


..modern buildings
use Anaconda

Through-Wall Flashing

The new U. §. Post Office
at West New York, N. 1.,
designed by Pawnl Peter
Cayot, Anaconda
Through-Wall Flashing
installed by C. F. Dief
i fenbach, Guttenburg,
I N. J., through general
contractor Auf Der
Heide-Aragona, Inc., of
West New York.

It's moderately prz'red ... easy to install . ..
Provides lasting q/_‘ﬁa'ency

Masonry walls, being porous, have a tendency to accu-
mulate water until the saturation point is reached...then
seepage begins...and unless adequate drainage is provided,
outside walls will be streaked and inside finishes damaged.

Anaconda Through-Wall Flashing provides the easiest,
least expensive and most positive method of drainage
control. So designed as to drain itself dry on a level bed,
this flashing prevents lateral movement in any direction.

Made of 16-ounce Anaconda Copper,
it is available in 5’ and 8’ lengths ina

Visit the Copper & e
Corner Flashing Assembly— One-piece corner flashings are

= : Brass Industry Exbibit &
range of standard and special widths, in the Metals Build- installed after straight flashings are in place. Lapping
and with various selvages. Publication  ing, NewYork W:'"M' s = the Jtnzig/:i}ﬂaj/;iug_r by rwo corvugations, the corner piece
C-28 describes Anaconda Through- Par=ivia \ 5 Jits snug and secure, Note the bent down weatherlip which
Wall Flashing in detail. 3989 e Ny W, S makes the completed assembly watertight.

ANA&&:\)NDA

agumer

Ly L

THE AMERICAN BRASS COMPANY, General Offices: WATERBURY, CONNECT

In Canada: Anaconda Amervican Brass Ltd., New Toronto, Ontario  +  Subsidiary of Anaconda Copper Mining Co
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lo this by new
KRESS STORE

New sumLpina of 8, II. Kress & Company, El
Paso, Texas. Architect, Edward F. Sibbert, New
York; General Coniractor, Robert E. Mc¢Kee;
Air Conditioning Contractor,

conditioned in new El Paso building

USTOMERS flock to the air

conditioned store! That's why
it pays firms like S. H. Kress &
Company to invest in this modern
service. It pays them, too, to pro-
tect this investment and insure
dependable, low-cost operation for
years with efficient insulation of
Armstrong’s Corkboard!

Here's where cork works to im-
prove air conditioning operation:
On cold air duets, walls, and roofs,
Armstrong's Corkboard prevents
condensation. On cold lines, Arm-
strong’s Cork Covering guards
against waste of costly refrigeration.
Installed under machinery, Arm-
strong’s Vibracork quiets the noise
and lessens the transmission of

180,000 cubic feet of store space

shocks that cause annoyance
and damage. It lasts indefinitely.
Include cork in your next air con-
ditioning installation. Its unique
cell structure assures three-way
efficiency : These thousands of tiny,
still-air cells bar heat, resist mois-
ture, and supply a resilient cushion
to absorb vibration’s shocks. The
same qualities that have helped
Armstrong’'s Cork Insulation give
vears of dependable service in cold
storage work, offer unequaled ad-
vantages in air conditioning.

Buensod-Stacey.

Faxs AND pucts in the new Kress Store are insu-

lated with Armstrong’s Corkboard—itwo inches on fan

housing, one inck on ducts. Armstrong’s Cork Cover-
ing in ice waler thickness guards cold lines,

~ -~ ~

Call on Armstrong’s Contract
Service for help in planning and in-
stalling insulation. And write today
for a free copy of "Armstrong’s
Corkboard Insulation for Walls and
Roofs.” Armstrong Cork Company,
Building Materials Divi-
sion, 922 Concord Street,

Lancaster, Pennsylvania.

Armstrong’s CORK INSULATION

CORKBOARD .

CORK COVERING .

VIBRACORK
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THE Pittco Store Front Metal line is notable for its beauty . . .
for the sharp contours, the pleasant lines, the harmonious
relationship of design which exists between all bars, mouldings
and sash. But it is also distinguished by its sturdy practical
construction. Every Pitico Metal member has been so styled as
to contribute definitely to easier installation, greater adapta-
bility and longer life. |

At the New York World's Fair, see the full-size Pitico Store
Fronts of the “Street of Tomorrow” in the Forward March of
America Building, and the miniature Pitico Fronts in the Glass
Center Building. Or, at the Golden Gate International Exposi-

_tion, see these miniatures in the Homes and Gardens Building,

iin s

Section of Pittco Store Front Metal Sash No. 16,

showing its practical construction. Note (1) the .
“cushion grip" on glass; (2) adjustability to various
glass thicknesses; and (3) that all operations take
place from the outside of the show window, sim-
plifying installation.

PITTCO

PITTSBURGH PLATE GLASS COMPANY
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*IN THE

LIBRARY OF

2 : o

Formica Realwood table tops in the reading room. The entire
desk and paneling with inlays at the rear are also Formica,

Formica Realwood table tops and Formica gray- a
green book shelves in a small reading room.

Formicatabletops,shelving
and large wall panels in gray-
green morocco with metal trim.

THE FORMICA

4620 SPRING GROVE AVENUE

PENCIL POINTS
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CONGRESS ANNEX-

FORMICA was used for a great
many purposes in the Annex to the
Library of Congress recently de-
signed by Pierson & Wilson for the
Architect of the Capitol.

Chosen for its excellent appearance,
its modernity, and its unusual dura-
bility and stability of color, it was
employed for such diverse purposes
as table and desk tops, book shelves,
wainscot in corridors, telephone
booths, doors, baseboard, chair rails,

and fronts of card index cases.

Much of the material is in a subdued
gray-green with a morocco surface—
some of it has decorative inlays;
some of it is realwood. Literature

giving construction details is avail-
able. Ask for it.

ORMICA

. v e e -

Above:
Formica gray-green
morocco fronts of
ecard index cases.

Right:
Formica toilet stall
doors,

Below:

Formica corridor
paneled in gray-
green morocco with
metal trim,

- -

INSULATION COMPANY

CINCINNATI, OHIO
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weave THE EXTRA STRENGTH
anD ENDURANCE oF sreet...

into Concrete Floors

N many of America’s foremost buildings, millions of

square feet of U-S:§ Wire Fabric have made floors,
l'ﬁtlf!-: ;lll(l concrete w il“ﬁ Sllfl'r. |0ng(‘r lﬂsti“_{{ :ln(l more
fireproof. Wire Fabric provides a backbone of steel that
weaves strength into the concrete slab in every direction.

This factory-made product is convenient to handle.
It goes down easily, lies flat and costs less to install,
by e Where Wire Fabric is used construction time is cut, costs |

. are reduced and a more permanent structure at worth- §
while savings is the result.

U-S-S Wire Fabric is available in Electric Welded
Mesh or in Triangle Mesh. It can be furnished in either
rolls or flat sheets to suit your particular requirements.

AMERICAN STEEL & WIRE COMPANY

Cleveland, Chicago and New York

Columbia Steel Company, San Francisco, Pacific Coast Distributors + United States Steel Products Company, New York, Exporr Distributors

PENCIL POINTS
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Why Nu-Wood Leads the
Style Parade

'COLOR. The subtle, soft colors of Nu-
Wood—available in seven shades—have
never been dupllcal-d in olher inhﬂor
finish materials.

TEXII{RE Nu-}:{oof hg:: unlqna hnh;;
ic uftst uty—and whi
;’m nuv': beenonsu:g.;lu"y imitated.

ADAPTABILITY Bcequso of its charm-
ing a rance, is adapted to
the widest possiblo m»ﬁi ol inmim deco-
ration uses. It is oqru at home in resi-
dence, church, school, restaurant or theatre.

KOLOR-TRIM MOLDINGS Kolor-
Trim Moldings are wood moldings
decorated in a range of jewel-li u colors
harmonizing with the shades of
Kolor-Trim Moldings make ptmib ea
complelu interior decorating job without
“extras.”

STA-LITE. Mu-Wood Sta-Lite has be
than 70% light reflection—and actual Iy
grows lighter with exposure! Available in
tile, plank and board,

tiesin wlil! 4 _‘Mgz_ﬂ Q¥

Nu-Wood ‘Siqﬁl.lh_‘

That's the “Extra” Arvchitects Get

Style—as exclusive and distinctive
as in a new model from Paris—
that is what makes Nu-Wood ap-
peal to architects and clients alike!
For every Nu-Wood interior is
different—different from every
other Nu-Wood interior—and
different from every other interior
finish.

Each Nu-Wood “model” is ex-
clusive—designed to fit the wishes
of the architect and the needs of
the home, church, theatre, restau-
rant or other building in which it
is applied. And many architects
today agree that the only material
which can duplicate Nu-Wood is
Nu-Wood.

/ When NU-WOOD Is Specified

Nu-Wood, with its unique texture,
its variety of soft, harmonious
colors, is always in the best of
taste. And today, new Nu-Wood
developments such as Sta-Lite—
Nu-Wood Wainscot—and Kolor-
Trim Moldings—give Nu-Wood
an even greater “‘edge’ in provid-
ing interesting interiors for the
widest variety of requirements at
low cost.

As an architect, you’ll want
to have full information about
Nu-Wood —about its insulating
and acoustical value—and about
the scope it gives you in planning
modern and traditional interiors
for every type of building. Write
today for the complete facts.

Balsam-Wool and Nu-Wood are used in House No. 1 of
the Town of Tomorrow at the New Y ork World's Fair,
and Nu-Wood is used in the W estern Pine Association
Exbhibits at both New York and San Francisco Fairs,

S WOOD CONVERSION COMPANY
'(Q)E Room 117-6, First National Bank Bldg., St. Paul, Minnesota
e NU-WOOD AND BALSAM-WOOL INSULATIONS
PENCIL POINTS
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American CHAIRS
for both World’s Fairs

Millions of people will be made welcome and more
comfortable by American Seating at these 22 showplaces

New York World's Fair, 1939

NEW YORK WORLD'S FAIR

IXHIBIT BLDG. AND WATER
TRE
Architects : Sloan and Behrens

N. Y. STATE
AMPHITHE

THEATRE AND CONCERT HALL
Architects: Reinhard and Hofmeister

BRITISH PAVILION
Architects : Stanley, Hall, Easton & Robertson

NATIONAL BISCUIT CO, EXHIBIT
Architect: Louis Wirsching, [r.
ARGENTINE PAVILION
Architect: Armando D' Ans
Associate : Aymar Embury I

© NYWF

U. 8. 8. R, PAVILION
Architects: Brosi Mayofan and Karo S. Alabian
Associates: Pomerance and Breines

CHRYSLER EXHIBIT
Designer: Raymond Loewy

GOLDEN GATE INTERNATIONAL
EXPOSITION—SAN FRANCISCO

ARGENTINE PAVILION
Architects : W. WilsonWurster@ArmandoD’ Ans

FRENCH PAVILION
Avrchitects : Geo.Besse and Claude Mever Levy
Associates: Spencer Blanchard and Maher

American Seating Compary

GRAND RAPIDS, MICHIGAN

Pioneers and p;ucmakc-n in theatre, auditorium, school, church,
stadium and transportation seating

Golden Gate International Exposition, San Francisco

HAWAIIAN BUILDING
Architect: Lewis P. Hobart
HILLS BROS. THEATRE
Avrchitect: Harry A. Thomsen, Jr-
CAVALCADE
Architect: W. P. Day
TAHOE EXHIBIT
Architectural Commission
FEDERAL THEATRE
Architect: Timothy L. Pflueger
DENVER AND RIO GRANDE EXHIBIT
Avrchitectural Commission
TREASURE MOUNTAIN THEATRE
Architect: Mark Daniels
PETROLEUM BUILDING
Architectural Commission
WORLD IN MOTION
(Julian Harvey Demonstration Theatre)
Architect: F. W. Quandi
SCOTCH VILLAGE
Architectural Commission
DUTCH MILL
Architectural Commission
STATE BUILDING
Architectural Commission
CHRISTIAN BUSINESS MEN'S AUDITORIUM

PENCIL POINTS
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Po 74
FIRE SAFETY

When Floors and Roofs Are Built
This Modern Low-Cost Way

HE basic unit of the Wheeling Long-Span Steel Floor

and Roof System is a pre-fabricated joist of genuine
COP-R-LOY, 12 or 14 gauge 5", 6" or 8/ deep and of
any length up to 22’. These joists are quickly welded
into a rigid deck, the smooth surface of which can be
used immediately for the supplies of electricians,
plumbers and other tradesmen. No delays waiting for
concrete to set! No mess to clean up!

Combining great strength with light weight, the
Wheeling Long-Span System permits lighter, lower-
cost steel framing in the building. In multiple story
structures this economy is especially important. Write
for literature and complete specifications.

WHEELING CORRUGATING COMPANY

WHEELING, WEST VIRGINIA

\ OFFICES AND WAREHOUSES
IN PRINCIPAL CITIES
t%\*\Mww ANNIVERSARY YEAR

To give the roof of thisnew ware-
bouse inSt. Louisfireproof construc-
tion the Austin Company, contrac-
tor-builders, use Wheelng Long-
Span Steel Floor and Roof System.

For ANY TYPE | OR BUILT-UP
OF FLOORING| ROOFING

2 LONG-SPAN

STEEL FLOOR AND ROOF SYSTEM

PENCIL POINTS
JUNE, 19039




Of striking beauty . . . “new” as the latest edition . .

18

this firesafe concrete home of the LaCrosse, Wisc., Tribune
& Leader Press. Kruse and Parish of Davenport, lowa, archi-
tects. Boyum, Schubert and Sorensen of LaCrosse, associate

architects. Theodore J. Molsahn & Sons, contractors.

IT isn’t a matter of deciding between beauty

and economy when you build with
Architectural Concrete. You get both—plus
a high degree of firesafety and storm-proof
permanence.

Concrete buildings are consistently low in
first cost—as shown by awards of scores of
new stores, offices, theaters, industrial plants,
schools and other buildings. And low main-
tenance is also assured when the walls, frame,
floors and detail are cast as one rugged

reinforced concrete unit.

12

BEAUTY......
FIRESAFETY...
ECONOMY...

Get all three —
build with

CONCRETE

g

Concrete can be adapted to any architectural
style—can be molded into any decorative
shape or wall pattern desired. Write for book-
let, "The NEW Beauty in Walls of Architectural
Concrete” (furnished free in U. S. or Canada),

or ask for one of our engineers to call.

PORTLAND CEMENT ASSOCIATION
Dept. A6-25, 33 W. Grand Ave., Chicago, IIl.

A national organization to improve and extend the uses of con-
crete through scientific research and engineering field work.

Arnchilectural Concrele

ARCHITECTURAL AND STRUCTURAL

FUNCTIONS COMBINED
FIRESAFE,

IN ONE
ENDURING MATERIAL

PENCIL
Ji N By
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In the cafeteria of the
Alvin School, Tem-
lok De Luxe helps
et unwanted noise,
ub-contractor was
§. H. Tummins, Hous-
‘ton; wholesaler, Mon-
crief-Lenoir Mfg. Co.,
‘Houston; dealer,
R -Laird Li

um-
Co. of Alvin.

13

Schools need the three-fold advantages

that 7 EMZOX DE Y47/.¢ E offers

This factory-colored
interior finish insulates,

decorates, and quiets noise

HEN you plan public rooms of

any kind—especially schools
and theatres—consider Temlok De
Luxe. This modern insulating interior
finish, made by the makers of Arm-
strong’s Linoleum, offers a combina-
tion of three important advantages in
one money-saving material.

In the first place, Temlok De Luxe
is an efficient insulating material,
which helps to reduce fuel bills and
promote comfort. This smooth-sur-
faced board is factory-finished in six
harmonious colors (ash, coral, eream,
green, walnut, and white) which lend
themselves to almost any type of in-
terior treatment. Its noise-quieting
factor is important in publie or busi-
1ess rooms.

Armstrong’s Temlok De Luxe is
made in small and large panels, planks,
and boards. Used in combinations,
these shapes permit a wide variety of
design and pattern. With the factory-
applied colors available, they make
Temlok De Luxe a highly interesting
material with which to work, both in
new construction and remodeling.

See data describing Temlok De
Luxe and showing some of its uses in
Sweets. Write for samples and further
information to Armstrong Cork Com-
pany, Building Materials Divi- =
sion, 911 Concord Street,
Lancaster, Pennsylvania.

Armstrong’s

TEMLOK INSULATION

De Luxe Interior Finishes
TEMSEAL SHEATHING
LATH . ARMSTRONG'S MONOWALL

PENCIL POINTS
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HERE, THERE,
THIS s THRAT

Boston Nofes

*Twas May in 1937 and again last
year, when these notes carried word
of an essentially moribund profession.
One fine day, draftsmen will be
minded to say, “It steenks,” and form
an arson squad.

Housing is the best bet of the sea-
son. Reports from these offices indi-
cate that skilled men are being fairly
dealt with by their bosses, that mini-
mums are not always maximums.

While the item of “raises” is before
the house, let it be known that there
are three set-ups in Boston offices
bearing on this delicate point. A little
on the unique side is one respected
concern which has the theory that if
an individual’s wages can not properly

MODELS MODELS MODELS

Models of wood, of cardboard, of plaster;

Models of gigantic projects and tiny ones;

Models of World’s Fairs in New York and Frisco;
Models of Housing Groups, Landscapes, and Houses;
Models of exterior views and interiors,

Made by professional craftsmen and amateurs;

WHAT! No photographers’ models?—NO!
But surely, some artists’ models?—NO!
Not even lingerie models?—NO!

But page after page of nothing but models;

Scale models only—of interest to Architects;
Completely described, with notes on their making;
All in the special June Issue of PENciL PoiNTs.

Be sure to get yours, so you'll have it for reference!

be raised each year, commensurate
with his increasing ability, then he is
not the man they want. There is the
minority case of an architect who
culls a small, efficient group and vol-

(Continued on page 16)

MODELS MODELS MODELS

Beautify bathrooms with MIAMI
Cabinets, Mirrors and Accesso-
Large cabinets for husband
and wile; smaller cabinets for
children;
sponge, brush, bath salts and

ries.

recessed shelves for

other supplies; towel supply cabi-
net—all designed to make etfi-
cient use of wall space. New

ideas, modern styling. Over 140

models—from low cost housing

types to Deluxe Ensembles.

! See the Miami Catalog in Sweet's.
Ml  No. 98, Section 27, or write
g 'l Dept. D for a copy.

o 1
T TR
\id

e

MIAMI CABINET DIVISION
The Philip Carey Company
MIDDLETOWN, OHIO

=
Vot

a
; B
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Foyer. ..

Cost nas Four Dimensions

,‘
780

Riverhead
High School

s Let’s look at Tile-Tex and see how it
answers the cost problem. The original in-
vestment is exceptionally low—lower than
practically all other kinds of resilient floor
coverings of equivalent thickness and color,
The wide use of Tile-Tex in schoolhouses
gives ample proof of its ability to fit lean
budgets.

¢ And, there is the all-important question
of how much Tile-Tex costs to maintain,
keep clean and presentable-looking. Since
it is cut accurately and can be laid with
tight, close fitting joints, and since it has
an exceptionally smooth, closely-textured
surface, Tile-Tex costs little to keep clean
and bright.

e What about the cost of repairs? Tile-Tex
is installed by skilled approved contractors
who know their business, with time-tested
adhesives that refuse to give up after a few
years of traffic. The result is a minimum

L* A 8
]ITIL‘F]

Our constant objective is to fur-
nish the architect with an honest,
steadily improved product that
will enable him to design archi-
tecturally correct floors which can
be installed and maintained prop-

erly at minimum cost.

of replacements due to normal usage and
wear.

e Last, but not least, is anything sacrificed
by using Tile-Tex in preference to more ex-
pensive materials? Is an architect’s client
satisfied with a finished Tile-Tex floor?
Does Tile-Tex reflect favorably on the ar-
chitect’s reputation for selecting proper
materials correctly applied? We think the
answers to these questions lie in the sus-
tained “‘repeat’ use of Tile-Tex by archi-
tects who have had experience with it.

* * *

Tile-Tex quality is standard and uniform,
no matter what colors may be used. Tile-
Tex cost is flexible, depending on colors and
designs,. We are always ready to help you
by demonstrating how Tile-Tex can over-
come floor budget limitations on any of
your projects,

The TILE-TEX Company

101}PARK AVENUE, NEW YORK CITY CHICAGO HEIGHTS, ILLINOIS

PENCIL POINTS
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ON MY DESK,

We agree, Mr. Architect! Keep that WADB close
at hand. It's an indispensable reference to all who
want to save time on electrical details and speci-
fications. To those unacquainted with WADB'S
many easy-to-use features, may we suggest a look
at the office copy or Sweet's?

P-L-E-A-S-E!
NEVER FILE THE WADB!*

*Westinghouse Architects' Data Book.

J-94062 Catalog P-5 is now ready

KOH-I-NOOR

Drawing Pencils

With the new
Gold Seal

Made in our new
American Factory

KOH-I-NOOR PENCIL CO., Inc.
373 Fourth Avenue. New York

Now

10’

*

for distribution

(Continued from page 14)
untarily raises their wages to induce
a high spirit of co-operation, which
is synonymous with hard work. These
men almost always speak well of their
employers, proving that the system is
effective. In the average situation you
get a raise by finding out when a
large payment has just given the boss
a spiritual uplift, and then approach
him with an earnest plea or a charge
of dynamite, depending on circum-
stances. A few offices remain whose
magical atmosphere so hypnotizes their
contented, Grade A employes that the
latter have to do houses on the side to
make both ends meet.

The following “morale builders”
have been lifted from typical conver-
sations and are offered gratis:

1. Maintain a businesslike attitude
in all matters pertaining to filthy
lucre. Don’t dodge the issue of over-
time pay or “supper money,” hoping
that no one will have the nerve to ask
for them. Remember the draftsman is
doing you a favor, too; he wouldn’t
work for .some architects. He never
expects to become affluent, but he still
wants what he earns.

2. Observe the routine conventions
punctiliously, wot punkly. That in-
cludes such matters as “summer time”
with Saturday’s usual four hours made
up during the week. Don’t forget that

most of the leading Boston offices only
work on a 35-hour week the year
round. Announce State holidays some
time in advance, without waiting
hopefully to see if there will arise an
anti-State-holiday movement in the
best circles. If there are vacation
eligibles in your employ tell them so
by late spring, as if you were really
happy about it. If you aren’t an actor,
hire one; but don’t duck. It makes all
the difference between being called a
“cheap skate,” or a “great guy.”

For these favors you should expect
and receive honest services for seven
hours per diem, and your wife a bou-
quet of violets at whatever season they
are most expensive!

May is also the month of poles and
elections, of prizes and straw hats. On
the 2nd came an important meeting
of the Boston Society of Architects,
President Whitmore in command.
Regular business was deferred and
everyone concentrated on the distri-
bution of honors.

Tech’s Chandler Prizes went to (1)
C. A. Lawrence, Jr., (2) Richard M.
Samuels, (3) B. Leonard Krause. and
(4) I. M. Pei. There were no Cham-
berlain awards this year.

The B.S.A. Weekend Prize was won
by Arthur Malsin of Harvard, and
the regular B.S.A. Prize by John G.
Kelly of M.IT,

16

For the first time in forty years
Clarence M. Blackall was unable to
make the Rotch Prize award, and the
company present voted an expression
of its cordial regard, and sincere regret
that he could not be there. William E.
Hartmann won the 54th Rotch Prize,
a problem in airport dependencies,
which Critic Edward D. Stone called
the best Rotch he had seen since Nero
was a pup. Harvard’s Saunders came
second, Tech’s Blessing was third.

The Harleston Parker Medal for
meritorious architecture was awarded
to Cram and Ferguson for their con-
ventual chapel of St. Mary and St.
John, in Cambridge. James Mooney,
Boston’s Building Commissioner made
the presentation, and Mr. Cram ac-
cepted. He was followed by Charles
D. Maginnis—so there you have the
two greatest architectural speakers of
all time coming one after the other;
a waste of riches I calls it.

Mr. Bellows spoke about Dean
Emerson’s  approaching  retirement
from M.IT. and Joseph E. Chandler
read an appropriate poem composed by
himself. President Whitmore then pre-
sented Dean Emerson with a salver in
solid argentum.

The Boston Architectural Club held
its annual ball on April 28th. Cos-
tumes were based on the theme—"A

(Continued on page 18)
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... The MARK that means
the floor will satisfy

B FACTORIES—As sound

as the day it was laid,”
says the mill superinten-
dent, about this 22-year-
old Maple floor.

... Protecting you on every flooring job

In buildings of many different types, there
is a simple way to play safe on owner satis-
faction on every flooring job.

First, lay Northern Hard Maple. You £now, |
then, that from every standpoint—appearance, |
comfort, ease of cleaning, maintenance cost,
and servzce—satisfaction in use, is assured. |

Second, when you order your Maple Floot-
ing, be sure it's trademarked MFMA*,

This mark on the wood means that the
Maple Flooring Manufacturers Association,
as well as the manufacturer of the flooring,
guarantees that it is #// Northern Hard Maple
of the grade stamped thereon, in accordance
with exacting Association standards. There is
no question, then, of species substitution, ot
risk of inferior grade. You are sure that the
same Hard Maple quality proved in countless
installations, is present in the flooring yox lay.

The safe rule for builders is the safe rule for
architects: For certain satisfaction—in factories,
mills, bakeries, auditoriums, office buildings,
schools, stores, or homes—choose Northern
Hard Maple, (in strips or blocks) and look for
the MFMA trademark on the flooring you buy.

CLUBS — Hard Maple is modern as MAPLE FLOORING MANUFACTURERS

it is serviceable, matches any decora-

tive scheme. ASSOIEIeTION :
: =il : 1785 McCormick Building, Chicago, lllinois
HOMES —Haxd Maple offers perma- See our catalog data in Sweet's, Sec, 11/77.
; nent beauty. The owner writes: “This Our service and research department will gladly assist you
*The MFMA tmdemaré, in- floor was laid in 1900!™ with your flooring problems. Just write.

dented and stamped on Maple
flooring, guarantees it to be
all Northern Hard Maple,

aded and ised in ac- ’
metiees | Floor with MFMA Maple

exacting Standards. 109 s rat orr
(NDRTHET RN HARD)
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(Continued from page 16)
Night in the Bavarian Alps”—and
fortuitously the Club is situate on
Beacon Alp above Old Howard Valley,
so all the celebrants arrived puffing.

The Architectural League of Boston
held its Annual Meeting on May 12th.
Robert Mclntosh is the new president.
Robert Reid became vice president,
Edward A, Clancy the recording sec-
retary, George Lewis the correspond-
ing secretary, and Carl Priestley once
again the treasurer. Everybody hopes
that the new regime’s strong Scotch
flavor will have a beneficent influence
on the treasury, after the prodigalities
of the Keach administration.

A clipping from Dallas has reached
here by dusty Indian runner. The half-
tone shows Robert T. Gidley hitting
the jack-pot again. Fact is the Gidley
jack-pot has been reduced to shards
so many times that it takes a museum
pot expert to put it together in ever
smaller pieces. Back in July, 1937,
these notes told of R.T.G.’s shift from
architectural to advertising contests:
at that time he had just won $5,000.
This goes on continuously and now it
is another automobile. He has not had
to buy one in years.

The Boston Local No. 2, Pest Club
of Rome, was delighted to hear of
Brother-in-Pest Jack Skinner’s ap-
pointment to the Florida State Board

of Architecture and voted for an im-
mediate celebration.

We are sorry to report that Emil
Camus, President and Treasurer of the
famous Locke Ober Restaurant (scene
of many P.C.R. banquets) died re-
cently, at the age of seventy-six. Sev-
eral hundred of his patrons attended
the services, and the pallbearers were
the employes who for years have been
familiars in Winter Place.

As everyone knows, the final round
in the Smithsonian finds three local
teams still in the running, all recent
men of Harvard. Right about now
many of the also-rans are probably
thinking that open competitions are a
sucker’s game, unless you are free,
white and twenty-one, and have never
been contaminated by “traditions.”

LEON KEACH

Individual Work

More than 200 works of art, represent-
ing a method of artistic instruction
which emphasizes individual inspira-
tion and forbids students to stand in
groups copying one model, are on view
in the Third Annual Art Show of
Columbia University, in East Hall,
1145 Amsterdam Avenue, New York.
The exhibition will continue through
August 12 as part of Columbia’s pro-
gram for the World’s Fair visitors.

Alt Will Discuss
Air Conditioning

In the March issue of PEnciL PoiNTs
we announced the inauguration of a
series of technical articles to appear in
the magazine on materials and equip-
ment. This March announcement
promised an article on air condition-
ing, prepared for architectural con-
sum ption. Harold L. Alt, well-known
engineer and authority on air condi-
tioning, has prepared an article for our
August issue on new developments on
air conditioning equipment. The edi-
tors of PenciL PoiNts feel that, al-
though the principles of air condition-
ing are well understood by the archi-
tectural profession, there is a distinct
need for an article of the type we pro-
pase to publish, to indicate the direc-
tion of engineering experiment and
development in this important field.
The article will be illustrated with
drawings and diagrams and will be
written specially for architects’ needs.

Porcelain Enamel

The following addition to the Direc-
tory of Porcelain Enamel manufac-
turers published in the March issue of
Pencir Points should be noted:
Porcelain Enamel Fabricators—The
Kawneer Company, Niles, Mich.; and
Standard Store Fronts, Niles, Mich.

THE DUPLEX SASH OPERATOR

ing or taut imported hemp rope.

Please send a catalog to—
Name

Address

A compact and unobtrusive operator that can be
mounted at the meeting rail and completely con-
cealed in a cover if desired. It is ideal for use be-
hind drapes, venetian blinds or screens where pro-
truding parts would be objectionable. It is supplied
with the crank and gear control for the exposed,
semiconcealed or concealed types and also with
the cord drive for the same weight and design
operator. The cord I’lpe has either the free hang-

Proper design of this operator concentrates the
closing effort at the sash extremities furthest from
the hinges and insures uniform positive closing and
locking thru the adjustable duplex twin screw fea-
ture. Your inquiries are invited. Ask for our catalog.

THE GIBSON & KIRK CO., Baltimore, Md.

Design No. 72
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Smyser-Royer Company

Residence of H. L. Mason, Esq.
Sewickley, Pa.

SMYSER- ROYER CAST IRON VERANDAS

Prices, estimates, and a complete catalogue of
designs will gladly be furnished on request.
Main Office, York, Pa.
Architects’ Building, 17th and Sansom Streets.

SMYSER-ROYER COMPANY

Philadelphia Office,
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helps

Hinary, rigid wal

h is solved by t

TO REDUCE NOISE

hsmits vibration to the further face of
wall—results in the quick transmis-
h of noise with consequent possible
hoyance. Reducing such sound trans-
sion effectively but inexpensively has

rays been a problem. Today, that prob-

tal Lath Resilient System—ofiering

lusive and practical advantages.

1 construction often

he USG Red Top*

This Plastering System
keep Sozm in its place

7 YOU DO THIS o

o o
The USG Red Top Metal Lath /
Resilient System provides spring R \ é’ /
clip connections between faces of : —
the resilient wall to reduce sound A& & e,
transmission. Properly installed, : ! i\l‘
this System functions practically as { ? =
efficiently as more costly methods. "' f

% e
\ ¢ W

3 W! 4lfﬂ—i n;‘o—"
ment af studs hﬁ?’«vyn

3 AND INDUCE QUIET

The only additional materials not used
in regular-metal lath construction are
the resilient clips and pencil rods. The
System is applicable to practically all
types of buildings. .. homes, schools, res-
taurants, churches, theaters, factories. In
addition toitssound absorbing value, this
System assures crack resistive, fire re-
sistive plaster construction and eliminates

lath and joist streaks. *Registered trade-mark

White for our concise catalog containing construction details, recommended specifications and a complete
visual description of the USG Red Top Metal Lath Resilient System. A copy is yours for the asking!

RED TOP METAL LATH
RESILIENT SYSTEM

Product of UNITED STATES GYPSUM COMPANY Ps

Gentlemen: Please send me illustrated folder giving complete information on the Red Top Metal Lath Resilient System.

~
I\b United States Gypsum Company, 300 W, Adams St., Chicago, Ill.
'




FREE

MR. ARCHITECT:
Here's the latest
information you've been look-
ing for on Kitchen Cabinet
Sinks and Tops. Handy, con-
venient. Detail Drawings and
Specifications. A concise
presentation of

complete

ELKAY “Sturdibilt”

STAINLESS STEEL

Cabinet Sinks and Tops

for both new building and modernization projects. Be sure to note

the new extra heavy reinforcement and new rounded corner con-

struction as well as other exclusive ELKAY "Sturdibilt"
FREE KITCHEN PLANNING SERVICE

ELKAY Engineers render FREE Kitchen Planning Service to

Architects, Builders, and Plumbing Contractors. Send us your
specifications and we will submit plans and estimates without

cost or obligation.

Write today for Data Sheets P-639
ELKAY MANUFACTURING COMPANY
Chicago, lllinois

4704 Arthington Street : :

DON GRAF
DATA SHEETS

Features.

YOU get many PLUS advantoges in Hobey Toylor Drinking Fountaina:
® The advantoge of dealing with an organizotion speciclized in the exclusive many.
focture of this one porticular praduc;

® The advantage of ianitary health-safe leatures such o prociical outematic stream
control ond two-strecm projector;

® The advontoge of dependable performance under oll condi-
Fons and @ freedom from servicing anseyences.

THE HALSEY W. TAYLOR CO., WARREN, OHIO
o

DRINKING

Specify Holiey Toylor cad be SAFE!

FOUNTAINS

Los Angeles Celebrates
Los Angeles loves a celebration—per-
haps a survival of the old Spanish
custom of fiestas, or perhaps just an-
other way of entertaining our visitors
and supplying good copy to the daily
papers. New York and San Francisco
are having Expositions this year, and
in her own way Los Angeles is hav-
ing a miniature fair in the excitement
attendant upon the opening of the new
Union Passenger Terminal, an event
that has been awaited now for eight-
een years. This opening has been the
occasion of much reminiscing on the
part of the old-timers and much
prophesying by the young leaders of
the city as to the future importance
of our once tiny pueblo of Nuestra
Senora la Reina de Los Angeles,
There was a good bit of running
and jostling by some people in the
effort to be “firsts” in one thing or
another, A printer from Whittier
jumped out of a window of the first
train as it entered the station, thereby
being the first passenger to arrive and
anticipating the Mayor of Brawley,
who was standing ceremoniously
waiting for the train to come to a
stop. Altogether, the opening was at-
tended by several hundreds of thou-
sands and the station still continues to
be a great attraction even though the
regular service has begun. The public

generally was impressed with the size
of the building, the wide use of bright
colors in tilework, and the quality of
the furnishings and appointments.
Another group, none the less inter-
ested, but a bit more exacting and
critical were the architects who at-
tended the May meeting of the South-
ern California Chapter, which was held
on the mezzanine of the main dining
room of the new Terminal. It was a
bumper turnout; eighty members and
guests being present. After an excel-
lent filet mignon had somewhat mel-
lowed our hyper-critical faculties, the
group filed out for a tour of the build-
ing, Architect Donald Parkinson and
Maintenance Engineer Meigs.

While I am not one to dwell upon
the idea of Los Angeles as a commu-
nity unique, it is nevertheless difficult
to compare this Terminal with the
passenger stations elsewhere. Certainly,
I know of no other city in which the
arriving passengers leave the station
through an open patio, filled with
bright flowers and shady pepper trees,
and flanked by tall palms. This scheme
undoubtedly originated with the local
publicity men, but they have certainly
hit upon an ideal introduction to
Southern California. Balancing this,
on the other side of the main waiting
room, is another patio for women and
children, with lawns and orange and

20

eucalyptus trees. At this point in the
trip as we stood bareheaded in the
balmy air of the evening listening to
an account of how many yards of
concrete went into the building, a
woman passing by remarked, “These
Communists, why do they let them
hold meetings in here!” 1 guess archi-
tects aren’t so impressive after all.

As far back as the late Twenties,
Spanish. was no longer considered a
smart architectural style, and it is not
used much any more even by the
speculative builders. So that when it
was generally learned that the rail-
roads had voted to clothe the steel
frame in Spanish dress, the more pro-
gressive members of the profession
threw up their hands. If the station,
however, is viewed in a calm state of
mind, and with the understanding
that every part of the building is a
compromise expression of the wishes
of the staffs of three different rail-
roads, the result may be found rather
pleasing, and certainly far better than
many of the large structures done here
during the height of the style.

It will be interesting to see whether
or not the convenience of a wunion
terminal and the glamour of a new
station can popularize in Los Angeles,
where the automobile is king, the use
of the railroads for distances shorter
than transcontinental. PAUL HUNTER
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LENDER PURSES BUY MORE LIVABILITY
when you specify
a Crane family planned kitchen

Better Bathrooms for the
Low-Cost Home

Planning a more convenient, more livable
bathroom for the bome of modest cost is easier
with Crane Bathroom Planning Service—offer-
ing arrangemenis within practically every price
range. Ask about this service,

CRANE

OHN JONES, with a limited budg-
J et, is usually bent on getting the
last ounce of convenience for his
money in the house he buys. His ar-
chitect faces the problem of providing
sound construction plus as many of
the amenities as John's slender purse
will buy. One of the surest ways to
give such clients high quality with
greater livability is to specify a Crane
Family Planned Kitchen.

No matter how modest the home, it
can have the better design that Crane
kitchen equipment offers—the step-
saving convenience of a Crane sink
designed with thorough knowledge
of housewifely work habits and de-

CRANE CO.,
836 S.

VALVES -
PLUMBING -

sires. It can have Crane scientific
kitchen arrangement approved by
home economists and tested by wide,
practical experience. And it can per-
form the additional functions which
many home buyers require today—
use of the kitchen for breakfasting or
dining, for sewing, ironing or enter-
taining—whatever your needs may be.

For your use, Crane offers a com-
plete kitchen planning service—offer-
ing a wealth of usable kitchen ideas
for the low-cost home. Make use of
this service—yours without
obligation—and judge Crane
quality for yourself at the near- |
est Crane Display Room.

GENERAL OFFICES
MICHIGAN AVE., CHICAGO

FILTTINEGES » PIFE
HEATING « PUMPS

NATION-WIDE SERVICE THROUGH BRANCHES, WHOLESALERS, PLUMBING AND HEATING CONTRACTORS
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Prevailing Wage

Rate Guaranteed

The following statement on recent
New York State legislation of inter-
est to draftsmen is furnished by the
Architectural and Engineering Guild
Local 66, 15 East 40th Street, New
York, for information of our readers.

“Because of the action of Local 66
and the New York State Federation
of Labor, the Public Housing Act
passed at the recently ended session of
the legislature has a clause in it which
guarantees the prevailing rate of wages
to architects, draftsmen and techni-
cians. At the request of Guild Local
66, George Meany, President of the
New York State Federation of Labor,
communicated with Senator Desmond,
sponsor of the housing legislation, and
requested that he include protection
of wage rates of architectural and
engineering employees, on or off the
job site, in his Bill.

“To the extent that the A. F. of L.
was able to combat pressure of anti-
labor groups upon the legislature, the
guarantee of prevailing wages as asked
by President Meany for a large section
of technical workers is now in the
Housing Act. The machinations in the
legislature of the group that caused
‘engineers’ to be stricken from this
Act will be described in an early
issue of the Guild Bulletin.
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BILLIONS OF DOLLARS

NON-RESIDENTIAL ]
DRSPS

1929 1930 1931 932 1933

" ‘Prevailing wages’ for architects,
draftsmen and technicians on any
work done under contracts for State-
subsidized housing can now be deter-
mined after public investigation 1n
which trade unions have a hearing.
Once set, these rates are annexed to
ind form a part of the specifications
for the construction.”

The Architectural and Engineering
Guild Local 66 is a local union of the
International Federation of Technical
Engineers’ and Architects’ and Drafts-
men’s Unions, one of the constituent
bodies of the American Federation of
Labor. It is affiliated with the New
York State Federation of Labor and
the Central Trades and Labor Council

1934 1935 1936 1937 1938 1939

As no figures exist to show employ-
ment of architectural men, this 10-
year chart of total building in 37
Eastern States (12-month moving
totals) is submitted by the Architec-
tural and Engineering Guild Local 66,
New York, from data of the Dodge
Statistical Research Service, as the best
substitute readily available. Due mainly
to relaxed activity on the part of
PW A, non-residential building has be-
gun to level off and increased activity
on the part of private industry, to
offset this slump, bas not yet appeared

of Greater New York. Membership
meetings of the local are held on the
fourth Thursday of each month.

HIG Glns brings you

a new stopper for your

greater convenience

PATENT PENDING

This improved quill stopper has been adopted for the famous
Higgins Drawing Ink desk bottle to add to its convenience and
safety. Its several new features are as follows:

1 Shoulder ridges make stopper easy to grip for turning to remove
from bottle neck and prevent rolling when stopper is placed
on a sloping drawing table.

2 Stopper is weighted so it always rests with point of quill up.

3 Flat side on steeple provides a thumb rest which is so arranged
that open face of quill is always uppermost when thumb is
placed upon it, thus guarding against spilling.

22

4 (Quills are genuine feather quills which will not splinter or break
and are just right to take up enough ink for one filling of rul-
ing pen.

5 Large cork makes possible bottle neck wide enough to admit
freely lettering pen or brush,

New stoppers and empty bottles may be purchased from your

Artists Supplies Store or Stationer

CHAS. M. HIGGINS & CO., INC, « 271 NINTH ST., BROOKLYN, N. Y.

PENCIL POINTS
JUNR, 1939




v

NETIAN

B L3

PR,
"‘-&_.;..:e—|

NEP

THESE 7%/ CASEMENTS
WILL NEVER SAG . . .

. not with the way sash hinges are riveted to Pella’s steel casement
frames! These frames are made of heavy 16 gauge rust-proof, gal-
vannealed (zine impregnated) steel. They are full jamb width —54"
wide and are made to fit all types of wall construction. Clear, white
pine (other woods if desired) is used for lining frames.

Other Pella Casement Features — DUAL GLAZING protects against
winter cold and summer heat. SPRING BRONZE WEATHER-
STRIPPING — compression type — that paint can’t clog. Tension
easily adjusted. Exclusive Pella design. SASH — Genuine white pine
1% " thick. Hung on non-extension, self-cleaning hinges.

Saves Drafting Time — Pella Casement details can be drawn into your
own plans, thus eliminating further drafting on window construction.
Authentic designs are available to blend in with and emphasize the
character of any style architecture.

Saves on Wall Cost — Overall Casement dimensions are 20% over-size
which saves materially on wall cost. Glass size 9" x 12" — admits
121 % more light. Weather-tight and highly non-conductive to heat
and cold. Pella Casements meet rigid requirements of modern heating,
ventilating and air conditioning.

BLINDS % ROLSCREENS

HINGES RIVETED TO
STEEL CASEMENT FRAME

+ Butt of hinge is riveted to steel
frame of ecasement — no wood
serews to pull out. Can’t sag.

+ Extra-long butt and pin for ex-
tra bracing.

+« Hinge supports sash with long
extension on top and bottom
rails — more surface for holding.

* Burglar-proof. Hinges can't be
removed when window is locked.

¢ Sash opens to full 90° angle!

* Simple hinge release permits
washing outside of windows from
the inside.

* Sash sections practically 1%”
square! No exaggerated sash
bevel.

CUT INSTALLATION COSTS

Pella Casements are 1004
factory fitted and com-
pletely assembled. After
uncrating, they are sim-
ply set into rough wall
openings, caulked and
locked in place by means
of inside interlocking
fins. Weather-tight in-
stallation completed in
about 20 minutes.

Write Today
FOR FREE BOOK

This interesting book shows
progressive installation
photos and complete data.
It is file size. Get your
FREE copy by writing
to: ROLSCREEN COM-
PANY, Dept. P89,
Pella, Towa.
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Forget for a moment that the genuine ([m[rlurgul Von I)uprin devices l)m\'i(lu the utmost
in sale, sure, instantaneous exit. ook only at the simplv dollars-and-cents arithmetic of it.
As you know, the first cost of these (lmp torged devices is more than that of other types.
But against that cost you halance their rugged, trouble-free construction, which eliminates
expense for upL‘vvp. parts or repairs. | he cost per year ol the (lru[)—lorgvtl Von Duprins
is vnsil_\' shown to be the lowest you can secure.

This economy, together with the utmost in mlr-l_\‘. is yours mc'r:"_\' tor s]w('ii_\'ing. and gel-

ting, the denuine (Irr:p-}m‘gu-:l Von ')u[n'ins.

VONNEGUT HARDWARE CO., INDIANAPOLIS, IND. . . . . . Von Duprin

Fire and Panic Exit Latches are Listed as Standard I}_\' Underwriters Laboratories, Inc.
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Modern Museuwm in

Its New Building

The opening of the $2,000,000 metal
and glass building of the Museum of
Modern Art, at 11 West §3rd Street,
New York, was celebrated early last
month with ceremonies climaxed by
a 15-minute talk by President Roose-
velt, broadcast from the White House,
emphasizing the national scope as well
as the cultural significance of the
Museum’s program. Nelson A. Rocke-
feller, new president of the Museum
succeeding A. Conger Goodyear, re-
tired, presented the Museum on behalf
of the Trustees, in the presence of a
distinguished company in the Museum
auditorium,.

The new five-story museum build-
ing and sculpture gardens, and the
first exhibition presented there, “Art
in Our Time,” will be discussed for
Pencit PoiNTs readers by Talbot F.
Hamlin, in our next issue. The exhibi-
tion also celebrated the tenth anniver-
sary of the founding of the museum,
which has been located in Radio City
awaiting completion of its new home.

New Etching Set

The equipment necessary for making
etchings or dry points is offered in a
compact set recently marketed by
Etcherafters of America, Inc., Balti-

more, Maryland, which includes a
small portable press, five etching
plates, a special etching tray, powder,
ink, and other materials required.
The plates are of special interest as
they are made of aluminum with a
hard, durable surface coating which
permits large editions from the etched
plates. The sets may be purchased
separately from the press, if desired.

Traveling Exhibit
An educational exhibit of the varied
uses ‘of Nairn linoleum, sponsored by
Congoleum-Nairn, Incorporated,
started a tour of the Northeast in
April, at Newark, where it was visited
in two weeks by architects, contrac-
tors, supply dealers, decorators, and
real estate men. The itinerary an-
nounced for the exhibit includes Bos-
ton, Buffalo, Cleveland, Detroit, Pitts-
burgh, Philadelphia, and New York.
Demonstrations of Nairn methods
of cutting linoleum and installing
floors, walls, ceilings, or special sur-
faces are conducted daily. The exhibit
is arranged in four sections to ac-
quaint the visitor with Ingredients,
Nairn Personalized Floors and Nairn
Walls, Installation Methods, and the
Nairn Adhesive and Treadlite Lino-
leum. Congoleum-Nairn representa-
tives and craftsmen are on duty to
explain and show the products.

Architects’ Day
At New York Fair

Delegates to the Fifteenth Interna-
tional Congress of Architects, to be
held September 24-30 in Washington,
D. C., will be guests of honor October
2 at the New York World’s Fair 1939,
when Architects’ Day will be ob-
served. Stephen F. Voorhees has been
named chairman of a New York Com-
mittee of the A.ILA. to direct arrange-
ments for reception of the delegates.

Invitations to attend the Congress
have been issued to more than 100
foreign architectural societies and to
50 foreign governments through the
Department of State. Charles D.
Maginnis, Boston, who has been
elected president of the Congress, will
head the architectural delegation to
the World’s Fair. Maginnis also is
president of the A.LA., which will
hold its annual convention in Wash-
ington concurrently with the Con-
gress.

In a letter to President Maginnis
inviting the architects of the world
to participate, Grover Whalen, presi-
dent of the World’s Fair, announced
that the events of Architects’ Day had
been planned “to promote understand-
ing of the international language, the
arts.”

1,000,000 Lsexs

THE BEST RECOMMENDATION

[}
I
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[
I
5
]

CL/IP this COUPON

/

!

Y MADE IN ANY SIZE FOR
ANY OPENING—ELECTRIC
OR HAND OPERATION.

Please send me literature and
full information about your
product. | am interested in doors
for the purpose as checked:

[[1 Other Buildings

[}
¥
[}
]
I
(]

[[] Private Garage
0

MIRACLE WEDGE / e
Wedgej ﬁgét[y ahae yet :.' e

[ Wood Doors
[[] Steel Doors

[[1 Hand-operated

[] Greasing Station [[] Electric

E I

O)aemi fdﬂly !
:’ NAmE T e A Tl S e b e ) R

INSTALLED AND SERVICED 'l
by our :’ Address
NATION-WIDE SALES 'l
INSTALLATION SERVICE I City Bire £
I PP-6-39

Mail to

OVERHEAD DOOR CORPORAT/ION
Overhead Door Corp., Hartford City, Ind., U. 5. A.

MARTFORD CITY, iNDIANA v. s, A.
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AIRN Sealex Linoleum completely answers the floor

demands of the U.S.Supreme Court Building cafeteria.
Decoratively. In the wide range of Nairn Sealex patterns,
there’s an appropriate design. standard or custom-cut. for
any type of interior.

Functionally. This resilient floor is comfortable and quiet
underfoot. Its perfectly smooth, sanitary surface is easy to
keep spotlessly clean.

Economically. Nairn Sealex Linoleum lasts for years with a
minimum of maintenance.

Installed by authorized contractors, Nairn Sealex Floors
are backed by a guaranty bond. Write for free information
and samples now!

CONGOLEUM-NAIRN INC., KEARNY, NEW JERSEY

An attractive Natrn Sealex Floor graces the cafeteria in
the U. §. Supreme Court Blu'l'rh'n;_n Note, too, the wains-
cofing is sanitary, washable, permanent Nairn Wall
Linolenm.

NAIRN

GISTERED

LINOLEUM
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FUNESSs1.939



TODAY’S
IEATRE MUST BE
A “STOPPER”

a powerful magnet does to small bits of
a brilliant, colorful L-O-F Theatrefront does
pw-going crowds.
art theatre men demand these sparkling,
ul, easily cleaned, glass and metal theatre
. You can meef this demand by designing
to be constructed of L-O-F Vitrolite, color-
ructural glass, L-O-F Vitrolux, for luminous
and L-O'F Extrudalite, the new storefront

ese materials are produced exclusively by
y:Owens-Ford. They offer you almost un-
d scope for modern designs—both opaque
uminous colors—plus outstanding weather
ance, easy cleaning and low maintenance

nsider, too, that Vitrolite Structural Glass is
y favored as a swanky, colorful facing for
booths—also for walls and wainscots in
nces, foyers, corridors, washrooms and
s in today's popular theatre buildings.

e will gladly cooperate with you on unusual
n problems. Any information desired will
brnished upon request. Libbey-Owens-Ford
5k Co., 1309 Nicholas Building, Toledo, Chio.

br Producers’ Council)

ake certain your Vitrolite installation is made by a
Franchised L-O-F dealer.

For mirrors, LO-F Polished Plate Glass, clear or in colors.
For display windows, L-O-F Quality Plote Glass.

kit the Libbey -Owens-Ford GLASS Exhibif, 1939 Golden Gote
International Exposition, on San Francisco Bay.

IBEY - OWENS - FORD
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Zhere QUIET
wnd FIRE-SAFETY

Municipal Hospital,
Virginia, Minnesota.
Architect: E. H. Berg,
Eveleth, Minnesota

Of few parts
and light in
weight, Bar-Z-
Partitiorssim-
plify erection.
Uniform plas-
ter coatings
are easy to ob-
tain with Bar-

X-Lath.

¥4 A Bar-Z-Partition, weighing 16
lbs. per square fool, bhas the same
sound insulating value as a clay
or Gypsumn wall weighing 22 Ibs.
to the square fool."

(Signed) Dr. Paul E. Sabine,
River Bank I aboratories.

BAR-Z-SYSTEM

OF HOLLOW PLASTERED

PARTITIONS

IN HOSPITALS where freedom from noise is a vital essential, the
Bar-Z-System—the original system of hollow plastered partitions—
offers adequate sound deadening qualities at a saving in floor loads.*
Consisting of Bar-Z-Studs and Bar-X-Lath—the diamond mesh lath
with twin welded reinforcing bars—the Steelcrete Bar-Z-System has
no elements in it to burn. Tests by the Bureau of Standards, Washing-
ton, D. C. prove that Bar-Z-Partitions, plastered with 34" gypsum
plaster provide one hour fire rating. This safer, more rigid construc-
tion also assures lasting protection for the beauty of plastering
which it reinforces. Write the nearest office for full details.

“IT'S WHEELING STEEL”
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This simple cottage designed by Barber &8 McMurry, Architects,
of Knoxuville, Tennessee, for Robert McClellan, is the home and

studio of two singers. Therefore spacious, friendly living

room, shown with the plan and a closer view of the house on
pages 348-349, is the most important unit. The wood shingles
used on the exterior are painted white and the cinder block
chimneys whitewashed, in effective contrast to the gray-green
slate roof and blue-green shutters. Photo by Robert W. Tebbs
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BOLsT ERS FOR
YOUR ARGCGUMENTS

SELLING PROFESSIONAL SERVICES BY DIRECT MEANS

Epitor’s Note:—In this article, which is one of the
chapters of bis forthcoming book on the business side
of the architect’s practice, Mr. Wills discusses a most
vital matter — the technique of persuading potential
clients to become actual ones. The application of com-
mon sense sales methods to this all important phase of
business makes the difference, in many instances, be-
tween successful practice and its converse. The author
bas demonstrated, through bis own career, that a good
working knowledge of the business side of architecture
is not at all incompatible with either professional etbics
or design talent. Architects who feel less than certain
of their mastery of the psychology of persuasion will
find Mr. Wills experience worth study. In setting it
down be enjoyed the collaboration of Mr. Leon Keach.

Direcr selling occurs through an interview,
or several of them, where you have positive
information identifying a prospective owner,
or where circumstances point to an indi-
vidual’s intent to undertake construction of
some sort. It may be extended to include
owners whose property is obviously in need
of remodeling, maintenance, or has an un-
profitable look of obsolescence, and if these
last items seem far-fetched be it known that
a Boston architect recently got two good jobs
by casually mentioning desirable changes to a
restaurant man, as he paid his check.

Direct selling is often the final step in clos-
ing a business arrangement that has been in-
spired by indirect selling (such as newspaper
articles, lecturing, exhibits, competition win-
ning, exhibition houses, etc.).

Thus it will be seen that although the sci-
ence of direct selling is wholly positive, its
existence is made possible only by the previous
isolation of a prospect: that such discoveries
are effected in the negative manner of await-
ing leads via the spoken or printed word, or
more positively by encouraging prospective
clients to declare their identity in person,
through the valid enticements of advertising
in some form.

These are common sources:—

1. Information offered by friends or ac-
quaintances, which may be first in im-
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portance if you do not employ regular
publicity as a means of attraction.

2. Building intentions of municipalities
or private concerns, that are published
in newspapers or a trade magazine,

3. Land sales recorded in newspapers or
elsewhere.

4, Building reports.

5. From having observed property in
need of remodeling or redesign.

6. From devices of indirect selling, where
the prospect has still to be convinced.

We all agree that door to door selling had bet-
ter be left to stocking and vacuum cleaner
salesmen, for even in a modernized profession
there remain vestiges of fitness and dignity.

But you must have an interview, and it may
be preluded or obtained by a letter, or prefer-
ably through an introduction from a friend,
acquaintance, or sometimes from architects
not interested in that particular building.

The value of such a preliminary founda-
tion should not be under-estimated, for it pre-
disposes the prospect to have some confidence
in the architect and to give him a fair hearing.

The embarrassments attendant to going in
“cold” are somewhat lessened when you are a
specialist of established reputation, for your
potential client will probably have heard of
you. As a general practitioner, on the other
hand, you will find laymen in ignorance of
your existence, and certainly so if the prospect
is out of your own town.

A dyed-in-the-wool salesman will seek the
line of least resistance towards an interview,
if there is any discoverable way, even at the
expenditure of considerable time and trouble.
In an extremity he may resort to tricks.

An architect, as salesman, should have some
advance intercession in his behalf, else he must
lean on the variously sturdy supports of pro-
fessional dignity (as a superficial matter) or
reputation, in order to get an interview. The
immediate circumstances may decide him for
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or against persistence in his demands, if there
is any clue to be obtained anent the prospect’s
state of mind, or his current press of business.
Clearly there is nothing gained by interview-
ing a distraught prospect, even though an in-
troduction has ameliorated the hazards of
initial contacr,

The sales talk that constitutes the direct
selling of architectural services, will seek to
convince the prospect of one or all of these
three things—

(a) The need for an architect.

(b) The fact of your general ability.

(c) The fact of your specialized architec-

tural knowledge.

The last mentioned does not lend itself to
detailed discussion, being too great in scope,
and dependent on the special information and
experiences of lengthy practice. It will in-
volve data about the plan, function, construc-
tion, or financial considerations concerning
the design of banks, schools, houses, etc., etc.

The second, and particularly the first, have
a substantial core of identical material which
relates to the value and details of an architect’s
services, and they have many general condi-
tions of common application. These are well
worth a scrutiny.

Basic DAata For THE CoMmposiTioN AND DE-
LIVERY OF A SALEs TALK.

1. General Note on Subjects Discussed:

As an essential first step before going to an
interview, prepare yourself by ascertaining
what you can of a prospect’s characteristics
and specific needs. Have a general knowledge
of his building lot, if possible; his probable re-
quirements and their rough cost.

If he is “architect-minded,” your campaign
may be narrowed to a discussion of practical
details; if he is “architect-shy,” there is the
added burden of justifying your existence.

Many prospects who accept the value of ar-
chitectural services will take your satisfactory
ability at stylistic design for granted, and all
of them will concentrate their questioning on
matters connected more or less directly with
cost; the cost of work by volume, or the rela-
tive cost of materials, checked against their
comparative virtues.

No matter how improbable the query you
are expected to have a reassuringly firm
answer, for you are under examination by a
vitally interested person in that most critical
of matters, the expenditure of many dollars.

The varied general information, of a prac-
tical nature, is your natural equipment when
you have won your spurs; it is almost as difhi-
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cult to summarize as a specialist’s infinite de-
tails. What is possible and vital, is the analysis
of an argument to prove the worth of an ar-
chitect’s services.

2. Definition of an Architect:

(a) You are a professional man, dealing
only in disinterested personal service.

(b) Years of study and apprenticeship
have made you an expert in the problems con-
cerning the design of buildings and the super-
intendence of their construction.

(¢) Your whole professional function is to
put this knowledge at the disposal of a client
in order to protect his interests, to fulfill his
practical demands in a building problem, and
at the same time to achieve a result that is
asthetically satisfying.

(d) You are morally disciplined in all your
work by a high standard of ethics, which iden-
tifies your interest with that of the client’s
and forbids the taking of any favors or gratui-
ties beyond the stated fee for services.

3. Non-professional Com petitors:

Some individuals or concerns, in the follow-
ing categories, will be your occasional com-
petitors for architectural commissions.

1. Building supply houses.

2. Contractors.

3. Lumber dealers.

4. Real estate men.

5. Structural engineers.

6. Others connected with the building in-

dustry in some capacity.

The essential argument of these elements is
that they cut out the cost of an architect’s
services. This fact, per se, carries great weight
among the normal, unenlightened laity, so you
have to supply the unmentioned but related
facts, which prove that the elimination of the
architect is no saving either now or in future.

4. The Mental Attitude of a Normal, Archi-
tect-shy Prospect:

(a) He has a very natural desire to own a
larger or more expensive structure than his fi-
nancial status warrants.

(b) He prefers to buy somethmg tangible,
rather than to become involved in the little
understood matter of architectural services.

(c) He shrinks from the prolonged effort
and responsibility of a building operation.

(d) He is more interested in the plain fact
of shelter, simply obtained, than in the varied
and vital implications of good design and con-
struction, of which he has no clear idea.

(e) He is the victim of anti-architectural
propaganda, tending to belittle the architect’s
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value and picture him as impractical, extrava-
gant, and unnecessary.
5. Outline of Comparative Cost Data:

The average architect holds his services too
cheaply, and the prospect is quick to sense this
fact. Why should a skilled professional man,
who has trained so long and thoroughly
towards the mastery of a building’s technical,
practical, and @sthetic details, take a weak-
kneed, evasive position in asking for fair com-
pensation for his efforts?

Here is some comparative information
which ought to be useful in presenting your
case. Minimum fees, established by conserva-
tive professional organizations, range from
5% to 159 for full architectural service, de-
pending on the type of work. If a commission
is undertaken on this basis and no unexpected
hitch occurs, the architect’s net profit will be

% of the building’s cost, or less. Meanwhile
the contractor is making a profit of 10% or
more, above his operating costs.

Take the advertising man, who charges
159, for his services with extras. His average
outlay in money and time per job, is far less
than an architect’s long period of design, dis-
cussion, detailing, checking, and supervising.
Sometimes he does little more than place the
advertising for the undisputed levy of 15%.

The real estate man knows full well the
value of his services, and receives 4% to 6%
or more for selling a building. The effort in
this endeavor, however intense it may be, is
trivial when compared to the architect’s long
responsibility. Furthermore the latter has fre-
quently to undertake the comparable effort
of selling his services before beginning the
major job of putting these services to work.
Then, if his total recompense is 6% to 8% it
is too obviously modest, compared with the
property broker’s 4%, for the sale alone.

Obstinate prospects will sometimes demand
a more detailed analysis of their service-dol-
lar’s final break-up. You will be prepared to
give the average cost of preparing your plans,
which may be such as 49 or 4.2%. Your su-
pervision of construction may come to 3%,
and the residue of 1% or less is not infre-
quently your profit. This is hardly exorbi-
tant, to which a noteworthy testimony is the
face that few architects ever grow rich.

The obvious deduction is that practitioners
who are able to cut their rates and keep in
business, do so at the client’s expense through
slighting some or all details of the work.

6. Advantages of an Architect’s Unpredju-
diced Services:

A. Help in deciding where to build.
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(a) With reference to a locality’s future
prospects in sustaining property values.

(b) Where the problem is a house—
guidance in weighing a neighborhood’s quali-
fications for school and child-recreational op-
portunities; in checking for easy and cheap
transportation; in general cost of food and
fuel, etc.; in advising on quality of local ad-
ministration, and tendencies in taxation.

(¢) Help in the important choice of a
site: for its square foot cost, its natural fea-
tures, and their bearing on plan and cost of
the building (such as orientation, ease of ex-
cavating, foundation minima, or drainage).

SummaTiON:—The architect thinks of many
essential preliminary angles some of which the
client would entirely overlook, and he is not
influenced in his judgment by any desire to
sell land or linoleum.

B. Buying “ready-made” buildings.
(a) Old buildings (second-hand):

The purchase of existing structures has a
fund of contingent conditions for and against
it. Through unusual circumstances a well lo-
cated and designed building, of supervised
construction, may be offered at a bargain.

A qualified person should verify the pros-
pective purchaser’s judgment as to its appar-
ent merit by (1) considering the locality in
relation to the person, (2) checking construc-
tion as far as possible, (3) applying the pros-
pective owner’s idealized notions of plan to
its existing layout, (4) estimating the cost of
altering or adding, to bring it into acceptable
shape, (5) if the building is historic or old
without being artistically meritorious, decid-
ing how much would have to be sunk in sub-
surface repairs to make it habitable, in super-
ficial changes to make it modern or con-
venient, and (6) determining whether the
re-sale value would warrant the immediate in-
vestment, plus the cost of alterations?

The architect is the only person of broad
enough training and sufficiently impartial
judgment, to make a survey of all the ques-
tions relating to the structure’s value from a
specific individual’s point of view. He may
confer with others, whose opinion has some
special bearing on the problem (such as in fi-
nancing, the practical real estate viewpoint, or
the contractor’s costs for changes) and corre-
late them in a general report to the client.

(b) New buildings (speculative) :

These are subject to the uncertainties
above-mentioned, regarding location, adapta-
bility, and sound construction. There is no
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absolute check on the last named but the sum
of human experience in building points only
too clearly to the constant necessity for su-
pervision during construction. A man who is
building to sell will use the cheapest mate-
rials possible which measure up to the un-
tutored eye of the layman, and he will slur
construction processes that are vital to sound,
weather-tight building. Why? Because good
materials and good workmanship cost more
money and reduce his profit. Buf, he will base
his charge on the cost of a good job. This is
plain human nature.

The speculative builder’s ineptitude at eco-
nomical, well co-ordinated planning, and his
lack of an wsthetic sense governing mass,
texture, color, or beauty and scale of detail,
are all established facts. When he has partially
overcome these deficiencies by engaging
abridged services from a capable architect,
there still remains his unsupervised interpreta-
tion of the architect’s details, and, as ever, the
unchecked quality of the construction. As to
the prospect’s hope of saving by eliminating
the architect, what is actually the case?

The speculator’s price includes—

(a) Cost of the land.

(b) Construction cost and contractor’s
profit.

(c) Cost of financing, and carrying
project while awaiting sale.

(d) Insurance.

(e) Occasionally, accumulated taxes are
included.

(f) Speculator’s own profit.

(g) Real estate agent’s profit if he nego-
tiates the sale. This is based on a per-
centage of the total above-men-
tioned items, excluding cost of land.

SummAaTION:—People intent upon buying
“second-hand,” ready-built property have
need of an architect’s unbiased, broad-gauged
opinion as to its real worth, from the pur-
chaser’s special point of view.

Those who buy speculative buildings are
sacrificing their desired program for a sub-
stitute of dubious inward quality (meaning
high upkeep), and of @sthetic inadequacy.
They hoped to save an architect’s commission,
but by engaging an architect they could have
got what they wanted, better planned, better
designed, and better built, and at the same
time eliminated a speculator’s commission and
probably a real estate agent’s commission as
well as possible carrying charges, costs of fi-
nancing and taxes.

The one thing the purchaser has avoided is
the effort of going through an owner’s ex-
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perience in a building operation. If he envis-
ages this participation, erroneously, as a ter-
rible ordeal, then he may have broken even in
getting an inferior product for possibly a
greater sum than a properly handled, profes-
sional job would have cost him. That is for
him to decide, but most people are practical
minded when they understand all the facts.

C. Planning, Stock Plans, Contractor’s Plans.

(a) Stock Plans:

Stock plans are seldom satisfactory, owing
to their failure to meet, exactly, an indi-
vidual’s special requirements, even though
they chance to be applicable to a chosen site
and are well designed. Changes in them, by a
contractor, are risky adventures that increase
the cost of the building and eat up the initial
saving in price of plans. In the end the owner
has a makeshift result, without benefit of pro-
tective supervision.

(b) Houses Planned by Contractors:

It is patent that all types of planning call
for a minutely careful apportionment of area
among the various space units in a building,
and none more so than in small construction.
Furthermore, the arrangements of plan, as re-
lated to a client’s particular demands, are all
important from the aspects of functional ful-
fillment, convenience, proper orientation, gen-
eral circulation, adequate storage, etc.

A contractor may be competent to assemble
and control a construction crew and put up a
building, but how can he be expected to un-
derstand the vital details of economical good
planning, by training or sufficient experience.
The wsthetic element, which also has a para-
mount importance in establishing a building’s
worth and re-sale value, is even more obviously
and completely beyond his capability, That,
alone, should prohibit the use of contractor as
architect.

Finally, let me reiterate the point that there
is no supervision of construction without an
architect.

SummaTION:—A client has specific demands,
resulting from the complexion of his home
life or his business, but he cannot co-ordinate
the details and integrate them in a clear cut
visualization of a completed building. It is
little short of a miracle if he meets the realiza-
tion of his wishes through the hazards of stock
plans or contractor’s planning service, but he
will not be fully able to tell until construction
has gone forward enough to help visualization
and at the same time make adjustments difhi-
cult or expensive.

The architect’s training and service is dedi-
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cated to the interpretation of a client’s un-
crystallized ideas; to rationalizing them and
making them readable to him, as a picture or
model, in advance of construction, to foresee-
ing their occasional impracticality from the
standpoint of re-sale.

Non-professional services almost always
lack @sthetic capability, as well as essential
fine points of practical planning, and the ar-
chitect’s supervision of construction to safe-
guard his client’s interest and his own profes-
sional reputation.

7. Affirmative Salesmanship:

No matter how lowly an opinion an archi-
tect has of selling, as an end in itself, he has
got to know some of the primary facts of suc-
cessful salesmanship.

Certain aspects of faith, or the eager adop-
tion of enthusiasms, may seem unintelligent
to a skeptic, and a skeptic makes a poor sales-
man. On the other hand a fanatic knows not
the meaning of self-restraint, to make himself
plausible, but controlled fanaticism or its si-
militude comes pretty near to a salesman’s
needs.

You have got to be enthusiastic about your
own capabilities, and optimistic about things
in general, especially as they relate to the de-
sirability for present building. If you cannot
convince yourself that the latter is true you
have no immediate justification for sales effort.

There have been few periods in recent local
history when building has not been advisable,
given a legitimate need for it. Even during
the peak of 1929 prices a man who transferred
his stock holdings to real estate was not doing
himself an ill turn, as we see in retrospect.
Better to have your property value sink 50%,
than have your stocks tumble 300%; the
fruit of our disillusionment has been plucked
chiefly among paper profits.

Affirmative salesmanship is here meant to
be the process of forcing a prospect to give a
clear or at least a qualified “Yes” in answer
to your questions, by phrasing them towards
that end. If you permit him to hurl a barrage
of defensive “No”s at you it’s a sign that
shortly he will give you the coup de grace and
you will stagger out, a good architect may-
haps, but a beaten salesman.

From your point of view only the “Yes”
frame of mind is healthy in a prospect. Like
many chemical situations it does not often
exist in nature, and must be carefully ex-
tracted from a defensive combination of
sales resistance and ignorance of the value of
architectural services. The invaluable replies
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of “Yes” will, in their accumulation, tend to
produce a state of mind favorable to the ac-
ceptance of your argument.

Remember that through one of the six
sources outlined above we assume a need for
building, and the very probable susceptibility
of the prospect to ideas on new construction.
Then you might inaugurate your attack by
saying, “Mr. Hardscrabble, I have given some
thought to the matter, and it seems to me that
your company needs a well-planned and at-
tractive building. Isn’t that so?” Granted our
premise he cannot honestly answer “No,” but
he may hedge the question and reply that he
has a builder in mind who will do the job
without an architect’s assistance. Upon which
it should be your pleasure to tell him that he
does not understand the type of building you
have in mind. Amplify the original question
and try again to get an affirmative answer. To
the best of your ability avoid being put on the
defensive or in the equally weak position of
asking questions which permit of a resound-
ing “No” in reply. Every time you are
smacked down the odds against you are
doubled. This may sound rudimentary, but it
is of value to the average architect, who has
a penchant for being jockeyed into defensive
positions which do not win commissions.

Once a prospect is open to reason he will
plump on the question of cost and stay there.
Your resources in this department will serve
you according to their worth, but there is a
simple expedient to be mentioned. Ask him
to take pencil in hand and check the cubic
and square foot estimates you will presently
make. This gives him the reassuring certainty
of his own mathematics and sustains interest,
while you enhance your reputation as a prac-
tical man, by presenting unit costs and by
thinking out loud from his personal point of
view, as one who has a limited budget and
must move cautiously.

With the assurance of a fair reception it is
useful to mention the ability of your organi-
zation, which is the instrument through which
you make your services generally useful. Some
clients will overlook its existence or take its
efficiency for granted, but not all.

The architect’s dignified position and his
usual sole-proprietorship, gives him a definite
personality in these meetings, something more
than that of an agent who is peddling a com-
modity. He may take the attitude that a
friendship is in its incipiency, for a success-
fully executed commission brings a client’s re-
spect and admiration, and makes him one of
your most valuable boosters.
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An appropriate setting for song in a coftage was created by
Barber & McMurry, Architects, of Knoxville, Tennessee, when
the small house shown here and on the apposite page was designed
for Robert McClellan. The large living room serves as the studio
and recital room of two singers and is in character with the ex-
terior shingles, painted white, the white-washed chimneys, and
simple blue-green shutters. The roof is of gray-green slate. The
cost of the bouse was $3,3500. The photographs were all made
by Robert W. Tebbs, New York, Architectural Photographer
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The knotty white pine in the living room of the McClellan cot-
tage is finished like old wood. The hearth is of a bu ff sandstone
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The residence of Dr. Dwight C. Ensign, shown bere in photographs by Robert W. Tebbs, Architec-
tural Photographer, of New York, was designed and constructed by Max Colter, Detroit Builder
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The enirance to the Ensign residence is characteristic
of the pleasant detail used by Max Colter. The door is
painted blue-green as an accent for the exterior color
scheme—uwhite walls and weathered gray-black slate
shingle roof, with faded gray blinds. The doctor’s study,
with adjoining dark room and the nearby utility room.,
are special features of the plan of the principal floor

DOCTOR'S RESIDENCE
BY MAX GOLTERERK




. Freck painled Alack

Four elevations of the Ensign residence show the
interesting combination of brick veneer, stone,
and vertical boarding. The bouse is of wood frame
construction, on a concrete slab over hollow tile,
as there is no basement. A bot water heating sys-
tem, an incinerator and two fireplaces are served
by the big chimney at the center of the bouse
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Another view of the front of the Ensign residence illus-
trates the bandling of varying roof pitch and contrast-
ing wall treatments. The garage, connected to the main
house, is given the appearance of a minor service wing
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Two views of the living room of the Ensign residence,
above and on the opposite page, and a photograph of
the wainscoted kitchen are typical of the interior design.
Fireplace tiles of Delft blue were used in the living
room, where the wainscoting is of old pine and yellow
wall paper covers the plastered walls. It is entered
through a stair ball which is finished in gray and blue.

Colors in the kitchen are as follows: red floor, mustard
yellow walls, with mellowed pine and gray blue ceiling
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S. Kendrick Lichty, Architect, of Secane, Pennsylvania,
designed this residence recently completed at Pottstown,
Pennsylvania, for George L. Egolf. The cost was
$19,800, or 45 cents a cubic foot, including landscap-
ing, a 950-foot entrance drive and gates, and a deep
well and pump. Glass brick, featured in the living room
and principal bed room, may be seen in the rendering
of the west front. Portland cement stucco was used on
exterior walls, with sash and wood gutters painted white,
but exposed copper was left unfinished, to weather
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SVEN MARKELLIUS

A MEericans have for some time been looking
at Sweden with a mixture of wonder and
envy. Sweden’s “middle way” of solving her
social and economic problems, Swedish arts
and crafts, Swedish food and Swedish novels
have been dinned into our ears so much that
they have become almost commonplaces; we
wonder if there is enough behind all the talk
to justify it, as a good Swedish dinner justifies
the piquant smorgasbord which precedes it.

In architecture, at least, the answer must be
an unqualified “yes,” and the work of Sven
Markelius offers an excellent opportunity for
learning why this answer must be so enthu-
siastically given. His work, it seems to me, is
particularly characteristic of the country of
its author, and its virtues are the direct ex-
pression of many things which, at least to a
foreigner, seem qualities essentially Swedish.

Sven Markelius, born in 1889, at Stock-
holm, received, for instance, a training en-
tirely within his own country. It was the usual
education of the Swedish architect. He was
graduated from the Teknisk Hochskole in
Stockholm, studied at the Royal Academy of
the Fine Arts, and went on to work as a drafts-
man under Ragnar Ostberg, whose office was
probably the outstanding atelier in Stockholm
at the time. When Markelius was there, the
office was engaged on the Stockholm Town
Hall. Markelius claims that he was not influ-
enced by Ostberg; it is certainly true that be-
tween the work of the two men there is little
obvious similarity, and there are many ob-
vious contrasts. Markelius has always stood
for functionalism, he has always been one of
the Swedish architects who seem most akin to
the logical simplicities of what is called the
“International Style.” The Stockholm Town
Hall, on the other hand, was a richly deco-
rated, lavishly textured work, with a design
founded firmly on native Swedish architec-
tural traditions.

Yet this building, which is one of the dis-
tinctive works of its period, and certainly one
of the most popular pieces of nationalistic
architecture of the 20th century, has other
qualities besides its loving synthesis of Swed-
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ish elements and its rich color and decorative
carving—other qualities which cannot fail to
have impressed any sensitive architect who
was in close contact with them. Markelius
may have rebelled against what seemed to him
the sentimental charm of that building, its
nostalgic re-working of the northern baroque,
its hesitant and inconclusive steps towards
awareness of the present. Nevertheless, by its
quality, its perfection within its own cate-
gory, he cannot have been unaffected.

For the Stockholm Town Hall is much
more than the mere expression of an incom-
plete rebellion against the 19th-century con-
ventions. It is also, as a thing-in-itself seen
objectively without consideration of its causes
and its merits, one of the great and beautiful
buildings of modern times, almost universally
loved and admired by the great mass of lay-
men. In a sense, like the Pazzi Chapel by
Brunelleschi in Florence, it is a perfect thing,
although historically inconclusive and theoret-
ically hesitant. Both are obviously “transi-
tional” buildings; that is, steps in an incom-
pleted process of change, full of half-measures
and half-expressions.

Now, such a transitional building is always
the most dangerous kind of precedent; for
there is the instant possibility that its very
lack of complete statement, of logical follow-
ing through of ideas, may become crystallized
as ends in themselves, which would be mani-
festly illogical and undesirable. And the more
beautiful the building is, the greater this
danger becomes. It is not strange that a man
like Sven Markelius, one of whose outstanding
characteristics is a relentless search for thor-
oughness, for the logical carrying through of
an idea, should react violently against this
danger, just because he realized so well its in-
sidious character, and thus that he himself
should design along totally different lines.

Nevertheless, despite this reaction, his work
upon it must have given him invaluable les-
sons in his profession, especially along two
lines—care in thoughtful and sensitive detail,
and the ability to demand and to make crea-
tive use of the perfection of craftsmanship for
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The ground floor plan of
the Hilsingborg Concert
Hall shows the location of
the smaller bhall, the res-
taurant and the entrance
to the

large auditorium

The plan through the main
ball and its approaches il-
lustrates the
The audience, passing

circulation.

through the vestibule,
mounts the curving stairs on either side, which lead into
the large cloak roams. These, in turn, lead back to the
central axis and the stairs up to the lobby of the ball
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which Sweden is famous. Certainly these two
qualities are in almost every inch of the Stock-
holm Town Hall, and are responsible for not
a lictle of its success.

Markelius’s real sympathies were naturally
with the other, more revolutionary, type of
contemporary Swedish architecture. Sweden
was perhaps more self-conscious in its reaction
to the great modern architectural revolution
than any other country. It had, during the
1920’s, built up a school of skilful designers,
who, re-working the national heritage with a
remarkably sure touch, had produced a series
of beautiful buildings, of which the Stock-
holm Town Hall is but one example. Yet es-
sentially these buildings were still untouched
by the great movements that were sweeping
the architectural world of Europe—move-
ments towards functionalism, towards com-
plete creative freedom, towards an architec-
ture of space rather than mass,—and no think-
ing architect could fail to be impressed by the
contrast between the two ideals; but to desert
the style which had produced and was still
producing buildings of such high excellence
in many ways was a step only to be taken
after the most careful thought. To this prob-
lem the remarkable series of buildings designed
by Asplund for the Stockholm Exhibition of
1930 brought a new reality, and in their al-
most wilful eccentricities of form revealed at
once both the extraordinary possibilities of the
new movement—the International Style—and
at the same time a complete and dramatic
revelation of the fact that between it and such
traditional work as the Town Hall there could
be no compromise.

Markelius, like most of the brilliant young
men of the time, almost inevitably followed
the new movement and approached design
with an attitude of almost exaggerated pur-
itanism. This quality appears in the first work
which brought him international repute—the
Concert Hall at Hilsingborg. In this, the
strong rectangular mass of the hall itself
counts as a unit, unbroken save by the neces-
sary openings and the projection of the piers
along the flanks. Extending from this simple
form is a wing containing not only the neces-
sary lobbies, check rooms, and entrances, but
also a public library and a restaurant. The ex-
pression of the difference between these vari-
ous elements was forced to the degree that
there seems in many views some obvious lack
of unity in the whole, although from the front
the curved and rectangular forms serve as
pleasant foils to each other.

The same quality of an almost wilful de-
parture from the obvious is seen in the plan
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of the entrance, where the natural flow given
by the long high corridor is interrupted dra-
matically by a break in level, as though pur-
posely to confuse directness of approach in
the effort to achieve interest in spatial ar-
rangement. Yet the Concert Hall has unique
qualities of effectiveness. The bold rhythm
given by the projection of the supports of the
Concert Hall roof is excellent, and the rela-
tion of the curved wings to the rectangular
vestibule unit gracious and lovely. Even in the
wayward treatment of the entrance there is
something of that imaginative character of
space treatment which one associates usually
with baroque architecture, and the lighting of
the simple rectangular shapes of the whole by
a series of spherical lamps hung at differing
levels is striking and successful. When once
mastered, the flow up the stairs at the side,
through the cloak rooms, and then to the cen-
ter again and up the central stairs to the hall,
is unconventional and interesting. Moreover,
the hall itself, with its walls of beautiful wood
veneer and its long hung lighting troughs, has
an elegance in color and finish that is charac-
teristic of the best Swedish work.

The treatment of the hall at the stage end,
with its reflecting sounding board hung down
over the orchestra, is strikingly original; and
the use of its changing planes, which are de-
signed not only to reflect the sound out to the
audience but also to furnish adequate con-
cealed flood lighting for the stage, is brilliantly
conceived, a]though its division of the height
of the hall is not entirely happy and the space
between the sounding board and the ceiling
seems somehow lost. When the hall is dark-
ened, however, and the light concentrated on
the musicians, this emptiness above disappears
and merely gives a feeling of mystery which
is not unpleasant.

The whole building is characteristic in an-
other way. The refined and neat perfection of
its metal and glass work, the delicate elegance
of its railings, the beauty of its wood veneers,
the simplicity and yet the loveliness of such
elements as the vertical grilles in front of the
radiators — in other words, its particular
flavor — are the result of that beauty of
workmanship, that fine feeling for the study
of each tiniest detail, that sensitiveness to
materials, which is an essential quality of the
best Swedish work, and which appears, in a
different guise, in the Stockholm Town Hall.

The eccentricities of the building are the
result apparently of a perhaps over-enthu-
siastic but deeply sincere rebellion against the
illogical conventions of a tradition felt no
longer to be valid. They are a definite state-
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View of the main lobby of the Hilsingborg Concert
Hall, from the axis of the curved stairs. The steps at
the rear lead down to the restaurant. On the upper level,
the exits from cloak rooms to the ball may be seen

Interior views of the Concert Hall, above and below,
illustrate the architectural character. The hanging
sounding board incorporates the concealed stage lighting
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The street front of the Kollektivbus in Stockholm
shows how the sawtooth plan provides private balconies
with views down the street and out over the water

—

The main entrance, above, and the garden front, below,
are examples of the simplicity and the frank expression
which distinguish the building and give it character
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ment of artistic aims—primarily a proclama-
tion, perhaps, rather than a building;—and it
is significant that, once having made this dar-
ing affirmation, Mr. Markelius’s later work
has gone on, growing more and more real,
more and more essentially a matter of build-
ing and less a doctrinaire expression of theory.
It is as though, having in his first enthusiasm
thrown his gage to the world, he need no
longer worry about expressing himself or ex-
plaining his ideals, and could devote himself
from then on to being an architect—a master
builder—with all his energies.

All the daring of the Hilsingborg Concert
Hall appears in his next great work, the Kol-
lektivhus in Stockholm, but this time schooled
and disciplined by the necessities of the build-
ing itself. The problem was a new one, signifi-
cant of the Swedish attempt to find creative
answers to questions of modern living. In es-
sence the Kollektivhus is a rational attempt to
take all possible advantage of communal serv-
ice for a group of small private dwellings—in
other words, to make the conveniences which
in America are associated only with high-class
apartment-hotel living available to young
people of quite moderate means. The whole
building has been designed around this ideal.
The ground floor is completely communal,
with a bar and restaurant at one end, kitchen
and service in the center, and the other end
occupied by a nursery school to take care of
the children of married couples both of whom
are employed. The whole is so arranged that
dumb-waiters from the kitchen area serve
every apartment direct, in order that the
tenants may have communally cooked meals
served in their own apartments as well as in
the restaurant below.

On the upper floors, the same care which
has so brilliantly arranged these various com-
munity facilities has been exercised to give to
the two- and three-room apartments the
greatest possible open space and privacy.
Every apartment has its own balcony, as is the
case in all of the best Stockholm apartment
house wo