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Room settings like this are preselling your prospects on Congoleum-Nairn “Spacemaker” width vinyl
flooring in regular ads appearing in Better Homes & Gardens, American Home, House Beautiful,
House & Garden, plus a number of popular decorating and building-idea annual publications.

Your homes seem larger...sell faster
with “Spacemaker” width vinyl floors

,.to-clean area.
]an shows OD€ easy-to cl

The “Spacemaker” principle of installing
one floor covering wall to wall and in ad-
jacent rooms seems to “push back the
walls." Home buyers like the effect—for
looks ... for easy care. This seamless-as-
broadloom installation is made possible
with Congoleum-Nairn inlaid vinyls in 6’
wide rolls.

A number of fine-quality “Spacemaker"
width vinyls developed by Congoleum-
Nairn meet home-builder budgets. For ex-
ample, you can enjoy the extra sales magic
of luxurious inlaid vinyl sheet goods in the
same price range as vinyl asbestos tile.

Congoleum-Nairn makes an extensive line
of floor coverings in sheet goods and tile
foron-, above-, or below-grade installation.
This wide variety of fine-quality floor cov-
erings—vinyl, linoleum, vinyl asbestos and
asphalt—meets FHA requirements and is
available through your flooring contractor.

For samples to fit any need, write today to
Congoleum-Nairn, Inc.,Kearny, New]ersey.

Congoleum-Nairn

FINE FLOORS
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now in the easiest, fastest slide-in gas range to install!

The range women have trusted and bought
for over four generations is now in modern
slide-in form. What's more, there's never
been a slide-in so easy or quick to install as
the new 7

Slides quickly all the way back to the wall
in a 30 inch counter opening. The cook-top
slides snugly under the backsplash when the
backguard is not used. And there's no need

for trimming, planing, fitting or adjusting of
counter or cabinet sides. (The reason is we
made it a hair's breadth less than 30 inches
wide.) And for a custom-finished look, we
also made easily adjustable counter top trim
strips for exact counter top and edge fit. It
has leg levellers so you can raise or lower
the range height as much as 3 of an inch.
Gas connection is easy. You simply remove

the broiler drawer to get at the special gas
stub connector. Available with 4-inch shadow
box backsplash and matching side panels
for end-counter installation. Get more infor-
mation about this feature-filled new slide-in
gas range from Waste King Universal. Con-
tact your Waste King Universal representa-
tive, or write Dept. H-12, 3300 East S0th St.,
Los Angeles 58, California.

SEE THE WASTE KING UNIVERSAL LINE AT THE NAHB SHOW, Dec. 11-15, Booths 833, 929-932,

% L E [P ™ [5

Products by Waste King Universal: Disposers o§ Dishwashers 5% Bullt-in Ranges “f Char.Glo Gas Barbecue Broilers
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Civil rights: the timebomb election issue that keeps ticking

The one clear fact emerging from last month’s off-year elections is that civil rights—
including anti-bias laws for housing—will stay inside the polling booth through
the 1964 Presidential election whether politicians want it there or not.

On election eve, most pollsters predicted the Kennedy Administration’s moderate
posture on civil rights would alienate both status-quo minded whites and integration-
minded Negroes—and lose votes both ways. So the Administration is seeking
Republican aid to pass civil rights legislation soon in hopes that integration will
disappear as a 64 issue.

The returns show even this plan may not work. In Philadelphia, for example,
candidates gave civil rights only passing mention. But down-the-line Republicans
spread the word that Negroes were about to move into this or that white neighbor-
hood, and Democrats felt they couldn’t openly attack this whispering campaign.
Result: Negroes gave Democrat Mayor James Tate nearly all of his disappointing
margin while traditionally-Democratic Irish and Italian wards deserted Tate.

The 61,000-vote margin was far below President Kennedy’s 331,000-vote land-
slide in 1960, and, many analysts felt, may mean trouble for Kennedy in 1964.
Democrats reply that Kennedy will not let the civil-rights issue go by default and
that the heavily-Catholic Irish and Italians will not desert him.

Elsewhere, head-on clashes this year produced some bitter surprises for rights
adherents. Kentucky Republicans attacked a public-accommodations order by out-
going Gov. Bert Combs and came within 15,000 votes of winning.

Candidates may have to decide right now how they will treat civil rights in 1964.
Already some groups have launched campaigns to put housing integration on 64
ballots in Illinois and California, which control 59 electoral votes (see p. 17). Both
are delicately-balanced states. President Kennedy carried Ilinois by 8,858 votes
in 1960 and lost California by 35,623 votes.

Renewal and planning issues less controversial than expected

While Congress is just warming up to an expected struggle over renewal subsidies
next year (NEws, Nov.), last month’s elections suggest that renewal still makes
good political sense at city hall despite the built-in liabilities of buying slum property
and uprooting residents en masse.

Mayors who have relied heavily on renewal won handily. Richard Lee of New
Haven plugged his redevelopment work (H&H, Sept. ’61) and won a sixth term by
11,000 votes. Mayor John Collins campaigned to “Keep Boston on the Go” with
a vast downtown rebuilding program and upped his winning margin over 1959.

But in cities where renewal work has been slowed or questioned, citizens showed
no hesitation in recording their displeasure. Cleveland, blasted by the General
Accounting Office last summer for tearing down allegedly sound buildings (NEws,
Aug.), turned down a renewal bond issue after passing issues in 1953 and 1960.
Realtors fought the $8 million issue and apartment owners kept eight girls busy
telephoning voters to urge no votes.

Pleas continue for federal regulation of mail-order land

The combined federal-state crackdown on fraudulent land sellers which began
early this year (NEWs, Mar.) has now brought convictions in California and Oregon
and an indictment in Arizona.

A federal jury in San Francisco convicted Realty Dealer Edward Johnston of Bev-
erly Hills on 19 counts of mail fraud in selling arid desert land in Nevada as the
Comstock Ranch. In Portland, Ore. William F. Gressinger, 43, drew a six-month
jail term and a $1,500 fine for operating a vocational school without a license.
Officials are still trying to find out how students at Gressinger’s Simmons Institute
just happened to invest in Gressinger’s Oregon land promotions. And in Phoenix,
a federal grand jury indicted Lake Mead Land & Water Co. and its chief officer,
Marvin Lustiger, on 19 counts of mail fraud for selling desert wasteland.

Despite tougher state laws, some observers are calling for more federal regu-
lation. They point out that 150 investigations, reported early this year by postal
inspectors, have so far led to federal indictments involving only five operations.
Real Estate Commissioner J. Fred Talley, Arizona, speaking at the National Asso-
ciation of Real Estate Boards convention, put it this way: “The states cannot
handle this by themselves.” Already, Talley noted, the few federal indictments
“have had a wholesome effect on the industry. Complaints have dropped sharply.”
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HOUSING MARKET

Housing finishes 63 with a solid statistical réport card

HOUSING SALES
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Census has nmow been collecting monthly figures
on housing sales for 20 months and trends are
emerging. First tentative finding: sales are some-
what less seasonal than starts, with peak months
70% higher than low months compared to the
100% up-and-down swing of housing starts (see
below). July and August are biggest sales months,
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Private non-farm starts led those of a year ago
for all nine months except August. September’s
138,700 starts held fairly close to August's 140,-
400. Through the first three quarters of this year
1,185,100 units have been begun, 8% more than
during the like period of '62. The Houston boom
gives the South the biggest sectional gain.
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Apartment vacancies in metropolitan areas have
been moving steadily upward since mid-1962. In
the third quarter the jump from 7.2% to 7.8%
indicates more new apartments hit the market.
Homeowner vacancies are also creeping up, and
the third-quarter 0.2% jump to 1.6% was the
biggest in four years.
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For the first time the Census figures give a

glimpse into homes available for sale by mer-
chant builders. This count (which excludes
owner-built homes and houses built on contract)
shows unsold homes have climbed gradually to
263,000 at August's end—or 48% of the 551,500
houses builders sold in the preceding 12 months.

FHA, VA APPLICATIONS
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Through September, FHA applications are 5%
down from a year ago at 217,115 applications.
One family homes are off 10% while multi-family
units are up 27%. Existing home applications are
at near-record levels and FHA now says about
10% of these may be new but never-occupied
dwellings (see p. 17). vA requests are down 19%.

4 MORTGAGE DELINQUENCIES
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Mortgage delinquencies over 30 days have been
rising slowly through the year. They hit a new
peak of 3.17% of 3 million loans in the third
quarter, up 0.07% from mid-year. But a Mort-
gage Bankers Assn. survey shows foreclosures in
process dropped 0.03% in the quarter to 0.33%.
FHA and va collection troubles are easing.

HOUSING TRENDS
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Except for a brief lapse in August, the seasonally
adjusted annual rate for private non-farm starts
has ranged well above last year for nine months.
Thanks to volume building in the South, Septem-
ber’s rate of 1,654,000 is tops since June 1955.
Permits are also running above 1962 and hit a
seasonal rate of 1,322,000 in September.
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The share of new homes financed FHA and va
has been shrinking since 1958. rFHA's share fell
from 17% in January to 13.3% in August, the
lowest since June 1957; through September is
149 . vA's share for the first nine months is 4.6%
and the latest trend is down (from 5.1% in July
to 4.3% in September).

CONSTRUCTION COSTS
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The Boeckh index of residential construction
costs has been climbing steadily this year, and
advanced 0.7% in the third quarter to 309.2.
Col. E. H. Boeckh says vinyl film and sheeting
prices are poised for a rise. He expects a 4%
price boost for steel to show up in higher prices
for structural shapes, plates, and rod.
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...and new data to aid merchant builders

The graphs on the opposite page show how housing is making a running start into
1964.

The eye-popper is starts: September’s seasonally-adjusted rate of 1,654,000 private
non-farm units is the highest monthly pace since June 1955, suggesting that 1963
may displace 1955 as the second biggest postwar housing year. Through September
1,185,100 private non-farm units were started, 8% over 1962.

Readings are also bullish in a new joint HHFA-Census Bureau report, set up early
in 1962 and now starting to produce facts that merchant builders can use to guide
their near-term marketing and building plans.

The report is the first measure of market facts that experts could only guess at
before: 1) number of homes sold by merchant builders monthly, 2) their median
sale price, 3) number of unsold homes, and 4) median asking price of unsold houses.

Census, which collects the data for HHFA, has cut the time lag from data collection
to public report from nearly six months to two months, fairly short for a new statis-
tical series. And it is issuing the bulletins every month instead of every three months
as at first, also giving builders more up-to-date information.

The first two graphs on the opposite page show the latest HHFA-Census findings:
Builders sold 122,000 homes in July and August—26% above the level for July
and August 1962 and the best combined two-month record in the series. Census
says it does not yet know how seasonal such bursts are.

Builders averaged 3.1 months from start to sale in August, down from 3.5 months
in July. Their homes sold for a median $18,200—3% below July’s $18,600.

At August’s end homes for sale totalled 263,000 (including 24,000 authorized
but not started)—up 21% over August 1962 and nearly a half-year’s supply based
on sales for the previous 12 months (see graph). Census counts “a smail but negligible
number” of model homes, houses built to rent, and homes for which permits have
expired in this category.

The apartment boom shows no signs of abating.

Multi-family starts are running 21% ahead of 1962, with 421,300 units started
in the first nine months. One-family homes are up only 2% to 764,000.

The apartment share of the housing mix had been trending downward since it
hit 42% in January, but the downtrend was reversed slightly in September, apart-
ments accounting for 34.3% of starts. Through nine months, units for two or more
families constituted 35.5% of all starts.

Apartment building is spreading to smaller cities, but ten met areas accounted
for half of all U.S. apartment building permits in the first six months of the year:
Los Angeles, New York City, San Francisco, Washington, Houston, Chicago, Atlanta,
San Jose, Dallas, and Cleveland.

Apartment owners are finding that furnished apartments have turnover rates
nearly twice as high as unfurnished units, according to the first survey on the subject
by the Institute of Real Estate Management. Garden apartments have the highest
turnover for unfurnished buildings.

Materials producers’ profits are strong, but delinquencies are rising.

Third-quarter earnings reports by materials producers are cheering the industry.
Eighteen producers charted by the Wall Street Journal showed earnings up 18.9%,
compared to a 15.2% increase for 514 companies. One notable exception: Cement
company profits are down 8.8%, largest drop in any category.

Housing is going so well—two-thirds of private construction’s growth this year
is in residential building—that Chairman Roger Blough of U.S. Steel says: “The
rest of private construction is up 1.5%; that’s where the lag is and [where] the
economy needs improvement. That’s [also] the reason the change in the depreciation
rates was beneficial.”

Faster tax-depreciation for plant and equipment spending is expected to boost
capital outlays next year, and economists say the gross national product will hit the
$600 billion level in the first quarter of 1964. NAHB pegs its rosy 1964 forecasts on
a tax cut next year, and soundings by the University of Michigan indicate consumers
are in the mood to spend for houses and cars in the first half of 1964. Beyond that,
confidence may weaken, researchers warn.

Despite this optimistic tone, housing still has worrisome spots. Mortgage delin-
quencies measured by the Mortgage Bankers Assn. inched up 0.07% to 3.17%
in the third quarter. MBA notes that delinquencies for FHA and va loans are declining
while conventional loans show increases.

DECEMBER 1963

MARKET MURMURS

® Detroit builders have hit upon a way to
pacify buyers whose homes aren't com-
pleted on time because of a severe car-
penter shortage. Since 1956, slack seasons
have forced about 6,000 of Detroit’s 19,-
000 carpenters out of the trade. Now,
with the city enjoying a building pickup,
builders can’t find enough craftsmen.
Solution: The local homebuilders associa-
tion told the story to Detroit real estate
editors, then got reprints of the resulting
articles (“Trying to hire a carpenter? Get
in line,” advised one) for builders.

e Douglas Fir Plywood Assn. is finding
the under-$6,000 income market surpris-
ingly “delicate.” Last spring prFpa hit six
northwestern met areas with an extensive-
ly-publicized, 1,200 sq. ft., three-bedroom,
one-bath house selling for $10,000 on a
$1,000 to $1,500 lot. But prospects re-
sisted appeals to buy “compact” or “low-
cost” homes. Concludes pFpa: Even at this
low price, a home is apparently a status
symbol, so buyers balk at labels implying
minimum shelter. pFPa will change its ap-
peal and expand nationwide next spring.

® More builders are getting customer ad-
vice—before they build. Brown & Kauff-
man of San Francisco’s peninsula area has
set up a Women's Design Congress of 15
women, including five from its most recent
housing developments. And Builders Ar-
thur Goldberg and Paul Waters invited
visitors to suggest changes in a two-bed-
room model before going ahead with
240-units in Matawan, N.J. Some changes:
four new electrical outlets and larger bed-
room closets,

Two new fraud schemes hit
lumber dealers, homeowners

A professional gang apparently has hit upon
a nearly-foolproof scheme to defraud materi-
als producers and sawmill operators.

The Texas Lumbermen's Assn. says the
gang has already victimized suppliers to the
tune of $60,000 and $70,000 in Fort Worth
and Dallas and fears the operation may spread
to other areas. Here's how the gang operates:

It picks out a well-known local tradesman
(in Dallas, it picked a sheet rock hanger) and
sets him up as a lumber dealer, including
an $8,000 bank account, refurbished ware-
house, and a Dun & Bradstreet credit rating
based on a fictitious credit statement. For
about two months they operate normally.

Then the gang buys every scrap of material
it can get—in Dallas, it bought lumber,
shingles, doors, plywood, and felt—in a two-
week period, sells it as quickly as possible to
anyone who will buy for 75¢ on the dollar,
and skips town before the bills come due.
Advise the Texans: “Check carefully on the
background of new firms in your area.”

And Congressional probers checking into
rising home foreclosures have turned up hints
some foreclosures may be the work of gyp-
sters. The operators take over mortgage pay-
ments for hard-pressed owners without taking
title, pay arrears, then rent the homes while
letting maintenance slide. After milking the
property, they skip out—causing a foreclosure.
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Surprise in land prices: the rise has slowed to a walk

House & HoME's sister magazine FORTUNE
has just looked in 53 cities at prices of prime
development land—acreage within commut-
ing range of a city and on a road but without
water or sewers. The surprising findings:

® The average yearly increase in median
prices slowed dramatically. Prices rose 17.7%
in the 1953-60 period but only 10.1% more
since 1960,

® Nearly two-thirds of the cities reported
below-average increases, and 13 reported no
change since 1960. Concludes ForTunE: “In
most of the nation’s notable fast-growth areas,
high prices have slackened land sales to a
point approaching general stalemate between
buyers and sellers . . . This does not neces-
sarily mean that the general asking price level
has dropped—or is about to. Instead general
prices in these urban-fringe and outer subur-
ban areas seem to be stuck on dead center,
with few takers.”

® At the same time, in-city land values,
which slumped with the rush to the suburbs
beginning in 1945, “are tending to respond
to local needs and prospects that often in-
clude rising demand,” the survey found. For-

LOCAL MARKETS

TUNE's sizeup of city and suburban land in
several key cities:

Stalemate areas. In Salt Lake City, sub-
dividers cannot meet high asking prices, and
new high-rise apartments are building down-
town, where land prices are high but stable.
In Albuquerque, builders have leaped-frogged
over high-priced land, and the City Planning
Commission urges: “Legislation should en-
courage development within the urban fringe
by abolishing tax laws which favor non-
development and unnecessarily burden the de-
veloper.” In Denver, suburban land prices
began leveling off in 1959-61 as developers
built up major land reserves and several new
apartments went up downtown (News, Feb.).

Older industrial areas: In Pittsburgh, the
gleaming Gateway Center has failed to halt
a decline in Golden Triangle land prices. In
Chicago, in-town land is up a bit at $4,800
to $23.000 a front foot, but distant fringe
land is hard to sell; one builder of 100
homes 42 miles from the city had to rent
most of them. In Detroit, the suburban
boom has slowed. Former slum land near
downtown cleared with federal aid started
selling at 50¢ a sq. ft., jumped to $1, may

be bringing $1.50 before very long.

Rejuvenated cities: Tn Boston, speculators
cannot count on quick profits from subur-
ban land and the city’s vigorous renewal pro-
gram has cleared land that is on the block
at $14 a sq. ft. for office building use. In
Philadelphia, renewal has helped keep center
city land values strong. In Atlanta, 40.000
new residents have been pouring in yearly
since 1960. Prices of suburban land are up
50% to 75% while city land prices are up
only 10% to 25%.

Great exceptions: In Houston, Los An-
geles, and San Francisco—all major growth
areas—housing demand is strong enough to
keep land prices on the rise. Houston land
has soared from $1,000 to $15,000 an acre
in some locations around the Manned Space-
craft Center, In the San Francisco suburbs,
much buying is still speculative at prices of
$15.000 an acre in San Mateo County south
of the city and $11.000 to $12,000 across
the bay south of Oakland. Around Los An-
geles, a predicted 88% increase to 17 mil-
lion residents by 1980 is boosting land
prices by $800 yearly to a current range of
$16.000 to $18,000 an acre,

Are low-budget vacations hurting Miami?

Despite talk that this market shows signs of
a comeback after a major slowdown 18
months ago, (NEws, Apr. '62), evidence of
a resurgence is weak or contradictory at best.

Last year about 10,000 units were started,
slightly more than half of them multi-family
units. The first half of 1963 shows permits
for only 2,200 one-family umits and 2,600
apartments. Some realty observers estimate
only 9,000 units will be started this year.

But Homebuliding Economist Charles Kim-
ball reports his field surveys show that while
permits are trending down, actual one-family
house starts are increasing. House sales, too,
rose each month through September, and un-
sold inventory is at its lowest point in two
years, says Kimball,

Biggest homebuilder this year will likely

FORECLOSED HOMES in Carol City highlight
FHA difficulty in cleaning up pockets of distressed

8

be F&r Construction, which will start about
300 homes in four communities on the south-
west side. Biggest builder at one spot will be
Miami Lakes, with about 200 homes on the
northwest side. Both are far below the 2,000
homes builders like Herb Heftler of Centex
Construction started in Miami just a few years
back.

Why the turnabout? Editorial Board
Member Fred Sherman of the Miami Herald,
a veteran observer of the housing scene, says
Miami was going full blast then because “we
were all feeding on each other.” A lot of
people moved to Florida and made downpay-
ments on homes, so homebuilding boomed
and in turn gave jobs to more men who
bought homes, too. Gradually, lower and
lower price homes with downpayments as

H & H Staff

housing., Untidy exteriors and building machinery

still parked on lawns add to the resale problem.

low as 1% in many instances were built.

Then something happened. With the con-
struction of huge new hotels for tourists, the
nature of the tourist trade changed. Where
once vacationers paid $50 a day for rooms
plus all the extras, new convention goers and
their wives started coming in—and spending
only $25 a day. The glamour vacation spots
suddenly changed to Nassau, Puerto Rico,
Jamaica, and other off-shore islands.

This hit hard at little homeowning families,
including many who could afford owning
homes only because wives worked parttime
catering to the rich women who came to pa-
tronize furriers, hairdressers, and the like. As
the vacationers changed, the little housewives
lost their jobs. With income cut, many fami-
lies simply abandoned their homes and fore-
closures soared (to 2,063 in 1962). The slow-
down cut Miami's inflow of population from
a peak of 50,000 yearly to 5,000 now.

Cleaning up the backlog. The abandoned
house is still a drag on Miami's housing mar-
ket, but FHA is making remarkable strides.
Some areas like Carol City (see photo) are
still hard-hit.

Last year, FHA sold only 1,025 of the
homes it repossessed. This year FHA sur-
passed that by the end of July, and its total
1,760 sales through September nearly
matched the 1,763 foreclosures. FHA'S in-
ventory of 2,348 homes on June 30 made the
Miami office fifth highest in the nation. The
four leaders: Tampa, with 4,734 homes; Fort
Worth, 3,403; Detroit, 2,668; Topeka, 2.355.

—ROBERT W. MURRAY, JR.
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Return to the city: fact or myth?

Typewriter sociologists in the American sub-
urbs are busily trying to gauge a prime
housing-market question: is today’s migration
into or away from those bedroom precincts?

The trend was suburbanward in the 1950s
but the last three years have seen HHFA use
renewal and mass transit subsidies in new ways
to try to reverse some of the emphasis,

Private developers trying to sort the facts
from publicity pipe dreams, have found solid
evidence scarce. But now, two just-divulged
studies indicate the trend to the open spaces is
still strong:

e The Census Bureau has just tabulated 1962
building permits showing for the first time
the split between center city and suburban
building. The findings: half of the 1,186,000

PLANNING

units authorized are in the suburbs around
big met areas, while core cities had 33% and
the remaining 17% was outside met areas.
Suburbs account for 55% of all one-family
homes and 41% of all apartments. But with-
out a count of previous years no one can yet
say whether the center-city share is going up
or down.

® A special survey by the Northeastern Illi-
nois Metropolitan Area Planning Commission
showed Chicago is losing about 5,000 persons
a year (vs. a 7,000 loss annually in the 1950s)
while all but six of Cook County's 108 sub-
urbs are gaining population.

Speakers at a fall conference tried to assay
the trend from their own experiences, but
what they said seemed to depend a lot on

where they live, Their comments:

“Suburban living expenses are going through
the roof, and this is why the boom in apart-
ments will continue,” Builder Richard J. Fox
(Fox-Built Homes, Plymouth Meeting, Pa.)
told 180 builders and architects at a National
Design Center seminar in New York.

But San Francisco’s wry young modern Ar-
chitect Robert Anshen saw a different prob-
lem: “Although most of our subdivisions in
urban renewal and subdivisions of new land
are completely different, one can still find
traces in both of the old American idea that
we have so much land to use that it will
never run out. We need more and more
cluster town houses in the country and cluster
high rise building in both city and country
to make proper use of our remaining land.”

More courts slap down forced donations for parks

Builders and developers who refuse to donate
land or cash for parks (and sometimes
schools) have won support of the highest
courts in two more states—Kansas and Illi-

Dick Dubois
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nois. Oregon’s highest court (NEws, Mar,
’61) and a lower Minnesota court had already
sided with developers (NEws, Feb.).

Many cities, in their zeal to preserve open

H&H staff

Cities find new ways to see how a high-rise affects views

Mayor William Johnson of Berkeley, Calif.
had his own scaffolding company spend $7,000
raising this 144" structure (left) to give
Berkeley citizens a yardstick on two 15-story
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hotel towers some residents claimed will ob-
scure the city’'s view. Hamburg, Germany
fiew a balloon 16 stories high and photo-
graphed it from various neighborhoods,

space, require builders to donate part of
their land—usually 5% to 10% —for parks
and recreation. Most cities back up their de-
mands by ordinance, but a few make the
donation the unofficial price of subdivision
approval.

Either way raises prickly legal problems.
Attorney and Planner Norman Williams Jr.
of Princeton, N.J., writing for The American
City, says three recent court decisions show
this is “one of the few areas where planning
law is now in retreat.”

Three decisions—the two in Kansas and
Illinois and one in New York—set new guides
for both builders and planning commissions.

1. In Kansas, officials of McPherson (pop.
9,996) failed to get Coronado Development
Co. to donate 10% of the appraised value of
Jand (in a new tract) to a recreation fund.
A city ordinance required the donation. But
the state Supreme Court ruled that state sub-
division laws do not authorize cash payments.

2. In Illinois, even a state law permitting
donations was overruled. The supreme
court said Mount Prospect (pop. 18,906) may
require donations only when the need is “spe-
cifically and uniquely” due to the subdivider's
work. The court said Pioneer Trust & Savings
Bank need not make payments to a school
fund because the 250 units planned on land
the bank held in trust would add relatively
few children to crowded local schools.

3. In New York, an appellate court upheld
an earlier ruling (NEws, Mar. '61) that New-
burgh could not demand $50 a lot from Gu-
lest Associates in a 46-home subdivision. The
court’s reasoning: State law was vague in
defining  “recreation  activities.”

Williams, a zoning law expert and former
New York State planning director, says legis-
latures should clarify the ground rules for
both planners and builders: “A carefully
drawn statute along these lines would pre-
sumably be valid, provided it clearly specifies
that the land (or cash) is to be used for the
benefit of the residents of the development
involved.”
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If you want, KitchenAid will dress up in...

One reason many dishwasher buyers choose KitchenAid is because
of our easy-to-install Vari-Front panels that can exactly match
anything in the kitchen. Natural wood, painted cabinets, wallpaper,
plastic counter tops, the lady’s apron, even the kitchen sink.
This is by no means the most important selling feature of
KitchenAid. First is proven quality. KitchenAid is put together
by thorough, meticulous craftsmen, then tested and retested
before it ever leaves the factory. It's made to work better and

SONETHLNG WOOY

something antiqgue or something else.

last longer. That’s why it comes closest to being trouble-free.

No matter what your new home prospect demands in a dish-
washer from push buttons to loading ease . .. washing perfection
to safe drying ... KitchenAid has it. We should. We've been
specializing in dishwashers for over 70 years.

Want more details? Contact your distributor, or write KitchenAid
Home Dishwasher Division, Dept. K HH-3,The Hobart Manu-
facturing Company, Troy, Ohio.

COMPARE AND YOU'LL SELL THE BEST

KitchenAid

DISHWASHERS

COME SEE US AT THE N.A.H.B. SHOW BOOTHS 1129-1132
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HOUSING POLICY

MEASURE WHAT 1T DoES

Housing
for elderly

HHFA budget

HOUSING IN CONGRESS: A SPARSE RECORD

Adds $50 million to existing $225 million
authorization for Sec. 202 direct loans.

Military Lets Defense Dept. build 10,200 on-base
Housing units; cripples FHa Sec. 810 rental program.
Tax bill Curbs real estate depreciation; tightens rules

for multi-corporate operations; lets elderly
avoid capital gains tax on home sales.

Appropriates money to operate HHFA in fis-
cal year ending June 30 (see below).

StaTUS PROSPECTS

Passed; signed
into law

Passed; signed
into law

Passed House; Dim
Senate hearings

House cut Compromise
requests; in likely
Senate

Why Congress will take so little
action on housing this year

Ten months after it convened, Congress has finally passed and the President signed

two bits of housing legislation.

In most years both measures would be considered minor, but as the chart above
shows, the pair is probably all that Congress will enact affecting housing this year.

Behind Congress’ reluctance to change
housing laws this session is the desire of
housing subcommittee leaders in both houses,
Sen, John Sparkman and Rep. Albert Rains,
to limit housing legislation to non-contro-
versial items endorsed by both parties.
Sparkman and Rains, both Democrats from
Alabama, understandably want to avoid rais-
ing the issue of integration in federal housing.

If controversial housing measures get onto
the floor of either House, they fear race
bias issues might be injected into the debate
—t0o their embarrassment. So Republican
leaders have acquired a practical veto over
what Congress considers. So far they have
blessed one bill which boosts the politically-
popular elderly housing program.

What went through. Congress sped
through a bill authorizing HHFA to contract
for another $50 million of subsidized loans
under the politically popular Sec. 202 for
housing for elderly persons. President Ken-
nedy signed quickly.

Before mHFa can spend the money, Con-
gress must also appropriate it in a separate
bill. wHFAadministrator Robert Weaver has
already asked the Senate appropriations com-
mittee to add the $50 million to the House-
passed budget bill, Passage is expected.

The measure boosts to $275 million the
money available at 3% % interest for 50
years to mon-profit groups like churches, labor
unions, and public housing authorities not
limited to public housing. Sec. 202 lets rents
be cut $15 to $20 monthly below what pri-
vate builders can offer. It has proved so
popular that nura has loaned or committed
$150 million to build 13,000 units since
Congress first set up the loans in 1959.

At the same time FHA has tightened Sec.
231, which permits 5% % insured mortgages
for non-profit groups. Under the tighter new
rule FHa will not insure sponsors who in-
clude lifetime-care contracts in their projects.
Reason: Fua fears it might have a moral
and legal responsibility to care for elderly
residents if a project fails, Non-profit groups

DECEMBER 1963

are battling the change, which could slow
the 231 program.

What went wrong. But Congress, at the
behest of a Senate committee not directly
involved in housing, has crippled the FHA
Sec. 810 military housing program. The pro-
gram insures mortgages on privately built
rental housing near military bases. And
builders had thought it was safely extended
until Oct. 1, 1965 by a minor bill in Sep-
tember. Then the Senate forced through a
clause in the military construction bill re-
quiring specific Congressional approval of all
future Sec. 810 units,

The practical effect: New projects won't
enter the Sec. 810 pipeline for perhaps another
vear—the next time a military construction
bill goes through Congress. So, with Sec. 810
expiring in less than two years, FHA and
builders will have about 11 months to get
any new projects under way. Some 2,800
units under construction and 1,600 units in
preliminary stages escaped the crippler.

Furor over Gruening bill may
tighten FHA inspections

The Senate housing subcommittee has ended
hearings on two bills to give FHA homebuyers
more protection against structural defects by
showing little inclination to send either bill
to a vote this year, But the upshot of the
hearings may well be more-thorough FHA in-
spections of new homes.

The hearings started out to air the plan
of Sen. Ernest Gruening (D., Alaska) to re-
quire FHA builders to post indemnity bonds—
an issue stirred up by a Saturday Evening
Post article (News, Nov.). But witnesses
threw strong support behind a last-minute
proposal by Sen. Jacob Javits (R., N.Y.) to
let FHA repair “substantial defects” in new
homes without first foreclosing them as pres-
ent law requires. HHFAadministrator Robert
Weaver, Faa Commissioner Philip Brownstein,
and NaHB spokesman Alan Brockbank of

Salt Lake City all backed the principle of the
Javits bill. All would limit FHA repair power
to major structural defects which make homes
unlivable. So the Javits measure is likely to
be included in any 1964 housing bill.

It was Subcommittee Chairman Sen. John
Sparkman (D., Ala.) who zeroed in on in-
spections. Said he: “I have definitely felt there
have been deficiencies in FHA inspections.”

Sparkman pressed for cutting inspectors’
workloads—now averaging 12 houses a day—
to four daily, The present pace lets inspectors
spend only 40 minutes at each house, Spark-
man contended.

Weaver agreed that buyers of rHA homes
“should be able to rely upon some reasonable
standard of inspection performance.” Brown-
stein was amenable, but pointed out one
practical problem: rHA has difficulty recruit-
ing inspectors at $7,095 to $11,145 salaries.

In backing the Javits' bill, Weaver and
Brownstein are bucking stiff opposition within
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the Kennedy Administration. The Treasury
Dept., Federal Reserve Board, and Comp-
troller General all argue that FHA was set up
to insure mortgages for lenders, not to insure
homeowners against building defects. A
Treasury letter says the Javits and Gruening
bills would bring “novel and fundamental”
change to this concept.

Fumes Sen. Gruening: “It is a reactionary
letter saying in effect that the home buyer
be damned.” NEWS continued on p. 15

WASHINGTON INSIDE

e Congress has just discovered that the
administration’s subsidized middle-income
housing program under FHA Sec. 221d3
could put part of FNMA's operations in
the red. FNMA buys the 3% % 221d3
loans with money borrowed from the
Treasury at the same rate — but must
service them from its own funds. So far
it has picked up only 23 mortgages for
$38.5 million. But it has another $100
million in commitments and is authorized
to buy up to $750 million. If 221d3 gets
that big, its servicing costs might mean
losses for all of FNMA's special-assistance
programs. Only Congress could bail them
out with extra cash.

¢ The U. S. Savings & Loan Lecague's
fight against a tax boost for saLs last year
pushed it into fifth place among high-
spending lobbyists (with $113,014). Freest
1962 spender was the National Committee
for Insurance Taxation, with $181,767, a
group which won its fight over insurance-
company taxation. Also in the over-$100.-
000 category: National Housing Confer-
ence, public housing’s No. 1 lobby, $101.602.
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“Freedom Windows” by Republic Steel Corporation, Youngstown, Ohio.

Fireplace hood by PM Mfg. Co., 2245 Switchplate by Pass & Seymour, Inc.,
White Plains Road, Bronx 67, N. Y. Syracuse 9, New York.

Inside and

Nickel Stainless Steel will

What more could a
homebuyer ask for?

Because all of the residential building
products shown here are nickel stainless
steel they can promise homebuyers a
lifetime of service. This outstanding dura-
bility is possible because of the wear-
resistant properties inherent in stainless
steel’s smooth, hard surfaces. Surfaces
that resist denting and scratching—won't
chip, crack or peel. Surfaces that resist
corrosion; that are unaffected by heat,
cold and moisture.

But superior durability is just one of the
gquality features that homebuyers will
appreciate in stainless steel building
products. From switchplates and fireplace
hoods to doors and windows, stainless

Locksets by Sargent & Company, New
Haven 9, Conn.




outside
last the life of the house

steel brings a touch of lasting beauty that
complements any interior design, any style
home. And stainless steel is easy to main-
tain. It wipes clean with plain water and
never needs paint.

Because of these advantages, more and
more architects and builders are featuring
stainless steel products throughout the
homes they build and sell. Particularly
now that stainless steel is available in a
greater range of applications than ever
before. All with built-in value and sales
appeal. If you have a question on how and
where nickel stainless steel can put more
sales appeal in your homes or apartments,
write:

THE INTERNATIONAL NICKEL COMPANY, INC.
67 Wall Street |{c0, New York 5, N.Y.
e §

NICKEL...its contributionis QUALITY

Sliding Doors by Carmel Steel Products,
9738 E. Firestone Blvd., Downey, Calif.

i ¥ P
“Weather-Changer’ combination door by Challenger Roof drainage by Berger Bros. Company,
Products Inc., 2934 Smallman Street, Pittsburgh 1, Pa. 229 Arch Street, Philadelphia 6, Pa.




“Thatch® application. Residence, Kansas City, Mr'ssoun'."‘ Architect: John Hyde, Jr,'f Contractor: Harry V. Peterson

Red Cedar Shingles offer interesting design opportunities
for roofs. They also offer wind-resistance, insulation,
maintenance-freedom, durability,long life,and sales appeal.

)
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Single-coursed sidewall, Retirement Apartment, Menlo Park, California /Arc.‘n'tecl’: Skidmore, Owings & Merrill /

They offer all the same things for sidewall applications.

Contractor: Barrett Construction Company

R e e e e e e e ———————————(————

| .
| Red Cedar Shingle Bureau, 5510 White Bldg., Seattle 1, Wn. HH-45

preemprrpnwy | (In Canada: 550 Burrard Street, Vancouver 1, B.C.)

CEDAR SHANES
: Please send me free literature about Red Cedar Shingles.
|

The “‘Certigrade’ and "‘Certigroove' | Nawe
labels are your guarantee of quality specified I
by rigid industry standards. | Aboress ity STATE

|
|
|
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RESEARCH

BEGIN NEW federal
technology, urged Commerce’s Herbert Holloman.

research to speed better

Struggle over federal research aid heads

PRIVATE INDUSTRY must fill the vacuum or
government will, argued Builder Alan Brockbank,

The building industry rally staged by the U.S. Chamber of Commerce was supposed
to be the exclamation point ending dreams of federal officials to move into housing
research and technology. But it is proving instead to be a colon: more is coming.

The Chamber started planning its rally of building leaders last spring after As-
sistant Commerce Secretary J. Herbert Holloman called building a “lagging industry”
in its technology. Holloman was pressing Congress to spend 1.6 million for basic
research into materials and construction methods.

But by the time the industry leaders convened at Chamber headquarters in Wash-
ington, they had pounced on the Holloman proposal so forcefully that the House
had killed the request for funds and Dr. Holloman had decided not to ask the Senate

to restore the money.

So it was a subdued but not defeated Hollo-

man who came before the 286* building
industry representatives at the Chamber's
mid-October meeting. Holloman and John P.
Eberhard, a consultant to his Office of Science
and Technology, still plugged for industry
blessing for their ideas. Together they
pressed the idea that the government should
1) collect data on what the housing industry is
doing in research, 2) set up national standards
and criteria, and 3) explore some of the social
asp?ts of housing.
A new twist. Eberhard proposed for the
first time that the Commerce research pro-
gram be accompanied by a national building
industry alliance, to bring together the many
professions and trade associations (123 in
all) in housing, No appropriation would be
required, he said.

This idea caught most of the speakers
who followed off balance, and few offered
direct comment. But Board Chairman Doug-
las Whitlock of the Structural Clay Products
Institute, one of the key figures behind the
Chamber rally, scoffed at the idea as “in-
definite.” “I wonder if we haven't got an
alliance right here — without labor,” said
Whitlock. “I think labor should join with
us, because there have been some pretty rough
accusations thrown at them and they should
have to defend themselves the same as we
are. We don’t need a national building alli-
ance. We've got one right here in this room.”

*84 from professional and trade groups 107
from business organizations, 31 federal officials,
25 from state and local educational institutions,
31 trade and general press, and eight others,
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How much research? But Whitlock and
15 other industry speakers could not come
up with a precise answer to how much re-
search the housing industry itself was doing.
Research Vice President C. H. H. Weikel of
Bethlehem Steel argued that many times it
was impossible to say whether basic research
in the steel industry would benefit housing
or utilities or any other particular industry.
Senior Vice President James H. Binns of
Armstrong Cork Co. added that housing
benefits greatly from basic research in chemi-
cals, plastics, electronics, and utilities, yet
Commerce Dept. failed to count this spend-
ing when it called building “backward” be-
cause only 0.3% of its total sales goes for
research and development. Economist George
Cline Smith of New York pointed out that
the figure is based on “some very inadequate
research on research done by the National
Science Foundation.” NsF, he explained, “uses
the standard industrial classification for its
industry breakdowns™ which confines con-
struction to contract conmstruction. “The re-
markable thing is that on this basis they
found any research at all,” he cried.
Whitlock agreed that no one knows how
much building research is being done. He
called collecting such data a proper govern-
ment responsibility. “The census of research
I'm talking about is one that puts all the
facts at the disposal of the industry user
without an opinion of what the facts mean.”

Who sets standards? While industry
leaders without exception condemned gov-
ernment’s entry into research, they couldn’t
agree on who should set up uniform standards

H&H staff

PROFIT-MOTIVATED industry is already a world
research leader, said scri's Douglas Whitlock.

for new showdown

and criteria which most seemed to favor.

The government's Eberhard argued that the
National Bureau of Standards should have a
major role in this with strong help from
the private Building Research Institute.

Vice President Gordon W. McKinley of
McGraw-Hill granted that much can be done
through the National Bureau of Standards
and constant improvements of building codes
to improve building productivity. “But one
of the greatest forces for innovation is compe-
tition—competition in design, competition in
materials, competition in equipment, and com-
petition in assembly techniques.”

And while the industry leaders were out-
spoken in condemning backward building
codes for retarding technological progress,
they shied away from endorsing a national
building code based on national standards.

Weikel of Bethlehem Steel expressed the
typical view: “I am much opposed to a na-
tionwide building code. A national code im-
plies national product acceptance. As long
as we have many different local codes, we
can always get someone to try new ideas.”

Showdown ahead. In the wake of the
meeting came strong reaction. Government
officials confided they felt the program was
rigged so government’s already existing tech-
nical services through FHA, the WNational
Bureau of Standards, and Agriculture's Forest
Products Laboratory had not been fully ex-
plored, President Leon Chatelain of BRI said
Bri's decade of experience means it is “the
logical organization to act as the focal point
for building research and development.”

Most vigorous reaction comes from Builder
Alan Brockbank of Salt Lake City.

“The meeting itself proved there is a need
for more research to be done. It meant there
is a vacuum, and if private enterprise doesn't
do it, the government will.” Brockbank ar-
gues that neither BRI nor NAHB nor any other
organization can do the research job alone.

He wants to give new consideration to an
idea that NauB has been pressing for years
without success: Builders should contribute
$1 or $2 a unit into a research fund. So far
the idea has bogged down over details of
collection.
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WHY
A SYSTEMS ENGINEER?

Today’s rapidly changing construc-
tion trends indicate that architects
and builders must pay even closer
attention to newer designs and
materials to assure quality con-
struction at minimum cost.

Out of this need, determined
through RESEARCH, Bestwall
Certain-teed has created a unique
service . . . Systems Engineering.
Technical assistance is provided
without charge to architects
and builders.

Systems Engineers are specialists
in design and construction, and
are available through your
Bestwall Certain-teed Sales Cor-
poration office.

BESTWALL

CERTAINTEED
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YOU ARE CORDIALLY INVITED
TO ENTER THE 1964 ‘
HOMES FOR BETTER LIVING
NATIONAL AWARDS FOR ARCHITECTS,
BUILDERS, AND HOMEOWNERS

|
Sponsored by the American Institute of Architects in cooperation with HoUSE &
HoMmEe and American Home. All the award winners will be published in HoUSE |
& HoMmE. A selection of the winning entries will be published by American Home. |
All the winning entries will be displayed at the A1a convention in St. Louis and at ‘
the Octagon in Washington, D.C.

Houses and apartments must be designed by a registered architect and built and
completed since January 1, 1961 in any of the 50 states. Outstanding architects,
housing industry leaders, and the editors of Houst & HomE and American Home will ‘
judge the entries. Awards will be made on the basis of outstanding contributions to |
better living through residential design, site planning, and construction. Winners will

be announced at the A1a convention June 14-19, 1964. Awards will be made in three
categories: [] custom HOUSES designed specifically for an individual owner, in

three classes according to size: a) Under 1,600 sq. ft. of living space. b) 1,600 sq.

ft. to 2,800 sq. ft. ¢) Over 2,800 sq. ft. [] MERCHANT-BUILT HOUSES designed for

a merchant builder and sold speculatively, in three classes according to sales price,
including land: d) Under $15,000 e) $15,000 to $25,000 f) Over $25,000.

] GARDEN APARTMENTS (walk-up) built for rent or sale. Buildings shall not be |
over three stories in height from grade, must comprise four or more living units, ‘
and may be single buildings or one of a group: g) Single buildings (or townhouse
blocks) h) Multi-building groups.

26, 1964, accompanied by a payment of $10 for each house or apartment entered.
Any number may be entered. A separate registration blank must be submitted for
each. Upon receipt of registration blank and fee, each entrant will be sent, for each
house or apartment entered, an 8%2” x 11” binder and full instructions for prepara-
tion. It must be completed and postmarked no later than March 22, 1964. It is

Pertinent information shall be submitted on the registration blank below by January
:
registration slip so that you receive the correct binder for your entry. |

This registration slip and entry fee must be submitted by January 26, 1964. Make checks payable
to: Homes for Better Living and mail to: Homes for Better Living Awards, House & Home, Time &
Life Building, New York 10020, N. Y.

\
\
|
I

Enclosed is check Tl money order [J in he amount of $10 covering the entry below.

category: {J cusToM BUILT HOUSE [0 MERCHANT-BUILT HOUSE [] GARDEN APARTMENT

location

owner address

architect address

builder address .

submitted by _address
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SEGREGATION

Is FHA nudging itself out of the new house market?

Responsible Washington sources are raising
this disturbing question in the wake of a new
move by FHA to close alleged loopholes in
the Kennedy Administration’s order barring
race bias in housing.

And these sources predict that the effect
of the tightening may be to shrink still more
FHA's already plummeting share of housing
starts, (This year so far, Fua's share of pri-
vate nonfarm starts has dropped 20% —from
19% to 14% of the total.) But Fua Commis-
sioner Philip Brownstein says: “We've reached
the bottom.” He predicts starts will rise,

Closing the loopholes. In its latest order
FHA closed three loopholes:

1. Builders must take a no-bias pledge even
for extension of commitments that were
exempt under the original order. All issued
before Nov. 20, 1962 rate such exemption.

2. Builders who delay secking commitments
until houses are complete—to escape the
order by selling mew housing as if it were
existing construction—must sign. Buyers of
new houses less than a year old must make
10% down payments, vs, 3% for homes built
under FHA inspection.

3. Builders and land developers who sell
land to home owners for subsequent construc-
tion under FHA—Dby contract—must now sign
the pledge. The rule is aimed at builders who
were making two transactions of selling and
building. They could escape the bias edict
on both counts because the house, built
by contract, would never legally be for sale.

New escape routes. Even FHA sources con-
cede that the agency will have trouble polic-
ing its rules. One question is how far it
can go to control builders and developers.
What is to prevent a developer from selling
lots without FHa approval on a discriminatory
basis and then directing buyers to a different
builder, who would then put up houses under
contract on the same lots? FHA admits that
even the new rules cannot get close to balking
such techniques. How prevalent such prac-
ticgg are the agency does not know.
fia admits that its own statistics do not
sh whether builders were making much
usel of loophole No, 2—financing new homes
disguised as old ones—before it rushed up
new rules. Statisticians say the cases of new
but non-occupied homes being sold as exist-

R. J. Quinlan

FAIR HOUSING'S RICHIE
Leads Cleveland integration drive

ing houses might run as high as 10% of the
existing-home applications—or to 51,800
units for the first nine months. But nobody
really knows. Official suspicion was so strong
the agency slammed the door anyway.

Critics project results of the crackdown one
step farther by saying it will trigger discrimina-
tion inadvertently. Here's why:

New FHA homes are already clustered in
the low-price end of the market—a median
of $15,151 in 1962 compared to the $18,200
that Census says is median for all new houses
now, Conventionally-financed houses proba-
bly average nearly $20,000.

White families, whose incomes average
91.5% higher than those of non-white families,
can afford higher prices and bigger down
payments than Negroes, most of whom can
usually qualify for only low-priced homes. So
if new FHA home building shrinks, the Negro’s
choice will narrow even further,

Blast at VA. Rep. Olin E. Teague (D.,
Tex.) meanwhile entered the controversy
over an Orlando, Fla. builder blacklisted hy
the Veterans Administration over his failure
to sell to a Negro buyer on Merit Island off
Cape Canaveral (News, Sept., et seq.).

Teague said he is “most disturbed that an
attempt is being made to inject racial politics
into the veterans’ program.”

He asserted that evidence on which wva
based its suspension clearly showed that the
houses involved were not covered by the
President’s anti-bias order. “Furthermore,”
he noted. “it was not shown that the veteran
at any time made a bona-fide offer to pur-
chase by offering a down payment or offering

to sign a purchase agreement.”

A builder is obligated to carry out his com-
mitment when he signs a non-discrimination
pledge, Teague noted. He added: “On the
other hand, the builder has a right to expect
that he will not be harassed by racial groups
and he certainly has a right to expect fair
treatment from va in cases of alleged discrimi-
nation.”

The builder, House & Home Litd., is rep-
resented by Washington Attorney Herbert Col-
ton, who has filed a brief with va protesting
the action. Colton, also NAHB's general coun-
sel, was acting as a private attorney and not
as an NAHB lawyer as reported in House &
Home last month. Other developments on the
housing integration front:

e In Cleveland, Fair Housing Inc., a realty
brokerage organized to sell homes to Negroes
in white neighborhoods, offered 6,000 shares
of stock at $10 a share. It reports 800 sold
in two weeks. Realty experts call it the first
attempt to float stock to finance a practice
Realtors describe as block busting but rights
leaders contend is fair housing.

e This is the second try at selling public stock
to integrate housing. Builder Morris Milgrim
and his Planned Communities Inc., Princeton,
N.J., went to the public in 1961 with an
issue of 10,000 shares of 10¢ par value stock
for $100 a share. They said they sold $280,-
000 and stopped the offering. The company
planned to build integrated housing commumni-
ties in and between Washington, Philadelphia
and New York. They have not been built.

® In Philadelphia, the Rev. Leon H. Sullivan
of Mt, Zion Baptist Church has announced
that rights groups will move 500 colored fam-
ilies into the northeast section, where most of
the city's new homebuilding is concentrated.
Many of the white residents moved to the
section to escape Negro move-ins in other
areas. Says Negro leader Sullivan:

“They are going to move in beside some of
you. They are not going to ask for help. All
will be under 50 years of age. And there will
not be a single criminal record among them.”

White residents rioted when Negroes
moved into the Philadelphia suburb of Fol-
croft (NEws, Oct.). Friends Suburban Hous-
ing in Ardmore, a brokerage placing Negroes
in white neighborhoods, says this was the first
violence its clients had encountered in 62
integrated move-ins.

Storm rises over petition to kill an anti-bias ordinance

Tacoma, Wash., has just adopted the nation’s
most sweeping ordinance against race bias
in housing—and thereby triggered a legal
free-for-all significant for both sides where-
ever the rights controversy erupts,

Tacoma’s law not only carries a $250 fine
or 30-day jail term for brokers convicted of
bias in sales or rentals. It applies across the
board to private sellers, apartment operators,
hotels, and retirement homes. It makes it a
misdemeanor for a neighbor to try to per-
suade an owner not to sell to a Negro.
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Tumult of protest. Incensed realty men
gathered 11,450 signatures in three days on
a petition to Kill the ordinance or submit it
to referendum. They ultimately filed 16,000,
although only 4,257 were required.

But Regional Vice President Jack Tanner
of the National Association for the Advance-
ment of Colored People got a court writ
prohibiting validation of the petitions on the
ground that the ordinance was of an emer-
gency nature and thus exempt from attack
by petition under the city charter. When

President Gordon C. Fors and the Tacoma
Board of Realtors got Tanner’s writ nullified
by an appellate court, Tanner threatened to
take the case to the state supreme court.
Tanner’s campaign raises a new question in
the continuing struggle over civil rights: how
far will rights groups go to thwart petition
drives against housing bias legislation?

Crucial for two states. The question is
critical for California, where the California
Real Estate Association is campaigning for
468,000 signatures to put on the '64 ballot
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a constitutional amendment Killing state or
local legislation against race bias in housing
once and for all. Its specific target is the
Rumford Fair Housing Law, shoe-horned
through the legislature in the final hectic
hours of its session last summer (NEws, Aug.).

Illinois has mo state law,* but the Illi-
nois Real Estate Association is soliciting
*Ten cities, 11 states and the Virgin Islands now

have legislation against race bias in housing.
Seattle has an ordinance up for a vote March 10.

MATERIALS & PRICES

510,000 signatures to force a referendum on
the issue of whether a state legislature should
pass any housing bias laws. The campaign
began after Chicago adopted an anti-bias or-
dinance (NEws, Nov.)

Fear of conflict. Success for both drives
would force the explosive black-and-white
issue onto the ballot in two of the most
populous states in a Presidential election in
‘64, The politicians’ widespread fear of just
such a development was capsuled by Gov.

Edmund G. Brown when he pleaded with the
CrREA to call off its campaign.

“I think it's inadvisable to have a racial
war in this great liberal state,” he said.

The crea turned Brown down cold.

Echo in East. Realtors in New York voted
to try to get the legislature to amend the
Baker-Metcalf anti-bias law to preserve the
property owner's right to sell as he wishes
and the broker’s right to obey the owner’s
instructions, The law bans bias by brokers.

Lumber dealers take hard look at their own exposition

Big trade shows show signs of leveling off
in attendance and activity.

NAaHR was down to 30,000 persons last
year from an average of 34,500 at its two
‘61 conventions (H&H, Jan). Now the expo-
sition of the National Lumber & Building
Materials Dealers Assn. shows other symptoms.

The exhibitors’ list at NLBMDA's latest
Chicago show shrank 25% (from 170 in '62
to 126). The association divulged no cash
or attendance figures, but its officers conceded
that the balance sheet would probably carry
its first red ink since the annual exposition
was started in 1954. Exposition Director
E. F. (Al) Walsh's estimated attendance as
“about the same as last year,” when it was
reported as just under 10,000 dealers, wives,
guests, and press. The NLBMDA claims 11,000
members selling $9 billion worth of merchan-
dise a year,

Heading off revolt. The exposition brought
demands for a reorientation of policy and
for streamlining of the show, and these were
backed by the old device of a threat to
secede. The big Northeast Retail Lumber-
men's Assn. (1,100 dues’ payers at $18 each)
urged the NLBMDA executive committee 10
1) reshape the 130-member board of direc-
tors for tighter management, 2) trim last
year’s $300,000 budget to $180,000, and 3)
act now to get defecting associations back
into the fold. Otherwise, said Northeast, it
too would leave by July. The Mid-Atlantic
and Wisconsin Retail Lumber Dealers Assns.,
with 350 and 700 members, and the New
York (City) Lumber Trade Assn. with 40,
had made their exits during the year. North-
cast’s disaffiliation would be a body blow.

Skillful diplomacy by President Leslie G.
(for Grant) Everitt and Executive Vice Presi-
dent Thomas T. Sneddon headed off the
revolt. Everitt, president of the Everitt Lum-
ber Co., Fort Collins, Colo., said reforms
similar to those demanded have been under
consideration since a meeting of all 29 fed-
erated associations’ managing officers in Au-
gust. And he promised a new study of the
specific demands.

“We'll reconcile,” he pledged. “We're too
big an association to have no problems, but
both sides faced this and solved it amicably.
There'll be some changes made.”

Leader from Dixie. The changes will be
carried out by a courtly Carolinian who speaks
softly and smokes a big cigar. The newly
elected president of NLBMDA is William T.
(for Theodore) Spencer, 57, head of the
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Spencer Lumber Co. of Gastonia, and his
first act upon assuming office in January will
be to direct an executive committee study “to
recommend ways to improve NLEMDA's financ-
ing function and future.”

Wearing a 10-gallon gift hat from the
Texas delegation and puffing contentedly on
a corona, Spencer spoke of the absent asso-
ciations in soothing terms. Said he: “We
want them back—we’ll welcome them back.
We'll listen with all reason. We're just like a

Oscar & Associates

FIRST IN HALL OF FAME for lumber dealers is
W. Calvert Brand, who gets Dealer-of-Decade
Award from ~LsmpA President Leslie G. Everitt,
Brand is with Dunlap & Co., Columbus, Ind.

football team. If one wants to go alone, we
won't get far with the ball.”

Budget issue setiled. Northeast lost its
move for the severe budget cutback, but the
total was reduced from $300,000 to about
$258,000. The secret vote of the 14-member
executive body was authoritatively reported at
about 2 to 1. Executive Vice President
Sneddon emphasized that the saving would
result from a retirement and the elimination
of a staff position. He said there will be
no curtailment of services.

Exposition with style. Once the pre-ses-
sion in-fighting ended, the exposition moved
into high gear as a spectacle, Costumed
Texans ran wild with six-guns to promote
next year's jamboree in Dallas (Nov. 14-17),
cuties danced on roofs to prove that sound-
proofing works, and mechanical marvels
nudged the lumber industry another year
closer to automation.

The Truss Fabrication Div, of 1. D. Adams
Co., a Colorado Springs lumber equipment
manufacturer, moved a complete roof-truss
factory onto the convention floor to show
dealers how to manufacture 25 trusses an hour
with a three-man crew.

Sound of silence. Eleven of the nation’s
top manufacturers teamed in a dramatic
sound-control exhibit consisting of two 3-room
units, each with apparently identical kitchen,
bath and recreation room. Audiences locked
inside each in turn and subjected to heavy
decibel abuse from outside agreed that the
contrast was a difference between thunder
and silence. Speakers emphasized sound con-
ditioning as one of the lumber dealer’s pri-
mary sales weapons in new homes in '64.

Other convention developments:

* nLBMDA reported continued success with its
Home and Property Improvement (HAPI)
program of combined sales training for dealers
and wholesalers, It will include 14 whole-
salers and 1,200 dealers in nation-wide classes
by mid-winter.

* President W. Evans (Bucky) Buchanan of
~NaHe had a few words of warning. “Mortgage
money may be more critical,” he told dealers
at their kickoff breakfast. “I don’t think we’ll
build any 132 million units in '64. Analyze
your market. The word is CauTiON.”

Confidence galore. But if the word Was
caution, the mood was of confidence.

“We have learned to compete,” President
Everitt told his dealers in a wildly applauded
keynote speech. “This exposition has a new
polish, and we know our way.”

The performances at the exposition gave
every indication he was right.

Another building code limit
on lumber falls in the South

The Southern Building Code Congress has
adopted an idea from last spring's Wood
Round Table (u&n, June).

sscc thus takes the lead among the four
proprietary model codes in allowing 15%
greater strength for repetitive members such
as trusses, joists, and rafters, sBcC says it
will recognize “where appropriate” American
Society of Testing & Materials standards
justifying the increased load. The change
applies only to bending, temsion, and com-
pression parallel to the grain,
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Behind John Dickerman’s resignation as NAHB’s top staffer

Fred Schnell
1

Four and a half weeks before
NAHB's annual convention, Execu-
tive Vice President John M.
Dickerman. 49, unexpectedly re-
signed.

President W. Evans Buchanan
quickly announced that NAmg's
staff will operate from now on
under the co-equal administration
of two of Dickerman’s chief
aides, with the elected NAHB
president exercising more direct
staff control.

The new arrangement gives co-
equal power to Oliver W. De-
Wolf and Nathaniel H. Rogg.
DeWolf, 51, a former Associated
Press newsman covering the Sen-
ate, was director of administra-
tion. He now becomes acting
executive director. Rogg, 50, who
has headed NAHR'S economics de-
partment since 1954, will take the
new post of staff vice president
to coordinate policy moves for
the association. Buchanan said

Jerry Dempnock
il

DETROIT'S FOLEY
Too young to retire

Former HHFA chief
Foley heads an S&L

“This business gets in your blood
and it’s hard to quit.”

So saying, Raymond M. Foley
has ended the retirement he began
a year ago. He has just been
appointed president of the $25-
million Colonial Federal s&L in
the Detroit suburb of Grosse
Pointe Wood

Foley, 73, rose from Michigan
FHA director to FHA commis-
sioner and then to HHFAdmin-
istrator under President Truman
(1947-53), a period that pro-
duced his best remembered
quote:

“What America needs is a good
$6,000 house.”

Resigning when the FEisen-
hower Administration took office,
Foley was a housing consultant
in Washington until his attempt
at retirement.

Foley succeeds Walter E. Pow-
ers, president for nearly 11 years,
who died in Florida, Oct. 13.
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NAHB'S DICKERMAN
Sudden exit after 17 years
no other staff
planned.
Dickerman turned in his resig-
nation without warning Nov. 8,
at the conclusion of a hectic
week of finance committee and
executive committee sessions. He
announced plans to become a
consultant in the housing indus-

changes are

Builders dig deeper
for technology aides

Industrial Engineer James A.
Downie, 30, has left The Stanley
Works, New Britain, Conn. to
join Lifetime Homes in Old Say-
brook. His move exemplifies the
quickening turn of the building
business to scientific manage-

ment: He will head time and
motion studies and direct a
switchover to other industrial

engineering methods.

Lifetime, a fast-growing “busi-
ness first, builder second” organi-
zation (H&H, Apr. '62) had
earlier utilized Downie on a con-
sulting job. After that, confesses
C. R. Sykora, vice president of
construction and sales at Life-
time: “We found reasons to sit
back and look at operations
which we had been satisfied with
before.”

Downie, who had been a
work-study engineer on the cele-
brated TamaP studies, began ap-
applying TAMAP techniques to
sales, office procedures and ad-
ministration, even passing them
along to subcontractors. One old-
line plumber took heed, began
prefabricating waste and vent
lines, and caught up with
the company's five-buildings-per-
week schedule (a rate he’d never
mastered in pre-Downie days).

PREFABBERS: Joseph H. (for
Henry) Schulte, 52, has moved
to vice president for merchandis-
ing of Scholz Homes, Toledo
prefabricator.  Schulte  joined
Scholz (3,000 homes a year, $4.5
million assets) after eight years

try, drawing on his background
of 17 years’ experience with
NAHB. Dickerman is a lawyer,
was counsel of the Airline Pilots
Assn. before joining NAHB as leg-
islative director in 1947, He
succeeded Frank Cortright as top
staff man for the association 12
years ago this month.

Although Dickerman’s resigna-
tion came at the busiest time of
the year for Namp staffers and
officers, Buchanan insisted it will
not disrupt headquarters opera-
tions or this month's convention.
Said Buchanan: “It won't hurt
the continuity of the organiza-
tion. There is an overall feeling
this will work out fine.” He
added that “John Dickerman con-
tributed an awful lot during the
17 years he worked here,” but
declined to elaborate on circum-
stances of Dickerman resignation.

All Dickerman would say was
that he had found himself in

as merchandising director for
Henry Kaiser’s housing division,
three years as president of his
own New Products Institute, and
nine as a merchandising consult-
ant to Builders Fritz Burns of
Los Angeles and David Bohan-
non of San Mateo, Calif,

BUILDERS: In hotly competi-
tive Phoenix, President Ralph E.
(for Eugene) Staggs, 41, is tak-
ing Staggs-Bilt Homes away from
its focus on one-family homes
to begin Arizona’s biggest mobile
homes park at Mesa, a suburb,

disagreement with the executive
committee on management and
salary policies, and so resigned.
NanB first announced DeWolf
would become acting executive
director, then a day later an-
nounced the permanent new po-
sitions for DeWolf and Rogg.
How permanent remains to be
seen, since the appointments ap-
parently were made almost on a
moment’s notice, In any case,
Dickerman's resignation brings to
an end periodic reports over the
past few years that one or an-
other NAHB president planned to
oust him. Some executive com-
mittee members were deterred
from going along with such ac-
tion for the good reason that
they did not know who would
be better in the job or, indeed
what the job ought to be ex-
actly. Now Dickerman has re-
lieved them of the question of
whether he should be replaced.

Former Ohio governor
leaves housing job

After six months on the job,
former Ohio Governor Michael
V. DiSalle, 55, has stepped down
as executive head of the $500
million satellite city of Reston, 18
miles from Washington, D, C.
Spokesmen for Reston Devel-
oper Robert E. Simon Jr. say
that in taking the job DiSalle
had agreed to divest himself of
his law practice and other ties
in Columbus, Ohio. But at the
end of the half-year, DiSalle and

OPINIONS AND INSIGHTS

® President R. Peter Straus of
Radio Station wmca in New
York City, reporting to listeners
on what happened to 7.000
slum-housing complaints fun-
neled through the station to the
city in seven months: “For
three-quarters of the tenants
we've had_to recommend more
than one city agency. In over
1,000 cases, we've had to refer
them to three or more, For the
tenants this is a big pain in the
neck. For our city, it’s just plain
waste and inefficiency. And it's
one of the chief reasons why
the slums of New York keep
getting worse . . . If all the
studies ever done on housing-
code enforcement in New York
were ground into confetti, you
could launch the greatest parade
in history.”

e Builder Edward Eichler of
Palo Alto, Calif., sizing up plan-

ners: “As a profession you have
spent your youth declaiming all
the horrors of slurburbia and
fighting, unfortunately with con-
siderable success, for more and
more controls. Your most ne-
farious scheme has been zoning,
that device by which the rich
secure their position at the ex-
pense of the poor and under-
privileged.”

® Designer Emily Malino, ex-
plaining what homebuyers want:
“Builders have gotten bogged
down in a morass of new prod-
ucts to sell homes. Gimmicks
don't sell homes, If they did,
why would anybody bother
about design?”

® President Lowell Douce of
the Ohio Association of Real
Estate Boards, telling how Real-
tors can avoid government con-
trol: “The only way is to do a
better job of policing ourselves.”
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Simon agreed his roots were too
deep in Ohio and he could not
continue at Reston.

Says DiSalle: “I simply had to
make a decision on time.” The

Texas-sized land

Mortgage Banker James Rouse
of Baltimore has assembled one
of the largest tracts in the East
Coast megalopolis.

After a year of dealing, his
Community Research & Devel-
opment Inc. bought 100 farms
totaling 14,100 acres midway be-
tween Washington and Baltimore.
The price: $18.8 million, or
$1,335 an acre.

Rouse a former president of
Action Inc., the private organi-
zation promoting better cities,
has hired William Finley away
from the National Capital Plan-
ning Commission, and Finley will
plan a $1 billion satellite city for
100,000 persons.

Two other deals are almost as
big. Builder Ross Cortese a run-
away success with his Leisure
World senior-citizens colony in
southern California, has bought
1,000 acres outside Washington,
D. C. in Montgomery County,
Md. He plans 10,000 units for
the elderly. Builder Leon Weiner
has assembled 1,100 acres five
miles from downtown Wilming-
ton and will build a $60 million

NLEMDA'S SPENCER
Expanded services make the money

first lake and golf course com-
pleted, drawings for first buildings
are out to contractors for bids
and models will open in the

spring.

deals move East

BALTIMORE'S ROUSE
Plugging a gap in megalopolis

planned community for 12,000
to 15,000 residents.

Californians, who customarily
buy larger tracts than builders
in the crowded Northeast, are
continuing to do so. Builder and
Investor R. B. Todd and former
Labor Leader John W. Quimby
have teamed up to plan a $70
million retirement community on
12,000 acres 40 miles north of
San Diego. Land cost: $6.5 mil-
lion. Todd and Quimby say seven
international labor unions will
provide mortgage money for the
community and promote it to
their members.

Near San Francisco, the Dra-
per Companies, primarily shop-
ping center developers, paid $10
million for 1,000 acres on San
Pablo Bay, including 200 acres
for apartments and 160 acres of
potential bay-front homesites.

And the Texans? Former FHA
Commissioner Julian Zimmer-
man announced his Lumberman’s
Insurance Co. would build the
largest single project in Hou-
ston’s history: 25 buildings on 40
acres costing over $4 million.
Two 12-story apartment buildings
will start the project.

Lumber dealers’ chief
plugs diversification

A second-generation lumber deal-
er, William Theodore Spencer,
57, Gastonia, N.C., is new presi-
dent-elect of the National Lumber
and Building Materials Dealers
Assn.

He took over his family-owned
Spencer Lumber Co, in 1950 and
increased sales 30% to $1 million
a year with a full-service line in-
cluding components, “In the fu-
ture, dealers must enter remodel-
ing and homebuilding,” he says.
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Three fined in Alabama FHA scandal

Four years after a splurge on FHA
commitments in Alabama came
to light, former state FHa Direc-
tor Charles B. Holliman has
been found guilty of conspiring
to defraud the U.S. and fined
$500.

Two other principals in com-
plex land deals accompanying the
binge, former State Republican
Chairman Claude 0. Vardaman
and Huntsville Real Estate Dealer
Carl B. Thomas, were fined
$3,000 each and placed on a
year’s probation,

All were convicted in federal
court in Birmingham after plead-
ing mo contest to an indictment
(NEws, Jan.) charging that Var-
daman used his political influence
to get Holliman appointed and
that Vardaman, his wife, and
Thomas bought land and resold
it to builders at handsome profits
with a guarantee of FHA commit-
ments that Holliman issued “in
consideration for his appoint-
ment.” The grand jury charged
that the U.S. was thus deprived
of Holliman's “loyal and faith-
ful service.”

Holliman entered his plea only
when the government dropped
charges that he was paid “money
and other valuable considera-
tions” by Vardaman for the com-
mitments. “The indictment had
been returned on the theory that
there was evidence of bribery,”
says U.S. Attorney R. Macey
Taylor, “but there was none.”

“These charges were not true,”
says Holliman. “I am indeed
grateful that the U. S. attorney
has stricken them.” His own at-
torney, Frank Bainbridge, says
Holliman was innocent of all
charges and that, but for the ex-
pense, he would have stood a jury
trial to clear himself. But when
Holliman drew a fine of only
$500 and no probation, the at-
torney says, his client decided to
end the matter there, He resigned
his FuA post after the indictment
and is now in the real estate busi-
ness in Birmingham.

Charges against Mrs, Sue Vard-
aman, indicted with her husband,
were dropped at government re-
quest in September. Vardaman
declined to seek re-election as
state Gop chairman in June.

Eight co-conspirators were
named by the grand jury but not
indicted. They included Builders
James Folmar and Henry Flinn
Jr., whose market woes four years
ago led House & HoMmE to ask
questions that put local newsmen
on the trail of the scandal
(News, Oct. "59 er seq). F&F had
erected 1,438 unsold low and
middle-priced houses in Mobile,
Birmingham, Gadsden, and Hunts-
ville. Of these, 900 were FHA
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FHA'S HOLLIMAN
Bribe charges were dropped

GOP’S VARDAMAN
End of a commitment splurge

Sec. 221 homes, supposedly au-
thorized only to help relocate
families displaced by public ac-
tion. H&H correspondents uncov-
ered land deals in which the
Vardamans, Thomas, and other
Gor figures made a $1 million
profit turning over tracts bought
at $850,000.

And four years later, only 44
Folmar and Flinn homes remain
unsold: 28 in Huntsville, 14 in
Mobile, and two in Birmingham.

DIED: John Wellborn Root, 76,
senior partner of Chicago’s ar-
chitectural firm of Holabird &
Root, Oct. 24, on Cape Cod,
Mass. In the 1920s he helped
free American architecture of its
period bonds, and his A, O.
Smith engineering building in
Milwaukee foreshadowed much
present-day building design. Root
served on the Chicago Plan Com-
mission for a decade. In 1958,
he won AIA's Gold Medal.

DIED: Walter H. Bennett, 94,
former president of New York
State Bankers Association, Oct.
7 in Bronxville, N. Y.; Joseph
G. Rice, 66, board chairman
First Federal s&L, Phoenix, on a
business trip, Oct. 8 in Los An-
geles; James M. Banner, 55,
president of James D. Landauer
Associates Inc., real estate con-
sultants, Nov. | in New York
City; Warren (Buzz) Wittmann,
44, builder of 2,000 homes in 12
years, Nov, 9 in Columbus, Ohio.

News continued on p. 45
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Eliminate Built-In Costs

SLIP-IN...
2-oven

[/ L 4

See us at
Booth 150
N.A.H.B. Show

The Riviera is just one from
mﬁ?‘ a fabulous line of “slip-ins”

that obsolete old-fashioned
“built-ins”. You get the
custom-look every prospect
wants, at a fraction of custom-
costs. Every Decorange slips
in between standard cabinets,
looks like a homemaker's
dream of luxury.

® Two ovens in 30" of floor space

® First ever in gas and electric

® The "luxury look™ at a low price

® One carton, one fuel connection,
one range

® Easiest range to install,
slips-into place!

FREE Builder's Guide to Slip-in profits! » (™

G. Wolfe, Vice President Dept. H-12
Sunray Stove Company, Delaware 5, Ohio

Name

Address
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World's Tallest Apartment Building

1000 Lake Shore Plaza

Location: Chicago +* No. of units: 141

Owner: Harold L. Perlman and Associates
Consulting Architect: Sidney H. Morris & Assoc,

Building Design and Construction:
Chicagp Highrise Corporation

Williamsburg Square

Location: Phoenix, Arizona

No. of units: 66

Owner: Fleetwood Construction Corp.
Architect: Schreiber & Schreiber

Contractor: Fleetwood Construction Corp.

The Willowick

Location: Houston, Texas
No. of units: 140

Owner: Gerald D. Hines
Architect: Neuhaus & Taylor

1440 North Lake Shore Drive

Location: Chicago

No. of units: 250

Owner: Harold Wallach, J. Wexler
Architect: Hirschfeld, Pawlan & Reinheimer
Contractor: Carl E. Erickson & Company

Regency House

Location: Houston, Texas
No. of units: 100

Owner: William Dickey
Architect: Turner and Geyer

Contractor: Spaw-Glass Company

Contractor: Harvey Construction Co,

1

LRI

Kenilworth Apartments

Location: Wilmette, Ill. * No. of units: 82

Owner: ‘Morris A. Walter and Arthur Pancoe
and Joseph Meyerhoff Corporation

Architect: A. Epstein & Sons

Contractor: Edward Gray Corporation

James Whitcomb Riley Center
Location: Indianapolis, Indiana
No. of units: 526

Owner: James Whitcomb Riley
Architect: Perkins & Wills
Contractor: Huber, Hunt & Nichols

Waters House

Location: Grand Rapids, Michigan

No. of units: 100

Owner: C. A. Sarafis

Architect: Wold & Bowers

Contractor: Aalsburg Construction Co.

Sky Park Manor

Location: Lincoln, Nebraska

No. of units: 84

Owner: C. W. Olson, S. A. Solheim
Architect: Selmer A. Solheim
Contractor; Olson Construction Company

Georgian Court Estates

Location: Utica, New York

No. of units: 168

Owner: Wm. D. Ryan Co.; Sibley Corp.

Architect: Corgan and Balestiere

Contractor: Northeast Construction Managers, Inc.
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The Lake Summit

Location: Milwaukee, Wisconsin
No. of units: 104

Owner: Wellston Corporation
Architect: M. B. Coisman
Contractor: Wellston Corporation

World's Largest Apartment Building

Outer Drive East

Location: Chicago = No. of units: 940
Qwner: The Jupiter Corporation

Architect: Hirschfeld, Pawlan & Reinheimer
Contractor: Crane Construction Company

Inwood Manor

Location: Houston, Texas

No. of units: 140

Owner: Dr. Ernest L. Wilkinson
Architect: Neuhaus & Taylor
Contractor: Manhattan Construction Co.

1300 Lake Shore Drive Building
Location: Chicago
No. of units: 148

812 5th Avenue
Location: New York City
Units: 29

The Barclay House
Location: Clayton, Missouri
No. of units: 150

El Refugio Apartments
Location: Santa Barbara, California
No. of units: 110

Owner: Thirteen Hundred Lake Shore Corp.
Architect: Chicago Highrise Corporation
Contractor: Chicago Highrise Corporation

3150 Lake Shore Drive

Location: Chicago

No. of units: 204

Owner: Lake Shore Management Co.
Architect: Shaw-Metz

Contractor: Crane Construction Co.

Owner: Zale Realty
Architect: Sternberg & Associates
Contractor: George L. Cousins

Goshen, Indiana

THE I1-XL FURNITURE COMPANY, INC,.

Owner: Winston-Muss Corporation
Architect: Robert L. Bien
Contractor: George A. Fuller Company

Owner: Sidney Lewis
Architect: Wassily Von Biskupsky
Contractor: Sidney Lewis

rice was not the reason!




24" MODULES FOR TRUSSED ROOF
48" MODULES FOR ROOF SHEATHING

I

!

48" MODULES FOR TRUSS & |
GABLE SPANS {
|

16" MODULES FOR WINDOW &
DOOR LOCATION & STUDS

!
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16" MODULES FOR WINDOW
& DOOR PANEL SIZES

\

\

16" MODULES FOR DOORS,
WINDOWS & STUDS

7

48" MODULES FOR OVERALL
HOUSE WIDTHS

i

X 48" MODULES FOR OUTSIDE
OVERALL DIMENSIONS AND

FLOCR SHEATHING

16” MODULES FOR FLOOR JOISTS
48" MODULES FOR FLOOR SHEATHING

o ————
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THE UNICOM HOUSE disciplines the modular co-ordination of all elements, as illustrated in this schematic drawing
of a 48-inch module home. Although design based upon the UNICOM grid system recognizes standard components,
non-standard components may be used if described fully by the designer and incorporated in the UNICOM plan.
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UNICOM: werv use s

Because new engineered grid system cuts labor time and
cost, eliminates waste, builds a better house of WOOD

That’s why!

UNICOM’s uniform modular component
system makes homes of wood all the better
to build . . . with a disciplined, accurate,
fast method of construction. Your job is
organized from beginning to end for any
type of 1-, 114-, 2-story, split- or bi-level
house you plan to sell.

The modular planning grid, with its equal
spaces of 4, 16, 24 and 48 inches, is your
guide for width and length. Its 4-inch unit
is basic in all UNICOM planning. Your
walls, windows, and door panels are deter-
mined by multiples of the 16- and 24-inch
units.

Standards are set for first floor heights,
too: 8114" from the top of the subfloor to
the bottom of the ceiling joists. Second floor
heights vary with the style of the house. But
roof slopes and overhangs are standardized,
and floor-to-floor dimensions are uniform for
ready-made stair components.

Lower inventory, interchangeability of
parts from any UNICOM supplier, construc-
tion on the site or fabrication in the shop,
the use of standard lumber sizes throughout
. . . these important UNICOM advantages
provide greater economies, superior work-

UNICOM MANUAL NO. 1: “The Unicom Method of House Construction”
««« 122 pages of building principles, drawings, and modular planning
for basic homes of wood. Single copies of Manual No. 1 are available
without cost to those associated with or supplying the home building
industry. Your request should be made under professional letterhead,
and sent to UNICOM, National Lumber Manufacturers Association, 1619
Massachusetts Avenue, N.W., Washington 6, D.C.

DECEMBER 1963
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Split-level variations

Bi-level variations

manship with the building material tradi-
tionally preferred by your prospects.

The benefits of UNICOM and the inherent
qualities of wood together help you build the
best homes . . . the best-selling homes. . . in
your community. For more information on
better building with wood and UNICOM,
write:

NATIONAL LUMBER MANUFACTURERS ASSOCIATION
Wood Information Cenler, 1619 Massachuseils Ave., N.W., Washington 6, D.C.

The

UNICOM

Method of

House: Construction
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Performance where it counts—in
the heart of the hood. 9-bladed
fan in scroll housing, totally

enclosed G-E Unitized motor,

TRANSLUCENT FACE PANELS SPREAD A SOFT LIGHT

Big consumer appeal has returned to range hoods! Look at this beauty! Clean, squared
off lines—with face panels that spread a soft glow of light—glamorizing LO]Ol‘b and
woodgrains of nearby counter tops, appliances and cabinets.

The Leigh Glo-vent is a marvel in total use of modern earefree surfaces: two eeramie-
hard translucent panels—a diamond patterned, anodized aluminum control panel. And
the all-steel case has a new super tough, plastic base, automotive type finish.

Delivers top performance. The Leigh Glo-vent has an 8-inch, 9-bladed mixed flow fan
powered by the famous G-E Unitized motor. It runs whisper quiet, with power to spare
for long ducts—exceeds F.H.A. requirements. UL approved, including translucent face.

The new Leigh Glo-vent is offered in three types: Versa-Duect, Deluxe Duct-Free and
Economy Duct-Free. Your choice of 24", 30", 36" and 42" sizes.

Once your prospect touches the light switch, she’ll never settle for less. Yet the price to
you is competitively low. You can profit with Leigh Glo-vents for homes in any price
range.

Get the full information on this smart, new, fashion-wise range hood. The Leigh
Glo-vent. See your supplier. Or write for bulletin 353-L today.

LEIGH MAKES MORE .THAN 150 PRODUCTS FOR THE BUILDING INDUSTRY

LEIGH PRODUCTS, INC., 254 Lee St, Coopcrsv ille, Mich. 49404

East Coast Warehouse: Leigh Cor'z 255 East First Ave., Roselle, New Jers West Coast
Warehouse: Leigh Industries, Inc., 2645 Yates Avenue, City of Commerce (Los Ar

90022. Made in Canada by: Lr—nr;h Metal Products Ltd., London, Ontario. Western Canada
Sales Agency: E. M. Price Ltd., Winnipeg, Regina, Calgary, Edmonton, New Westminster

HOUSE & HOME



MORTGAGE MONEY

HLBB stirs up a hornet’s nest
with its crackdown on S&Ls

The Home Loan Bank Board’s war on rising s&L dividend rates, which Chairman
Joseph P. McMurray says threatens the reputation and solvency of the entire $100-
billion industry, has reached a new crescendo.

The board has taken its most drastic step yet against S&Ls paying up to 5% on
savings, a practice it fears will lead to unsound lending. It intends to impose (effective
Jan. 1) three new curbs on s&L growth which will limit s&L’s ability to pay top

dividends (see box).

The crackdown has the industry seething.
For the first time in his 2% -years in office,
some of the s&L fraternity’s leaders are sniping
at McMurray, widely praised until now for
forceful leadership.

Balloon goes up. McMurray announced
his rules in Honolulu, where they got a
cool but temperate reception from the Nation-
al League of Insured Savings Assns. (see p.
46). Two weeks later he took his prescription
to San Francisco, where the U. S. ssL League’s
reaction seemed favorable—at least in Me-
Murray's view—but where criticism and
resentment built to seismic proportions in the
convention corridors in the three days after
McMurray's appearance.

Focus of objection was McMurray's reserve
requirement (see box). If an s&r had savings
of $100 million on Jan. 1 and net income of
$5 million, its reserve requirement at year's
end would be the basic 10% of net, or
$500,000.

If the same s&r grew 20%, it would have
to put in reserve an additional 8% of the
second 10% of annual growth. The second
is $10 million, and 8% of that is $800,000.
The total reserve payment would be $1.3
million—the basic $500,000 and the added
$800,000.

For 30% growth, the reserve requirement
would be $2.2 million—the basic $500,000
plus $800,000 for the 8% of the second 10%
of growth, plus $900,000 for 9% of the third
10% of growth.

Why S&Ls object. Research Director
John Stafford of the U. S. League says 250
to 300 s&rs would fail to meet the standards
today and would thus be affected. Adverse
results apparently will be “fairly evenly dis-
tributed geographically” Stafford’s analysis
showed. The 300 would not automatically
have to cut dividends; they could seek a
waiver from the HLBB., s&L growth is usually
low in areas where s&rs have low incomes, and
associations conforming to such patterns are
safe under the regulation. But Stafford warned
that a high-rate grower in a low net area
should do some serious checking to make
sure he can meet the new rule.

s&Ls holding companies also object to
McMurray’s plans because adverse publicity
tends to depress stock prices.

Effect on housing. Experts say the new
rules will have two results in housing.

1. They will nudge s&Ls to reduce the fees
they charge builders and developers for loans,
since the s&L can count as current income
only a 1% fee on a mortgage loan or a 2%
fee on a construction loan.

2. This will in turn put s&rs under pressure
to raise interest rates on mortgages to offset
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BANK BOARD’'S McMURRAY
Rx: bigger reserves vs. fast growth

the loss in income from fees.

Flareback. Directors of the League which
represents 5,400 of the nation’s 6,300 s&Ls,
gave pro-forma endorsement to the rules in
a policy statement. Feeling in the ranks was
anything but sympathetic. One s&L officer
accused McMurray of trying to be a czar.
An attorney for a holding company confided
to reporters his plans to circumvent the reserve
requirement by selling debentures, and Presi-
dent Howard Edgerton of the giant California
Federal in Los Angeles said he doubted the
industry would accept the new rule. He warned
that southern California s&Ls would pounce
on it during the 30 days the HLBB gives to
hear complaints. One s&L official forecast the
changes would start “a revolution in the in-
dustry against the HLBB.”

Still others cried that McMurray was tarring
the whole industry with the sins of a few

PROPOSED S&L RULES

* Reserves would be pegged to growth
after Jan. 1. s&L's must now assign only
10% of pre-dividend earnings to reserves
regardless of growth rate. The proposed
rule would require them to put into
reserve this basic 10% plus 8% of all
growth over 10% and another 9% of all
growth over 20%.

¢ The entire amount of income from fees
on loans may now be treated as current
income, available for dividends to stock-
holders. Under the new rule an s&L could
count as current income only a 1% fee
on a mortgage loan and a 2% fee on a
construction loan. Above that, fee income
would be amortized over cight years.

® As the ratio of bad loans to reserves
rose, the amount an s&r could borrow
from a regional Home Loan Bank would
be curtailed. Details are not public.

s&Ls in Chicago (NEws, Aug. et seq). They
were particularly incensed that he chose “to
wash the industry's dirty linen in public.”

Inside stories. McMurray stood fast. “We
operate in a fish bowl,” he said. “I'm not going
just to confer with this industry. This is a
public business, and the public must be served
first.” And McMurray noted that:

® The foreclosure rate for s&rs is 10.67 for
every 1,000 loans in California vs. a national
rate of 3.9.

® Five other states—Arizona, Florida, Alaska,
Nevada and Texas—have rates 40% above
the national rate.

e Chicago’s s&L scandals are just beginning
to surface. The Federal s&L Insurance Corp.
has picked up three associations with $55.4
million assets (NEws, Nov.). Insiders now say
FSLIC may eventually have to pick up $250
million.

An effort led by the New York Savings
Association League to expel capital stock
s&Ls from the U. S. League failed to win
support. Directors turned it down, 45 to 2.

Reports of tighter money ahead are rippling
through the mortgage market, but lenders
discount them.

The reports started after NamEp President
W. Evans Buchanan told the National Lum-
ber and Building Materials Dealers Assn. in
Chicago that investors were becoming more
selective. And the Home Loan Bank Board
reported a pause in this year’s trend toward
casier and easier terms. Its evidence:

September new-home mortgages averaged
73.5% of purchase price and 24.2 years—
down from the August figures of 74.2% and
24 years. But in September one of every
four new-house loans was for more than
80% of purchase price; in January only one
of every five loans hit that category.

The immediate effect on FHA-va trading?

Virtually none, according to House &
HoME's survey of 18 key cities. FHA paper
gets closer scrutiny, but terms and discounts
are unchanged on deals that go ahead.

MORTGAGE YIELDS STEADY BUT TIGHTER MONEY MAY LIE AHEAD

Assistant Vice President John F. Burnie
of Citizens Mortgage Corp. in Detroit sums
up reaction; “There is talk,” he says, “but
so far only talk. Everyone has a reluctance
to be the first tightener.”

Most cities report prices firm with yields
still on the 5.06%-t0-5.08% plateau. One
hint of a rise comes from a comparison by
Investors Central Management Corp. of FHaA-
va and aa utility-bond yields in its portfolio
since 1958. Bond yields have virtually paral-
leled FHa yields since 1959. But in the last
three months FHa yields have dropped while
bonds have turned up. The outlook: FHA
yields may follow bonds.

More lenders are turning from homes into
commercials because of good risks and at-
tractive yields, reports the National Associ-
ation of Real Estate Boards. First evidence:
The Dime Savings Bank of Brooklyn, which
holds $605 million in Long Island home
mortgages, said it would put “several mil-
lion” into commercial and industrial loans.
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New federal S&L rules: National League rolls with punch

The Home Loan Bank Board and members
of the National League of Insured Savings
Assns. sparred like wary giants in mid-ring
when the league's annual meeting opened in
Honolulu on the issue of new federal s&L
controls.

pLee Chairman Joseph P. McMurray un-
corked details of his three curbs on high-
dividend s&rLs at an opening session. (see p.
45). New President Robert S. Messersmith
at first called McMurray's speech a “bomb-
shell.,” But after closer analysis he moved to
still all but the most moderate criticism, and
even devoted much of the closing day to per-
suading League members to forego injudicious
outbursts,

Why he changed. Two circumstances ex-
plain such restraint:

1. McMurray had voiced deep concern at
the action of some Los Angeles s&Ls in raising
dividend rates on savings to 5% (NEws,
Nov.) and had warned that new regulations
were coming. There had been talk of standby
government controls on rates, favored by
President Kennedy.

2. So there was an undisguised feeling of
relief when McMurray confined himself to
three specific changes and sidestepped out-and-
out controls,

That ‘not-guilty’ feeling. The new rules
will affect most directly the stock s&Ls, which
account for only 25% of the League's 550
members and which aim for the rapid growth

which brings profit for shareholders. Hence
the bulk of the membership felt McMurray's
reforms were not aimed at them, but at a
group of companies centered in California.

Expectably, the loudest criticism came from
the West Coast.

“The proposals put a penalty on growth,”
cried President Edward L. Johnson of Finan-
cial Federation of Los Angeles (assets: $693
million). “Speeches like McMurray’s also have
a danger of injuring public confidence in the
associations. It's incredible that a three-man
Hree should determine the rate paid to thrifty
people on their savings.”

Policing wins support. But the consensus
was capsuled by Vice President Raymond D.
Edwards of the $562-million Glendale (Calif.)
Federal s&L, who presides over the new 29-
member Conference of Federal s&r Assns. of
Southern California. He put it this way:

“Basically, I'm for measures that will help
the industry short of total control. Mec-
Murray's proposals as a whole would be a
real help. I think if an association can afford
to pay a high dividend, that's okay. But if
it can't, it shouldn’t, I'm a conservative who
favors long-term growth over skyrocketing
dividends.”

Summed up Executive Vice President Ed-
ward J. Hellmer of First Western s&L of Las
Vegas (assets: $153 million): “I'm not going
to get excited. We're going to continue to
grow.”

But federal aides offered tranquilizing
talk. HLBB Member John Horne helped soothe

the convention with some pacifying advice
about his boss’ speech: “Some of the members
may be mistakenly interpreting this as an at-
tempt to control dividends through the back
door. This is not the case at all.” Horne also
insisted that the rules did not discriminate
against California by intent. “We've had
troubles in other places,” he said, “Chicago
and Texas have had their troubles.”

Views from Washington. Rep Wright
Patman (D., Tex.), chairman of the power-
ful House banking and currency committee,
ladled out more soothing syrup. He praised
the HLBB as a healthy, moderating influence
and then, with an oblique reference to standby
controls, added pointedly: “I would hate to see
support given to this proposal by reason of
the unsound practices of a few associations.
Experience has taught us that when an agency
has standby controls, there seems to be an
irresistible compulsion to put these controls
into active operation.”

The League’s own Washington staff played
neutral during the convention, although one
staffer did let slip a backstage lament:

“If they don't fight this, they may wake up
one day and find they are government con-
trolled.”

But the final note was harmonious. The
convention closed with the league's executive
committee promising to hear all rebels before
formulating a policy stand. But it was obvious
that most National Leaguers had feared much
stronger medicine, and were willing to take
McMurray’s pill like an aspirin,

Bobby Baker probe enmeshes private mortgage insurers

The Senate probe into the possible conflicts
of interest in the private business dealings
of Bobby Baker, former secretary to the
Senate Democratic majority, has taken a
surprising turn into the s&L industry.

At stake is whether the budding group of
private companies set up to insure conven-
tional mortgages can draw upon s&L leaders
for financial support as stock purchasers and
business advice as officers and directors.

Baker started the chain of events bringing
the new inquiry when he resigned his influ-
ential Senate post after his close ties to food
vending companies dealing with government
contractors were revealed. The Senate
started a closed-door probe whose main lines
of inquiry leaked to the press. So almost
everything mentioned about Baker has be-
come a political hot potato.

When it was learned Baker had made
$38,000 by buying stock of Mortgage Guar-
anty Insurance Corp. of Milwaukee, public
attention focused on the nation’s largest and
most successful private insurer of conven-
tional home mortgages. MGIC was organized
in 1956 and its success in a field up to then
left solely to FHA and va is a key reason
behind the dwindling FHA-vA share of hous-
ing's market. (see p. 6).

The murky question. News stories ques-
tioned whether some of the nation’s leading
s&. men had conflicts of interest by serving

46

Walter Bennett

STOCK BUYER BAKER
Start of the trail 10 HLBB

as officers or directors of both the local s&Ls
and Mcic, a company with which they did
business. They prominently displayed—as if
in revelation—facts that had long been public
knowledge because they appear in MGIC's
stock prospectuses registered with the Securi-
ties & Exchange Commission. Items:

Two former U. S. s&L League presidents,
Henry Bubb of Topeka and Henry P. Irr of
Baltimore, and former HLBB Chairman Walter
McAllister of San Antonio, were on MGIC'S
board. Bubb is chairman. All three had pur-
chased mGic stock between July and October
1960 under stock options as inducements to
join the company. Bubb bought 44,160 shares
and Irr and McAllister 7,360 shares each at

prices ranging from 52¢ to $2.50 a share at
a time when the stock was traded over the
counter at $8.70 to $23.50 a share. About
85% of these purchases were for $1.5625 a
share when the market price was $21.90.

In 1962, Mcic received 4.9% of its $512
million insurance written from six s&Ls and
one life insurance company connected with
maic officers and directors. Bubb's Capitol
Federal s&r produced the largest single
volume, $11.4 million.

The murkier rules. Not only has the s&L
industry long known these leaders’ ties with
maic; MaIc has also publicly pointed to them
to show its high caliber leadership.

Now HLBB has begun wrestling with wheth-
er this is indeed a conflict of interest. Here
the Board finds itself in a muddled legal field.

For years HLBB ran into strong criticism
in Congress because it had never spelled out
exactly what actions by s&L officers it con-
sidered a conflict of interest. Congressmen ac-
cused HLBB of acting without definite stand-
ards (NEws, June) and once even pressuring
another former U.S. League president, George
West Sr. of Atlanta, to quit his s&L chair-
manship because he also had interests in a
lumber vard and insurance agency.

Early this year HLBB issued guidelines for
judging s&L ties with builders (News, Feb.)
but left the conflict of interest issue to a still-
incomplete study by former HLBB Member Ira
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Dixon. Dixon has told the board he con-
siders full disclosure of outside interests the
most effective remedy, but HLBB has issued
no rules.

In any case, s&L leaders’ ties to MGIC are
not uncommon: five directors of a smaller
competitor of MGIC, American Mortgage In-
surance Co. of Raleigh, N, C., told sec when
it went public (NEws, Oct.) their s&Ls had
originated 18% of amMI’'s insurance,

Savings bank takes big step
into participation lending

Executive Vice President Arthur J. Quinn is
taking the newly formed New York Bank for
Savings into large-scale mortgage participa-
tions with pension funds and commercial
banks. Banking leaders say it is the first such
step of any size by a major savings bank,

New York State banking law has always
let savings banks participate with each other,
but it was only in 1961 that the legislature
authorized them to enter participations with
commercial and national banks, trust com-
panies, s&Ls, and pension funds. Quinn has
taken advantage of the change with an ag-
gressive mortgage purchase campaign, first
with the New York Savings Bank and now
with its new merged identity as the Bank for
Savings (News, Oct.). He has on his books
or on commitment about $100 million in
loans. Here’s how his plan works:

Quinn, 49, makes his bank act more like
a mortgage department than a broker. Unlike
a broker, he risks his own bank’s reputation
and credit by taking 10% of the loan and
passing on 90% to such institutional investors
as the General Electric retirement fund, He
does not retain servicing, and his payment
consists of a ¥ of 1% management fee.

Mortgage men call Quinn’s operation a shot
in the arm for the mortgage market. They
say it has opened a new pipeline to big money
that should keep flowing in any future tight
money period,

Bank offers 414 % rate
on home improvement loans

The nation’s largest mutual savings bank—
the Bowery of New York (assets: $2 billion)
—is offering home-improvement loans at a
discount of $4.25 per $100 per year, including
life insurance, up to $3,500,

The Bowery's move into remodeling loans
comes at a time when FHA detects a tendency
among other banks to make smaller uninsured
loans on their own initiative at higher rates
than the 5% maximum discount allowed on
Title T home-improvement loans, which FHa
insures. FHA says its average Title I loan has
consequently risen to $1,000.

The Bowery's plan works out to 8.5%
true annual interest compared to the 9.47%
annual vield of a Title I loan.

Title 1 is still the only FHA fixup program
clicking. The big-ticket Secs. 203k and 220h
have yet to get off the ground (NEws, Oct.).
But FHA, under Justice Dept. prodding, may
soon order all Title I borrowers of over
$2.000 to sign a completion certificate in the
presence of an officer of the lender. Builders
say this imposes an unnecessary time burden
on builders and borrowers without preventing
frauds, and should drive borrowers to other
noninsured lenders.

NEWS continued on p. 51
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MORTGAGE MARKET QUOTATIONS

(Sale by originating mortgagee who retains servicing.) As reported to HOUSE & HOME the week ending Nov. 8, 1963.

Conventional Construction Loans™ FHA FHA FHA
Loans™ 207 220 203"
Comm. Interest |- fees
banks, Savings | Banks, Ins Firm Min. Down
Insurance | banks, Cos. & Savings banks, Firm Commitment 35 year
City Cos. S&Ls | Mtg. Cos. S&Ls Commitment | 35years |  Immed
Atlanta 5126 53/a—bVa 62 6+2 a a 9712-98
Boston local 5l/a 534" 53/a—-5%a 53/a~5%a a a a
out-of-st. — — — = a a 9712-98
Chicago 55141 554t 51/2—5Ya-4-1-1V 5¥a—b-112=2 99-par 99—par 97-98
Cleveland 5Ya 512-6 611 6+1 99-par 99—parb 97142-98V,
Dallas 514-5%  6J 641 641 99-100 a 98-991/2P
Denver 526 51/2-6Va 6+ 11a-2 6+112-2 99 a a
Detroit 5Va-5Va 5%s~5Ya 640 640 99Va—par 9914—-par 971/2-98
Honolulu 5Ya—-6Va 6-7 6-4-1-2 6+41-2 a a 97
Houston 5Va-6 5Ya—bVa 641 641 98-99 gght 98
Los Angeles 51/2-6 533V-6.6 641V 6-6.6--114-2 99-9914 99-9914 98
Miami 51/2—5%a 5126 5%a-6-414-1 5¥a—6-412-1 99b a 972
Newark 525 5la—b 641 6+1 99-par 99-991, 981/2b
New York 5426 516" 53a—b 5%a—6" 9912—par par—-- 991/2-par
Okla. City 51/a-pb 53/a~b1/2 6-+1-2b b+1-2 a a 971/2-9814"
Philadelphia 5~53/4 5la-~6 53a-|-1 5% +1 991/, par 99
San Fran, §512—h 53a—612 53a—b-}-1-1v2 66,64~ 112-2V4 99-9914 99149934 98142
St. Louis 5Va-6 512—bVa 512—61/4 4 1-2 51a-6Va+1-2 a a a
Wash. D.C. 512-5Ys 5Va-5Ya 5% -1 641 par par—¥a 99
FHA 51;s (Sec 203) (b) VA sYs
New Construction
New Construction Only Existing® Dnly
FNMA | Minimum Down* 10% or more down Min Down FNMA | No down
Sedry | 30 year 30 year 25 year Scdry 30 year
City Mkt#y | Immed Fut Immed Fut Immed WMktev | Immed  Fut
Atlanta 97%a  9712-98a  97V2-98Va  98Vab 98b 97%a-98Va | 97Va  97%a-98%a 97Ve-98%
Boston local 98%  par-101 par-101 par—101 par-101 par—101 981a  par-101 par=101
out-of-st. — 97-98 971/2-98 a a 9712-98 e 97-98 9712-98
Chicago 97Va  98%2-99  9812-99%2  99-par 9812-99Y2 99-100 97V 9BY2-99 98-99
Cleveland 97Va 9BV2-99 9B-98V; 99-991/2 981/2-99 98-98Va 97Va  97-98% 971/4b
Dallas 971  9B-9912 9712-98v: 98-99%2 98-9912  9712-99 97Va  98-9914 97142-981
Denver 96%a  98-99 9712-9812 98-99 97-99 98-99 96%s  97v2-99 9712-9842
Detroit 96¥a  98Ve a 99-993/2 a 9812 9634 9814 a
Honolulu 96%s 97V 972 98 Q7va 979712 96Ya 971/2 97
Houston 97%a  98-99 9B-9814,V 99 a 98142 | 98-99 98-99
Los Angeles 96% 98 97Va 99ue 98Ya 98Vz2 96% 98 97V
Miami 97Va  97V2 a 99b a 98 97 Va 98 a
Newark 97% 99-par 99 __par 99 par 97%a 99 99
New York 98Ys 99V2—par 99 '/a--;;ar 991/2~par 99%a—par par 981/5 9934—par 991/3~par
Okla. City 9634 98-99 96-99 9B-991/2 a 9712-99 9%6¥%  97va—99 9712~9812"
Philadelphia 97%  par par par par 9912 97  99Ya 99150
San Fran. 96%a 9Bz 98-98Va 99 98Va 98-981/2% 96%a 98 98-981/
St. Louis 97%a  97-99 97-99 97v2-99 971/2-99 97-99 97Va 95-99 95-99
Wash. D.C. 97% 9812-99 99 99 99 98142-99 97% 98V 98Y2-99
#3% down of first $15,000; 10% of next $5,000; 25% of balance.

Sources: Atlanta, Robert Tharpe, pres.,, Tharpe & Brooks,
Inc.; Boston, Robert M. Morgan, pres., Boston Five Cents
Savings Bank; Chicago, Robert Pease, pres., Draper & Kramer
Inc.; Cleveland, David 0’Neill, vice pres., Jay F. Zook Inc.;
Dallas, Aubrey M. Costa, pres., Southern Trust & Mortgage
Co.; Denver, Allen Bradley, asst. vice pres., Mortgage Invest-
ments Co.; Detroit, John F. Burnie, asst, vice pres,, Citizens
Mortgage Corp.; Honolulu, Howard Stephenson, vice pres,,
Bank of Hawall; Houston, Everett Mattson, vice pres., T. J.
Bettes Co.; Los Angeles, Christian M, Gebhardt, vice pres.,
Colworth Co.; Miami, Lon Worth Crow, Jr. pres., Lon
Worth Co.; Newark, William W. Curran, Franklin Capital
Corp.; New York, John Halperin, pres., J. Halperin & Co;
Oklahoma City, M. F. Haight, first vice pres., American
Mortgage & Investment Co.; Philadelphia, Robert S. Irving,
vice pres., First Pennsylvania Banking & Trust Co.; St. Louis,
Sidney L. Aubrey, vice pres,, Mercantile Mortgage Co.; San
Francisco, Frank W. Cortwright, sr. vice pres., Bankers Mort-
gage Co. of Calif.; Washington, D. C., James C. Latta, sr.
vice pres, Frederick W. Berons, Inc.

Footnotes: a—no activity. b—Ilimited activity. c—for local
portfolios. d—on spot basis. f—98 for loans over $20,000.
h—limited 6%. j—some 5%z and 5% available. k—for 25
or 30 years. l—in isolated circumstances on choice loans.
m—no fee if permanent loans included. p—¥2 point differ-
ential has generally disappeared. r—depending on % of
loan. s—no fees to 1%. w—interest charged to borrower.
x—FNMA pays Va2 point more for loans with 10% or more
down, y—plus 1% stock purchase figured at sale for 75¢
on the $1. z—on houses not over 30 years old of average
quality in a good neighborhood.

* Immediate covers loans for delivery up to 3 months, future
covers loans for delivery in 3 to 12 months.

* Quotations refer to prices in metropolitan areas, discounts
may run slightly higher in surrounding towns or rural zones.

* Quotations refer to houses of typical average local quality
with respect to design, location and construction.

NEW YORK WHOLESALE MORTGAGE
FHA, VA 5Yas
Immediates: 97-98  Futures: 97-98

Note: prices are net to originating mortgage broker (not nec-
essarily net to builder) and usually include concessions made
by servicing agencies.

MARKET

FHA, VA 5% spot loans (On homes of varying age

and condition)
Immediates: 97-98

Prices cover out-of-state loans, reported the week ending Nov.
8 by Thomas P. Coogan, president, Housing Securities Inc.

CONVENTIONAL LOANS (combined averages)

July August September
New homes ___ - a2 5.82 5.81
Existing homes .. - 593 5.93 5.94

(interest ch rious lenders, new homes)

T e — 5.93 5.95 5.92
Life Ins. Cos. —————— 5.55 5.51 5.51
Mortgage Companies . 5.70 5.71 5.72
Commercial Banks __ 5.7 5.58 5.62
Mut. Sav. Banks - cemccceaaaae 5.56 5.60 5.56

Source: Federal Home Loan Bank Board.

NET SAVINGS DEPOSIT CHANGES

(in millions of dollars)

% change Year to % change

Sept. ‘63 from Sept. ‘62 date from 1962

Mut. Sav. Banks® _ 430 .02 2,378 4.2
A el 915 5.4 7,620 45.2
Commercial bankss (-500) _ 10,300 {(-16.2)

8—National Association of Mutual Savings Banks, "—United
States Savings & Loan League projections. “—Federal Reserve
Board.
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New world

of total-electric leisure
equipped by

General Electric

People took one look at this total-
electric world and started buying
apartments. Four months later,
1700 apartments had been sold

in builder Ross W. Cortese’s
Rossmoor Leisure World.

Constructed expressly for the retirement
market, this is the largest community of its kind
in America. It is the first to include housing,
medical, recreational and religious facilities at
one centralized location.

In addition to complete General Electric
kitchens, each of its 6470 Gold Medallion
apartments is wired for comfort with radiant
ceiling heat and room-by-room temperature
controls. Appliances, heating, lighting and wiring
equipment were supplied by General Electric.

Design and application engineers from
General Electric worked closely with builder
Cortese in preparing the electrical system
tailored to Rossmoor’s needs, from the
underground distribution system to special wall
outlets, placed 24 inches above the floor to
minimize stooping.

General Electric’s program for builders of
total-electric Medallion Homes and Apartments
offers you expert engineering assistance, combined
with customized promotional support and top-
quality products. To find out how it can simplify
your construction and scheduling, and increase
your sales or rental rates, send in the coupon.

3820 RQSSMOOR

Construction Market Development Operation
General Electric Co., Appliance Park, AP-6, 230
Louisville 1, Kentucky

I'm interested in General Electric’'s program for Medal-
lion Homes. Please send me more information.

Name

Company.

Address____

Modern kitchens feature General Electric push-button appliances.
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Underground power distribution eliminates unsightly overhead wires. Light for living, both decorative and functional, expands living area.

All-electric clubhouses add beauty and recreational facilities, Each room has flame tric heat with individual temperature controls
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Homebuilder’s guide to Union Honeycomb cores

(The versatile structural core material that cuts pre-fabricated component costs)

WHAT IS IT? Union HONEYCOMB is a cellular
kraft structure which is ideal as an inner core for
prefabricated building components. HONEYCOMB
core panels can be extremely durable, low in cost
and require minimum maintenance.

HOW STRONG? On a weight-for-weight basis
Union HONEYCOMB is undoubtedly the strongest
sandwich core material known. Despite their light
weight the cores have corresponding crushing
strengths of from 33 to 170 pounds per square inch!

INSULATION VALUES

TYPICAL HONEYCOMB PANELS=CELLS NOT FILLED
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PANEL THICKNESS—INCHES

WILL IT INSULATE? The sealed-air cellular
construction of Union HONEYCOMB provides sub-
stantial thermal resistance (see chart). It has a
sound deadening effect on thin faces and offers
resistance to sound transmissions.
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WILL ANY FACING DO? noNEYcOoMB kraft cores
bond well to metal, wood, plastics, hardboard,
gypsum board and many other types of panel
facings. Cores may be impregnated with various
resins to add strength and other properties.

A 7B

IS IT EASY TO INSTALL? Lightweight Union
HONEYCOMB panel sections go up easily—keep
labor costs to a minimum. The exceptional flat-
ness of the sandwich panel structures also facili-
tates erection, finishing and maintenance.

WHERE IS IT USED? Roofs, walls, doors, floors
and partitions are among the many pre-fab com-
ponents using Union HoNEYCOMB. With different
core grades and thicknesses available, a variety
of structural characteristics is possible.

HOW LIGHT IS IT? Union HONEYCOMB cores
weigh only .095 to .187 Ibs. a board feol—depending
on the basic kraft, impregnation and cell size.
Their extreme light weight speeds fabrication,
handling and assembly—cuts shipping costs.

IS IT WEATHER-PROOF? Even 200°F to sub-zero
temperatures will not appreciably affect Union
HONEYCOME core components. After years of
punishing exposure, panels properly constructed
remain stable and fully serviceable.

Union Bag-Camp Paper Corporation, Dept. HH-123
233 Broadway, New York 7, N. Y.

Send me your free, illustrated booklet on the uses and
advantages of Union HONEYCOMBE cores.

I am interested in Union HONEYCOMB cores for:
Doors[] Walls[] Partitions[_] Floors[ ]
Miscellaneous Uses (SPeCify) . .. c.vvrveuunnrissianas
DTRIGL o aaraie 51001000010 40w 0 bian Wa s wredmio o 0o 7okl v ebararm
TP - i wisicviweninie’s nwmiutotal sty remetaiismiansimtarenarh rensnm i
COMPANY . ¢« v o nvinsrainssoesnnnenssss sy e
DI o1 (o) susnonsysrmioisioporm ioieeishiishatalulosstnta (oE EOUMLS I B HIRIALISAZH
R erals sla e et i e T Zone..... Btate. . vr

‘@ UNION-CA

HONEYCOMB CORES
Union Bag-Camp Paper Corporation, 233 Broadway, New York 7, N. Y.
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STOCK MARKET

Thriving realty trusts try to shuck quick-profit image

Real estate investment trusts are like rich
young men about town lately grown concerned
over their reputations.

Trusts are of a different breed than syndi-
cators,™ but the two have been closely associ-
ated in the Wall Street mind since trusts were
legalized by Congress three years ago (NEws,
Oct. '60). The sins of the syndicates (NEws,
Jan. et seq) have also been visited indiscrimi-
nately on the trusts in the public view, and the
trusts are busily countering with a campaign
for a new identity.

Leader from Boston. The quiet moving
force behind the quest for a new image is
President John H. Gardiner of the National
Association of Real Estate Investment Funds,
fledgling trade group of the trusts. Last month,
Gardiner organized a rally of his industry in
New York to present the new look while Wall
Street and the financial press watched.

Measured by turnout, the conference was a
hit.

More than 200 realty and trust men ap-
peared—an attendance which buoyed Gardi-
ner’s hopes for the future. More evidence was
shortly forthcoming: within two weeks three
trusts, including two newly organized, sought
Securities & Exchange Commission registration
of $5.4 million of stock and two others regis-
tered $12.7 million. One of the new issues was
a $10-million offering by an established trust,
B. C. MortoN ReaLTy TrRusT of Boston,
which will use net proceeds for undetermined
acquisitions. SHAKER PROPERTIES of Cleveland
made its first offering of 180,000 shares at $15
a share. It will buy 147 apartments (generat-
ing 50% of its initial income) and a 33-store
shopping center with the $2,466,000 net pro-
ceeds plus other cash.

And the frosting on the cake appeared when
Leaper-DursT Corp. of New York decided
to change its name, shed its corporate form
as a cash-flow investment company and reor-
ganize as a trust. Said President I. Theodore
Leader:

“As a real estate company we're in an indus-
try with about the worst image in the world.”

Advice from an expert. An alert young
Chicago investment specialist is doing much
toward charting the way for the trusts.

“The stress ought to be on long-term
aspects of investment and away from the
bugaboo of cash flow that has monopolized
the thinking of the industry for 20 years,”
Vice President Abel E. Berland of Arthur
Rubloff & Co., Chicago realty concern, told
the NAREIF conference. When he finished,
listeners mobbed him with pencils poised for
every word of private advice.

“Change the framework of policy invest-
ment,” counseled Berland, “There just isn't
enough quality merchandise left if we think
in traditional terms of income. The real
opportunity is in growth. We must educate
the investor to the ten and even 25-year out-
look. There must be a reorientation of think-
ing from the leverage-minded to the equity-
minded approach.”

*Trusts, investment companies, and syndicates
all pool funds to buy realty. Their legal forms
differ. Syndicates are usually limited partnerships.
Investment companies are amalgams of syndi-
cates, and trusts are unincorporated business
associations.
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NAREIF'S GARDINER
Force behind the trusts

How to get rich. Berland cited several
routes to riches in realty as virtually foolproof
for the investor who could afford to wait.
Among them:

® Buy underdeveloped loft areas near city
centers and let them increase in value as
downtown grows.

® Buy—if you can—and hold packets on
such glamour boulevards as Chicago’s Michi-
gan or Los Angeles’ Wilshire; they make
excellent sites for prestige apartments.

® Buy well located suburban apartments.
Why? “Zoning will keep out competition for
you."

Outline of a policy. Berland's long-range
approach could provide some answers for
the trusts. Born out of the Real Estate In-
vestment Trust Act of 1960,* they are still
searching both for investors and investments.
Gardiner, vice president of the Real Estate
Investment Trust of America, Boston, lists
106 members for NAREIF, of which 21 are
major trusts, He estimates the industry’s
gross assets at $500 million. Some other ex-
perts say the average trust’s equity is still only
$5 million and that trusts have yet to become
a significant factor in equity investment or to
spur mass investment in their own turn.
Trusts escape income taxes if they act as
conduits by paying 90% of all income to
investors. They must remain passive investors
themselves and so cannot manage property.
They are subject not only to strictures of
the sec and Internal Revenue Service but to
numerous—and severe—state statutes.’

Cry wolf. Trusts have found it fashionable
to complain about all this supervision. Special
Assistant Attorney General David Clurman,
who runs New York State’s bureau for syndi-
cations and cooperatives, calls such talk
nonsense. “The promoters thought state rules
were going to put them in a strait jacket,”
he said. “The rules have helped the trusts
survive, They have kept them from crushing

*The trust idea was started by King William I
of Belgium in 1822 with his Societe Générale de
Belgique. It spread to Scotland in 1880 and to
the U.S. (as a family affair) in the Boston Per-
sonal Property Trust of 1893. The Boston fund
has paid a dividend every year since.

YMontana and the Dakotas still bar trusts.
Twenty states prohibit trusts from borrowing
against properties for more than two thirds of
appraisal, and many require them to tell investors
the source of payout funds.

themselves to death the way some other real
estate organizations did.”

How they operate. About 40 trusts have
raised $200 million through securities since
1960, but much of this has gone into banks
or government issues. A House & HoMmE study
of some top trusts nevertheless shows a sub-
stantial movement of money into mortgages
and apartments, and many trusts make a point
of their residential investments in annual
reports or stock prospectus, Examples:

AMERICAN REeaLTY TrusT of Arlington,
Va., headed by President Thomas J. Broyhill
of the homebuiding Broyhill family, lists
$12.7 million assets as of Sept. 30. It owns
six apartment projects with 685 wunits in
Fairfax County, Va. and Baltimore, Laurel
and Suitland, Md., plus a shopping center
and office building. Its net income from rental
properties was $483,666, and it paid $375,-
732 in dividends in fiscal '63. American has
just filed to offer another 132,300 shares at
an estimated maximum of $11. Of total pro-
ceeds of $1,445,000, the trust will use $800,-
000 to buy a hotel and industrial plant.

CONTINENTAL MORTGAGE INVESTORS of
Boston held $54.9 million assets Sept. 30.
cMmi has put 91% of its assets into FHA and
vA mortgages. It has $18.6 million in FHA-VA
permanents, $6.2 million in FHA-vA loans
warehoused for later resale, and $25 million
in construction loans.

In its first year of operation ending last
March 31, cM1 had interest and mortgage
commitment income of $2 million. After ex-
penses it had net income of $1.3 million to
distribute.

FirsT MorTGAGE INVESTORS of Boston had
assets of $49 million Sept. 30, with $22 mil-
lion in FHA-vA permanent mortgages, $15
million in construction loans and $7 million
in development loans—a total of 89% of
assets, For its first full year ended Jan. 31,
FMI1 had net income of $665,137.

FirsT NaTioNaL REAL ESTATE TRUST of
New York City listed assets of $14.7 million
in its first annual report Dec. 31, 1962. The
trust carries residential property investment
before depreciation at $2.5 million.

LiserTy ReaL EstaTe Trust, a Florida
business trust with headquarters in Oklahoma
City, had assets of $16.8 million Sept. 30. In
nine months of this year it has upped its
apartment investment from 4% of assets to
17% ($2.8 million). It held $391,000 in con-
ventional mortgages for investment. For the
first year of operation ended Dec. 31, 1962,
th trust reported net of $285,000 on assets of
$12 million.

U. S. ReaLty InvesTMENTS of Cleveland
listed $35 million in assets at end of its fiscal
year May 31. The trust had rental income of
$3.2 million with 19% from apartments in
Cleveland and Columbus, Ohio; Erie, Pa., and
Oklahoma City. After paying $1.9 million
expenses and deducting $1.3 million depre-
ciation, it showed a $6,853 net loss.

New trusts seeking to register stock in
October :

® B. F. Saul Real Estate Investment Trust,
Washington: 30,000 shares at $100 a share.

® First Western Real Estate Trust, Boulder,
Colo: 200,000 shares at $5 a share.
—EDWIN W, RocHoN
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Survivors of the shell-home shakeout start a rally

Shell-house makers proliferated following the
sudden success of Jim Walter in 1959 (NEws,
Oct. '59), then wilted under murderous com-
petition (H&H, Mar.). Now, the survivors are
showing new life with heftier earnings re-
ports and new management moving in.

Jim Warter Corp. of Tampa is still king.
It boosted shell-home sales 20% to $36.1
million and total income to $44 million in
the year ended Aug. 31. Profit soared 59%
—from $1.8 million to $2.9 million ($1.49 a
share). And the company added another
$979,000 profit from its 61% interest in Celo-
tex Corp., Chicago-based materials producer
bought a year ago.

President Jim Walter told stockholders the
company has weathered the “trying 1960-62
period. The inexperienced and under-financed
firms have departed the scene, and once
again a small number of the more respon-
sible firms are supplying a great market.”

Walter’s sizeup is buttressed in part by a
report from the second largest shell maker.
MoperN Howmes ConsTrRUCTION of Valdosta,
Ga. reports sales up 11% to $25.1 million in
the year ended Sept. 30. But profit sagged
15.5% to $1,460,000 (88¢ a share).

New management has taken over MORRIS
Howmes of Knoxville, which showed a $354.-
000 loss on sales of $4.1 million for the year
ending Sept. 30, 1962. New President James
M. Fail, representing a group which bought
a controlling 140,001 shares at “slightly over
$1 a share,” says Morris has written off ex-
pected losses from repossessions (now stand-
ing at 175 homes) and will show a second
Successive loss in its forthcoming report.

But Fail says mortgage servicing problems
have been eliminated and Morris has nego-
tiated new credit lines to let it begin con-
struction and home-improvement lending. He
is also asking holders of $3 million in 8%
debentures to voluntarily cut interest to 2%
for three years. He hopes to use the cash
thus freed to reopen the company's construc-
tion division, closed since Jume, and build
on scattered lots with Fra Sec. 203i financing.

With stock prices near record highs, more
companies are arranging financing.

GuLF AMERICAN Lanp Corp. of Miami,
involved in a court battle for control of Fene-
stra Inc., Detroit materials producer (NEws,
Sept.), has been able to shift from short-term,
high-interest borrowing (22 to 3 years at
8% to 12% ) to longer terms at lower rates.
It is borrowing $9 million, including $7.5
million from Bankers Life & Casualty Co.
of Chicago at 6%2% for ten years.

Macco REALTY is seeking SEC registration
of $4 million of convertible subordinated
debentures ot repay bank loans and loans
from its principal owner, Macco Corp.

CoLweLL Co., Los Angeles mortgage
banking concern, privately placed $2.5 mil-
lion of 15-year notes.

Houst & HoMme's average of housing stocks
slumped 10.5% as shares of s« holding com-
panies suffered a sharp price break following
talk of new federal regulation (NEws, Nov.).
The s&L list slumped 12%, with Lytton Fi-
nancial dipping 7% points. Only Empire Fi-
nancial bucked the tide. In the same month,
the Dow-Jones Industrial average gained
0.07% to 744.03, and the National Quotation
Bureau average to over-the-counter stocks
went up 1.4% to 142,27,
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Far West Fin, 2434 20% 213 9% 21%s  Stea) Crest Hommnw 4l e d 5¢ 156
Fin Fede 5214 48V 5“.‘;,t H"’“ Homes... 4% 512 5% 6Ya 6% 7%
First Charter Fin.c... 4414 41 34, o INES om0 SR RS
First Fin, West ... 14 1434 12%e 12% 101, 11 LAND DEVEL
First Lincoln Fin. ... 18% 19% 17% 18% 1515 1634 . o OP:nENT
First Surety ........ 20% 21% 18% 19% 1l6ve 17% o= tate Props.b ._.. 314 33, 33
First Western Fin, ... 46vs 48% 22V2 244 1884 197/h A”’""“" Land R 1¥a 1% 1%a 114 1% 1%
Glbraltar Fine ... 2678 24%, mer. Rity. & Pet.b.. 3% 3 2%
Great Western Fi 18va 17V Arvida - 5V 5% 4% 5V 4% 5y
Hawthorne Fin, 10% 10% 11 oy 1g  Atlantic Imp. T 15% 1614 16% 17Y% 17Ve 18
Lytton Fin. _ a1 39Va 41% 31v 33y CKP. Devbn ___ - 3 12% 1234
Midwestern Fin® __.. & 52 5 Canaveral Intl. . 16 5 5
San Diego IMPi0 weoee 1334 12% 112 Cons, Dev. _..___ - 1% 1% 1V 2% 1k 2%
Trans-Cst. Inv. - ... 175 18% 15% 17 14va 15% Coral Ridge Prop. ... 7% 81a 1% 1% 1% /i
Trans World Finsc..__ 18%a 16va 15% Cousins Props. ... 8% 9% 9% 9% 10% 11%
b By Eee St Qe T 7 Ve 6la 7 Christiana 0. Corp. 6V 5% 5%
United Fin. of Calif.c. 29 25Y 24 Fla. Palm-Aire _____. 1% 214 2 2% 335 4
Wesco FinS —emeeoeee 49 42% 397 Forest City Entb ____ 53 53% 5%d 5
Garden Land ________ 4% SVa 6% 7Y 5% 5%
Gen. Devald _ . ____ 534 5 5%
MORTGAGE BANKING Gulf Americanb . 41/ 4/ 5
Advance |t 9Va 9% 8% 9 8 B%  Holly Corp.b ___ ] 1 9
«Associated Mtg. Cos... 8 8Ya 8 8% 8Ya B¥% Horizon L?nd - 4% 47 5 5% 4 a3z
Charter _ e 2¥s 2% e 1V 2% 2% Laguna Niguel ...... 11 11% 12V 13 145 15%
Colwell . .18 19 18% 19 18Va 19 Lake Arrowhead 5% 6 6Va 6% 7va 7%
FRMA . - B9% 99% 84 87 87% 90%  Macco Rity. ___ 79 72 12v2 1278
MGIC __ . 34% 34% 31% 31%s 26% 27%  Major Rity. .__ 354 e Ya 5¢ 15¢
Palomar _______ - 6Ya 6% 5% 5% 5 5%  So. Rlity. & Util.b. 2%gd 2% 279 215
Stockton, Whatley..—- 10%2 11  10% 11 10 10%  Sunset Int. Petb® __.. 64 6 6%
Wallace Invests, .... 6% 7% 6% 7% 5% 6Y2 United Imp. & Invb_. 234 3 3

REALTY INVESTMENT
*Brookridge Dev. Va Ve 03 ¢ Ve 3ie
Disc Inc. 3y 49 3% 4Ya 3Vs 37
Gt. Amer. Rity. -~ Wi va /s 9
Herman & Appley. 3% 4% 4Va 4Va 4%y 4%
Income Props. - 3 3% 3 3% 3 31,
=Kaymarq Cons. - e Ya 4 m

Kratter 9% 8l

10
132 1312 14

a—stock newly added to table. b—closing price (ASE), e—
closing price (NYSE). d—not traded on date quoted. =—no
bids. —no offer. ¥—closing price (MSE). "—2.1 stock split
on Sept. 23, J—no guoted market. ¥—closing price (PCSE).
m—no value, "—stockholders approved name change, Nov. 7
to The Deltona Corp.

Sources: New York Hanseatic Corp., Gairdner & Co., Ameri-
can Stock Exchange, New York Stock Exchange, Midwest Stock
Exchange.

basis. *—7% subordinated convertible debentures due 1974.

Mensh Inv. & Dev. 12 13 12% Listings include only companies which derive a major part of
Presidential Rity.b 8Ys 9wd o9 B%a their income from housing activity and whose stocks are either
Rity. Equitiesb ___.. 6ved 6% 6349 6% 6Ya listed or actively traded.
SEC SUMMARY Y—principle amount thereof for each 100 shares held., *—
convertible subordinated debentures due 1978, f—to be
New issues registered Proceeds  Offering SUPPlied by amendment.
to price of
Date Company company securities 1584eS withdrawn et P:gg:s;d
Oct. 29 B. C. Morton Realty Trust.__$9,125,000* $10  Date Company sl ol
Nov. 1 Shaker Properties - eeeeeem- 2,466,000 15
x ! ; i i Oct, 22 Lefcourt Realty Corp. —-..--$2,000,000% b
Ry 7
after underwriting discounts and commissions. 8—six year 6% subordinated due Jan, 1966. Also 300,000
warrants to purqhase 400,000 common shares at $2.50 per
New issues filed for registration Proposed| Share. b—no price.
offering
Date Amount price of
filed Company sought  securities PROFIT AND LOSSES
L7
Oct. 29 American Realty Trust.......$1,455300% $§11 e - &
Oct. 25 First Western REIT__ 100,000 5 Fisal 1963 change change
5 a year  revenues from 1963 from
Sept.27 1. Gordon Realty. --- 2,113,748° 700 Caman d (000) 62 { 62
Oct, 24 Lytton Financial Corp. _ 1,355,250  34.75 RALY Ll ne
Oct. 300 Maceco Realty Company. - 4,000,000 f Amer, Rity Pet....Apr30 $11,184 22.5 $2,615 1.3
Oct, 25 B. F. Saul REIT__—__....... 3,000,000 100 Louls Lesser .. WJune 30 12,556 40.6 547 40.3
A Major Realty _......May31 (l48)% —  (Be9) —
a—gffered for subscription by holders of outstanding shares at
rate of one new share for each four shares held of record on Sunset Intl Pet Aug. 31 43,991 187 2,898 60
Nov. 27, 1963, V—offering price to be made on best efforts a—gross loss from operations. P—net loss after taking

Federal Income tax credit of $122,381.

HOUSE & HOME




“WE'RE SELLING A NEIGHBORHOOD
AS WELL AS A HOME.
THAT'S WHY WE WANT
CONCRETE STREETS!”

Say JOE, BOB and BILL HESS,
Hess