature. Overall harmony of appearance is achieved with 
matching finish on screens and storm panel frames. 

Before Deciding on Windows...Compare the Plus Features 
Available Only from BILT-WELL by CARADCO 

The BILT-WELL L in * of Building Woodwork — 
WINDOW UNITS, Double-hung, Awning, 
Casement, Basement. CABINETS, Kitchen, 
Multiple-use, Wardrobe, Storage, Vanity-Lav­
atory. DOORS, Exterior, Interior, Screen and 
Combination, 

manufactured by 

C A R A D C O , Inc. 
Dubuque, Iowa 

B ^ L T * W E L L 

There's more to offer with W ^ D T U J O R K by Caradco 
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New products 
start on page IS5 

Simpson introduces coordinated door styles 
Two new "families" of doors, designed 
by Walter Dorwin Teague Assoc. make 
up Simpson Logging's new Symphonic 
series. Each "fami ly" !s made of doors 
of related style for any residential use 
—entrances, living rooms, bedrooms. 

baths, closets, etc—to give a unified 
decor throughout the house. 

Concerto doors ( lef t ) have vertical 
panels that can be filled with various 
materials — different woods, colored 
plastics, textured glass—or painted con­

trasting colors. Sonata doors (center 
and right) have curved rails to add 
depth to the modeling, can have solid 
or glass, planked or plain panels. 

Simpson Logging, Shelton. Wash. 
For details, check No. 5 on coupon, p 213 

Panels of new doors show more decorative styling 

   

  

Morgan line makes up to 16 Dutch doors 
Here is how to get a big door inventory 
with minimal stock. Any panel in the 
top row above can be combined with 
any bottom panel to make a total of 16 
doors. A l l parts are Ponderosa pine, 
preservative treated. Rabbet strip meet­
ing rail is weather-stripped on the top 

section to assure good seal. Doors are 
1 3 4" thick; 2'6", 2'8". or 3' wide; 
6'8" or 7' high. They are furnished 
glazed with SSB glass bedded in putty 
with a wood bead. 

Morgan Co, Oshkosh. Wis. 
For details, check No. 6 on coupon, p 213 

Storm-screen combination f rom 
Rimco is styled to complement Co­
lonial design. Upper section has a single 
glazed light or aluminum screen, in 
scalloped frames. Lower section is cross-
buck design. Ponderosa pine frames are 
Woodlife treated. Doors come 2'8" or 
3' wide, 6'9" or T\" high. 

Rock Island (111.) Mil lwork. 
For details, check No. 7 on coupon, p 213 
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It's profitable to install the best undercounter dishwasher made-WASTE K I N G UNIVERSAL. 

You get satisfied users. You get a reputation for quality that gets talked about. WASTE KING 

UNIVERSALE Magi-Matic Cycle Selector 

eye-appeal. It push-buttons 3 differen 
-mmmmsmmmmm 

^ j PREWASH | P O T S / P A N S 
  

has obvious 

S dishwashing 

jobs: PRE-WASH soaks off egg stains and grease for full wash later on; POTS & PANS scours 

and rinses all cooking utensils; FULL CYCLE pre-rinses, washes and air-condition dries a full 

service for 

Dump auto-

water at the 

28 different 

12. A new improvement. . . the Positive Action Detergent 

matically drops the right amount of detergent into the wash 

correct instant, 

front panels to 

decor idea. And WASTE KING UNIVERSAL quality 

ample, the tub lining is Triple-X Polyvinyl—a 

lining that lasts 3 times longer than any other _ _ _ „ 

WASTE KING UNIVERSAL speaks clearly for your 

building. It can help put a "Sole]" sign on the • I ^ B ^ M I ^ ^ ^ H 

specifications on new automatic dishwashers, built-in gas and electric 

ranges, the famous Waste King Universal disposer, write or wire to: 

WASTE K I N G CORPORATION, Los Angeles 58, California. U N I V E R S A L 

There's a choice from 

match any kitchen 

goes deeper. For ex-

dirt and rust resistant 

coating. This quality in 

quality approach to 

front lawn. For fu l l 

W A S T E K I N G 
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New products 
start on page 185 

 

A n d e r s e n S t r u t w a l l i s now m a d e 

wi th s m a l l l i g h t s a n d a box h e a d e r 

Divided-light windows now adapt Andersen's window-wall 
component to traditional styling. And a new box header and 
factory-placed sheathing make it a more complete element 
for panel construction. 

The new small-paned windows are installed at the factory. 
They are glue-nailed in place, come with hardware, storms, 
screens, and double glazing on option. The new header is also 
optional. I t eliminates the double 2x6s, can be tied into 
conventional or LuReCo construction with 2x4 top and bot­
tom plates. Header comes in 3 / s " , V6", or 25/32" plywood. 

Andersen Corp. Bayport. Minn. 
For details, check No. 8 on coupon, p 213 

H e r e a r e f o u r n e w i d e a s i n w i n d o w d e s i g n 

Ualco s l i d i n g w i n d o w s are now being 
offered with integral storm sash and 
screens. A double-channeled third track 
in the deep-stepped sill houses the ac­
cessory units. The storm sash is fitted 
with vinyl bulb weatherstrip. One storm 
panel slides behind the other to allow 
summer ventilation. A l l sash can be 
installed from inside or out. 

Southern Sash. Sheffield. Ala. 
For details, check No. 9 on coupon, p 213 

92 

Basement j a lous ie has glass panels 
framed in aluminum extrusions and 
completely sealed with silicone-treated 
woven-pile weatherstrip. Windows come 
33" wide in L W , \1VA", and 2 0 % " 
heights, are individually cartoned with 
necessary hardware and screens. Storm 
sash are optional. Prices range from 
$10.95 to $14.95. 

Regal Products. Harrisburg. Pa. 
For details, check No. 10 on coupon, p 213 

 

Complete casement bow is made as 
one unit. A l l joints are dovetailed for 
strength, weathertightness, and narrow 
mullion lines. Top and bottom casing 
are shaped to bow radius, glued and 
screwed to head and seat. A l l wood 
is Woodlife treated. Hardware includes 
extension hinges, roto gears, cam-action 
locks. Screens are alodized aluminum. 

Fred Reuten Inc. Closter, N.J. 
For details, check No. 11 on coupon, p 213 

New Products continued on p 194 
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Announcing... a new range of ideas: the new WASTE KING UNIVERSAL Built-in. Dreyfuss-

designed to look better...as fresh and new as a spring bouquet.Smart new control panels 

. . . a choice of 5 kitchen-fresh colors... smart, new burner grates. And it's WASTE KING 

UNIVERSAL-engineered to cook better ^ J B M -with the smart­

est, work-saving features in ranges to I ^ B I ^^M^^M ("'a^v" Completely 

automatic Roast Guide with clock ^ mm controlled oven; 

push-button m\wmA m e a s y > it controls by time, size or type of meat. Oven 

eliminates hot ffl^^JTZs^il s P o t s a n c ' c 0 ' c ' corners. Smoke-Proof and Flare-Proof broil­

ing with exclu m ^ k S m i b sive "Swirl-Design" keeps grease from smoking and 

reaching the l̂ SgS^Sffl A a s h point. A complete choice of burner units: Double-

Duty burners, M M B ^ B B r I "Burner-with-a-Brain"(A.G.A. trademark); new Obedient 

burners. A wide variety of models means 

Universal line will fit your needs. Gas and 

interchangeable. Quality is obvious... a 

approach to building. A fast way to put 

You can't buy and feature better built-ins 

fications on built-in ranges, drop-in electric 

matic dishwashers, and the famous 

Waste King Universal disposers, write, wire or phone today to: 

WASTE KING CORPORATION, Los Angeles 58, California. U N I V E R S A L 

the easy-to-install Waste King 

electric units are dimensionally 

fast way to show your quality 

"Sold" signs on the front lawn, 

—at any price. For full speci-

ranges, undercounter auto-

W A S T E K I N G 
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(Armstrong 
t e m l o k (Srn 

H O M E S L I K E T H E S E 

D E P E N D O N T H I S 

L O W - C O S T S E W A G E 
T R E A T M E N T P L A N T 

... makes new college and its 
campus community a reality 
One of America's most talked-about colleges—and its 700-
home campus community—is rapidly becoming a reality to 
the people of Oakland County. Michigan. Only 18 months 
ago, however, both college and community were clearly out 
of reach. 

Michigan State University wanted to build its new 
branch near Pontiac, in Oakland County. Certainly, the 
county wanted it. Local developers were eager to provide 
needed housing. One important deficiency: adequate sew­
age treatment facilities—and the money to build a city-style 
central plant. 

But where there's a will, there's a way. In this case, the 
three interested groups—University, county and builders-
evolved a plan around "Suburbia," a low-cost sewage treat­
ment plant which can be planned to serve communities of 
200 to more than 10,000 homes. "Suburbia's" relatively 
modest cost made it possible to allocate the necessary funds. 

So Oakland County got its college, which promises to 
become one of the Nation's most intellectual. And just as 
important, from the standpoint of builders in the area, is 
this: the "Suburbia" plant serving Michigan State Uni­
versity—Oakland and its campus community is only the 
first step in a much larger "master plan". . . which will 
eventually provide adequate sewage treatment for the 
entire Clinton River Basin (about 220 square miles) at 
very sensible cost. 

Because they are individually designed, under the direc­
tion of consulting engineers, "Suburbia" units conform to 
State and local requirements. Because they can be erected 
in so little time (90-120 days), builders find themselves able 
to construct and sell homes sooner. Best of all, "Suburbia" 
involves less initial and operating capital than any other 
type of conventional sewage treatment plant. Furnished 
and installed, on a turnkey basis only, by . . . 

M U N I C I P A L S E R V I C E C O M P A N Y 
4623 Roanoke Parkway • Kansas City 12, Missouri • Phone JEfferson 1-9500 

M O D U L A R U N I T . left, is made to span a LuRcCo (or other) wall 
panel. Frame fits between studs, casing fills area from edge to edge. 
Older unit, right, falls short of rilling panel edge to edge. 

Curtis windows go modular 
New sizes fit 4 ' wall panels without extra 2x4s. special cutting, 
fitting, or bracing; 3" outside casings give an overall width of 
4'. And to do it they use fewer parts: four new double-hung 
units use one basic frame, one sash, four sets of hardware; a 
new slider uses the same side jambs. One removable and one 
non-removable double-hung are top-line wood weatherstrip 
units: others are a new economy metal stripped group. AH 
are factory-primed, can be palletized lor quick handling. 

Curtis Companies. Clinton, Iowa. 
For details, check No. 12 on coupon, p 213 

W I N D O W P A R T S , left, indicated by Chairman George M. Curtis, can 
be used in any of four windows thai formerly required elements at right. 

P A L L E T I Z E D L O A D S for ready handling in transit and in stock are 
possible with the new standardized parts, can save 759< in storage space. 

New Products continued on p 197 
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T U L I P K N O B D I S I S N I L L U S T R A T E D WITH I M P E R I A L E S C U T C H E O N 

How "the Schlage idea" helps sell homes 
Here's where prospects get their first impression — 
and right from the start the sales team can point to 
qwdity. Both first-time and experienced bome-bwyers 
know Schlage locks, recognize thai if a builder uses 
the besl Iwri' he lias prohahly used the best every-
where in the home. So Schlage creates confidence. 

Ami maybe as important as helping the builder sell 
is freedom from call-backs afterwards. Behind everj 
Schlage lock is this vital idea: "design it better, 
make it better, guarantee it to last a hou>eiime." 

If yon build (piality homes, say so — by using 
Schlage locks throughout. 

0 SCHLAGE © 

S C H L A G E L O C K C O M P A N Y 

San Francisco. . . New Y o r k . . . Los Angeles 
Chicago.. .Vancouver, B . C . 

/ / it's a ({Utility home 

prove it — here! 

A M E 

A U G U S T 1960 

R I C A ' S M O S T D I S T I N G U I S H E D 
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Here are the r e a s o n s it p a y s to use I D E A L K i t c h e n 

Cabinets: They make the kitchen a center of attraction 

because they look a n d feel like fine furniture; Made of 

Western Ponderosa Pine a n d avai lable with Pine or Birch 

fronts; Sanded satin-smooth, a n y type finish goes on eas i ly 

a n d smoothly; E a s y to arrange and install because units 

are avai lable in wide range of sizes a n d connecting units 

c a n be cut back to make fitting a n easy job; Doors are 

reinforced with metal strips to prevent cupping. 

AVAILABLE IN THE FOLLOWING STATES: 
ALABAMA, ARKANSAS, GEORGIA, KANSAS, 
KENTUCKY, LOUISIANA, MISSISSIPPI, MIS­
SOURI, NEBRASKA, NEW M E X I C O , OKLA­
HOMA, S O U T H C A R O L I N A , T E N N E S S E E , 
TEXAS 

     

I D E A L C O M P A N Y , BOX 889, W A C O . T E X A S 

Please send I D E A L Mil lwork literature to: 

N A M E | 

| A D D R E S S . J 

| C I T Y A N D S T A T E J 

H&H-8-60 I 

I 1 
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W A R D R O B E S H E L F - V A L E T combines shelf and closel rod in one heavy-gage 
steel unit. Shelf is 12" deep, adjustable in width so five sizes cover closets 23" 
to 84" wide. Prices: $4.90 to $9.70. For details, check No. 13 on coupon, p 213. 

Leigh shows new built-in hardware 
The products on this page are all hcing introduced by Leigh Building 
Products this summer. A l l are designed to give built-in convenience 
at relatively low cost and to go in place quickly and easily. Stocks are 
available f rom three major warehouses—Coopersville. Mich., Ashe-
ville, N.C., and Los Angeles—and f rom local jobbers nationwide. 

Leigh Building Products, Coopersville. Mich. 

 

B A T H R O O M V E N T I L A T O R will III T H R E E - W A Y C E I L I N G U N I T draws 
into space 4" deep. Four-pole motor 1,320-w for 4.500 to 5.000 Btu output, 
operates 4%" centrifugal blower for Light takes two incandescent lamps, 
long duct runs. For details, check Unit fits between joists. For details 
No. 14 on coupon, p 213. check No. 15 on coupon, p 213. 

D O O R - H U N G C O N T A I N E R keeps gar- S L I D I N G T O W E L R A C K on four nv-
bage out of sight. Outer can is white Ion guides rides on steel track, bars 
baked enamel: removable pail is are chrome plated. Side-mounting unit: 
heavy galvanized steel. For details, $4.07: top-mounter: $4.88. For de-
check No. 16 on coupon, p 213. tails check No. 17 on coupon, p 213 

New Products continued on p 201 
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M A S T I C T I L E D I V I S I O N 
T h e R U B E R O I D C o . 

Houston,Tex. • Joliet. III. • Long Beach,Calif • Newbu;gh,N.Y. 

Mastic Tile Division ^ ^ ^ ^ ^ ^ 
The Ruberoid Co. 
Dept. 14-8. P.O. Box 128, Vails Gate, N.Y. 

Please send me information on Matico's Builder 
Program 

Name.... 

Address 

City Zone State 

"What's different about the house?".. . that's what Sunday "lookers" 
ask themselves. Successful builders know this . . . know that rich, 
colorful, practical floors can make the difference that sticks in the 
prospect's mind. That's why smart builders feature nationally-
advertised Matico Tile . . . the tile of dramatic, lasting colors and 
patterns.. . easy to install . . . easy on the e y e s . . . easy on the 
housewife! And Matico Tile is priced to keep your costs down too! 

See the results yourself when you install Matico Tile throughout 
your next project. 

This striking floor is Matico Tweed Vinyl-Asbestos Tile s i 155 



Mew General Electric built-ins — the ranges with all 

 

New! Sensi-Temp Unit makes range-
top cooking completely automatic 

The desired temperature is simply dialed and the 
automatic Sensi-Temp* Unit maintains proper 
cooking heat. Pot watching is eliminated. 

Pushbutton panel with dial for automatic unit 
and other cooktop controls can be placed in back 
or side wall. Roomy 21-inch Custom oven has auto-
malic timer and minute timer, charcoal-type broil­
er, automatic rotisscrie and meat thermometer, 
iloodlight, two shelves and removable door. 

General Electric Built-Ins offer so many other fea­
tures: single and double ovens, two and four-unit 
cooktops, wide range of Mix-or-Match colors and a 
choice of several types of controls. Include General 
Electric Built-in Ranges in your plans for 1960! 

Plans, specifications and accessory sources for 
the alxne kitchens are available from: Range l)e-
partment, General Electric Company, Building 2, 
Appliance Park, Louisville 1, Kentucky. 

• Trademark of General tlcctric Company 

       



the most-wanted features! 

 

Special all-in-one version of popular 
new Mark 27 

Surface units, oven and control panel in one com­
pact, built-in unit. With controls right on the range 
instead of on a separate panel, you save an extra 
installation step and you save money. 

Features? Unique recessed top with four surface 
units, pushbutton controls, big oven with remov­
able door and focused heat broiler. Available in 
coppcrtonc, white and Mix-or-Match colors—and 
available right now! Model J610. 

Progress Is Our Most Important Product 

GENERAL^ ELECTRIC 

SLIDES INTO PLACE 

SAVES SPACE, 

TIME AND LABOR 

One piece—one installation. Controls are built 
right in. F'or complete specifications and installation 
information, contact your local General Electric 
distributor or write to—Range Department, 
General Electric Company, Appliance Park, 
Louisville 1, Kentucky. 



Scored Tile, in new Crystal l ine G lazes , used in an entrance hall designed by Emily Malino Associa tes . Walls: 3 1 5 Cr . Tan in Scored Design SD-1 . Floor: 3 4 5 
Cr . Cobalt in Scored Design SD-4 . Color Plate 8 2 . 

T h i s E n t r a n c e Hal l i s a R e a l S a l e s F e a t u r e ! 

It's cheery and charming with walls and floors of 
American-Olean's new Crystalline Glazed Tiles. They 
have a rich textured surface as decorative as it is 
rugged. On floors, they'll last a housetime without 
waxing, scrubbing or replacement. 

Architects and builders are using Crystalline Glazes 

A M E R I C A N - O L E A N T I L E C O M P A N Y , I N C . 
1 5 5 2 C a n n o n A v e . , L a n s d a l e , P a . 

P l e a s e t e n d m e B o o k l e t s 1 0 2 0 . " C r y s t a l l i n e G l a z e s a n d 
S c o r e d T i l e " a n d 4 S O , " C o l o r P l a n n i n g with C e r a m i c T i l e " . 

N A M E 
|PLtA»C MINT) 

C O M P A N Y 

S T R E E T A D D R E S S 

C I T Y Z O N E S T A T E 

and Scored Tiles* to create new and different decora­
tive effects not possible with other materials. 

Crystalline Glazed Tile is made in thirteen new colors, 
as well as in four Scored Tile designs—permitting 
hundreds of different patterns and color combina­
tions. Send for full color booklets which give com­
plete information. 

 
C E R A M I C T I L E 

m e r i c a n 
— © l e a n 

AMERICAN-OLEAN T ILE COMPANY. INC. • EXECUTIVE OFFICES LANSDALE, PA. FACTORIES: LANSDALE, PA., OLEAN, N. Y. MEMBER: T I L E COUNCIL OF AMERICA. PRODUCERS' COUNCIL 
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E l e c t r o n i c r a n g e h o o d , new from 
Caloric, is latest wrinkle in ductless hoods. 
Filter is a small electrostatic precipitator 
which pulls dirt out of circulating air. 
Filter is simply washed in household de­
tergent when cleaning is necessary. Unit 
comes in stainless steel or colored enamel. 

Caloric, Topton. Pa. 
For details, check No. 18 on coupon, p 213 

N e w q u i e t d i s p o s e r tops Chambers 
line. Hush-A-Way Deluxe unit has self-
sharpening sleeve and blades, precision 
balanced '/s-hp motor, ball-bearing drive. 
New hangar makes installation easy. 
Factory guaranteed for one year. 

Chambers Built-ins. Chicago. 
For details, check No. 19 on coupon, p 213 

F r o s t l e s s f r e e z e r from Kelvinator uses 
circulating air rather than shelf coils to 
cool box. Air carries moisture away from 
storage area so it cannot pile up. The 14 
cu ft box holds 490 lb of food, has door 
shelves, roll-out basket, removable shelf 
for convenience. 

Kelvinator. Detroit. 
For details, check No. 20 on coupon, p 213 

continued on p 202 

The finest homes 
deserve Certain-teed 

Sheathing 

Certatfi-teea 
B U I L D I N G 
P R O D U C T S 

Certain-teed Insulating Sheathing pro­
vides the excellent quality that a fine home deserves. 

Made of select wood fibers asphalt treated and 
coated. Certain-teed Insulating Sheathing offers: 

• Superior strength 
• Weather resistance 
• Excellent insulation 
• Low applied cost 

Available in standard W and 2W, plus the 
new Hi-Strength Vi". Both the standard 2W and 
the new Hi-Strength W eliminate the need for 
corner bracing. 

Certain-teed® Sup&u&i PtoducU tlvutiUfli CieaLoe Redeatck 

CERTAIN-TEED PRODUCTS CORPORATION 

A r d m o r e , P e n n s y l v a n i a 

Plants and o f f i ces f h r o u g h o u f the United States 

A U G U S T 1960 20! 
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Rilco Laminated Wood "Stars" 
In "Strangers When We Meet" 

N E W C O L U M B I A M O T I O N P I C T U R E W I T H 
K I R K D O U G L A S , K I M N O V A K , E R N I E K O V A C S 

A N D B A R B A R A R U S H 

The natural beauty of Rilco laminated wood beams and posts play a major 
role in Columbia Picture's new movie, '"Strangers When Wc Meet." The 
plot is closely interwoven with the design and construction of an all-wood 
home — and throughout the color production exposed Rilco laminated 
wood members help to provide the necessary feeling of warmth and character. 

The contractor. Kenneth B. Wamsley, Santa Monica, Calif., also discovered 
advantages in Rilco laminated wood . . . workmen were able to quickly 
erect prefabricated Rilco products just ahead of the tight filming schedule. 

You too will be pleased with the fine workmanship and beauty of Rilco 
laminated wood structural members. Produced from top quality Douglas 
Fir, they reflect Rilco's ability to combine structural and decorative advan­
tages in a most economical manner. 

Whether it's residential, church, school, commercial or industrial building, 
Rilco adds natural beauty . . . enables you to build better for less. 

CATALOC I , 

Home designed by Columbia Art Directors Ross Bellah a n d 
Carl Anderson; engineered by Victor Gruen Associates, 

Architects, Beverly Hills and N e w York City. 

uiafuieAA. utillt wood 

RILCO LAMINATED PRODUCTS 
W843 First National Bank Building 

St. Paul 1, Minnesota 

DISTRICT OFFICES: Tacoma, Washington; 
Fort Wayne , Indiana; Linden, New Jersey 

V e r t i c a l s i d i n g has been added to 
Alcoa's new line, is designed to match 
the 8" clapboard introduced earlier. Ver­
tical corrugations 12" oc give board & 
batten effect. Siding is made of Alclad 
sheet Alumalure coated in dark and light 
green, maroon, white, and grey. 

Alcoa. Pittsburgh. 
Fur details, check No. 21 on coupon, p 213 

S t y l o n e t 1 2 - s e t is a 3.\4-tilc sheet of 
4 '/4" ceramic wall tile mounted on a 
paper-mesh backing that allows 70% con­
tact between tile and wall. Sheets will 
not buckle, handle easily. Mesh is quickly 
cut with a trowel, is pliable enough to 
adapt to wall surface. 

Stylon Corp. Milfbrd. Mass. 
For details, check No. 22 on coupon, p 213 

R a n d o m v i n y l c h i p s in a clear vinyl 
grout make Armstrong's latest sheet floor­
ing. Patrician is Hydrocord backed, comes 
.070" guage in 6' wide rolls. Introduction 
colors in five ranges—white, rose taupe, 
ivory, celadon green, multibeige. Price: 
about 90$ a sq ft. 

Armstrong Cork. Lancaster. Pa. 
For details, check No. 23 on coupon, p 213 
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A l u m i n u m s h u t t e r s to match its line 
of clapboard and vertical aluminum siding 
have been announced by Crown. Shutters 
of heavy-gauge stock are preassembled 
and predrilled for installation over wood, 
stone, or brick. Shutters come in four 
colors—white, green, black, and gray— 
16" wide: 39". 42". 47". 51". 55", 
59" 63". high. 

Crown Aluminum. Pittsburgh. 
For details, check No, 24 on coupon, p 213 

F i b e r g l a s s p a n e l s set in tempered 
aluminum frame make lightweight. low-
maintenance garage door. Color is in­
tegral with plastic: glass Bbec reinforcing 
makes panels shatterproof. Doors come-
in all single and double sizes, with white, 
coral, yellow, tan. or green panels. 

Frantz Mfg Co, Sterling, III. 
For details, check No. 25 on coupon, p 213 

P r i m e d s t e e l door is newest Berr) 
Suburban line model. Preassembled hard­
ware cuts installation time to 20 minutes. 
One paint coat finishes. Horizontal V 
grooves add strength without weight, are 
designed to reject lingers when opening or 
closing. Five-year guarantee. 

Berry Door Corp, Birmingham. Mich. 
For details, check No. 26 on coupon, p 213 

continued on p 204 

IN LAND DEVELOPMENT: 
Faster ACTION with  

Ford STYLE  
Ford QUALITY! 

In land developing, time is money- BIG money. Once a development 
has gotten under way. one thing you want . . . and must have . . . 
is action. Homes must go up on the land fast. . . . and sell fast ! 

Of course, too. this action must result in profit. On every count—for 
fast erection, quick sale and profit return—-FORD HOMES arc the 
right answer. That's why more and more developers today are turning 
to F O R D factory-built HOMES. 

H e r e ' s h o w F O R D H O M E S f i l l t h e b i l l . . . f o r a c t i o n . . . f o r p r o f i t ! 

• FORD Homes go up fas t . . . are ready 
for decorating 24 hours a f te r del ivery 
. . . w i t h b ig savings in on-site labor 
costs. 

• FORD sfy/e is r ight f o r today ' s home 
market . . . s ty l ing that is func t iona l ly 
modern . . . t as te fu l ly at tract ive . . . 
that w i l l l ive w e l l th rough the years. 

• FORD quality sells more homes faster 
because Ford design combines "eng / -
neered-i 'n" efficiency of layout w i t h the 
strength and. economy of product ion 
manufac tu r ing methods that del iver 
"more home for the d o l l a r " . 

• FORD builds w i t h famous b rand name 

materials , equipment and components 
throughout; solid brass hardware , ther-
mopane w i n d o w s , top qua l i ty heating 
units and electrical f ixtures. 

FORD builds in "re-sale insurance" 
w i t h advanced w i r i n g and outlet i n ­
stallations designed for the appliances 
and services o f t o d a y — a n d tomorrow. 

FORD Homes are complete homes . . . 
Ford does the w i r i n g , applies the d r y -
w a l l , completes the t r i m , lays the f i n ­
ish f loor ing . . . a l l in one package. 

FORD Homes meet or exceed FHA, VA 
and conventional mor tgage require­
ments, and are accepted by leading 
bu i ld ing code authorit ies. 

Quite a deal? You bet! A n d that 's w h y — b y being able to of fe r more house for the 

m o n e y — y o u w i l l get faster action, get the prof i t return you wan t w i t h the complete 

FORD qua l i ty -home package. For f u l l details, wr i te today on your let terhead to Dept. HH: 

I V O N R I N C . , M C D 0 N 0 U G H , N . Y . 

Manufacturing Franchises available in some areas. 
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S E W A G E T R E A T M E N T S Y S T E M S 

V 
C A V I T E T T E $ 

F o r S i n g l e H o m e s 
A E R O B I C 

D I G E S T I O N S Y S T E M 

A C T I V A T E D 
S L U D G E P R O C E S S 

   

 
  

Everything a Builder Needs to 
Treat and Pump Sewage 
For 1 home or 10,000 . . . whatever the economics, degree of treat­
ment required, topographical conditions, expected life of installation or 
expandability, Yeomans offers you the equipment to solve any sewage-
handling problem. It is the world's most extensive line and backed by 
the experience of a specialist. The booklet offered below brings you 
some of that experience right away. 

S E W A G E L I F T S T A T I O N S 

PNEUMATIC 
UNDERGROUND STATION 

" P a c k a g e " design in 
eluding structure. Easy 
to service, sanitary, low 
maintenance. 

CENTRIFUGAL 
UNDERGROUND STATION 

Quality "package" de­
sign with short-coupled 
dry-pit pumps. Nominal 
cost. 

CONVENTIONAL 
WET-PIT 

Low first cost, familiar 
installation and main­
tenance. Commercial or 
residential. 

TOPS 
IN DEPENDABILITY 

S h o n e f i P n e u m a t i c 
E jector—25-Year War­
ranty! Maintenance free. 
Lowest over-all cost. 

a A L L YOU N E E D 
TO KNOW ON 

H O M E S E W A G E 
D I S P O S A L 

P u b l i s h e d e s p e c i a l l y for 
b u i l d e r s , t h i s f a s t - r e a d i n g 
booklet g i v e s the so lu t ion 
to a n y p r o b l e m you m i g h t 
meet in h o m e s e w a g e d i s ­
posa l . C o v e r s s i n g l e - h o m e 
s y s t e m s , c e n t r a l p l a n t s , 
t e m p o r a r y f a c i l i t i e s , c o n ­
nec t ion to m u n i c i p a l l i nes , 
d i f fe rent t y p e s of t e r r a i n , 
lift s t a t i o n s , and h e a l t h 
c o n s i d e r a t i o n s for one to 
1500 h o m e s . Not t e c h n i c a l ! 
F o r t y p a g e s , fu l l of h e l p ­
ful i l l u s t r a t i o n s . F i l l out 
th is c o u p o n fo r y o u r f ree 
copy of " T h e H o m e b u i l d -
e r ' s G u i d e to E f f e c t i v e 
S e w a g e D i s p o s a l . " 

YEOMANS 2003-8 N. Ruby St.. 
Melrose Park, III. 
( S u b u r b of C h i c a g o ) 

Name 

Title or Business_ 

Com pa ny 

Street 

City. Zone _State_ 

No. of Homes Planned-

Tract Development 

4 Scattered Lots 

T L - 6 0 2 7 

A d j u s t a b l e s i l l gives ;i tight weather 
seal without shimming threshold or trim­
ming door. Either (or both) end of the 
inner section can be moved in or out to 
raise or lower the vinyl bubble, or raised 
or lowered to adapt to floor level. Sill 
can adjust to overall height of I 3/16". 

Gossen Weather Strip, Milwaukee. 
For details, check No. 27 on coupon, p 213 

SHEATNIN « f - - r * ! A D H E S I V E 

SIDING: r 

F i b e r g l a s s s i l l forms Q low-cost, low-
maintenance stool for metal windows. 
Sill looks like marble, but cost is less 
than half and sill will not chip, stain, or 
mar. Glassill comes in 4lA" and 5lA" 
widths. 9' lengths; can be cut with hack­
saw or abrasive disk. 

Glassill Co, Dearborn. Mich. 
For details, check No. 28 on coupon, p 213 

A d j u s t a b l e l o u v e r will fit all roof 
pitches from 2-in-l 2 to 10-in-l 2—the slot 
opening widens as pitch decreases to give 
maximum free area at any slope. Factory-
assembled louvers are made of .025 gauge 
aluminum, with 8x8 mesh aluminum 
screens. Three sizes (68" base and up) 
fill most uses. 

Louver Mfg Co, Minneapolis. 
For details, check No. 29 on coupon, p 213 

Publications start on p 208 
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Bostitch Staplers Save Maryland 
Builder $55.13 per House 
$33.75 SAVED ON ROOF ALONE 

Stapling a 24' x 48' roof is a three-hour job for four 
men and a carrier. The same size roof was a six-hour 
job with hammer and nails. At $2.25 per man, sav­
ings come to $33.75. Stapler is Bostitch H4 Heavy-
duty Hammer. 

 

STAPLING CUTS SCREENING JOB $4.50 

Screening goes up 50*% 
faster using a Bostitch 
T5 Tacker to fasten it 
to soffit supports. Ham­
mer and tacks were used 
before. There's less fa­
tigue with the powerful, 
spring-driven T5—and 
one hand is always 
free to position screen­
ing precisely on soffit 
supports. 

ONE-HOUR JOB DONE IN 15 MINUTES— 
$16.88 SAVED. Men in shop staple aluminum 

vapor barrier in side-
walls in a quarter 
hour. This was a one-
hour chore with ham­
mer and nails. At 
an average of 10 
panels per house, 
bui lder p u t s an 
additional $16.88 in 
the profit column 
on each house. 

WHERE ELSE CAN BOSTITCH STAPLERS SAVE 
YOU TIME AND MONEY? Many places-install­
ing ceiling tile, Cornerite, metal lath, insulation 
and low-voltage wiring—to name just a few. On a 
typical small house, 
your savings should 
equal or better this 
builder's. Stapling will 
save you even more 
if you use Bostitch 
staplers and staples 
on all the building 
jobs that they do better and faster. You'll find them 
at building supply dealers everywhere. 

P a s l v n 31 b v t t v r a n d t a u t e r u i t h 

BOSTITCH 
S T A P L E R S A N D S T A P L E S 

528 BRIQGS DRIVE, EAST GREENWICH, R. I. 

A U G U S T 1960 205 



  

       

 

SANTIAM 
LUMBER CO. 
Sweat Home, Oregon 
Phone EMpIre 7-2121, T W X 315-U 

Santiam's New Plywood Grade Stamp 

Guarantees Consistent Quality 
The Teco Grade Stamp is backed by the Timber Engineering Co., Wash­
ington, D.C. It is an independent FHA-Accredited Testing Agency. The 
Teco Grade Stamp means that plywood carrying this stamp has under­
gone production line inspection and testing by a technician employed by 
Timber Engineering Co. What this means to you is that this technician is 
on duty every day watching and checking every step of the manufacturing 
process. He knows what goes between the two outer plys—the core ma­
terial, the kind and type of glue, patching, in fact the whole operation f rom 
log to finished product. Only when plywood meets Teco's rigid require­
ments is it given the Teco grade stamp of approval. This is your guarantee 
of a consistent supply of superior quality plywood when you insist on TECO. 
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build in a new CALORIC Gas Range that 
displays the Gold Star Award! 

Only top-of-thc-linc ranges bear this 
Gold Star. Awarded by A . G . A . , it shows 
quali ty at a glance—it's a guarantee of 
28, or more, of the latest advances in 
performance, automation and design. 

Your customers wi l l spy the Gold Star 
immediately. Pre-sold by T V , 4-color 
magazine ads, local promotions—there's 
millions of dollars supporting it—they'll 
knew the home you've built offers faster, 
cooler, cleaner cooking. There's no 
better way to impress a woman! 

No wonder... 

LATEST FEATURES I Caloric' built-in" Gas ranRes 
offer latest automatic conveniences: rotisserie, clock-
controlled oven, meat thermometer that roasts "just 
right".. . then turns oven off. Gold Star standards 
insure, too, that every inch is a cinch to clean! 

TRULY AUTOMATIC! Burnrr-with-a-Bi . i m 1 keep 
food from burning or boiling over—the Gai adjust* 
itself to maintain steady temperature. Engineered 
for easy installation, Caloric- (las hmlt-ins come in 
7 beautiful metal and porcelain finishes. 

'A.G.A. Mark OAm. Gas Assoc., Inc. 

G O L D STAR Q U A L I T Y M E A N S E C O N O M Y , T O O ! As a builder, you save on instal lat ion 

costs when you put in Gas buil t - ins. Y o u r customers save, too—Gas burners never wear 
out. mon th ly bills are low. These arc two impor tan t 
ta lking points. T h e dependabi l i ty of Gas—in a l l 
weather—is another. Ca l l your local Gas company 
for help in p lann ing better kitchens. 

A M E R I C A N G A S A S S O C I A T I O N 

today more people than ever are cooking with ^ GAS! 

A U G U S T 1960 207 



Publications 

 

 

                          

 

 
                      

 

                     

Here is how to apply tile to gypsum drywall 
Gypsum wallboard makes a good, sound, and economical 
base for tile in tub alcoves and showers—with one big If: 
All precautions must be taken to keep water from getting 
through to the wallboard. To show you how to do it, the 
Gypsum Assn has prepared a new color slide film and an 
illustrated brochure that ask the question: "Why should 
builders have to spend $75 more per bathroom to use other 

materials, when gypsum wallboard provides a soundly con­
structed wall accepted by F H A ? " The answer is given in the 
picture sequence above. Film showings can be arranged by 
writing to the Gypsum Assn, 201 North Wells St, Chicago 6. 
Brochure is available by checking H & H coupon. 

Gypsum Assn, Chicago. 
For copy, check So. 30 on coupon, p 213 

Publications continued on p 210 
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INTRODUCING-. 
T H E N E W ^ ^ _ MIXED-FLO R A N G E h o o d 

> 

it combines the performance you want 
with the price that you like 

Two important advantages come your way with this new contract 
winning hood. Both of them help make your bid look best. 
Advantage No. 1 is a hood of superior performance. With the 
Mixed-Flo Fan you can point to an exhaust system that is revo­
lutionary in development . . . that performs more efficiently, 
runs more quietly than any fan or blower-operated hood on 
the market. 
Advantage No. 2 is cost. You can bid low with the Mixed-Flo 
because you have an initial price advantage. And you save val­
uable time and money on every job because this great hood, like 
all Broan hoods, comes to you as a complete package, factory 
wired, fully assembled, ready to mount in place. And the Mixed-
Flo is engineered to fit your installation with either vertical 
or horizontal discharge. 

  
Unitized Construction — the fan is fully housed within the hood.' 
There is no lost cabinet space whatever. 

Great In Exhaust Power — the new Mixed-Flo Fan provides 
extra pressure needed for long duct runs and elbows . . . formerly 
achieved only by blower powered units. 

Remarkably Quiet In Operation — the highly efficient Mixed-Flo 
Fan is designed for low sound level performance. 

• Smooth Inside, Outside Construction — no sharp screw ends. 

• Smart Sculptured Hood Design — only 5 slim inches high. 
Mitered corners permit cabinet doors to open fully. 

• Equipped for Twin Lights for shadowless cooking. Recessed 
lifetime aluminum filters snap out with the greatest of ease. 
Front pushbutton controls. 

• Accommodation For Vertical Or Horizontal Discharge to ZlA" 
x 10" duct without fittings. 

• A Fast Running Installation — comes prewired, preassembled 
. . . simply remove the outlet box cover to hook up power supply. 

See your wholesaler or write for full information 

In C a n a d a — 

M A N U F A C T U R I N G CO. , INC. • 924. W. S T A T E S T . , H A R T F O R D , W I S . _ rAanutactured by 
. . . . . . . . , Superior Electrics Ltd.. 

— _ ( N e a r M. lwaukee) P e m b r o k e , Ontario 
specialists in Quality Ventilating equipment tor Over Zt> rears 
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INSTALLED IN SECONDS! 

NO Hanging! 

NO Painting! 

NO Hardware! 
New, UQique patented de­
sign enables the builder to 
use construction short-cuts, 
labor-saving installation pro­
cedures never before en­
joyed. Available in heights 
to 8', widths to 4'. Can be 
installed in pairs. 16 lovely, 
washable, fire-resistant vinyl 
colors available. 

FABRIC DOOR 
Slashes Builders Costs 

For complete details tcrite 

THE C O L U M B I A M I L L S , I N C . 
368 S. WARREN STREET SYRACUSE 1, NEW YORK 

ouse 
ome 

Published by Jimc Inc. 

housing p r o f e s s i o n a l s like-. 

C H A R L E S B. S H A T T U C K , past president 

of the National Association of 

Real Estate Boards. Says M r . Shattuck: 

" The influence oj H O U S E & H O M E 

for good in the betterment oj the honsini) 

situation in America is unlimited." 
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How to start a market survey 
American-Standard has put together a 30-pagc guide to what you 
need to know before moving into a new area. The first section lists 
all the local sources of information, what kind of information you 
can get from each, and how to approach them. A second section uses 
a typical area (Bridgeport. Conn.) to show how to make an overall 
study of population and economic factors—growth, density, roads, 
zoning, utilities, sales climate. Part three makes a detailed analysis 
of one town in the area, covers land use. population distribution, 
zoning, topography, sewers, water lines, schools, etc. Part four shows 
the conclusions that can be drawn. 

American-Standard, New York City. 
For copy, check No. 31 on coupon, p 213 
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I N F O R M A T I V E M A P S from planning or zoning groups can tell you existing 
and planned toad layouts, general land use, population distribution, zoning, avail­
able land, sewers, water lines, schools, shopping facilities, new developments, etc. 
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All about lawn sprinklers 
Rain Jet Corp, a leading manufacturer of 
underground sprinkling systems, has two 
new publications that cover the whole field. 

A new catalog tells how the Rain Jet 
system works, then shows the wide variety 
of spray patterns available i n the com­
pany's heads, the performance to be ex­
pected, the accessories and fittings avail­
able. 24 pages. 

For copy, check No. 32 on coupon, p 213 

A second Rain Jet brochure tells how to 
plan, layout, and install a sprinkler system. 
Foldout sheet includes squared plott ing 
paper, sealed templates f o r spray patterns, 
engineering data, maintenance instructions. 

Rain Jet Corp, Burbank, Ca l i f . 
For copy, check No. 33 on coupon, p 213 

Insulating for electric heat 
The new interest in better insulation f o r 
electrically heated houses is reflected in a 
new brochure f r o m For ty-Eight Insula­
tions. A n eight-page manual gives m i n i ­
m u m specs f o r all conditions, special re­
quirements f o r cei l ing heat, variants in 
glass area, and rate o f air changes. Specs 
cover loose fill, baits, blankets, and vapor 
barriers f o r ceilings, walls, and floors. 

Forty-Eight Insulations, A u r o r a , 111. 
For copy, check No. 34 on coupon, p 213 

Case for ducted heat 

Mueller C l imat ro l presents the arguments 
f o r central system electric heat in a new 
booklet, "Here's why electric heating that 
uses air circulat ion is best f o r you ." Also 
shown: Mueller 's line o f heat pumps, elec­
tric furnace, duct heaters, cooling units. 

Mueller C l ima t ro l , Mi lwaukee . 
For copy, check No. 35 on coupon, p 213 

Resilient floor manual 
Congoleum-Nairn has put together a 46-
page booklet detailing all the relevant fac­
tors in choosing f loor and wal l coverings. 
Also included: product and installation 
specs, undcrfloor preparation, tables o f 
properties, maintenance data. Company's 
complete line is shown. 

Congoleum-Nairn , Kearny, N . J . 
For copy, check No. 36 on coupon, p 213 

New Virden fixtures 

A short catalog o f three new lines o f f ix ­
tures is available f r o m John Virden . One 
series is styled o f reed and brass, another 
features opaque white globes in gold-
flecked a luminum, a th i rd is made up o f 
brass planters. A l l are shown in four 
colors and fu l l y described. 

John C. Virden Co, Cleveland. 
For copy, check No. 37 on coupon, p 213 

Structural hardware catalog 
Teco has a new comprehensive catalog o f 
timber connectors, f r a m i n g devices, and 
installation tools wi th f u l l specifications on 
the products. New products covered in ­
clude U-Gr ip hangers. D u - A l - C l i p f raming 
anchors. Fas-Lok metal bridging. Special 
tables give recommended work ing loads. 

Teco. Washington, D . C 
For copy, check No. 38 on coupon, p 213 

William Brockway 
residence. Lot 

Angeles. Calif. 
Burron Schutt, 

architect. Reprint, 
Sunset Magazine. 

H. H. Boskerville.Jr., 
photographer. 

T H I S F R E E 

B O O K L E T . . . 

Shows how decorative glass 
brightens and beautifies homes. 
It is filled with dramatic illustra­
tions of the ways translucent 
glass adds a touch of luxury and 
smartness to every room. Specify 
Mississippi Glass. Available in a 
wide range of exciting patterns 
and surface finishes wherever 
quality glass is sold. 

Architects: Keg ley , Wettphal l & Arbogast 

7m-

 

    

Create a distinctive decor with 
translucent glass by Mississippi 
that floods interiors with sof­
tened, flattering light, makes 
rooms seem larger, friendlier, 
important. Write for free book­
let. Address Department 9. 

I S S I S S I P P I 
G L A S S C O M P A N Y 
8 8 A n g e l i c a S t . • S t . L o u i s 7 , M o . 

NEW YORK • CHICAGO • FULLERTON, CALIFORNIA 

WORLD'S LARGEST MANUFACTURER OF ROLLED. FIGURED 8. WIRED GLASS 

continued on p 213 
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METALBESTOS CHIMNEYS... 
^ P A C K A G E S GIVE YOU 

STYLE COMBINATIONS 
T H E M O N T E R E Y . Attractive in red or 
buff brick. Y o u select any one of four top 
styles — Ut i l i ty R a i n Cover (shown). 
Weather Crown, Top Extension Stub, or 
plain. Available in three, four and five 
foot heights. C O M B I N A T I O N S 

T H E M O N T E R E Y TWIN. Big brother of 
the Monterey — a massive 32" by 18". Ac­
commodates an individual stack or any 
combination of two stacks. Comes in red 
brick or buff* brick with your choice of 
four top designs — T w i n Weather Crown 
(shown), T w i n Utility R a i n Cover, T o p 
Extension Stubs, and plain. Available in 
three, four and five foot heights. 

' Buff color .-1.!-.'.:.i order. 

C O M B I N A T I O N S 

T H E S U B U R B A N . Handsome and eco­
nomical in durable galvanized steel. Pick 
any one of four top styles — Top Exten­
sion Stub (shown), Weather Crown, Uti l ­
ity R a i n Cover, or plain. Three, four and 
five foot heights. 

1 2 
C O M B I N A T I O N S 

T H E C O N T E M P O R A R Y . Modern round 
design for contemporary construction. 
Also ideal for remodeling, farm buildings, 
industrial applications, etc. Round Top 
(shown) fabricated from durable alumi-

nized steel, attaches directly to pipe. 
Chimney Cap is also available where open 
stack is desired. 

3 
C O M B I N A T I O N S 

M E T A L B E S T O S D I V I S I O N 
W I L L I A M W A L . L . A C E C O M P A N Y 
B E L M O N T , C A L I F O R N I A 

M A N U F A C T U R I N G P L A N T S I N B E L M O N T . C A L I F O R N I A • L O Q A N , O H I O C O M B I N A T I O N S 
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ONE MAN, 
ONE STOP 
ONE HOUR 

Exclusive: New housings secure to roof 
framing with metal tension straps. Quick 
assembly — no metal screws required. 
Wind tunnel tested. Metalbestos Hous­
ings won't shift, buckle or twist in 100-
mile-an-hour winds. 

Exclusive: Twist-Lock. Light-weight 
Chimney Pipe sections fit together quick­
ly with same action you'd use to twist 
lid on pickle jar. No mastic, cement or 
caulking. 

Exclusive: New, Fast, Support Installa­
tion. Frame standard 16" on center open­
ing — nail in support plate and insert 
starter section. U. L . listed. 

M E T A L B E S T O S 

Decorative clay tile 
Malvern Flue L in ing has two new bro­
chures showing structural clay tile and tile 
screen materials. The brochure on Mal -
Tex structural tile shows the many varia­
tions possible wi th the eight basic designs 
and five basic sizes. 
For copy, check No. 39 on coupon below 

The Sol-R-Wal brochure shows the al­
most unl imited variations in screens and 
grilles that can be made f r o m nine basic-
forms. 

Malvern Flue L in ing . Malvern. Ohio. 
For copy, check No. 40 on coupon below 

Sliding door details 
Arcadia has new literature on its Series 
150 stock-size doors. Quarter-size details 
sills, jambs, mullions, meeting stiles, etc. 
f o r two-, three-, and four-panel doors are 
given: all dimensions are tabulated; sales 
features are photographed. Sample spec 
forms are also included. Series 150 is 
Arcadia's builder line. 

Arcadia. Fuller ton, Cal i f . 
For copy, check No. 41 on coupon below 

start on p 208 

Kitchen cabinet catalog 
The three lines of cabinets made by M a j o r 
Line are shown in color in a new bro­
chure. Featured are two new lines in red 
alder, colonial and contemporary. Separate 
specification brochure shows all units, de­
scribes special installation features. 

M a j o r Line Products, Hoquiam, Wash. 
For copy, check No. 42 on coupon below 

Applying aluminum soffits 
Reynolds' new brochure tells how to use 
new metal soffit system. Installation details 
cover work sequence, hip roof soffits, cave 
sections, gable fascia t r i m , overhang wid th , 
cutting, fitting, fastening, etc. 

Reynolds Metals. Richmond, Va. 
For copy, check No. 43 on coupon below 

Vinyl asbestos flooring 
Eight basic f loor covering styles are shown 
in color in room settings in Kentile's newest 
handbook. Also covered: various Kentile 
specialties, floor finishes, cleaners. Fea­
tured are metallics and terazzos. 

Kenti le. Brooklyn. 
For copy, check No. 44 on coupon below 

W a n t m o r e i n f o r m a t i o n ? 

The numbers below are keyed to the items described on the New 
Products and Publications pages. Check the ones that interest you 
and mail the coupon to: 

House & Home Room I960, Time & Life Building 
Rockefeller Center, New York 20, N.Y. 

r 
NEW PRODUCTS • August 

] Unl-bi l t modular fireplace 
1 New Crane fixtures 
1 Speakraan meter ing shower 
l In iversa l -Rundle ilusti valve 
] Simpson Symphonic doors 
] Morgan Dutch doors 
] Riinco storm-screen door 
J Andersen S t ru twa l l 
1 t 'aleo s l iding window 
1 Regal basement jalousie 
1 I ' red Beaton casernent how 
] Car t hi modular windows 
] Leigh elosel valet 
1 I.eigh bathroom venti lator 
] Leigh cei l ing t lx ture 
3 Leigh garbage container 
] Leigh towel rack 
j Caloric electronic range hood 
1 Chambers disposer 
1 Kelvinator freezer 
] Alcoa ver t ica l s iding 
j Slylon mesh-hacked 11 It-
] Arms t rong Pat r ic ian flooring 

21. • Crown a luminum shutters 
•:>. U Frantz fiberglass door 
2(1. • Berry steel door 
27. J Gossen adjustable si l l 
2H, ri GlamiH Boergiaj si l l 
2l». • Lomanco louvers 

PUBLICATIONS 

Gypsum backing f o r d r y w a l l 
How to make a market survey 
Raln je t spr inkler catalog 
How to plan a sprinkler s y s t e m 
How to insulate l o r electric heat 
Case f o r ducted heat 
Resilient Mooring manual 
V i r d e n light f i x t u r e s 
Teco s t ruc tura l hardware 
Styles in s t ruc tura l clay t i le 
Tile screens and gri l le 
Arcadia s l iding door details 
M a j o r L ine cabinet c a t a l o g 
How to apply metal soffits 
V i n y l flooring h a n d l x K i k 

3(1. 
31. 
32. 
33. J 
34. 1 
33. • 3(1. 
37. 
SH. 

m ] in . 7. 
u . • 12. 1 
13. 
44. • 

N A M E 

P O S I T I O N F I R M 

K I N D O F B U S I N E S S . 

S T R E E T 

C I T Y S T A T E 

IMPORTANT: 

House tv Home's servicing of this coupon expires Nov. I960. In addressing direct inquiries 
please mention House & Home and the issue in which you saw the product or publication. 

I wish to enter a subscription to House & Home for I year, $6 Q 2 years, $8 • 
US and possessions and Canada only 

• New • Renewal 
Signature 
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Acme N.i i innni Refrigerator Co. 
Al l ied Chemica l & D y e Corp. I The Barrett Div.) 
A m e r i c a n Gas Associat ion 
A m e r i c a n Motor Corp. (Kelvinator Div.) 
American-Olean T i l e Co. 
A m e r i c a n St. Gobain C o m 
American Screen Products 
Amer ican-Standard Corp. 
Amer ican Telephone & T e l e g r a p h Co. 
Amsterdam Corp. 
Andersen Corp. 
A r m s t r o n g Ci>vk Co. 
Az.ro.-k F l o o r i n g Products Div. I Untitle Rock Asphalt Co.) 

Barret t Div . (Allied Chemical & Dye Corp.) 
B e l l & Gossett Co. 
Birge Co. . T h e 
Bost i tch inc. 
Broan Manufai ' luring Co. 
Bryant Manufac tur ing Co. 
Bul ldog E l e c t r i c Products Co. 

C A R A D C O , I n c . 
Cas t I r o n Pipe R e s e a r c h A s s n . 
Celotex Corp. . T h e 
C e r t a i n - T e e d Produc t s Corp . 
Coleman Co. . T h e 
Columbia Mil l s , Inc . , T h e 
Crane Co. 
C u r t i s Companies. Inc . 
C u t l e r - H a m m e r . I n c . 

E d w a r d s E n g i n e e r i n g Co. 
E m e r s o n E l e c t r i c Mfg. Co. 

F a r l e y & Loe t scher Manufac tur ing Co. 
Fenes tra . I n c . 
F loat A w a y Door Co. 
Fol lansbee Steel Corp. 
F o r d , Inc . . I v o n R. 
F o r m i c a Corp. . T h e 

Genera l E l e c t r i c Co. 
Genera l E l e c t r i c Co. (Hotpoint Div.I 
General E l e c t r i c Co. (Laminated Products Div.) 
Gold Seal Div i s ion (Congalcum-Nairn, Inc.) 

Hardwood Plywood Inst i tute 
Harn i schfeger Homes. Inc . 
Has t ings A l u m i n u m Products 
H l n e s L u m b e r Co. 
Homasote Co. 
Hotpoint Co. (Div. nf General Electric Co.) 
Hoi;s«c B E A U T I F U L M A G A Z I N E 
H O U S E & H O M E 

H u n t e r Div i s ion (Rabbins & Myers, Inc.) 

Idea l Co . 
I n s u l a r L u m b e r Sales Corp. 
Internat ional P a p e r Co. (hang-Bell Division) 
K a i s e r A l u m i n u m & Chemica l Corp. 
K e l v i n a t o r Div is ion (American Motor Corp.) 

40 Kent i l e . I n c . 
171. 171) K e y s t o n e Steel & W i r e Co. 

64 K o p p e r s Company , Inc . iDitruthene Div.) 

86. S7 L e i g h B u i l d i n g Products Divis ion (Air Control Products, 
Inc.) 

88, 89 L e n n o x Indus tr i e s Inc. 
178, 179 L i b b e y - O w e n s - F o r d Glass Co. 

78 L I F E M A U A Z . I N K 
66 L o n g - B e l l Div i s ion (International Paper Co.) 
42 L y o n , I n c . 

E9SP Mastic T i l e Corp. 
I ' l l Miss iss ippi Glass Co. 
216 M o s k y Elec tronics . Inc . 

48 Mortgage Associates. Inc . 
32 Muelle i B r a s s Co. 

194 Munic ipal Service Co. 

2X National Bureau Tor loathing & P las ter ing 
218 Nat ional Homes Corp. 

166. 167 Nat ional L u m b e r Manufacturers Assn . 
9 Nat ional Manufactur ing Co. 

2A. 2B Nutone. I n c . 

77 O l l n Mathieson Chemica l Corp.—Metals Div . 

196W. 3 P ioneer Mfg. Co . 
62 P l y w a l l Products Co.. Inc . 

211 Pope & Ta lbot . Inc . 
92 Por t land Cement A s s n . 
21 Progress Mfg. Co. , I n c . 

80 Q u a k e r S*ate Metals Co. 

17 R e d C e d a r Shingle B u r e a u 
196 W. 2 R e d C e d a r Shingle Haudspl i te Shake Assn . 

58. 59 Republ i c Steel Corp . 
202 R i l c o L a m i n a t e d Products . Inc . 

29 Robbins & Myers . Inc . iHunter Division) 
1 Rubero id Co.. T h e 

206 Sant iam L u m b e r Co. 
15. 195 Schlage L o c k Co. 

33 Scholz Homes Inc . 
73-76 Simpson L o g g i n g Co. 

90 Smith & Loveless . Inc . 
37 Sonoco Produc t s Co. 
84 Square D Co. 
85 S t r u c t u r a l C l a y Products Inst i tute 

79 T a p p a n Co. . T h e 

22. 22 Upson Co. . T h e 
217 Uvalde Rock Asphalt Co. (Asrack Floor Products Div.) 

212. 213 Wal lace Co.. W i l l i a m 
216 W a r r e n K n i g h t Co. 

191. 193 W a s t e K i n g Corp. 
20 W e l s h P l y w o o d Corp. 

196W. 1 W e y e r h a e u s e r Co. tSilvatek Div.) 
70. 71 Weyerhueuser Sales Co. 

12 Whir lpoo l Corp . 

20t Yeoman Brothers Company 

T H E 
h e a r t 

O F F INE 
C O N S T R U C T I O N 

CUSTOMBOARD 
rCustomboard . . . Pope & Talbot's family name for boards developed to 

meet the needs of high quality home construction. Choose the product you 

need; flakcboard. particleboard, or blendboard, for wall paneling, parti­

tions, sliding doors, cupboard doors, cabinets and floor underlaymcnt. 

Customboard machines cleanly, and will not chip-
out when sawn, rabbeted, routed or rounded over. 
Because of balanced construction Customboard is 
dimensionally stable and is equally attractive on both 
sides. Factory pre-filled Customboard is especially 
suited for application of clear or painted finishes. 

Since Customboard has no grain or surface de­
fects it is an ideal base for plastic laminates, wood 
veneers, f loor tile and linoleum. For exceptional 
s t r e n g t h , sc rew h o l d i n g , and m a c h i n e a b i l i t y 
specify the Customboard to f i t your needs. 

POPE A N D T A L B O T INC. 3070 N.W. FRONT AVE. . PORTLAND, OREGON 
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Merchandising 
sells houses 

No! Quality 
sells them 

you need both 
...and more! 

Quality... Merchandising... and More-

you get it all from H A R N I S C H F E G E R ! 
Today, you ncod quality and merchandising and more, 
or you're "out in the cold." 

Harnischfoger gives you the top-quality product in the 
manufactured homos industry. Harnischfoger houses 
featuro appealing design, and precision manufacturing 
that pares building delays to the bone. They bring you 
more profit — since you build and sell more houses with 
the same operating capital and crew. And (hoy fashion 
a solid community reputation for you, as well. 

Inmp. All > 

Merchandising? Harnischfoger gives you a complete 
promotion package designed specially for your land, 
your market, your company's personality. No "canned," 
stock material. Y o u get professionally-prepared, cus­
tom promotion plans that "pull" crowds like a Mari lyn 
Monroe movie! 

Rut that's not all! Harnischfoger gives you much more 
— including interim and construction financing help, 
and tested, proven building procedures. Get the com­
plete picture. Write today. 

500 

HARNISCHFEGER HOMES, Inc. 
PORT WASHINGTON, WISCONSIN Q U A L I T Y 

H O M E S 

A U G U S T 1960 2I5 



" I R E C O M M E N D 
 

  

   

Mr. Leonard A. Peterson, Jr. 
of M. J. Peterson, Inc., leading 
Weslern New York realtors 
developers, recommends Fabrique 
above all other wall cloths. 

" I l ike Fabrique an<! so do my customers. In an average week wc com­
plete three new homes, and Fabrique goes into two of the three. 

"The colors and patterns arc beau t i fu l—in fact, they sell them­
selves. We use several model house rooms to demonstrate Fabrique.. . 
to show how easily dirt and grease wash off, for example. Customers 
are amazed when we rub Fabrique with a coin and it leaves no mark. 

"Fabrique is the one wall cloth I guarantee against air bubbles. 
My papcrhangers prefer it for easier hanging in less time. Price? 
Well . I buy my materials for maximum value on minimum dollars — 
and I 'm money ahead on Fabrique!" Write for fact sheet and sample. 
Address Dept. HH-B. 

COMPANY, INC. 
B u f f a l o 1, N . Y . 

THE ^ 

MORE FOR YOUR MONEY with a 
WARREN-KNIGHT TRANSIT-LEVEL 

N E W D E S I G N 
There has never been 

Transit-Level like the 
38-bF. Offers new use­
fulness . . . almost 

i n d e s t r u c t i b l e . 

Model 38-bF $3 20. 
Model 39-bF (Without compass) $295. 

You've never seen a Transit-Level like the new 
Warren-Knight. It looks and is operated like a transit, yet it 
has the exclusive advantage of being adjusted like a Wye 
level, and costs less than half as much as the average transit. 
The new design Model 38-bF is .so sturdy that maintenance 
and repair charges will be practically eliminated. Assures a 
LIFETIME of SERVICE. This expert new design includes such 
features as a steel center, 2 4 X coated optics, covered level­
ing screws, and limb vernier reading to one minute. 

10 DAY FREE T R I A L 
So sure ore we of your reception to this magnificent 
new instrument that we offer it for 10 days trial — 
No obligation to purchase. 

Ask for Bulletin HH 80 that lists Full Details. 

1 

^n\KKLVK)lblllt* j 
^ / \ 136 N. 12lh St., Philo. 7, Po. f l 

m e a n s  quality 
HARDWOOD 
PLYWOOD 
PANELING 

The hpi seal guarantees that the ply­
wood you specify has met the rigid 
testing and inspection of the Hard­
wood Plywood Institute—30% more 
exacting than Commercial Standard. 

km 
For more information 
about hardwood plywood 
or the Institute, write: 

HARDWOOD PLYWOOD INSTITUTE 
2310 South Walter Reed Drive, Arlington 6, Virginia 

 

OVER 5,000 BUILDERS 
ASKED FOR THIS 
BOOKLET IN ' 5 9 ! 

Complete packaged kits 
with wiring, wall 
plates and hardware . . . 
designed by Mosley 
electronic specialists for 
perfect-picture reception. 

Gives each home a 
factory-engineered, built-in 
system that connects 
one rooftop antenna with 
two or four rooms. 
(Have a set in each room or 
move one around.) 

ALREADY USED IN 
THOUSANDS OF 
QUALITY HOMES 

WHITE FOR YOUR FREE 
BOOKLET HH-8 HOW! 

MOSLEY TV 
WIRING HELPS 
SELL HOMES 

You'll want this 
low cost extra feature in 

your new homes! 

4610 No. L indbergh • Br idgeton, Mo. 
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